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le the history of retail lumber association work in 
the Keystone state the meeting of July 12 and 13 at 
Bedford Springs, Pa., is notable in that it was a joint 
meeting of the two state associations, the Pennsylvania 
Lumbermen’s Association covering the eastern portion 
of the state and the Retail Lumber Dealers’ Association 
of Pennsylvania including in its membership the western 
retail dealers. The meeting was also a new departure in 
that it was carefully planned as a social rather than a 
legislative event, as was indicated in. the brief tele 
graphic report published last week. 

Bedford Springs has for exactly 100 years been a 
popular mountain summer resort for both health and 
pleasure, and the first message to come aeross the At 
lantie by cable, addressed to President James Buchanan 
by Queen Victoria, in 1858, was delivered to him by horse 
messenger at Bedford Springs, where he was spending the 
Summer, The medicinal qualities ef the magnesia 
springs were discovered by white men in 1804, though 
there were indications that Indians had long used the 
Waters, In 1811 there was built a substantial stone 
building, which still remains as one of ‘he chain of 
buildings forming the present hotel; and the Intelligencer 


and Weekly Advertiser, of Lancaster, on June 30, 18i1, 





published a long account describing in quaint language and the upper promenade offered greater attraction to 



















the waters and the long list of diseases (many unfa most of the visitors, who drew their chairs together in 
miliar in modern medicine) for which they were claimed sociable groups and visited, told anecdotes and joined 
to be curative, in which connection the following re in popular songs. 
mark occurs: On Thursday morning there were some committee work 
The rugged passages, over which the patient necessarily and directors’ meetings, following which the eastern asso- 
travels, whether from the East or West, to arrive at these 
springs, come in for their share in advancing the medicinal 
reputation of these waters. The good consequences of agita- : : ’ , ; 
{ion on rough roads, and of the toesings on a tempestuous Martin also in his accustomed seat. Being a semi- 
ocean, in such diseases as have been mentioned, physicians annual meeting, there was little but purely formal busi- 


have long and duly appreciated. Hence, in estimating the ness to transact, and a very brief verbal report of the 
medicinal virtues of these springs, we ascribe to them effects 


which they would not produce, unaided by such potent aux- 
iliaries. 

A good state road, much used by automobilists, now man Pyfer, of the committee on legislation, reported that 
runs up the valley, and two railroads reach the station nothing definite had been accomplished in securing an 
of Bedford, two miles away, and patients must take improved lien law, largely because of differences of 
their exercise in some other manner than that suggested legal opinion as to what was desired; but the present law 
by the ancient chronicle. The visiting lumbermen and was very unsatisfactory, particularly because it was so 
their ladies were, howover, looking for enjoyment rather vague in some particulars that lawyers generally would 
than health and found it in ample supply. not attempt definitely to construe its provisions. 


ciation held a brief formal business session presided over 
by President Henry Palmer, with Secretary J. Frederick 


secretary, report of treasurer and progress reports from 
a few of the committees were quickly dispatched. Chair- 


There were few arrivals until the evening trains of A joint meeting of the two associations was on the 
Wednesday, and the first feature of the program was program for 2:30 p. ‘m., but it assembled a few minutes 
an entirely informal reception in the evening, with ate because of delay by a Bedford photographer in 
dancing for those who desired it. The spacious balconies (Continued on Page 48.) 
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White Rock Maple 


Flooring 


Michigan Maple 
Hardwood and Hemlock 


Lumber 


White Cedar 


Shingles 


Production, Quality and Workmanship 





.Second to None. Prompt Shipments. 


‘W. H. White Company, 
Boyne City Lumber Company, 


Mills at 
Boyne City, Michigan. 





Wholesale Yard 
Buffalo, New York. 
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LUMBER Co: 
GRAND RAPIDS MICH: 
MANUFACTURERS OF 


tit EVERL ASTIN G KI 


Our special grade of 


“Second Clear” Quartered 


OAK FLOORING 


is creating a sensation in both quality and price. 
Write for particulars. 


Mixed carloads of Maple, Beech and 
Oak Flooring and Hardwood Lumber 


PROMPT SHIPMENTS 





JAMES D. LACEY. WoOoD BEAL. VICTOR THRANE. 


7 0 | 
INTERESTED IN SOUTHERN 
OR PACIFIC COAST TIMBER? 


We furnish detailed reports of amounts of stumpage on each 214, & 
or 10 acre Subdivision of each forty. 





We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have beer 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES D, LACEY & GO. 


(ESTABLISHED 1880) 








1211 Whitney central Bldg., 


New Orleans. 


.104 Spaldiog Bulldiag, 


Portland, Ore, 


1009 White Bidg., 


Seattle, 


1215 Old Coiony Blas, 


Chicago. 













Allin A ly 
Maple Flooring 
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a Time was when men built houses merely i! 
Im as places of shelter. If the houses kept out HH 
) the rain it was enough. Men spent their HH 
lives in the open and were indoors only to Hf 
oT sleep. | 
Today men build houses that are more 
than places of shelter—they are homes and 
combine be: auty and comfort. i| 
The prime requisite for a beautiful home \ 
is a fine hardwood floor and for this there is 

no better material than our 
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A sample stock of our ‘‘Finest’’ Maple 

| Flooring will be a trade winner for you. 
Send us your inquiries and orders. Begin 
now. 


W.D. Young & Co. 


| BAY CITY, MICHIGAN. 
































Finest Maple Flooring } 





It is absolutely first-quality flooring in 
every respect and is the kind your customers 
will insist upon having. It practically sells 
itself. 
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OF SPECIAL INTEREST TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large paid 
subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN printed 
weekly during the year ended January |, 
1911, was 13,802. 


State of Illinois, County of Cook, ss. 

I, Elmer C. Hole, secretary and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. 


ELMER C. HOLE. 


Subscribed and sworn to before me this 25th day 
of January, 1911. 


HENRY S. LOVELY, Notary Public. 
This is a circulation more than double that 
of any other lumber newspaper and greater 
than the combined subscription lists of any 
three other lumber newspapers. 


























INFERIOR PRESERVATIVES. 


In both Chicago and New York charges are pending 
to the effect that a certain inferior formula for the 
preservative treatment of wood paving blocks has been 
forced inte use by special interests to the prejudice 
of creosote. In both cities it openly has been declared 
that as a result of conspiracy a formula used by a 
particular interest and of known inferiority has been 
adroitly ineorporated in paving contracts and thereby 
everybody at interest as well as the reputation of wool 
block paving has suffered both material and exemplary 
prejudice. The matter has reached an advanced stage 
of abuse demanding a completely conclusive under- 
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standing and the application of any necessary remedy. 
If it is true that creosote is the one artificial pre- 
servative necessary to insure a maximum of permanency 
and generally satisfactory results in the use of wood 
blocks the public in general, and mtinicipal improvement 
authorities in particular, ought to know it and goverr 
themselves accordingly. 

The attention of the AMERICAN LUMBERMAN has lately 
been directed to an extended special article in the New 
York World from which it appears that certain inter- 
ests had sueceeded in procuring the acceptance of large 
paving contracts in that city in which the inferior oil 
was specified. The discovery of this prompted the pend- 
ing investigation and brought out the damaging dis 
closures referred to. 

As was remarked in this department some weeks ago, 
disclosures of this character, while serving possibly to 
diseredit the use of wood paving blocks in the minds of 
unthinking persons, have exclusive reference to ques 
tions of preservative treatment, and none at all to the 
established virtues ‘of creosoted wood block pavement. 





YELLOW PINE EXPORTS. 


The mail report of the semiannual meeting of the Gulf 
Coast Lumber Exporters’ Association at New Orleans, 
La., last week, supplementing the telegraphic summary 
then printed, appears elsewhere and will be found in 
teresting. The papers presented marked a departure 
from past forms of procedure and were regarded with 
enthusiastic favor for their illuminating value. One 
correspondent with a deep interest in the suecess of the 
association characterizes the papers as ‘‘the best that 1 
have ever listened to at a mecting of lumbermen any 
where.’’ The ensuing discussion evoked, of course, both 
sides of mooted questions and ‘‘a degree of interest 
never before in evidence.’’ 

The question of classification was, of course, the main 
bone of contention, with ‘‘piece’’ or ‘‘ percentage’’ the 
issue. The latter and a failure to agree upon either 
resulted in sending the whole question back to the com 
mittee for resubmission to a later meeting. The pur 
pose is not to take sides at this distance, but the state 
ment has been made that ‘‘a large majority were con 
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THE OLDEST SUBSCRIBER. 


August 1 has been set as the date when final 
determination will be made of the oldest five sub- 
scribers of the AMERICAN LUMBERMAN, who will 
receive life subscriptions. Proof, either in the 
form of a certified copy of a book entry or an 
original receipt, should be sent before that date. 
It probably will be some time later before definite 
announcement can be made as to who are the 
oldest five subscribers making such proof, as it 
will require careful sifting of hundreds of letters 
which old subscribers of the AMERICAN LUMBER- 
MAN generously have written this publication on 
this subject. 

Undoubtedly there are many subscribers of the 
paper who have been with it and its predecessors 
since the very beginning, but who, unfortunately, 
have preserved no record of it. In determining 
this matter it was necessary to lay down some rule 
to work from and so the oldest five subscribers 
will have to be judged from some written record 
received not later than August 1. 

The AMERICAN LUMBERMAN has received orig- 
inal receipts dated April, 1878, and earlier. If 
any subscriber can find a receipt or some other 
written record that antedates April, 1878, the 
AMERICAN LUMBERMAN will be glad to get it. 
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vinced that pieces and not percentages must eventually 
be made the basis upon which the matter can perma- 
nently be adju&ted.’’ Both factions were, however, alike 
earnest and sincere, which fact explains why the sue 
ceeding four hours’ discussion was so markedly impres 
sive; why it was characterized by degtees of interest 
and sincerity previously unknown in the history of the 
organization, It also was remarked that past hobbies, 
schemes and the indirection by which favorite ends had 
previously been boosted were incidentally forgotten and 
forsaken. Upon the whole the meeting, while pro- 
ductive of but immature results so far as classification 
is concerned, is regarded, as remarked here last week, 
as foreshadowing eventual and practical solutions of 
yet mooted questions. 
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THE LUMBERMAN HAS A PICNIC. 


fhe mother of eleven children boarded a street car with her progeny. ‘‘ At 
these all yours,’’ asked the conductor, ‘‘or is this a pienic?’?’? ‘*They’re all mine,’’ 
she replied, ‘‘and it’s no picnie,?? 

So it is with the Iumberman. Jfe has eleven kinds of troubles, and they’re no 
picnic, Yet he has a picnic, nevertheless. Almost every day, certainly every week, 
comes to the AMERICAN LUMBEEMAN an invitation to join in an outing of lumber 
men at this place or that, a frolic of lumbermen wio have determined to lock up 
their yards for a day, at least, to run away from their troubles, The siren call 
of the steamer, the scent of lemonade, the crack, of the bat and ball and the 
musie of the summer orchestra are hard to resist, and if men might yield to their 
inclinations the office of this publication would be depleted of its members every 
day in the week, and the attendance at lumbermen’s picnics would be corre 
spondingly swelled. 

But though the AMERICAN LUMBERMAN can not attend the picnics it is glad 
they occur. They demonstrate that the lumberman has the faculty of putting 
aside his difficulties and by diversion strengthening himself for new ones as they 
arise. They demonstrate that the lumberman believes that things at their worst 
are not so bad, and life at its worst is a pretty good thing. Some author has said 
that life is too serious a thing not to be laughed at. Likewise the lumberman says 
that business is too strenuous an affair not to be deserted occasionally for play and 
recreation 

The life of the lumberman is no picnic. So it is the most natural thing in the 


world that he should demand a special picnie now and then 





STRANGE INTERNATIONAL LUMBER RELATIONS. 


Mention was made in Vancouver (B. ©.) correspondence some weeks ago of the 
fact that the Grand Trunk Pacific railway had been sold 8,000,000 feet of con- 
struction material by American mills at prices, it was declared, Canadian mills 
could or would not meet; this, too, in spite of the further declaration that the 
Grand Trunk extension under construction had largely been due to Canadian aid. 
This and other matters of alleged history in that qu:i ¢r seem to disclose a singular 
state of trade relations between Pacific northwestern states and British Columbia. 

Not only is this particular transaction well authenticated but it further is stated 
upon Canadian authority ‘‘that rough lumber is on occasion, if not most of the 
time, shipped into Canada from western United States mills at cost and sometimes 
at a loss, since the manufacturers are able to realize cash on surplus product and 
also prevent demoralization of their own market.’’ To the extent that this is 
true it evidently is in part due to the faet that rough lumber goes into Canada 
from the United States free of import duty. But the most significant features of 
the practice said to be not at all uncommon inelude the deduetions that the cost 
of Canadian lumber production is as high as or higher than that of American 
mills; that Canadian mills even for purposes of sharp American competition are 
not willing to sell without profit, or that they do not need the American markets. 

With regard to the attitude of the British Columbian government toward asso 
ciation prices, to which it has been reported it interposes no legal bar, it appears 
that while both manufacturers and retail dealers are permitted to agree upon 
prices such prices are neither binding nor uniformly maintained. The record shows 
that both branches of the trade have their organizations and that manufacturers 
make price lists, but with the freedom on the part of individuals to do as_ they 
please about quoting them. Retailers were once charged in that provinee with, 
it also appears, coneertedly making prices, concerning which charge, however, it is 
explained that ‘if there was any penalty or obligation in regard to an association 
price at that time there was none after, and none obtains at present.’?’ 

Upon the whole, it appears, then, that American mills sometimes find it desirable 
to undersell their Canadian competitors on their own ground; that Canadian pro 
ducers are free to agree upon prices to be quoted or not in the discretion of 
individuals, and that retailers there are aiforded 2 legal freedom for. the pursuit 
of which their American brethren are now under indictment. 





CURRENT INDUSTRIAL AND TRADE TENDENCIES. 


In their past attempts to ‘‘regulate’’ business the attitude of the masses and, as 
representing them, legislators, has been more arbitrary than either feasible or whole 
some. From the advent of the current ‘‘era of combination’? to the present day 
the popular misconception has obtained that it was all a deep aid, soulless, rapacious 
conspiracy to monopolize markets and rob the consumer. In this no account was 
taken of the necessity previously created by profit-destroying competition of more 
scientific, more economical and more nearly uniform methods and standards of pro 
duction. Thus entirely overlooked by the publie, this policy has not only operated 
to create and maintain such methods and standards but, of course, has also been 
ignored. Legislation framed to curb market values has operated also to minimize 
profits and to a like extent to curb prosperity at the same time. That is as clear as 
the air on the shores of Lake Michigan after a summer rainstorm. Herein is the 
one vital facet of this many sided problem the body politic has perversely persisted 
in refusing to see: as a rule the masses have blindly and unthinkingly refused to 
consider, much less admit, the inexorable and ineffaceably determining force behind 
it. As, however, has before been remarked in this department, ‘‘The gray dawn is 
breaking.’’ ‘There are signs of coming light and a clearer vision. 

Newspapers heretofore serupulously careful to suppress any but the most intolerant 
and intemperate of anti-industrial creeds are now boldly printing such editorial doe 
trine as this: 

‘The governments of the world do not love uncontrolled monopolies, and 
with captains of industry ‘‘ business is business.’’? Competition can not be 
suppressed, and if it could be very strict regulation would take its place. 

We are far in industry from the peace that passes understanding. Ultimate 
consumers, labor, independents, reformers, politicians are all severally alive 
and kicking. ‘ 

In other words, the day never was and probably never will be when interstate 
trade in any standard commodity could or can be effeetively monopolized. For one 
thing, the body politic would not tolerate a literal monopoly and no one else knows 


this so well as those who have been denounced as wouldbe monopolists. Much of 
past legislation has been effected to appease public sentiment. Public sentiment is 
very gradually undergoing modification. Where there are light and reason there also 
are sanity and tolerance and equity, In proof of this here is another recent news- 
paper utterance showing how the air already has been clarified: 

Moreover, legislative procedure has been reformed somewhat and will be 
reformed further at the demand of plain law and sense, while executives 
who are faithful to the public but courageous enough to resist demagogical 
clamor can clinch matters and destroy the holdup game by a calm, judicious 
use of the veto power. 

Once the light of reason shall have fully dawned, ‘‘demagogical clamor’’ along 
with publie distrust and paternal fanaticism will largely have ceased to vex the 
greatest and richest of countries. 





SELF DEPENDENCE THE ORDER OF THE DAY. 


Reform is a gradual evolution, the successive stages of which include first hesita 
tion, then toleration and finally acceptance. Class opinion with reference, say, to 
business ethics is a sort of compound of enlightenment, self-interest and sympathy, 
which in solution through individuals may finally dominate the community. Self 
dependence is the most powerful of moral stimulants. No other force has done 
as much to make the great men of the world’s history; it expands personal character. 
Under existing conditions this gift possesses peculiar value—it is the main dependence 
of business men. Community of interest must find its energizing force nowadays, if 
at all, in what the individual of his own motion conceives it to be. He ean not agree 
with his fellows for the attainment of common or mutual objects, whether it be 
good or bad public policy. He is dependent upon his own resources, his own devices. 
Ilis education must come from other sources than mere codperation. He may find 
enlightenment, or he may go without; in either case the public must share the re 
sultant sueeess or failure. 

As a result, for instance, of long continued agitation in these columns, the lumber 
industry has a better understanding of the cost of production than formerly it had; 
it may also learn from the same source when supply and demand are out of joint, or 
that the trade stands ready to respond to these and other valid influences and to 
pay remunerative prices willingly for the asking. These are some of the things 
recently resultant in part from educational processes. By these means conditions 
known to be needlessly depressed and, therefore, a source of avoidable saerifice have 
been disclosed and to some extent mended. By these means certain economic forces 
have successfully been invoked that now and hereafter ought to guard the producer 
against mere mistakes. 

As a well known Chieago wholesaler remarked lately, ‘‘ Yellow pine markets have 
somehow been advanced and strengthened, and, curiously enough, the trade accepts 
the fact cheerfully.’’ This, however, is not the suggestion of a new principle but 
the result of an old one—the trade is always willing to pay any firmly established 


price, 


FURTHER STRENGTH FOR BANKING AND CREDIT. 


Lawrence O. Murray, Controller of the Currency, says that the total assets of 





the banks of the United States approximate $22,000,000,000, a sum greater than 
the combined banking power of Great Britain, France and Germany. Thus it may 
be concluded that the money power of the United States, rightly organized and 
direeted, can be made to dominate the finances of the world. Sueh an organization, 
it is believed by the majority of the bankers of this country, can be effected through 
the establishment, under act of Congress, of the proposed Central Reserve Associa 
tion, as planned by the National Monetary Commission, and earnestly advocated 
by Controller Murray, President Taft, Mr. Aldrich and the leading bankers in the 
reserve cities and the more conservative bankers all over the country. 

It should be the pride of Chicago and the middle West that the beginning of 
substantial reform in banking was made in the metropolis of the interior. It was 
in Chieago that the Clearing House Association perfected and put into foree the 
policy of having expert examinatiens, at specified periods, of the condition of the 
banks within the associations, independent of national or state government examina 
tions. Thus the principle of local authorized inspection was established, a measure 
that has gone far in making the banks of this city perhaps the most reliable under 
credit strain of any group of banks in the country. This plan of local examina 
lions has been adopted by Minneapolis, St. Paul, Kansas City, St. Louis, Phila- 
delphia and probably other cities, and the feature is growing in influence wherever 
there is a considerable number of banks. New York, which considers itself the 
money and financial center of the country, and aspires to outclass London in that 
respect some day, is perfecting an associated system that will inelude the Chicago 
practice, and will take in the state as well as the national banks. 

It is said to be the hope of Controller Murray that during his term as Controller 
of the Currency he will be able to establish in every one of the reserve cities a 
highly competent system of expert examination, operating under the authority of 
the Clearing House Association in each instance. 

Under the administration of the proposed Central Reserve Association there will 
be fifteen reserve cities or centers, each of which will have its reserve association 
that will hold membership in the Central Reserve body. There will be minor asso 
ciations with memberships in the fifteen reserve associations. 

Thus a chain of influence, control and credit will be established from the village 
or small city banks up through the ascent to the national Central Reserve Asso 
ciation. Expert examinations of banks from the rural institutions to the iargest 
in the great cities will be a safeguard such as the banking business of the United 
States never before had been accorded. 

With a money power exceeding the three leading countries of Europe in that 
respect, and with a national reserve association supporting tlte better banks of 
the country and holding a watch over all the rest, and carrying out the measur 
of frequent expert examination of conditions, there should be sustained a credit 
and available money power such as no nation ever before approximated. This, 
together with the maintenance of an abundant supply of currency for any emergency 
should make panie impossible and assure perpetual prosperity so far as a per 


fected banking system and sust2ined credit under stress can safeguard prosperity. 
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MEANS AND METHODS ON TRIAL. 


One fact to be borne in mind in connection with the recent indictment of lumber 


association secretaries is that the methods of those involved are on trial rather than 


the .uen themselves. The result, therefore, can not be otherwise than beneficial 
in clarifying the atmosphere and indicating what retail lumber dealers may and 
may not do in seeking to encourage the marketing of goods through retail channels 
rather than with the consumer direct. Whatever the final action of the courts, 11 
will establish a precedent and determine the trend of procedure of the future. 

Association men have not been unmindful of the legal aspects of the campaign 
for what they believe to be legitimas2 and ethical, Far from desiring to commit 
a wrong, they have been trying to lay down a course of conduct for themselves 
and other people that would be ethical in the highest sense, as seen from their 
viewpoint. They have endeavored to avoid violation of either equity or law; 
it is now to be seen whether they have been guilty of a transgression against either. 

The belief that the best interests of all parties concerned are served by the 
marketing of goods through the retailer is not confined to retailers of lumber 
It is shared by retailers of other commodities. They will await with interest the 
decision in the present cases, and when one considers this larger importance and 
significance of the prosecutions he realizes that the methods themselves rather than 
the men are on trial—not only the methods that have been employed by the lumber 
men but methods that have been at least indorsed by other tradesmen. 

A federal indictment is like a major operaticn—not a pleasant thing to undergo 
but generally productive of decisive results. The lumbermen may regret that they 
have been selected as the subject of the clinic, but they at least have the satis 
faction of knowing that their course of conduct in the past is to be ruled upon 


and their best course for the future thereby indicated, 





FUTURE OF THE SOUTH. 


Many years ago, when this writer had oceasion to play the guest to a now par- 


ticularly well known yellow pine manufacturer, the host said that until after the 
Civil war the South had been a stranger to the ‘‘manufacturing concept.’’? Nothing 
could have been truer. Before that the business, political and social forees of the 
South, in the order stated, had been confined to the planter, the banker, the merchant 
and the professions—doctors and lawyers. There were unthought of natural re 


“é 


sources in abundance, but the ‘‘concept’’ to utilize them had not been awakened 

it still slept. With the return of peace and the resumption in some part of ‘he 
old order of things there still was no thought of the industries. Neither was there 
any capital wherewith newly to develop anything. Even the antebellum planter, 
the former autocrat, was not only impoverished; he was disheartened, shorn of 
prestige and devoid of power. 

It was not until the presence of those great staples wood and iron began to 
excite the attention of capital that ihe ‘‘manufacturing concept’’ had its genesis 
in the South. The rapidly narrowing forests of the North were beginning to’ excite 
the consciousness of lumbermen and to attract general attention. And as one after 
another of the white pine guild found themselves actually or nearly destitute of 
timber, they pulled up stakes and moved South, bent on continuing their careers as 
lumbermen in the most accessible and the otherwise logical quarter. 

It is not invariably a rule, but there is something in the old saw, ‘‘Once a lum 
berman, always a lumberman.’’ There not only is a fascination about it, but 
on general principles it comes natural for a man to avoid entirely new theaters 
of occupation. In the beginning, timber was worth not much and a little money 
would buy a good deal of it, with enough left in typical cases to build the plant 
and a logging railroad. Occasionally a native became infected with the new ‘‘ con 
cept’? and he built a little. mill, in time enlarged it and beeame rich. There are 
a good many of this class, but they do not include the biggest. 

In the meantime, thanks to ‘‘unearned increment’’ and sympathetic advances in 
the prices of lumber, money has been made out of the trees and the land will yield 
more. The incidental development of other interests has helped make the towns, 
while altogether, with the lumber industry and its disbursements foremost, the section 
has advanced in all directions until it only very slightly resembles the ‘‘Old South.’’ 
It now is the ‘‘ New South,’’ with a future that, sustained by substantial sceeretions 
from the lumber industry, is destined not only to hold its own but to grow in 
Wealth and civilized progress. When the trees are all gone the fields will remain 
and the new community of interests, thanks to the good offices first of the lumber 


industry, will profitably be self sustaining forever. 





SIGNIFICANT CHANGED MARKET CONDITIONS. 


When northern and southern pine were the main features of the lumber supply 
between the Atlantic coast and the Rocky mountains stocking up of the yards 
twice a year—spring and fall—made great swells in the annual trade. These 
periodic volumes of demand were counted on and looked forward to by the pro 
ducers as a means of working off their surplus of output. he ordinary buildings 
in the smaller cities and villages and on farms were mostly constructed of the two 
woods named. The habit of counting on the spring and fall demand for working 
off surplus mill stocks and swelling the bank balances of the operators has clung 
to the producers, with accompanying hopeful anticipations at the recurrence of 
each season, 

But times have changed. The use of a greater variety of woods than formerly 
in the lower as well as the higher class of buildings has lessened the importance 
of the formerly limited number of woods, and spread the stocking up proces 
throughout the year. The result has been that there is no such swell in the spring and 
fall trade as there once was. 

The retail dealer, having to carry a greater variety of lumber and shingles than 
formerly, and having to keep up an assortment of each, spreads his buying all 
over the year; that is, when he wants any particular kind of stock he orders it; 
or if a bargain is offered him he takes it in; cr if he sees that he shall want any 
special kind or size later in the season he provides for it; or if he has a bill for a 


house or a barn or any other structure he is in the market for it at once. 


Under such circumstances hc is stocked up all the year round, and does not rush 
tlie buying at any particular season, as formerly was the practice. This change in 
condition, use and supply has thrown the mill operators out of line with their old 
experiences, but they continue to turn out and pile up lumber fer the fall and 
spring trade which never comes in accordance with their anticipations. They continue 
to manufacture at a rate as if the lumber that they specialize were about the whole 
thing in the total supply, and this feature is one thing that discloses the excess 
of mill capacity. 


The fact is that building and secondary manufacture 


re now done with sueb 
a great veriety of woods that. producers of any one kind ean seareely depend upon 
a big, rushing demand that will sweep away their surplus in a single season’s trade. 
It would be well if they could graduate their output to the probable demand, and 
take more account than they ordinarily do of the competition of other woods. We 
have in mind, when making this remark, those two great branches of lumber pro 
duction, the yellow pine in the southern states and Pacifie Coast fir and the other 
woods of that section, where big milis and a capacity to overwhelm the market in 


almost any year are conspicuous features. 





ORIGINATING LINES’ RIGHT TO DIVISIONS. 


In passing upon the case of the Manufacturers’ Railway Company et al. vs. the 
St. Louis, Iron Mountain & Southern Railway Company et al. the Interstate Com- 
meree Commission has held that right of a carrier to participate in through rates 
and routes does not hinge on ownership. This decision is regarded as a victory by 
those who have followed the investigations the commission has made of the several 
phases of this question. The situation of the Manufacturers’ Railway Company is 
very similar to that of the lumber originating roads of the Southwest. The commis 
sion holds that this company is a common carrier at law and entitled to a portion of 
the rates in return for the switching service rendered. 

It is held that the act to regulate commerce does not define a common earrier nor 
does it empower the commission to frame a definition. The term ‘‘common earrier’’ 
is held to mean those carriers ‘‘ who are common carriers at law and who have com 
plied with such requirements that may have been imposed by statutory or legisla 
tive authority.’’ 

It is held also that cancelation of tariffs to the Manufacturers’ Railway Company 
subjected the complainant shippers on that line to the payment of unjust and unrea- 
sonable charges and constituted an undue discrimination and disadvantage. 

The commission will later hear the parties to this case and determine what a 
reasonable compensation for the service performed shall be. 

The Manufacturers’ railway is practically owned and operated by a large brewing 
company of St. Louis. It is incorporated and makes reports to the state and the 
Interstate Commerce Commission, It serves other industries as well as the brewery. 

If the «decision in the Manufacturers’ railway case may be regarded as the 
application of the term ‘‘common carrier’’ to roads built and operated after the 
manner of this road it would seem a relatively easy matter to apply this definition to 
the lumber originating roads of the Southwest. 

In the case of the Crane Railroad Company vs. the Philadelphia & Reading Railroad 
the commission said: ‘‘The ownership of a rail line by shipper which serves 
that shipper and perhaps a number of others calls for the closest serutiny of all 
charges and practices to ascertain whether there is undue discrimination through 
divisions or allowances which are the equivalent of rebates to the shipping owner,’’ 
but serutiny. of the relations existing between a shipper so located and the general 


transportation companies does not prohibit a just allowance for service performed. 





THE REVOLUTION IN FREIGHT CLAIMS. 


The above is the tithe of a bulletin sent out by the Railway Business Associa 
tion, dated July 17, and shows ‘‘how by coéperation the shippers, the railways 
and the government have transformed a national grouch into fast spreading sat 
isfaction.’’?’ This important achievement, it appears, has been effected by a spirit 
of greater mutual moderation, intelligence and tolerance than that which formerly 
marred and dominated the relations and intercourse of the various interests in- 
volved, Verhaps the most convincing proof of this inheres in a statement by the 
fon. James 8. Harlan, a member of the Interstate Commerce Commission, from 
which that eminent authority is in part quoted as follows: 

I am advised that much progress has been made, and it is my hope 
that in the near future a general understanding will be arrived at one result 
of which when made effective—and by no means the least important result 

will be the prompt adjustment of claims, and particularly those that arise 
out of the the misapplication of rates 

There, however, are various other, well authenticated proofs of a similar char 


acter showing that ‘‘the progress during the last two years particularly has beep 


phenomenal’’ as well as ‘‘also extremely gratifying.’ 

It will be remarked that the active principle back of this gratifying revolution, 
to which the Interstate Commerce Commission itself is unqualifiedly committed, is 
distinctly codperative, distinetly an evolution of lawful conferential forces actively 
invoked by and between shippers, railroads and the government, In other words, 
it appears that the government here, the same as in its attitude toward the pending 
movement to consolidate the banks of the country, is committed to a principle 
denied by Jaw to other interests of great publie importance, In this connection, 
too, it is recalled that the only absolute monopolies in this country are those created 
and guarded by the general government under its patent laws. 

The ends noted have been gained by not only greater tolerance and forbearance 
but by agreed methods of preparing, loading and handling freight in a manner 
to afford it immunity from damage while in transit Instead of the old practice 
of arbitrarily and perfunctorily rejecting all claims, good, bad and indifferent, o1 
without so much as the slightest reference to their merits, besides the incidental 
need of fighting for recognition, inch by inch, the contrary is now more generall 
the rule, in which also, saecording to Commissioner Harlan, ‘Carriers ave not only 


ready but more than willing to cooperate, ’’ 
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REVIEW OF CURRENT LUMBER TRADE 








In one important respect the outlook for the late summer and fall lumber trade 
has changed for the better within recent time. There have been general rains all 
over the country east of the Rocky mountains, which have relieved apprehension 
that drouth would shorten seriously the corn crop, late oats in the northern sec 
tions, and other crops, as well as pasturage. While the rains came too late to 
forestall some loss to the winter wheat crop and to some extent the spring yield, 
wheat will be enough to supply the food demand of the country and for com 
mercial operations. There is now a good prospect for corn, a better one for 
potatoes, flax, barley, late oats in the North, the second growth of clover, for 
alfalfa, fruits and all the later miscellaneous farm and horticultural crops that 
go to make up the total revenues from farm and orchard products. With this 
basis for calculations we might look forward to a prosperous lumber trade for 
the remainder of the year if other conditions, financial and political, were favorable, 
and, as it is, as a whole we may confidently expect some revival within the coming 
month, and a lumber trade of fair volume during the fall, reaching into the winter. 
In the South there is a brilliant prospect for the cotton crop, which will be sold 
at profitable prices, thus accelerating the pace of enterprise and improvement 
whieh has made rapid progress within recent time. ‘This development will make 
a good demand for lumber in that part of the country and thus relieve the market 
of a large amount of common yellow pine and cypress lumber that otherwise 
would have to find an outlet in the North. 

n *” * 

Reports from the several markets already indicate that there has been increased 
inquiry for lumber since the rains came as an assurance that the late crops shall 
turn out a large aggregate yield. This development has been observed especially 
in the Svathwest in respect to yellow pine, and measurably so throughout the 
middle West and in the East. ‘Though the improved feeling thus manifest has 
not led to a notable increase in actual orders, it denotes more interest, and confi 
dence that there will be a fall trade that will require additional yard and industrial 
stocks. The retail dealers and factory consumers are still adhering to the policy 
of buying only what they need for current use, but their enhanced interest in 
stocks and prices at the mills is an assurance that they are anticipating larger and 
more forward purchases, which is considered an encouraging feature. Building 
in several of the larger interior cities is well maintained except in those wherein 
strikes are holding up undertakings that otherwise would go forward. The rail 
road companies are still backward about contracting for timber, ties and lumber, 
and the car factories hesitate about ordering supplies; but there is a great!y 
increased eurrent inquiry for railroad and car material, which goes to show that 
there will be a rising demand from such sources in the near future, to what 
extent, howeyer, is as yet merely conjecture. It is evident, so far, that the lumber 
trade for the remainder of the year will mainly have to depend upon the yard and 
factory requirement, and therefore can not reach proportions commensurate with 
those when there is an active demand from the railroads and the greater indus 
tries, with a forward reach in buying and econtraecting—neecessary features in 
these times when mill capacity, fully employed, tends constantly to outrun the 
consumptive demand, All that producers may expect for the remainder of the 
year is a fair demand for yard stock, a considerable requirement for city con 
struction, a conservative one from the railroads and ear builders, and an amount 
of requirement from the industries consuming wood that at present can not be 
estimated. Of one thing we can be fairly certain: the fall trade will be better 
than it would have been had there been a prolongation of the drouth and uw con 
sequent failure of the corn and other important crops. 

* * * 

The financial situation, influenced iargely by threatened political and legislative 
changes, is not such as to promote new enterprises, though money is plentiful for 
those that can give assurance of sustained credit and profitable returns. The 
banks, with abundance of loanable funds, are cautious about securities, and in- 
vestors hesitate about going into commitments unless well assured as to results. 
The banks in New York and other money centers are backing railroad and _ in- 
dustrial corporations of the greater capital and resources, and are underwriting 
new issues of stock and discounting short time notes with remarkable freedom; 
but there have been tremendous issues of securities within the last twe years as a 
means of tiding over the dull period, and a large volume of such issues is still 
undigested, the people failing to go into the market as buyers to any considerable 
extent. This condition of the security market must continue until there shall be 
sufficient prosperity to promote anothcr period of speculation such as induces the 
‘*dear public’’ to venture into the market for stocks. The sale of bonds for the 
year so far has been large, but it is probable that the main volume has been 
taken up by the banks and trust companies and by those private individuals 
who have been constantly accumulating surpluses that must be reinvested. 


a i . 


A feature of the general lumber trade that should not be overlooked is the firm- 
ness with which prices are being hekl for all the leading kinds of lumber. It is 
apparent that prices are now down to bed rock, and that they ean not be allowed 
to go lower unless the mill operators are willing to produce lumber at a loss of 
stumpage value. It doubtless is the fixity of stumpage value that is maintaining 
the prices of lumber against all effort of buyers to beat them down under the 
plea of poor demand, This feature pertains to southern pine to an especial degree, 
but it also is characteristic of the hardwoods; for it is noted in all mideountry 
markets, and particularly in those from Ohio eastward, that prices seem to be 
steadfast, with buyers unable to force them lower. This feature, however, mainly 
pertains to good, common and better stock; the coarser grades selling so slowly 
that they are undoubtedly subject to concessions. 

* * * 

Reports from Kansas City and St. Louis indiezte a much improved condition 

of the yellow pine trade since the recent rains have improved the crop outlook. 


As yet the most pronounced features are the increase of inquiries and the interest 
thereby manifest in stocks and prices. Buyers evidently are waking up +o coming 
necessities and are looking around for lumber to meet the fall trade. The railroads 
are sending in inquiries in larger volume than heretofore, and are presenting for 
estimate schedules which show that there are contracts to be provided for. It is 
probable that these proposals will soon result in the placing of orders and contracts 
for future delivery. At Kansas City there is an absence of pressure for stocks, so 
far as the retail yards are concerned. But very encouraging reports about the 
crops since the rains came have afforded an improved prospect for the fall trade. 
There is a fair movement of lumber, but it is in small, assorted lots, with in 
structions to forward as soon sf possible, showing that the lumber is needed on 
arrival. This is taken to mean that stocks in the retail yards are low, and that 
they will need heavy replenishment for the fall trade. With this condition in 
evidence the mill operators are inclined to hold prices with firmness, with the 
result that there is a steady price condition for mill stocks. Moreover, it is claimed 
that supplies at the mills are not overlarge, partly on xccount of the dis‘urbances 
in Jabor that have been rife throughout the summer, and on account of the general 
inclination of producers to confine their output to safe limits by short time running 
of the mills. Yet our Kansas City advices are to the effect that there has been 
some accumulation at the mills. It is probable that the trade will find no diffi 
culty in getting enough lumber for the fall trade, but it is probable that prices 
will remain steady, and they will pessibly advance en special items when the 
volume of demand shall assume fall proportions. In the Gulf section of the 
Southwest the promising state of the cotton crop, and the progressive influences 
of new settlement and development in Texas, are greatly encouraging to the 
manufacturers of lumber. Demand in that part of the field is good and promising 
of still greater results when the fall trade shall have acquired full headway. No 
report from New Orleans and the uiddle Gulf states points arrived in time for 
notice in these observations, correspondents probebly having been overeome by 
the prostrating effects of the season, or else they could diseover no ehanges in 
the market situation worthy of observation. In Georgia orders are said to he 
coming at the mills sufficient to keep the saws going in moderate fashion. The 
market for Georgia and Morida lumber is of some volume and prices therefor ar 
held steadily. Throughout the North there is some difficulty in the cities about 
maintaining a profit margin as between prices at the mills and those that ean be 
procured in the turnover, competition between sellers to contractors for building: 
is so much and so severe. The handlers of such stock in northern cities meet firm 
prices when they buy lumber, and uncertain and weak ones when they sell to the 
consumers and to the yard trade, That is the crux in the current southern pine 
business, and it remains to be seen how it will affect trade and prices later in the 
season. 
* 7 * 

Manufacturers in the Puget sound section of the north Pacific coast trade report 
that the fir market is gradually improving and prices are getting firmer on the 
basis heretofore prevailing, though it can not be said that there has been an 
advance, Dimension at Tacoma is in demand for quick shipment and prices for 
such lumber have stiffened. The railroads are doing no buying except for repair 
work. Crop conditions in the Inland Empire promise large results, which is en 
couraging to the nearby lumber trade. Cargo business, offshore and coastwise 
is in a flourishing condition and shipping is being carried on actively. At Port 
land, Ore., a good local demand prevails, with a fair amount of rail business, 
and consderable lumber is going foreign. Prices are more unsatisfactory than 
is the velume of demand. The Columbia river logging camps are closed down 
aud will not resume operations until September. California dealers indulge the 
expectation of a large fall trade, as conditions in respect to the crops and othes 
influential features are favorable to a large consumption of lumber. 

” * nw 

The white and norway pine trade is taking its swumer vacation so far as an 
active demand is concerned. There is but 2 moderate call for soft pine lumber, 
but prices’ are well held, the bulk of the visible stock being held in strong hands, 
while this kind of lumber is a good keeper. Stocks are not excessive for any 
state cf active demand, nor can they be with the timber supply constantly dimin 
ishing. In most instances mill cuts have been contracted for. 

* * * 

In the hardwood division of the general lumber trade there is at present a 
strong contrast between the urgency of demand two years ago and at the presen 
time. Factories which consume the hardwoods, especially the furniture and vehicle 
makers, are buying lumber only as they need it to sort up present holdings, Ther 
is no reach forward in buying to speak of, though this state of things is more 
pronounced in the Kast than in the middle West. Lower Ohio markets and 5t. 
Louis report a considerable trade, some correspondents even declaring that it is 
as good as or better than a year ago. Columbus, Ohio, is another point that 
steadily reports a good trade, Evansville, Ind., is always on high ivide, if we may 
believe reports. It is pleasant to hear from such bright spots in the midst of 1 
rather somber, trade perspective at large. 

« . * 

The cypress trade is reported fair from nearly all points, with a good call fe 
tank stock and other specials. The building of the season is calling for a goo 
deal of interior finishing. At New Orleans there Iately bas been revived inquil 
for railroad ties. 

* ” a” 

At Vhiecago and other Jeke markets, as well 2s in Michigan and Wisconsin, t! 

hemlock outlook is considered bright. 


& * * 


No especial change has occurred in the eastern spruce trade, though at Pitt 


burgh orders for rail delivery have increased. 
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QUERY AND COMMENT 


Acceptance of Part and Rejection of Part of Carload. 


MINNEAPOLIS, MINN., July 12.—Editors AMERICAN LUM- 
BERMAN: On page 29 of the July 8, 1911, issue, under 
“Queries and Comment,” I notice that you answer the ques- 
tion of J. W. Vancott & Sons where they were asking if a 
party could be forced to take and unload a car of lumber 
where he claims it is not up to grade. You say that no 
court has passed upon this particular point in controversy, 
but you do say that the courts have held in Chicago that 
the buyer has the right in carload shipments, where he has 
bought a certain grade of lumber and upon the arrival of 
the shipment the lumber is not up to the grade specified, to 
take that portion of the lumber that is up to grade and use 
same and reject the stock which is not up to grade. 

This is, to my mind, one of the most important questions 
to be decided in the shipment of lumber, and was discussed 
at the mecting in Memphis of the National Hardwood Lum- 
ber Association, and the conclusion was that the interpreta- 
tion of this decision is not true and the point was not cov- 
ered in the Chicago case. Other circumstances entering into 
this decision would give the right to the buyer to accept 








that portion which he claims was up to grade and reject the , 


portion which he claims was not. 

I am deeply interested in this particular decision and 
would like a decision upon this point, showing conclusively 
just what the courts have decided. I believe if lumber is 
bought under a certain inspection and the parties thereto, 
either one of both, belong to an association having an estab- 
lished set of rules with inspectors who are furnished to de- 
termine the grade, that the car of lumber should be held 
intact until these inspectors go over the car and a decision 
is made as to the final adjustment of the grades. And, fur- 
thermore, I believe the shipper should have a right to take 
away all of this shipment and replace it with another that 
will fill the bill if he so choose. There are so many con- 
flicting opinions upon grades of lumber under the most 
simple rules written that some one with authority who is 
not interested in the value of the lumber should pass upon 
same before any part of the shipment is rejected, as it 
oftentimes occurs that in breaking a carload and using a 
part it is impossible to market the balance in the vicinity 
where the car is sold. Davip F. CLARK, 

of Osborne & Clark. 


[As a general proposition it is held that the consignee 
of « shipment of lumber must reject the entire contents 
of the car in order to relieve himself from liability for 
acceptance; acceptance of any part is held to be ae- 
ceptance of all. Decisions have been made which appear 
to violate this principle, but on close examination it is 
found that other facts and circumstances were involved 
in the eases decided, and the decisions do not in fact 
depart from the well established principle. 

It should be borne in mind, of course, that vendor and 
vendee may make any agreement they choose with regard 
to the disposal of the acceptable and unacceptable parts 
of a carload of lumber. Consequently, when a con- 
troversy «rises and considerable correspondence and 
other acts take place, the court often merely construes 
these acts as elements of a possible contract in each in- 
dividual case without considering the fundamental prin 
ciple involved in the acceptance of one part and the re- 
jection of another part of an integral order or shipment. 

EDITORS. } 


but this slowness is no greater than when the mills 
are rushed with work. Many of the mills have 
enough to do and some of the more favored ones 
have more work than they can handle conveniently. 

Rains have made the prospects more favorable in 
the Southwest. Dealers in St. Louis report an im- 
provement in the volume and tone of inquiry and 
also record a better buying movement. The sales re- 
ported are in small quantities and, as a rule, for quick 
shipment. Special order work forms the bulk of the 
offerings. The local millwork houses are all busy 
getting out their own and part of the work of the 
Huttig and Fry _ plants, recently destroyed by 
fire. Prices are said to be fairly well maintained. 
Kansas City factories report a little better condition 
than prevailed a week ago. The estimating depart- 
ments are actively figuring on special work and 
there is a good deal of big work in that city. Coun- 
try trade is improving slightly, probably as a result 
of the rains, although the volume of orders is not 
nearly normal, even for this time of the year. How- 
ever, even a slight betterment is very encouraging 
and the local manufacturers feel that a continuance 
of the sort of weather that has prevailed for sev- 
eral days will result in a heavier demand, particu- 
larly from the country. 

The window glass situation remains inactive, with 
the demand, if possible, lighter than it has been for 
two weeks. It is not expected that trade will assume 
large proportions until after the midsummer period 
of recreation. 
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| SASH AND DOOR TRADE 








Notwithstanding that this is midsummer, manufac- 
turers state that demand has improved materially 
over that of a week ago or longer and many of them 
are doing a quiet and steady trade. Inquiries are 
more numerous and estimates for house bills are 
keeping the estimating departments busy. Special 
work orders are more numerous and stock sizes have 
been moving more steadily than for some time. 
Stocks in the warehouses in the manufacturing cen- 
ters are well proportioned and, if the crops are nor- 
mal, the manufacturers of sash and doors feel as- 
sured of a good fall trade. Although there is room 
for considerable improvement in values, prices could 
be worse and, taken as a whole, the sash and door 
manufacturer feels assured that business for the 
year will average up to that of preceding years. 

Chicago wholesalers, while they say that they 
could handle more business without being rushed, 
are satisfied with the way trade is shaping up. 
Building operations in Chicago and vicinity are in- 
creasing in scope and, therefore, the sash and door 
men are kept busy filling orders for these new 
structures. Special work predominates and, although 
distributers are divided in their opinions regarding trade, 
as a rule they seem to be a well satisfied lot. Every 
mail brings a fair number of inquiries for special and 
stock work. 

Demand in the Northwest continues to be light 
and it is reported that the factories of Minneapolis 
and St. Paul are operating at half capacity. Most 
of the new business coming in is special work, the coun 
try yard demand being slow. City operations have been 
somewhat under expectations this month, but the 
outlook is for a better run this fall. 

Trade in the East is only fair. The sash and 
(oor and blind factories of Baltimore are not rushed 
and are handling their orders without pressure. De 
mand from strictly local sources falls somewhat be- 
low that of last year, and the out-of-town orders 
are about holding their own. It is in the out-of-town 
business that faetories have made decided gains in 
late years, and it holds out promise of continued 
growth. Prices are fair. The great bulk of the 
demand is for stock sizes, although special work is 
offered freely enough to make a good showing. If 
there were more activity in the door trade at Buffalo 
there would be much inconvenience from the planing 
mill strike but, owing to the summer quiet, mills 
are not suffering to any extent. The effect of this 
strike upon the building trade is felt only in slight 
delay on the part of mills in turning out orders, 








EMANCIPATION. 
NEVER have heard any bird in a jail 
That could sing like a bird in a tree, 
I never have seen any fish in a pail 
That could swim like a fish in the sea. 


I never have seen any horse in the street 
That could run like a horse in a field— 
never have seen any roses as sweet 


_— 


In the town as a meadow’'ll yield. 


OR the bird in the tree has a different note 
F To his song, from the bird in the town 
There is God an’ there’s good an’ there’s glad 

in his throat— 
He is glad an’ he can’t keep it down. 


Though the bird in a cage, in a prison of brass, 
Sings a song, like the wanderin’ bird, 
Though he sings of the world an’ the sky an’ 
the grass, 
There’s a heartbreak in every word. 


N’, oh, to the thing of the silvery fin 
That has had the whole ocean to roam 
An’, oh, to the brute in the midst of the din 
With a hut in the alley his home, 


An’, oh, to the rose in the roar of the strife, 
In the dirt an’ the dust of the street— 

How empty a moment is each little life 
Here afar from the world that is sweet! 


H, I would that I had all the pow’r of a 
king; 
I would waken the songs that are mute, 
I would set ev’ry bird in a prison awing, 
I would open the door to the brute, 


I would carry the rose to some bank by the sea, 
Make the world free as free it began— 
Yes, the slaves of the strong once again should 
be free 
\s they was ere the comin’ of man! 





SMALL LOSS ON ACCOUNTS. 

MARNE, lowA, July 18.—I have just been reading Met 
Saley’s article in the LUMBERMAN of May 6. I am not 
a Shakesperian reacer but I think I know a few things 
about collecting. I have been manager of a line yari 
a little better than eight years, and in that time have 
collected all but $16.45 of the total sales. I will not 
mention the amount of our sales, as that is not for me 
to make public. Personally, I can see no reason why 
we in the lumber trade should lose any great amount 
out of our accounts. If we are able to make the sales 
we should be able to make the collections. 

JAMES SORENSON, 
2 


Manager Green Bay Lumber Company 





THE COAL TRADE 


The semimonthly report of idle ears in the United 
States, issued last Saturday, does not point to any im- 
mediate tightening up of the coal market. The number 
of idle cars was stated at over 160,000, or approximately 
‘ percent of the total car equipment. If the total traffic 
offered the railroads increases 7 percent, this surplus will 
be wiped out. When the crops begin to move an increase 
of 7 percent in the traffic of the railroads is not unlikely, 
provided there is no slackening of business in some 
other direction. The amount of idle equipment is some- 
what larger than a year ago and last year the car short- 
age, later in the season, was not particularly acute. 
About the only deduction that ean be drawn from the 
present situation is that the future of the car supply is 
in doubt. For two months the excess rolling stock has 
hung steadily at about the present number of idle cars. 
This factor, often the most important and even the con- 
trolling one, may therefore be for the present ignored 
in considering the present coal market conditions. 

Very little character can be discerned in the present 
market. There are generally a sluggishness of movement 
and an absence of interest that make the market prac- 
tically featureless. There is neither a demand nor a 
particularly eager disposition to sell coal. The operators 
are marking time against whatever fortune for themselves 
the future may have in store. There is even some slight 
additional restriction to be noted in output. Severul 
operators in Illinois, discouraged at the way the market 
has been drifting aimlessly during the last few months, 
have given notice that they will close down indefinitely 
until the demand improves. By one kind of mishap or 
another, several other mines have passed out of sight as 
live influences, So close to the level of actual costs have 
prices hovered that business activities in coal producing 
are not meeting with adequate returns, and hence the dis- 
couragenients. The ‘‘fight’’ element has been pretty 
well battered out of the various sales departments of 
producing companies. Whether the competition will in- 
‘crease with a slight improvement in prices, or whether 
the sellers will allow the range of quotations to make 
considerable progress before they jump into the midst 
of the renewed activities, remains to be seen. 

Perhaps the most notable of the slight modifications 
observed is a weakening in the price of western screen- 
ings. Southern Illinois slack, which a few weeks ago 
sold as high as 80 cents, mines, has been offered as low 
as 65 cents, mines, Central and northern Illinois screen- 
ings have not dropped quite so sharply, but all along the 
line western fine coals are off from a nickel to a dime. 
Consumption may be somewhat less in these midsummer 
days, but the shrinkage in use is probably slight. ‘The 
better judgment seems to be that there is a somewhat 
greater production of the prepared sizes of western coals 
and that the production of screenings is correspondingly 
increased. If this is the explanation, screenings should 
continue to drop in value for some time to come, for the 
buying of lump and other prepared sizes certainly has 
not yet gained any special headway. Nor has the price 
of the prepared sizes made any improvement worth not- 
ing. The volume is not strong enough to buoy up the 
prostrate values. There is, of course, among shippers 
a distinct sentiment that gains are to come before sum- 
mer wanes and they are living in that expectation, but 
the volume has not broadened out sufficiently to make 
any impression as yet upon values. There is a moderate 
movement of western coals to the country, but the gen- 
eral impression is that the coal thus moving is needed 
by buyers for immediate use, whether for threshing en- 
gines or for the numerous manufactories and household 
stoves that keep moderately in action throughout the sum- 
mer. There is a steadiness to the current buying that is 
interpreted to mean that stocks among dealers are de- 
pleted or exhausted and that the buying is compulsory. 
But credence is not yet given to any preliminary stock 
ing up of coal against early autumn needs. Even the 
anthracite buying that is in progress in the West (and 
the volume is quite moderate) is attributed more to cur- 
rent needs, for a little is being used in kitchen stoves, 
than to preparation for the winter by the farmers and 
other consumers. It is reputed, in short, to be a purely 
hand-to-mouth market, with enough energy in the demand 
to point to normal consumption. 

The eastern bituminous coals are not any different in 
their market phases than western products. Hocking is 
in restricted demand, but no one calls the market active. 
Smokeless continues the more interesting grade, from a 
news standpoint, for its producers have been displaying 
considerable human nature and the market is rather 
erratic. But in respect to Pocahontas and New River 
lump and egg the same searcity that has been noted for 
many weeks continues, and there is no prospect of a better 
supply. Some wholesalers, who have been a little incau 
tious in not covering their sales before the sales were 
made, are to a degree embarrassed and are either buying 
in the open market at higher prices than they should, 
or they are slow in making deliveries on their contracts, 
perhaps a little of both in many instances. _In the Chi- 
cago market, lump and egg are about $1.70 to $1.90, 
mines, with conditions pointing to continued scarcity. 
But mine run smokeless is not correspondingly embar 
rassed. There has been in fact a slight oversupply, be 
cause of which some sales have been made below $1 
mines, which had come to be recognized, unwillingly 
perhaps but none the less surely, as the market price. 
The weakness has been brought about by the presence 
of some coal on the western market that was without tak 
ers and that accordingly had to be sacrificed. a 

The output of anthracite is breaking all records. hago 
is probably going on some storage of anthracite in the 
East against possible labor contingencies next spring 
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DOMESTIC. 
General. 
br. A. HL. Doty, health officer of the port of New York, «le 
baasrre that America i menaced with a cholera invasion 


Che Swinburne Island hospital had fifteen cases of the dis 
ase July 16 

Pour battleships of the sécond division of the North At 
antic “squadron teamed into Provincetown harbor July 14 
having returned from a visit to Danish, Russian and German 
port 

Pwenty-one tines were killed in an explosion in the 
shaft of a mine at Sykesville, Pa., July 15 

The Massachusett enate July 14, by a vote of 25 to 
idepted a resolution indorsing the bill now pending in Con 
ress for the direct clection of United States senators with 
the Bristow amendment, providing for the supervision and 
ontrol of such elections by the federal government 

The Ohio state tax commission July 14 estimated thiat 
the vate totals of the new taxing valuations for Ohio 
railroads will reach $500,000,000 





Carroll G. Pearse, superintendent of the Milwaukee public 
schools, was elected president of the National Mdueational 





Association July 15 in session at San Francisco 

Guy W. Coron, in charge of the Little Rock government 
land office, In a statement July 15 reports that there were 
355,000 acres of government lands in Arkansas open to home 
steaders, not including 140,000 acres of sunken lands 

Dashing sixty-five feet to the ground in a disabled Curtis 
biplane at Chicago, July 13, Dan A. Kreamer, amateur avia 
tor, was fatally injured July 1 and died an hour later, 

Resolutions indorsing the underlying principles of — the 
tentative plam of the national monetary commission to estab 
lish a national reserve bank, without branches, were adopted 
at the closing session of the Wisconsin Bankers’ Association 





convention at Milwaukee, Wis., July 13 

Petitions asking for the recall of Mayor J. IL. Graham and 
Commissioners R. J. Campbell and I, M. Leach, of Wichita, 
Kan., charging them with inefficiency and willful neglect of 
duty, were circulated July 13 

A cup valued at $2,500 will be given by the Chicago 
Athletic Association to the aviator who breaks the world's 
record for altitude or who makes the highest flight at) the 
aviation meet in Chicago in August 

Two squadrons of the American navy began maneuvers for 
stern entrance of Long Island July 18 
ind will engage In a mimic battle within forty-eight hours 





possession of the ¢ 


Practically all the water surrounding the wreck of the 
Vaine at tlanava harbor was removed July 18 and the work 
of removing the mud in whieh the remains of the battleship 
are imbedded will begin soon 

A statement issued at Portland by the controller of the 
currency July 14 shows that the aggregate assets of the 245 
national and other banks in Oregon amounted to $148,000, 
N75 June 17, 1OLL, an increase of $4,748,805 over the figures 
June 30, 19,0, and individual deposits amounted to S100, 
672,023, an Increase of $2,547,615 over 1LOL0 





rhe battleship Florida will be presented in the near future 
with a sifver service by the state of Florida 

th Patrick S. O'Donnell, a Chicago x-ray scientist, 
claimed recently to have photographed the aura or spirit 
departing from a dying person 

rhe University of Wisconsin has added to its curriculum 

full athletic course which combined with literary work 
will lead to a degree of bachelor of arts 

Ciovernor Hoke Smith, of Georgia, July 14 received the 
resignation of Senator J. M. Terrell, but declined to accept 
it and requested the senator to continue to represent’ the 
state at dvast during the present session of the legislature. 


rhe Tennessee river will be closed to navigation from July 
15, 1911, to November 30, 1912, during the building of the 
lock and dam and power plant at Hale’s Bar, Tenn. 


A bulletin just issued by the course in home economics in 
the University of Wisconsin, at Madison, declares that over 
£10,000,000,000 are spent in the United States annually for 
food, shelter and clothing and that 90 percent of this amount 
is spent by women who have no adequate knowledge of 
inoney values 

A committee of citizens from Lawrence, Mass., which is 
bankrupt by graft, July 19 appealed to Governor Koss and 
for a loan of $500,000 offered to barter away the right of 
the cltizens to govern themselves for a period of ten years 

Resident Philippine commissioners at Washington, D. C., 
are on their way to Paris, France, to close negotiations with 
French bankers whereby the latter will finance a Vhilippine 
agriculture bank at Manila for $10,000,000 


Washington. 


4 The House commitice on judiciary July 14 decided to 
make an investigation into the charges of Delegate Wicker 
sham, of Alaska, that Attorney General Wickershaw de 
liberately permitted the statute of limitations to run against 
agents of the Alaska syndicate who oe the govern 
ment, through perjury, to the extent of $50,000. 

Secretary of the Treasury MacVeagh pest 14 announced 
that Chicago's new West side post office for the site of 
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which Congress appropriated $1,750,000, would be built on 
the block of land bounded by Van Buren, Congress, Clinton 
and Jefferson streets. 

The Canadian reciprocity bill will be voted on by Congress 
July 22, the revision of the wool duties bill July 27, the 
farmers’ “free list’ bill August 1, congressional reapportion 
ment August 3 and joint statehood for Arizona and New 
Mexico August 7 

The Bureau of Statistics’ detailed statement of the coun 
try’s exports of agricultural products in the twelve months 
ended June 30 showed a total value of $927,289,700, an in 
crease of $139,471,000 over the fiscal year 1910 

The total coke production of [llinois in 1910 was 1,514,504 
tons, an increase of 257,548 tons, or 18.6 percent over 1909, 
and more than four times the output for 1908, and exceeded 
that of Virginia by nearly 50,000 short tons, according to a 
bulletin of the geological survey 

Postmaster General Hiteheock July 16) announced that 
Chicago, New York, Boston and St. Louis will have postal 
savings banks after August 1 

Figures issued by the Bureau of Statistics July 15 for the 
iscal year ended June 30 show that the total value of ex 


ports and imports amounted to $3,578,676,480, exceeding the 


record year of 1907 by more than $2638,000,000 ; amports 
amounted to $1,527,958,O88 and exports $2,048,691, 392. 

Manufacturers in Illinois showed an increase of 21° per 
cent in the number of establishments and of 59 percent in 
the capital employed between 1904 and 1909, according to a 
preliminary statement of the general results of the last cen 
us issued July 18 by the Census Bureau 

No convincing arguments in opposition to the establish 
ment of a pareels post was presented to the Lloyd subcom 
mittee of the House in a hearing which ended July 16. 

The Department of Justice will investigate the Brussels 
conference of steel men which, it has been predicted, may 
bring about an international co:nbination to control the steel 
trade of the world 

sefore the Tfouse committee on expenditures in the Inter 
ior Department, which is investigating conditions surround 
ing Controller bay lands, Alfred Hf. Brooks, of the United 
States Geological Survey, said July 15 that to erect terminal 
facilities in Controller bay, Alaska, would cost about $1, 
000,000. 

Senator Bristow declared July 14 before the House com 
mittee investigating the sugar trust that Cuban reciprocity 


had taken $10,000,000 out of the government’s revenues 
from the sugar tariff and put it into the treasury of the 


sugar trust 


Upon the completion of investigations of fourteen govern 


ment survey parties to ascertain the amount of coal in the 


land, 70,000,000 acres of government land in North and 
South Dakota. Montana, Wyoming, Idaho, Washington, Ore 
yon, Utah and Colorado will be opened to entry 


The people of Shanghai, China, have added $10,000 to a 
similar amount appropriated by the American National Red 


Cross for a study of the rivers of China to prevent the 


floods which periodically destroy crops and create famine 


A chart prepared by the United States office of public 


roads shows that nearly 15,000 miles of transcontinental, 


interstate and trunk-line roads are contemplated in various 


sections of the country 


The battleship Florida, nearing completion, will go into 


commission early in September under the command of Capt 
Ifarry S. Knapp 

The Senate July 17 adopted a bill which requires publicity 
of all primary election expenses and all pledges of political 
jobs, and limits the expenditure of a Senate or House candi- 
date to 10 cents for each voter in his district or state and 


the total amount a senatorial candidate shall spend in the 


primary and general election at $10,000 and a house candi 
date at $5,000. 


The Census Bureau July 17 announced that the center of 


the population of the United States, as enumerated in the 
census of 1910, is four and one-half miles south of Union- 
ville, Monroe county, Indiana. In the last decade it moved 
westward thirty-one miles from a point six miles southeast 
f Columbus, Ind. 


A government suit to compel a bona fide disassociation of 
the Reading Railway Company from the Reading Coal Com- 


pany was filed July 17 in the federal court at Philadelphia. 


Governor Salisbury, of Guam, has requested the Post Office 
Department to establish a postal savings depository on the 


island, which has no bank of any kind. 


A congressional investigation of the charges against Dr 


Harvey W. Wiley, chief chemist and government pure food 
expert, was agreed upon July 14 by the majority members 


of the House committee on expenditures in the Department 
of Agriculture 


tecause of the serious revolutionary movement in north 


ern Haiti which is jeopardizing American interests the 
United States gunboat Petrel was ordered July 14 from 


Guantanamo, Cuba, to Cape Haitien. 


The government is investigating the charge of Colonel 
Ingram, chief of the international revenue agents, against 


ten Davis and Robert W. Childs, United States district 
attorneys at Chicago, in connection with the investigation 
of the oleomargarine manufacturers Davis is accused of 
protecting certain violators of the law from indictment and 
Childs with protecting Davis from investigation by the fed 
eral grand jury. 

Before the Senate July 19 Senator Kenyon, of lowa, at 
tacked extravagance in public and private life and demanded 
Congress to lower the cost of living. 

The treaty between the United States and Great Britain 
providing for the arbitration in-pecuniary claims between 
the two countries in accordance with the general arbitration 
treaty, was ratified by the Senate in executive session 
July 19. 


FOREIGN. 


In an uaprising against the new government at Puebla 
Mexico, July 12, twelve soldiers and 150 Maderists wer 
killed and many wounded. Forty were killed 
a fight at Cerro San Juan July 13. 


y wounded in 


At the head of 100 men, Father Capellan last week at 
tacked and captured the town of Penjamo, Mexico 

As an indirect result of the massacre of Chinese at Tou 
reon, Mexico, during the revolution, it is probable that at 
the next session of Congress a bill excluding the Chinese 
from Mexico will be presented. 

The young Prince of Wales was invested with the in 
signia of his high office at the old castle of Carnarvon, 
Wales, July 18 

It is said that the British admiralty is planning the 
itinerary of a voyage around the world for the Prince of 
Wales with a view of giving him closer knowledge of the 
British possessions, 

The modified version of the Anglo-Japanese alliance signed 
at London July 14 by Sir Edward Grey, the British secre 
tary of foreign affairs and Count Kato, Japanese ambassador 
at London, excludes the United States from Great Britain's 
possible enemies and extends the life of the treaty nearly 
six years. 

The Canadian Northern railway July 14 awarded a con 
tract to a St. Paul firm for the construction of 550° miles 
of railway extending from Vort Arthur, Ont., to Sellwood 
junction just north of Sudbury, Ont., to cost $15,000,000 

A Spanish newspaper, commenting on the developments in 
the work of raising the battleship Maine, declares that it is 
the duty of the United States to proclaim Spain innocent ot 
the explosion that sank the battleship. 

Saler El Dauleh, a Persian chieftain, at the head of 3,000 
soldiers has seized Hamadan, Persia, and proclaimed the rr 
storation of the deposed shah. 

It is reported that 2,000 men from the island of Madeiro 
where all are ardent monarchists, have joined the Portugues: 
royalists in Spain near the border and are awaiting a larg: 
consignment of arms and ammunition from Belginm to rr 
place those seized recently 

Vield Marshal Lord Kitchener has been appointed [ritish 
agent in Egypt to succeed the late Sir Eldon Gorst 

An aerial race of 1,010 miles in England will start July 
22 at Brooklands for a prize of $50,000 offered by the Daily 
Mail, of London. ‘The course is divided in sections rang 
from 20 to 182 miles 





James Pliney Whitney, prime minister of Ontario, July 
16 said that he was opposed to reciprocity and believed the 
people of the Dominion would oppose it. 

Japan has just placed an order with its private yards fo 
the construction of two armored cruisers of 27,000 tons 

Fourteen persons were killed and many seriously injured 
July 17 when a through express from Basel, Switzerland, for 
Berlin, Germany, was derailed at Mulheim, Germany. 

Mail advices from Rivas, Nicaragua, dated July 10, stats 
that the capital, Managua, is in a state of siege and the 
prisons are filled with political prisoners. 

Francisco I. Madero, leader of the late successful revolu 
tion against the Diaz government in Mexico, July 17 al 
tributed to President de la Barra’s neglect of duty the recent! 
outbreaks in the republic and demanded the ouster from 
office of all Diaz sympathizers 

The Belgian aviator, Olieslagers, in a monoplane at Brus 
sels July 17 made a continuous flight of 388 miles, breaking 
the world’s record for distance in an interrupted flight, 
miles, held by Tabuteau. 

King George and Queen Mary arrived at Edinburgh, Sco! 
land, July 17 and received a rousing welcome. 

In accordance with King George's award, the Chilean go 
ernment has ordered the payment of $953,000 to the repr 
sentatives of the Alsop claimants. 

The annual Canadian Industrial Exhibition opened #! 
Winnipeg July 12 and will continue until July 22. 

A Holland-German financial syndicate July 17 arranged 
a new Russian railway loan totaling $24,288,750 

In commemoration of the fall of the Bastile, Frau 
observed a holiday July 14. 

In the half year ended June 30 the total numbe 
deaths from the plague in India reached 650,690 
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In the first six months of 1911, remarks the New York 
Kvening Post, there were floated in the two great money 
markets of the world—New York and London—securi 
ties having an aggregate par value of $2,000,000,000. Ac 
cording to an estimate by the Journal of Commerce, 
New York, in the United States during the same period 
railroad and industrial corporation stocks 
imounted to $1,229,468,000 par value; issues of stock 
by banks and insurance companies and of government 
ind state bonds probably were more than $250,000,000. 
According to the London EKeonomist, emissions of all 
kinds of securities in the English market durimg the 
half year totalled $587,419,000. In the United States 
the issue of securities during the fiscal year ended in 
1911 established a record. Compared with the first halt 
if 1910, there was an inerease in ryilroad and industrial 
CODER #181,000,000. “Taken with the Lon 
lon issues the showing for the first half of 1911 marked 
i more notable period than had been thought probable 
is time Though Lendon’s total fell below lasi 
vear’s first half to the extent of $353,000,000, and 
failed to maten the reeord of 1909, it still was the 
third Iingland’s history, and was sufficient 
fo Warrant special attention. Last year the foreign total 
was swollen through special influeneces., Issues of gov 
ernment offered for subseription at the capital 
$190,000,000 greater than in 1911, and issues of 
rubber and oil companies, brought out so freely in the 
speculative mania of the period, were $102,500,000 
vreater, The present year’s total, without these special 
therefore must be considered with those in 
the market of the United States, as being of extra 
ordinary volume, especially in’ view of the seemingly 
restricted corporate financing of the period. In the 
United States, it is to be observed, all the increase 
over 1210 was in railroad bonds and notes. Of these 
the railroad compres issued $779,000,000. Of stocks 
the issues were one-tenth of the total, or $76,200,000. 
The interest now centers in the possibilities that shall 
develop in the last half of the current year. The con 
jecture is as to whether the pronounced diversion of 
capital from stocks into bonds is to continue, or whether 
there is to be a return in favor of stocks. The man 
ner in which eapital has been withheld from railroads, 
except as it called for to secure mortgage obligation 
with a fixed rate of interest, has been one of the signs 
of the times; and while it has been one of the 
positive ones, as indicating conservatism and 
sanity, such as was not the ease in 1905 and 
has been a striking indieation of the trade reaction 
under which the country has suffered. The next six 
months will develop how far financial sentiment and 
irade activity shall have altered the direction of affan 
finaneial, 
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In respect to the stock market the Wall Street Jow 
wal’s review of last week’s operations indicated that 
dealings touched the low point of activity for the year. 
lhe movement of the averages on the week was slightly 
upward in railroad stocks, and a trifle more irregula 
in the industrials. Sellers of usually active stocks re 
ported that their offerings were taken, and the market 
gave them the impression that there were plenty of 
luying orders on a elose seale downward, even if there 
Was no disposition to bid prices up. Anything like 
liquidation of Jong stocks failed to materialize. 


& 


General business nominally is in a condition of mid 
summer dullness, with a somewhat better, feeling in the 
mercantile trade on account of recent rains and cooler 
weather having benefited corn and other late crops, ana 
“ slightly better run of orders in the 


interior. There 
Is a slov but 


steady improvement in the steel trade 
ind in that for railroad equipment, with an increasingly 
bright outlook for business in the last half year. The 
‘oal business continues dull, with a demand for anthra 
ite or bituminous eoal that would indicate no improve 
ment in the industrial demand for fuel. This state ot 
the coul trade is considered as fair an index of genera) 
usiness as could be had. Last week reports from 
Pennsylvania were that the anthracite coal trade was 
nuking a good showing, but it was later developed that 
the excessively hot period had cat off demand, whic: 
Was made apparent in the falling off of orders. Though 
there has been slight improvement in orders for iron 
and steel products, railroad equipment, and for dry 
goods with the starting up of some of the textile 
inills, there still is much idle productive capacity, caused 
not merely by the overproduction of past years but 
What is more serious and much more slowly remedied, 
‘in overcreation of the means of production. In the 
view of some who make a study of the economic situa 
lion, in its relation to finance and business, it is this 
overproduction and oversupply of the means of produc 
fon which will require the most strenuous effort to re 
adjust, more particularly as idle machinery has 
tendency to ‘feat its head off.’? Moreover, failure to 
Write off depreciation in good times inevitably has to 
he paid for ‘‘through the nose’? on any general con 
'raction of business. So long as we continue to think 
In large figures, says the Wall Street Journal reviewer, 


and do not think instead in comparative figures, we shall 

postpone the day for setting our house in order. <A 

nine billion dollar crop is merely a phrase if there is 

no created surplus of wealth, and if the 

all mortgaged by the cost. of production. 
x 7 * 


quantity is 


The State Department at Washington has furnished 
figures showing that there was more idle labor in the 
first three months of the current year than in the corre 
sponding period in 1910. An economie writer makes 
the observation that in the face of this situation wages 
were maintained at the high level exacted by the labor 
unions, supported by their political allies. There are 
those who say that this condition must be corrected, 
without which it will be impossible to lay the founda 
tion of a broad improvement in the nation’s business 
Liquidation of the inflated labor situation is urgently 
necessary, say the advoeates of the policy of equalizing 
the cost of production with the demand and prices that 
ean be obtained for output. But another aspect of 
this matter should be taken into consideration. Re 
duced earning capacity of consumers to absorb produc: 
will tend to the further stagnation of demand aud the 
continued idleness of productive capacity. The on 
leads to the other. The big producers are realizing thi 
and thus hesitate to reduce wages. Besides, the cutting 
down of wage scales would in fierce and pre 
longed confliets between employers and their labor, and 
thus demoralization and depression would go from bad 
to worse. If liquidation of labor, as it is called, must 
take place as a necessity it should be brought about 
naturally as the result of Jack of employment and 
consequent forced reduction of wages through a weak 
ened union power, rather than as a distinet and pal 
pable undertaking by employers. Overtures should come 
from the unions rather than demands 
ployers. 






from the em 


% i aF 

It is generally believed by those conversant with the 
cotton situation that the consumption of that staple 
throughout the world, no matter what this year’s crop 
may be, will exceed the actual crop yields this year in 
the various countries producing commercial cotton. That 
was the case last year, and in 1909 the world’s con 
sumption was 2,621,000 larger than the total 
production. But it is said that the world’s reserve 
stocks inevitably are soon exhausted. It is agreed that 
the invisible supply is now at the lowest ebb for many 
Actual cotton has been selling for 14.5) a 

American ports, compared, with an average 
of 11.3 during the preceding five years. Such a premium 
fends to exhaust reserves the world over. Whether the 
world’s supply is large or small in any year primarily 
depends upon the erop in the United States, wherein 
G0 percent of the yield of all countries of commercial 
note is produced, It is shown by statisties that despite 
the expanding acreage in the United States the world’s 
supply does not seem to be enlarging rapidly. It 
has exeeeded the available amount to such material 
extent as 20,000,000 bales, though spindles have made 
a rapid inerease until now they number 135,000,000, In 
the meantime the use of cotton goods by the world’s 
population is increasing and extending in the matter of 
boundary. Cotton fabrics have taken the lead of all 
kinds. It is the ever expanding demand that 
tends, year by year, to inerease the disproportion be 
tween the production of raw cotton and the world’s 
manufacturing and consuming eapacity. It is estimated 
that the manufacturers of the world, operating at full 
capacity, would need for 1912 no less than 22,000,000 
bales of cotton. Should the United States produce 14, 
000,000 bales this year the rest of the world probably 
may contribute 7,000,000 bales, making a total of 21, 
000,000 bales. But this only temporarily will meet the 
industrial world’s needs. rhe fact is, it is declared, 
that with the inerease cf population and purchasing 
power demand has so far outrun supply as to restrain 
in productivity one of the world’s leading industries. 
If this is the correct statement concerning the situation 
there is a bright outlook for the cotton growers of th: 
South, and it should result in 
of cotton growing lands. 


bales 


years, 


pound at 


neve} 


other 


greatly increased value 
There is no reason why the 
alluvial cotton lands of the Mississippi river  valiey 
should not sell, when cleared and ready for cultiva 
tion, at prices as high as do the corn lands of Illinois, 
lowa, Nebraska and Kansas, which in recent years have 
heer sold for $100 to $250 an aere. 
* * » 


\ pointer on this season’s cotton situation comes from 
Memphis, Tenn. A late correspondence from that cot 
ton center declares that a grand rush for the new crop 
is assured, for the remnant of the old supply is very 
small. In that market but 17,000 bales are in factors’ 
hands unsold, nearly all of it being high grades and 
staples, or the kinds that command a premium. Ther¢ 
is a prospect of a big early movement, and a large 
yield in prospect in the Memphis territory is already 
imparting much stimulus to general business, end pros 
perity is cxpeeted to reign during the fall and winter 
throughout the lower Mississippi valley. 


It is expected 
that 


Memphis will receive a good deal of new cotton 


during 


August. The general report throughout the 
cotton producing sections of the South is that the crop 
is maintaining the position of liberal promise of a 
hountiful yield. Central Texas has been relieved of 
drouth by sufficient rain, and the eastern half of the 
cotton territory gives evidence of good conditions in the 
main, though up to a late date the Carolinas needed 
more rain, 
- . 7 

\ late statement from a competent authority in New 
York is to the effect that it is only a question of time 
when the Hill railroad systems of the Northwest will 
he extended into California, Railroad authorities eon 
tend that a connection between the lines in Oregon and 
San Iranciseo is inevitable. It is in anticipation that 
one of the next moves to be made by the Hill interests 
will be a conneetion with Coos bay, in southwestern 
Oregon \ recent transfer of a holding of the Coos 
Bay, Oregon & Idaho, promoted by the late Frances H. 
Clark, was a feature in the scheme, The road is pro 
jected to Roseburg, where it is expected to connect with 
the Oregon Electric road. It furthermore is said that 
the Oregon Trunk line is to be extended from Bend, its 
present terminus, to Butte Falls, the western terminus 
of the Pacifie & Kastern railway, which also is a Hill 
line. Eventual extension of the Oregon Electric from 
Salem to Medford also is understood to be ineluded in 
ihe plan of general development. One of the more urgent 
needs to develop the stragetie position of the Hill lines 
has been the construction of the remaining link of the 
United Railways from a point near Banks, to which 
trams are now operated, to Tillamook bay, and it is 
sail that this will soon be undertaken. Large expendi 
tures are being made in improving the north bank be 
tween Portland and Seattle. Connection of the Oregon 
Trunk railroad and the Pacifie Eastern is what the Hill 
interests have sought since active work in Oregon was 
begun, In this quest there has been no concealment of 
the intention to push the former line to Medford. The 
line between Eagle Point, the present terminus, and 
Butte Falls is practically completed, giving it a total 
length of thirty-four miles from Medford, The pro 
posed route is said to be by way of Grand Pass, on the 
line of the Oregon Electric extension to Medford. 
Whether all these railroad projects in the Hill interest 
shall be carried out, or only partially so, the entire 
plan indicates much railroad scheming in Oregon by 
the Till tuterest, eood deal of which will be carried 
out; for Oregon is still a field for much exploitation in 
the railroad line. In the meantime the Southern Pacific 
is not idle in that field, as is shown by frequent men 
tion in the press, loeal and activities of 
that i northward from its 


general, of 


the rival company erawling 


outhern line basis 
7 * * 


Producing mining properties in eastern Washington 
northern Idaho and southeastern British Columbia at the 
end of the last half-year provided net earnings to per 
mit the payment of dividends amounting to $2,046,142, 
making a total of $40,203,410 sinee the beginning of 
profit disbursements. ‘The Coeur d’Alenes furnished 
the bulk of the payments, and there is every indication 
that this district will hold the lead for many years. 


It is estimated that the gold properties in the district 
have paid fully $600,000 of dividends to date, 
* * * 

\ccording to official reports of foreign crops received 
hy the Department of Agriculture this week, spring 
wheat in Canada, especially in Saskatchewan, Manitoba 
and Alberta, presents a most favorable showing. Those 
increment in spring wheat area of 
the country’s 9,500,000 acres devoted 
to that cereal, and the entire growth, favored by oppor 
tune rains, promises a heavy yield. The wheat crop of 
the United Kingdom, on an increased area, promises an 
average yield. Franee, with diminished areas under both 
wheat and rye, promises a medium outturn of the former 
and a Jess satisfactory result with the latter. Spain is 
with the unprecedented output of 157,000,000 
The German crop of wheat is reported as less 
than the usual standard and rye in that country indi 
cates an even less favorable condition. Hungarian wheat 
is estimated at 163,000,000 bushels and rye at 50,000,000 
bushels, while for both crops prospects in Roumania 
and the Balkan states are regarded as above those of 
average years. Medium results are expected in Russia, 
and Italy is. credited with crops above the average, sub 
ject, however, to the effects of heavy rains. In Argon 
tina expectation is general of a 5 to 10 percent increase 
over the outturn on 15,500,000 acres sown to wheat last 
year. Heavy rains in India have helped in that quarter 
of the globe and north African crops indicate an average 
outturn. Egypt’s yield of wheat on 1,250,000 acres is 
reported as from fair to good. In the face of these re 
turns the government’s report on conditions of the prin 
cipal crops of the United States as of August 1, to be 
issued August 9, is awaited with interest. It will in- 
clude estimates of the yield and quality of winter wheat, 
acres of buckwheat, hay and rye, and stocks of oats and 
barley in farmers’ hands. The government’s report of 
the cotton crop as of July 25 will be August 2 
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INTERSTATE COMMERCE. 


DECISION IN THE WILLAMETTE VALLEY 
CASE. 


WasHINGTon, D. C., July 19.—The Interstate Com- 
merce Commission has just made public some very 
important decisions in favor of the lumber interests 
of the country, and among them are the following: 

The protest of the Oregon & Washington Lumber 
Manufacturers’ Association against the Southern Pa- 
cifie et al., followed an increase put in by that road 
in the spring of 1907 by whch the rates on rough 
green fir lumber and lath from points in the Willa- 
mette valley to San Francisco and bay points from 
$3.10 to $5 per net ton. The result of that complaint 
was that the commission reduced the rates to $3.40 
per net ton from points upon the main line of the 
Southern Pacific east of the Willamette river and 
$3.65 per net ton from points upon its line west of 
that river, and it was ordered that the rate from the 
Wendling branch and from stations upon the west 
bank of the Willamette river should not exceed $3.75 
per ton. 

Following that order by the commission the South- 
ern Pacific took the matter to the circuit court of the 
United States for the ninth circuit, in the northern 
district of California, to declare the order invalid and 
enjoin its enforcement. The circuit court sustained 
the order, but the Supreme Court of the United 
States, upon appeal, reversed the cireuit court and 
held the order invalid, on February 20, 1911. 

The peculiar part of the matter was that the 
order of the commission expired by its own limita- 
tion on October 15, 1910. On September 15, 1910, 
the Southern Pacific again filed tariffs advancing its 
rates to $5, and a further complaint was filed with 
the commission praying that it would, under the au- 
thority conferred upon it by the amending act of 
June 18, 1910, suspend the operation of the advanced 
rate pending the investigation, and this was done. 

Commissioner Prouty, in handing down the deci- 
sion in the present case, takes occasion to call at- 
tention to the fact that the Supreme Court did not 
hold that the order of the commission was unlawful 
because it prescribed too low a rate; that aspect of 
the case not being referred to in its opinion. It held, 
in substance, that the commission had not attempted 
to prescribe a reasonable rate, but to do something 
different, not within its jurisdiction, and that its or 
der was therefore invalid. 

The complaint has been heard upon the facts, both 
parties having introduced a considerable amount of 
testimony in addition to that given upon the original 
hearing. Briefs were filed and oral arguments heard. 
The only question for disposition is that of the reason 
ableness of the rate, and since that question was not 
passed upon before, the commission proceeded to 
consider it de novo. 

The decision in part is as follows: 


Particulars of the Decision. 


The commodities involved are rough green fir lumber and 
lath. The Corvalis & Eastern Ratiroad Company and the 
Independence & Monmouth Railway Company are made co- 
defendants, since they appear as parties to the tariff, but 
they are merely subsidiary companies of the Southern Pa- 
cific and may be disregarded in the disposition of the case. 

The former opinion of the commission, which is hereby re- 
ferred to, fully states the history of this rate and the con- 
ditions surrounding the movement of this traffic; and these 
facts need not be repeated here. While a large amount of 
additional testimony was introduced which bears upon the 
issues involved, no new facts were developed and no fur- 
ther discussion of that testimony is required. 

This case has been presented to the commission by the 
defendant upon the theory that this line from San Fran- 
cisco to Portland is a poor and necessitous railroad; that 
its operation is extremely expensive; that this rate is a 
phenominally low one as applied to any railroad, and espe- 
cially so when considered with reference to the one be- 
fore us. 

The Southern Pacific ae se operates the entire line 
from San Francisco to Portland, and its operations upon 
that line are embraced with all its other operations in its 
report to this commission. If separate figures are kept by 
the Southern Pacific they have not been produced in the 
course of this proceeding. 

It happens, however, that that portion of the line which 
extends from the southern boundary of the state of Oregon 
to Portland is owned by a separate corporation known as 
the Oregon & California railroad, being operated under lease 
by the Southern Pacific Company. This Oregon corporation 
is required to make returns to the state of Oregon showing 
the results of operation upon that line of railroad within 
the state. It was said upon argument that the southern 
terminus of the Oregon & California road was upon the 
summit of the Siskiyou mountains, so that about one-half 
of the difficulties of operation over the whole line between 
San Francisco and Portland is therefore embraced by the 
line of the Oregon & California Railroad Company, and it 
seems probable that the results shown by that company are 
fairly typical of the whole line. If so, none of the claims 
made by the defendant as to the disabilities of this line in 
correct, 

The Oregon & California railroad embraces about 665 miles 
of railway, more than one-half being branch lines. Its net 
earnings per mile for the entire mileage for the year ended 
June 30, 1910, were $6,196. For the same year the average 
per mile for the whole United States was $3,913. The net 
earnings per mile upon the Chicago & North-Western system 
were $2,886; upon the Chicago, Milwaukee & St. Paul, ex- 
cluding its Puget sound line, $2,670; upon the Chicago, Bur- 
lington & Quincy, one of the strongest systems in. the 
United States, $2,755; upon the Illinois Central, which 
the defendant has specially selected for comparison with this 
line, $3,299. 

The Oregon & California railroad is not expensive to 
maintain and operate. Its ratio of operating expenses to 
operating revenues for the year 1910 was 52.8, the average 
of the whole United States for the same year being 66.27 
vercent, It may be suggested that the low ratio of operat- 
ng expense is due to the high rates in force, the average 
receipts per ton-mile being for that year 14.73 mills. Upon 
consulting the report of the New York, New Haven & Hart- 
fotd railroad it is found that the receipts per ton-mile of 
that road for the same year were 14.17 mills, while the ratio 
of its operating expenses to operating revenues was 63.74 


percent. Both these roads show unusually large incomes 
from passenger as compared with freight business. 

The rate formerly established by the commission of $3.40 
per net ton from points upon the main line of the defendant 
east of the Willamette river is not a phenominally low 
rate. 

In constructing its lumber rates the Southern Pacific has 
generally thrown the mills of the Williamette valley into 
a single group, in which the city of Portland bas not been 
included. That arrangement seems a fair one and was fol- 
lowed by the commission in fixing the original rate. In in- 
stituting a comparison with or passing upon the reasonable- 
ness of a blanket rate, neither extreme of the group should 
be considered, but, rather, a fair average. It was assumed 
in the former report that the average haul to which the 
$3.40 rate applied was about 625 miles; the evidence of 
the complainant in this case indicates that the exact figure 
is 622 miles, producing a rate per ton mile of 5.48 mills. 

Many instances have been called to the attention of the 
commission where higher rates prevail for corresponding 
distances, while the complainant has cited many cases where 
lower rates have been voluntarily established. It would not 
be profitable to attempt any analysis of these cases, since 
everything depends upon the circumstances under which the 
rate is made and the transportation conducted. The defend- 
ant especially relies upon three instances in which the com- 
mission itself has established rates as reasonable for the 
transportation of lumber. In two of these cases conditions 
are not at all analogous to those under consideration, but 
in the third there may be a certain similarity, and this be- 
ing the one mainly relied upon by the defendants, may be 
appropriately referred to here. 


The 1905 Rate. 


In 1905 the commission established a rate of 14 cents 
a hundred pounds from most points of production in the 
iongleat yellow pine territory east of the Mississippi river 
to Cairo, Ill * ® Suits were brought by the commis- 
sion to enforce its order under the law as it then existed, 
and these suits finally reached the Supreme Court of the 
United States, by which the decision of the commission was 
sustained, 

The defendant shows that McComb, on the Illmois Central, 
is a fairly representative shipping point, which is probably 
the fact. The distance from MeComb to Cairo is 460 miles, 
yielding a net revenue of 6.1 mills per ton-mile, which is 
more than the ton-mile revenue obtained by the Southern Pa- 
ciflie under the $3.40 rate. 

The defendant further shows by a witness from the IIli- 
nois Central that the cost of transportation from McComb 
to Cairo is less than that from the Willamette valley to 
San Francisco, and argues from this that if our 14-cent rate 
was reasonable in that case the $3.40 rate must be unreas- 
onably low in this. 

The 14-cent rate applied from a great number of points 
of origin and over a great many lines of railroad. Of all 
these lines the Illinois Central was the shortest and the 
cheapest to operate. In the Tift case, which was heard 
with the Illinois Central case, and which went to the Su- 
preme Court and was passed upon in connection with that 
case, @ rate of 14 cents was established from mills in 
Georgia to Cairo. The complainant cites in its brief nu- 
merous Georgia points from which the rate established by 
us to Cairo yields less than 5 mills per ton-mile. 

We have, therefore, an instance where the commission 
established for the movement of lumber from many points 
of origin via many lines of railway a rate distinctly lower 
than that formerly prescribed by us in this case, and that 
order was approved by the Supreme Court of the United 
States after a most vigorous contest on the part of the 
carriers. 

The testimony in the present record indicates that this 
lumber loads 65,000 pounds to the car; it may be safely 
assumed that the average loading would equal 60,000 
pounds, which would produce, for an average haul of 622 
miles, car-mile earnings of 16 cents. The average loaded 
freight car-mile earnings for all the railroads in the United 
States for the year ending June 30, 1910, were 14.9 cents. 
The figures furnished by the Oregon & California company 
do not show the exact car-mile earnings upon that line, 
but an examination of those figures would indicate that 
the earnings upon this lumber are nearly if not quite equal 
to the average. They might well be less, since the haul is 
much longer than the average. There can be no doubt that 
this business at that rate yields the defendants a handsome 
profit over and above the cost of transacting it. 

It will be seen by reference to the original petition that 
claim was made by the complainant in that proceeding that 
its mills had been erected upon an agreement with the 
Southern Pacific company that rates should be made to San 
Vrancisco which should fairly meet the water competition 
from Portland. While it was not pretended that any definite 
figure had been fixed, it was claimed that the $3.10 rate 
had been established in obedience to this agreement and 
was as high a rate as could be maintained. The Supreme 
Court seems to have understood that the commission was 
controlled largely by this consideration, and that its real 
purpose was not to establish a rate just and reasonable, but 
rather to compel a performance of this agreement and pre 
vent the inequality which would result from its violation 


Policy of the Carrier. 


In view of the interpretation put upon this decision of 
the Supreme Court in certain quarters it seems proper to 
say that this commission never has understood that it 
could dictate the policy of a carrier in the making of its 
rates, insofar as there was just room for the exercise of a 
—- It has several times explicitly so declared. We 
live, however, believed that we might consider what the 
policy of a carrier had been in determining whether the 
rates resulting from a change in that policy were just and 
reasonable. t often happens that the very existence of an 
industry depends upon the rate accorded to it. If, now, a 
carrier has established a particular rate for the express 
purpose of enabling an industry to exist, and if, upon the 
strength of that rate, money has been invested which must 
be destroyed if the rate is withdrawn, it has been our 
understanding that this fact might probably be considered in 
passing upon the reasonableness of the proposed change in 
the rate. Such fact is not controlling, but is one of the 
circumstances which properly may be kept in view. It has 
been our opinion that we might, in a proper case, order the 
continued maintenance of a rate upon which the invest- 
ment of money had been induced, even though we would not, 
in the first instance, as an original proposition, have directed 
the establishment of that rate. 

The policy of a railroad can not be dictated entirely by 
its own interest. It can not arbitrarily change that policy 
from day to day when those changes result in undue hard- 
ship to its patrons. The welfare of the public, as well as 
its own welfare, must be considered. To that extent this 
commission has believed that it might control the policy 
of carriers, and to that extent alone. It is still of the 
opinion that this must be so unless the property rights of 
shippers are to rest in the arbitrary whim of the carrier 
without the right of appeal to any tribunal. We do not 
understand that the Supreme Court in its decision has held 
the contrary. But in the present case, to avoid all possi- 
bility of question, it has seemed proper to lay entirely out 
of view everything which transpired between these parties 
in the nature of contract, agreement or assurance. ‘ 

After full hearing and upon full consideration of the 
whole matter we are of the opinion that the rate of $5 per 
ton, insofar as it applies to rough green fir lumber and 
lath, is unjust and unreasonable, and that for the future 
the rate upon these commodities to San Francisco and bay 


points, as defined in the tariffs of the defendants, should 
not exceed $3.50 per net ton of 2,000 pounds from points 
upon the line of the defendant east of the Willamette river, 
except from the Wendling branch, so called; and that rates 
from the Wendling branch and from stations upon the west 
oe of the Willamette river should not exceed $3.75 per 
net ton. 

Attention is called to the fact that we apply this rate, 
not to all kinds of lumber but only to rough green fir lum- 
ber and lath. The $5 rate still applies to all other lumber, 
so that upon any fair estimate of the relative movement 
the average rate for the transportation of lumber from the 
Willamette valley to San Francisco is between 6 and 7 mills 
per ton-mile. 

Ordinarily the same rate is applied to all lumber without 
reference to its value or condition, and this rate frequently 
includes not only manufactured lumber, but articles made 
from it, like doors, sash, blinds ete. To this general rule 
exceptions are sometimes made by the carriers themselves 
whenever the exigencies of a particular case require it; 
and without suggesting that any general departure from 
the present rule would be desirable or reasonable, we see 
no reason why, in particular cases, lumber may not properly 
be subjected to a further classification. 

The Cedar Rate. 

In the Pacific coast lumber case we approved a rate on 
cedar lumber from the Pacific coast to eastern destinations 
10 cents a hundred pounds higher than that upon fir and 
spruce. In Saginaw & Manistee Lumber Company vs. Atchi- 
son, Topeka & Santa Fe Railway Company, we had occasion 
to examine rates on lumber in southern Arizona. The 
tariffs of all the defendants made a distinction between 
lumber and timber, timber being of a certain size and over 
and the rate on timber being lower than upon lumber. The 
reason was that timber came into’ competition with rough 
poles for use in the mines of that section, that it was gen- 
erally of less value than other lumber; that it was shipped 
green and, therefore, loaded more heavily. In establishing 
rates we accepted as reasonable this classification which the 
carriers had made. 

The lumber to which we apply the present rate is rough 
green fir lumber. It is the cheapest lumber manufactured. 
The value of a carload would not exceed one-half that of a 
carload of the better grades of dried and dressed lumber at 
the mill. 

The loading of this lumber is heavier than that of dry 
lumber, the average being 60,000 pounds to the car, while 
the loading of dry lumber will not exceed 50,000 pounds. 

The rough green lumber can not move from these mills 
to market unless it receives a rate lower than $5 a ton, 
while the higher grades of lumber can be disposed of in the 
San Francisco market and in other markets upon the exist- 
ing rates. 

There are, therefore, according to every canon of rate 
making, substantial reasons why this lumber should be 
classified and a lower rate applied to the heavier and 
cheaper varieties than applies to the higher grades and the 
finished product. 

The carriers themselves made the distinction for several 
years, and we adopt their action as suitable to the cir- 
cumstances. 

We do not apply the $3.50 rate to Portland mills, and this 
appears to have been regarded by the Supreme Court as an 
inconsistency. But the reason will appear from a considera- 
tion of what is above said as to tle classification of this 
lumber in the Willamette Valley. There is no occasion 
for such a classification at Portland, since these cheaper 
grades of lumber can be and are uniformly shipped by water, 
and therefore no reason exists why, at Portland, the gen- 
eral rule, which the carriers have applied, should be dis- 
turbed. 

The average distance from the Willamette mills to San 
Vrancisco is 622 miles; the distance from Portland to San 
Krancisco is 772 miles. The rate should, therefore, be 
higher from Portland than from the Willamette valley. In 
our opinion a rate of $3.50 upon rough green fir Iumber 
and $5 upon other kinds of lumber from the Willamette 
valley, in view of the shorter distance, is higher than a 
= rate of $5 from Portland upon all grades of lum 
er, 

Our decision, if it discriminates either way, is against 
the Willametter valley, and not against the Portland mills. 


The Order. 
The order in this case is as follows: 


This case being at issue upon complaints and answers on 
lile, and having been duly heard and submitted by the 
parties, and full investigation of the matters and things 
involved having been had, and the commission having, on 
the date hereof, made and filed a report containing its find- 
ings of fact and conclusions thereon, which said report is 
hereby referred to and made a part hereof: 

It is ordered, That the above-named defendants be, and 
they are hereby, notified and required to cease and desist, 
on or before the first day of September, 1911, from charging, 
demanding, collecting, or receiving for the transportation of 
rough green firm lumber and lath, in carloads, their present 
rate from points upon the east bank of the Willamette river, 
in the state of Oregon, and upon the west bank thereof south 
of Corvallis, Ore., and upon the west bank of said river 
north of said Corvallis to San Francisco, Cal., and bay 
points; which rate is found by the commission in its report 
to be unreasonable. 


DECISIONS HANDED DOWN. 

WASHINGTON, D. C., July 18.—The Interstate Com 
merce Commission, through Commissioner Prouty, has 
handed down a decision in the matter of the following 
complaints, which have been combined: 

G. W. Jones Lumber Company vs. Transcontinental Freight 
Bureau et al. 

Memphis [Freight Bureau et al. vs. Transcontinental 
Freight Bureau et al. 

Arkansas Southern Manufacturers’ Association vs. R. H 
Countiss, agent, Transcontinental Freight Bureau et al. 





These cases involved the proposed inerease from 75 
to 85 cents a hundred pounds on the transportation of 
hardwood lumber, staves and headings in carloads from 
Chieago territory and west to the Pacific coast. 

[t will be remembered that in the Burgess case it was 
held that an advance upon lumber from 75 to 85 cents 
a hundred pounds from Chicago territory and points 
west to the Pacific coast was unreasonable and ordered 
the establishment for two years of the 75-cent rate. 
Upon the expiration of that order the defendants tiled 
tariffs advancing the rate to 85 cents, which led to th: 
filing of numerous protests from the lumber shippers 
affected. This brought about an investigation by 
commission in addition to the complaints cited abov 
and which were combined into one proceeding, the fou! 
were heard together, and are now disposed of in a sing! 
report. 

The original order referred only to lumber, and 
not inelude staves and headings, which formerly | 

(Concluded on page 51.) 
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“THERE'S 


NO PLACE 


LIKE HOME.” 


SCIENTIFIC AGRICULTURE. 


Scientific agriculture has met with little favor and consequently has 
made slow progress and little headway among the older farmers. 
Inasmuch as farmers as a class are intelligent and in general are well 
informed in all matters affecting their prosperity, their failure to 
realize the advantages and value of scientific agriculture requires 
some explanation. It may, perhaps, be stated with at least a measure 
of truth that many persons, including farmers, have confused the 
terms “scientific” and “theoretical,” and farmers have thought that 
agriculture that was scientific was theoretical and not practical; 
whereas, the truth is that if farming is not practical it is not scientific. 


Definition of Terms Necessary. 


The word science is defined to be “knowledge gained and verified 
by exact observation and correct thinking.” Scientific agriculture or 
the science of agriculture may be defined as “an exact and systematic 
statement of knowledge concerning farming, the tilling of the soil 
and the raising of crops.” Doubtless every successful farmer has 
much “knowledge gained and verified by exact observation and cor- 
rect thinking.” But this observation and thinking have been con 
fined largely to himself and to his immediate neighbors and friends; 
whereas, scientific agriculture in its broad sense undertakes to include 
or comprise the sum total of human knowledge regarding agriculture, 
so arranged and classified that its established principles may be 
applied to any known state of facts. 


Understanding of Principles Essential. 


In every vocation are persons who make little attempt to learn the 
fundamental principles upon which success in that vocation depends. 
They do not seek out the facts regarding methods that have been 
practiced or have been adopted or discarded by successful workers 
in the same field. True, they gain much knowledge of this character, 
but they gain it casually rather than through active effort or research. 
3ut the science of agriculture has been so developed through state 
and federal aid that the principles of agriculture are well established, 
and the knowledge gained through years of research, by means of 
experiments and observation by trained agriculturists, is made avail- 
able through the bulletins and reports of the state and national Depart- 
ments of Agriculture. 


Scientific Knowledge Available Without Cost. 


Doubtless many farmers know something of these bulletins, but 
it may be seriously doubted if many farmers are realizing a hun- 
dredth part of the profit that would result from a thorough knowledge 
gained by study of these bulletins and the practice of the methods 
recommended. Encouraging features of the work of the various de- 
partments of agriculture are found in the increased appropriations for 
the work, increased attendance at agricultural schools and an increase 
in the demands upon these institutions for information regarding 
farming methods. 

It often has been remarked that the viewpoint of the disinterested 
and even the inexperienced onlooker is such that he is enabled to 
discern defects in methods that are overlooked by the practical and 
experienced worker who is absorbed in his occupation. Doubtless 
the practical farmer feels warranted in resenting as unjustifiable pre- 
sumption any attempt of a socalled “scientific agriculturist” to tell 
him how to run his farm. But a little reflection will enable him to 
see that he and not his adviser is to be benefitted if any benefit is to 
be derived. Moreover, no scientific agriculturist advocates radical 
changes in method. To do so would generally be unscientific, because 
methods to be scientific must be based on well ascertained principles. 


All Successful Farmers Are Scientific. 


As a matter of fact, it may be stated that all successful farmers are 
and of necessity much be “scientific agriculturists.” ‘They know, for 
instance, that crops must be rotated to be prolific; that a given amount 
of labor expended in preparing the ground for corn contributes more 
to the success of the crop than would the same amount of cultivation 
after the corn is out of the ground. They know that the earth must 
be well pulverized to insure a potato crop, for the ground must be 
loose enough to allow the tubers to increase in size. But do they 
always fully realize the importance of having good seed? If they do, 
how did it happen that so many farmers in two of the great corn 
producing states last year suffered almost incalculable loss from hav- 
ing poor seed? Moreover, do they know that some strains of potatoes 
withstand drouth and some moisture better than others? If they do, 
why do they plant and replant their own or their neighbors’ seed 


potatoes without any attempt to discover their fitness to the special 
conditions under which they grow? 


Necessity Will Compel Scientific Methods. 


Mention having been made of the increased interest in scientific 
agriculture, one may be led to inquire what has caused that interest; 
and one need not seek far to find the cause. Perhaps it may be illus 
trated by an incident that came under the writer’s own observation. 
A German of his acquaintance came to Illinois twenty-eight years ago. 
When he reached his destination with his wife and three children he 
had 75 cents in his pocket and owed his father $100 advanced to aid 
his coming. He worked by the month a few years, then rented, and 
nine years ago he bought a farm of 169 acres at $95 an acre. Three 
years ago—six years after his purchase—he was literally persecuted 
by a real estate agent who wanted to buy his farm at $200 an acre. 
His son likewise owns a 200-acre farm nearly paid for. 

The former owners of both of these farms sold out at what they 
considered high prices to go West and take up cheaper lands, thinking 
that Illinois land was too high priced to be farmed profitably. Can 
anyone believe that they made any more profitable investments than 
the present owners of the land made in their purchases? This Ger- 
man who has the $200 farm is dissatisfied because no land rear him 
is for sale, though he would buy it at $200 an acre. He would appear 
to be in a position to know whether his land at $200 is too high priced 
to be profitable for agriculture. 


High Priced Land Profitable. 


The fact is that it would not be too high priced at $400—a price it 
is likely to reach in the next decade—if properly, that is, scientifically, 
farmed. Land in the same locality has sold at $230 an acre and real 
estate is still active. One man who thought land was too high sold 
his farm at $75 an acre and it has since changed hands several times 
at prices the last of which was close to $200. The former owner, 
who had “retired” to a nearby town, was so chagrined at his folly in 
selling that he actually lost his mind and today is confined as a lunatic. 
Charity should forbid any observation as to the state of his mind at 
the time he thought his land at $75 too high for profitable agriculture. 


Even Profitable to Rent High Priced Farm Land. 


Instances without number may be cited of owners of farms who, 
having retired from their farms, are receiving in rentals much greater 
returns than they were able to produce when running their farms 
themselves, and the renter himself is making as much or more money 
than the owner, even after paying the rent of the farm. This situation 
can be accounted for on only one hypothesis—better—that is, more 
scientific—farming. 


Dangerous to Change Locations. 


If farmers who think of going to another locality or state will but 
consider the opportunities for profit through scientific agriculture, or 
if the term suits them better—better farming—they will think twice 
before letting the wiser man get hold of their land. Farm lands can 
not fail to increase in value steadily, and as the farmer’s investment 
increases he must adopt methods of farming that will make his invest- 
ment profitable. He will thus become not the victim but the bene- 
ficiary of necessity. It is just this situation that has brought about 
the demand for reliable information on farming methods. 


Scientific Farming Restores Abandoned Crops. 


Everybody remembers that a few years ago most of the wheat was 
grown on the big wheat farms of tlie Northwest. Illinois and lowa 
farmers said it was not a paying crop on their high priced land, and 
that at a time when their land was selling at from $50 to $75 an acre. 
Isn’t it time to laugh when one sees these same farms now valued at 
$150 to $200 raising wheat and the farmers considering it one of their 
most profitable crops? Hardly a farmer in some sections of northern 
Illinois can be found without from ten to forty acres of wheat; 
whereas fifteen years ago the farmer who raised it at all was thought 
silly. Here, too, scientific agriculture scores a point in advance- -for 
it is largely “beardless” wheat that is raised. The farmer boy who 
in the old days “changed help” during threshing time and had to 
“stack straw” knows what those long sharp “beards” meant to his 
luckless legs. 


Farmer Must Join the Procession of Progress. 


The farmer in adopting scientific methods in agriculture is doing 
only what every other business man is doing and he is doing it for 
precisely the same reason, the only reason that produces quick action 
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THE FARMER’S BUYING POWER—A SUSTAINING 


and practical results—that is, necessity. A few months ago the rail- 
roads asked an advance in rates that would have meant a heavy tax 
on shippers. A boston attorney said if they would adopt “scientific 
management” they could save a million dollars a day. Of course some 
of the old railroad men said he was crazy. However, the railroads 
did not get the advance but they are adopting scientific management. 
Why, nowadays, instead of the donkey hoisting engine—not to say 
the old “hod”—a cable conveyor carries bricks and mortar to the 
bricklayers at the top of the walls of skyscrapers. Common laborers 
even turn the bricks right side up and right end to for the mason, so 
that the cheap work may be done on the ground by cheap labor, 
instead as heretofore by the high priced men. 


Science Allows for Differences in Localities. 


Scientific agriculture recognizes that different methods must be 
practiced in different localities, even for the same crop. This does 
not mean that while one method produces a prolific crop another 
method causes total failure. But it does mean that the right method 
produces that little margin of difference that constitutes the profit, the 
“velvet,” and the difference in method does not necessarily represent 
any additional labor or expense; it often means only knowledge prop 
erly applied—that is, science. l’armers who have spent the greate1 
part of their life in a given locality take great chances when they go 
to a distant section and undertake to pursue agriculture. [very com 
munity has numerous examples of fairly prosperous farmers who, 
having got the “wanderlust” and removed to other states have lost 
their all. 


Farming Is a Permanent and Stable Occupation. 


arm land always will be used for farming, and the farmer who, 
because he considers his land too high priced, sells it to another for 
farming purposes, is but tacitly acknowledging that he does not know 
enough about farming to succeed where another can succeed. If he 
holds on to his land and studies farming just as every person in mer 


cantile life must study his business to be successful, he will see no 
cause to sell out and go where land is cheaper. On the contrary, he 
will not only realize profit and prosperity but he will enjoy a content 
ment among his lifelong neighbors and friends and in the community 
that he has aided in developing that can not be measured in dollars 
and cents. 


A Broad and Comprehensive Subject. 


The term scientific agriculture comprises more than tilling the 
soil, more even than determining and selecting the crops to be sown 
and planted; it comprises the harvesting of the crops and the care 
and disposal of them after harvest. It includes, therefore, the arrang 
ing, locating and construction of farm buildings, the dividing and 
arrangement of farm fields and the erecting of farm fences. Still 
more, it comprises a development of the whole community by placing 
agriculture upon a higher plane, by making it a calling even more 
dignified than business, making it indeed a profession. 


Farm Development Means Home Development. 


Pride, like charity, begins at home and the farmer who begins by 
taking pride in his farm and in his own affairs soon extends his 
interest to his community, for he can not long fail to see that th 
interests of the property owners of the entire community are so 
closely interrelated that the advancement of the one is largely depend 
ent upon the advancement of the other. ‘The farmer who raises good 
crops soon will have good stock and he must then have good fences 
and good farms. Next he wants good roads to market and he wants 
good bridges in his roads; he wants good stores in his town and he 
will see the necessity of patronizing the home merchants in ordet 
to perpetuate the home town. Likewise he will want good churches 
and good schools, for he can not go far in scientific agriculture with 
out realizing the value of schools, and when he acquires property he 
realizes the beneficial influence of the churches on the morals of 
the community. 





RETAIL ADVERTISING AND COMMUNITY DEVELOPMENT. 


Address by lred HH. Gilman, Manager Pacific Coast Department AMERICAN LUMBERMAN, before the Second Annual Convention of the Montana Retail Lumbermen’s Association, 


Hunter’s Tiot Springs, Mont., Fuly 15,1911. 


Your secretary advised me that | would be on your program for a talk on the 
subject of ‘* Advertising for Retail Lumbermen in Their Local Papers,’? and in a 
letter to me stated that 1 should improve the opportunity by telling you something 
shout the national campaign the AMERICAN LUMBERMAN is now carrying on fot 
the purpose of creating interest in community development and improvement. You 
will therefore, 1 trust, pardon me for being somewhat personal in telling what the 
AMERICAN LUMBERMAN is doing, but it is necessary for me to do so in order to 
explain to you this campaign that we inaugurated about ten weeks ago, and which 
has since spread with increasing interest on the part of the public, until its effect 
is being felt all over the country. 

The idea was that our people, particularly in the smaller communities, needed 
something just at this time to stimulate them into activity. In other words, it 
was necessary to start something, and that we proceeded to do. It was a psycholog 
ical moment. he business of the country seemed to be in need of something to 
renew its activity. We had been suffering from too much attention to things far 
away and not enough to home matters, The other side of the street always looks 
better, the road we didn’t take we usually think is better than the one we travel; 
in facet, some men have been known to think that the other men’s wives are better 
looking than their own. ‘The people of the Kast have been led to think that for 
tunes can be made over night in western fruit and farm lands, mines and eucalyptus 
yroves, and the people of the West were filled with the stories of the money to be 
made in eastern city and suburban property, or in banana and coffee plantations 
in Mexico, or something of that sort. ‘The investments are always away set home, 
and naturally the money is taken away from home. 


Reviving Practical Interest in the Home. 


We believed that much good could be done to this country by creating a feeling 
that ‘‘there is no place like home,’’ and that our local communities should be im- 
proved, whether we live in Maine or California, Montana or Texas. ‘To do this 
everybody must be interested—the merchant, the professional man and the farmer. 
Improvement clubs should be organized, and funds raised for making improvements, 
whether they consisted of better streets and roads, sidewalks, curbings, setting aside 
of a breathing place in the center of the town, or for the purpose of forming a 
pubhe market where farmers and other producers couid bring their produce and 
live stock for sale on certain days of the week or month; the arranging for 
periodical carnival days, when the people from the countryside about would come 
to town, where some entertainment would be provided for them so that they could 
have a good time and also could get acquainted with the merchants. A feeling of 
home interest should be created, a feeling favorable to the patronizing of home 
institutions and home merchants and the keeping of money at home. 


Enlisting Co-operation of Newspapers and Lumbermen. 


With this idea in mind we endeavored first to interest the retail lumber dealers, 
naturally, because we are in closer touch with them than any one, and also the 
local newspapers. In the beginning we sent out to 3,000 country newspapers proof 
sheets of editorials which the country editor could use in his paper without giving 
any credit to the AmMuricAN LUMBERMAN, if he did not care to do so. These 
editorials urged activity at home, the creating of local improvements, new homes, 
churches, better roads, farm improvement, and many other things which make for 
greater prosperity in the average community. They also urged the forgetting of 
polities, the tariff and other bogies, and settling down to a plan for the bettering of 
the community by strong coéperative effort. 

At the same time we sent 3,000 lumber dealers and 3,000 country editors a series 
of advertisements suitable for the local lumber dealers. The body of these adver- 
tisements called attention to the necessity of improving the community, the homes, 
schools, and of course incidentally mentioned that the lumber dealer whose name 
appeared at the bottom carried a complete line of lumber and building material. 


We also took the matter up with several trade journals, in various lines of industry, 
and we found that the trade papers were less responsive than the dailies and week 
lies, probably on the ground that they did not care to take up a campaign that 
was begun by some one else. We followed up the country papers every week, send 
ing them proofs of editorial matter suitable for publication in their own columns 
tending to increase the interest in home development and improvement. While we 
have been unable absolutely to keep track of the amount of matter that has been 
reprinted, we know that a great number of papers in practically every state in the 
Union have taken it up and are keeping it going from week to week. 

At the same time we have tried to interest lumbermen in all parts of the country 
in building and loan associations, as one of the chief means of stimulating home 
building, and we find that the matter which we are running from week to week in 
the AMERICAN LUMBERMAN on building and loan associations is creating a great 
deal of interest, and that a number of them have been formed in different parts 
of the country as a direct result. 


Combatting the Mail Order House Evil. 


Another direct result of this campaign is the creating of an antimail order 
sentiment throughout the country, which naturally follows interest in home develop 
ment and the building up of home institutions, including the patronizing of home 
merchants. This is directly where you are interested, Mr. Retailer, as much if 
not more than any one else, although the mail order and catalog house is a menac« 
to merchants in every line of business; but, as in many other things, the retail 
lumber dealer has shown himself to be more uptodate and progressive by takin; 
the lead in combatting them. You can readily appreciate what the result would 
be if every small town in the United States organized a development club by care 
fully canvassing its needs in the way of improvements and starting out to make 
these improvements. This is the strong talking point to the country newspapet 
editor, and the lumber dealer is interested as much as any one else in arousing 
opposition to the mail ‘order house. 


Changing the Attitude of the Press. 


Here comes the question of the retail lumber dealer advertising in his local 
paper. You probably know that it is a fact that the newspapers of the United 
States have been and are today more antagonistic toward the lumber trade than 
toward any other business. [specially during the last six months has this been 
made evident from columns of matter in papers all over the country, and thi 
retail associations have come in for their share of the criticisms and calumny. ‘Ther 
is probably more than onc reason for this condition of affairs. A very strong reason, 
however, is that lumber dealers have not, as a class, been good advertisers in thei 
home papers. Lumber manufacturers naturally do not advertise in their home 
papers, for they do not sell at home the lumber they manufacture in their mills 
but ship it hundreds and thousands of miles away, and therefore they have no need 
of advertising at home, except in occasional instances where they have a retail 
trade in towns of good size. J am not saying this to make excuses for the mani 
facturer, but it is a fact that it is the retail lumber dealer who stands between 
the manufacturer and the consumer, and who should use the local newspaper 
let the consumer know that he is ‘alive and on earth, and earries in stock good 
material for building purposes that the consumer needs if he is building or maki 
any improvements. Newspaper editors are naturally more friendly to those who « 
friendly to them. 

Now the theory of the home development campaign is that the retail Jum! 
dealer should work closer with the home newspaper, by patronizing the advertisi: 
columns of that paper, and should endeavor by his advertising to stimulate inte: 
in improvement and home building and thus help in the campaign for impro 
the community and at the same time advertise his products. ‘The two work close! 
together, as you will see. 
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Widespread Results of Local Advertising. 


You may think, Mr. Dealer, that everybody knows that you have a lumber yard 
in town, and that you have no need for advertising, and this may be true to a 
large extent, yet there are new people coming to every community who do not 
know you. The idea of retail lumber dealers advertising is not so much to let 
people know that you carry building material as to create a desire on the part of 
the consumer to use more building material, to build more homes, and barns and 
fences, or whatever it may be; and thus increase the consumption of the material 
you are handling, and thus increase your sales, That is what advertising in the 
local newspaper should and will do for you, and at the same time, as I have already 
stated, it will be helping along the movement that is now becoming national, and 
that is looking toward the patronizing of home merchants, keeping money at home 
rather than allowing it to go away to outside investments and the purchasing of 
material from mail order houses. Lumber dealers in the West take more interest 
in home and community improvement, for in a measure home boosting development 
originated in the West. But retail lumbermen, no matter where located, should 
work with the local newspapers, in order that they may not say that the retail 
dealer is a poor advertiser and does not show much home loyalty by patronizing 
his paper and helping in the good work in trying to stimulate an interest in home 
improvement through its news and editorial columns, 

One interesting feature of the campaign we are carrying on is the fact that while 
we took a rather hard shot at the land promoter in some of the first material we 
sent out the best reports we have had have come from the West and Southwest, where 
land promotion propositions are numerous. People seem to realize that, whatever 
their situation may be, the local boom, such as we are advocating, is a good thing 
for them as well as for everyone. From Maine to California, newspapers are urging 
home improvement and trying to stimulate an interest in home development. 


Possibilities in a Strong Campaign. 


In the issue of the AMERICAN LUMBERMAN of June 10 the home development 
campaign was outlined fully, as you are probably aware. It was there stated 
ihat one of the most important factors in this work, taking the country as a whole, 
is the farmer, as he can exert more influence for development or retrogression than 
all other agencies combined. I quote from that issue as follows: 

It is important that the business men of every community who wish to take 
up this campaign bear in mind the farmer’s influence, and that they constantly 
direct’ the work in such channels that it will tend to bring about closer relations 
between the local business interests and the agricultural population they are 
seeking to serve. 

The general object of the community development campaign is to bring about 
better business conditions and to improve the social and financial condition of 
the dominant factor in national welfare—the community. But certain definite 
purposes are necessary if the work is to be carried on harmoniously. The fol 
lowing are among the most important: 


1. The stimulating of local pride in the community. 


LUMBERMAN | 33 


INFLUENCE THAT NO COM 





UNITY CAN IGNORE. 


2. An inerease in the home owning proportion of the population. 

3. Improvement in the public facilities of the community. 

4. Good roads. 

5. Scientific agriculture. 

6. Recognition of the absolute necessity of the local merchant as a distributor 
of goods, 

7. Better, more progressive methods of retail merchandising. 

8. Fuller recognition and support of the country newspaper as one of the 
chief factors in moral, mental and financial. betterment of the community. 

9. Cooperation among retail business men in all work that will benefit the 
community, particularly through development organizations or commercial elubs. 


Insuring the Influence of the Local Press. 


We have at the outset touched rather lightly upon the antimail order sentiment 
which we know that this campaign will create, in view of the doubtful attitude of 
the press throughout the country on this question, until the campaign gets enough 
impetus so that it is sure to spread. Here is where the support by the retail 
lumber dealers of the local newspapers will help bring the country newspaper and 
the newspapers of the smaller towns around to the side of the retail merchant 
when the issue is raised between buying at home or buying of a catalog house. 
That is where your part of the work comes in. We are going to keep up this work 
for some time, and believe that it will eventually result in the organization of some 
kind of a national association or society that will have for its object the develop- 
ment of the Jocal community and dissemination of the buying-at-home idea. Sueh 
an organization could do good work for every retail dealer not only in lumber but 
in every other line. It could easily have several hundred thousand members, and, 
at a very nominal expense to each member, enough money could be raised te 
develop and train some community. development engineers whose business it would 
be to go into the community and show its business men the opportunities that 
they can not see for themselves; tell them how to go about it to improve the com 
munity; instruct them in better merchandising and business methods ete. The build 
ing of good roads and the instruction of farmers in seientifie agriculture would 
naturally follow. 


Creating Sentiment in Behalf of the Lumber Dealer. 


This, as you know, is apparently a critical time for associations of retail lumber 
dealers, and if the contentions of the government in the prosecution of the secretaries 
of the large associations, now under way, are borne out the efficiency of these 
associations in the future may be weakened, and some other plan will have to be 
devised to protect the retail lumber dealer against mail order competition, for a 
time at least. ‘The community development plan will in a measure tend to continue 
fo create opposition to catalog competition and protect the retail dealer. If the 
government is not successful in its suits the community development campaign will 
tend to make the association work easier, It is creating a sentiment beneficial to 
the retail dealer in lumber, for he is one of the first to profit from home improve 
ment and home building by inereasing the volume of his business, and for all other 
merchants as well. 


BOOKKEEPING FOR A BUILDING AND LOAN ASSOCIATION. 


The accounting of a coédperative association offers meeting closes he foots each page into the total at the may pay as much more as he likes, Such excessive 
some peculiarities, but has not been worked out on any bottom. At the end of the membership list in the payments would be entered up as an advance payment 


stundard uniform system, though there are some fea book he makes a summary by pages to get a final 


tures which have been widely adopted. 


on dues, and if he got hard up this advance would be 


total, and carries this total to the columnar cash book, drawn upon as far as it might go before he would 


The use of a passbook is almost universal, corre from which dues, interest and fines are posted each to become delinquent. 


sponding very closely with the ordinary bankbook. As their separate general ledger accounts. 


the member makes payments these are entered in his 


By running this book with members, and entering up 


At the end of the quarter the total is carried out the receipts of each meeting on the cash book in a 
passbook, which he keeps, and which constitutes his at the right, and the total column is added down and 


single entry, it is obvious that the cashbook becomes 


receipt for payments. Ordinarily, the passbook is proved by cross-totaling the totals at the bottom of much more condensed. There are, however, certain 
ruled into separate columns for dues, interest, pre the page. The total amount of dues which the mem items that the Fig. 1 form does not provide for, 
miums and fines, but if the premium system is not ber has paid in is now posted or credited to his indi chiefly the initial payments when becoming a member 


used that column of course may be omitted. An initial vidual account, this being an accumulating credit to or when taking out a loan 
page offers blanks for recording the initial payments, the member. The other items, interest and fines, are directly upon the cashbook, as they 


These can be entered up 
oceur but once, 


consisting of initiation fee, a charge of 10 or 15 cents not credited to the member, as they are earnings of Occasionally the association will pay insurance or 
for the passbook, wnd if a loan is taken the initial the association. Some associations keep columns on taxes and collect later from the member, such entries 
costs of the loan, such as appraisement committee’s the member’s ledger account for these items, but they yoing on the regular books and either carried on 


fee, commission if any ete. 





Another feature which ought to be more widély 
adopted is the use of a deposit slip or envelope to be 
filled by the member and handed in with his money, as 
this helps materially in recording the cash, the same 
as a bank deposit slip. If an envelope is used the 
money is placed inside, and the face has a printed 
form. for recording the items of the payment, similar 
to the passbook items. 

Dues are supposed to be paid at regular times, the 
dates of the meetings, usually every two weeks or 
monthly. Holding meetings every two weeks brings 
them at odd times, and sometimes brings three meet- 
ings in a month, and the meetings are difficult to keep 
track of. It would be better to have two meetings in 
«a month, the second and fourth Saturday or whatever 
weekday is decided upon, so that there would always 
be six instead of sometimes seven meetings a quarter. 
But while the dues are supposed to be brought in at 
the meeting, the secretary of the association is often 
located in an office which is open during office hours 
and members often drop in during the week before 
the meeting. Such payments are, however, entered up 
as of the date of the meeting, the bookkeeping system 
assuming that all payments are made upon that date. 

Fig. 1 herewith shows a scheme for what is some 
times called the secretary’s contribution book. As 
here shown, it is arranged to run for three months, 
with meetings every two weeks. It will hold twenty- 
five members’ accounts to the page, the first page be 
ing numbered —00 to —24, the second 25 to 19, 
the third —50 to —74, the fourth —75 to —99, then 
repeating from —00 again. The hundreds figure is to 
be put in with a pen to complete the member’s num: 
ber. Members are known on this book only by the 
numbers. 

Taking the first meeting in the month, as the secre- 
tary receives the payments and credits them in the 
passbooks he also enters them on the member’s line 
in this book, in column 1, entering dues, interest and 
fines separately on their respective lines. When the 


are memorandum entries only. 

The general dues account is a controlling account 
only, and is equal to the total of dues credited to the 
members’ individual accounts. 

Periodically, either quarterly, half-yearly or yearly, 
« distribution of profits or dividends is figured. In 
the serial system these profits are figured by the series 
upon the total number of shares in the series, and are 
not posted into the members’ individual accounts. In 
the plan recommended as a model, however, each mem 
ber is in a series by himself, and as profits are com 
puted it is necessary to credit them to the members’ 
individual accounts, because each member is on a 
different basis. In a serial association all the members 
in a series are on the precisely the same basis, so a 
profit account can be kept with the series as a whole 
and yet will show what each member’s exact share is 
in the profits. 

Returning to Fig. 1, it will be noted that it is really 
an account with cash rather than with the member, 
because it enters nothing but cash actually received 
Suppose a member does not make his payments when 
due? This form will show the delinquency only by 


the omission of the entry. If a fine is imposed it may 
be noted in pencil and properly credited when col 
lected. If the member makes up his delinquency at 
the next meeting, well and good. At the end of the 


quarter, however, in making up the quarterly state 
ment it is necessary to show the amount delinquent 
or paid in advance on dues, and interest, and amount 
delinquent on fines (which of course are never paid in 
advance). Two columns are therefore provided for 
figuring this and bringing it down at the end of the 
quarter, and for bringing it forward from the previous 
quarter at the beginning. 7 

In the recommended plan the member may pay much 
or little in dues and earns his profits accordingly. It 
is well, however, to have a minimum which members 
ure encouraged to keep up to. When a loan is made, 
the minimum is necessary; the member has a certain 
obligation to pay at least the minimum regularly, and 


memorandum account till paid or posted to the mem 
ber’s ledger account 

Mig. | form does not provide for premiums, and it 
the premium plan were followed an additional line 
would be necessary, 

The cashbook form varies materially The following 
is a very complete layout which was especially devised 
by the secretary of one association 


RECEIPTS, 
Columns for date, ledger folio and explanation. Series 


Joues, Interest on Loans Initiation. ‘Transfer, ines 
Principal of Loans. Bills Payable. Income from Real 
Mstat Sales of Real Wstate Commissions on Loans 
axe and Insurance, Sundries Total 


DISBURSEMENTS. 


Columns for date, ledger folio, voucher number and ex 
planation Series. Certificate Number. Number of Shares 
Principal of Loans Dues Interest or Profit on Dues 
Interest on Advances Bills Payable Real Estate. Taxes 
und Insurance. Commission and Expense on Loans. Real 
istate Expenses General Expenses Salary Expenses 
expense for Stationery, Printing ete Sundries. ‘Total 


The above layout indicates pretty closely the char 
acter of accounts carried in the general ledger, one 
for each heading, to which the cashbook columns are 
posted, usually monthly by footings. The ledger ae 
counts accumulate for the quarter and thus furnish 
the figures for the quarterly statement, showing the 
transactions for the quarter Very often the quarterly 
statement is not made in this form, but is merely a 
balances heet showing condition of the business at 
the close, and requiring comparison with the previous 
quarterly statement in order to show the results for 
the quarter. The ledger accounts for resources and 
liabilities carry forward perpetually; the income ani 
outgo accounts are at the time of declaring the divi 
dend closed into a loss and gain account, from which 
an allotment is made to the contingent surplus fund, 
and the balance as nearly as may be and not get into 
difficult fractional percentages is thrown into a divi 
dend distribution. Supposing the profits are allotted 
quarterly, each member will get the dividend earning 
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SCIENTIFIC FARMING MEANS BETTER TOWNS. 


for the three months on his total credit for dues paid 
in and accumulated profits at the beginning of the 
quarter; and also on payments on dues made during 
the quarter, figured on the time that the association 
has had the use of the money. Under the plan being 
discussed, this dividend distribution would be cred- 
ited direct to the member’s ledger account, and the 
total dividend would also be credited to a controlling 
dividend account in the general ledger, which would at 
all times equal the total amount of credit for divi- 
dends on the accounts in the member’s ledger. 

The member’s ledger account is of a special form, 
due to the fact that in all the accounts the different 
classes of funds must be kept separate. There will 
be separate columns in the ledger ruling for dues, for 
dividends and for miscellaneous, so that the account 
will at all times show exactly how much the member 
has paid in for dues and exactly how much has been 
credited to him as dividends or profits. The miscel- 
laneous column is used for the usual purposes of a 





ledger account, charging him with insurance, taxes etc., 
and crediting him when payment is made. 

This description of the accounting can only give a 
general idea of the methods and forms used, because 
often state regulation controls various of the details 
and differs materially in the various states. The state 
and national leagues are beginning to pay some atten- 
tion to the subject of- uniform accounting, and prob- 
ably in time matters will be so arranged that uniform 
standard forms will be available which will be recog- 
nized and aecepted by state examiners everywhere. 
There is much confusion at the present time, and the 
plans and forms above suggested differ very materially 
from those used by some associations. Some of the 
smaller ones enter each member’s individual payments 
directly on the cashbook and post separately to the 
ledger, involving a vast amount of useless work. In 
other systems there is a separate contribution book 
for payments on stock (dues and fines) and another 
for payments on loans (interest and premiums, where 


the premium plan is used), so that when « member 
becomes delinquent on the dues account the other book 
has to be looked up. Where a joint contribution book 
is kept after the manner illustrated in Fig. 1, the 
more customary plan is to give each member a single 
line, fifty accounts to the page, and provide separate 
columns under each meeting for the three items, in- 
stead of separate lines in the same column. This is 
a little more convenient to add downward, but in fig 
uring the amounts delinquent and advanced at the end 
of the quarter there is no opportunity to separate as 
to dues, interest and fines, though this separation must 
be shown in the statement. By using three different 
colors of ruled lines for the three classes of items 
the column adding will be facilitated. If meetings 
were held weekly there would of course be thirteen 
columns required instead of the seven shown. 

This department will be pleased to answer inquiries 
at any time relating to accounting, as well as to any 
other features of the work. 
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BUILDING ASSOCIATION ORGANIZED. 

One of the direct results of the ‘‘No Place Like 
Home’’ campaign is the organization of the Western 
Montana Building & Loan Association, with head- 
quarters at Missoula, Mont. Regarding this organ- 
ization one of the Missoula newspapers in its issue 
of July 10 said: 


The Western Montana Building & Loan Association is 
the name of the new building association which com- 
pleted its organization Saturday evening at the office of 
Booth, McIntosh & Fisher. 

Of the $100,000 capital $15,000 has been subscribed for 
by the organizers, and the balance is for sale to the 
general public. 

The officers are Dr, E. W. Himes, president; T. A. 
Price, vice-president; George L. Pavey, treasurer; 8S. H. 
Russell, secretary; William H. Fisher, assistant secre- 
tary; A. Besancon, attorney. Additional directors and 
subscribers are: John E. King, J. P. Lansing, B. A. 
Van Wormer, J. G. Ambrose and James A, Mcintosh. 

Messrs. Russell, Lansing and Van Wormer are new- 
comers, holding responsible connection with the Polleys 
Lumber Company, and the other gentlemen are well 
known business men of the city. 

Any of the organizers mentioned above will be glad to 
explain the plans of the association and take subscrip- 
tions to the capital stock. Shares are $100 each, payable 
in dues of 50 cents a share per month on the second 
Saturday evening of the month at 115 Higgins avenue. 
A deposit of 50 cents per month will amount to $100 
in 200 months without interest accumulations, but by 
the building association plan such a deposit will amount 
to $100 in 130 months. In other words $65 paid in at 
the rate of 60 cents a month will amount to $100 at the 
end of the 130th month—a gain of $35—on the _ small 
saving of 50 cents a month if persisted in for the 130 
months. 

As an incentive to systematic savings of small amounts 
the local building association offers the best inducements 
of any financial institution; but the savings advantages 
are only a part of the benefits offered to members. The 
funds, as they accumulate, are loaned to members on 
real estate security to assist them to build and own 
homes, and it is as a home builder that the local or 
neighborhood building association excels. 

A loan of $2,000 will mature in about ten and a half 
years at a cost of $25 a month. Many renters who are 
paying from $30 to $50 a month do not realize that the 
same outlay would pay for their homes through the 
building association in a few years, 

Another advantage of the local association is that it 
is right here at home, managed by men you know and 
see every day, and its money is all invested in property 
you know all about in your home town. 


A Good Investment. 


Every one who knows Missoula knows that it has a 
future, and an investment in property here is sure to in- 
crease in value. Hence, while the home builder is pay- 
ing rent to himself he is also getting the benefit of the 
ncrease. 

The association will also sell ‘‘paid-up’’ shares at par 
($100) on which dividends will be paid half yearly at the 
rate of 6 percent per annum. ‘This makes a safe in- 
vestment of idle funds, because all loans made by the 
association are secured by real estate, and the security 
is becoming greater each month by payments made and 
by increase in preperty values. 

The building association has always been able to give 
better returns for its shares than private or government 
savings banks because its funds are invested and com- 
puted monthly, and because it is positively and abso- 
lutely mutual, which can not be said of any other finan- 
cial institution. 

Missoula has not had an organization of this kind since 
1895, when the Missoula Building & Loan Association 
expired by limitation of law. It was revived in 1905 
under the name of the Montana Building & Loan Asso- 
ciation, but for some reason nothing was done beyond 
completing the organization, and no stock was sold. The 
first association has the credit of about 100 new homes 
built in Missoula, and with the growing conditions in and 
around Missoula its promoters predict a successful future 
for the Western Montana Building & Loan Association. 


TACOMA RAISING PUBLICITY FUND. 
TacoMA WaAsH., July 17.—Tacoma merchants, busi- 
ness and professional men and manufacturers interested 
in home development are engaged in raising a publicity 





fund of $50,000 to be expended under the direction 
of the Commercial Club and Chamber of Commerce 
which has lately engaged the services of T. H. Martin, 
a noted publicity expert from Atlanta, Ga. The pur- 
pose of the development plan is to bring new industries 
to the city and to foster industries now here, rather 
than to appropriate money to be devoted to ordinary 
advertising of the city. Subscriptions are being made 
by men of small as well as men of large means and 
range all the way from $2 to $1,500 and come from 
people in all walks of life interested in the upbuilding 
of the city. Ideal factory sites can be secured on the 
tidelands, where are located the St. Paul & Tacoma 
Lumber Company’s great plant, the Wheeler-Osgood 
Company’s big sash and door factory and its saw mill, 
the Dempsey Lumber Company’s plant, the Milwaukee 
railroad shops and many other kindred industries. Both 
rail and deep sea facilities are available and the Com- 
mercial Club believes that the judicieus expenditure of 
$50,000 per year will result in largely increasing the 
city’s pay roll. 





THE CAMPAIGN IN CLEVELAND. 


CLEVELAND, OHIO, July 17.—A strong and concerted 
action is to be taken by the business men of Cleveland 
at large to bring to the minds of thinking people the 
exceptional opportunities offered in Cleveland for all 
jines of business, The advertising campaign inau- 
gurated by the committee on industrial development has 
been taken up by business men throughout the city 
and it is hoped to make it practically universal within 
a short time. 

At this time the movement has taken the form of a 
trademark for the city which, it is hoped, will more 


veland 


Sixth City 


prominently show Cleveland’s stand among the cities 
of the country and its rapid rise. The trademark was 
designed and planned with the aid of the Cleveland 
Advertising Club. Electrotypes have been made in all 
sizes and for all purposes, some of which have the 
words ‘‘made in’’ above the cut for articles manufac- 
tured here. These cuts have been supplied to all print- 
ers and are being used on letterheads, envelopes, ship- 
ping tags, wrapping paper, sample cases and trunks 
carried by traveling men, packing boxes and are even 
being stamped on or woven into certain articles mann- 
factured in this city. Even two or three of the daily 
papers are using the trademark at the heads of their 
editorial columns. 





PUBLIC SPIRIT. 


The Fond du Lae Commonwealth, published at Fond 
du Lae, Wis., in its issue of July 1 published the 
following particularly interesting editorial, which is 
very pertinent in the ‘‘No Place Like Home’’ cam- 
paign: 

The character of a city is determined by its perma- 
nent, not by its transient citizens. Most of the people 
now living' in Fond du Lac have lived here a number 
of years and most of them will continue to reside here 
for years to come. It follows, therefore, that they are 
answerable to a very large extent at least for the city’s 


A FEW EVIDENCES OF THE CAMPAIGN’S RESULTS. 


past, for its present as well as for its future prospects. 
That these people have been enterprising and that the 
people who have come here in recent years have caught 
their spirit, the present prosperity of the city, together 
with its excellent prospects for the future bear witness. 
However, the growth of Fond du Lac, though steady 
and substantial, has but fairly commenced. The same 
spirit of enterprise which has characterized private and 
public undertakings in this city, during the last ten 
years, carried forward for the next decade, will mean 
making this a bigger and a better city in every way, a 
city which not only maintains its high prestige as the 
—. city in Wisconsin, but which is steadily advanc- 
ng it. 

No citizen can safely live for himself alone. He is 
one of the component paris of a community and as 
such is answerable for its civic and moral welfare as 
well as for its business prosperity. He may build a 
home—and he should build one—and center his interest 
in that home, but unless he interests himself also in 
the advancement of the community as a whole, unless 
he seeks and encourages coéperation with other mem- 
bers of his community, he fails to reach the full measure 
of good citizenship. Happily the situation here in Fond 
du Lac goes to show that most of its citizens are meas- 
uring up to the responsibility that rests upon them, and 
here is one reason why this city is busy and prospering, 
while others are complaining of dull times, one reason 
why scores of homes are going up in every section of 
the city, to be occupied by thrifty wage earners, while 
in other cities building operations are almost at a 
standstill. But, good as the situation is in Fond du Lac, 
it may be improved and it will be improved as the public 
spirit of its citizens becomes more and more in evi- 
ao and as cojperation becomes the watchword on every 
1and, 

Fond du Lae is a splendid city and its business insti- 
tutions are of the sound, enterprising, dependable sort. 
The business men have come to understand that coépera- 
tion, in the broadest sense of that term, pays from 
every standpoint. That cobperation is now being crystal- 
lized through the Business Men’s Association as never 
before in the history of the city. But it should go fur- 
ther. It should include every citizen, every wage earner 
as well as every employer of labor. All have an interest 
in the advancement of Fond du Lac for all will share 
in its increasing prosperity. And one of the best ways 
to insure that advancement is by loyalty to home in- 
dustries and to home merchants. Patronage of home 
merchants and the purchase of commodities that are 
manufactured in Fond du Lac will contribute, as nothing 
else can, to the material advancement of the city. Home 
patronage is more than public spirit—it is good business 





THE THETFORD PAGEANT. 


As announced in the AMERICAN LUMBERMAN last 
week, a pageant at Thetford, Vt., celebrating the past 
history and future progress of that community, will 
be given August 12, 14 and 15. Thetford is on the 
Connecticut river, fifteen miles north of White River 
Junction. The pageant grounds are near the village 
of North Thetford, the railroad station of which is 
Northboro, on the Connecticut and Passumpsie division 
of the Boston & Maine railroad. Information in regard 
to train schedules, boarding places and furnished 
houses in Thetford can be obtained by writing to the 
secretary of the pageant committee. . 

In case of rain the performance will be postponed 
until the next clear day, when tickets or stubs for 
the postponed performance will be good. They will 
not be good for one of the regular performances. 

All seats are reserved. Prices, 50 cents and $1 
Reservation of seats should be made in advance by 
writing to the Secretary of the Pageant Committee, 
Thetford, Vt. Checks and money orders should be 
made payable to C. C. Emerson, treasurer of thie 
pageant committee. 

The pageant is uder the personal direction of Wil! 
iam Chauncey Langdon, of New York city. The 
AMERICAN LUMBERMAN is in receipt of a letter from 
Gifford Pinchot, expressing his personal interest |! 
the Thetford pageant and appreciation of the wor! 
Mr. Langdon is doing. 
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PARCELS POST HEARING BEFORE HOUSE COMMITTEE. 


WASHINGTON, D. ©., July 12.—A very large and 
representative delegation is present at the hearing which 
opened today before the House committee on post offices 
ind post roads, a continuation of a hearing of a few 
weeks ago against parcels post service. 

The particular bill to which attention is directed 
is the Sulzer bill, which is as follows: 


Le it enacted by the Senate and House of Representatives 
of the United States of America in Congress assembled, 
That the common weight limit of the domestic postal service 
of the United States is hereby increased to eleven pounds, 
the common limit of the Universal Postal Union, and that 
in the general business of the post office the 1 cent an 
ounce rate on general merchandise—fourth class mail mat- 
ter—be, and is hereby reduced to the third class rate, 1 
cent for each two ounces or fraction thereof. 

Section 2. That the rate on local letters or Sealed parcels 
posted for delivery within the free delivery services is 
hereby determined at 2 cents on parcels up to four ounces, 
1 cent on each additional two ounces; at nondelirery offices, 
1 cent for each two ounces. 

Section 3. That general merchandise—fourth class mail 
matter—not exceeding eleven pounds in weight delivered to 
any post office or branch post office in the United States 
without the collection service of the receiving post office 
and to be called for by the consignee at the post office or 
branch post office to which it is addressed shall be carried 
at the following rates: One pound or fraction thereof, 5 
cents; and 2 cents for each additional pound. And for the 
purpose of this service the rural delivery wagon shall be 
considered the post office from which it receives and delivers 
mail for such route: Provided, That this post office to post 
office service be restricted to a haul not to exceed fifty miles. 
And that stamps to be attached to the package in payment 
for this last deseribed service shall be of a distinct color 
and size. 

Section 4. That on all unregistered prepaid mail matter 
without declared value an indemnity up to $10 shall be paid 
by the Post Office Department for such actual loss or damage 
as may occur through the fault of the postal service, and 
this without extra charge. Certificates of posting shall be 
provided on demand. On registered parcels of declared 
value, and on which the fee for registration, insurance, 
and postage has been duly prepaid, the Post Office Depart- 
ment shall pay the full value of any direct loss or damage 
that may occur through the fault of the postal service. 
The fees for insurance and registration shall be as follows: 
lor registration and insurance up to $50, 10 cents, for each 
additional $50, 2 cents. No claim for compensation will be 
admitted if not presented within one year after the parcel 
is posted. 

Section 5. That the word “packet,” whenever used in 
the laws of the United States relating to the postal service, 
shall mean all matter which is by law made mailable. 

Section 6. That the President of the United States be, 
and he is hereby, authorized and directed to investigate and 
ascertain the value of the property of the large express 
companies doing business in the United States, and report 
the same to Congress with all convenient speed, to the end 
that Congress may consider the advisability of acquiring all 
the rights and contracts of these express companies and 
using the same for the purpose of improving and extending 
the postal service and reducing its cost. 

Section 7. That all acts and parts of acts inconsistent 
with this act are hereby repealed. 

Section 8. That this act shall take effect six months from 
and after the date of approval thereof. 

The first- speaker was W. T. Bogardus, representing 
the National Retail Hardware Association. He ridi- 
culed the plea that any farmer will send butter and 
eggs to the consumer by parcels post. It will be no 
advantage to the farmer on what he sends out but 
merely on what he gets in. Mr. Bogardus declared it 
will add to the burden the farmer is already sustaining 
in his inability to get help, that already the rural free 
delivery has worked to the disadvantage of the farmer 
and the small rural communities, This, and the electric 
railways and other factors, are tending to bring about 
conditions that will break up the country post offices 
and stores and drive men to the cities. 

He claimed that the English and German parcels 
posts systems are not paying and that it is absurd to 
try to deliver merchandise over the vast distances of 
this country at 8 cents a pound. He demanded to 
know whether it is the best way to cure existing ills 
to have the government go into a business to break 
down private interests. If it is right for the govern- 
ment to earry packages up to eleven pounds, how long 
would that be the limit of weight? He attributed the 
decreasing increase in Australia’s population to the 
experiments that have been made in its domestic eecn 
omy. ‘To follow Germany in this matter, he declared, 


would mean a deficit in revenue of not less than $10,- , 


000,000. 

Representative Weeks took issue with the speaker as 
to the statement that it costs the government five times 
as much for handling its mail cars over the railroads 
as it costs the express companies, and asked if he 
did not know that, whereas the express companies pay 
the railroad 50 percent of their gross income for the 
use of the cars the government pays only 22 percent. 

I. O. Wells, of Hartford, spoke in the interest of 
the State Business Men’s Association of Connecticut, 
embracing 4,000 business firms, and the Merchants’ 
Association which is composed of the department stores 
of the state, thirty-five or forty, all of these interests 
being opposed to parcels post. He dealt very fully and 
ably with the question of the cost of delivery service to 
the stores, average weight of package etc., and urged 
that, be the reason what it may, individuals and cor- 
porations can do business more cheaply than can the 
government. The government has a monopoly of the 
carrying of first class mail matter. If it is intended 
to extend this monopoly to the carriage of packages 
up to eleven pounds and the same rate is made for a 
package from New York to the Philippines as from New 


York to Buffalo and the former is carried at a profit 
then the Buffalo man pays a part of the cost of the 
carriage to the Philippines. That is proper as to 
first-class mail where it is a matter of education and 
can properly be supported by taxation, but not with 
respect to merchandise. The express companies can do 
the business more cheaply and it is sound business 
sense to let them do it. 

The effect of this bill, Mr. Wells said, would be to 
give the government the long haul and the losing 
business while the express companies would get the 
paying business. It would mean that the mail order 
houses who now get their advertising carried at less 
than cost would get their packages delivered at less 
than cost by the government and thus enhance the 
opportunities for unfair competition with local mer- 
chants. 

W. E. Jenkins, of Baltimore, appeared in the interest 
of the American Commercial Travelers’ Association 
with membership of 65,000 persons, and other associa- 
tions with a membership of 45,000, all of whom are 
opposed to parcels post. 

P. T. Rathburn appeared in the interest of the Na- 
tional Federation of Implement and Vehicle Dealers’ 
Association, including the various state associations, and 
he presented to the committee resolutions telegraphed 
in in opposition to parcels post from fourteen state 
associations. He believed that it would not be feasible to 
sell direct from the manufacturer to the consumer and 
cited instances in which it had been tried only to meet 
with failure. 

Attention was called by the chairman to the fact 
that the strongest opposition comes from the hardware 
dealers, and it has been difficult for the committee to 
see why they are so vitally interested in this matter. 
although opposition has alsc come from druggists and 
grocers, but in lesser degree. 

Mr. Wells said the origin of the agitation for parcels 
post by the farmers of the country can be traced to 
the farm papers, and this is due to the fact that their 
advertising is almost entirely mail order business. 

The chairman said it was an unfortunate condition 
of affairs that makes it apparent that all the farmers 
are on one side of the question and the retailers and 
merchants with whom they deal, all on the other. He 
suggested that a concerted effort by these two forces to 
bring down express rates might accomplish some good. 

W. J. Pilkington, editor of the Merchants Trade 
Journal, of Des Moines, Iowa, said there should be no 
division of interests. If there is any cheaper way of 
distribution to the people of the United States they 
should have it; that the question of parcels post goes 
far deeper than the merchant, that it touches all of us; 
that it is questionable if 50 percent of the farmers are 
favorable to it. Express companies feel the pressure, 
already having reduced some of their rates and _ the 
Interstate Commerce Commission will regulate the mat- 
ter; it is not one that needs the government to step in 
to try and regulate it by parcels post; it remains for 
the national government to take hold of this matter in a 
national way. He believes that the express companies 
have no real place in the life of the nation. All the 
retail merchant asks is the right to compete. Any 
movement that tends to prevent the customer from 
seeing what he buys is unwise. 

Mr. Pilkington said he has asked lumber dealers to 
give him lists of instances where they have been able 
to sell bills of lumber in competition with the mail order 
houses and have actually obtained the orderg because 
they were able to sell at less than the prices quoted 
them by the mail order houses. 

L. C. Abbott, of Marshalltown, Iowa, believes that 
parcels post would have a disturbing effect. He be 
lieves the public opinion in favor of the movement is 
directly traceable to the mail order houses, who are 
creating false impressions and who hope by it to build 
up their business. 

On Thursday W. 8. Richardson, of Washington, D. C., 
appeared in the interest of the National Retail Drug- 
gists’ Association. The organization is opposed to the 
movement as being disastrous to the small business 
interests all over the country. He does not object 
to the present 4-pound package but believes that limit 
should not be exceeded, as to do so would build up 
the mail order business, and he sees no reason why the 
Postoffice Department should try to build up a part 
of the business that does not and can not pay. 

Cc. W. Burrows, of Cleveland, Ohio, of the American 
League of Associations, the National Hardware Asso- 
ciation and the booksellers, and an advocate of one- 
cent letter postage, made a strong and able plea against 
the bill. He said parcels post would cause the Postoffice 
Department to be operated at a greater loss than ever. 

M. W. Moon appeared for the National League of 
Associations in opposition, as did W. P. Lewis, secre- 
tary of the Pennsylvania Hardware Association, first 
because it is not and can not be self-sustaining; and, 
second, because they do not believe in monopolies of 
any kind. ; 

F. A. Dodd appeared for the National Association of 
Retail Grocers, and as president of the Retail Grocers’ 
Association of Washington. 2 ; 

In closing the hearing M. L. Corey disclaimed any 
and all idea that the express companies are in any way 
back of this opposition to the bill. 

The chairman called the attention of all present 
to the fact that the doors of this committee are open 
at all times to any persons who have any light to 
throw on the matter; and twenty days have been 
allowed representatives of interests that have signified 
a desire to do so in which to file papers. 


Representative Davis, of Maryland, was then granted 
an hour in which to explain the reasons for a bill 
providing for the condemnation and purchase of the 
properties of the express companies of the ‘United 
States which bill hehas introduced as the result of 
years of study along this particular line, and to which 
the committee listened with a great deal of interest. 


CROP REPORTS. 


Showers Help in Two States—Small Grain 
Suffers Most—Corn Crop Good. 








(Special telegram to the AMurican LUMBERMAN, ] 
TOPEKA, KAN., July 19.—Local showers of last week 
followed by general rains in Kansas Monday, July 17, 
ranging from 3.5 inches at Dodge City to a fraction of 
an inch at other points. Corn is responding amazingly, 
fields being well prepared for utilization of the moisture. 
Pastures are reviving and the stock water situation is 
improving. F. D. Cosurn, 

Secretary Kansas Department Agriculture. 


RAIN RELIEVES. 

[Special telegram to the AMHRICAN LUMBERMAN.] 
Bismarck, N. D., July 19.—Drouth relieved by local 
rains in many parts of the western half of this state, but 
it continues in others where only half a crop is now ex- 
pected with best weather from now on. All the west half 
and southern tier of counties are affected. Rain is more 
general in the balance of the eastern half. Red River 
counties will harvest about an average crop, the balance 
of the eastern half is quite spotted. Wheat and oats 
suffer most. Flax is fair. Corn is good everywhere. 
Winter wheat and rye are being cut in places; good 

yield. Harvest will be two weeks ahead of 1910. 

COMMISSIONER OF AGRICULTURE AND LABOR. 





DROUTH IN SOUTH DAKOTA. 
[Special telegram to the AMERICAN LUMBERMAN.] 

ABERDEEN, 8. D., July 20.—All crops in western South 
Dakota seem a complete failure. No rain in that section 
since early spring. Two recent showers of half an inch 
each in the eastern part will help corn, potatoes, flax 
and hay. If we get another good rain we may expect 
fair yield of the above. GALLETT. 


HEAVY RAINS IN OKLAHOMA. 
[Special telegram to the AMuRICAN LUMBERMAN,] 
OKLAHOMA City, OKLA., July 20.—Heavy rains gen- 
eral., Great quantities of forage planting. Cotton 100 
percent. BENJ. HENNESSY, 
Secretary Board of Agriculture. 


TOLD OF THE TRADE 


How J. Sheridan Became an Umpire. 


J. Peck Sharp’s story of how Jack Sheridan broke 
into an umpire’s berth is a classic. After telling how 
Sheridan had foozled around a lumber camp without 
doing his employer much good, Sharp goes on: 


The foreman accused Sheridan of loafing. While they 
talked the tree Sheridan had been chopping at all day fell, 
killing a yoke of oxen. Pursued by the foreman, Sheridan 
turned and fled. For days he fled on and on, slinking 
through the forest by night and living on barks and berries. 

At the end of the twelfth day Sheridan flung himself on 
the ground. He was utterly exhausted, 

“What is left for me?’ he asked mournfully. “Driven 
from the haunts of man; forced to skulk through the woods 
scorned, beaten, despised, hailed an outcast, why shouldn't 
I be an umpire?’ 

















Delayed Mail. 


The strange case of a letter that has been twenty- 
six years and eight months in reaching its destination 
in Searsport from Bangor, Me., -was discovered at 
the Searsport postoflice recently. The letter was ad- 
dressed to E, E. Whitcomb, Searsport, Me., and con- 
tained a receipt for a bill of lumber bought from 
More & Co., in Bangor, on September 21, 1884. The 
letter was postmarked Bangor, October 7, 1884, and 
was back-stamped at the Searsport postoflice June 
22, 1911. It was found by Postmaster Black Thurs- 
day, together with four other letters, while the work 
of tearing out the interior of the office to install new 
partitions and boxes was going on. The letters, which 
had fallen behind a partition, have been in the Sears- 
port office since the administration of Postmaster 
Edward B. Sheldon in 1884, The letter gives some 
interesting sidelights on the price of lumber at that 
time. Spruce boards are quoted at $12 a thousand, 
hemlock boards at $8.50, planed hemlock at $12, pine 
at $30 and hemlock shingles at $1.30. 





‘*Will Be a Success.’’ 


Menrom, IND., July 10.—I notice by your paver that you 
are boosting home trade, as everyone should do, and I think 
it will be a success if people will only listen to it, Will you 
send me your “Community Development” series? I will do 
all I can to help this cause along in this section by using the 
local paper. NEOLA ELEVATOR COMPANY. 





36 AMERICAN LUMBERMAN 


Suny 22, 1911 


A COMPREHENSIVE SURVEY OF EUROPEAN FORESTRY. 


We went to Europe, W. E. Barns and J, to spend two months in studying forestry. 
We went armed with letters of introduction through the kindness of Gifford Pinchot, 
United States Forester Graves, Overton W. Price and others, and officially by letters 
from the Department of State and Department of Agriculture. So every avenue was 
opened to us, and we worked loyally and strenuously. But with only two months of 
such study and investigation one ean do little more than join in confirming the 
opinions of others who have made more exhaustive study. It would be preposterous 
ind presumptuous to attempt to assert or to promulgate any new or original ideas 
from a two months’, visit through European forests. The most one can hope to do 
without error is to prove and help to establish truths that have been told and tanght 
by others 
Forestry Is a Business Proposition. 

L think what is perhaps most noticeable to an American forester, when visiting 
Muropean forests, and studying their methods, is that forestry in Kurope is intended 
to be financially profitable as a business, and has proven a success. From the first, 
Muropean governments have encouraged the growing of trees and the care of the 
forests a8 a paying, commercial proposition, They realized that the people would 
necessarily have to pay the cost, and that, like any other crop, it was entitled to 
yield a reasonable profit. There were occasionally found philanthropic and public 


spirited men who, like our Gifford Pinchot, made it a patriotic duty to preach and 


In Hungary about 75 percent of the total forest area is oak, beech, and maple 


) 


und other hardwood species, and only 25 percent of conifers. The annual yield of 


conifers is about 58 cubic feet to the acre, and that of oak about 41 eubic feet 
hus the conifers yield the largest percentage of commercial lumber, and are most 
valuable as a crop because of more rapid growth and because of the larger demand 


for building purposes. Of the total acreage in Hungary, 60 percent is private 


forests, about 18 percent is state forest, and 22 communal and church forests. 
The annual cut in Hungary is estimated to be less than the annual growth. 

In the German empire 47 percent of the entire forest area is privately owned 
and 32 percent by the state, 19 percent by institutions and communities and asso 
ciations, and 2 percent by the erown. ‘Thirty-three percent is hardwood, and 67 
percent conifers. They are now cutting about their annual growth, of perhaps 48 
cubie feet an acre (taking an average of hardwood and conifers). 

We visited Switzerland and inspected the forest owned by the city of Zurich, 
of about 120,000 acres. We also drove through some large private forests, which 
were not so well cared for as the Zurich forest, which is very remunerative. ‘They 
have their own mills and, as everywhere else in Kuropean forests, everything is 
saved: limbs, twigs and bark all have their value. Switzerland has about 25 percent 
of her total area under forest. The forest director of the Zurich forest claims a 


vrowth for that forest of 65 cubie feet to the acre, while the general average of 


teach forestry and conservation and show 


would be financially benefited by practicing 
suited to tree growth than to agriculture, 
ind show them how agriculture itself would 
be advanced by the growing of trees, and 
reclaiming thereby to public use all the 
waste of lands of mountain, fen and moor. 

Conservation and reclamation are abso 
lutely necessary to the growth and expan 
sion of population. Conservation of life 
conservation of soil, conservation of wate) 
power—these are the most important. In 
conservation of soil, we take into consid 


eration all products of soil, and the forests 


re only one of the crops of the soil, taking 
L veneration to mature. While trees are 
necessary chiefly for timber for purposes 
of shelter, they have substitutes. Other 
soil crops of annual growth are necessary 
for sustaining life, and have no substitutes. 

Conservation of water power menns the 
creation of electricity, heat, light and 
mechanical energy, largely displacing othe 
products like coal, gas and oil, Conserva 
tion of life means all the possibilities of 
good and usefulness that an all-wise 
Creator has intended for His children, In 
the consideration of conservation of ali 
other natural resources, as timber, coal, 
natural gas, oil, or minerals, we do not 
have them as an unchangeable basis for 
preservation of comfort of human. lives, 
for they have substitutes, and all sub 
stitutes as such are necessarily of fluctuat 
ing value. We are all utilitarians. We 
prefer the useful to the useless, and 
ilways the best for every purpose that is 
most needful and profitable under given 
economic conditions, 

l’orestry, or any other branch of conset 
vation, never will be advaneed in the 
United States by attacking the lumberman, 
the farmer, or any other class. It needs 
the help of all classes. Without the aid 
of the farmer, conservation of soil can 
not succeed. Without the aid of the lum 
berman, conservation 6f the forests ean 
not suceeed 
Some Facts as to European Countries. 

\ustria-Hungary exports more lumber 
than any other nation in the world. It 
covers 46,500,000 acres, or a little over 
1) percent of the total land area. 

In Austria, the forests are composed 
principally of conifers, spruce, pine and fir, 
only 15 pereent of the acreage being of 
hardwood. There is 61 percent in the 
hands of private owners, and one-half of 
this, or 30 pereent of the entire forest, 
in the hands of small owners. The state 
owns less than 11 percent of the forests, 
the balance belonging to churches and com 
munities. The average yearly growth of 
all the Austrian forests is said to be 
about 42 cubie feet to the aere, or an 
annual growth of about 1,100,000,000 cubie 
feet. It is estimated they are now cutting 
annually 250,000,000 cubic. feet more than 
this, or 20 percent faster than it is grow- 
ing. This excess must necessarily cease. 


to the land owners how and why they 


this science of restoration on lands better 





HON, JOUN B. WHITE, OF KANSAS CITY, MO. ; 
Lumberman and Enthusiast in lVorest Conservation. 


|‘Through the courtesy of John B. White, the well km n Kansas City lumberman, the 
AMBRICAN LUMBERMAN publishes herewith an article from tis pen which very interestingly 
describes his recent European trip for the study of forestry methods. A representative of 
this publication went to Bemus Point, N. Y., to call upon Mr. White and secure an inter- 
view with him, and upon arrival found the article already prepared in a literary form 
superior to the question and answer form of interview, and it is therefore published in 
the exact form in which it had been dictated by the author. 

Mr. White in his article speaks of himself as a lumberman and also as a farmer. In 
the former capacity he is universally known to readers of the AMERICAN LUMBBERMAN : re- 
garding his activities as a farmer an introductory statement may be of interest. He 
owns in the vicinity of Bemus Point, on Lake Chautauqua, about a mile back from the 
lake, a farm of something over 200 acres, which was known in the neighborhood as a run- 
down and soil-exhausted property when he acquired it some time since, but which has 
under his supervision and the capable management of his farming superintendent been 
brought back to a high condition of productiveness and fertility. It is operated largely 
as a dairy farm, with blooded Holstein stock, and includes a large maple orchard, which 
last spring produced 600 gallons of syrup and a large quantity of sugar. Directly 
opposite the farm, on the shore of the lake, Mr. White also owns seventy-four acres and 
here for some years has had his summer home, he owning also a number of other cottages, 
several of which besides his own commodious home are evidence of his own ingenuity 
in building or remodeling. At his summer home he has a pleasant office where he handles 
necessary mail in connection with his Kansas City business; but his local fame here is 
as a shrewd and sticcessful farmer and dairyman rather than the national fame which 
he has acquired in practical lumbering and scientific forestry. This summer colony is 
known as Bayview and is a little over a mile north of Bemus Point and a few miles south 
of the famous Chautauqua assembly grounds.—Eprvrors. ] 


all the forests is only 50 enbie: feet to 


the acre. This means the entire growth, 


wood, poles, limbs and all. Only 40 percent of the total cut is saw timber for 


building purposes. 

In Switzerland, one pays taxes when the 
crop is harvested. In Germany and Aus 
tria one pays no taxes for twenty years. 
Then one begins to thin out the poles for 
telegraph, telephone ete., and gets a rey 
enue, and leaves a stand which, in de 
structive forestry, when sixty years old, 
will yield in many cases 20,000 feet per 
acre, It was pointed out to us that mixed 
vrowth or conservative forestry is expen 
sive. The most economical and profitabl 
plan is the destructive method. That is, 
au forest is planted and grown like any 
other crop, and whenever interest, carry 
ing charges and total cost (and desired 
profit) meet the market value, then trees 
are cut and they are all about of a size. 


The entire acreage is cut clean and the 


cost of logging is cheap. Trees are again 
planted and another crop grown, Under 


the old plan of conservation of mixed 
growth and mixed sizes not half as much 
can be grown to the acre, and the cost of 
logging out the large trees, say two to 
four to the aere, is vastly more expensive, 
and damage is done to other timber in 
felling them; while in the destructive 
method all is taken, and a large crop har 
vested. It is niee to view these stands of 
timber in strips, side by side, ranging in 
years from baby trees to stands of ten, 
twenty, thirty, forty, fifty and up to sixty 
vears of age, when usually they are ready 
to be harvested, 

Limitations of Profitable Forestry. 

Doctor Charles A. Schenck is, [ think, 
quite right in saying that conservative 
forestry, where nature produces no more 
than 100 feet, board measure, annually on 
a stumpage of 5,000 feet an acre, is utterly 
impracticable, and that nowhere on earth at 
anywhere near present prices do the 
vrowth and dividend from conserved forests 
yield to exceed 2% percent. Forests will 
not be conserved unless it pays, neither 
will they be planted and grown at «a loss. 
This is impossible. Somebody has to pay 
the bill. There is absolutely no escape 
from. it. 

In studying past and present conditions 
of forests at home and abroad there are 
some important facts that forcibly present 
themselves. One is that when present old 
growth trees are gone future generations 
never will have lumber from timber 19? 
and more years old. Switzerland has some 
new growth eighty years old; but it 1s 
not profitable to grow them beyond sixty 
years. By careful trimming a small per 
centage of clear lumber can be obtained, 
probably 5 or 6 percent of the tree, J 
trimming the lumber to short lengths. Jiu! 
the common lumber is of fine qui!!!) 
The knots are small, sound and firm, «nd 
the price of this grade at the mills (com 
bining a grade equal to our Nos. 1 “i 
2 common) is $17 to $20 a thousa: n 
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Austria, Hungury and Switzerland. 

They claim they can grow stumpage at a cost of about $8 a thousand for 
conifers, and $10 to $12 for hardwood. In fact, the Baron de Groedel told us they 
were now selling some pine stumpage in Hungary at $8 a thousand, and preferred 
to do it rather than to build more mills to manufacture it. They told us that taxes 
were merely nominal, the government making every inducement to encourage the 
practice of growing trees for profit. But it is found that private interest is often 
not satisfied with the small profits of $1.50 to $4.50 an acre, when agricultural land 
yields it a profit of $20 an acre. Hence the forest is grown where land is too 


poor or not adapted to the growth of farm products 


Forestry Practicable Only in Large Tracts. 
lhe profits on a thousand-acre forest would not pay the cost of a competent 
manager. ‘To be fully occupied he should have not less than 15,000 or 20,000 aeres 
under his charge. Hence to practice forestry economically, even in Kurope, large 
areas must be under one management, and there, according to estimates of Prof. 
B. i. Fernow, 55 to 60 percent of the gross yield goes for labor and administration, 
and from 5 to 5 percent is the most that can be made on growing wood even from 
svil mostly valueless. And the only reason that forestry in Kurope is the success 
that it is is because they are satisfied with smaller and surer profits than they are in 
some other enterprises combining the promise of larger profits with greater risks. 
Soil Conservation the Prime Necessity. 
There is much to learn from the experience of these older countries. hey first 


learned and preached conservation of the soil, and their soil is more productive than 


it was 400 years ago. And here, too, is where we should begin. We must depend 
upon agriculture for our physical and national life. In Austria and in France we 


were impressed with the close scientific aitention paid to agriculture. On every farm 


were heaps of fertilizers in the making; some of them seemed too close to the house 


85 
to be pleasant. Wherever there was a bog or moor the sour marshy land was purified 
and sweetened by generous applications of marl, and followed with other fertilizers 
We soon ceased to wonder why Germany and Austria raise double the quantity of 
wheat that we do in America, Our farm lands in America are becoming impovet 
ished, and not until the farmer becomes awakened to see that conservation of the 
soil is of first importance will there come conservation of trees, Conservation, as 
an ubstract saving principle, must come home to the hearts of the people, and then 
will each class study for themselves where they can profitably make the concrete 
application. 

Lumber has good and better substitutes. The food products of the farm have 
no substitutes, they are essential, and each annual harvest is watched in anxiety by 
the whole world. Not so with lumber, only one harvest in a long lifetime. In the 
German states everywhere we were surprised to see so little lumber in use. In most 
cases the farm buildings were built of other materials, of stone, brick, concrete and 


sometimes of adobe. 


In the United States witness the substitution of concrete for lumber, In 1900 
9,000,000 barrels ef cement were used in the United States. Ten years fates 
73,000,000 barrels were used Think ef the city and village sidewalks and the 
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country bridges that have been replaced by conerete all over the United States, 
and of the hundreds of million feet of lumber it took annually to keep them in 
repair. ‘This market for lumber is forever gone. Great displacement of lumber in 
other requirements has been made by cement and other building substitutes, so that 
lumber can not now be classed as such an absolute necessity that trees will be grown 
at a loss or without regard to their commercial value in dollars. 

We visited the departments of agriculture and forestry in Germany, Austria and 
Hungary, and interviewed some of the professors in the forest schools, and were 
by the directors of the forests shown the actual field work. We automobiled over 
200 miles through the Black Forest, and compared the stands of mixed growth with 
those of uniform age and size. Before going to the continent we made a date with 
Sir William Schlich in Oxford, England, who as an author, instructor and authority 
in the science of forestry is unexecelled. He cheerfully granted us an interview, and 
generously entertained us at his home, gave us much valuable information, and when 
we departed presented each of us with an autograph copy of his latest book on 
technical forestry. He made us glad by the compliments he paid Gifford Pincho:, 
Henry 8. Graves, Overton W. Price and some other American foresters. He knew 
Pinchot as ‘‘that energetic young American’? when he was a student in Europe, 
and later he traveled with Price through the forests of Germany. 

\t the close of my two months’ itinerary I more than ever felt that my duty lies 
in my loyalty to the lumberman and the farmer, for [ am both a farmer and a 
lumberman. Their interests in conservation are identical. Conservation and restora 
tion of soil and of forest are subjeets that both are vitally interested in. Yet 
the demagog politician has been endeavoring to array the farmer against the 
lumberman and has appealed to his prejudice and passion by arguments pregnant 
with unreasonable bias, and malicious and ignorant assumptions, until the farmer, 
though honest at heart, was made to believe that the lumbermen were ruthlessly 
destroying the forest, and at the same time forming a ‘‘robber trust’’ to make him 
pay extortionate prices to swell the coffers of the socalled lumber barons; and so 
he listens to these errors plausibly presented and believes in them, and sends to 
Congress these corrupt and incompetent representatives and thus ignorantly injures 
the eause he aimed to benefit. The faet should be known that the lumberman’s 
profits have come iike the farmer’s, largely from what is termed ‘‘unearned incre 
ment.’? The farmer bought his farm thirty years ago at from $1.25 to $10 an aere 
He can now sell it at $100 to $150 an acre. The lumberman bought his lumber 
thirty years ago at $1.25 to $10 an acre, and it is now worth $50 to $100 an aere. 
Neither the farmer nor the lumberman has made annually 10 percent net on the 
capital, figuring the inereased value that they can now sell for, as capital invested 
The large profits to both have come by the increased value of real estate. Stumpage 
that the lumberman bought thirty years ago for 25 cents a thousand feet he now 
has to pay. $5 for. This is true in yellow pine, and the comparison is greater in 


white pine. If the lumberman bought ten to twenty years’ supply of timber in 


advance, in order to provide for a large manufacturing plant, then he became rich 
from increased value of stumpage. If the farmer bought large acreage then he 
beeame rich likewise by the enormous increase in value of his land. Truths like thes 


should be taught the people. 





SCOPE OF AND LOSSES BY RECENT FOREST FIRES. 


FOREST FIRE LOSSES IN THE SAGINAW burned. The total Joss is $400,000, with an insurance and numerous other places around Moosehead lake and 
VALLEY. reported at $125,000. along the east branch of the Penobscot fires are raging, 

: . me, 29 “ The Kneeland-Bigelow Company, of Bay City, lost sweeping away heavy timber, logging camps, sporting 
page ee a yee yen age A a ig a 1,000,000 feet of logs decked on the McGraw and Ellis camps, dams and other property, among the losers 
-¥ sie rege ‘5 “2 il ag een wae oe any Son na came branches of the Mackinaw division, the loss being esti being the Eastern Manufacturing Company, E, H. 
of lumber as we OO ee ee i ite mated at $12,000 with an insurance of $6,000. Blake, Nathaniel Lord, Philo A. Strickland and others, 


reduce the losses to a considerable extent. The heaviest 
losers on the Huron shore were the H. M. Loud’s Sons 
Company, at Au Sable, that town and Oscoda, on the 


The Salling-Hanson 
known as the Johnson 


Company lost a large camp, of Bangor. The Bangor Timber Land Company and 


on the MeGraw branch the Mattagammon Towing Company have each lost 


Y ide of the river practically having been wiped of the Mackinaw division, involving a loss of about towboats, and the East Branch Log Driving Com 
opposite side Se ae ees ee ne $8,000. The Michigan Central Railroad Company also pany’s storehouse was destroyed by the fire on Town 
off the map. ‘This company sustained the loss of two : ' : 


saw mills, planing mill, 8,000,000 feet of lumber, a lost forty-nine ears. 


large quantity of cedar products, over 100 railroad cars, 


At Michelson, on Houghton take, the saw mill of 


ship 5, range 8. 
Friday night from the top of Mount Kineo, Moose 


; : wie eget“ sat in a the Michelson Lumber Company burned, but the shingle head lake, fourteen separate fires could be seen, and 
railroad shops, five residences of members of the com mill and lumber in the yard were saved. The saw mill the atmosphere all around the lake was thick with 
pany and general store and office building, .o% was a completely equipped band only two years old. smoke and clnfess, Ad the canter cuties of Meee 
a total loss of $350,000. At Alpena Moench & ws The loss is éstimated at about $50,000. The company head lake trains and boats were kept in, readiness all 
operating a tannery plant, suffered a loss of approxi has a large amount of timber there and will probably day Friday to carry the hotel guests and the villagers 
mately $135,000. rank Christian, cedar dealer, lost S J . : 


7 ‘el ike . 
cedar products valued at $20,000; the Walker Venee: rebuild 


& Panel Works, $38,000; the Northern Planing Mill 
Company, $4,000. The Richardson Lumber Company, 
operating a mill at Alpena and anotheryat Bay City, 
lost 1,000,000 feet of logs decked for shipment nea 
Millersburg, north of Alpena, 500,000 feet at Alpena, 
and 1,000,000 feet on the Hurst logging branch rail 
road, the total loss being estimated at $36,000. Near 
Onaway, the Lobdell & Churchill Company lost logs 
valued at about $10,000. 

Millersburg, on the Detroit & Mackinae road north 
of Onaway, suffered severely. The saw mill and 500, 
000 feet of lumber belonging to Robert Mitchell burned, 
involving a loss of $8,000 with $2,500 insurance. The 
S. R. Derry saw mill, not in operation, was destroyed 


Bancor, Mr, July 15. 


the railroad. 


A TIME OF TERROR IN NORTHERN MAINE. 


ter to owners of northern 


June, and were stayed for 


have been sweeping over 


The first extensive fire 


to places of safety in case the village had to be aban 
doned, but the situation was relieved at the last 
minute by a shift of wind. On Saturday light rains 


This has been a week of disas fell over most of the fire district, and this, with the 
Maine timber lands and 4 dying out of the wind, temporarily stayed the flames, 
time of terror to the dwellers in many remote hamlets, but nothing short of a several days’ downpour ean 
for the fires that burned so fiercely in May and early gave vast areas of timber from destruction, as thé 
a time by heavy showers, woods and even the earth are tinder dry, this having 
have again broken out and, fanned by strong winds, cen the driest season in many years—a dry spring 
whole townships in the and summer having succeeded a dry winter. The 
Moosehead Like region, along the upper reaches of the entire force of fire wardens, state and private, is at 
Penobscot river, near the headwaters of the Kennebee work, together with armies of volunteers, and the 
and toward the Canadian boundary along the line of — timber land* owners are paying high wages to anyone 


who will help to fight the fires. It is estimated that 


was that at Frenchtown, the damage thus far exceeds $600,000, and the further 


With an estimated loss of $5,000. R. P. Holihan, lumbe: east of Moosehead lake, owned by the Hollingsworth extent of the disaster is impossible to foretell. In 
With an estimate Ss $5, , > ee an, ) A 


dealer, lost his home and other property, the loss & Whitney Company, 


Winslow. ‘This fire swept addition to the woods fires in northern Maine, York 


amounting to £40,000, with $8,000 insurance. ‘The total over the town the latter part of last week, and is still county has suffered, a fire on Wednesday having wiped 
‘ g to >t0, . So, f ‘ ° 2 ‘ } 


loss of property at Millersburg is conservatively esti 
mated at $74,850, with $23,700 insurance. At Tower, 
on the same line, litzpatrick Bros.’ shingle mill and 
3,000,000 shingles burned, the loss being $15,000. W. 


‘ ry. 
O00 to $200,000, his 


burning, having made practically a clean sweep of out the little village of South Waterboro, causing a 
the fine spruce growth there, involving a loss of $150, loss of $100,000, the flames then extending to the 


in Knehanted township, surrounding woods and destroying a considerable area 


fifteen miles south of Jackman, on the line of the of timber. 
A. Worboy lost 1,000,000 feet of timber valued at ‘#nadian Pacific railway, where 10,000 to 15,000 acres 


—eeeere> 


$12,000. The Detroit & Mackinac railroad lost a num of virgin spruce owned by Lawrence Bros. & Uo., of LAKE CAPTAIN FOREST Fins SEO. 

ber of cars loaded at Tower and station buildings, the South Gardiner, and others have been burned, fire caused Nowrit lONAWANDA, N. Y = July 17.—Capt. Ralph D 
loss being estimated at $30,000. The foregoing in a loss of more than $100,000, with every prospect that Meyers, of the steamer Niko, which ran into Oscoda 
cludes the bulk of the loss to lumber property on the not a tree will be left standing. Three hundred men Mich., and took aboard 285 people who were threatened 


line of the Detroit & Mackinac railroad, except damage 
to standing timber, estimates of the loss of which are 
not available. 

On the Mackinaw division of the Michigan Central — be 
the heaviest loss was at Waters. Here the mills anc 
town were saved but the Stephens Lumber Company Kast 


At Penobscot pond, 
outlet 


, 


are fighting this fire, and as many have been at work by the fire that destroyed the place early last week, | 
trying to stay the Frenchtown fire, but hot, dry a resident of Tonawanda. Despite the fact that the 
weather and high winds have prevailed, and little can vessel caught fire while the forest fire refugees wer 
done to save the timber. 
Boydtown, Lobster mountain, wavered from his rescue work. The steamer Niko 

Coplin plantation, Township 4, range 7; owned by the Edward Hines Lumber Company and 


being taken aboard the Niko, Captain Meyers nev 


lost 19,450,000 feet of lumber, running well into pine, Township 4, range 9; Township 5, range 16; Township was on its way to Au Sable to load lumber for ‘ 
and conservatively estimated at #20 a thousand feet. 6, range 9; Township 5, range 8; Townships 6 and 7, cago delivery. The Niko has brought several cargo 


= 
’ 


Only two piles were left standing. The trams aiso _ range 


8; Township 5, range 9; Township 7, range 11, stock to the Tonawandas this season 
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REALM OF THE RETAILER. 


A Live Town and Progressive Lumbermen— Fine Sheds and Convenient Arrangements—A Beneficent Factor in the Retail 
Trade—The Mail Order Abomination and Its Supporters. 


A NEBRASKA CAPITAL PLANT. 


The above title serves as a double-header, as the 
plant described is located in Nebraska’s capital city, 
and it is also a capital plant. 

As stated in a previous article, I visited Lincoln on 
invitation of Robert Hollingworth, manager of the 
Dierks interests, to see the retail plant of the Dierks 
Lumber & Coal Company, and though I made a hot 
run of 500 miles, the mercury registering as high as 
105, I felt well repaid for the pains. We fellows who 
are making the world go round mustn’t knock off for a 
little warm weather. 

it has been said before in these columns that I 
wish that a bunch of about a thousand of us might 
travel together, that you might see with me the various 
grades of retail yards. We would visit yards so poorly 
kept and run down at the heel that we would turn away 
in disgust, and others in such condition that we would 
swing our hats and hurrah for the lumberman who 
had such an idea of the eternal fitness of things. We 
would shout so loud they could hear us over in the next 
country, ‘‘Long may they wave!’’ ‘That is what I 
have been shouting in this department for years, and 
the strange part of it is that the down-at-the-heel fel- 
lows don’t pick up to an extent that they are entitled 
to wave with the better ones. 

For convenience, for handling lumber cheaply, and 
for order and slickness, the wholesale yard of the 
Dierks company surpasses any I have seen; and I have 
seen a few. One of the wholesale sheds was_ illus- 
trated and described in this department, and you who 
earry such things in mind remember it. Preparations 
are making for building another wholesale shed of a 
like type and finish, and when tearing down an old 
building to make room for it a large quantity of dyna- 
mite was found in the basement. When and for what 
reason it was placed there is not known, but the quan- 
tity was such that had it exploded everything in that 
section of the city would have been blown to 
smithereens. 

As a camera always looks straight ahead and will 
persist in not working at angles, it is impossible to 
show this retail shed in one picture, or, at its best, 
even in two. At the left of the large picture is seen a 
wall of the office, and beyond the office in the smaller 
one is seen a section of the side of the shed. 

The shed is 102x260 feet, and its capacity is 2,000,000 
feet. The alley, which is entered alongside the office, 
is twenty feet wide, and, as will be seen, one side of 
the shed is open. The bins of the lower decks are eight 
feet centers, and the upper ones sixteen feet. The roof 
is of galvanized steel. The platform is forty-two inches 
wide, and, I am sorry to say, it is minus a guard rail. 
I said to T. C. Rewick, Mr. Hollingworth’s first lieu- 
tenant, that if the boss was there I should ask him why 
he had left this magnificent shed thus incqgmplete, but 
when he did come we were so busy that I neglected to 
do so. 

Risky Neglect. 

You no doubt think I am very persistent in this 
matter of a guard rail. So I am, for the reason that 
I have seen the necessity of such a rail. I don’t like 
to hear of yardmen falling and breaking their bones. 
For them it is not an agreeable experience. Not long 
ago a foreman told me he fell from a platform, but for- 
dunately he was enough of a cat to light on his feet, 
and the worst was a severe shaking up, with lamed 
legs that remained in that condition for several days. 
He said he wanted no more of it in his, and that if he 
could prevail on the ‘‘old man’’ to put on a guard rail, 
on it would go. Another man came out of a fall with 
a broken shoulder, and another was injured internally 
and was in bed for weeks. Maybe you are so sure- 
footed that you think you could walk a wire, to say 
nothing of a platform a couple of feet wide, and no 
doubt those who fell thought they were safe. At least 
two of them had walked platforms for several years, 
but when their lapse of cautiousness came they tumbled. 

There is still another side to this—the legal side. 
It has many times been held by the courts that if 
the owners of machinery in mills and factories do not 
use proper precaution by so covering the exposed parts 
of the machines by guards which, as far as possible, 
will protect the operators, they are liable for damage. 
Some day an employee of a dealer will fall from an 
unguarded platform, break his leg or neck, a suit for 
damages will be brought, and before the jury the attor- 
ney for the plaintiff will plead the case of the ‘‘ poor 
workingman’’ against the ‘‘rich lumberman,’’ pos- 
sibly the ‘‘rich corporation,’’ and the dealer will pay 
a sum that would put a hundred guard rails on his 
platforms. It is surprising that probably more than 
half of the retail lumbermen of the United States give 
this phase of the question no consideration. Why, if 
[ were an attorney I would ask for no softer snap 
than to bring a suit for damage received from such a 
fall. If I didn’t convince a jury that on the part of 
the lumberman it was criminal carelessness to permit 
the platform to be unguarded, I should think I had 
missed my calling. By using a similar argument with 
lumbermen I know I have been the means of more than 
a hundred of them putting on the guard rail, and I 
feel that I may have saved one or more of them trouble. 

An objection often urged against a guard rail is 
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“Some day an employee will fall.” 


that it is in the way, but those who talk in this man 
ner do not know whereof they speak. More than nine 
in ten of the men who have worked on platforms which 
have the rail declare that it is of assistance, as the 
board, when going from the wagon to the pile on the 
upper deck, or the reverse, can be balanced on the rail, 
and thus handled with more ease. I believe there are 
hundreds of dealers who would not have the guard rail 
on their platform that cost a few cents a foot removed 
for that number of dollars a foot. The guard affords 
a feeling of security that of itself is worth money, to 
say nothing of prospective damages they may be called 
upon to pay. It is worth money to a dealer to know 
absolutely that when he goes on one of his platforms 
that he is not liable to fall and break his own neck. 


FLOORED WITH CEMENT. 


One of the alleys in the yard of the John W. Tuthill 
Lumber Company in Sioux Falls, 8. D., is treated with 
cement, and with this exception I have not seen it done 
farther than to cement the entrance to an alley for, 
say, a dozen feet or so from the front door. Mr. Hol 
lingworth took the initiative by treating with cement 
every alley and driveway in both the wholesale and 
retail yards; and it is a pretty sight. With these alleys 
and driveways white and clean, with the piles on either 
side put up as evenly as it could have been done with 
a plummet line, is good for the eyes, in contradis- 
tinction to so many sheds seen, the alleys in which are 
deep with dust and the piles as ragged as a tramp’s 
pants. 

On the open side of the shed the hood is ten feet wide, 
and a space from the shed out is cemented for eighteen 
feet. A spur track runs along both ends of the shed, 
and in the rear of it is an unloading deck which will 
accommodate two cars, and here, if in a hurry, the lum- 
ber may remain until the foree can properly pile it. 
Trucks are used in taking lumber from the ear to the 
piles, no horses being employed in the process. The 
cement floor is six inches thick, and is swept every 
Saturday afternoon. 

{ doubt if more than about one dealer in 500 has 
learned the advantage of handling lumber on hand 
trucks. This method of handling is not seen in many 
retail yards, though in wholesale yards it is a common 
way of getting lumber from the piles to the cars. The 
best example with which IT am familiar is at the plant 
of the West Allis (Wis.) Lumber Company that was 























“Dust half a foot deep.” 


built by George H. Wilbur, of the Wilbur Lumber 
Company, of Milwaukee, a Jumberman who, when it 
comes to shed building, :s both inventive and practical, 
which can not be said of many of us. Not many lum 
bermen have shown any originality in shed building. 
The trucks, or carts, at the West Allis plant numbered 
twenty-two on my visit to the yard, and it was stated 
that this number probably would be increased. The 
carts cost $22 each, and if necessary 80,000 feet of 
lumber could be unloaded from ears, wheeled under 
roof, and the lumber piled when the workmen could 
get to it. Under no consideration would Mr. Wilbur 
exchange these carts for horses and wagons. 

If used to the best advantage, however, it should be 
borne in mind that a cart loaded with from 2,000 to 
4,000 feet of lumber requires a smooth surface over 
which it is drawn. Dust half a foot deep in an alley 
would act as a barrier, and under such a condition the 
men would have sound objections to playing horse. 
As the alleys and that portion of the yard adjacent 
to the railway track, of the West Allis plant, are 
planked, the carts are drawn easily, and in the Dierks 
yard the cement surfaces are so hard and smooth that 
to haul the carts is an easy task. 


A Slight Objection. 

I have heard this objection raised to the cement al 
ley, namely, that if a board were dropped on end from 
the upper deck it might split, but this objection in 
every case was urged by men who never had handled 
lumber on a cement floor. That is the way with the 
great majority of us; in politics, religion, and even in 
business, we talk mighty wise of those things about 
which we know little or nothing. The question was 
put to the foreman in the Dierks yard, and he said 
that possibly if a board were dropped from the upper 
deck, and it should strike on the corner, it might split. 
You will notice the word he used—possibly; but he had 
had no trouble in that direction. 

Mr. Hollingworth objects to the planked alley, claim 
ing that it lacks durability. At one of the yards of 
the company the alley is planked, but the expeuse of 
keeping it in good condition has been too great. Pos- 
sibly it was not laid as it should have been. There are 
ways and ways of laying a plank floor. His objection 
wiJl not hold good with a cement floor, however, and 
no doubt in his opinion lumber will be hauled over this 
floor long after he shall have been gathered to his 
fathers, and judging from his age and sturdiness this 
will be many years hence. 

Lt required toil and travail to prepare the location for 
the shed before the frame was erected. Under the 
piling spaces 10-foot piles were driven every four 
feet, and so thoroughly was this work done that the 
foundation has not settled a perceptible fraction of 
an inch. 

Molding is carried on end, which the astute manager 
of the business says is the only true way, and red cedar 
shingles are piled in the open, which he also says is the 
only true way. The sash and doer wareroom is 34x64 
feet, and the cement room is 20x64, the cement being 
unloaded into it directly from the car. Yellow pine and 
oak finish is stored over the sash and door wareroom. 

The timber handled comes principally from the west 
coast. Fir flooring and red cedar siding is sold. Idaho 
ant Montana. white pine are thought highly ef, and 
California sugar pine is a favorite. Cypress is the 
leading wood for outside finish, and it has rapidly come 
into favor. At the twenty yards of the company busi- 
ness is not far from 10 percent lighter than for the 
corresponding months of last year. 


The Office and Its Appurtenances. 

By the latter is meant the men and the methods 
found within the office. Men are named first, as men 
are greater than all methods, all lumber plants. This 
éntire plant, which for uniqueness, convenience and 
cheapness of handling material comes near being « 
wonder as yards run, is simply a reflection of the mind 
of the man who planned and superintended the carry- 
ing out of the plans. It is simpiy the materialization 
of the ideas of a man, and while the plant is station 
ary, the mind that conceived it may conceive and exe 
cute even greater things. ilence it may be laid down 
as a broad principle that the creator is greater than 
that which he created. 

The office is 24x60 feet, of pressed brick, two stories, 
finished in oak and heated with hot whter. There is 
provision for a bathtub, but the tub is not yet in. It 
was remarked that in the basement there is ample room 
for a plunge bath, and had there been such the hot day 
I was in Lincoln we would have sported in it like so 
many fish. 

The accounting system was thoroughly explained, and 
while I do not feel at liberty to make it public i 
detail, there are features connected with it which | 
have not seen elsewhere, and which I do not believe 
elsewhere exist, as they are the inventions of Mr. 
Hollingworth. Some of the books he intended at firs! 
to copyright, and I believe he made a mistake that he 
did not do so, and put them on the market. Particular!) 
the way a record is kept of wholesale prices, and of rai! 
rates, is a stroke of genius. 

W. T. Page, the head bookkeeper, talked about 
system. Asked if he had attended a business ‘ 
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lege, he said he had not. His father was an expert 
acountant, in London, and possibly he may have in- 
herited a love and aptitude for the work. ‘‘Commercial 
college methods are too cumbersome,’’ he said. ‘‘ They 
should be more concise. We had a graduate from one 
of these colleges, said to be the brightest in the institu- 
tion, and he stayed only two weeks. He wanted to do 
things the way he had been taugkt, and that way was 
too lengtny. I never work nights or Sundays, and it 
is owing to our system that I am enabled to attend the 
ball games. I would guarantee to take any bright 
young man who is quick and interested, and in two 
weeks make a better bookkeeper of him for a position 
of this kind than he could learn in any business coi- 
lege.’? ; 

Considering the work that Mr. Page has to do—having 
in charge, as he does, the accounting of an extensive 
wholesale business, the business of a line of a score of 
yards, and a big local retail trade—such a statement 
sounds astonishing. The system means intensification at 
every point, and in perfecting the system traditional 
bookkeeping has been fired out the window. 

A stock sheet? Of course. Every morning a stock 
sheet, in pieces, of both the wholesale and retail stock, 
is placed in the vault. ‘‘ifow much extra time does 
the making of this sheet require?’’ was asked. ‘‘ Not 
enough to talk about,’’ was the answer. 

And the advantages of the stock sheet? Oftentimes 
they have been set forth in this department. For years 
[I have held to the opinion that the retail lumberman 
who does not keep a stock sheet {s deficient in knowl- 
edge of his business, or if not so, he does not make 
the best use of that knowledge. In this particular in- 
stance, Mr. Hollingworth does not have to leave his 
desk to know what item is running low, and conse 
quently the item needs to go on his buying list. And 
what if fire should sweep the yard? ‘The stock sheet 
in the vault would disclose every piece of every grade, 
of the several million feet that was consumed. Re- 
cently a dealer said to me he could see no use for a 
stock sheet. I did not tell him so, but I left his of- 
fice believing that his head was as thick as one of his 
plank. I could forgive a dealer should he say he was un- 
willing to be to the pains to make a stock sheet, but it 
ig another matter when he says he sees no necessity 
for such a sheet. This particular dealer’s yard is ex- 
posed beyond the average; no doubt he pays a round 
premium for insurance, and offhand he has no idea 
to what extent a stock sheet might supplement his in 
surance interests should the fire fiend come his way. 

I never have seen better team work than is noticeable 











DIERKS COMPANY’S MODEL OFFICE. 


at the Dierks yard. A selection of men is carefully 
made, and when it is ascertained that a man fits the 
place, he stays. It takes a united force to make a 
business hum. 


THE INDICTED SECRETARIES. 


It was remarked by a wholesale dealer that there is 
a feeling that some of the secretaries of the retail 
associations are going to get what is coming to them. 
He had reference, of course, to the outcome of the fed- 
eral indictments which were found against ten of the 
retail association secretaries, and four who had pre 
viously served in that capacity. 

The spirit that prompted this remark does not appeal 
to me. The duties of these secretaries have been mani 
fold, and that some of them may have made mistakes 
may not be doubted, as it can not be doubted that all 
of us at times make mistakes. I trust that this remark 
was not a reflection on the association idea. Every mail 
order house of the country, and every concern that is 
in sympathy with their methods of business, are praying 
for the dissolution of all retail associations. They want 
the entire field to themselves, with all trade ethies 
eliminated, all official grading done away with, that 
they may carry on a reprehensible business without 
hindrance. 

It might add to the understanding of this whelesale 

merchant to canvass the field, as certainly at present he 
is ignorant of the feeling that is abroad. Were he to 
ask the opinion of nine-tenths of the prominent manu 
facturers and wholesale dealers, and as large a propor 
tion of the retail dealers, they would bear testimony to 
the justice and efficacy of the methods of the retail 
associations. 
_ Nothing has done so much to create a friendly feel 
Ing between the best class of wholesale dealers and 
manufacturers and the retail dealers as the retail asso- 
Clations, and certainly nothing has done so much to 
create a feeling of unity and friendliness between thi 
retail dealers, 
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“Traditional bookkeeping has been fired.” 


Probably no one at the present juncture is so wise as 
to know what these indicted association officials will 
‘‘get.’’ Self-preservation is the first law of nature. 
It has been decided by one federal judge that for a 
business man to protect himself is not antagonistic to 
law, and it is possible that further decisions of a like 
nature may be rendered. Time alone will tell the 
story, and in the meantime it is not the part of wisdom 
to say they will ‘‘get’’ this or that. 


THE RETAIL DEALER A BULWARE. 


The bulwark that has stood between the grades that 
are made by reputable manufacturers and wholesale 
dealers, and the consumer is the retail dealer. It is he 





RETAIL SHED OF DIERKS LUMBER 


who has made it known that oftentimes deception has 
heen practiced by the mail order houses upon the con- 
sumer—a fact that has been brought to light time and 
again. In this respect the retail dealer has stood 
back of the manufacturers that there might be a stand- 
ard, and that the standard might be upheld. When a 
retail lumberman buys of a reputable manufacturer 
he knows what he will get, and he passes it along to his 
customers. 

The Lumber Trades Congress, composed of both re- 
tail and wholesale dealers, and earnestly supported by 
both, has labored that there might be a general under- 
standing between the two branches of the trade, and 
thereby do away as far as possible with friction. The 
ery, ‘*Do away with the middleman,’’ that is beginning 
to be heard by those who have their ears to the ground, 
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lo protect bimself is not antagonistic to law.” 


is a senseless one. If the middleman were eliminated, 
what then? To whom would the manufacturer sell his 
lumber? To the contractor; to every man who proposed 
to build. Instead of trade being centralized as it now 
is, the salesman would run at large over the country in 
search of the contractor who might have a job in sight; 
the farmer who might be on the point of building a 
barn; even the man who might be about to build a 
garage, a stable, or add a porch to his house. 

What would be the result? There would be general 
confusion—oftentimes a deficiency in the quantity, com- 
plaint of quality by those who know nothing of quality, 
collections from men who never have been trained in 
business methods. And what about the other middle- 
men, the wholesale dealers and commission men? The 
manufacturer who would look over the heads of the re- 
tail dealers would also look over the heads of these. 
They, too, would have to go. They would have to fight 
for their business lives if they sustained them. It 
would be from mill to consumer, with no one to be per- 
mitted in the way of a clear road. 

This is not written for the numerous manufacturers 
who know what good business methods are; who know 
that the way their lumber has been marketed is the 
true way; who recognize the fact that the retail dealer 
isan ally; but with the hope that it may catch the eye 
of the disgruntled; the crude in business methods; 
those who would tear down, and who lack the sense of 
suggesting a better way. It is not written as an ap- 
peal to those who have a just conception of trade eth- 
ics, but to those who, if not ignorant of ethics, have not 
the disposition to respect them. 


Another Point to Be Considered. 


I wonder if there are any manufacturers who have 
sold a portion of their product to mail order houses, 
and sold it cheap, with the understanding that it would 
be disposed of by their customers who would bill it out 
as a higher grade than any authorized inspector would 
brand it. It is not a matter of wonder, but a matter 
of knowledge that it has been done. Any manufacturer 
who will do this is living by deception. He is paving 
the way for rottenness to form the basis of trade, for, 
once this knowledge becomes widespread, what confi- 
dence would the retail dealer, the contractor to whom 
he might choose to sell, have in him? He would be 
ostracized by the honorable and branded as a man of 





& COAL COMPANY, LINCOLN, NEB. 


double dealing. Woe unto this dealer should his name 
become known by those who choose as business asso- 
ciates men who are fair and upright. 

These manufacturers are so shortsighted that they do 
not see the muck into which, first or last, they are 
bound to wade. For the sake of sales they are hazard- 
ing their reputations. They are reaching out with a 
knife that will be turned upon themselves. No man 
can serve two gods nor successfully carry water on both 
shoulders. He must hew to the line of honor, or to the 
line of dishonor. 

If it is the choice of a manufacturer to sell his out- 
put to men whom he knows will dispose of it illegiti- 
mately, this is a free country, and he can do so; but 
let it not be forgotten that he is a party to the decep- 
tion. Let it not be forgotten that he has severed his 
connections with those who stand for honorable deal- 
ing, who not for one moment will countenance trickery. 

What would you say about the business policy of a 
manufacturer who would sell, say, No, 2 flooring to a 
house, with the full understanding that it will be billed 
out by that house as No. 1, and knowing that the house 
will become a competitor with the retail dealers who 
might buy other portions of this same manufacturer’s 
product? You would say it was rotten, wouldn’t you? 
That is the answer you would give, and it is the answer 
that would be given by every upright tradesman, no 
matter in what line of business he might be engaged. 
There is no other answer that could be given. It is the 
one that first comes to the lips. There is such a thing 
as honorable treatment of one’s customers, but this is 
not the treatment that honorable customers would call 
honorable. As said before, there are numberless manu 
facturers at whom this process of reasoning is not 
aimed. They would have good reason to seriously ob 
ject if such were the case; but there are those at whom 


it is aimed. 
. ro, x 
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CONFERENCE OF PACIFIC COAST MANUFACTURERS. 


Monthly Meeting Handles Important Matters— Definite Action on Consolidation of Three Coast Associations— 
Publicity for Wood Products—The Future of Fir. 


PAacoMA, Wasuh., July 14.-—‘The monthly meeting 
of the Pacifie Coast Lumber Manufacturers’ Asso 
ciation was held in this city today at the Commer 
cial Club. This was probably the most important 
meeting of the year, as definite action was taken on 
the matter of the consolidation of the association 
vith the Oregon & Washington Lumber Manufac 
turers’ Association and the Southwestern Washing 
ton Lumber Manufacturers’ Association. It was also 
mportant from the fact that officers of the National 
Lumber Manufacturers’ Association were present and 
uldressed the meeting, they being Leonard Bronson, 
manager, of Chicago; J. A. Freeman, St. Louis, treas 
urer, and President Kk. G. Griggs, of Tacoma, who is 
ilso president of the Pacific Coast Lumber Manu 
facturers’ Association. George K. Smith, secretary 
f the National association, was expected, but busi- 
ness having detained him in the East he was not able 
to reach Tacoma in time to attend the meeting. J, FE. 
Tucker, a former president of the British Columbia 
Lumber & Shingle Manufacturers’ Association, Van 
couver, B. ¢ was also present, thus giving not only 

national but an international touch to the meet 
ing. The discussions that arose during the meeting 
were both interesting and instruetive, and it) was 
igreed by the more than fifty members present to be 
the most important meeting of the association held 
n some months. 

During the morning an extended session of the ex 
ecutive board took place, when the matter of con 
solidation was thoroughly diseussed and the conelu 
sion was reached that the amalgamation of the three 
north coast lumber associations is a wise move, and 
will undoubtedly result in much more effective work 
in the interest of lumber manufacturers of the North 
west 

Rail Branch. 

\t 2 p.m. the Sneeting of the rail branch of the 
issociation was called to order by President Griggs, 
ind the reading of the minutes and communications 
was disposed of. Three concerns were then elected 
to membership in the association: the Index Galena 
Company, Index, Wash.; Old Oregon Lumber Com 
pany, Seattle, Wash, and the Quinault Lumber Com 
pany, Raymond, Wash. 

\ report from the official weight inspector of the 
issocintion, H. R. Gish, was read by the secretary 





Resolved, Vhat this resolution be spread upon the minutes 
of the meeting of this association, and that a copy of the 
same be forwarded to the members of the family of the de 
ceased, C. C. BRONSON, 

W. H. Boner, 
Committee on Resolutions. 
Consolidation. 

The decision of the board of trustees regarding 
the advisability of consolidation with the Oregon & 
Washington and Southwestern Washington Jumber 
manufacturers’ associations, expressed in a motion 
by K. G. Ames, of Seattle, was read by the secretary. 
This motion was to the effect that the association 
favor a plan of consolidation, the details to be left 
to the presidents of the three organizations, who 
should call in such assistants as they may find neces 
sary in order to perfect the organization, the presi 


Cornwall’s paper created some discussion, and it was 
found that the general sentiment of those present 
was against the proposed reciprocal agreement. It 
was, however, generally admitted that there is little 
chance of the measure being defeated in Congress. 
Among those who entered into the discussion of the 
subject were D. KE. Skinner, of Seattle, and J. H. 
Bloedel, of Bellingham, both of whom have appeared 
before the finance committee of the Senate recently 
strongly opposing the passage of the measure. 
The National Association Manager. 
The first of the representatives of the National 
Lumber Manufacturers’ Association present who was 


called upon for a talk was Leonard Bronson, the 
manager, who has now established his offiee in Ta 





LEONARD BRONSON, TACOMA, WASH. : kk. G. GRIGGS, TACOMA, WASH.; J. H. de VEUVE, SEATTLE, WASH 


Manager National Lumber Manufac 
turers’ Association. turers 


Kk. A. LONG, KANSAS CITY, MO. ; J. A. FREEMAN, ST. LOUIS, MO. ; J. KE. RILODES, ST. PAUL, MINN 


Former President National Lumber Man 

ufacturers’ Association. facturers’ 
Mr. Gish stated that the seales of the Northwest 
were all in first elass shape and would be kept in this 
condition by the railroads in the future. He also 
yave the result of an investigation of car weights, 
whieh showed that 90 percent of the box cars weighed 
were in favor of the company as shown by the 
stencil, while a large percentage of open cars were 
found to be heavier than steneil. 

\ resolution was introduced by Secretary Babcock 
lamenting the death of Everett M. Warren, who was 
one of the founders of the association, and while in 
terested in manufacturing enterprises in the North 
west was an active association worker. The resolu 
tion follows: 


Witereas, God in Ilis wisdom has seen fit to take from 
this earth Mr. Everett M. Warren, of the Madera Company, 
Pearson, Chihuhua, Mexico; and 

Wirereas, Mr. Warren in life was a devoted husband, an 
ipright and honorable business man, whose many sterling 
qualities endeared him to his associates and acquaintances ; 
ind 

Wiereas, Mr. Warren was an untiring and conscientious 
worker in behalf of the Pacific Coast Lumber Manufacturers’ 
Association during his connection with the lumber business 
in the Northwest, and one to whom this association is in 
debted for its inception Therefore be it 

Resolved, That the VPacitie Coast Lumber Manufacturers’ 
Association in meeting assembled deplores the loss of one 
who until recently was one of our most valued members, and 
does hereby extend its sympathy to the family of the de- 
ceased and to his associates; and be it further 


Treasurer National Lumber Manu 
Association. Work 


\ Big Factor in General Association 
dents to be given full power to act for their re 
spective associations. It was also decided to invite 
the presidents of the Inland Empire manufacturers’ 
associations and the redwood manufacturers’ asso 
ciation to join in this consolidation. Mr. Ames. said 
that those sentimentally inelined, himself among 
them, would hate to see the abolishment of the Pa 
cifie Coast Lumber Manufacturers’ Association, but 
that the time had now come when this step was 
necessary for the general good of all manufacturers 
of the Northwest. He thought it purely a matter of 
business and that all sentiment must be forgotten. 
He also stated that at a meeting held Friday the Pa 
cific Lumber Inspection Bureau and the Oregon & 
Washington Lumber Inspection Bureau had decided 
to amalgamate, and that this was a good move along 
the general consolidation jines now in progress. 

The members present seemed to be heartily in fa 
vor of the consolidation plan, and the matter was 
placed in the hands of the presidents of the three 
lumber associations and the movement will probably 
be consummated in the near future. 

Two short papers were then presented, one by J. U1. 
de -Veuve, manager of the Lumbermen’s Indemnity, 
Mxchange, Seattle, on the question of lumber insur 
ance; and the other, concerning the Canadian reei 
procity treaty, by George M. Cornwall, Portland. Mr 


President National 
y ssociation 





Manager Taimbermen’s Indemnity 


Lumber Manufac 
iati Exchange. 


comin. Mr. Bronson first took up the matter of the 
proposed investigation of the National association by 
the Department of Justice of the government. M1 


Bronson said in part: 

If the manufacturers are to undergo further investigation 
it may be fortunate that the government has decided to 
start with our association, as there is surely nothing in con 
nection with us that can be found wrong, and it may be that 
by the time they have finished with us they will be ready 
to stop and acknowledge that there is nothing wrong with 
any of the lumber manufacturers. In the report of Herbert 
Knox Smith's investigation of the lumber manufacturers hi 
acknowledged the impossibility of a lumber combination 
among producers, this being the result of five years’ investi 
gation I am satisfied that there is not a man among the 
investigators who believes there is any such thing as a lum 
ber trust So why should they start in again? It only 
means much annoyance and expense to both the government 
and othe manufacturers, and fT consider it an outrage 
Polities, as in the case of everything else, is at the bottom 
of this investigation The unsettled condition of busines 
is largely due to these continual, fruitless investigations, and 
it is time they were stopped 

Regarding the reciprocity treaty, Mr. Bronson 
stated that this is merely another example of politics. 
Ile does not believe there are a dozen actual, hearty 
supporters of the bill in Congress and believes that 
some of the senators who are favoring the bill strongl) 
realize the fallacy of it 

Taking up then the question of the advertising of 
wood products, Mr. Bronson said in’ part: 

The advertising of cypress, gum, yellow pine and birch a 
a finish have all proven successful. But there is a dange! 
in this sort of advertising, the advertising of one wood 
against another. Instead, wood should be advertised against 

ubstitutes It is necessary that something along this lin 
be done in the very near future 
Report of the National Committee on Advertising 


At the recent meeting of the National Lumber 
Manufacturers’ Association in Chicago a committee 
Was appointed whose duty it is to look into the 
advisability and possibility of a general advertising 
campaign of wood products. The report of this com 
mittee was read by Secretary Babcock. It went 
thoroughly into the matter, and ended by recom 
mending that the president of the National associa 
tion appoint an executive committee of five members 

one from each section of the eountry—who shoule 
be given full authority to establish an advertisig 
bureau, secure experts and collect funds. The 
proval of the Pacifie Coast association on the matte! 
was asked, but it was decided that nothing definit 
would be done by this organization until the 
solidation plans have further matured. 


Southwestern Manufacturers’ Sentiments. 
Rk. A. Long, of the Long-Bell Lumber Comy 
Kansas City, Mo., was asked to make a short t 
Ile said in part: 
I ran away from Kansas City to rid myself of thre: 
ditions, heat; investigation and work. I have totally 


in all three instances. I am delighted at the mergin 
your three associations, and can see where it will 1 
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much good to all concerned. Regarding the advertising of 
wood, I believe it would be the thing to do. The advertising 
of different woods against each other will tm pm J result 
in harm. It reminds me of the Christian missionaries, who 
are ofttimes told by the heathen that it is not right for 
Christians to come to their land to teach them when they 
ure not agreed among themselves. Therefore wood should 
be advertised, and not some wood. 

Mr. Long said that in his estimation the associa 
tions of the country are productive of great good; 
that it broadens one’s vision to belong to an dsso 
ciation and meet with other men in the trade and 
talk over matters of mutual interest. In his estima 
tion a man who does not believe in associations is 
narrow and selfish. 

J. A. Freeman, of St. Louis, emphasized Mr. Long’s 
plea for cooperation. He said that experience has 
taught that codperation is not only desirable but 
necessary for success in present day affairs. Regard 
ing advertising, Mr. Freeman stated that he was sur 
prised to see no wood block paving in Tacoma, and 
suggested that the manufacturers get busy with a 
little advertising right at home. 


Advantage in Advertising. 


W. C. Miles, of Globe, Wash., who will probably be 
the manager of the consolidated Northwest associa 
tions, spoke strongly in favor of an advertising cam 
paign, saying that he felt that it ean but result in 
much good. 

Kh. Rhodes, private secretary to Frederick Weyer 
haeuser, who was at the meeting after having at- 
tended a meeting of the board of trustees of the 
Weyerhaeuser Timber Company at Tacoma the pre 
vious day, and who has always been interested in 
association work, was called upon. Mr. Rhodes was 
a member of the National Lumber Manufacturers’ 
Association committee on advertising and he was 
therefore thoroughly conversant with the matter. 
He went into some detail as to the plans of the com- 
mittee along the lines mentioned above. He stated 
that the eypress manufacturers have been very suc 
cessful in their advertising campaign, it having re 
sulted in several hundred retailers taking stocks of 
cypress for their yards. In his opinion the cause of 
the present depressed condition of the lumber market 
can not be laid to substitutes for wood but to too 
much capacity on the part of the manufacturers. 
This, however, he said, will be remedied in time. 
He believed that yellow pine has now reached the 
climax of its production, and that within five years 
many yellow pine manufacturers will have finished 
sawing, and fir will then be the most important lum 
ber production. Said Mr. Rhodes further 

I have seen 365 mills go out of business in Minnesota, 
Wisconsin and Michigan in fifteen years, and it is only a 
matter of time until fir will be the chief lumber production 
of the country. I am pleased to hear of your proposed 
consolidation, and have often wondered why this step was 
not taken before. In my experience as secretary of several 
lumber associations [ have found that much has been accom 
plished by consolidation. I believe you should have annual 
and semiannual meetings, and in the meantime frequent dis 
trict meetings, to bring’ together the small manufacturers 
who would not feel like taking any very active part in the 
larger meetings. You have opportunities here for the mak 
ing of one of the most important commercial organizations 
in the country. 

Secretary Thorp Babcock made a report on the 
trip of the delegates to the National Lumber Manu 
facturers’ Association meeting at Chicago in May. 

A resolution, proposed by J. H. Bloedel, thanking 
Mr. and Mrs. Edward Hines for the entertainment 
they offered the visiting guests in Chicago who 
attended the National association meeting, was 
unanimously carried. 

R. H. Burnside, Willapa Lumber Company, Ray 
mond, Wash., extended in behalf of the members 
from the Willapa Bay region an invitation to the 
association to hold its wext meeting at Raymond, 
saying that arrangements could be made for special 
trains from Seattle, Tacoma and Portland. His invi 
tation was promptly accepted. 

Those Present. 
John McMaster, Seattle; John McMaster Shingle Co 
Ed R. Hogg, Seattle; Atlas Lumber & Shingle Co. 
Fred W. Alexander, Seattle; Pacific Lbr. Inspection Bureau 





k. G. Ames, Seattle ; Puget Mill Co. 

N. J. Blagen, Hoquaim; Grays Harbor Lumber Co 
D. E. Skinner, Seattle; Port Blakeley Mill Co. 

€. C. Bronson, Seattle; Day Lumber Co. 

Leonard Bronson, Tacoma; National Lbr. Mfrs.’ Assn. 
Rk. A, Long, Kansas City, Mo.; Long-Bell Lumber Co. 


Ss. L. Johnson, Cosmopolis; Grays Harbor Commercial Co. 

J. H. Bloedel, Bellingham; Larson Lumber Co. 

T. H. MeLafferty, Tenino; Blumauer Lumber Co. 

W. ©. Yoemans, Pe Ell; Yeomans Lumber Co. 

W. H. Boner, Everett; Weyerhaeuser Lumber Co. 

George G. Startup, Startup; Wallace Lbr. & Mfg. Co. 

J. J. Jennell, Centralia; Lumber Mfrs.’ Agency. 

Jerry G. Startup, Seattle; Washington Cedar Products Co 

lL. G. Horton, Seattle; Northwestern Lumber Co 

A. F. Peterson, Aberdeen; Pacific Lumber Agency 

W. B. Mack, Aberdeen; 8. E. Slade Lumber Co. 

Thorp Babcock, Seattle; secretary Pacific Coast Lumber 
Manufacturers’ Assn. 

J. H. Ge Veuve, Seattle; Lumbermen’s Indemnity Exchange. 

. G. Griggs, Tacoma; St. Paul & Tacoma Lumber Co. 

Paul E. Page, Buckley ; Page Lumber Co. 

W. (. Miles, Globe; Globe Lumber Co. 

T. Rh. Greenwood, Centralia; Pacific Coast Inspection Bureau 

r. W. Tebb, Tacoma; Pacific Lumber Agency. 

!'. kk. Kiddoo, Tacoma; Union Lumber Co. 

J. W. Dempsey, Tacoma; Dempsey Lumber (« 

l.. Frederick, Tacoma; Danaher Lumber Co. 
iH. Shaw, St. Louis, Mo.; National Lumber Manufacturers’ 
Credit Corporation. 

Chas. Kirkwood, Lacy; Union Lumber Co 

Chas, B. Hill, Tacoma : Tacoma Lumber Co 

’ H. Lewis, Raymond; Quinault Lumber Co 

G, A. Brewer, Tacoma; Lumbermen’s Information Bureau 

S. fk. Huntley, Puyallup; Puyallup Veneer & Mill Co 

0. P. Taylor, Seattle; Nudd & Taylor Lumber Co. 

L. L. Whitman, Tacoma; Defiance Lumber Co. 

0. M. Kellogg, Hoquiam; EK. K. Wood Lumber Co. 

~ Rk. Gist, Seattle; Association weight inspector. 
H. Jackson, Clear Lake; Clear Lake Lumber Co. 

Roses Harbor, Clear ake ; Clear Lake Lumber Co 

J. G. Dickson, ‘Tacoma; Pacific States Lumber Co. 

Ralph H. Burnside, Raymond ; Willapa Lumber Co. 

J. H. Burnside, Tacoma: St. Paul & Tacoma Lumber Co 


I. R. Fifer, Seattle ; Long-Bell Lumber Co. 

A. L. Matheson, Hoquiam; Bureka Cedar Lbr. & Shingle Co. 
J. A. Ryan, Seattle; Seattle Lumber Co. 

J. A. Freeman, St. Louis, Mo.; treasurer National Lumber 


Manufacturers’ Association. 
J. KE. Rhodes, St. Paul, Minn.; Weyerhaeuser Lumber Co 


HOO-HOO ANNUAL. 


Delightful Lake Trip Planned—-Concatenation to Be 
Held in Dining Room of Palatial Steamboat. 





The following oflicial program for the Hoo-Hoo 
Annual and lake cruise has been issued by the Supreme 
Scrivenoter’s office: 


SATURDAY, SEPTEMBER 9. 


1 a. m.--Leave Detroit on City of Cleveland 

ll to 3 p. m.—General “getting-together ;” buffet luncheon 
on lower deck forward. 

Orchestra concert on second deck forward. (During these 
hours the City of Cleveland will be threading her way 
through the St. Clair flats, “the Venice of America.’’) 

3 p. m.-—Business session. 

5 to 8 p. m.—Dinner. 

S to 9 p. m.——Getting better acquainted. 

% p. m.—Annual concatenation in dining room; concert 
by orchestra in amphitheater; card party (ladies only) on 
second deck forward. 


SUNDAY, SEPTEMBER 10 


6 to 9 a. m 
a. om.) 

9 a. m. to 2 p. m Visits to points of interest around 
wen sound 

12 m. to 3 p. m.—Dinner 

2 to 6 p. m.—Trip through Georgian bay 

6 to S p. m.—-Buffet luncheon on lower deck forward 

S to 9 a. m.——Sacred concert by orchestra in amphitheater 

9 p. m.—-Osirian Cloister initiation. 


breakfast. (Boat arrives at Owen sound at 


MONDAY, SEPTEMBER 11 


(Arrive Mackinae Island at 4 a. m.) 

6 to 9 a. m.—Breakfast. 

9 a. m. to 2 p. m.—Fishing and visits to points of in 
terest on Mackinac island. 

2 to 5 p. m.—-Business session 
5 to S&S p. m.—-Dinner. 
8 to 11 p. m.--Dancing on lower deck forward 


CURSDAY, SEPTEMBER 12 


6 to 9 a. m.—Breakfast. 

a. m.—-Arrive at Sault Ste. Maric 

to 10 a. m.—Business session. 

10 a. m,. to 2 p. m.—Visit to locks, industrial plants and 
various points of interest around the Soo. 

2p. m.—‘Field Day” at Soo Park (baseball, foot races 
and other athletic and recreative sports.) 

5 to & p. m.—-Dinner. 

8 to 9 p. m.-—Business session. 

9 to 12 p. m.—Card parties; dancing. (It may be that 
the concatenation will have been postpones and held on 
this evening; if so, a business session will have been held 
on Monday evening. Or it may be that the concatenation 
will be held on Saturday evening and that the business 
session will be held Tuesday evening, as circumstances may 
demand. ) 

WEDNESDAY, SEPTEMBER 13 


(Steamer leaves Soo at 9 a. m.) 

6 to 9 a. m.—-Breakfast. 

9 to 12 m.—Business session 

12 to 2 p. m.—Buffet luncheon 

2 to 5 p. m.—Business session 

5 to 8 p. m.——Dinner. 

8 to 9 p. m.-—Business session 

9 p. m. to a. m.-Card parties, dancing and informal 
enjoyment 

PHURSDAY, SEPTEMBER 14 

S to ? a. m.-Breakfast. 

S:30 to 9:30 a, m Business session 

(City of Cleveland arrives at Detroit on return trip at 11 
a. m. Thursday, September 14.) 


CANADIAN RECIPROCITY. 


Instructive and Authoritative Opinions of a Close 
Student of This Mooted Problem. 





TACOMA, WASIL, July 15.--Leonard Bronson, manages 
of the National Lumber Manufacturers’ Association 
arrived in Tacoma last night from Washington, D. ©., 
preparatory to making this city his permanent residence 
Ile left the capital last Sunday and made only a briet 
stop in Chicago en route west and intends returning to 
Chicago in a day or two when his family will aecom 
pany him west. Speaking of the reciprocity fight at the 
capital Mr. Bronson said: 


In the making of the Canadian reciprocity treaty the repre 
sentatives of the United States have made no reciprocal de 
mands for the concessions asked by Canada. ‘They have 
thrown away all the opportunity for reciprocal advantage 
so far as the lumber trade is concerned. 

Canada has always admitted rough lumber free, whil 
we have, ever since the abrogation of the reciprocal treaty 
of 1867, had a duty of from $2 to $1.25 a thousand except 
during the seven years of the Wilson tariff bill when lumber 
was admitted free. During those seven years conditions in 
the lumber business were demoralized. 

Our duty is specific and not ad valorem In that much 
it is protective to a degree The effect of the removal ol 
the tariff will be that it allows Canadian manufacturers to 
ship low grade lumber into this country while we already 
have a surplus of that class of material 

Another effect will be that, while we are allowing Cana 
dians free admission for their lumber, they have not changed 
their tariffs to us. Canada has a duty of 25 percent ad 
valorem on dimension and finished lumber, while the rough 
lumber is admitted free. Since Canada has no hardwoods to 
speak of and annually ships 50,000,000 feet of our oak and 
millions of feet of our yellow pine and other strong woods 
it is all shipped in the rough and sawed in the Canadian 
mills by Canadian labor Our duty on dressed lumber is 
only 64% percent ad valorem, or one-fourth what Canada 
levies. Since the loss of weight from dressing the lumber 
pays the duty to the Canadians and they can finish ous 
rough Jumber in their mills and send it back to us manu 
factured and still be even, Canada therefore will do all the 
dressing of lumber. 

Then there is the effect on conservation which is twofold 
namely, complete utilization of the forests and their pet 
petuation. It has been demonstrated that the higher the 
prices the greater is the degree of utilization of each acre 
When the prices are low the manufacturer can not afford to 
put the labor on each ere. At the present time we are 
getting 10 percent less on each acre than in 1906. The 
result is that to get the high grade lumber sufficient to 
meet the continuous demand we are cutting a proportion 








ately larger area each year and the forests in that degree 
are being devastated. 

The effect on the trade directly is this: The Canadian 
manufacturer can and does enter into trade agreements. 
With free rough lumber and this ability to combine they 
ure in a_ position to dominate the trade of the northern 
states. They already have taken from the lumber manu 
facturers of Washington, Idaho and Montana the good field 
worked up by them in the Canadian northwest. ‘They told 
the Canadian retailer that if he bought his rough lumber 
from the American mills he could not buy his finished lum 
ber from them. With a prohibitive tariff on dressed lumber 
facing the American millman and free rough lumber from 
this side the Canadian manufacturer through his combina- 
tion can not only dominate the Canadian .market but that 
of our northern states as well. They will be able to con- 
trol even the sash and door business. In making this treaty 
we have thrown away any benefit that might have been 
gained, even granting that absolute free trade between the 
two countries would have benefited the American consumer 


SHORTAGE OF LABOR. 


Georgia-Florida Millmen Adopt Drastic Measure in 
Effort to Adjust Industrial Equilibrium. 











JACKSONVILLE, Fiua., July 17.—The monthly meeting 
of the Georgia Florida Saw Mill Association was held 
July 17 at the Continental hotel, Atlantic Beach, Aa a 
large number of members present. Secretary E. Har 
rell announced that he had arranged to move his family 
from Tifton within a few days and would open his 
office with three or four assistants in the Atlantic 
National Bank building before the end of this month. 
"he opening of the office in this city will be a great 
convenience to the limbermen. 

The general opinion of the members was that the mar 
ket is stronger than sixty days ago, the prices holding 
firm on all grades. 

lhe chief topie was the loss sustained by the sawmill 
men because of shortage of labor, a steady decreasing 
supply being the worry of the manufacturers for some 
time. The shortage now estimated at 25 percent will 
umount to 50 percent by the time the cotton-picking 
season begins, as the higher prices will lure away many 
of the negroes who are now working. The turpentine 
operators feel the shortage to an even greater extent 
than do the saw mills. The shortage of labor is causing 
an actual money shortage because of the mills being 
unable to operate to their capacity. Most of the short 
age is believed to be due to the number of idle negroes 
in Jacksonville and other large cities throughout the 
state, such negroes sustaining themselves by unlawful 
means, and in order to assist the saw mills, turpentine 
operators and other industries located in the state in 
securing the labor needed for their operation they have 
asked the Jacksonville Board of Trade, besides other 
hoards of trade and newspapers throughout the state to 
use their efforts to have the county and city officials 
enforce to its fullest the Florida vagrancy laws. To this 
end they have adopted the following resojution: 

WHEREAS, From reports of the members of the Georgia 
Florida Saw Mill Association, it is apparent that the lum 
ber and other industries of the state of Florida are suffer 
ing serious losses on account of the scarcity of labor; and 

Wuerras, According to our best information there seems 
to be a large number of idle men and vagrants in each of 
the towns and cities in the state; and & 

WHEREAS, From an investigation of the statutes of the 
state of Florida it is aaperess that the idle men are yio 
Intors of the law, and can be foreed to go to work and 
contribute to the wealth and prosperity of themselves and 
the state; therefore be it 

Resolved, That the secretary of this association call on 
the Jacksonville Board of ‘Trade through its secretary, to 
use its influence toward bringing about the active campaign 
throughout the entire state to run the vagrants and idle 
cout of the cities and towns, and force them to earn their 
upport; be it further 

Resolved, That the Board of Trade of the city of Jack 
onville be requested to take this matter up with the 
authorities of the city of Jacksonville with the view of 
having the laws enforced, and starting this movement, to 
the end that other cities and county officers may emulate 
their example, and thereby relieve the present labor short 
age, which now seriously threatens the prosperity of the 
various industries located within the state; and be it further 

Resolved, That the secretary of this association call on 
the two daily papers published in the city of Jacksonville, 
who being largely able to mold public opinion, be requested 
to lend their hearty codperation to this movement; and be 
it furthet 

Resolved, That the secretary mail a copy of these resolu 
tions, with a personal letter to the boards of trade and th« 
newspapers of the various cities within the state of Florida, 
and that they be also requested to lend their influence to 
the movement for better conditions, and supply of labor 

—~ 


BIG CONCATENATION PLANNED. 

NEW ORLEANS, LA., July 17. Local Hoo-Hoo met at 
the Grunewald hotel again last Sunday to diseuss ar 
rangements for the big concatenation planned for next 
month. The Grunewald has been selected as official 
headquarters during the meeting, though the concatena 
tion itself will be held at Manessier’s pavilion, West 
end, to be followed by a session on the roof at Tran 
china’s cafe. The lessees of the pavilion at West end 
have promised to make August 5 ‘‘Hoo-Hoo Day’’ at 
that popular resort, out of compliment to the eats and 
kittens attending the concatenation, 








PORTLAND HEARS OF WILLAMETTE DECISION. 
| Special telegram to the AMERICAN LUMBERMAN. ] 
PORTLAND, ORE., July 18.—Word was received here to 
day from Washington announcing the decision of Inter 
tute Commerce Commissioner Prouty deciding in favor 
of Willamette valley sawmill men against the Southern 
Pacific for $3.50 rate on green rough lumber to Sar 
Francisco bay points. Mills on the Wendling branch of 
Southern Pacific given $3.75 to same destination. Port 
lund mills are not affected, as they have a uniform 1 
of #5 on all kinds of lumber. The hearing was held in 
Portland before Commissioner Prouty in February of 
The decision is of particular benefit to Will 
amette valley and southern Oregon mills. The contention 
of the millmen is that the $5 rate is not in conformity 
with rates on other commodities 


this year. 
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OREGON & WASHINGTON ASSOCIATION CONFERENCE. 


Amalgamation Forwarded at a Monthly Meeting — Favorable Committee Reports— Changes in Grading Rules— 
Exploitation of Paving Blocks and Fir Lumber. 


PORTLAND, ORE., July 15.—The regular monthly meet- 
ing of the Oregon & Washington Lumber Manufacturers’ 
Association was held here today in the convention room 
of the Portland Commercial Club. Probably owing to 
the extreme heat of the afternoon the attendance was 
not as large as usual. Distinguished visitors from other 
sections of the country were present, including J. E. 
Rhodes, St. Paul, Minn.; George M. Duncan, Houston, 
Tex., and A. W. Miller, of Galveston, Tex. 

The meeting was called to order shortly before 2 
o’elock by President L. J. Wentworth. 

The reading of the minutes of the previous meeting 
was dispensed with and the treasurer’s report of receipts 
and expenditures for last month was read and accepted. 


Committee Reports. 


EK. B. Hazen reported for the domestic fir committee 
that conditions were very favorable. The cutting capacity 
of the mills reporting was practically the same as for 
the month previous and stocks at the mills had not 
increased enough to take into consideration. Prices were 
ruling a little higher on some items, and the general 
outlook was bright. 

F, C. Knapp, for the grading committee, reported good 
progress being made with the railroads in getting them 
to accept grading rules for railroad material as pro- 
posed by the manufacturers, 

Grading Rule Changes. 

The following changes in grading rules and specifica 
tions were put before the meeting for consideration and 
approval or suggestions for amendment: 

Proposed rule for grading No. 3 shop: 

No. 3 shop. ‘This grade will admit all below the grade 
described as No. 2 shop that is suitable for sash or door 
cuttings. Pieces containing 25 to 50 percent of cuttings 
suitable for Nos. 2 or 3 doors also allowed in this grade. 

Proposed rule for grading pipe staves: 

Pipe staves. Must be watertight the full length of 
stave. Small knots or pitch pockets that do not go 
through the piece not to be considered defects. Edges 
must be practically clear or to contain no defects that 
will prevent a watertight joint when worked. Will admit 
sap on the inside of the stave not extending more than 
half way through the piece. Can be either flat or ver- 
tical grain. 

Proposed rule for grading No. 2 and better finish: 

No. 2 and better. Based on 1x8-12. Rule to apply 
proportionately on narrower or wider and thicker stock. 
Will allow one straight split not longer than the width 
of the piece, slight torn grain on face and edges or a 
small amount of stain. In addition to one of the above, 
one of the following will be allowed: Three small, tight 
pitch pockets not to exeeed 2 inches in length; three 
small, tight, smooth knots not over %4-inch in diameter, 
or their equivalent of combined defects. 

It is understood that this grade shall present a smooth 
surface when painted. 

A piece fourteen feet or longer may have a defect 
located six or more feet from the end of the piece that 
can be cut out by wasting not more than 1% inches in 
the length, provided balance of piece be practically free 
from defects. Either flat or vertical grain admissible. 

These changes had been passed by the Associated 
Bureau of Grades of the three associations—the Oregon 
& Washington, the Southwestern Washington and the 
Pacifie Coast Lumber Manufacturers’ Associations. 

There was considerable discussion of the rules for 
grading pipe staves, finish ete. 

In regard to the proposed rule for grading No. 2 
and better finish L. G. Wentworth and E. B. Hazen 
thought the rule too liberal for a wood that the manu- 
facturers intend to exploit. 

George M. Duncan, Houston, Tex., was asked for an 
opinion on this subject. Mr. Duncan thought B and bet 
ter finish in yellow pine corresponded to No. 2 and 
better in fir. In this respect he said B and _ better 
yellow pine would not admit of more than one half-inch 
knot to the piece. However, he pointed out that this 
finish never was used for outside purposes as was the 
ease with fir. 

Mr. Knapp was instructed to report the expression of 
this meeting to the Bureau of Grades, bringing out the 
two corrections that the association favored; namely, to 
leave out the paragraph regarding the pointing of finish 
and the placing of restrictions of knots acceptable in 
pipe staves to small tight knots. 

Following this diseussion President Wentworth told 
of his trip to Tacoma July 13, at the invitation 
of President E. G. Griggs, of the Pacifie Coast Lumber 
Manufacturers’ Association. Here a small meeting was 
held in the rooms of the National Lumber Manufae 
turers’ Association. 

This meeting was for the purpose of getting the three 
associations to work together on the grading of lumber 
for cargo shipments and other routine matters. 

Mr. Wentworth stated the preliminary plans of those 
interested in this branch of the business. 

Insurance and Inspection. 

J. P. Keating, manager of the Manufacturers’ In 
demnity Exchange, the recently organized mutual lia- 
bility insurance company for lumber manufacturers, 
reported on the ptogress in getting mills to join in the 
work of the exchange. He pointed out that a great deal 
of work was necessary before getting things into con 
dition for final organization. He also outlined a new 
plan of accident insurance for employees, with employer 


and employee joint contributors to the maintenance fund. 

Mr. Keating also stated that he had found a very 
capable man to act as chief inspector of plants and 
camps, in the person of James Patterson, of Portland. 
This organization was formed recently and opened offices 
at 402 Buchanan building. It is a mutual organization 
for the purpose of furnishing protection to employers 
of labor in mills and logging camps. 

In Memoriam. 

President Wentworth called attention to the death of 
Fred Russell, vice president and general manager of the 
Carlton Consolidated Lumber Company, of Carlton, Ore., 
and Secretary Ostrander read the following resolutions, 
which were adopted at the meeting: 

A sad accident near Carlton, Ore., Thursday, July 6, 1911, 
resulted in the death of Mr. red Russell, vice president 
and general manager of the Carlton Consolidated Lumber 


Company, and a valued member of this association from the 
time of its organization; and 


WHEREAS, Deceased by his interest in the organization, 
genial manner and ever ready assistance endeared himself 
to the membership of this association, therefore be it 


_ Resolved, That the Oregon & Washington Lumber Manu- 
facturers’ Association, in regular meeting assembled, July 
15, 1911, to add formal tribute to individual expressions of 
esteem and appreciation does express keen regret for his 
untimely death and extends most heartfelt sympathy to the 
bereaved family, who so deeply feel their loss; and be it 
further 

Resolved, That this resolution be forwarded to the family 


_ a copy of it be spread upon the records of this associa- 
on. 


Association Consolidation. 

President Wentworth asked J. FE. Rhodes, of St. Paul, 
Minn., to express his opinion on the proposed consoli- 
dation of the three associations, at the time explaining 
that Mr. Rhodes was a pioneer association worker. 

Mr. Rhodes said that his friends on the Pacific coast 
had been giving him such a good time that he was about 
used up. He said he had come to the Coast to escape 
the heat and other annoyances and had been successful 
in neither. He thought that the people of the East had 
often wondered why there should be three organizations 
of lumbermen on the Pacific coast when their interests 
are identical and could be served to better advantage by 
one large, strong organization. He believed that all 
lumber manufacturers would be glad to hear of this eon 
solidation, which would result in the most powerful 
lumber association in the country, saying further that 
‘fyellow pine is now having its day, but the day of 
fir is yet to come. The supply of yellow pine is rapidly 
decreasing, while the fir supply is still enormous.’’ Ie 
spoke of his former activities in association work in the 
middle West and of the great benefits derived when two 
of the associations in that territory consolidated. 

Mr. Rhodes then spoke of the subject of advertising 
of wood by the National Lumber Manufacturers’ Asso 
ciation, He touched upon the slow burning properties 
of buildings constructed of timbers in comparison with 
those constructed of steel. The National association 
wants to raise a fund for advertising and will expect the 
manufacturers to contribute this money before a cam- 
paign is started. Mr. Rhodes then told of the enthusiasm 
of the members of the Pacific Coast Lumber Manufac- 
turers’ Association for consolidation and said that he 
had no doubt it would be brought about in the near 
future. 

At this point President Wentworth stated that he 
had received a telegram during the morning from the 
*acifie Coast Lumber Manufacturers’ Association, stat 
ing that that association had passed a resolution favor- 
ing the consolidation of the three associations along the 
lines proposed and had given its president, E. G. Griggs, 
authority to work out the details with the presidents 
of the Oregon & Washington and Southwestern Washing 
ton lumber manufacturers’ associations. It also re- 
quested that President Wentworth meet with the other 
two presidents in Tacoma, Wash., Wednesday, July 18, 
for this purpose. 

On motion President Wentworth was instructed to be 
present at that meeting. 


Exploiting Wood Paving Blocks. 


I. C. Young, of the committee on the use of wood 
block paving, told of the efforts being made to increase 
the demand for this product in Portland and vicinity. 
He stated that the present mayor and council of the 
city are disposed to act favorably in this connection and 
that a number of lumbermen will appear before the 
ecouneil in the near future and set out the advantages 
of this kind of paving. 

J. E. Rhodes, of St. Paul, told of the government’s 
experiments with different kinds of wood paving block 
in St. Paul and said that the test did not show up very 
well for fir, which in his opinion could be accounted for 
in that the fir was green when treated and the oil not 
penetrating it very deeply the fir showed more wear than 
yellow pine and other woods. 

J. N. Teal, Portland, who has given this subject much 
thought during the last few years, offered a few words 
about wood block paving. He said that people who travel 
very much know that in the most enlightened cities in 
the world wood block paving is being used extensively. 
In this respect he spoke particularly of Paris, France. 
He said the only question was whether fir was suitable 
for this purpose or not. In regard to that, all a person 
need to do was to use his eyes. He spoke of a portion of 
Fourth street in Portland that had been laid with wood 
bloek for eleven years and had not had a cent spent upon 


it for repairs. Mr. Teal spoke of the work being done 
to get results in Portland and thus secure for that city 
the best of streets and at the same time increase the local 
demand for fir lumber. 

Mr. Teal then took up discussion of substitutes being 
used for fir and other woods and of the cause. The in- 
crease of freight rates has had something to do with 
it, and strong advertising of substitutes has probably 
had much more influence. Here Mr. Rhodes again took 
the floor and told of the proposed advertising of wood 
as against its substitutes by the National Lumber Manu 
facturers’ Association. 

A. W. Miller, of Galveston, Tex., was asked to say 
something regarding the manufacture of yellow pine. 
Ife expressed his pleasure at being present and stated 
that fir manufacturers were evidently meeting the same 
obstacles as were manufacturers of yellow ‘pine. He 
said he felt they were meeting them in much the same 
manner and spirit. 

Exploitation of Fir. 

Secretary Ostrander reported that the Lumbermen’s 
National Bank of Portland had expressed its willingness 
to finish its directors’ room in fir. The only require 
ment the bank made was that the lumbermen shall take 
enough pride in it to select the stock and see that it 
was an exhibit worth while. The bank also was willing 
to leave the room open to visitors at any time it was not 
in actual use and thus it could be used for exploitation 
purposes. 

It was called to the attention of the association that 
the old forestry building, built for the Lewis & Clark 
Iixposition, was a point of interest to visitors and as 
such should contain an exhibit of fir lumber. President 
Wentworth stated that he would subsequently appoint 
a committee to arrange for an exhibit at the forestry 
building and a committee to work out plans for an 
exhibit at the Panama-Pacific Exposition, to be held in 
San Francisco in 1915. 

Astoria’s Centennial. 

The secretary then read a formal invitation from the 
Astoria Centennial Committee, Astoria, Ore., asking 
the association to hold its regular monthly meeting at 
that point on August 19, next. This invitation stated 
that that day had been set apart as lumbermen’s and 
Ifoo-Hoo day on the program of the centennial celebra 
tion. 

W. B. Mackay, who had already been appointed a 
committee of one to arrange for this meeting, stated that 
the lumbermen would leave Portland for Astoria on the 
evening of Friday, August 18, on a special boat, and 
he suggested that the business session be held aboard the 
boat en route and in that way the following entire day 
could be given over to amusement. In order to carry out 
these plans, shortly before 4 0’clock the meeting was ad- 
journed until the evening of Friday, August 18, or to 
a place and time to be fixed by the president. 


LATE ASSOCIATION NEWS 














COMING CONVENTIONS. 
July 25—Northern Hemlock & Hardwood Manufacturers’ 
Association quarterly meeting, Wausau, Wis. 
August 22-24—National Commissary Managers’ Associa- 
tion, St. Louis, Mo. 


Po PP 


WISCONSIN HARDWOOD MEETING. 

Secretary R. 8S. Kellogg, of the Northern Hemlock 
& Hardwood Manufacturers’ Association, has issued a 
supplemental notice urging the members of that organ 
ization to attend its meeting at Wausau, Tuesday, 
July 25. An interesting program is assured, and it is 
hoped that all members will be represented. Secretary 
Kellogg asks that all who intend to be present notify 
him at once in order that provisions may be made for 
entertaining, hotel accommodations ete. 





DAYTON LUMBERMEN TO HOLD PICNIC. 

The retail and wholesale lumbermen cf Dayton, Ohio, 
will hold a joint picnic at Kilcare park, near Zenia, 
Saturday, August 12. Special provision will be made for 
entertaining visiting lumbermen, and a cordial invitation 
to participate is extended to all members of the trade 
who may be visiting Dayton and vicinity. A commit 
tee has been selected and completed most of the arrange 
ments for the picnic, and it is expected that it will be 
one of the most eventful affairs thus far held by Dayton 
dealers. 


* 





SOME INTERESTING FIGURES. 


The June statement of the National Hardwood Manu 
facturers’ Association, just issued by Secretary-Treasurer 
I. F. Fish, shows that 10,032,143 feet of hardwoods was 
inspected for that month, of which 6,281,092 feet was in 
spected by the regular salaried inspectors, and 3,751,051 
feet by fee inspectors. This is a million feet more than 
was inspected in June, 1910, and is considered a great 
showing for a month in which nearly everyone has com 
plained of dull trade. The work of the inspection bureau 
shows a net profit to the association of $160.97 for the 
month. Mr. Fish states that since the annual meetil- 
in Memphis, Tenn., last May twenty-one applicants |) 
been added to the membership of the association 
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GULF COAST LUMBER EXPORTERS’ SEMIANNUAL. 


Uniform Classification Considered Exhaustively—Advocacy of Care in Inspection—Six Months’ Work and Conditions 
Reviewed Officially—Two Views of Standard Classification. 


NEW ORLEANS, LA., July 17.—That the framing of 
a Classification which will be satisfactory to manufac 
turer, exporter and importer alike is ‘‘some job’’ 
every member of the Gulf Coast Lumber Exporters’ 
Association is prepared to prove to all comers. Ever 
since its organization the association has been working 
for a uniform classification of export pine lumber and 
timber. When it entered the field the lack of uni 
formity was everywhere deplored. Years of painstak 
ing and almost constant endeavor have developed a 
classification that is fairly satisfactory, but very far 
from the ideal at which the association members are 
aiming. 

At last week’s semiannual meeting two drafts of a 
new standard classification were submitted by a com 
mittee which has been at work ever since the annuai 
meeting in January. Both were returned to the com 
mittee, as was related in the AMERICAN LUMBERMAN 
last week. But it would be incorrect to conclude 
therefrom that the committee’s task had been fruit 
less. On the contrary, substantial progress is recorded, 
since the members of the association now have a defi 
nite basis upon which to build their new classifica 
tioi. It was not expected that either of the drafts 
would be adopted at last week’s meeting. The com 
mittee had hoped its offering would be taken up and 
discussed, its shortcomings and defects pointed out 
and the desired changes indicated. This hope was par 
tinlly disappointed. The members did not feel that 
they had studied the classification sulficiently to reach 
a conclusion with respect to its virtues or defects. 
Some of them wanted to go over it with their in 
spectors, It was agreed generally that ample time 
should be allowed for a thorough study and that the 
importence of the matter counselled against hasty action. 

lor that reason Mr. Woodring offered his resolution 
referring the classification again to the committee 
and direeting the chairman thereof to write to every 
member, requesting him to submit his views, seetion by 
section, with such criticisms and suggestions as he had 
to offer. With this collective data for its guidance, 
the committee is instructed to reframe its classifica 
tion, which will be submitted at a general meeting when 
the committee is ready. 

It is seen, therefore, that a long step forward has 
been taken after all, and that the apparent delay will 
in all probability facilitate final adoption of a uni 
form classification. When the association reaches its 
own decision, the new classification, if the present 
plans are adhered to, will be submitted to the im 
porters on the other side for their suggestions ana 
criticisms. The prime object of all this work is to 
reach a friendly agreement between all parties to the 
export trade and so to reduce to the irreducible mini 
imum the chances of friction, disagreements and claims. 

The papers read at last Wednesday’s meeting and 
the discussions that followed Jaid stress upon the im 
portance of another branch of the association’s work 
inspection, Speaker after speaker dwelt upon the neces 
sity of eareful as well as competent inspections. One 
of the visitors—Mr. Stevens, of the Stearns-Culver Com 
pany, Bagdad, Fla.—expressed the hope that the day 
would come when the people of the other side woul« 
send their own inspectors to the mills, so that their 
acceptance of a shipment would be final. It was unan 
imously agreed that a well trained, careful and in 
telligent nspector is a first class preventer of ‘“elaims’’ 
and that, with careless or incompetent inspectors, the 
best classification in the world could not wholly prevent 
complaints from the other side. 


The President’s Address. 


Gentlemen, Members and Visitors of the Gulf Coast Lum 
ber Exporters’ Association: The business of this semi 
annual meeting, having been so well defined and advertised; 
the intention of the classification committee been so taught, 
and the general interest of all our members so great, that 
further comment or announcement at this time from me Is 
unnecessary, yet, according to custom and tradition it is 
up to me to say what I may have in mind at this stage of 
the proceedings, and I shall, of course, tell you the reason 
why. 

The chairman, when acting as such, is not supposed to 
enter the discussions on the floor of the meetings and fearful 
that some one may think that I have no opinion, or that I 
am afraid to express it, I beg your indulgence for a few 
moments while I try to state my position in terms that will 
be subject to but one construction. ; 

As president of this body for the half of the year just 
past, I have left nothing undone (so far as I have been 
capable of knowing, and my ability permitted) to advance 
the work of the association. : 

With a very few exceptions I have felt that. the entire 
membership bas taken a lively interest in the work, and 
has manifested every disposition to make the association 
what it was intended to be. we ; 

Each of us has our own peculiar troubles and difficulties, 
and every man must solve for himself the very best way he 
can these matters. We have, however, some common troubles 
and difficulties, the solution of which we may, if we will, 
be of material assistance to each other. 3 

The stars and stripes, of which we all are justly proud, 
is the emblem of a citizenship that not only grants us, but 
guarantees for us, certain inalienable rights as components 
of the greatest republic on earth, of which we, in justice 
to ourselves and those dependent upon, should allow no man 
or men to deprive us, either by force or by arms, or by 
ingenious business contrivances which militate to our mate- 
rial disadvantage and against our general welfare. 


Individual Responsibility. 

c, an believe you all agree with me, that every 
wis toe 7 3 vient responsibility to his Maker; that 
every mariner that sails the sea should consult his chart 
and compass and observe the rules of navigation ; that every 
well drawn contract should stand or fall on its own terms, 
and, therefore, I firmly believe that every grade of lumber 
should stand or fall on the basis of the quality of each 


piece shipped, and that the value of it should be based on 
the degree of defects, if any, such grade may contain. 

I do not believe that because 80 percent of our relatives 
and friends discharge the full obligation to their Maker 
20 percent of us raseally fellows shall have the same 
reward by virtue of the fact that SO percent measured up to 
the full obligation. 

I do not believe that because 70 percent of the ships at 
sea consult the chart and compass and carefully observe the 
rules of navigation and reach their destination in safety, 
oO percent of careless mariners, disregarding chart and 
compass, will do the same thing by virtue of the fact that 
7U percent obeyed the rules of navigation. 

do not believe that because 60 percent of those who 

make well drawn contracts and live up to them succeed 
10 percent who disregard spirit and letter of their agree- 
ments will derive the same measuie of success by virtue 
of the fact that 60 percent fully complied, and therefore, 
| firmly believe that as just men, as good lumbermen, and 
as good citizens, whose interests are in the production of 
lumber for export, and these exporters who are not biased 
by foreign capital in their operation, will agree with me 
that in the defense of our inalienable rights we demand a 
piece classification. 

Opposition may delay the realization of our purpose, but 
will not defeat it, because its goal is uniform, well defined 
inspection. 

This association was formed because trade conditions made 
it a necessity. It was born for an honorable purpose, and 
will faithfully fill its mission only as we faithfully, con 
sistently and persistently stand for the tenets recited in our 
constitution, namely : 

The development of a system of uniform grades and 
inspections of lumber and timber exported, and of con- 
tracts concerning same; the attainment of a fair and 
equitable method of settling all claims and differences 
between the exporters aforesaid, the manufacturers of 
timber and lumber in the said gulf coast territory, and 
the buyers who buy and take the said material when 
exported, and generally to elevate the standard and 
customs of the business of exporting lumber and timber 
from the said gulf ports. And also the correction and 
exposure of abuses, the establishment of a meeting place 
or places for use of the members of the association ; 
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the procurement of literature, and providing of facilities 
for its use at such meeting place by the members of the 
association, and the advancement thereby of its members, 
and the use of its influence for the promotion in all 
lawful ways of the interests of the members, looking 
toward the ends mentioned herein 


Time for Action. 


The signs of the times evidence to my mind that it is 
high noon in the affairs of the manufacturers and exporters 
of pitch pine lumber. 

Vrimarily no sane, no true-minded man is at all disposed 
io condone injustice in any form that really works injustice. 

Certain features of the old classification, the percentage 
classification, and some features of some usual clauses in 
foreign contracts embody unjust and uncertain principles ; 
they in no instance stand out plainly branded as literal 
steals, yet the very paragraphs referred to have in them 
clements of the grossest wrongs, and when placed in the 
hands of only semidisinterested arbitrators or an umpire 
who can only be governed by their interpretation of an 
antedated classification may, and do, fix unjust and very 
serious damages (reclamadion). I make this statement with 
all due respect for the arbitrator and umpire, because he is 
voverned by it and did not make it, and with all due respect 
for the originators of the antedated classification, because 
at the time it was done conditions were very different than 
exist today. We have outgrown the old system; it is as far 
behind the times as for a man today to send messages on 
horseback instead of by telephones or telegraph. It is a 
big leak, and in defense of the economy we must practice, 
it must be stopped. e 

The United Kingdom and continental countries have fos 
tered the unification of capital and the facilities of econom 
ical agencies and are more flourishing than in years, while 
we, with our unequaled natural resources, excellent examples 
of standardized grading rules and our energetic, uptodate 
and ambitious workers flounder in a quagmire of illogical, 
unreasonable, untenable, impracticable, obscure and indefinite 
basis of classification. , P 

Illogical, because not subject to the selence of correct 
"CASC g. 
ee tte, because when submitted to that mental 
faculty in man which enables him to deduce inferences from 
facts and to distinguish right from wrong, reason abandons 
the job, because the elements of sound reason are not in the 

‘Opos on. s 
” re because incapable of being held, maintained or 
defended with justice and equity to either party. 

impracticable, because the terms employed are not effect- 
ual, not easily dealt with, and are subject to two or more 
‘ons “tions. 
cay nny indefinite, because having no fixed or ‘distinct 
limits, no certain pointing out, no precise meaning or concise 
statement of equivalents. 








And the above facts are largely the reason today that we 
have not and will not agree to the present classification, 
and the same facts justify our foreign agents in saying that 
the reason the pitch pine shippers can not adjust claims 
as do the Baltic shippers is because of the serious amounts 
involved in the claims on the pitch pine as compared with 
the Baltic woods, and these same agents explain how they 
or anyone can drive through the present classification with a 
coach and four. 

Of Honorable Origin. 

The sentiment that fathers this movement was not born 
of unworthy parentage, and the new classification, if adopted, 
will not be presented to the trade on the other side by other 
than the most honorable men from the most respectable firms 
in the trade, who will invite in conference from our friends 
over the sea only the best and most honorable names on 
any or all our books. 

Our object being (so far as possible) to relegate from the 
trade on both sides those dealers who, to serve their private 
ends, like Goldsmith's dog, “act in a reprehensible manner,” 
and to put into effect a logical, reasonable, tenable, prac 
ticable and definite Classification, a document that cuts both 
ways and hews on the line. 

Mutual recrimination can never produce unanimity of 
opinion and friendly coéperation ; two things are necessary 
to bring about reform that is desirable in the trade generally, 

First, adopt a piece classification for submission to foreign 
buyers, and 

Second, send a committee abroad competent to demon- 
strate the simplicity and practicableness of it; competent to 
recognize reasonable demands for goods and grades; compe- 
tent to discuss trade ethics as pertain to terms of sale, de- 
livery, arbitration, agencies etec., and fix, if possible, when 
ithe new rules that may be agreed upon will take effect, 

In the meantime, we go home to our several operations, 
study the rules, teach our inspectors the simplicity of their 
application, show them we are about to adopt that which is 
ubject to reason, is simple and comprehensive, one that as 
soon as they become conversant with, that the serious differ- 
ences of opinions can be definitely decided on any individual 
piece of lumber, 

1 wish briefly to speak of the criticisms that may be made 
of the piece classification that will no doubt be in evidence. 
lease bear in mind that while I have not attended all the 
meetings of the committee or the subcommittee I want to 
ussure you that the gentlemen of the committee deserve 
much credit. These men have given at least nine days’ con- 
tinuous time to actual work, and to say nothing of giving 
their time have spent at least $1,800 of their money, and 
at the proper time today I hope there will be presented you 
a piece classification for your approval or for your rejection. 

These gentlemen are neither infallible nor without fault; 
they are human, and there may be small errors, slight dis- 
crepancies in the details for which you will, of course, 
pardon them. 

Your fair and honest criticism and suggestion are invited, 
and when you criticise or suggest, please be good enough to 
state your reason why. If your criticism is merely conten- 
tious, please bear in mind that the committee have not 
labored on such a basis, rior will it be held in order to use 
much time in that way today. 

While it is not expedient at the moment to go into the 
details, I wish to mention that the association is very active 
in several of our ports in concentrated effort to better con- 
ditions as to rates and facilities which, when consummated, 
will be of great protection and of benefit to the manufac- 
turers and exporters alike. Vor fear of any misunderstand- 
ing in that some one may be Impressed with the idea that 
we are a trust, and that the consummation of these pro 
tective and beneficial items may be the result of the exercise 
of illegitimate power, I beg to advise you that in each and 
every case we are and shall be in the defense of our legiti- 
mate rights, insisting on, contending for, a square deal and 
no more 

The Secretary’s Report. 

The report of Secretary J. O. Elmer was next in order 

and was as follows: 


The date of our annual meeting having been changed from 
October to January, the present meeting is aptly termed our 
semi-annual. By gathering at this time we are afforded the 
opportunity and the advantage of reviewing the history of 
the last scason’s business while a retrospective view enables 
us to determine to some extent the causes and the effects of 
various circumstances and conditions with a possible remedy 
therefor. 

Laws of compensation apply as well to business enterprises 
us to our private lives; unwritten laws govern the operation 
of corporations as justly and as accurately as that of indl- 
viduals, and while we are prone to disconnect or to eliminate 
their application to trade conditions, a careful analysis 
invariably brings us back to the basic principle and logical 
conclusion that unless we discover and establish the proper 
basis on which to make our contracts and sales the advan 
tage is bound to accrue to that party whose foresight and 
ncumen enables him through varying circumstances to 
enforce such provisions and to carry out such lines of action 
ihat will give him a percentage of gain not otherwise 
aceruing to him 

Supply and demand regulate the ultimate price of all 
contmercial articles, but the percentage of profit that accrues 
io various intermediate parties thiough whose bands the 
commodity must pass on its route from the producer to the 
ultimate consumer is regulated by a basis of sale Absence 
of this basis does not alter the position of the consumer 
he pays everybody's profit, but it does have a very serious 
bearing on the position of the producer, The export pine 
business has lacked the proper basis of grades and, conse- 
quently, the man who produces the stuff and supplies the 
demand can not accurately determine his position in th 
inarket. 

The necessity for the establishment of equitable and uni 
form grades and rules of inspection brought this association 
into existence and since its organization this problem has 
been the subject of many serious discussions, which have not, 
however, resulted in a final settlement We are today facing 
this problem again, and before going into the report of our 
operations in the last six months I wish to express the hope 
that we all will realize fully that only through the earnest 
cobperation of everyone interested can this vitally important 
matter be finally settled, 





Finances. 
The financial condition of our association is all that 1s 
desired under existing conditions. Our statement for the 
six months ended June 30, 1911, shows a bank balance ot 
$2,449.66, the largest since our organization The net 
increase in receipts over the same period of 1910 was 
$779.83. 
For the above period, our reeeipts and disbursements wert 
as follows: 
RECEIPTS 
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DISBURSEMENTS. 
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$3,902.98 
Balance in bank Jume 30, ODL... ..ccrcsvcsccevvecce 2,449.66 


$6,352.64 

Your secretary and chief inspector have spent a large 
part of their time among the mills and visiting every point 
where there were prospects of spreading the influence of the 
association The chief inspector's visits to the mills and 
various shipping ports have been of much value and this, 
combined with active supervision of the work of the certified 
inspectors, unquestionably has resulted in raising the stand 
ard of the inspection service, Our inspection department 
has rendered valuable service in the settlement of disputes 
and we have on our list at present 105 certified men. The 
value of our inspection service under the system now in 
operation is attested by the fact that the trade in general 
has grown to regard it as a necessity and we olfer no 
further proof of this than that we have numerous requests 
for certified inspectors from companies not members of our 
association, both at home and abroad, and that the deci- 
sions of our chief inspector when disputes arise are regarded 
us final, We ask further cojperation on the part of members 
with this department of our work. 

1 am pleased to report that in connection with the 
National Lumber Expoc:ters’ Association we have effected 
un agreement with the New Orleans steamship lines which 
provides for the forwarding of forest products shut out 
from one vessel on the next following vessel of the line. 
Chis agreement will eliminate much trouble previously expe 
rienced The agreement follows: 

It is mutually agreed between the Gulf Coast Lumber 
Exporters’ Association and the National Lumber Export 
ers’ Association, representing their individual members 
on the one part, and the undersigned New Orleans 
steamship agents on behalf of the various lines they 
represent as follows: 

That in order to minimize delay in the forwarding of 
hipments of lumber and forest products, and remove 
as far as possible cause for complaint by foreign con 
signees, that whenever shipments have been received by 
a certain steamer or bill of lading for same issued 
for certain steamer shall have been shut out from said 
steamer, then such goods shall be ftorwarded by next 
succeeding vessel of the line to the port of discharge 
for which bills of lading have been signed, and goods so 
shut out shall have preference over cargo subsequently 
booked on such following steamer, 

This agreement to cover shipments from New Orleans 
and shipments from other ports on the Gulf of Mexico 
on tines controlled by the New Orleans agents subscribed 
hereto 

Dated at New Orleans, La., this 21st day of April,1911. 
We are at present actively engaged in an effort to pre- 

vent the institution of wharfage charges at Gulfport, Miss., 
amounting to 20 cents In a thousand superticial feet, on the 
sround that) the facilities furnished do not justify the 
charge We expect to show that the present freignt rates 
on the Gulf & Ship Island railroad were put on their present 
basis to provide for delivery over the docks. In addition 
to this we ure endeavoring to have the free time on export 
lumber increased to a uniform ten days and to have such 
ether rules and regulations adopted that will «give shippers 
of lumber through Gulfport, advantages equal to other 
ports on the Gulf. 

One of the most important developments of the last six 
months has been the tests made by the Forest Products 
Lauboratory at Madison, Wis., to determine the effect of 
solutions used in the prevention of sap stain on the strength 
of yellow pine. ‘These tests were the direct result of the 
work of our association and we believe are of great value 
to every branch of the yellow pine lumber industry, demon 
trating thoroughly the fact that such solutions do not 
affect its strength or hardness. Vrinted copies showing the 
tests In detail were sent to all members and have been 
otherwise distributed, 

Exports of pine from all Gulf ports for six months ended 
dune 30, 1911, as compiled by the Gulf Coast Record shows ua 
total increase over the same period of 1910 of 20,190,702 
feet and a total increase over the same period of 1900 of 
97,000,208 feet 

The United Kingdom, France, Spain, and Mediterranean 
ports and South Africa show an increase in sawn timber 
and a slight decrease in’ lumber. Rotterdam, Brazilian 
ports, VPorto Rico, Jamaica, West India and Mexico show 
substantial increases in lumber, while the Island of Cuba 
shows a falling off of 15,500,000 feet. The River Plate 
demand shows no material change, 

The total increase in the first six months of 1911 over the 
sume period of 1910 shows up principally in sawn timber, 
j0,000,000 feet being the excess, while lumber decreased in 
the same period 10,000,000, 


Object of Classification from an Importer’s Stand- 
point. 





Virst among the papers presented was that of Ludwig 
Hlaymann, of ‘New Orleans, on the importer’s view of 
classification, which is here given: 


When I was first honored by the request to address the 
guests and members of the Gulf Coast Lumber Exporters’ 
Association on the “Object of a Classification from an Im- 
porter’s Standpoint,” I respectfully declined the honor, and 
the inquiries received by me as to the correctness of that 
subject really confirmed my own contention that I was 
hardly qualified to discuss it from the standpoint assigned 
fo me, not being an importer myself and not having been 
in toe position of an importer for a great number of years. 
Ifowever, on the kind assurance of our president that should 
| enlarge on the subject given me, by viewing the matter 
from an exporter’s standpoint, no serious harm would result, 
| made an attempt to carry out my part of the program 
as best I could, 

In almost every commodity known in the world of com- 
merece there is a distinetion between qualities and in order 
to simplity trading, certain designations are applied to the 
various grades and are covered by a classification. Certain 
printed grading rules or reference books may give the char- 
ueteristics of those grades; they may be illustrated by cer- 
tain official samples—as, for instance, in the cotton trade— 
or — they may be established mereby by customs of the 
trade. 

It is but natural that the wider the sphere within which 
a classification is recognized, the simpler becomes trading in 
that commodity. But while the cotton trade enjoys the 
distinction of having standard grades established by the 
United States government, and sampled in the Department 
of Agriculture, while the grades recognized by the cotton 
exchanges of America are known in every part of Europe ; 
while a coffee importer in Hamburg knows exactly what he 
can expect when he orders “No. 7 Standard” from a house 
in Rio, and while the planter in Japan is as familiar with 
the meaning of the term “head rice’ as any member of the 
local board of trade, we in the lumber trade can count our 
grading rules by the dozens. ~« 

This lies partly in the nature of our woods, which, accord- 
ing to their different characteristics, require different methods 
of giading. Irequently, however, there are a number of 
classifications in existence for the same species of wood. 
Unfortunately this is true of our yellow pine or pitch pine, 
for which there are not only various grading rules for the 
domestic trade, but which is handled on an entirely different 
basis of inspection for export; and it can not ‘be denied 
that, while one classification is supposed to govern all export 
shipments, the number of new classifications which have 
followed each other in comparatively quick succession during 


recent years have had a tendency to cause quite a little 
confusion in this line of trading. 


Position of the Exporter. 

It goes without saying that this variety of classifications 
in existence has not rendered the position of the exporter 
very enviable. Standing between i manufacturer in this 
country and the importer abroad, it is his object to define 
and supply grades us they are required by the ultimate 
consumer a foreign countries, yet to see that these grades 
are kept within the limits prescribed by the possibilities of 
the material which is at the American manufacturer's dis- 
posal. In determining these grades he should study pri- 
marily the purpose for which the goods are to be used, taking 
carefully into consideration, however, the question of com- 
petitive woods; for while it has frequently been stated— 
and no doubt correctly so—-that hardly any other wood pos- 
sesses all the qualities of yellow pine, there may be any 
number of purposes for which some other wood may be 
substituted if yellow pine should not be available in a suit- 
able grade or at the proper price. It would be unwise to 
disregard these two features: the ultimate purpose and 
the possibilities of competitive woods, when formulating a 
classification, as long as the grade requirements are within 
reasonable limits from a manufacturer's point of view. The 
price obtainable for the respective grade generally will be 
found to be in Jine with the actual market value of the 








The importer, of course, is guided primarily by the require- 
ments of the consumer who may buy his lumber from him 
direct or through a third hand —the retailer. In any case, 
we can easily calculate that by the time our pitch pine 
reaches its final destination abroad its value ranges any 
where between $30 and $70 a thousand feet. What is more 
natural than that the slightest deficiency in grade or meas- 
urement should be vigorously objected to by our foreign 
friends, since it usually means a Joss far in excess of what 
the same shortage would mean to us? 

The importer must be exacting when dealing in such 
high priced material and if we would only realize this and 
be guided by this knowledge, when preparing our shipments, 
we could undoubtedly reduce to a minimum if not eliminate 
what is teday the most unpleasant feature of our business 

the claims. 

It is quite significant that as an answer to the question, 
“What is the object of a classification from an importer’s 
standpoint?” it was humorously suggested to me to say, 
“claims! And one of our fellow exporters who may have 
bad an overabundance of these undesirable guests is sup- 
posed to have gone so far us to doubt whether there was any 
honest lumber importer to be found among foreign nations! 

It is almost needless to say that nothing is more unrea- 
sonable and unjust than to arrive at such conclusions for 
the reason that fault is found with some of our shipments 
and claims are made to rectify their deficiencies. Surely 
we do not like to complain about and ask for allowances 
on our daily purchases for our business or personal require- 
ments, and sure ly we would not think of making complaints, 





J. O. ELMER, OF MOBILE, ALA.; 
Secretary Gulf Coast Lumber Exporters’ Association. 


unless we felt that we had just cause for same. Human 
nature is the same the world over and, while the European 
business man may be more exacting in every detail than 
the “hustling” American, our foreign friends do not. file 
claims just in order to be disagreeable. 


Methods of Inspection. 


A little observation on both sides of the water, an impar- 
tial comparison between “the methods practiced here and 
abroad, will help us considerably in explaining the situa- 
tion. Who has not seen lumber loaded at our saw mills on 
to lighters, Into schooners and cars? Anywhere from two 
to six laborers stand ready to place the piece or pieces 
the more at a time the better—-into the car or on to the 
watercraft almost as soon as they are taken off the pile. 
lor if it is not the foreman of the gang doing this work by 
contract who urges the men to make haste, it is the mill 
superintendent who wants to see them get through with 
their work as quickly as possible, so as to reduce his loading 
expenses and incidentally the cost of his material a thou- 
sand feet. In either case it is the volume, the quantity 
that counts. And in the evening, when the working 
hours are over, and anywhere from 30,000 to 60,000 feet 
of lumber have been loaded, the inspector who is supposed 
to have passed on the measurement, the manufacture and 
the grade of all of this material, considers his duty well 
done and certifies with his signature that the specification 
rendered by him represents a correct survey of the ship- 
ment; that all is in proper shipping condition and that the 
quality is as required. 

It would no doubt take a man of fairly good abilities 
to ship the quantities mentioned in lumber of average sizes 
under normal climatic conditions, but to ship such an 
amount, for instance, in 1x4 or 1x6 flooring atripe and in 
the temperature we enjoy during the summer months under 
southern skies, is beyond all human power. And what is 
the material we have to inspect and survey our shipments ? 
In the land where the principle “time is money” is empha- 
sized in every stage of life, the manufacturer of lumber has 
no time to wait with the loading; if one of the old experi- 
enced men is not available a simple tally man or even a 
“mill marker’ will do, boys or men for whom it is a task 
in itself to write down the number of pieces and sizes that 
are passed over the loading stage. And this is the final 
inspection of our shipments before they leave the American 


shore ! 
Timber Inspection. 


In the inspection of timber, conditions naturally are more 
favorable to a careful inspection than in lumber, although 
here, too, undue. haste and incompetency of inspectors on 
this side are to a large extent responsible for the claims 
of the foreign importer. 

But let us now turn to our friends across the Atlantic 
and see how they examine our shipment after its final dis- 


charge. There we see an array of men, aged in the service 
of their employer, with eyes and judgment well trained for 
the discharge of their specific duties; one of them generally 
standing at each end of a board, a third one near the mid- 
dle, the lumber is examined, turned and measured, piece by 
piece, carefully until the last one has been turned, and 
nobody stands over them to impress upon them in one way 
or another that “time is money!” 

Do you still wonder why you receive reports of scant 
manufacture, of short measurement, of inferior quality on a 
parcel which you are satisfied bas been manufactured by 
one of the best mills in the country and has been inspected 
by the most reliable man in your employ? 

The lessons thus taught us are almost too obvious to 
require mentioning. Let us try to utilize our time by quality 
of our work rather than quantity. Let us realize that the 
position of our inspectors involves such an enormous respon- 
sibility that the question of wages is only a secondary con 
sideration, but let us also try to make them appreciate the 
fact that their responsibility does not cease, by any means, 
with the signing of a specification. A little more time 
spent in inspecting our shipments, a slightly higher loading 
expense, will be more than offset by the increased satisfac 
tion obtained through our export shipments. 

It is true that as long as lumber and timbers are being 
manufactured by machinery, the very best of which can not 
always be perfect, especially considering the speed at which 
it is run; further, as long as we have no voice in the regu 
lation of weather conditions, while loading our cargoes, and, 
last but not least, as long as a sea voyage lasting anywhere 
from twenty to 100 days or more is bound to exercise its 
influence upon our sensitive pitch pine, stowed closely in the 
hot hold of a vessel, our goods can not be expected to arrive 
in perfect condition, even if they -were shipped in such. 
Since these are conditions over which the American shipper 
has absolutely no control, it seems he should be entitled to 
some leniency on the part of his foreign friends. 

Let us hope that with a little more care exercised in the 
preparation of our shipments in this country and with 
some kind consideration displayed by the inmyorter abroad 
conditions in the jumber export trade will socom prove to be, 
if not ideal, at least as near perfect as they can reasonably 
be expected, 


Object of Classification from a Manufacturer’s Stand- 
point. 


The second paper was one presented by A. 8S. Mitcheil, 
liyman, Miss., of the Ingram-Day Lumber Company, 
Which follows: 


The fact that we need a classification is so well recog- 
nized that perhaps most of us do not ask ourselves why. 
The classification idea is the father of our associations, 
These thoughts lead me to question the need of such a 
paper as | have the honor to present; in other words, it 
seems to me that all of us understand almost without tak- 
ing thought why we must classify our product. Tuerefore, 
I have comforted myself in reflecting that surely nothing 
original is expected of me, and I will announce at once that 
the most I hope to accomplish in arousing your interest lies 
in bringing forward ideas so old as to have been forgotten 
and which may thus for a moment take on the appearance of 
new. 

Now, before we go further, lest it be said that there are 
manufacturers whose ideas do not square with those | shall 
advance, let me qualify by identifying our manufacturer, 
| assume that he is a man of character, who manifests it, 
in one way, by his desire to meet all comers in tair and 
friendly contest for the honor and profit of being allowed 
to demonstrate himself to his fellow men by service, A man 
of initiative because he is a pioneer and has blazed the trail 
in advance of real civilization, meeting and masteiing new 
obstacles day by day. A man of force and stamina because 
he directs an army which must “Get there and stay there,” 
and because he organized this army and drilled into it 
fidelity, energy, efficiency and knowledge of his business 
umounting to science, In him the “Do it now" must pre- 
dominate, yet having no lawyers in the woods, he dves his 
own thinking and acquires reflection. Reflection becomes 
his second nature and teaches him foresight, which, devel- 
oped as age steals on, reaches a value beyond that of his 
forests, 

Now we have identified our man as having character, 
initiative, foree, stamina and = foresight. His character 
impels him to useful work. His initiative makes him a 
pioneer. His force and stamina lead him into manufacturing. 
Yet with these strong qualities without foresight he must 
fail; by it, he recognizes the opportunity of accomplisiuing 
through associated action a sure good in many avenues 
where, as an individual, he can only meet the sign “No 
Thoroughfare.” He seizes his opportunity. We may add 
that his foresight serves him in many ways, but my pur- 
pose is merely to point out that it is his most valuable 
mental attribute which impels him to take counsel with his 
fellows for the good of the industry. His business is small 
for his opportunities have not been great, yet he can see 
that the time draws near when his commodity must seek 
a market out of his bailiwick or the price of it within become 
prohibitive from restricted manufacture and restricted mar- 
ket. Like all other business, his must expand or die. 





Need of Classification. 


As I have said, perhaps the first good he hopes to attain 
is a classification. It is the smokeless powder with which 
he expects to charge his gun on the hunt for opportunity. 
Without it he has found that his customers know the prod 
uct of his trees and mill merely as lumber, or as good lumber 
and poor lumber. The stranger at a distance must come and 
camp on his mill yard to order the cutting, and select from 
what is cut such material as is desired. The price of what 
is selected must be a matter of barter almost oriental. ‘The 
rejects are a loss. Local demand falls off and his mill 
shuts down, while his neighbor in the next town or the 
next state can not supply the demand. The most scientilic 
observation will not permit him to approximate what lum 
ber from a certain tree may be worth, and, as he can not 
judge of its worth, he acquires no timber beyond his imme 
diate needs. He must saw specifically to order, and as 
the sizes and grades are odd he can not utilize a complete 
log, much less a tree. His men must work on each order 
by itself. They can not learn by experience, but must 
experiment in the realms of reason where some of them are 
strangers. Fair competition can hardly exist. susiness 
can but be restricted and small. 

These would be some of the ills of lumbering without a 
classification, and reviewing them we can hardly wonder 
that our enlightened manufacturer holds a classification as 
his main citadel of protection. 

Still classifications themselves may be classified. Some 
are bad, some are good; even the best must grow with tlic 
industry or it becomes bad. The classification under which 
we work has its good oe. but some of us think it can 
be improved. I believe it can be made a measure of intrin 
value in our business, very little, if any less useful in its 
way than the almighty dollar itself. believe its useful 
ness to our customers can be increased. I believe tlie 
manufacturers in this association recognize their customer's 
as their best friends, and I think they are anxious to have 
them join in the making of a classification which shall be, 
not only what we as manufacturers need but calculated «s 
well to satisfy and benefit exporter and foreign buyer. ; 

First. Let our classification provide for the utilization o! 
the entire lumber product of our trees and assist in esta)- 
lishing a certain foreign market therefor. 

Second. Let it enable our customers, be they at the end 
of the earth, to order our lumber in full confidence that ail 
they will receive is of use for their purposes, and that tic 
manufacture and inspection of our lumber are an almost 
exact science where a mistake, if made, may and will ! 
amicably corrected. a 

Third. So that we can have fair and open competition 
between manufacturers, and so that education in one of ow! 
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mills will be of value alike to employee and employer at 
the next. 

A proper classification will aid transportation in broaden- 
ing the horizon and making the world our market. The 
principles entering into the making of such a classification 
are two—knowledge and fairness. * 


Coédperation by Importers and Exporters. 
An interesting paper was that prepared by M. L. 
Fleishel, of Fullerton, La., on the relations between 
the importer and the exporter. It follows: 


In the process of converting standing timber into the 
finished product in its final resting place there are, of 
necessity, very many functions to be pertormed. The im- 
porter in his representation of the foreign consumer has, 
ind must continue to have, a most important as well as a 
difficult task to fulfill, made so very largely by the fact 
that through all these years there has existed no common 
understanding between the producer and consumer of this 
universally staple article of commerce. Ina large measure 
the same lack of knowledge exists today, and it is in the 
creation of a closer relationship that this association hopes 
to be of some benefit. 

After the manutacturer has exerted his best efforts and 
expended large sums of money in producing or trying to 
produce a satisfactory piece of goods, it is subjected, in 
the process of distribution and final delivery, to mausy 
hazardous and damaging elements in passing through only 
the regular channels of transportation—first, by the rail- 
road, wharf and boom companies in this country and the 
steamship companies, and then the same process on the 
other side, while in the meantime the ownership is passing 
from the manufacturer to the exporter and thence through 
the broker and distributer in foreign lands, 

For any sims ot omission or cummission throughout all 
this journey the millman generally is blamed. The de- 
velopment and extensicn of the trade in pitch pine very 
early created the necessity for well organized and man- 
ized exporting companies to care for the many details 
incident to the business and which someone of necessity 
must perform, The millman in this country was not slow 
to appreciate the advantage of the exporter, as did the 
buyer on the other side, his broker, as intermediaries in 
these transactions. The services of these middle men 
were of very great importance when the introduction of 
our wood was first made to our foreign neighbors, and in 
its constantly increasing use these principals have made 
their offices of ever increasing value. ‘The operating man 
has felt an urgent demand for all of his time and energy 
in an effort to keep his cost of manutacture within the 
limits of the rapidly rising wage scale and the inevitable 
yearly increase in the value of standing timber, which 
value never reacts concurrently with any temporary busi- 
ness depression, so that the responsibility of daily fluctua- 
tions and complications of steamship sailings and freight 
rates he willingly leaves for his friend, the exporter, to 
issume, and just so long as pitch pine remains an article 
of commerce the necessity for the exporter on this side 
ind the broker on the other will be keenly felt. 

It is necessary, however, in order to eliminate the ob- 
jectionable feature of claims that have crept into these 
dealings and now considered only a matter of custom, that 
the producer and consumer should have a clearer and 
more intelligent conception of what must be furnished. 
There is not the slightest disposition on the part of the 
\merican manufacturer to presume to tell, or even sug- 
gest, to the man on the other side what he shall use; on 
the other hand, every business man is anxious to handle 
that commodity which will net him the most profit and 
at the same time give perfect satisfaction to his trade. 

The visible supply of this raw material is rapidly dis- 
appearing, and since our foreign friends have always evi- 
denced the fact that they were good lumbermen by de- 
manding and receiving only the choicest part of the very 
best and largest trees, and no portion whatever of the 
smaller and defective ones, the time has come with them, 
as it has long since in the domestic trade, where a some- 
what lower grade can be used with equally good results, 
if only the proper appreciation of this fact can be had, 
{t is to this end that we are now working, with the feel- 
ing that it can and will be accomplished. 

Introduction of Yellow Pine. 

When white pine, the king of the woods, first began to 
make its scareity felt, we in this country began to cast 
about for something that would serve as wetl at a lower 
price in order to meet the steadily increasing price, which 
continued to climb to such an extent that we turned our 
attention to the then despised yellow pine forests of our 
southern states, at that time practically untouched, but 
which now, under modern and very much improved ma- 
chinery and appliances, coupled with the tremendous de- 
velopment of our whole country, are disappearing at a far 
more rapid rate than the northern forests, and if pos- 
terity is to be given any consideration at all or any re- 
turns realized by capital invested in timber, the ruthless 
waste of top and low grade logs must cease and mer- 
chantable lumber be produced therefrom. As a matter 
of reason, this can only be done when the manufacturer 
can be assured the return of his labor cost, which has not 
been the case since 1907, with the very natural result that 
many hundreds of millions of feet of lumber have gone 
and are still going to waste without resultant good to any- 
one. We hear much of “practical forestry,”’ but only a 
very rich government could adopt such methods with the 
prevailing prices of yellow pine lumber the last four years. 
Our only hope, therefore, for conserving any of this 
valuable raw material beyond a period of not exceeding 
the next twelve or fifteen years is for the millman to have 
returned to him in the price for his lumber his cost of 
production of these lower grades, and which he could not 
realize under present and the recent past selling values. 

It is not only by refusing to consider anything but the 
cream of our logs that our foreign frignds impose a hard- 
ship on us. In their insistence that all lumber be of abso- 
lutely full thickness and width, they are placing upon us 
a very heavy burden, for which they, of course, pay, but 
without benefit to the manufacturer on this side. Time 
was, and not long since, that our own people were imbued 
with this same idea—that they could only utilize such 
stock as measured full size. In this case the producer and 
consumer were close together and the opportunity present 
for demonstrating the hardships these restrictions im- 
posed, and the fact that the great majority of them could 
be eliminated without prejudice to the use of the material. 
In the early days all scantling in this country was fur- 
nished full size, but through the medium of a persistent 
campaign of education and demonstrations these sizes 
were systematically reduced from two inches full to 1%, 
1%. and now a standard of 1% in this type of construc- 
tion material is acceptable to all. The same is true in a 
large measure in almost every other class of yellow pine 
lumber. This was only reached after many conferences 
between the parties at interest and a full appreciation of 
its necessity and reasonableness. 

We have goods to sell and are anxious to sell exactly 
what every man wants to buy, provided we can furnish 
it, but as our logs only produce a very small percentage 
of the lumber our foreign customers have always de- 
manded, our only hope of being able to do an increased 
business with them lies in our ability to intelligently place 
before them a few facts in the case and create with them 
a demand for some of our product which has not appealed 
to them in the past. 


The Banker’s View. 


The attitude of the banks toward the exporters of 
lumber was concisely and pointedly described by 
Charles T. Baisley, manager of the foreign department 
of the Whitney-Central National bank, New Orleans, 
who said: 











In addressing vour good association in connection with 
the trials and tribulations of the lumber exporter, I feel 
that there is very little that has not already been said. 
The export lumber business appears to me, from the con- 
versations I have had with my good friends engaged 
therein, to be nearer without sunshine than almost any 
other I know of and, consequently, engages many dis- 
cussions. 

When we are completely happy and prosperous, we 
rather hesitate in discussing the whys and wherefores 
thereof, it being adversity alone that brings us together, 
and I sincerely trust that the outcome of this present 
gathering may be a consolidation of interests to the extent 
of eliminating many, if not all, of the grievances of your 
business, and that henceforth everybody will be good and 
not gouge his neighbors or reject fair arbitration, and 
will submit, regardless of occasional small personal pref- 
erences, to some general policy which will eliminate many 
of the present difficulties and put the export lumber trade 
on a more sound and businesslike basis than it has ever 
enjoyed heretofore. 

As lam supposed to address you from a banker’s point 
of view, I may say that this particular outlook is not dif- 
ferent from that of any other conservative business man’s, 
consequently the further any business is removed from 
any uncertainty, the more it appeals to the banker. Panks 
in general, and in New Orleans in particular, are more 
than anxious to encourage the growth of all lines of busi- 
ness, and the exporter of lumber may always rest assured 
that if his business is conducted on a safe and honest 
basis he will have the support of his bank, and in the 
Gulf Coast territory and in New Orleans on probably less 
capital than would be required in almost any other part of 
the country. The thing the banker should always look 
to is safety, and when his client has demonstrated his 
business methods are such that possibilities of loss are 
practically eliminated, the client need have no further 
worries as to his bank’s support. 

To my mind the thing most necessary to bring the 
export lumber business to a higher plane of safety is a 
just and definite system of arbitration and the establish- 
ment of a reasonable and intelligent classification. As it 
is today, you probably know better than I that the ac- 
ceptance of a great many drafts drawn against foreign 
sales of lumber can not be regarded with certainty. The 
buyer may have had a few bad pieces in a former con- 
signment or it may be simply a subterfuge to avoid a 
shipment which the market has rendered unprofitable, or 
a dozen other causes operating under a system not clearly 
defined and under which the shipper has very little chance 
of a thoroughly square deal, The wrangles arising from 
differences of opinions, which have no recourse to an intel 
ligent or fair arbitration, naturally creates in the banker 
the idea that he had just as soon leave that particular 
business alone. 


Handling Lumber Drafts. 


The profit to a bank for handling lumber drafts is very 
small, and one shipment going wrong kicks up enough 
trouble to offset the pleasure of a dozen uneventful ones, 
regardless of the fact that the client is thoroughly respon- 
sible whether the drafts are paid or not. 

Although one of the greatest pleasures of banking is to 
see the small and honest business which you have helped 
along grow to wealth and affluence, I say frankly the 
banker hesitates on the little lumber firm, not on account 
of its personal integrity, but on account of the condition 
surrounding the business over which he has practicalls 
no control, and which, if the business runs to any con- 
siderable amount, may swamp it. Of course, the larye 
influential firm and the shippers representing their own 
houses abroad are relieved of a certain amount of the 
troubles of the average firm. However, this does not alter 
the fact or make it more reasonable that all the adjust 
ment should be on the buyer's side. I believe the average 
shipper wants his client to get what he buys, and it seems 
reasonable that some association should describe’ the 
grade in such a manner that there could be only one 
construction placed upon it. 

When conditions are adjusted to the extent that the 
seller of lumber knows his client is bound by some definite 
arrangement to accept or pay his drafts and settle their 
small differences later, he will find the bank's attitude 
toward lumber drafts greatly changed. The ideal manner 
under which any foreign draft can be drawn is, of course, 
a banker's credit. However, we appreciate that this is 
not always practical, and consequently since lumber ship- 
ments are drawn against at any number of days, both for 
acceptance and payment, it devolves upon the shipper to 
see that he is dealing with only reliable people. On the 
other hand, the shipper should not overlook the fact that 
the honest buyer is expecting everything he pays for, and 
that it is only human nature that any intentional varia- 
tion from grade which entails to him a loss should arouse 
in him the inclination to hit back when the opportunity 
presents itself. 

With the settlement of disputes fairly and by confining 
business to reliable firms, the uncared for shipment under 
an unaccepted draft, with its inevitable loss, should be 
come a thing of the past and all classes of lumber drafts 
improve in negotiability thereby. 

In looking to better adjustment of our differences with 
the other fellow, we must not overlook the fact that some 
responsibility devolves upon ourselves—that our business 
should be conducted in such manner as to inspire in our 
friends across the water a confidence in us and our ability 
to live up to a contract, and that the members of the Gull 
Coast Lumber Exporte Association are standing back 
of that only which is fair and honorable and are doing 
everything possible to suppress the irresponsible. 

I believe in this, gentlemen: You can accomplish splendid 
results, and the business which now engages the mone 
and the brains of so many clean, honorable men will, 




















MEMBERS OF THE GULF COAST EXPORTERS’ 


through the efforts of yourselves and other similar asso- 
ciations, be relieved of the objectionable features and 
that you will arrive at a mutually fair and reasonable 
arrangement for the settlement of difficulties with your 
clients abroad. 

The interest of the banks is not so much in the small 
profits arising from the negotiation of drafts as in the 
general welfare of the community, and any movement for 
the advancement and growth of a business which will 
redound to this end, you may rest assured, will always 
have the hearty support of the banks, 


OAK PLANK EXPORTERS. 


Association Acts in the Interests of American Ship- 
pers--Evils Encountered Abroad. 


Bavtimore, Mp., July 18.—At the meeting of the 
Wagon Oak Plank Exporters’ Association, Tuesday of 
last week, a tentative plan was adopted for ending the 
present unsatisfactory state of affairs in the export 
business In wagon oak planks, The plan contemplates 
the formation of a company or a clearing house to take 
care of all the planks shipped by members of the asso- 
ciation and any other exporters who desire to come in. 
The details of the plan were worked out by a committee 
members of which went to Europe last fall in the interest 
of the establishment of more acceptable conditions 
the other side of the Atlantic, and which has been 
work ever since on the details. 
_ The plan was submitted to the association’s attorney 
in order that all possible conflict with the Sherman anti 
trust law might be avoided. The intention is for the 
company or clearing house to take charge of the planks 
on this side, paying an advance on them, in accordance 
with a fixed arrangement, and to handle the planks thus 
obtained to the best advantage. The planks will be 
inspected and taken care of so that they may reach the 
Kuropean markets in the best possible condition, In 
this way shippers who feel that they can not hold their 
stocks and must realize would have an opportunity to dis 
pose of them, and at the same time the planks would get 
into hands capable of holding them and averting con 
gestion, with all of the attendant evils. The company 
or clearing house would be in a position to make such 
distribution as the market conditions may eall for. The 
plan, as stated, is only tentative, it having been decided 
at the meeting to have copies made and sent to all 
exporters in interest for their decision, If it appears 
that the trade generally favors the arrangement out 
lined, the organization of the company or clearing house 
will be decided on definitely and it will be given final 
shape and put into execution. If anyone has modifica 
tions to propose, his views will receive careful considera 
tion at a future meeting. The association will be guided 
entirely by the preferences of the trade. 

Shippers of oak planks realize that the existing evils 
will not be remedied as long as the shipper is virtually 
at the merey of the foreign buyer. Other means ot! 
effecting a readjustment having failed, the exporters 
have reached the conclusion that some such plan as the 
one proposed is essential to place the trade upon a sub 
stantial basis. On account of the hot weather the meet- 
ing was adjourned from Norfolk to one of the open 
pavilions at Cape Henry. There were present President 
Harvey M. Dickson, of Norfolk; Richard W. Price, of 
Price & Heald, Baltimore; John L, Aleock, of John L. 
Alcock & Co., Baltimore; Holger A, Koppel, Baltimore, 
and several others. Proxies were held for a number of 
additional exporters. All of those who have been ap- 
proached with regard to the matter have expressed them- 
selves heartily in favor of it. Secretary H. D. Bill- 
meyer, of the Billmeyer Lumber Company, Cumberland, 
Md., was directed to send out copies of the plan with 
requests for expressions of opinion. 
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From Illinois. 


VivTHtaNn, ILu., July 10 Please send us your “Community 
Development Series” advertisements, and oblige, 
Gwrorcp F. Les & Co. 


RicuMoND, UTAH, July 10.—Please send us copies of your 
“Community Development Series” of advertising, as we 
would like to follow up this work 

MONSON LUMBER COMPANY, LIMITED. 
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MONTANA RETAILERS’ ANNUAL. 


Official Reports Show Progress and Purposes — Membership, Transportation, Insurance and Sales 
Terms Discussed—Able Papers on Live Topices—Varied Entertainment. 


liunrer’s Hor Srrincs, Monxyv., July 15.—Amid su 
roundings pleasing to the eye, where its members 
could enjoy a few days’ outing, the second annual 
convention of the Montana 
Retail Lumbermen’s Asso 
ciation was held at the 
Dakota hotel, yesterday, 
about 130 lumbermen and 
members of their families 
heimg present. 

This is a charming place 
for « convention. Located 
in the foothills of — the 
Crazy mountains at an ele 
vation of 4,500 feet above 
sen level, 1,000 miles west 
of Minneapolis, and almost 
midway between that city 
and Puget sound, there is 
seonery as well as climate 
to recommend it. | Frém 
the veranda of the hotel 
one has a fine view of the 
Absaroka range of moun 
tains, just north of the 
Yellowstone National Park, 
while less than a mile 
from the hotel and between 
it and Springdale station, 
on the Northern Pacific 
railway, the stopping place 
for Hunter’s Hot Springs, the Yellowstone river hur 
ries onward, its green waters teeming with trout. It 
is peaceful and restful here, with the baths in the hot 
water, and especially the big swimming pool, but which 
was not so restful with a bunch of Montana retailers 
and salesmen from the Inland Empire and Coast mill 
concerns playing water basket ball. 

But as a place for a convention Hunter’s Hot Springs 
has the advantage of the convention, being the whole 
thing, with no city for the members to stray out into. 
As a result, there was a good attendance at yester 
day’s convention. 

Although only two years old, the Montana associa 
tion has made marked progress. It has an excellent 
membership of earnest, brainy retailers, awake to the 
situation, The membership is not so large but that the 
members are acquainted with one another and know 
their merits, which accounts for the excellent offieers 
who have guided it during its two years of existence, 
beginning with J. Kb. Lane, the first president, who was 
followed by H. M. Allen, whose administration closed 
in a blaze of glory yesterday. 

This being the first retail association meeting in 
the country to be held sinee the indictment of the 
secretaries of the western associations, it was inter 
esting to notice that A. L. Porter, secretary of the 
Western Retail Lumbermen’s Association, one of the 
indicted secretaries, who was present, was greeted 
with kind words of sympathy and support, and several 
members in speaking in the meeting referred to the 
prosecution, though Seeretary A. L. Porter made no 
reference to it in anything he said. 

The sessions of the convention were held in the 
solarium of the hotel, just off the big swimming pool. 


THE MORNING SESSION. 


The meeting was called to order by President H. M. 
\llen, shortly before 10 o’clock, and the address of 
weleome was delivered by J. H. Davidson, proprietor 
of the Dakota hotel, Hunter’s Hot Springs, who is 
the ‘‘Pooh-Bah’’ of the resort. It was short and to 
the point. In substance he said: 





\s mayor, president of the council, police and fire chief, 
ind a few other things, including purveyor of hot water 
and hot air, 1 bid you welcome to Hunter's Hot Springs 

W. J. Owen, of Moore, responded to the address of 
welcome. He said it was a privilege to be able to 
be present at this beautiful resort. It was not an 
oceasion for speechmaking, however, in his opinion, 
but for getting down and doing hard work. He 
referred to the prosecution of the association secre 
taries, saying: 

As an intelligent, law-abiding class of citizens and tax 
payers, L believe history will accord the retail lumber 
trade its proper place after the present investigations are 
over with. We will continue with our secretaries and our 
issociations to hold an honorable place among our fellow 
men 

Mr. Moore’s remarks were greeted with applause. 

The minutes of the preceding meeting were read 
hy Secretary George M. Porter. 





President’s Annual Address. 

President H. M. Allen presented his annual address, 
reviewing what the organization had aecomplished 
in the last year, and making some good suggestions as 
to future work. It follows: 


Il am more than pleased to greet you and extend a 
hearty welcome to you on this the second annual conven- 
tion of the Montana Retail Lumbermen’'s Association. We 
have met today not only to review the events of the past 
year but to recount experiencés, exchange confidences and 
receive that inspiration which will enable us to take up 
the work of the new year with courage and confidence. 

Let us then for the day lay aside business cares and 


give our time and attention to the interest of our associa 
tion. At the Helena meeting, June 18, 1910, a little over 
twelve months ago, you elected me president of this asso- 
elation. L have earnestly endeavored to handle its « i 
in a conservative and businesslike manner, as 
for the best interest of its members, and I trust 
discharge of my various duties | have fulfilled your ex- 
pectations and approval. 

We are to be congratulated on our growth during the 
last year, having added forty-seven new members and lost 
only twelve, making our total membership in good stand 
ing July 1, 191. Our annual dues are so small and with 
no membership fee IT can see no valid reason why our 
membership should not increase even faster, and I hope 
the day is not far distant when every yard in the state 
will be in the association, 

I would Sugeest «a membership committee, and let each 
inember of this association make himself an active mem- 
ber of that committee, get into the game and boost for 
our association, but above all don’t knock it. IT would 
recommend that after this meeting a new list of the mem- 
bers of this association be prepared and a copy mailed to 
each If you find upon looking over the list that your 
competitor is not a member, extend to him a personal in 
Vitation to join and try to get him to attend our meet 
ings. This, IT believe, would bring better results than 
could possibly be accomplished by correspondence, 

Help your secretary in every way possible; furnish him 
with any information of benefit to the members; you will 
find him always ready to do the same by you. Pay your 
dues promptly upon receipt of notice; it takes money to 
run the association and we have to depend on our dues 
for that purpose, as we have no other source of revenue 

brief account of cvents during the year now closed 
might be of interest to our members. 








Pleasurable Events. 

On September 1, 1910, we aecepted the cordial invita 
tion of the Montana Larch & Pine Manufacturers’ Asso- 
ciation, and held our first quarterly convention at Kalis- 
pell. The meeting was one of great interest and matters 
of considerable importance to the association were handled 
in an able manner tjefore adjournment the advisability 





Ht. M. ALLEN, OF BILLINGS, MONT. ; 
Retiring President Montana Retail Lumbermen’s Association, 


of dispensing with the second quarterly meeting in De 
cember was discussed at length, and it was decided to 
omit this meeting and hold the next one in March, date 
ond location to be decided by the president, 

This association is greatly indebted to the Montana 
Larch & Pine Manufacturers’ Association for its generous 
hospitality and untiring efforts to make our visit one of 
pleasure and comfort. The two days’ entertainment ac- 
corded our members and their ladies following the close 
of our convention never can be forgotten by those whose 
good fortune it was to be present. The day spent on the 
beautiful Flathead lake was one long to be remembered 
and our visit to the various mills and logging operations 
on the following day was both entertaining and instruc 
tive. 

Upon the urgent request of the dealers of Sheridan, 
Wyo., that the third quarterly meeting be held in that 
city, arrangements were accordingly made to that end, 
and on March 18 we held a very successful convention, 
which was largely attended and proved to be of great 
benefit to our members. We were royally entertained by 
the Sheridan dealers and coal mining companies in that 
Vicinity. 

The visits to the various mines were highly enjoyed 
by our members and the ladies of our party were well 
eared for by the Sheridan ladies. 

A Bereavement. 

It was my very sad duty to inform our members of the 
sudden death of our vice president, T. EK. Healey, which 
occurred September 24, 1910. Appropriate resolutions were 
passed by this association at the Sheridan convention, re- 
corded upon the minutes of that meeting, and a copy 
transmitted by our secretary to the bereaved family of 
the deceased, 

Legislation. 

At the Kalispell convention the very important matter 
of demurrage was thoroughly discussed, suitable resolu- 
tions were drafted and a copy sent the state railroad com- 
mission. The commission wanted tu reduce the time al- 
lowed from seventy-two to forty-eight hours. This as- 
sociation entered a protest and sent a committee to at- 
tend the hearing at Helena on September 7, 1910. As a 
result the seventy-two-hours’ free time for loading and 
unloading asked for will be continued. 

We were unable to secure the passage of the desired 
amendments to the present lien law at the last session of 
the legislature, owing in a measure to the lateness in 
which our bill was presented. We were assured, however, 
that had this bill been presented during the early part 
of the session the chances of its coming to a suecessful 
issue would have been much in our favor. 

The ‘‘Trust’’ Indictments. 
Ry prompt action we were able to lend our assistance 


in defeating the employers’ liability bill, which was being 
railroaded through the legislature, believing it to be un- 
just and detrimental to the various interests of our state 
Much has been written in the daily papers and trade 
journals of our country about the socalled “lumber trust’’ 
and the mode of procedure adopted by the Department 
of Justice to find the socalled “lumber trust.’”’ You have 
also read of the indictments against fourteen secretaries 
of us many retail lumbermen’s associations. On this sub- 
ject L can make no comment, other than I believe thes« 
associations and their secretaries are free from any viola- 
tion of the law and will be exonerated by the Department 
of Justice, and I sincerely hope that its findings will be 
made as public as its suspicions before the investigation 

In closing L desire to express. my appreciation of the 
courtesy and consideration extended me by the members 
of this association, and especially am I indebted to our 
secretary, G. M. Porter, for his valuable assistance and 
vniform kindness. I desire also to thank the representa 
tives of the various Jumber journals for the interest the) 
ut all times have taken in our association, and for the 
Valuable assistance they have rendered from time to time 
toward making our conventions so interesting and profit- 
able, 

Secretary’s Report. 

The annual report of Secretary G. M. Porter fol 
lowed, giving more of the details of the association's 
progress than had the president in his address. See 
retary Porter's report follows: 

In submitting my annual report for this, our second 
annual convention, IT have endeavored to condense it into 
the fewest words possible in order that we may devote 
more time to the subjects and addresses on the program 
It has been the aim of those who prepared the program 
for this meeting to provide something instructive and 
helpful, for it is the desire of associations of this charac 
ter to do all that can be done to help make condition 
better and more satisfactory. 

There are many ways of accomplishing this, and if 
unyone has some question or thought on the subjects pre 
sented here today, or on any other subject, I can assure 
him that it will not be out of place to present them. 

Our organization is mainly for educational purposes and 
is of benefit to us only when used in that way, and in 
bringing together a number of the dealers who become 
friends instead of remaining cnemies, as would often be 
the case did they not become acquainted. 

The year just closed has been a successful one for this 
association. Forty-seven new members have been added 
to the membership list, which was 156 at the time of 
holding the last annual meeting at Helena, June 18, 1910 
This makes the total number 203. Out of this number we 
have lost twelve members; five have not renewed their 
membership; three have gone out of business; four have 
sold out to other parties, who have not as yet affiliated 
with the association, leaving a total membership in good 
standing at this time of 191. 

Two quarterly meetings have been held this year—the 
first at Kalispell, September 1-2-3, and the other at 
Sheridan, Wyo., March 17-18. The December meeting 
was omitted on account of the holidays. 

I will mention several matters taken up by the associa 
tion the last year. 





Demurrage. 

Under this heading I wish to call your attention to the 
proposed changes in demurrage rules in Montana, regard 
ing which the state railroad commission had a_ publi 
hearing at Helena September 7 to ascertain the wishes ot 
the shippers in the state. It was proposed to reduce thi 
seventy-two hours’ free time for loading or unloading to 
forty-eight hours and to provide an average plan whereby 
time gained on one car may be applied on another as an 
offset. 

The members did not favor this plan, and a committer 
was appointed from this association to attend the hearing, 
together with committees from other lines of business 
Objections were raised to the abolition of the seventy 
two hours’ free time on commodities which this state had 
enjoyed, ~ 

The result of this meeting was that the uniform code 
became effective in this state October 15, with the excep 
tion that the seventy-two hours’ free time was allowed 
for loading or unloading the commodities asked for, which 
originated within the state. 


Montana Lien Law. 

At the last session of the legislature a bill was intro 
duced asking for two amendments to the present lien 
law, namely, the extension of time for foreclosure trom 
one year to three years, and that the amount of land out 
side city or town be increased from one acre to read ‘not 
to exceed 160 acres.”” We were not successful in getting 
these amendments, as so much time and attention was 
given each day until adjournment balloting for United 
States senator that much-needed legislation was postponed 
indefinitely. 

At this point I wis) to say that while the results ex 
pected by the members in behalf of the mechanic's lien 
were not obtained, the members who last fall gave up 
their business and went to Helena to do what they could 
can not be blamed. You may have my word for it that 
they did all they could under the circumstances 


Employer’s Liability Bill. 

Shortly before adjournment the employer's liability bi 
came before the legislature, and we were asked by som: 
of our members to use our influence in defeating this bil 
in its present form, as it provided that a certain amoun 
should be paid in case of injury to the employee, whethe! 
through his carelessness or otherwise; also that the com 
pany may be sued and the amount the employee coul 
get under that act would be left to the decision of tl 
jury and no limit put upon it. This bill, however, w 
defeated and another introduced in its place, which w 
a just one and received support. 

In closing I want to say to those who are not meni 
of the state association that we would especially urge up 
them to join and help along in this larger and bett« 
movement for advancement of our conditions as ret 
dealers. 





Committees. 

President Allen announced the following comm:tte: 
for the meeting: 

Auditing—A. W. Gates, Lewistown; H. A. Temple 
Great Falls; (. I. Bowlen, Red Lodge. 

Resolutions—J. Kk. Lane, Lewistown; B. J toorm” 
Great Falls; E. A. Stiefel, Belgrade. 

Election of Officers. 

At this juncture President Allen announced that th 
cleetion of officers was in order, and B. J, Boorm:)) 
of Kalispell, approved of having a committee appoint: 
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to bring in recommendations. Several opposed the 
idea, believing it better to have the nominations made 
on the floor of the convention, and after some ‘iseus 
sion Mr. Boorman withdrew his motion for a nom- 
inating committee, and the election was proceeded 
with. 

W. K. Moore, of Billings, and C. J. Baldwin, of 
Lridger, were appointed tellers. 

An informal ballot resulted in W. J. Owen, of 
Moore, and H. A. Templeton, of Great Falls, receiving 
the most votes for president for the ensuing year. A 
formal ballot was then proceeded with, resulting in 
the election of Mr. Templeton as president, although 
the vote was very close. On motion it was, however, 
made unanimous. W. J. Owen was unanimously chosen 
for vice president. 

Directors. 


The election of five directors was taken up, these to 
take the place of the following who retired: KE. M. 
Sybert, Livingston; P. F. Ryder, Glasgow; J. M. Flint, 
Bozeman; D. E. Swinehart, Helena; KF. M. Yaw, Great 
Falls. 

The result of the ballot was the election of the fol 
lowing as members of the board of directors for the 
ensuing year: J. M. Flint, Bozeman; J. EK. Lane, 
Lewistown; C. J. Baldwin, Bridger; E. M. Sybert, 
Livingston; H. M. Yaw, Great Falls. 


President Templeton’s Inaugural Address. 


At this point the newly elected president was 
escorted to the chair by a committee consisting of 
W. J. Scott and J. M. Flint. After the applause had 
subsided, President Templeton spoke briefly, expressing 
his appreciation of the honor conferred on him, and 
declaring that if he could do as well as his predecessor 
he would be satisfied. He also urged every member to 
do everything possible the coming year to dispel the 
erroneous idea the public has of lumbermen, While 
the press has much to do with this attitude, he believed 
the hearts of the people must be reached and on going 
home every member should try in every way to show 
the people that believe there is a lumber trust that 
they are wrong. President Templeton’s inaugural ad 
dress, though impromptu, was most earnest and sincere 
and augured well for the future of the association, at 
least for the next twelve months. 

Adjournment was then taken for lunch. 


AFTERNOON SESSION. 


After a group photo of the members and ladies 
was taken in front of the hotel, the afternoon session 
was called to order shortly after 2 p. m. by President 
Templeton, who announced that the banquet would 
be held in the big dining room of the Dakota hotel 
at 8 p. m. and that it was especially desired that the 
ladies attend. 


Wyoming Dropped. 


Secretary G. M. Porter then read a_ resolution 
adopted by the directors to the effect that owing to 
the fact that the dealers of Wyoming have formed a 
state association of their own, the by-laws of the 
Montana association be amended so as to include only 
dealers in Montana. At present about twenty dealers 
in northwestern Wyoming belong to this association. 
After a short discussion the resolution was approved. 

“The Vatue of the Local Association to Its Mem 
bers’? was discussed by W. A. McCampbell, of Bil- 
lings, who as a veteran lumber and door salesman 
expressed some clear and concise ideas on the subject 
in the following address: 


Value of the Local Association to Its Members. 


I will endeavor briefly to give you a few reasons why I 
think the association is a benefit to its members. The word 
“association” means a joining or meeting together of two 
or more persons having interests in common, and I think 
all retail lumbermen have a great many, and in fact nearly 
all of their interests in common. ‘The lumber business ditf- 
fers from all other classes of merchandise business from 
the fact that every house that is built, every shed that is 
thrown together, or every brifige or culvert that needs to 
be constructed, takes practically the same kind of materials. 
The merchant at Glendive handles penetra the same 
kinds of material that the one in Missoula does. Conse- 
quently the interests of lumber dealers are more closely 
allied than thev are in almost any other class of merchan- 
dising, and there must, therefore, be a very close connection 
between the dealer who sells the material and the man who 
manutactures or wholesales 

The work and meetings of the association tend to broaden 
your views, get you out of the narrow confines of your own 
yard and town: bring you in touch with your neighbors 
and friends, and with the dealer from a distance as well. 
You get the benefit of his experience, and the friendships 
and fraternal spirit engendered can not fail to be profitable 
to all, far in excess of any small items of dues you may 
have had to pay, or expense you have incurred in attending 
the meeting. 

In view of the business conditions of the country at 
present, I believe that more than ever the retail lumber 
dealers should work in harmony. There will come a time 
next fall when you all will be too busy to think of discord, 
but will be loading out the goods, and wiring the mill to 
hurry up that last order. 


Due to Association. 


Every advantage the retail dealer enjoys as to his relation 
to the wholesaler and manufacturer, in the way of coépera- 
tion, is due to the work of associations. Without this 
coédperation on the part of the manufacturer and wholesaler, 
I would not want to be in the retail business. As long as 
they pursue the policy of selling through the dealers only, 
the dealer should give his loyal support to them. He should 
five as well as receive, and should assume his share of the 
responsibility. The wholesalers have large investments that 
Must be supported. The goods are manufactured to be sold, 
and if not through the dealer, how? You owe them the 
Same measure of consideration that you receive. Manufac- 
turers and dealers, you should pull together! I believe in 
£00ds being sold through the dealers, and I think that the 
Wholesalers and manufacturers owe their .allegience to the 
4ssociation, as it teachers right business methods and brings 
the dealer and the manufacturer in closer touch and is the 


proper channel for the promulgation of trade ethics. 

Associations show the folly of destructive competition. 
They show that it does not pay to hammer all the profit 
out of the business just to keep a dealer in the next wwn 
from making a dollar. 

believe that it would be a good business policy for all 
state associations to hold one annual meeting at some con- 
venient, central point, and a quarterly meeting at different 
parts of the state—meetings to be held at the call of the 
president and the board of directors at such times and 
places as seem advisable. At such meeting matters of local 
interest can be taken up and a great deal of good work 
accomplished, Therefore, more immediate and direct benefits 
would accrue to the members. 

Do you realize the amount of benefit you receive from the 
officers of the association? They are awake at all times, 
looking after your interests. Fail to support and encourage 
them, criticize and condemn them, and the changed condi- 
tions would manifest themselves at once. Give them your 
hearty support at all times, and help them to maintain the 
harmonious conditions as they now exist, and the common 
sense business methods that always should be maintained 
between all glasses of men whose interests are in common. 
Keep up the state association, by all means, and at each 
meeting add new enthusiasm to the work, and I feel sure 
that you will be amply repaid, not only in the helpful influ- 
ence, but in good hard dollars and cents. 


Coal as a Side Line for Retail Lumbermen. 


J. KE. Woodard, superintendent of the Roundup 
Coal Mining Company, at Roundup, presented an ad- 
dress on ‘‘Coal as a Side Line for Retail Lumber 
men.’’ He explained at the outset that it is always 
the man on the outside who is prone to give advice. 
He was in that position. His address follows: 


Have you noticed that it is the fellow who never threw 
a baseball who is the most critical rooter in the bleachers? 
It is the bachelor who tells you how to handle a wife; 
the old maid always knows the proper food and care for 
babies, and the seedy citizen who wants to borrow a “five” 
is always the fellow who wants to give you a stock market 
tip. It is pretty much the same thing to have a mere coal 
producer appear before you to discuss the coal business 
with you and offer a few suggestions on the handling of 
the coal end of your business. 

It has occurred to me that the retail lumbermen, as a 
whole, are rather indifferent fn their attention to the coal 
end of their business. No two material lines ever dove- 
tailed together so completely as the coal and lumber busi- 
ness. Particularly in this part of the world is this the 
case. The winter season is too severe for building opera- 
tions and the lumber business is at a standstill. Why 
can’t the regular force of a lumber yard be profitably em- 
ployed in the sale of fuel during that article’s busiest sea- 
son? Why can’t the teams that many lumber yards own 
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that are eating thelr heads off in the winter time be use- 
fully employed in delivering coal? Why can’t the sheds 
depleted of lime and cement stocks be used for the storage 
of coal? Some lumber companies do not go into the coal 
business at all, and many others, if they do go into it, 
regard their coal business as a side line of very little 
importance. Yard managers and general managers of lum- 
ber companies get minute information on lumber. They 
study its grades, qualities, freight rates etc. They engage, 
solicit and importune contractors and builders. They watch 
building records with hawklike eye for new construction 
permits; but when it comes to coal they do not display 
the same activity or energy. They are usually satisfied 
with a few regular customers, and they claim they have 
not time to go into coal matters. They say that their 
yard is not equipped for the storage of coal; that “so-and- 
so” is regularly engaged in the coal business and seems to 
get most of the business away from them, particularly steam 
contracts and carload sales. You ask the manager a reason 
for this and he really does not know. He has not paid much 
attention to prices and he does not know just what grade 
of, coal was bought. They seem to fail to give the detailed 
attention and persistent energy to the coal business that 
they do to thelr other lines, and naturally they complain 
that coal as a side line does not amount to anything and 
that there is no money in it. 

A few years ago this northwestern country experienced 
a coal shortage and a reai serious one at that. ‘his was 
not due to a lack of coal mines, but primarily to the con- 
gestion of the railroads and the general failure of dealers 
to provide themselves with storage. The year of the short- 
age the average number of days that the Gommercial coal 
mines of the Northwest worked was less than two hundred. 
As soon as business conditions mend and the country grows 
real active again, coal shortages are likely to recur unless 
the dealers of the Northwest arrange to provide themselves 
with reasonable storage facilities. In the Kast the retailer 
of coal puts in most of his stock of hard coal in the spring 
and the bulk of his domestic soft coal is stored during 
the summer months. During the summer he receives a 
concession in price, more carefully prepared coal and imme- 
diate deliveries by the railroads. Jnless the mines of the 
East are tied up with prolonged labor difficulties the dealer 
hardly ever has to turn a customer away for lack of coal 
on hand. Out here we do not have hard coal, and some 
of our soft coals deteriorate quickly and can not stand pro- 
longed storage, but we have a good many coals that when 
properly housed will stand four to eight months’ storage 
without any deterioration. Loss of sales consequent on run- 
ning out of coal during the winter months fully offsets 
the interest on the money tied up in a reasonable amount 
of storage coal. The loss of the sale of a ton of coal never 
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can be made up. The mines can produce just so much coal 
a day, so it is impossible for them to give immediate atten- 
tion to the orders of every dealer when all orders come in 
over the wires together at a time when the thermometer 
drops to about zero. If the coal dealers of the Northwest 
would realize that it takes more than an express dray and 
a wagon scale to conduct successfully the retail coal business 
the “fly-by-night” dealer would be eliminated; there would 
be fewer dealers, and the general conditions of retail trade 
would improve greatly. 

I would urge upon the lumber company that enters the 
retail coal business to build a reasonable amount of sub- 
Stantlal storage bins; to fill these bins in the early fall 
and to keep a supply in them through the winter. I would 
Suggest to the manager that he acquaint himself generally 
with the coals tributary to his territory; determine the 
kind or kinds that he can profitably handle; become 
acquainted with the producers, the size and equipment of 
the mines, their probable ability to fill orders and the kind 
and quality of preparation they make. 

Though it is hard and expensive to {ntroduce a new arti- 
cle to the public, the coal dealer can influence his customers 
much more than any other man, for the reason that ninety- 
nine out of every hundred people know nothing about the 
coal they are burning and have not studied their own fuel 
problems. Each of the good coals has its special advan- 
tages and frequently a good grade of coal will fail in a 
place where a poorer coal will succeed, simply because the 
user has not learned the best way to handle his coal and 
has not adapted his heating apparatus and drafts to the 
particular size and kind of coal he is using. I would not 
always advise a lumber yard to go into the coal business 
where retail coal dealers already strongly occupy the field, 
but where lumber yards are in the coal business let them 
work it for all it is worth or let them stay out of it. 
Properly handled it can make you as much money as any 
one line you handle. Indifferently conducted it will always 
be a nuisance and possibly a money loser. The lumber yards 
that pioneer our new western towns have an excellent 
opportunity to properly inaugurate the retail coal business 
and should always be able to hold the bulk of the business 
if the managers and yardmen will give it a proper allotment 
of their efforts. 

Nobody is so popular during the brief winter months and 
nobody so unpopular through the long spring and summer 
months as the salesman for a coal mining company; so I 
would plead for him and ask that when you “roast him” 
for delayed shipments and deliveries and poor preparation 
you bear with the producer a little and consider that he has 
troublesome business problems to solve neve the same as his 
friend, the lumberman. There is no business whose very 
life is in such constant jeopardy by reason of accidents 
or explosions that in one hour will wipe out investments 
and earnings of years; no business so completely dominated 
by organized labor with its constantly increasing demands 
for higher wages and poorer methods of mining .. return ; 
no business in which more of its product is wasted in order 
to fill the orders of its customers; no business so entirely 
dependent upon railway transportation at a time of the 
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year when the railroads find operations most difficult. 

It has been a pleasure for me to have had an opportunity 
of meeting with you all here and | wish to thank your 
association for its kind invitation, and my friend, Mr. Lane, 
for his assurance that I would be perfectly safe in this band 
of Hoo-Hoo. I trust that some time we may have you all 
over at Roundup, where you may see the practical workings 
of a western coal mine, and where you can learn more 
about coal in an hour than I would be able to tell you in 
weeks. 


Local Freight Rates. 


Local freight rates, terms of sale, and overcrowding 
of territory were mentioned on the program as topics 
for discussion on the part of all present. F. A. Stoltze, 
of Great Falls, and J. E. Lane, of Lewistown, briefly 
discussed the freight rate situation. They maintained 
that the importance of local shipments now warrants 
consideration on the part of the railroads. He said 
that local rates in Montana are now so high that they 
are almost prohibitive. The railroads maintain that 
there is not enough business to warrant lower rates, 
yet Mr. Stoltze believed that if the rates were lower 
there would be sufficient business to justify a reduc 
tion. It, was urged that members endeavor to put the 
matter before the state railroad commission. 

J. M. Flint, of Bozeman, thought local rates in Mon 
tana far too high, as compared with similar rates in 
other states. 

Secretary A. L. Porter, of the Western Retail Lum 
bermen’s Association, Spokane, Wash., offered the in 
formation that there are rate experts in Spokane who 
have been doing similar work for the Chamber of 
Commerce, who could be employed to investigate the 
subject and make a comparative report. 

Mr. Lane thought it best to take up the matter 
with the railroads first, and perhaps relief would be 
voluntarily accorded. He moved that a committe: 
of three be appointed to bring the matter to the at 
tention of the railroads first, and then if no relief 
were obtained to put the matter up to the railroad 
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commission. The motion prevailed, and the Chair 
appointed the following as the committee: 


A. W. Gates, Lewistown. 
F. A. Stoltze, Great Falls. 
J. M. Fiint, Bozeman. 


Retail Terms of Sale. 

Regarding terms of sale, B. J. Boorman, of Kalis- 
pell, thought too much eare could not be given to this 
subject. He believed that lumbermen are weak in this 
end of their business. When they do business with 
banks there is a specific understanding with the bank 
and its terms have to be met. When material is sold 
there should be a definite understanding as to when 
it is to be paid for. In his own business he obtains 
from every credit customer 2 record of his financial 
condition, time of payment etc. 

Charles D. Jones, of Miles City, agreed that care 
should be taken and a definite agreement as to when 
ihe account will be settled be had with every customer 
who asks for time. 

Mr. Lane approved of a greater efficiency in sales 
manship. It is a subject of interest to all, L. F. 
Douthett, of Big Timber, told of some experiences in 
credit sales. 

Kk. A. Steifel, of Belgrade, said he had adopted a 
cash sale system, and when cash could not be paid 
the buyer was permitted to pay interest. The other 
dealers in the town would not follow suit, so Mr. 
Steifel said he had to abandon the plan. 

Some time was devoted to a discussion of the lien 
law in Montana, members expressing their views and 
those of the attorneys they have employed. It seems 
that the supreme court of the state has not as yet 
ruled definitely regarding some phases of it. 


Co-operation and Its Value. 
The value of working together was treated by J. I. 
Lune, who presented a paper on the subject of ‘*Co 
operation and Its Value.’’ It follows: 


Coéperation and its value is a subject that should be 
taken seriously by every individual or corporation. In 
cobperation lies the success of every form of business. As 
the old adage goes, “Where there is unity there is 
strength.” 

In our every day life we find it necessary to call oa 
our competitor and he in return calls on us, When we 
find business conditions arising each day that compel us 
to use our best judgment, we look around for some friend 
or party who has the same interests at heart to cojperate 
with or to advise with. We find, however well posted 
or how thorough we become in any line, we can always 
learn something of benefit and to our advantage by get- 
ting other views and ideas. 

‘The success of the United States Steel Corporation, Con- 
tinental Ob, and all large companies started in a small 
way and by codperation (some think it was coercion) have 
expanded their industry, whatever it may be, to the gi- 
vantic corporations of today. 

The railroad companies cojperate with one another (and 
by the way the government is compelling them to coéper- 
ute with them). By this they avoid great losses by rate 
wars and price cutting, which has its effect on every in- 
dustry, When a rate war is started each and every one 
of us can feel the effect of noncoiperation. We fail to 
notice the results of cojperation when everything is mov- 
ing smoothly. We take it for granted that this is regular 
and comes from no cause other than natural conditions, 
but when our local condition is running smoothly we can 
ittribute this to nothing more nor less than successful 
coéperation. 

When the banking interests of today are running along 
with their reserves above normal, and money seems easy 
and prosperity seems to abound on every hand, it is 
eaused mostly by coéperation. Someone may say, ‘“‘Why 
not attribute this to crop conditions?’ which in no way 
can codperate, as this making of crop lies entirely with the 
elements, but by successful coéperation with the Depart- 
ment of Agriculture and the coéperation of the farmer and 
with one another, agriculture in the United States has 
become a science and has increased in efficiency over 100 
percent in the last ten years. This alone has proven that 
codjperation has its effect more than anything else. 

\nd the elements—these also can be reached by coijpera- 
tion, for the good moral character of the majority in 
dreams of reforms of today will permit even a lumber- 
man to coéperate with our great Supreme Being and as 
the Good Book tells us a few prayers in the right spirit 
will reap rewards. In a great many instances we have 
read about “Bleeding Kansas” calling together the clan 
in prayers for rain. 


United States Codperation. 

Uncle Sam has the greatest coijperative establishment, 
for by his knowledge of international questions, and hav- 
ing in mind the great problem of protecting his subjects 
wainst the commercial world, has demonstrated that co- 
operation is the one and only way to successfully operate 
this great country He can coiperate with England, 
france, Germany, Russia and all foreign countries, re- 
warding the importation of and exportation of what each 
produces, for we must have some of the products of each 
f these countries and they fn return import from us, and 
in our immigration lines, Russia, Poland, Italy and most 
il European countries have a crowded condition. Their 


population is so great that it becomes necessary to 
migrate to some other country, and we in return want to 
go there to see and study their conditions, By coépera- 
tion we are ready to receive what is agreed as a desirable 
element to come and participate in our undeveloped op- 
portunities. 

‘Lhere is no end to coéperation—in all branches of busi- 
ness it is necessary. As an illustration, one of our muiti- 
millionaires a few.years ago built a railroad. From some 
source came a query as to how he expected to build it. 
His reply was that he could build the road on a few 
years’ income and not be financially distressed. He had 
overlooked the main feature that was necessary—codépera- 
tion with other railroads, for freight and passengers. Also 
it would be necessary to have steel and roiling stock. As 
soon as he learned money was not all needed to complete 
his road, a short canvass of the situation soon taught him 
cobperation was necessary for the completion and suc- 
cess of the road. 

‘There are times when a lumberman, or merchants of all 
lines, need money to tide them over certain periods. Co- 
operation with the banker then becomes a necessity. If 
the banker fails to cojperate, then the result is to sell 
out or eventually be closed out. 

If it were not for coéperation none of us would be here 
today, as we all have learned that it is necessary to 
cojbperate with our sweethearts before we could get very 
fur along in married life. After marriage it is even more 
necessary to coéperate with our better halves, for then 
we are compelled to work harmoniously whether we want 
to or not if we expect to get along successfully. If not, 
then his or her matrimonial life has been a failure. 

There is no argument against coéperation as we find 
it more and more as we progress. Even the federal gov- 
ernment today is probing trust after trust, trying to com- 
pel them to coéiperuate with the government, that the 
people who claim they are eliminated from the coéperative 
fold and are loudly proclaiming trust and clamoring for 
a chance to be included in this question of the great 
“octopus” whose arms and suckers are reaching out on 
every hand ready to awaken some sleepy dreamer from 
“u. quiet nap, and whose ambition is wholly void of even 
an attempt at coiperation expect to be carried along 
without being known to anyone except a howling mass or 
people who awaken only when the fellow who is wide 
uwake has put one over him. 

Cobperation has merit in each and every instance. It 
may be taken in many different forms, whether it be 
social, moral, financial, commercial or in any walk in life. 
There are, of course, times when coéperation is overlooked 
and one bulges ahead and goes blindly in certain lines, 
feeling that it is unnecessary. This party may be suc- 
cessful, but before he has gone very far he will find evi- 
dence of coéperation before he is hardly aware of it. 

On the other hand, there are times when difference of 
opinions makes coéperation impossible. Our forefathers 
fought in the Revolutionary war for a right that England 
saw different and today they go hand in hand, each rec- 
ognizing equal and fair right to one another. 

It became necessary for the United States to go to war 
between themselves in 1861 to settle a difference of opin- 
ion; the same with the late war with Spain, but now all 
is well and good and all working together. Businesses, 
however, have the same relation to one another and as 
a consequence many battles are fought along competitive 
lines for certain rights that each claim is in favor or 
against their respective right. Sometimes these differences 
exist for years, to the disadvantage and financial loss of 
both when certain conditions arise to show both sides 
that their differences are only folly and coéperation, then 
becomes the main factor for both, and by each assuming 
the give-and-take method things run along in regulai 
channels and sooner or later all are better off and better 
satisfied. As the old story goes, two yards in a Missouri 
town were feeling antagonistic to one another and were 
selling material at cost, when one day one of the owners 
of a lumber yard noticed in one of the home papers an 
article headed, “Why is lumber so high?’ and accusing 
all the lumber yards of charging enormous prices. As a 
result it was almost prohibitive to build. After carefully 
reading the article he called on his competitor and said, 
‘You see now what fools we have been. Let’s get to- 
gether, cojperate with one another and get fair prices. 
{t will be better appreciated by our customers.’’ There 
is no exception to this rule (a personal experience). 


Meaning of Coédperation. 


If a representative of the government were here he 
might say coiperation along the lines suggested was con- 
trury to the ideas of the government or the Sherman anti- 
trust law, but it is not so. It does not mean the setting 
of prices in restraint of trade. It does not mean a trust. It 
is merely a proposition of supply and demand, the actual 
cost of the material plus freight, handling charges and a 
fair understanding as to a reasonable percentage of profit 
on the investment. The amount of profit each and every 
individual or corporation is entitled to is actually governed 
by competition. In this there should be taken into con- 
sideration a reasonable depreciation of plant; also a rea- 
sorable amount for charge-off accounts, taxes and insur- 
ance; also the risk by fire or wind and theft or breakage, 
Ali these items und many more confront one in busi- 
ness, that only experience and careful attention to busi- 
ness and system in business will enable everyone to add 
these to the mill or wholesale cost, and determine what 
should mean an actual cost of every dollar purchased; 
then, by adding a reasonable percent of profit, we arrive 
aut what an article can be sold for on a profit, and when 
one sells for less he certainly is losing money and doing 
business for his health. 

I merely mention these as a matter of explanation to 
show how each concern arrives at a selling price, as these 
are old figures handed down from years back. But to 
get back to the subject “Coéperation and Its Value,” 
there should be very little difference in the cost of mate- 
tial, the freight being the same, and there should be no 
difference in the cost of doing business. Then coédperation 
should adjust a reasonable margin of profit, and if all 


are fair to the customer and to one another, business 
should adjust itself satisfactorily to all. Of course, local 
covditions are the points at issue. 

Brown claims that Smith sold a bill at less than he 
quoted and Smith says that on an even break the cus- 
tomer would favor him. The customer tells Brown he is 
high. 3rown claims that Smith sold the last job that 
should have been his, and he cuts the next bill. Smith 
finds it out and the fight is on. They then give vent to 
their feelings and finally coéperate. There are so many 
illustrations. ‘lhey are not new and everyone is familiar 
with all the ups and downs, but to the successful in any 
line of commerce we can not get away from the fact tnat 
coéperation is the one and only method to follow, for bet- 
terment of a community, both socially and financially, and 
one may say morally—for how much different it is to go 
to one’s office in the morning knowing that one has had 
a good business and has sold his merchandise at a fair 
profit, and that Jones also had the same—also how much 
more pleasant to meet Mr. Jones and stop and chat about 
the church, the opera~or the babies, instead of feeling 
like one had been up late the night before or lost at 
bridge, barely speak in passing or have the hostess at 
the social gathering ask if you ever met Mr. or Mrs. 
Jones. How much nicer is coéperation. We all know 
which is best, but nature endowed us all with different 
temperaments and ideas and therefore look at things dif- 
ferently than we may express our views generally. 

There never was a time when coéperation was more 
necessary than now. With the socalled “trust investiga- 
tion’’ in progress; with the public unenlightened as to 
actual conditions; with great mail order houses further- 
ing the situation and egging on the government, our very 
existence depends on universal coéperation, for as soom 
as a portion of the retail lumbermen fail to rally to the 
support or fail to lend a helping hand, in person or finan- 
cially, the great battle for what should be our rights will 
be brushed aside and we shall be left to start a new 
era in the lumber industry. I trust that before we are 
through we will all coéperate with one another and 
be as one great family. Then we will all see the great 
value of coéperation. 

Future of the Retail Lumber Business in Montana and 
Northwestern Wyoming. 

The subject assigned to B. J. Boorman, of Kalis- 
pell, was a long one. It was: ‘‘What Is to Be the 
Future of the Retail Lumber Business in Central and 
Western Montana and Northwestern Wyoming?’’ Mr. 
Boorman explained that he had prepared his address 
hurriedly on his return two days before from an east- 
ern trip. However, he discussed the topic in the 
following able manner: 


As business men we are apt not to think seriously enough 
of our connections. We are prone to disregard the wonderful 
advantages of the commonwealth in which we are living. 
We do not half appreciate the environments that surround 
us. It is well for those who ride in palace cars and whizz- 
ing autos to remember the days of our great grandfathers 
and our great grandmothers, who, amid perils and privations, 
left that old puritan home, and with the benediction, “God 
bless you,” crossed the Alleghenies, traveled on, on, not, 
however, in commodious and comfortable vehicles but in 
rough wagons. They journeyed westward with their eyes 
westward and their hearts heavenward, enduring privations 
and hardships; endangered by the possible attacks of the 
hostile Indians at any moment, yet they pressed on west- 
ward to establish their homes in this great western country, 
in order that you and | might appreciate the blessings that 
we today enjoy. The more often we think of the heroes and 
heroines of the ge the more often we are reminded that 
there has been the greatest heritage left to us that ever was 
left to any people. 

The merchant seeing the possibilities of this great country 
and being of optimistic ideas, enters into merchandising. 
Occasionally he is asked by the settlers to get some lumber 
and building material in order that they can build better 
homes. He realizes that there is not sufficient trade to war- 
rant making the investment, but being optimistic as to the 
future of the community and great commonwealth in which 
he lives, he gladly consents to their wishes and soon he 
ships in a complete stock of lumber and building supplies. 
Ile builds sheds for it; he sells it at a reasonable price, and 
is satisfied and his customers are all happy and contented. 
Upon investigation he finds that he has invested $8,000 in 
this building material, and perhaps the trade is not enough 
to warrant the investment; yet he is provident in building 
plans for the future so he does not murmur. He figures 
that on his investment of $8,000 he is entitled to a net 
income of $800. He finds also that he has a fixed expense 
of $1,200 a year. ‘To this you will add the net income of 
$800 a year, making a grand total of $2,000. He sells, say, 
350,000 feet of lumber a year, which will bring him a margin 
of $6 a thousand. As before stated, he is satisfied, and his 
customers are happy and contented; but there is an inva- 
sion; an invasion, perhaps, of an eastern line yard. Its 
agent happens along some day, perhaps, when the merchant 
is putting out a couple of loads of lumber, perhaps the first 
he has sold in a week, and the agent is impressed by seeing 
this activity, and declares that Jones is making a barrel of 
money. It is not right that he be permitted to have this 
patronage, and the next thing he has is another lumber yard 
to compete with, potwithstanding the fact that the volume 
of business has not increased; but there has been a duplica- 
tion of expense, a duplication of investment and necessarily 
a duplication all around, so that in order to receive that 
$800 net income to which the merchant is entitled he finds 
that he must get a margin of $12 a thousand on the lumber 
he sells, or twice as much as bis margin was when he sold 
350,000 feet of lumber, for now he sells only 175,000 feet. 

At this juncture it might be well to repeat that no matter 
how many lumber yards may be located at one point, or no 
matter how congested business may be at any one particular 
point, the consumer always thinks that there is room for 
more yards, and he labors under the impression and mis 
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apprehension that the more lumber yards there are the 
cheaper he will be able to get his lumber; not realizing that 
a duplication of investment and a duplication of expense 
materially increases the cost of a commodity. 


About Line Yards. 


Twenty years ago, when I first took up lumbering as a& 
calling, there were very few exclusive jumber yards in east- 
ern Montana, and I presume that the same condition existed 
in northwestern Wyoming. There were absolutely none that 
had any mill connections or any Minneapolis lineyard con- 
nection at that time. I remember, perhaps twelve years 
ago, of remarking to those who were handling lumber at that 
time in connection with their mercantile business that the 
time would arrive when the lumber business would be car- 
ried on as # special business and not be run in connection 
with any mercantile establishment. This prophecy did not 
meet with general favor, but it has come to pass, neverthe- 
less, and more quickly than I anticipated. 

If you will look carefully over the list of the Western 
Retail Lumberman’s Association you will find that there are 
269 yards in Montana that are members of the association. 
Of this number 190 yards have mill connection, leaving 
seventy-nine of the so-called independent yards, and the 
number of independent yards is fast decreasing. 

What will be the result of the invasion of the line a 
in Montana? The condition is serious in the extreme. Many 
Minneapolis line yards have mill connections and supply their 
own yards. Many are not loyal to the mills that protect 
their territory. ‘The mills on the Coast have been richly 
endowed and the Divine Architect of the universe bas given 
them waterways with which to have the markets of the 
world to sell in. Since all our transcontinental railroads 
terminate in their region, they also have the advantage of 
shipment over the transcontinental lines. ‘The mills a little 
farther in the interior, in the Spokane region, also have 
advantages of shipment over the transcontinental lines, but 
the mills that logically should supply the Wyoming and 
Montana trade (I refer to the Flathead and Missoula 
regions) have not these advantages. They are often confined 
to one railroad over which they can market their products, 
and never have more than two railroads. They have been 
loyal in the support of the retailers in that territory. They 
have been loyal in the extreme; with the exception of two 
or three smail concerns none of them practice selling direct 
to the consumer. Years ago these mills made their invest- 
ment in timber and in timber lands, erected modern mills 
and have, perhaps, obligated themselves to those who fur- 
nished them funds to develop this great industry and it is 
reasonable to expect that they will sell their products. If 
they can not sell it to the retailer, they will sell it to 
somebody, and as they are forced to become a Gordon 
Van Tine, Sears-Roebuck, Williams or Roberts, how much 
will yours or my retail business be worth? I am _ not 
making these remarks in the interest of the manufac- 
turer: I have not been in conference with anyone on the 
subject, but these are the conclusions from my own de- 
liberations. 

I contend that we can not disregard the moral law in 
our conduct to the manufacturer. We have got to consider 
this moral law in predicting and anticipating what the 
future of the retail lumber business will be in Montana and 
northwestern Wyoming. The lumber business is and will 
remain in the hands of lumbermen who follow this profes- 
sion as a specialty. I believe that it is better that we do 
have lumbering as a profession rather than to have it run 
in connection with the prune business or in connection with 
any other branch of merchandising. 

In conclusion, gentlemen, you can not foretell the future of 
the retail lumber business in Montana and northwestern 
Wyoming without considering the moral obligations to the 
inland manufacturer, and the attitude of the eastern line 
yard man who has invaded our territory and has created 
a congested condition in many of our communities. The 
things most needed are the strict observance of the moral 
law, respect of territory and a greater volume of business for 
each concern, and a less expense, hence lesser margins on the 
commodities sold. The lumber business in this great west- 
ern country is yet in its infancy. ‘lrue, you may say that 
the land is all taken up and upon each quarter section and 
perhaps upon each 820 acres you will find a homestead 
shack. This shack and the total improvements do not 
require, probably, over 3,000 to 4,000. feet of lumber, but as 
time passes and as the homesteader is blessed with bounteous 
vields of grain you will find that this shack will be replaced 
perhaps by a good substantial modern house, large and com- 
modious; barns and such other premises as are needed, 
requiring for their construction perhaps 50,000 feet of lumber 
instead of 3,000 or 4,000 feet as contained in the original 
shack. This being the case, from time to time a greater 
quantity will be used. 

Legally a man has a right to do almost anything, while 
in the act thereof he may be violating the moral law. Six 
of us gentlemen might say that we would each start a yard 
at Billings, and in carrying out this conclusion we would 
be within the confines of our legal rights, but there is no 
question, gentlemen, that we would be violating the moral 
vbligations. Perhaps the installing of these six yards at 
Billings would mean bankruptcy to ourselves and maybe to 
those doing business there now, and at night when we went 
to offer up our adoration to the Deity, if we should be 
truthful to ourselves, we would say, “O God, we have sinned 
against thee, and we have sinned against our neighbor. 
We have violated the laws as written upon the tablets at 
Mount Sinai centuries ago.” Should we not go from this 
convention with a firmer determination and purpose of living 
loyal to our own convictions, and living o edlently to the 
moral law in modern merchandising? 

The lumber business will be increased and its proportions 
will widen, and anticipating the greatness of this industry, 
and anticipating the development of the future, why not 
then build along lines that will work in harmony and in 
obedience to the moral code? 


‘*Reciprocal Relations with Canada,’’ from a lum- 
berman’s point of view, was to be diseussed by H. G. 
Miller, of the Kalispell Lumber Company, Kalispell, 
but Mr. Miller was unable to be present and the con 
vention missed the able handling of an interesting 
topie 

Semi-Annual Meetings Hereafter. . 

_Uu motion of H. M. Allen, the bylaws of the asso 

cation were amended to provide for semiannua] meet 
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ings in the future instead of quarterly, as in the past. 
It is believed that better results can be obtained from 
having meetings less frequent, but larger and better 
attended when held. 


Better Methods of Handling Stock to Keep Down 
Investment. 


President Templeton treated the subject of ‘‘ Bet- 
ter Methods of Handling Stock to Keep Down Invest- 
ment’’ in an address in which he provided some 
excellent food for thought. His address follows: 


This paper has been prepared on the viewpoint of one 
who is in business for profit, to whigh class it is assumed 
we all belong. If there be among us a man who admires 
more than profit fine, large piles and extensive sheds well 
filled with good grades of lumber, and one who is willing 
to pay for the gratification of his whim, this is not for 
him. 

Whenever the investment in business pays us less or 
even as little as the current interest rate on farm 
mortgages, we will get out of business. 

We all know that the margin between buying price and 
selling price has been on the decrease in the last several 
years, The volume of business done per yard has cer- 
tainly decreased, owing to the largely increased number 
of yards and the consequent cutting up of former terri- 
tories. These two forces have acted concertedly toward 
reduction of net returns on investment, and for many of 
us the effect has been very nearly disastrous. Therefore 
the method by which we are to maintain the proper ratio 
between investment and net profit is of greatest import- 
ance, 

Probably the first thing to be done is the installation of 
modern and economical methods—a reduction in operating 
expenses. The next thing is to reduce the investment to 
a point where the present yearly profit possible will be a 
reasonable return on that investment. 

We younger men listen with open mouths to the reminis- 
cences of you who sold lumber in Montana fifteen or 
twenty years ago. You tell us of the days when there 
was one yard in a town of 1,000 to 5,000 people, with a 
territory fifty to 100 miles in radius, and sales ran up to 
what now seems fabulous amounts. 

Today these same towns have two to five yards, each 
with a territory having a radius of possibly ten to fifteen 
miles. The sales and net profit, you tell us, are possibly 
one-quarter what they were in the old days. But the in- 
vestment? Just as large as it ever was, and possibly 
larger. Successful continuation of a business in this 
plight certainly densands a reduction of investment in the 
same ratio as the sales and net profits have been reduced, 
It makes the difference between a good business and a 
poor one—success and failure. 

For example: A and B each own a yard in a town of 
500 to 1,000 people, where there is $40,000 to $50,000 of 
business annually. Both are business getters and ag- 
gressive, with the result that the business is about equally 
divided. The margin of profit is approximately the same 
and, consequently, the end of the year‘finds each with 
about the same amount of net profit, say $1,000. 

Certainly, one would suggest, there is very little to 
choose between these two men and the condition of their 
businesses. But what if A has a total investment in stock, 
real estate, buildings and outstanding accounts of $10,000, 
while B’s total investment foots up to $20,000? 

With this added information it is easy enough to choose 
between these two yards. A makes 10 percent on his in- 
vestment; B makes 5 percent on his. A’s business is pros- 
perous and successful; B’s business could not be galled 
good according to any definition. There is only one thing 
for B to do, ahd that is to reduce his investment to $10,- 
000, and only when he has done this will his business be 
profitable and will he be able to meet his competitor on 
even ground. 

I would say that reduction of outstanding accounts and 
a shortening of the terms of sales is the first step to be 
taken, a reduction of stock the second; and with that re- 
duction this paper is to deal especially. 


The Customer’s Needs. 

We all know the difficulty of selling something we 
haven't got, and agree that it is absolutely essential to 
have what the customer nceds when he needs it. It is, 
however, largely in our power to educate our trade as to 
what items of lumber they need and use. 

Pardon reference to personal interests, but to illustrate: 
Some time ago we established a yard in a new town out 
in the homestead country. The business in sight was not 
large and we could not see justification for a large invest- 
ment. Our stock was bought accordingly and was made 
up of the regular items of dimension, ten and twenty feet 
long; 12-inch No. 3 boards; mixed widths No. 6 boards; 
mixed widths No. 4 boards; 8-inch No. 2 shiplap; 6-inch 
No. 2 pine flooring; 4-inch vertical grain fir flooring; 6-inch 
No. 2 drop siding; a small amount of C finish of each 
width; extra *A* shingles; two sizes of 2-light windows; 
two sizes of 4-light windows; some stock doors; threaded 
felt; 30-pound building paper; 2-ply roofing, and only a 
few other items of regular stock. 

Our customers came in for their little shack and barn 
bills, and were supplied for this stock to their entire satis- 
faction. They never thought of or mentioned No. 2 or No. 
3 shiplap; 4- or 6-inch pine flooring; extra *A* or standard 
shingles, 1-ply or 3-ply roofing. Shiplap was shiplap; pine 
flooring was.pine flooring; shingles were shingles, and so 
on down the line. 

A year later a competitor came in, Not a bad, mean 
competitor, but a good one—a nice fellow and a good lum- 
berman. He went right at it, though, to get in a ‘‘com- 
plete stock,” as, his ad read. Before long he had No. 1 
drop siding; No. 2 drop siding; No. 3 drop siding; 4- and 
6-inch flooring; No. 2 and No. 3 shiplap, red cedar bevel 
siding, and pine bevel siding. 

Our yard looked like a vanishing shadow compared to 
his. The trade began to specify grades and call for long 
lengths. We simply had to come to it. Then they wanted 
3-ply roofing and half-ply roofing, as well as all weights 
between, and were evér fearful] at that lest they should 
not be given the grades and weights wanted, since they 
had found out there were such differences. 

To make a long story short, our investment doubled at 
that point Insife of six months. And did our volume of 
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business or the net profits increase? Not a cent. Was 
- trade better cared for or better satisfied? Not a bit 
of it 


* Limit of Stock. 


This incident was one in the experience of a very small 
yard, I know, but the same experience comes to the large 
yards in the large towns also. Why introduce southern 
vellow pine to a trade already educated to and satisfied 
with fir and Montana larch finish? Why duplicate a stock 
of cedar with California redwood? Why carry every 
weight of red rosin paper on the list and some speciais 
besides? You can not give your trade any more for the 
money by so doing. You can not gain a reputation for 
having a more complete stock than your competitor, for 
in self-defense he will add these items as rapidly as you 
do. So I say the first thing is to educate your trade to 
a stock which the business will justify. Do not try to 
carry every item found on the list. If you already have 
your stock duplicated in all kinds of woods available and 
all weights of paper and rooting, start right in and cut 
some of them out. It is a hard job, but it can be done 
A man does not have to injure his conscience to argue 
with a customer that a standard shingle is not as ood a 
buy for the money as the stars. You know as well as I 
do that fir flooring is better than yellow pine. 

No man ought to use 20-pound red rosin paper. It is 
no good, ‘lhen don’t carry it. Half-ply rooting is but 
little better than tar felt. Then don't do your trade the 
injustice of tempting them with it. Two-ply or tar felt 
is better for the customer and better for you, 

Then, as to the quantity of each item’ necessary 
customer wanting 1,000 feet of boards is as well satisfied 
to take them from a pile containing 4,000 feet as from one 
containing 10,000 feet. The only problem is to keep from 
reaching the bottom. Try always to have some ‘left for 
it As disastrous to any business to be ever out of stock 

ro one who never has made a special effort in t iat 
direction, however, it is surprising to know how small an 
amount of stock will serve the purpose, if it is carefully 
watched and studied with a view to having future needs 
constantly provided for by ordering mixed cars made ‘up 
of small amounts of many items. Two by fours should S 
ordered in lots of 100 each instead of thousands: sheet - 
ing in lots of 5,000 feet instead of car loads , 

Make it a point to keep all of each item of stock in the 
same place, Do not scatter your 16-foot flooring all over 
the shed in three or four different piles. Some day you 
will forget where one pile is, think you are out and order 
a lot more that is not needed. Always keep copy of orders 
filed in an orderly way. Look them over carefully when 
placing further specifications, and be sure you are not 
yan a I ame —, To paraphrase Patrick Henry 

uternal vigilance is the price " 
anal nea pri of doing business with a 


Value of a Record. 


For lineyard companies or others where the , 
not right on the ground and familiar with the Jn gh 
by day, a piece stock-sheet record is all but essential 
Such a record, when properly kept, shows exactly how 
many pieces of 2-inch dimension of each size and lengto 
are in the yard, and how many feet of each item of 
boards and products, 

Never buy anything that you do not need, or stuff that 
is not regular stock in your yard, simply because it is 
cheap. It may look like. easy money, but the tail end 
left over from an odd lot of stuff wil) eat up the profit 
as well as clutter up your yard. Or f all the job lot is 
sold some of your customers will have taken a fancy to 
it and will demand more after the special lot is gone 
There you are—either add it as a regular item of stock 
or have a dissatisfied customer. 

But in spite of every precaution the time frequently 
comes when a yard is long on one or two items of stock 
and short on others. It is then that the art of salesman- 
ship is called into action. Not a man should come to 
the yard and get away without being tried out as a 
prospective buyer for some of that over-stocked item 
while the short-stock item should be held back by sub- 
stituting when that can be done without injustice to the 
customer, 

Referring again to the long-stock item, nothing gives 
the yard such a bad appearance as an old black pile. 
When a pile of boards get black they are twice as hard 
to move as when they were bright and new. Old, dull- 
looking stock should be gotten rid of as quickly as possi- 
ble at whatever price it will bring. It cumbers a yard 
and gives it a dismal appearance as well as tying up in- 
vestment, which it does not deserve. 

Study the demands of your trade constantly. Find ovt 
which length of each dimension goes out most rapidly 
and plan your stock accordingly. ‘ 


To Country Yard Owners. 

You country yard owners, be long on bridge plank in 
June when the rains and consequent high wate? washouts 
come, Be sure your shiplap piles are well up at harvest 
time. The farmers will be building granaries soon. Avoid 
ordering plaster, lime or cement in the fall. Have your 
post pile low when the snow comes. In short, be always 
vigilant and keep in touch with the demands of the sea- 
son and the peculiar needs of your trade. Learn to know 
your people and their needs the way a musician knows the 
keys of a plano, Provide what they need when they need 
it and forever avoid providing what they do not need and 
can not use. 

It is something of a tragedy to see a fine, big lot of 
B & B finish stowed away in the shed of a little country 
yard where the farmers only want to pay for No. 1 com- 
mon with which to trim up their modest buildings. A big 
pile of No. 1 clear flooring in the shed and not a 2x4-16 
in the yard. A tragedy indeed, and one often enacted 
Within the last month 1 have been in a little country yard 
where there is 3,000 feet of as fine 1%-inch white pine 
finish in the shed as you can find anywhere. Three hun 
dred feet would fill every order that yard will have for 
thick finish in a year. 

The consumer might offer the criticism that we are 
striving to get as much from him in the way of business 
and profits as possible with as little outlay and investment 
as possible. When he makes this criticism he is short- 
sighted, indeed. Can any man stay in business without 
making at least interest on his investment? Certainl) 
not. Who pays that interest? Mr. Consumer. If, th: 
investment is doubled by the accumulation of a lot of ad 
ditional items for which there fs little demand, and 
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surplus of stock which the trade does not justify, does not 
the amount of that interest item necessarily increase, 
and must not Mr. Consumer pay that increased item in 
high prices for the lumber which he buys? 

No, we would not wrong our trade, but benefit them. 
We would not increase the margin between buying and 
selling price, but decrease it if anything, and, lastly but 
still of some importance, we would not allow our business 
to continue in a half hearted, half profitable way, but 
make it prosperous and satisfying. 

In closing allow me this one suggestion. Go home and 
take a walk through your own yard. Compute as nearly 
as possible the amount of dead stock you have. By dead 
stock I mean not only the worthless old junk which has 
accumulated, but also that excess of good salable lumber 
which is not necessary to supply the present demand. 
After making this computation in fact, reduce it to dol- 
lars and cents and you very probably will have a good 
surprise on hand. Then go out again and classify your 
stock at least approximately into three divisions. 

First, the good bright salable stock in amounts not 
exceeding present needs. : 

Second, regular items of stock in excess of present 
needs, but in reasonably bright and salable condition. 

Third, the old black lumber in all grades and sizes. 
Excess amounts in short lengths. Small left over lots not 
in demand and comparatively unsalable. Six months’ old 
lime, plaster and cement. Odd and defective mill work 
and any other unsalable material which you have on 
hand. 

The first division will take care of itself. Keep the 
items of the second division constantly in mind and push 
the sale of them hard and constantly until they are 
eligible for entry to division one. Hang out the bargain 
sign on the third division and make a price which will 
move it rapidly, regardless of what that price is. Clear 
your yard of all it within a reasonable period at any cost 
This done, your investment will be reduced, your yard 
will be more inviting, and not only the air but the reality 
of prosperity will pervade your whole business. 

W. E. Burke, representing a Portland cement plant 
at Trident, talked on the methods employed in the 
sale of cement. New plants making cement in Wash 
ington coming into this territory make it necessary 
that his concern obtain its share of the Montana 
trade. He declared that dealers should not expect too 
large uw profit from cement, thus permitting the ship- 
ping in of outside cement. 

Several members spoke on the subject and stated 
that they were handling in their yards Mr. Burke’s 
product, and found it very satisfactory. Others stated 
that sometimes outside cement is specified, which 
makes it necessary to look outside for the product. 


Community Development and Retail Advertising. 


The last address touched on the subject of ‘‘Com 
munity Development and Retail Lumber Advertis 
ing,’’? and was presented by Fred H, Gilman, of the 
AMERICAN LUMBERMAN, Seattle, and consisted of an 
explanation of the community development campaign 
the LUMBERMAN is now carrying on. The address 
uppears on page 32 of this issue. 

An exhibit of badly manufactured, knotty, broken 
and rotten red cedar shingles was in view on the press 
table during the meeting. H. M. Allen, of Billings, 
explained that they were part of a shipment of shin 
gles from «a mail order house that were bought by a 
rancher living sixty-five miles from Rosebud at a 
cost of $1.10 a thousand, with freight added, making 
a total of $4.20 a thousand. The rancher drove in to 
yet them and when he saw them he refused to take 
them. He could have bought good extra star cedar 
shingles in the retail yard at Rosebud for $3.50 a 
thousand. These shingles were an excellent argument 
against mail order competition. 

C. D, Jones, of Miles City, suggested Hunter’s Hot 
Springs as a permanent place for future annual meet- 
ings. He knew of no better place. 

A. W. Gates, chairman of the auditing committee, 
reported the accounts correct and complimented Secre- 
tary George M, Porter on the care he had given the 
work. 

Resolutions, 


The committee on resolutions reported the following, 
which were approved: 


Resolved, That the Montana Lumbermen's Association, in 
convention assembled, extend its thanks to H. M. Allen, 
retiring president, and the other officers of the association, 
for the efficient and impartial manner in which they have 
. ior their several duties during the Jast year; and 
be it 

Resolved, That the fundamental and only purpose of our 
association is to widen our acquaintance, to meet and have 
a general exchange of ideas pertaining to the lumber busi- 
ness; and be it 

Resolved, That we believe the instigation and prosecution 
recently instituted by the federal government against sec 
retaries of various lumber associations to be utterly uncalled 
for, and we urge that there be a speedy termination, 
and since the instigation has been started, we ask that 
the government will give as wide publicity to its, findings as 
it has to its charges of combinations in restraint of trade; 
and be it 

Resolved, That we have the utmost confidence in the 
integrity of A. L. Porter, secretary of the Western Retail 
Lumbermen's Association, and we do not belleve that he 
has violated any of the laws of the land; and be it 

Resolved, That any and all members of our association be 
requested to furnish the government with any and all infor- 
mation in their hands regarding the lumber business; and 
be it further 

Resolved, That we tender a vote of thanks to Mr. David- 
son, the genial manager of the Hunter’s Hot Springs hotel, 
for his courteous treatment to the members of the associa- 
tion during the meeting of this convention. 

J. KE. LANE. 
B. J. Boorman. 
BE. A. STIEFEL. 


To Investigate Mutual Insurance. 


b. J. Boorman moved that a committee be appointed 
to report at the semiannual meeting regarding the 
possibility of forming a mutual insurance organiza 
tion. He approved of the insurance of the Western 
Retail Lumbermen’s Association, of Spokane, but 
thought it would be advantageous to have a local 
insurance organization in order that excess insurance 
might be obtained and the members of the association 
be brought closer together. The motion prevailed, and 
the Chair named as members of the committee, besides 
Mr. Boorman, as chairman, J. P, Healey, of Belt, and 
W. J. Owen, of Moore. 


The selection of the place for the next semiannual 
meeting was left to the president and secretary. The 
next annual meeting will be held at Hunter’s Hot 
Springs, according to a unanimous vote of those 
present. 

This concluded the business and the convention ad 
journed, everyone expressing satisfaction at the excel- 
lent sessions held. 


THE BANQUET. 

A fitting climax to the convention was the banquet 
in the evening in the big dining room of this resort 
hotel. More than 100 lumbermen and their ladies 
enjoyed the repast. At 8:30 o’clock the soft lights 
of various subdued shades from shaded chandeliers on 
the gowns of the ladies, and above the high, arched, 
beamed and paneled ceiling of fir, all tended to make 
a pretty scene, 

Owing to the extensive advertising he has received 
in the AMERICAN LUMBERMAN, his fame as a wit and 
toustmaster spread to the mountain fastnesses of Mon- 
tana, therefore Frank B. Cole, of Tacoma, again offi- 
ciated as ‘‘magister epularum.’’ He was, to give him 
due credit, in excellent condition, and kept the ocea- 
sion enlivened by alleged notes and telegrams he was 
continually receiving as the banquet progressed. The 
first telegram he read was from Helena, and was as 
follows: 

J. H. Davidson, Manager, 
Hunter’s Hot Springs Hotel. 

Shall we ship you more stale eggs and oleomargarine, 
or is the lumbermen’s convention over? 

(Signed) MONTANA COMMISSION COMPANY. 

Another alleged wire was addressed to H. M. Allen, 
of Billings, retiring president of the association, whose 
family are at their summer home at Port Madison, 


Wash., in Puget sound. His son, Frank, had just gone 


over to join his mother. This was the wire: 


Port MADISON, WASH., July 15, 1911. 
H. M. Allen, 
Care Lumbermen's Convention, 
Hunter’s Hot Springs, Mont. 

Arrived last night and found mother out of meat, and 
digging clams. Think you ought to quit sporting around 
and come home. 

FRANK. 
©, R. MeClaver, of Harlowton, was called upon, and 
he expressed his pleasure at being present. He was 
asked to explain some things about the lumber business 
in his town, of which he was formerly mayor, but he 
did not. 

The new president of the association, H. A. Temple 
ton, was asked to tell how he got the office. He 
innocently explained that it came as a complete sur 
prise to him. 

The toastmaster read « telegram received by Presi- 
dent Templeton from his father at Great Falls, which 
said: 

Your telegram received, saying you were elected presi- 
dent and that your speech was applauded. Am proud of 
you, 

Mr. Cole announced that he had just had a note 
handed him, which read as follows: 

Wish you would call on me, as my wife wants to know 
if I can talk. 

(Signed) C. J. Bow Len. 


However, Mr. Bowlen would not talk except to 
declare that the toastmaster had been picking on him 
ever since he came, but that he got even with him in 
the plunge playing water basket ball. 

J. M. Flint, of Bozeman, and J. EK. Lane, of Lewis- 
town, were also called upon, and responded briefly. 
Ki, A. Steifel, of Belgrade, formerly mayor of Belgrade, 
and a retailer as well, expressed his great pleasure at 
being present at this meeting, saying he always léarned 
a great deal at the meetings. 

The Toastmaster—Mr, Boorman was both retrospective 


and prophetic this afternoon. We would now like to get 
some of the present out of him. 





B. J. BOORMAN, OF KALISPELL, MONT.; 
An Authority on Northwestern Retail Lumber: Trade. 


Mr. Boorman replied only briefly, but to the point, 
and informed the banqueters that he and Cole came 
from the same part of southern Wisconsin, which 
probably accounted for the baldness of both of them. 

The toastmaster said he had a note saying, ‘‘I 
would like to talk a few minutes on the music and 
the drama,’’ signed W. A. McCampbell. Mr. Me 
Campbell got off a few jokes at the expense of several 
of the members of the association and the toastmaster 
as well. 

The toastmaster read another telegram at this stage 
of the proceedings addressed to A. L. Porter, from 
Spokane, reading as follows: 

The United States marshall has left town. It is safe foi 
you to return. 

(Signed) VAN DISSEL. 

The pleasure of the banquet was greatly enhanced 
by the charming singing of Miss Mosher, of New York, 
«a vocalist of repute, who sang from the musician’s 
loft above one sweet selection after another, including 
many old favorites. 

The banquet was over at 10:45 o’clock and there 
followed an informal dance in the solarium, and after 
that,. bathing in the big hot water pool until the 
wee sma’ hours of the Sabbath morn. Thus ended the 
second annual convention of the Montana retailers, 
and today the members and their families are leaving 
for home, well pleased with their sojourn at Hunter’s 
Hot Springs. 

THE CONCATENATION. 

The big dining room of the Dakota hotel, with its 
beamed and paneled ceilings of slash grain fir finish, 
resounded with Hoo-Hoo cheer as nearly a hundred 
followers of the Great Black Cat gathered in it Friday 
night, and under the direction of C. A. Riggs, of 
Livingston, Vicegerent of the eastern district of Mon 
tana, and his eight assistants, conducted into the mys 
teries of Hoo-Hoo land seventeen purblind kittens. 

Some of these, like T. J. Butcher, of Seattle, and 
Alex. Stewart, of Minneapolis, thought it wise to join 
the order 1,000 miles from home. George L. Ladbury, 
of Billings; Clement J. Baldwin, of Bridger, and Wal 
ter Kk. Burke, a cement man of Trident, were particu 
larly affable candidates and enjoyed the ceremony to 
its fullest extent. 


Officers. 
Snark—C., A. Riggs. 


Senior Hoo-Hoo—W. K. Moore. 
Junior Hoo-Hoo—F. B. Cole. 
Scrivenoter—George M. Porter. 
Bojum—H. M,. Yaw. 
Jabberwock—E. H. McKelvey. 
Custocatian—John Schwarz. 
Arcanoper—J. W,. Wingate. 
Gurdon—J. D. Remington. 
Initiates. 


Clement Jereome Baldwin, Bridger; Baldwin Lbr. Co. 

Cornelius A. Donahoe, Livingston; A. W. Miles Co. 

Alexander Wilson Stewart, Enumclaw, Wash.; White 
River Lbr. Co. 

Thomas J. Butcher, Seattle, Wash.; United States Lbr. Co. 

William Henry Hough, Bridger; Pryor Mill & Dev. Co. 

Cc. Lee Hash, Harlowton; Montiina Lbr. Co. 

Charles R. McClaver, Harlowton; Montana Lbr. Co. 

Elmer Ellsworth, Miles City; Montana Lbr. Co. 

Charles Douglas Jones, Miles City; Yellowstone Lbr. Co. 

Charles Columbus Bowlen, Red Lodge. 

George Llewellyn Ladbury, Billings; H. M. Allen & Co. 

Alfred Shaw, Lewistown; Montana Lbr. Co. 

Thomas R. Holmes, Laurel; T. R. Holmes Lbr. Co. 

George W. Barber, Everett, Wash.; Weyerhaeuser Lbr. Co 

Walter Edmund, Burke, Trident; Three Forks Portland 
Cement Co. 

Frank A. Stoltze, Great Falls; Empire Lbr. Co. 

James Kdward Woodard, Roundup; Montana Lbr. Co. 
The initiation was a very enjoyable affair and it was 

near midnight when it was concluded. Owing to the 

association banquet occurring the next evening, the 

usual session ‘fon the roof’’ was dispensed with. 


THE SOCIAL SIDE. 

Many of the Montana lumbermer were accompanied 
by their wives and families, taking advantage of the 
occasion to make it a week-end holiday. While the 
Hoo-Hoo concatenation was on Friday evening, the 
ladies were entertained by a delightful concert in 
the solarium, followed by an informal dance, 

During the business session Saturday the ladies en 
joyed the tennis courts, golf and fishing trout in the 
Yellowstone river. There were also automobile rides, 
and innumerable plunges in the big hot water tank. 
In fact there was something to do all the time for 
everyone, 

CONVENTION NOTES. 

The programs were unique. ‘They were printed in 
brown on thin pages of western pine and Montana 
larch, and were tendered the association with its com 
pliments by the Anaconda Copper Mining Company, 
lumber department, of Bonner, of which John R. Toole 
is president; Kenneth Ross, manager; W. C. Lubrecht, 
sales manager, and George W. Mason, the company’s 
Montana representative, who makes his headquarters 
at Billings, and who was present at the meeting. ‘The 
program had on the front page a picture of the hotel, 
and following the program was the banquet menu, and 
on the last page was a cut of the traditional Hoo-Hoo 
black cat. The programs of wood were a distinct 
credit to the lumber department of the Anaconda Cop 
per Mining Company. 

A neat little black leather pocketbook was presented 
to the lumbermen by the Lumber Manufacturers 
Ageney, Centralia, Wash., with its compliments, 
through J. E. Messenger, its Montana traveling repre 
sentative, who makes his headquarters at Billings. 
Mr. Messenger formerly was with mill concerns |! 
Everett, Wash., and San Francisco, and years 22! 
was in the retail business in Montana, so he is right 
at home with the Montana retailers. 

E. H. Polleys, president of the Polleys Lumber Com 
pany, Missoula, spent Saturday at the meeting, but 
missed the Hoo-Hoo doings the night previous. ! ie 
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company’s Montana salesman, E. H. McKelvey, also 
was present. 


Ben L. Witham, of Witham & Lass, Billings, was 
the official photographer, and made some fine group 
pictures. 


J. E. Lane, president of the Montana Lumber Com 
pany, which operates a line of yards with headquar- 
ters at “Lewistown, drove across country from Lewis- 
town with a party in two automobiles. He made 
Harlowton by a two-and-a-half-hour drive Thursday 
afternoon, stayed all night and reached Hunter’s Hot 
Springs at noon Friday, covering a total distance of 
about 125 miles. He was accompanied by Mrs, Lane 
and their daughter, Miss Edith, and the following con- 
nected with the Montana Lumber Company: A. W 
Gates, secretary, Lewistown; A. L. Shaw, auditor, 
Lewistown; C. L. Hash, in charge of the Harlowton, 
Shawmut and Roundup yards, and J. E. Woodard, 
superintendent of the Roundup Coal Mining Company, 
Roundup. Harry H. Collins, of Minneapolis, Minn., 
representing the Tacoma Mill Company, Tacoma, 
Wash., was also a member of the party. Mr. Lane 
was the first president of the Montana association and 
is vice president of the Western Retail Lumbermen’s 
Association, His company has fourteen yards in 
Montana, 


The Washington Mill Company, of Spokane, was rep 
resented by George M. Barline, from the Spokane 
office, and R. C. Stowell, who represents the company 
on the road in Montana, and ©. H. Wood, who has 
just recently returned to the company after several 


years’ absence. . 


I’, A. Stoltze, of Great Falls, was one of the lineyard 
men in attendance. His concern, the Empire Lumber 
Company, has about fifteen yards in Montana, and he 
and his brother are also interested in a line of yards 
across the line in Canada. 


One of the old time sash and door salesmen at the 
meeting was A. N. Wheeler, who represented the Carr 
Collier, Company, of Minneapolis, Minn. Mr. Wheeler 
has traveled for years for Minneapolis sash and door 
manufacturers and wholesalers and has decided to 
retire. He bought a comfortable country home at Port 
Angeles, Wash., on the straits of Juan de Fuea, at 
the foot of the Olympic mountain range, where he 
has been rusticating since last March, and he says 
this is nearly his last trip on the road. His years 
of service entitle Anse Wheeler to honorable retirement 
as traveling representative emeritus. 


A number of the Coast and Inland Empire mill con- 
cerns were represented by salesmen, N. J. Brazell, 
who travels in Montana, looked after the interests of 
the St. Paul & Tacoma Lumber Company, Tacoma; 
Alex. W. Stewart, Minneapolis representative of the 
White River Lumber Company, Enumclaw, Wash., was 
on hand, us was William C. Wolfe, who travels for 
the Panhandle Lumber Company, Spirit Lake, Ida., 
and Ione, Wash., and the Blackwell Lumber Company, 
Coeur d’Alene, Ida. 


A meeting of Montana retailers would not be com 
plete without ‘‘Dad’’ McCampbell, otherwise known 
as W. A. MeCampbell, of Billings, who represents the 
Montana Sash & Door Company. 


The ‘*Beau Brummel’’ of the Seattle lumber trade, 
T. J. Butcher, president of the United States Lumber 
Company, drifted over Montanaward, renewed ac 
quaintance with old friends, made lots of new ones, 
and incidentally won the bridge whist championship 
of the convention. He was joined at the convention 
by H. G. Hayes, the company’s Montana salesman. 


A preconvention function was an informal game of 
water basket ball in the big hot water plunge Friday 
morning. The bald-headed leaders were Frank B. 
Cole and ‘*Dad’’ MeCampbell, with ten lumbermen on 
a side, and the championship was won by ‘‘Dad’s’’ 
team. 

During the banquet the following telegram was 
received and read, but no action taken, as the matter 
had been left to the president and secretary: 


HAMILTON, Mont., July 15, 1911. 
Montana Retail Lumbermen’s Association, Hunters Hot 
Springs, Mont, 

The Hamilton Chamber of Commerce cordially invites the 
Montana Retail Lumbermen’s Association to hold its next 
convention at Hamilton in the famous Bitter Root valley, 
assuring the delegates a pleasant visit. 

M. H. O'Dea, Manager. 


Those Present. 


S. N. Langdoc, Stanford; Basin Lbr. Co, 

J. P. Healey, Belt; Neihart Lbr. Co. 

H. G. Hayes, Seattle, Wash.; United States Lbr. Co. 

T. J. Butcher, Seattle, Wash.; United States Lbr. Co. 

C. H. Wood, Spokane, Wash.; Washington Mill Co. 

C. A. Weil, Eureka; Eureka Lbr. Co. 

H. Mattson, Caseade; Home Lbr. Co. 

lL. F. Douthett, Big Timber; Big Timber Lbr. Co. 

J. E. Owen, Moore; Basin Lbr. Co. 

W. J. Owen, Moore; Basin Lbr. Co. 

P. F. Ryder, Glasgow; Imperial Elevator Co. 

Alfred Shaw, Lewistown; Montana Lbr. Co. 

J. H. Schwarz, St. Paul, Minn.; Wright, Barrett & Still- 
well. 

F. B. Cole, Tacoma, Wash.; West Coast Lumberman. 

H. M. Allen, Billings; H. M. Allen & Co. 

H. M. Yaw, Great Falls; Holter-Boorman Lbr. Co. 

G. F. Knight, Billings; Northern Pacific Ry. 

A. W. Gates, Lewistown; Montana Lbr. Co. 

J. W Burt, Forsyth; C. H. Chase Lbr. Co. 


H, A. Templeton, Great Falls; Templeton Lbr. Co. 
J. f. Lane, Lewistown; Montana Lbr. Co. 
G. W. Mason, Bonner; A. C. M. Co. (Lumber Dept.). 


O. J Seeley, Billings; Seeley Lbr. Co. 

W. E Burke, Trident; Three Forks Portland Cement Co. 
A. McCampbell, Billings; Montana Sash & Door Co. 

- H. Collins, Tacoma, Wash.; Tacoma Mill Co. 


Fred H. Gilman, Seattle, Wash.; AMpRICAN LUMBBRMAN. 

K. E. Ellsworth, Miles City; Montana Lbr. Co. 

Cc, L. Hash, Harlowton; Montana Lbr. Co. 

W. C. Wolfe, Coeur d'Alene, Ida.; Blackwell Lbr. Co. 

KE. H. McKelvey, Missoula; Polleys Lbr. Co. 

Alexander W. Stewart, Enumclaw, Wash.; White River 
Lbr. Co. 

Cc. D. Jones, Miles City; Yellowstone Lbr. Co. 

W. L. Miles, McCormick, Wash.; McCormick Lbr. Co. 

H. A. Black, Bonners Ferry, Ida.; Bonners Ferry Lbr. Co 

A. E. Platz, Huntley; Huntley Lbr. & Mfg. Co. 

A. D. Remington, Sandpoint, Ida.; Humbird Lbr. Co. 

E. A. Shabol, Glendive; Goodridge-Call Lbr. Co. 

F. A. Stoltze, Great Falls; Empire Lbr. Co. 

H. EK. Perkins, Billings; H. Chase Lbr. Co. 

*. J. Baldwin, Bridger; Baldwin Lbr. Co. 

W. H. Hough, Bridger; Pryor Mill & Devel. Co. 

R. C. Stowell, Spokane, Wash.; Washington Mill Co. 

EK. A. Stiefel, Belgrade; The Belgrade Co., Lmtd. 

W. W. Dunks, Butte; Western Lbr. Co. 

Cc, A. Donohoe, Livingston; A. W. Miles Co. 

EK. M. Sybert, Livingston; A. W. Miles Co. 

George M. Barline, Spokane, Wash.; Washington Mill (Co 

Knute Ovregaard, Hysham; Chase Lbr. Co. 

A. N. Wheeler, Minneapolis, Minn.; Carr-Collier Co. 

J. O. Busse, Minneapolis, Minn.; Bardwell-Robinson Co. 

G. C. Chase, Fort Yellowstone. 

J. W. Wingate, Seattle, Wash.; Puget Sound Lbr. Agency. 

T. R. Holmes, Laurel; T. R. Holmes Lbr. Co. 

RB. J. Boorman, Great Falls; Bolter-Boorman Lbr. Co. 
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G. L. Ladbury, Billings; H. M. Allen & Co. 

W. A. Moore, Billings; Montana Sash & Door Co. 

J. E. Messenger, Centralia, Wash.; Lumber Mfrs. Agency 
F. W. Amsden, Three Forks; Amsden Lbr. Co. 

O. A. Lynn, Bozeman; Flint-Lynn Lbr. Co, 

G. M. Porter, Billings; Cardell Lbr. Co. 

Cc. C. Bowlen, Red Lodge. 

Cc. A. Riggs, Livingston; Livingston Lbr. Co 

Cc. W. Allen; Big Timber; H. M. Allen & Co. 

W. J. Scott, Mardin; Bacheller-Scott Lbr. Co. 

A. Wagner, Big Timber; Big Timber Lbr. Co. 

N. J. Brazell, Tacoma, Wash.; St. Paul & Tacoma Lbr. Co 
J. M. Flint, Bozeman; Flint-Lynn Lbr. Co. 

G. M. Barber, Everett, Wash.; Weyerhaeuser Lbr. Co. 
B. L. Withan, Billings. 

T. M. Lewis, Lewistown; Rogers Lbr. Co. 

E. H. Polleys, Missoula; Polleys Lbr. Co. 

J. E. Woodard, Roundup; Montana Lbr. Co. 

J. GC. Johnson, Lewistown; Goodridge-Call Lbr. Co 

H. L. Barlow, Fromberg; Fromberg Lbr. Co. 

W. O'Connell, Stanford; Stanford Lbr. Co. 

A. L. Porter, Spokane; Western Retail Lumbermen’'s Assoc 
. R: McClaver, Harlowton; Montana Lbr. Co. 

. Swingle, Billings; Cardell Lbr. & Coal Co. 

H. Finnegan, Stanford; Stanford Mercantile (Co. 


Ladies Present. 


Miss Madeline Sybert, Livingston. 
Mrs. E. M. Sybert, Livingston. 
Mrs. J. E. Lane, Lewistown. 
Miss Edith Lane, Lewistown. 
Miss Beerstecher, Pelgrade. 
Miss Ada Geerstecher, Belgrad’ 
Mrs. J. W. Burt, Forsyth. 
Mrs. H. E. Ferkins, Billings. 
Mrs. G. M. Porter, Billings. 
Mrs. George Ladbury, Billings. 
Mrs. L. L. Swingle, Billings. 
Mrs. J. E. Baldwin, Bridger. 
Mrs. C. A, Weil, Eureka. 

Mrs. O. A. Lynn, Bozeman. 
Mrs. E. A. Shabel, Glendive. 
Mrs.. W. K. Moore, Billings. 
Mrs. J. M. Flint, Bozeman. 
Mrs. E. A. Steifel, Belgrade. 
Mrs. D. J. Smith, Livingston. 
Mrs. W. W. Dunks, Butte. 
Mrs. W. E. Burt, Trident, 
Mrs. B. L. Withan, Billings. 
Mrs. C. C. Bowlen, Red Ledge. 
Mrs. C. D. Jones, Miles City. 
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CLUB CONFERENCE. 


Lumbermen of New Orleans Handle Local 
Matters—Early Incorporation Probable. 





NEw ORLEANS, La., July 17.—The Lumbermen’s Club 
of New Orleans, meeting at Moreau’s restaurant, in 
Milneburg, last Tuesday evening, determined to go 
right on with the fight for representation on the 
Public Belt Commission, ‘‘ passed up’’ the proposal to 
create associate memberships, elected five new mem 
bers and decided to dispense with the August meeting 
out of compliment to the vacationers, 

The new members, whose applications were pre- 
sented and indorsed by Chairman Foxley, of the 
membership committee, were Frank N. Snell, Louisiana 
Red Cypress Company; Philip Lynch, W. W. Carre 
Company; Philip Asher, Delta Lumber Company; Harry 
A. Black, of Hugo Forchheimer, and J, Golding, of 
the Lyon Cypress Lumber Company. 

President Hoshall being out of the city, Vice Presi- 
dent Ludwig Haymann presided over the Milneburg 
meeting. 

Secretary Palmer in his report showed the club’s 
finances to be in healthy condition, with a comfortable 
and increasing balance in hand. He reported that the 
executive committee, using the authority vested in it 
for that purpose, had decided to incorporate the club, 
and that the necessary proceedings had been instituted, 
under charge of a lawyer. 

Chairman Watson, of the special committee ap- 
pointed to hammer away on the movement to secure 
the club’s representation on the Public Belt Commis- 
sion, reported what had been done by it and to it, 

Over the long-stemmed glasses, Vice President Hay- 
mann proposed a toast to the guests of the club, and 
then, after the fashion of genially despotic toast 
masters everywhere, invited the guests aforesaid to 
respond, as all of them did, very gracefully and 
eloquently. ° 

After it had been agreed to cut out the August 
meeting a motion was made and carried that the club 
adjourn until the second Tuesday in September. Those 
present were Ludwig Haymann, presiding; L. Palmer, 
secretary; P. Janovich, George E. Watson, D. B. 
Alexander, E. EK, Carrierre, 8, EK. Naylor, M..W. Jay, 
W. P. Toung, E. R. DuMont, Frank B, O’Leary, P. H. 
Williams, Ernst Albrecht, T. Hoffman-Olsen, F. J, 
loxley, N. R. Freeland, L. M. Tully, W. Heymann, 
M. J. DuVerney, Peter F. Dunn, James Boyd, James A. 
Kirby. Guests—E. P. Holmes, Gulfport; J. O, Elmer, 
Mobile; Frank MW, Snell, G. H. Bernays, U. F. Peterson, 
John Gragard and Harry F. Black, New Orleans, 


PPB POPOL LL hel 


‘‘LUMBER TRUST’’ SUSPECTS CAGED. 

SPRINGFIELD, MAss., July 12,—Springfield’s ‘‘ safe and 
sane’’ Fourth was enlivened by several first class features 
worthy of emulation elsewhere. The AMERICAN LUMBER- 
MAN has just secured a privately-taken photograph of 
what was really the choicest ‘‘takeoff’’ in the very elab 
orate ‘*'Trades-and-Commercial Parade,’’ which was held 
in the presence of cheering thousands in the morning. 
The president of the Springfield Board of Trade is genial, 
rotund, ever-optimistie ‘‘Charlie’’ P, Chase, widely 
known throughout the country as the former president of 
the Massachusetts Ketail Lumber Dealers’ Association, 
and tor several years director in its affairs. Wishing to 
enter some feature of real-and live interest, and some- 
thing out of the commonplace, he had a big 4-mule truck 
rigged up with bunting base surmounted by a bear cage 
colored to look like steel, with ‘‘combination’’ lock 
(there are some who insist still that there IS a ‘‘com- 
bine,’’ you know!), inside of which, clad in regulation 
conviet’s garb and wide-brimmed straw hat he sat, how- 
ing blandly, a Ja President Taft, to his hosts of friends. 
The float was labeled conspicuously ‘‘ Local Members of 
Alleged Lumber Trust, Getting Free Board!’’ Secretary 
Bagg, of the Massachusetts association, accepted Mr. 
Chase’s ‘‘dare’’ and occupied the ‘‘ detention-pen’’ with 
the latter. To say that the joke created a sensation is 
not half stating the case. Kverybody appreciated the 
humor of the frame-up; and the two prisoners received 
a genuine ovation from one end of the 6-mile parade to 
the other. Bail, food, ginger ale, and sympathetic sug 
gestions were freely offered. by citizens, from the mayor 
and aldermen down; and for every proffer Mr. Chase 
had an answer ready and waiting, in his usual facetious 
vein. The tableau showed at least two men who were 
not worrying. 
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Mrs. W. H. Hough, Bridger. 
Mrs. H. M. Mattson, Cascade, 
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(Continued from the front page.) 
securing a group picture which had been arranged for 
by the AMERICAN LUMBERMAN, and which is reproduced 
herewith. Henry Palmer, president of the Pennsylvania 
Lumbermen’s Association, was elected chairman and J. 
Frederick Martin secretary. 
Association Work. 

I’. 8. Pyfer, of Scranton, the live wire vice president 
vf the eastern association, was then introduced to speak 
on the subject of association work, and delivered a 
brief extemporaneous address as follows: 


Mr. President, officers and members of both associations, 
and the ladies: The question of association work Is a very 
important one at the present time throughout the entire 
civilized world. We have today commercial, industrial, 
political, financial and commercial unrest. Commercially, 
people seem to feel that there is not a square deal, In this 
country, belng a democracy, the people have forced the 
government to take an attitude and commence to attack 
various associations, and among these organizations have 
been some lumber associations. An examination of all these 
attacks, and of all the information I can find in relation to 
the socalled lumber trust or trusts of any other kind, appears 
to show one thing: While there is no protest whatever 
against any association or any individual taking advantage 
of conditions as he finds them, there is a very great protest, 
and this seems to be the animus of the entire thing, against 
any man or any set of men creating conditions and then 
taking advantage of the conditions they have created. That 
seems to be indictment against the lumber nsassociations. 
There is nothing else in the wording of the indictments as 
far as I can see. 

But are we right or are we wrong in the position we 
maintain, that the entire trade of any community belongs 
to the retailers of that community, and is it true of all lines 
of retailers? We assert that as a principle, and in the 
Pennsylvania Lumbermen's Association we make that asser- 
tion boldly. We do say that the trade of the community 
belongs to the retailer, but not from the viewpoint of a 
large number of the retailers. Their viewpoint is entirely 
selfish. Our viewpoint is that the retail trade belongs to 
the retailers for the good of the entire community, because 
the best way for the community is through the retailer. In 
no other way can the needs of the community be served. 
This seems to be recognized by national wholesalers and 
state wholesalers and retail associations everywhere. 

What then seems to be the trouble? The principle is 
recognized, and yet the indictments are laid against the 
associations because they stand up for that principle? No, 
but becnuse they endeavor to force that principle, through 
fear, and that is the reason certain lumber associations to- 
aay stand indicted. They have endeavored to force the 
yrinciple—which is recognized—through fear, fear of the 
lacklist, . 

The association work, then, should be entirely educational. 
We at the first should educate every retail lumber merchant 
not only for his own selfish purpose, the good of himself, 
that when he enters the association he assumes a threefold 
obligation. ‘ 

The first obligation is to the community he lives in, and 
it is that he must render the consumer adequate service 
and see that his business methodg are of the highest stand- 
ard in every manner and way. 

Second, he also owes an obligation to himself—an obliga- 
tlon to demand from the community adequate return, ample 
return, for the business service that he renders to that com 
munity. 

He also owes an obligation to the manufacturers, to de- 
mand from them a recognition of the principles for which 
he stands. 

These are the three functions the retailer assumes, and 
the main work of the association should be the education 
of the retailer to this point of view. ‘There are other things 
which can be included in the work of an association, because 
through associations we can handle them better, but these 
are mere matters of detail, lien law and railroad matters 
and things of that kind. ‘The first and important wo.k of 
the association should be the development of the retail lum- 
ber dealer Into an ideal lumber merchant. This is the posi- 
tion that has been taken by the Pennsylvania Lumbermen’'s 
Assoclation,* a work of education. The association is set- 
ting up an ideal, living up to that ideal and endeavoring 
to bring all its members up to that ideal. Such an asso- 
clation can not be touched by any law; such an association 
is sustained and welcomed by the law-—and by the people 
who stand back of the law. 

The policy, then, of association work from beginning to 
end should be entirely educational, endeavoring to raise 
the ideal, endeavoring to bring the ethics of business up to 
the ideal, the most efficient service to the entire community 
and not merely the service of self. 


Trust and Antitrust. 
The subject being thrown open for general discussion, 
J. J. Milleisen, of Mechaniesburg, a recognized orator 
of the eastern association, spoke as follows: 


There have appeared upon the commercial horizon within 
the last decade two bright shining stars. These two stars 
have borne within their rays strife expressed from the plat 
form and from the bench. They are known in the commer 
clal world as the stars of Trust and Antitrust. 

Is association work a trust? Yes, my friends, it is a 
trust. It is a trust imposed upon you and me, not only 
for the benefit of trade ethics, but for the mo.al, spiritual, 
intellectual and social welfare of mankind; and it bears upon 
its banner In golden lines this rule: 

WHATSOEVER YE WOULD THAT MEN SHOULD DO 
UNTO YOU DO YE ALSO TO THEM, 
and with this rule any association has solved the problem of 
dealing with the unrest and turmoil and cares of the present 
day. I care not what association work is promulgated, if 
this rule is their foundation association work can not meet 
with any other than profitable success. These words contain 
a truth great enough to revolutionize human actions, to 
revolutionize commercial greed and selfish business ethics, 


and to show to the world which standard we follow in the . 


fight. Every word in this rule is a rock on which any man 
tan build his commercial structure. Every word in 
this rule is a jewel. Some words sound out like 
trumpets. Others breathe. memories -as sweet as 
violets. Some shout out like a trumpet, some are as 
Sweet as children's voices. Those which have universal 
power are those who have been caged in the orchestral cham- 
ber of the human heart. There are some words which strike 
48 Many notes as when the organist strikes ten fingers upon 
the keyboard. There are single words which contain wealth 
higher and wiser than volumes. * * * The associations 
which can use these words to their betterment need never 
be fearful of their sound, or that these bright shining stars 
will ever grow as big as to refuse to guide them in the 
proper |e nee of peace and contentment. 

My friends, when the brotherhood of business believes 
these shining words and places them upon the walls of its 
offices and allows them to guide in Its dealings with its 
fellows, it will have put into its chain of business ethics one 
of the strongest links, and will have set a star in the sky 


*This statement of principles is of especial interest be- 
cause this association was carefully examined preliminary 
to the eastern Indictments, by the federal officials, but noth 
ing indictable was found agatant it.—Eprtors. 


that in the near future will hide in its brilliance all the 
turmoil and unrest of the present decade. 

Let us assist in hastening the time when these things shall 
come to pass. Then will all men be satisfied with one 
another's dealings. Dissatisfaction and unrest will not be 
quelled for a day or a month, but when that rule is our 
guide it will last as long as the name of mother is lisped 
by babes; as long as spring sees the rosebush break into 
fragrant bloom; as long as the north star guides the wan- 
derer and men count freedom dear and honor high. [Ap- 
plause. | 


‘*Has the Association Made Good?’’ 


The Chair then announced that the subject ‘‘ Has the 
Association Made Good?’’ had been assigned to Presi 
dent Cornelius, of the Retail Lumber Dealers’ Associa 
tion of Pennsylvania, who was not present, and Secre 
tary Rightor would introduce another member of that 
association to speak upon the subject. 


oO. C. Rightor—Ladies and gentlemen of the Eastern and 
Western Pennsylvania Associations: I am very sorry that 
our president could not be here, on account of important 
business which needed his attention, but we are very fortu- 
nate in having some very good substitutes in our association. 
We have a gentleman who has been honored four times 
with the presidency of our Greater Pittsburg Retail Lumber 
Dealers’ Association and who is a director in our state 
association. This gentleman, like Zaccheus of old, in the 
event of a passing parade or other notable event, might 
have to climb a tree or get on a housetop to take it in, but 
if you try to override him he becomes hi . es than the moun- 
tains that sur.ound us here, and more difficult to climb. I 
take pleasure in introducing Edwin M. Hill, of Pittsburgh. 

Mr. Hill--Mr. Rightor’s reference to Zaccheus reminds me 





BATTERY OF THE WINNING BALL TEAM. 





SECRETARY MARTIN MOVED TOO FAST FOR THE 
CAMERA. 





BATTERY OF THE LOSING TEAM. 


of the preacher who was assigned the story of Zaccheus 
as his subject, and he said he would make two heads of it 
The first was that Zaccheus was up a tree, and so was the 
preacuer ; the second was that Zaccheus made haste to come 
down, which the preacher said he himself would do very 
shortly. 

1 am gratified to be here, and sorry that Mr. Cornelius 
is not with us. When I consented to speak in his place | 
understood that Mr. Rightor would say much more than he 
has upon the subject. I am gratified at the attitude of the 
eastern association as expressed by the former speaker, and 
feel that it is very much like our own, and conyratulate 
the eastern association on having furnished pie for (Pyfer) 
all of us. [Laughter.] 

1 am reminded of the little boy who went to his father 
and suid that the teacher had said it was our duty to do 
something for somebody else. The father assenting to that 
as a correct ethical principle, the boy asked, “Then, father, 
what are they doing for us?’ While there is no doubt as 
to the duty of the retail lumber dealers toward the com 
munity and toward the public and society, still there is a 
duty that is due them in return and | feel confident that 
the outcome of this investigation will mean that justice 
will be done to the peopie who are striving to do right 
not only with themselves but with others with whom they 
come in contact day by day. 


Some items of Good. 


“Has the association made good?’ I have tried to collect 
some thoughts on the subject, and when you try to collect 
some other person's thoughts it is quite a trouble. You 
have heard the story of the young gentieman who was pun- 
ished by his father and retired to one co.ner of the rvom 
and sulked tnere, and the father took a switch and went at 
him again, and when the boy protested the father said, 
“That was for the swear words that you thought.” We 
ought to be careful of the thoughts that we put out for 
otuer people, but [| hope to turn none loose today which 
will do any damage. 

Hus our association done any ‘good? Certainly. Even 
the ladies would vote for that. | am certain these meetings 
have been meaus of social enjoyment, and when we are away 
fiom home attending them our wives realize that we are in 
good company. tut in other respects has it dune us good? 
binancialiy’ I heard a man saying that he wished it had 
done nim some good financially, and in tuat limited point 
or view it may be said not to have been of auy tnancial 
benent, Ikbut 1 truly believe that it has been a help in that 
way too, in that we are learning to think of others. We 
are not going to quote so hard, | think, when we know that 
a neighbor is our competitor; and so in this way it is in- 
directty a benent, although we can see no direct financial 
result. 

I might go further and ask if it has done any good politic- 
ally. 4 suppose that is the question we are up against at 
the present time, and it depends upon our association to 
prove whether we are Rightor not. [|Laughter.) It looks 
as though some of those Chicago judges migut Landis (land 
us) before we get turough. |Applause.j| But we have a 
secretary who goes right along believing he is innocent, and 
he is not like the Irishman who when asked to plead guilty 
or not gulity responded, “l’laze, yer anner, Oi would like to 
hear the ividence first.” Our secietary and the otner asso 
ciation secretaries answer “Not guilty, und we can prove it.” 
If you have been reading these charges as they Lave come 
out you will see that tuere is nothing against these asso 
ciations except that of monopoly of power; that is, it is not 
a combination to raise or control prices. in other words, it 
is a sort of Christian Science tiust. I have nuotuing to say 
against Christian Science, and there is a great deal of good 
in it; but tuere never has been any legislation yet that has 
done Christian Science any harm. The oldline doctors have 
tried it but never have been able to uccomplish it. 

Our lumber papers are doing the best they can to give 
the information to all the retail dealers as to the condition 
of things and what they a:e charged with. It does seem to 
me it will be a means of benefit to the retail dealers. I 
expect some members are holding buck just now, bu‘ after 
we come out of this right side up they will say they were 
with us from the very start. And there are going to be 
plenty with us from the very start. 

Did you ever hear of the government charging labor or 
ganizations as being trusts? It does seem to me that if 
chere is anything tnuat would constitute a trust it mignt be 
that. I think in our case they started out after the whole 
sulers and they missed it so far there that they went atter 
the retailers, 


The speaker here told an absurd dialect yarn about 
two Irishmen, one of whom was to jump from a roof 
and the other was to catch him, on a wager. Later thi 
jumper, in the hospital, asked the other why he had not 
carried out his part of the contract, and the other re 
plied: ‘‘Sure, an’ [ wus going to catch ye, but not on 
the fly; 1 was going to catch you on the bounce.’’ The 
speaker concluded that the government, not catching 
wholesalers on the fly, were after the retailers on the 
bounce. The speaker then quoted the following poetical! 
advice ** from a modern Bobby Burns: ’’ 


In times of pont torridity 

And sweltering humidity, 

Kase up on your cupidity 

And let things run down. 

Quit chasing the dollar, 

Unbutton your collar, 

And don't try to swaller 

. All the cool things in town. 

Mr. Hill closed with an injunction to the lumberman 
to remember his duty to other people, and not to forget 
the duty of other people toward himself. No other 
speaker appearing to discuss the subject, the Chair calle« 
upon William ©. Peirce, of Bristol, who read the fol 
lowing poem by W. J. Lampton: 


In the Popular Push. 


Oh, say, 

Business man, look this way. 

Have you ever been indicted? 
What? No? Never? Well now, say 

You have to be indicted 
If you want to head the way 

hat leads from great to greater 
In the getting of the stuff 

That stirs the soul of effort. 
And throws the gilt-edged bluff. 


Have you never been indicted? 
Have you never had the sign 
Stuck on you by a jur, 

Showing you were right in line 
With the men whose grand example 
Proves to those who follow them 
That unless there is indictment 
There is not much diadem. 


Have you never been indicved? 
Have you never felt the thrill 

Of the true success that glitters 
In the finding of a bill 

Setting forth how you have handled 
These and those financial schemes 
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Which by trust manipulation 
Realized your fondest dreams? 


Have you never been indicted? 
What? No’? Never? Well now, say, 
it is up to you to get there 
And without an hour’s delay. 
Get a move on; be indicted ; 
Be progressive; show advance ; 
Let the world see you are in it 
With the lords of high finance. 


This concluded the joint session. 
The Baseball Contest, West Against the East. 


The printed program was incomplete in that it made 
no mention of the baseball game which foliowed the 
afternoon joint session. It is inconceivable that two 
bodies of virile and athletic sellers and heavers ot lum 
ber should meet under epportune circumstances without 
paying their devoirs to the great national pastime, and 
so it happened in the present instance. The only avail 
able ground was a meadow a mile up from the hotel, 
where there were some level spots. Some cement bags 
loaded with sand formed the bases, there was scurrying 
for bats and other equipment lying about the hotel, 
some had brought gloves and others rented them. Two 
balls and a catcher’s mitt were purchased and offered 
by the AMERICAN LUMBERMAN as the prize to the win 
ning team, and the battle was on. <A. C. MeCall, with 
W. W. Dempsey, Johnstown, selling lumber both east 
and west, was picked out as an obviously unbiased um 
pire, and his work-gave eminent satisfaction. 

One of the AMERICAN LUMBERMAN’S representatives 
was impressed into service by the easterners under the 
delusion that he could pitch. Some of the western bats 
men did swing wild on the first and second strikes, but 
judging by the way they swatted the third strikes this 
must have been an act of courtesy. The other repre 
sentative was busy getting some snapshots of the players 
in action, so no complete official score was obtained. The 
demon swatters from the western end of the state ran 
up a seore of 14 to 2 in three innings, the agreed limit, 
and Williamson and Morrell, the Philadelphia fielders, 
agreed that was plenty long enough. However, a pleas 
ant time was had by all, and the dip in the big swimming 
pool at the end of the game was not the least enjoyable 
part of the proceedings. 

THE LINE-UP. 

East—Pyfer, c; Cone, p; Hamel, 1b; Martin, 2b; Peepels, 

3b; Williamson, rf; Morrell, cf. 


West—McCreight, c; Teets, p; Ahlers, 1b; Charles Statler, 
2b; Lesher, 3b; Thompson, rf; Kinsey, If. 


Thursday Evening Musicale. 


A few of those in attendance found it necessary to 
leave on the late afternoon trains, thereby missing one 
of the most enjoyable social features of the meeting. 
The social aptitude of the Pennsylvania retailers had 
shown itself in the facility with which everyone became 
acquainted on this first occasion when the eastern and 
western retailers and their ladies had joined 
forces in a meeting; and the Thursday evening affair 
not only climaxed the social success of the occasion but 
brought out the musical talent in the asociations, sup- 
plemented by special talent which had been engaged for 
the occasion. 

Miss Marie D, Loughney, a sweet voiced soprano, con 
tributed several selections which were greatly enjoyed. 
She is the possessor of an exceptionally well trained 
voice and of a most attractive presence. Her main 
numbers were ‘‘Carmena,’’ ‘‘Love’s Echo’’ (Newton) 
and ‘‘O That We Two Were Maying’’ (Nevin), and as 
encores she sang ‘‘ Last Rose of Summer,’’ ‘‘ Philosophy’’ 
and ‘‘Mighty Lak a Rose,’’ a negro dialect song. C. 
Frank Williamson’s beautifully sweet and expressive 
tenor voice was levied on for several solos, and he also 
led the chorus singing of a number of popular songs in 
which all present joined, Secretary Martin having 
thoughtfully provided a leaflet containing a choice selec- 
tion of late popular songs and older favorites. Miss 
Wilson, a professional elocutionist, engaged for the 
occasion, gave a number of readings, her imitations of 
the gossipy seamstress and of the husband buttoning his 
wife’s dress being particularly sidesplitting. 

A number of those in attendance from accessible 
points made up automobile parties instead of coming by 
train, and automobiling, mountain climbing, golf, tennis, 
swimming and bowling were freely taken advantage of by 
various of the party during the meeting. No meeting of 
lumbermen could be distinguished by greater animation 
and liveliness, and while the atendance was not so large 
as it probably will be next summer if, as probable, an- 
other joint meeting is held at so attractive a meeting 
place, it gave the better opportunity for close intimacy and 
acquaintanceship among those who attended. While geo- 
graphical and commercial considerations, such as sources 
of supply ete., suggest the desirability of two state asso 
ciations, the value of close acquaintanceship among all 
the members of the two associations is also fully recog- 
nized, and in this view the joint meeting at Bedford 
Springs, with social features transcending’ in importance 
its legislative accomplishment, may be considered to 
have marked a step in progress greater than some other 
conventions where more of -what usually is considered as 
effective work has been accomplished. 


The Attendance. 


La al . . . . . . 

The attendance is given in a single alphabetical list, 
but names are marked ‘‘E’’ or ‘*W”’’ to indicate re- 
Spective membership of the two associations. 


Ahlers, Walter BE. and Mrs., Pittsburgh; Ahlers Lumber 
Company. W 

“—, — W., Philadelphia; Elwood-Allen Lumber Com- 

y. 

Anierson, George Cc. and Mrs. and Miss Coulter, Johns- 
wn. y. 

Anderson, George E., Johnstown. W 

Bare, John S. and Mrs., Huntingdon. 

Berkebite, B. L., Somerset. 


Betts, Charles L., and Wil- 
liam L. Betts, Philadel- 
: Cc. M. Betts & Co. 


Bricker, J. M., Somerset. W 

Brightbill, J. M. & Mrs.; 
Hummelstown. E 

Caldwell, J. L. and Mrs..; 
Pittsburgh. W 

Cone, Albert, Chicago; 
AMERICAN LUMBERMAN, 

Dempsey, W. W. and Mrs, 
and family ; Johnstown, 

Ellenberger, G. W., Johns- 
town; Daniel Ottler & 


Co. 

Geddes, W. T., and daugh- 
ter, Windber ; Windber 
Lumber Company. W 

Gibboney, G. ite “Everett ; 
Cottage Planing Mili 
Company. W 

Hlagarty, John, Philadel- 
phia; William Whitmer 
& Sons. E 

Hamel, George M.. Phila- 
delphia ; Lukens Bros. FE 

Hill, kdwin M. and Mrs.; 
Pittsburgh. W 

Holbein, J. E., Evans City ; 
Edwin Dambach Com- 
pany. 

llopper, J. W., Lancaster ; 
ki. V. Babcock & Co. E 

Hyde, D. M., Pittsburgh. W 

Jones, B. R., Somerset; 
Berkeville Lumber Com- 
pany. W 

Kanter, W. H., Somerset. W 

WILLIAM C. PEIRCE; Kinsey, B. F., Johnstown ; 

Bristol, Pa, Thomas - Kinsey Lumver 

Company, W 

Lesher, E, J. and Mrs. and child, Piteairn; Lesher Lumber 
& Supply Company. W 

Link, Ira 
pany. W 

McCall, A. C., and Mrg., Johnstown; W. W. Dempsey. 

McCreight, C. V. and rs., Johnstown; W. W. Dempsey. 

Martin, J. Frederick and Mrs. and Miss Marie D. Loughney, 
Philadelphia. E 

Milleisen, J. J., Mechanicsburg. IE 

Morrell, Newton B., Philadelphia; Pennsylvania Lumber- 
men’s Mutual Fire Insurance Company. 

Moyer, te and wife, Perkasie; J. G. Moyer & Sons Com- 
pany. BE 

Ott, David, Johnstown; David Ott & Co. W 

Palmer, Henry and Mrs. and Mrs. Hayes, Langhorne, E 











F., Connemaugh; Connemaugh Lumber Com- 


. Peepels, Albert E., Philadelphia ; Central Pennsylvania Lum- 


ber Company. W 

Pickett, J. W., Pittsburgh. W 

Picking, J. S., Somerset. W 

Peiree, William C., Bristol; Peirce & Williams. KE 

$e heed red §., Lancaster. E 

Rightor, O. C., Pittsburgh. W 

Ruddick, W. A., Virginia, Minn.; Virginia & Rainy Lake 
Lumber Company. 

Shotts, T. R., Pittsburgh; Penn Sash & Door Co. W 

Shuler, A., Pittsburgh; Central Pennsylvania Lumber Com- 
pany. W 

Smith, Lemon L., Johnstown; L. L. Smith Lumber Com- 
pany. W 

Snowdon, '’. J., Scranton. BH 

Statler, Daniel and family, Johnstown. W 

Statler, Norman, Johnstown; Johnstown Planing Mill Com- 
pany. 

Stephens, Charles E. and Mrs., Monongahela; Stephens 

ros, ° 

Stutzman, J. A., Johnstown; Connemaugh Lumber Com- 
pany. 

Tatum, Joseph W., Philadelphia; AMpRICAN LUMBERMAN, 

Thompson, Albert J., Wycombe. B 

we John, Johnstown; Johnstown Planing Mill Company. W 

Welty, Ilorace W. and family, Red Lion. E 

Wiley, Maurice W., Baltimore, Md.; Wiley-Homer Lumber 
Company. 

Williamson, C. Frank, Media. E 

Yohe, Lewis N. and Mrs., Monongahela. W 





COMPLAINTS OF OVERCHARGE ON LUMBER 
RATES. 


WASHINGTON, D. C., July 19.—The following com 
plaints have been filed with the Interstate Commerce 
Commission : 

W. T. Ferguson Lumber Company, of St. Louis, Mo., 
against the Louisiana Railway Company, et al., in which 
it is stated that the complainants are extensive shippers 
of lumber and other forest products, and that they ship 
large quantities of same from various points in Louisi- 
ana and elsewhere to points in Pennsylvania, and with 
more particular reference to a shipment of lumber from 
Tulley, La., to J. W. Rankin, Reading, Penna., routing 
via Sibley. Eight days later they issued reconsignment 
orders sending it to Silverthorne & Co., North Tona- 
wanda, N. Y.; however, they were notified that these 
orders could not be filled as the car had gone too far 
on its way; they therefore notified the Southern railway 
to deliver to Rankin, as indicated in first instance; car 
continued on its way to Reading in accordance with the 
latest instructions but was intercepted by the Norfolk 
& Western at Hagerstown, and diverted, being then sent 
to Silverthorne at North Tonawanda. This led to al- 
leged overcharges, for which they request that they be 
granted reparation. 

A complain has been filed with the Orange Lumber 
Company, of Houston, Tex., against the Beaumont & 
Great Northern railroad, et al., covering a carload ship 
ment of dressed yellow pine from Westville, Tex., to J. 
©. Wooldridge, Wellington, Tex. Also a further ship 
ment to the Cicero Smith Lumber Company, of Welling 
ton. Charges on these shipments were assessed at the 
rate of 29 cents a hundred pounds, whereas the sum of 
the locals only amounted to 26% cents, which is also the 
rate established by other Texas roads not so direct as 
those at issue. They ask for reparation on that basis. 

The Coflin Box & Lumber Company, of Minneapolis, 
Minn., has filed a compliint against the Chicago & 
North-Western, et al., covering shipments of wooden 
bottle carriers from Minneapolis 'to Des Moines, Iowa, 
which were assessed at 5 cents above carload lumber 
retes and subject to carload lumber minimum weights, 
yn which it charged a rate of 42 cents, whereas it is 
alleged that a rate of 13% cents was in effect at the 
time the shipment moved. Reparation is asked for and 
the establishment of maximum rates to be applied on 
future shipments. ' 











FOR the man who is 


ready to improve his 
plant or yard, by elim- 
inating serious hazards 
and by installing protec- 
tive devices, a talk about 
fire insurance rates with 
one of our representa- 
tives will undoubtedly 
lead to a great saving 
in the cost of insurance. 
Wherever you are in the 


United States or Canada, 


ask our man to call. 





Lumber 
Insurance Company 


of New York, 


84 William Street, 
NEW YORK. 








Capital 
$400,000. 





HOME OFFICE: 
84 William Street, New York. 





BRANCH OFFICES: 


Halifax 

New Orleans 
Philadelphia 
Sandusky 


Boston 
Minneapolis 
Ottawa 
Portland, Ore. 


and Winnipeg. 




















f te 
BRYCE, WHITE & CO. 


Shippers agents for the sale of 
all kinds of 


American Lumber 
28 Basinghall St. LONDON 











d 


TO MAKE MONEY’: you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN. Chicago 
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WE PURCHASE OUTRIGHT 


IN AMOUNTS OF 
$100,000 to $5,000,000 


BONDS SECURED BY 
FIRST MORTGAGE ON 


TIMBER LANDS 


During the past seven years, forty of the largest and most 
conservative lumber concerns in the United States have 
availed themselves of our services to this effect. 

We shall be glad to advise with you if you are con- 
templating the advisability of such a loan. 




















We are the only large financial house making 
an exclusive specialty of loans for lumbermen. 


Clark L. Poole & Co., Bankers 


CHICAGO, ILL. 


Timber Gold Bonds 


Profit Sharing — Interest Bearing—Deed Protected 


An opportunity for you to 
participate in the large pro- 
fits which owners of Pacific 
Northwest timber will soon 
realize. 


Write for Information. 


R. J. Menz Lumber Co. 
SEATTLE, WASHINGTON. 











Owners of high-grade standing tim- 
ber desirous of borrowing money 
on same secured by a First Mort- 
gage are invited to communicate 
with us. We are prepared to fi- 
nance companies which are anxious 
to obtain additional capital with 
which to operate tracts of timber. 











A. B. Leach & Co. 


140 DEARBORN STREET, 


CHICAGO. 


NEW YORK PHILADELPHIA BOSTON 
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WE ARE 
SPECIALISTS 


and have large experience in giving the kind of credit informa.- 
tion and service that lumbermen n 

The Red Book which we publish semi-annually is confined 
exclusively to showing the financial standing of parties engaged 
in the manufacturing, selling and buying of lumber selene. 
It covers the field thoro i Full particulars regarding our 


RED BOOK SERVICE 


will be gladly sent if you will just drop us a line. 
We also have a well organized COLLECTION DEPARTMENT at your service 


LUMBERMEN’S CREDIT ASSOCIATION 






































77 Jackson Bivd. 116 Nassau Street 
CHICAGO ESTABLISHED 1876 NEW YORK CITY 
Please mention the American Lumbermaa 











ALABAMA-WEST FLORIDA MONTHLY. 


BIRMINGHAM, ALA., July 19.—At the regular monthly 
meeting of the Alabama-West Florida Lumber Manufae- 
turers’ Association in Montgomery July 18, several im- 
portant issues were discussed, without action being taken. 
The labor question, short and odd lengths, manufacturing 
costs and market conditions were freely discussed. The 
most important step taken was the adoption of a resolu- 
tion urging that manufacturers avail themselves of the 
opportunity of including short lengths in various grades, 
as provided by the grading rules. The officers of the 
association, the names of whom follow, were all present 
at the meeting: J. G. MeGowin, Chapman, president ; 
J. H. Eddy, Birmingham, secretary and treasurer; F. H. 
Lathrop, Birmingham, vice president; W. D. Harrigan, 
Fulton, second vice president; G. O. Waits, Sanford, 
third vice president; J. C. Williams, Eleanor, Fla., fourth 
vice president; T. H. Johnson, Birmingham, fifth vice 
president. The following is the official report of the 
meeting, given out by J. H. Eddy, secretary and treas- 
urer of the association: 

Owing to the summer vacation period, attendance was 
much lighter than usual, and the regular order of busi- 
ness was suspended. Optimistic views were expressed 
as to prospects in yellow pine, the general impression 
being that fall trade will show an improvement over 
anything experienced so far this year. Stocks in the 
aggregate show some small increase over early spring 
months, as is natural and necessary at this season, but 
many items are still scarce, and values show improvement 
on a number of items now in active demand, notably 
No. 1 common flooring, siding and the rift grades. In- 
quiry is reported stronger from the interior, and export 
demand is thought to show improvement. 

No labor disturbances are reported among the mills 
in this section, but manufacturers are keeping closely 
in touch with the situation and are prepared to vope 
with anything that may develop. 

Members discussed their costs for May and June, the 
fact being brought out that accurate and uniform meth- 
ods are gradually being adopted by many who heretofore 
have been content with estimating their costs, and over 
looking many important items. The cost question has 
become a regular feature of these meetings, and its dis- 


cussion has proved one of the most helpful phases of 
association usefulness. 

Attention was given to the matter of including short 
lengths in various grades as provided by the grading 
rules, and the meeting passed a resolution urging all 
manufacturers to avail themselves of this provision, not 
only to save a useless and indefensible waste and so help 
to conserve the timber supply, but also to save the manu 
facturing cost already expended on this lumber. It was 
stated that by the time the short length is produced it 
represents a cost, in addition to stumpage, of from $8 
to $10 a thousand feet; in other words, it costs exactly 
the same to produce short lengths as it does 14- or 16 
foot lumber, and to throw it away is simply to increase 
the proportionate cost of the remainder of the output. 
Short lengths produced in the average planing mill, if 
the trimming is properly done, will run somewhere around 
5 percent. The short stuff is just as valuable, in fact, as 
the long stuff, for no structure can possibly be erected 
where such material will not be needed, and if the short 
lengths are not furnished by the yard, they must be pro 
duced by cutting the longer stuff. Manufacturers should 
insist upon loading the proper proportion of these lengths 
in every car. 

It was stated that a number of manufacturers were 
advertising that they did not ship short lengths, and one 
or two had been known recently to offer to give to buy 
ers several hundred feet of 4-, 6- and 8-foot lengths in 
every car of flooring purchased. Such practices were 
vigorously condemned. 

The odd length question was also given attention, and 
much the same arguments given for trimming to odd as 
well as even lengths as for saving the short Jengths. 
Letters were read from two manufacturers urging that 
odd lengths be manufactured hereafter. One of these 
mills reported having been shipping odd lengths for over 
a year with good results. 

These matters were laid over for further discussion at 
the next meeting, and the secretary was instructed to 
ascertain what is being done by the members of other 
associations with regard to both short and odd lengths. 

The meeting adjourned at 2 p. m. for lunch, to meet 
again in September, or at the call of the board. 








FAIR PLAY FOR ASSOCIATION SECRETARIES. 


Sr. Kpwarp, Nes., July 14.—I inclose a letter from 
our secretary, which shows where our association stands 
as to the charges of restraint of trade which are being 
prosecuted by the government today. 

I can only answer. for our own association, but if the 
other indictments are as utterly groundless as ours is it 
places our government in such a ridiculous light that | 
am truly ashamed for it. 

I have been a member for the last eighteen years and 
have attended every meeting save one, and all meetings 
have been held open for members and the public, and full 
accounts of all proceedings have been in the daily papers. 
Does that look like a secret trust or trade restraint? 

True, we had during our first organization a penalty of 
10 percent to be assessed any member shipping in an 
other’s territory, which, however, was a dead letter, and 
to my knowledge never assessed, and which was discarded 
in a few years. 

In our state the last ten or twelve years there has 
been a mania among the politicians to cater to the farm- 
ing element by hunting for trusts among the business 
men, and it has been a fairly successful graft, as it got 
one gentleman a seat in the United States Senate. 

I was in attendance at once of the trials, and in the 
evening in the barroom of one of the hotels one of the 
attorneys for the state made the drunken statement that 
the state had set aside $10,000 to prosecute trusts and 
they might just as well spend it. 1 was also told later 
by one of our directors that he made him the proposition 
that if we would turn out Critehfield at once he would 
dismiss the suit, as he seemed to have it in for the secre 
tary. : 

A large part of the prejudice against the lumber inter- 
ests here was developed about twelve years ago from the 
sharp advance lumber took then. By referring back to 
prices then I find that the advance was almost all in the 
finish lumber, and the common lumber from $6 to $8 a 
thousand, which amounted to about 35 percent. 

In comparison, take the prices of produce in the last 
ten years and see where you land. Hogs, cattle, grain 
of all kinds and farm products in general have advanced 
from 300 to 400 percent. This is all right and we are 
glad of it, but why not start a suit against the farmers? 
There would be much more grounds for it. 

We as lumbermen are glad to'see the prices of farm 
products high, as it gives our customers, who are mostly 
farmers, more purchasing power, but why, oh! why do 
they wish to take all the privileges of advances them- 
selves and shut out those on the other side? 

The manufacturer has a much larger expense account, 
as labor and all the elements that enter into the cost of 
manufacture have advanced. 

As an evidence that they have not considered this 
feature 1 might mention a man who drove into my yard 
for twenty-five southern red cedar posts, and when I told 
him the price was 25 cents each he stood aghast and 
said it was no wonder the people were kicking on the 
prices of lumber when they had to pay 25 cents for a 
red cedar post. When I called his attention to the fact 
that there had been no change to speak of in these posts 
in the last twenty-five years, and which he well knew 
when he got to thinking about it, and that I had just 
bought two loads of hogs of him for nearly 10 cents a 
pound, live weight, he showed a decided change, and said 
he guessed he had no kick coming after all. 


The trouble largely is that people do not think; they 
do not want to think or take the trouble to look up the 
actual facts. .The facts are easily ascertained about the 
prices of the forests and the field in the last decade, and 
if the price of lumber was where it should be, or at 
least to be on a par with the field products, we should 
be selling common lumber at from $50 to $60 a thousand 
instead of from $25 to $28. 

The lumberman is getting awfully tired of the kick 
and howl and persecution of his business, and he thinks 
it is about time for fair-minded people to stop and con 
sider a little. There are most always two sides to a case, 
and all we ask for is a little more fair play. 

My observation of the retail lumbermen, and I am 
satisfied it applies as well to the wholesalers, is that 
they are well up in the seale of representative citizens, 
doing their full share toward the upbuilding of the com 
munities in which they dwell. 

I have never heard them knocking on any other class 
at their conventions, for they are glad to see prosperity 
to all, and their annual gatherings have nothing to do 
with prices in any way; in fact, they are never consid- 
ered. It has been the constant care of our directors to 
keep out any addition to the bylaws or resolutions of 
any kind that might incriminate us, and especially within 
the last years have all changes been well considered 
before their adoption. 

We, as lumbermen, have nothing to be sorry for or 
apologize to anybody for, for we are out in the ope 
and above-board. I know our secretary and directors 
will gladly assist in this suit to give those in authority 
all the facts in the case, for we have no fear of its out- 
come. 

We are told that ‘‘fair play is a jewel,’’ but so far 
the lumbermen of Nebraska have not been getting any of 
it, and if our people would take as much time to look up 
the facts as they do listening to some of the arguments 
of slippery politicians there would be nothing more to 
this thing. : 

Our state is im a most prosperous condition. Crops of 
small grain of good yield and splendid quality are being 
harvested. King Corn was never more promising, and 
bids fair for a bumper yield, so let us all boost and not 
knock, and enjoy the condition of peace and plenty. 

S. W. LIGHTNER. 

Secretary Hill’s letter is as follows: 

CuicaGco, June 13, 1911. 
S. W. Lightner, St. Edward, Neb. ” , 

Dear Sir: I am in receipt of your letter of June 13 an 
I wish to thank you heartily for your expression of friend- 
ship and the loyal support which you have always given 
to the association and to me personally. This suit, so tar 
as Mr. Critehfield and myself are concerned, is absolutely 
without ground, as this association has not been a membet 
of the bureau of information, upon whose actions the in- 
dictments are based, since the spring of 1906, or just be- 
fore our suit was instituted. ‘The association withdrew —_ 
the bureau at that time upon the advice of its aga = 
since then has taken no part in its proceedings, although 
several of the meetings have been attended by Mr. Critch- 
field merely as a visitor. mn 

This suit, while perhaps not instituted by the catalog 
houses, certainly has their unqualified support, and the Sing? 
ciple at stake is so vital to the business life of every tage 
merchant that I, for one, am eutromely anxious to a 
fought out to the finish that we may know exactly Batol 
we stand, For that reason, I should be glad to see it — * 
up to the Supreme Court of the United States, in jeer 
event it would cost our membership practically $5 a bach 
which would be very cheap considering the ——— et 
which the decision might have upon trade conditions 
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only to the lumber business, but all other organizations of 
retail merchants. 

I think no one will accuse you, of all persons, of being 
weak-kneed or disloyal in association matters and while I 
feel sure that some of the weaker brothers will probably 


drop out when the first shot is fired, yet I am sure that the 
principle at stake will rally two members to our support 
and one will be willing to confess that he deserted under 
fire. E. E. HAL, Secretary. 
Nebraska Lumber Dealers’ Association. 





INTERSTATE 


(Continued from Page 30.) 


taken the lumber rate. For a time after the making of 
the order in the Burgess case carriers did not apply the 
75-cent rate established by the commission to staves 
and headings, but subsequently did so, therefore today 
that rate applies to both these commodities. ‘The ad- 
vance is also made applicable to both, commodities, and 
the proceeding by the commission as well as the com- 
plaint of the Arkansas Southern Manufacturers’ Asso 
ciation put in issue the reasonableness of the advanced 
rate as applied to staves as weil as to lumber. 

During the hearing the carriers admitted that the same 
rate had in the past been uniformly applied to lumber 
and staves from eastern points of production to the 
Pacific coast, and stated that they knew of no reason 
why any distinction should be made as to the future, 
although they were not prepared to admit that the rate 
should be the same. 

Testimony was adduced showing the extent of the 
movement of states from this territory to the Pacific 
coust, their value, the car loading ete. From the whole 
record the commission is of the opinion that, whatever 
may be true when staves are compared with luniber of a 
lower grade, there is no reason why staves and headings 
should not be accorded as low a rate as is applied to the 
hardwood lumber involved in this proceeding. 

It appeared that the competition of foreign hardwoods 
was somewhat more forceful at the present time than 
formerly, and that while the consumption of such lumber 
was continually increasing upon the Coast, the amount 
shipped from the East was, rather, on the decrease, Lum- 
ber manufacturers insisted that the effect of any sub- 
stantial advance on the present rate would be to finally 
exclude eastern hardwoods from the market of the 
Pacifie coast. 

The carriers showed a substantial increase in operat- 
ing expenses as compared with two years ago, due mainly 
to an advance in wages. These wage increases for the 
most part have not been long enough in force to deter- 
mine their exact effect upon the cost of operation, but 
the net returns to these transcontinental lines under old 
conditions were exceedingly liberal, and it is believed 
by the commission that they will be ample under present 
conditions without any increases in rates. This, how- 
aver, as the commission took occasion to say in the recent 
advance rate cases, can only be satisfactorily determined 
hy actual results. 

The commission has decided, after fully hearing all 
the parties, that the 75-cent rate upon the present mini- 


COMMERCE. 


mum should not be exceeded, and it is ordered that the 
carriers involved shall put in rates not later than Sep- 
tember 1, 1911, to remain in force for two years ot 75 
cents a hundred pounds. 





DECISION IN THE OSHKOSH TRAFFIC ASSOCIA- 
TION COMPLAINT*CASE. 

Wasuineton, D. C., July 18.—A decision has been 
handed down by Commissioner Harlan in the matter of 
the complaint filed with the Interstate Commerce Commis 
sion by the Oshkosh Traffic Association et al., against 
the Chicago & Northwestern Railway Company et al. 
In the opinion, attention is especially directed to the facet 
that for many years sash, doors, blinds and other house 
trimming products have moved from Oshkosh, Fond du 
Lae, Wausau, Merrill and Grand Rapids, Wis., to points 
in Indiana, Michigan, Ohio and Kentucky, on the inter- 
mediate rates to and from Milwaukee, Manitowoe, or 
Chicago. These charges, the complainants contended, were 
unreasonable in and of themselves as well as diserimina- 
tory when compared with the joint through rates to the 
same destinations that are available to competing mills 
at Dubuque, Clinton and other Mississippi river points 
The complaint asked that an order be issued fixing rea 
sonable joint through rates to the destinations in ques 
tion, 

Krom such light as could be secured by the investiga 
tions of the commission and as appeared from the record 
in the case, it has reached the conclusion that the rates 
on sash, doors, blinds and house trimmings from the 
mill points in question to the destinations mentioned 
should not exceed 2 cents in excess of the lumber rates, 
and that any rates in excess of rates so constructed would 
be unreasonable. ‘To destinations that lie, in a general 
way, east of a line drawn through Richmond, Ind., the 
rates by the carferry route of the Pere Marquette on 
traflic originating on the Oshkosh-Fond du Lae group 
are understood to be uniformly 2 cents less than by the 
all-rail routes through Milwaukee, and on traffic from the 
Wausau-Merrill group 1% cents less than by the all-rail 
routes through Chicago. The commission will expect 
the defendants to continue these differentials in carry 
ing into effect the order in the present case. 

There was no prayer for reparation in this case, but 
the right was reserved by counsel to seek a recovery on 
past shipments in the event of a favorable decision on 
the rate question. The commission, however, does not 
consider that the case is one calling for reparation. 





UNJUST CLASSIFICATION MAY BE REMEDIED. 


For ten days, starting July 11, the Western Classifica- 
tion Committee has been holding daily sessions at Mil 
waukee. Tuesday morning the wooden package and fiber 
package interests presented their claims on classification. 

our years ago the committee, which is composed of 
representatives of the principal railroads operating in 
western territory, gave preference to the fiber shipping 
case over the wooden box, and since that time the lumber 
and box classification committee, a delegate body from 
the principal lumber mahufacturing associations in this 
country, has been consistently trying to get before this 
committee to present its claims for the recognition due 
to the lumber and box industry. 

The National Classification Committee of lumber and 
wooden box interests of the United States was repre- 
sented at this hearing by Charles k. Brower, of Memphis, 
secretary; G. X. Wendling, president of the California 
Pine Box & Lumber Company, San Francisco, Cal. ; 
Louis Wuichet, of the same company in Chicago; EK. 
J. Harbin, traffic manager of the Kdward Hines Lumber 
Company, Chicago; John Geiger, Paine Lumber Com- 
pany, Oshkosh, Wis.; Thomas McCulloch, manager of 
the National Association of Box Manufacturers; KE. H. 
Defebaugh, secretary of the National Association of Box 
Manufacturers; W. KE. Rothermel, Simplex Metal Bound 
Box Company, Chicago; Perley Goodwillie, D. M. Good 
willie Company, Chicago; Henry Stevens, Chicago; 
Walter Williams, Paepeke-Leicht Lumber Company, Chi 
cago; W. F. Kurz, Kurz-Downey Company, Chicago. 

The main object of the protest of the lumbermen and 
box trade was to secure the correction of Rule 14B, that 
would make it read about like this: To make standard 
case goods shipped in wooden packages only; goods 
shipped in other than wooden packages to be rated accord 
ing to the amount of damage in transportation and other 
conditions. 

The fiber people were very strongly represented, and 
an association composed of thirty or. thirty-five manu 
facturers came there after intelligently studying every 
phase of their position, and presented some interesting 
talks, lead by Thomas W. Ross; followed by severai of 
the large consumers, including Mr. Clark, of Ball Bros., 
Muncie, Ind., and Mr. Post’s personal representative 
from Battle Creek. The consumers. and manufacturers 
of substitute packages made their case very strong by 
securing the backing of men interested in the shipping 
in fiber packages. 

Mr. Brower made a very interesting talk, presenting 
concrete examples of the superiority of the wooden box 
over the substitute package, and endeavored to show the 
committee the desirability of equalizing the freight rate 
in this classification, or even going further and making 
the wooden box the standard. 


Thomas McCulloch, secretary of the National Associa- 
tion of Box Manufacturers, talked on the same subject, 
and was followed by EK. H. Defebaugh, who said that 
the 32,000 saw mills and 2,000 box factories thought 
that they were being done a downright insjustice by the 
present classification of wooden packages, and urged 
the committee to be fair and to correct their error made 
four years ago in this classification. He admitted that 
the lumber trade were lax in not being represented at the 
time this specification was changed, but reminded ‘the 
committee that it was remiss in its duty to the large 
shippers, and urged that, now the matter was under 
consideration, fair treatment would be expected. 

The representation of this meeting through Mr. Brower 
was named as follows: 


The National Classification Committee of the Lumber & 
Wooden Box Industries of the United States. 

National Lumber Manufacturers’ Association. 

Yellow Pine Manufacturers’ Association. 

National Association of Box Manufacturers. 

Ifardwood Manufacturers’ Association of the United States. 

Northern Vine Manufacturers’ Association, 

National Hardwood Lumber Association. 

Chicago Wholesale Lumber Dealers’ Association. 

Memphis Lumbermen’s Club. 

Western Vine Manufacturers’ Association, 

Alabama-West Florida Lumber Manufacturers’ Association. 

Michigan Hardwood Lumber Manufacturers’ Association. 

The Packing Box Association of Baltimore. 

Indiana Hardwood Lumbermen’s Association. 

Georgia-llorida Saw Mill Association. 

The Southern Logging Superintendents’ Association. 

The Lumbermen's Exchange of St. Louis. 

The Lumbermen’s Association of New Mexico and Arizona. 

Hardwood Club of Louisville, Ky. 

National Veneer & Panel Manufacturers’ Association. 

The Lumber Exchange of Baltimore. 

Montana Retail Lumbermen’s Association. 

National Wholesale Lumber Dealers’ Association of New 
York. 

The Michigan Association of Traveling Lumber and Sash 
and Door Salesmen. 

National Lumber Exporters’ Association. 

The Buffalo Lumber Exchange. 

Mississippi Vine Association. 

Wood [reservers’ Association. 





‘*Doing Just Such Work.’’ 


Sr. ALBANS, Vv., July 6.-—Your letter received during my 
absence and also copies of the June 10 and 24 issues of the 
AMERICAN LUMBERMAN, with an article from C. A. Tupper, 
giving some editorial straight talk under the caption “There's 
No Place Like Home.” I wish to say for your information 
that for a great many years the boards of trade in most 
of the large villages and cities located along the line of 
this road have been carrying out the very suggestions made 
by Mr. Tupper and we are working to that end all the 
time. The traffic department, both freight and passenger, 
of this road is lending its assistance all the time to those 
organizations to bring about just what Mr. Tupper advocates. 

CENTRAL VERMONT RAILWAY COMPANY, 
J. W. Hanley, General Passenger Agent. 
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Timber Loans 


WE are prepared to make loan: .n 

amounts of $200,000 and upwards 
secured by first mortgage on high grade 
accessible standing timber owned by 
established, going lumber companies. 





Correspondence and personal interviews invited. 


DEVITT, TREMBLE & CO. 


BANKERS 
FIRST NATIONAL BANK BUILDING 


CHICAGO 
———>ne—e 
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Fire Protection 
Free. 


A fire proof building containing combusti- 
ble material is a fire trap and a death trap. 
An ordinary building protected by auto- 
matic fire sprinklers is both fire proof and 
death proof. 

It costs money to put in an Automatic 
Sprinkler Equipment. 

Our proposition is to advance the money 
and repay ourselves out of the savings in 
the insurance cost. 

In this way life and property are made se- 
cure immediately without calling upon the 
owner or the proprietor of a F actory or a 
Store for anything more than he is paying 
now for fire insurance premium. 

Fire Insurance does not restore life and 
property. Our proposition prevents the loss. 
Don’t delay securing protection, but write 
us today. 


Geo. H. Holt & Co. 


926 Manhattan Building, 
CHICAGO. 
\S J 




















BUY TREES AND GET RICH 


W. I. EWART 


TIMBER LAND 
INVESTMENT BROKER 


826-7 Henry Building, SEATTLE, WASH. 














HINTS AS TO YARD MANAGEMENT 
willbe found in the 300 page book “Realm of the Retailer,’ Free 
descriptive circular. Address AMERICAN LUMBERMAN. 315 
Dearborn Street, Chicago, Ill. 
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LOANS 
TIMBER LANDS 


For Long Periods of Time in 
Amounts From $100,000 Up 


We have been in the lumber business for over 
thirty years. 

We now control and operate a number of mills. 

We have been loaning money to lumbermen 


for many years. 


These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


Lyon, Gary & Company 


140 S. Dearborn St., CHICAGO. 


WAZTATS FAD LAY 























a | @ 
This House Makes an Exclusive Specialty of My 


Loans to Lumbermen 
Timber Lands. 


Its management has for many years engaged in the 
timber land bond business, is thoroughly familiar with the 
needs of lumbermen. 

Companies desiring financial assistance will find it to 
their advantage to have council with us. 


Loans from $100,000.00 upwards. 


F. A. BREWER & CO. 
Timber Land Bonds 


Marquette Bldg. CHICAGO 
wk @ 








H. M. Byttessy & Company 


Engineers Managers 


DESIGN CONSTRUCT OPERATE 
Artificial Gas Systems 
Steel Rallways 

Water Works 

Electric Light Plants 
Irrigation Systems 


Natural Gas Systems 
Interurban Railways 
Water Power Plants 
Transmission Systems 
Drainage Systems 





EXAMINATION AND REPORTS 





2067South La Salle Street, 
CHICAGO 


Portland, Ore. Oklahoma City, Okla, 


Mobile, Ala. 








British Columbia Timber Lands 


EXCLUSIVELY 
All properties offered have first been examined by 
my own men. _ Will act as agent for purchasers. 


Correspondence solicited from 
bona fide investors only. 


W. L. KEATE ‘i'sfnous'snce: Vancouver, B. C. 








The Leading Authority for Western Values. 


Are You Interested in a mill or manufacturing 
plant on the Pacific Coast ? 


The General Appraisal Company 


SEATTLE, WASH., 
Will give you the actual value of the property in full, part 






















or detail. Write for our 60 page booklet. 











TIDE OF TRADE IN THE ST. LOUIS FIELD 








IN THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Orders Make Cycle of Various Markets and Return 
to Local Field to Be Filled—Fall Trade Regarded 
Hopefully—Yellow Pine Situation. 

Sr. Louis, Mo., July 18.—Local dealers have been get 
ting more orders the last week than hitherto. The 
volume of business is not only surprisingly good for 
this time of year, but is ahead of the record a year 
ago. An analysis of the offerings in this market the 
last week reveals significant facts that augur well for 
the stability of the market. One is that some, of the 
orders placed this week are the identical orders that 
were offered a month or longer ago and were refused 
on account of the price. Their return after a month’s 
absence compels the belief that they have completed 
their cycle of trade wanderings in search of a cheaper 
opening and are now being filled at prices a shade bet 
ter than those first quoted. Which shows that the price 
tone of the yellow pine market is firm. 

Peculiar conditions existing in the yellow pine trade 
have been productive of results quite as peculiar, 
notably in the manufacturing end of the business. This 
is the time when the mills usually accumulate large 
stocks for fall and winter consumption. But stocks at 
milling points, instead of being full, are low and 
broken, so that the mills are facing a fall trade which 
already has begun to manifest itself, with stocks wholly 
inadequate to meet the demand. This is the result of 
labor disturbances that this year for the first time have 
arisen in the sawmill trade. 

Most of the dealers think that fall trade will open 
much earlier this year. All eyes are centered upon the 
American Car & Foundry Company’s offices in this city, 
as this concern is about the largest individual consumer 
of lumber in the world. Purchasing Agent Dickinson 
already has considerably increased his lumber requisi- 
tions. The needs of the Missouri Pacific railway, now 
in process of reconstruction, also. are being watched. 
President Bush has ordered a lot of new equipment and 
much lumber stock of various kinds. Other carriers 
announce plans for vigorous buying campaigns this fall. 
The happy outcome of the crop situation seems to have 
solved beyond a doubt the fall building situation, and 
much building is in sight. The outlook in factory trade 
ete. is good. 

Local Freight Rate Controversy. 


Practically all of the money to be paid as a retaining 
fee in carrying the celebrated 1-cent advance case to the 
Interstate Commerce Commission has been raised. The 
joint committee of the Lumbermen’s Club and the Lum- 
bermen’s Exchange met and apportioned a pro rata cost 
which each concern was asked to pay. The retaining 
fee is $500, which will be paid at the time the case is 


carried into court. The lawyers who have this case in hand ~ 


have undertaken it on a contingent-fee basis, relying 
on their success in collecting a refund from the carriers 
from January 5, the date the 1-cent advance went into 
effect this year. The joint committee seems to feel that 
it has a good case and the lawyers who have undertaken 
to secure an annulment of the extra cent as well as a 
refund of all advances paid out by the local lumbermen 
expect no difficulty, they say. 

But there are those who are not in sympathy with 
thes movement to compel the railroads to put back the 
rate on lumber from southern originating points des- 
tined to the St. Louis gateway to 18 cents. These 
objectors, quite naturally, are drawn from the ranks of 
the yellow pine trade, the hardwood men being most 
affected by this advance. They claim that the railroads 
were justified in raising the freight rate on southern 
lumber last January from 18 to 19 cents, especially as 
the carriers thereby absorbed the switching charges, and 
they insist that the lumbermen of St.. Louis are going 
to get into trouble by insisting on a reduction. 

Also the other side; made up mostly of hardwood 
dealers, who declare that this 1l-cent advance is an 
unjust discrimination against St. Louis, which places it at 
a disadvantage over Cairo and Thebes. They figure also 
that, based upon the volume of cars received annually in 
this city, this 1-cent advance costs the city of St. Louis 
approximately $700,000 a year. The railroads insist 
that they were justified in raising the rates as they did, 
and set forth their position about as follows: 

About ten years or so ago, before southern lumber 
was any considerable factor in this market, white pine 
was king. It was enthroned firmly in this territory on 
account of a remarkable river freight rate which it 
enjoyed. In order to drive this competitor from the 
field the railroads found it necessary to make a rate 
which would enable the yellow pine and hardwood peo- 
ple of the South to reach the St. Louis market on the 
same basis as white pine. The carriers accordingly 
put in a 14-cent rate at that time and the southern 
woods began real competition with the product of the 
North. 

These conditions no longer exist, as white pine is 
practically extinct in this market. As yellow pine came 
up white pine receded, and the necessity for the very 
low railroad rate ceased to exist. From that time the 
freight rates to St. Louis have advanced gradually from 
14 cents to the present rate of 19 cents, the last increase 
of 1 cent being made January 5, 1811. But in this last 
l-cent advance the carriers agreed to absorb all of the 
switching charges in St. Louis, thus making the rates 
equal with their competitors. 

This condition was brought about by the fact that 
previous to this advance the rate to St. Louis was 18 
cents while the rate to East St. Louis was 19% cents. 


The’ Commercial Club of East St. Louis last winter pre- 
pared a petition to the Interstate Commerce Commission 
asking that East St. Louis be put on the same basis 
as St. Louis, and in order to meet this condition the 
rate was advanced to 19 cents to St. Louis and reduced 
to 19 cents to East St. Louis, all switching charges to 
be absorbed by the carriers in St. Louis. 

The two western lines entering St. Louis through the 

Kast St. Louis gateway are the St. Louis, Iron Moun- 
tain & Southern and the St. Louis Southwestern. Othe 
lines entering St. Louis are the Frisco and the Missouri, 
Kansas & Texas, and in order for these two latter lines 
to meet the conditions in East St. Louis they demanded 
that the rate to East St. Louis be increased to 19 
cents in order that they would not be compelled to 
shrink their revenue to exceed 1% cent. 
_ One of the large concerns that are not personally 
interested in seeing the 1-cent advance annulled advances 
a fitting solution to the problem of the alleged discrim- 
ination that this 1-cent advance imposes on St. Louis 
over Cairo and Thebes. ‘This concern makes the sugges- 
tion that the lines east of East St. Louis ‘publish a pro- 
portional tariff accepting the division of the through 
rate on the business that is reconsigned through St. 
Louis. 


Will Fight New Fire Ordinance. 


Ever since the recent lumber fires in this city there 
has been talk of making the city fire ordinances stricter 
than they have been. This talk found its culmination 
this week in the report of the city fire prevention com- 
mittee. The committee made a lot of recommendations 
for the purpose of -preventing conflagrations, among 
which was the recommendation that no lumber be piled 
within the city limits to a hight greater than twenty 
feet. Now it is manifestly impossible to maintain lum- 
ber yards in St. Louis, where real estate has such an 
inflated value, if the lumbermen are compelled to hold 
their lumber stacks to twenty feet. There are more 
than 200,000,000 feet of lumber piled up in this city all 
the time, and it has been roughly estimated that the 
yard capacity would have to be increased 100 percent 
at least to meet the requirements of the proposed ordi 
nance. 

Probably the largest stock of dry lumber in St. Louis 
is to be found at the Lothman Cypress Company’s yard. 
Approximately 30,000,000 feet of lumber is carried at 
all times and it has been necessary to run the piles very 
high to accommodate this stock. E. W. Blumer, sales 
manager, Says that he would require 50 percent more 
room to hold this lumber if he could run his piles only 
twenty feet high. He said that he would like to see a 
40-foot limit, but would compromise on thirty feet. 
Anything less than this, he says, will bring a big fight 
against the adoption of the ordinance from his concern. 
George Hibbard, of the Steele & Hibbard Lumber Com- 
pany, says that a 20-foot pile would do his concern an 
irreparable injury, as he has not room enough for 
his stock unless he runs his piles pretty high. William 
Boeckeler says that twenty feet is too low to suit his 
concern and he is prepared to make a fight. Julius 
Seidel is of like mind. Guy Fulton, of the Charles F. 
Luehrmann Hardwood Lumber Company, says that his 
concern would have to more than double its present yard 
area to get its lumber in 20-foot piles, and real estate 
is too expensive to permit such extension. This but 
faintly expresses the sentiment of the lumber trade on 
the subject. 

John B. Kessler, secretary of the Lumbermen’s Club, 
has had his ear to the ground ever since the big Huttig 
fire for just some such move as this. Without making 
any stir about it he and H. G. Rolfes have been watch- 
ing developments and forecasted the recent action of the 
fire prevention committee by lining up several influences 
in the city hall. R. F. Krebs, president of the Lumber 
men’s Exchange, also took time by the forelock and 
exacted a promise from the president of the council that 
the lumbermen would have ample opportunity to put in 
their objection to the ordinance. As soon as the ordi 
nance reaches council the lumbermen will be prepared to 
antagonize its passage. 


Reviving River Traffic. 


Recently landed a long, new type of steel barge at 
St. Louis, coming from New Orleans, and laden with 
a miscellaneous cargo of low grade freight. It was the 
first time in a number of years that a loaded freighter 
had made the long trip from New Orleans and _ its 
arrival at this port was made the occasion of a demon 
stration. So much freight. has been promised that a 
company is building a fleet of steel barges and steamers 
to ply between New Orleans and this city. That by 
winter at least a part of Mississippi’s old time prestige 
will be regained is the prediction of more than one 
shipper. 

What is probably the most important deal made in 
several years between Mississippi river transportation 
companies and the western roads was a tentative plan 
discussed this week between representatives of the 
Streckfuss steamboat line and the Great Northern rail 
way, whereby each line agrees to coéperate for mutual 
benefit. The plan is to have the railroad at its western 
terminals and other points along its line sell passenge! 
tickets to be used on the river steamers to St. Louis 
and other points along the river as far as New Orleans. 
The steamboat company already has made similar 
arrangements with several of the eastern lines. The 
river is being boosted as never before and it is con 
fidently expected that this campaign will be productive 
of unusual results. 
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Yellow Pine Trade Gossip. 


Roy E. Frye, formerly president of the William G. 
Frye Manufacturing Company, which has gone out of 
existence, accompanied by his mother, Mrs, William G. 
Frye, will leave this week for an extended tour of the 
Pacific coast. They will be gone several months. Mr. 
Frye has been working incessantly for eleven years 
without a rest. When he returns from this trip he will 


cast about for some suitable business in which to engage. ’ 


having sold the William G. Frye business to the Huttig 
Sash & Door Company. 

W. 8S. Morton sent post cards home this week from 
Salt Lake City, Utah, showing how he is spending his 
rest after six years’ service with the Van Cleave Lum- 
ber Company. Mr. Morton will spend the remainder of 
the summer on the Pacific coast and when he returns 
will engage in some form of the lumber busines; in 
St. Louis. 

C. M. MeDaris, of the Consolidated Saw Mills Com 
pany, will leave this week on a vacation trip, which trip 
was rudely interrupted last week on account of pressing 
business matters which brought him hack from the 
Great Lakes. 

A slight improvement has occurred in the heavy tim 
ber and long dimension markets, according to L. G. 
Behrens, of the Behrers Lumber Company. Mr. Behrens 
says that this increased demand has been occasioned 
by store and factory building. The price of these mate 
rials is firm. 

A. P. Brewer, of the Brewer Lui. er Company, has 
been receiving a lot of inquiries for : ng timber stock, 
indicating to him that the fall demand in this line will 
be heavy. Actual sales for this stock have improved 
slightly, he says. 

Tom Whitmarsh, of the W. T. Ferguson Lumber 
Company, took a few days off last week, running down 
to Parsons, Kan., where his wife and son are staying. 
Mr. Whitmarsh says that the crop conditions in Kansas 
are much improved since the rains. 

The Ozan Lumber Company, according to James 
Bemis, is doing a fair volume of business. Will Bemis 
was up from the mill at Prescott, Ark., last week and 
he brings welcome news of bumper peach crops that 
are being grown on some of the Ozan cutover lands. 
He says that this particular section of Arkansas is 
becoming known as the peach garden spot of the 
country. 

C. J. Harris, manager of the lineyard department of 
the Hogg-Harris Lumber Company, says that his several 
yard managers all report a better feeling in their 
respective districts, due to the recent rains. These 
rains, he says, have restored confidence in the crop 
situation and there is a vast amount of inquiry at the 
retail yards from the farmers as to fall building mate- 
rial. Mr. Harris looks for a brisk fall trade. 


George Houston, who assists Bruce Bearden as sales 
manager at this market for the Long-Bell Lumber Com- 
pany, is on a vacation trip on the upper lakes. Mr. 
Bearden will go on his vacation as soon as Mr. Houston 
returns, the latter part of this month. Mr, Bearden 
reports that there is an improvement in sales and in- 
quiry. 

J. G. Knebel, of the Guild-Knebel Lumber Company, 
notes some improvement in the general tone of the 
market, enough, he thinks, on which to base his predic- 
tion of a ood business next month. i 

Frank Hanley reports that on his recent trip to the 
various markets he noted a better tone in all lines of 
business, due to the recent rains. Mr, Hanley reports 
a fair demand for cypress. 

The Switzer Lumber Company appears to be doing a 
good business and Mr. Switzer is perfectly satisfied with 
the situation. He says that trade is as good as it could 
possibly be under existing conditions. 


C. M. Jennings, of the Berthold & Jennings Lumber 
Company, states that there has been considerable de- 
mand in car stock the last week. The railroads and car 
companies, he says, have made several good purchases, 
and prices are firm on this material. 

A. J. Neimeyer, of the Neimeyer Lumber Company, 
was in St. Louis last week to attend the annual meeting 
of the Little Rock & Maumelle railroad. Mr. Neimeyer 
will return to his home in Pasadena the latter part of 
the week. 

Frank Pierce, of the Lewis Werner Saw Mill Com- 
pany, is getting a comfortable volume of business all 
the time. The tone of inquiry is much better and now 
that rains have decided the crop situation he can see 
no reason why there shall not be a resumption of busi 
ness activity. 

I. H. Sheldon, of the T. H. Garrett Lumber Company, 
reports that trade with him is a trifle better than it has 
been and somewhat improved over last year at the cor 
responding period. 

E. C. Robinson, of the Robinson Lumber Company, 
reports that the feeling among his lineyard managers is 
more optimistic since the rains. The situation in Okla 
homa, he says, is bad, however, as the crops have been 
severely Jamaged. 

T. W. Budde, of the Milne Lumber Company, states 
that trade is as satisfactory as it can be expected under 
existing conditions. There is an unusually large amount 
of inquiry and Mr. Budde thinks that this indicates a 
brisk buying movement this fall. 

8. M. Fullerton, of the Chicago Lumber & Coal Com- 
pany, reports that trade conditions with his concern are 
about as satisfactory as they can be under the circum- 
stances. The labor situation in the South, he says, pre- 
sents the worst aspect of the situation. 


Frank Shields reports that trade with him is fair. He 
is getting a lot of inquiries, much of it for car stock. 
_R. 8. Price, of the Missouri Lumber & Land Exchange 
Company, had a good run of orders last week. He says 
the general situation is looking up. 


VALLEY METROPOLIS HARDWOOD NOTES. 


Prospects Favorable to Early Opening of Fall Trade— 
— Reports From ‘traveling Men as to Trade 
tatus. 


Sr. Louis, Mo., July 18.—The indications are that 
trade will open up earlier than usual this fall, say about 
the middle of August. “Thus it is that local hardwood 
lumbermen have their ears to the ground, their senses 
alive to the conditions that are now in the making, and 
upon which so much depends. July so far has made a 
creditable showing. As compared with July, 1910, busi- 
ness is larger in volume, and prices are a shade better. 
rrade has been fairly active, with a well defined move 
ment in all of the lower grades. Several times during 
the month the future of the hardwood trade was wrapped 
in gloom on account of the drouth that threatened the 
crops. But every time it seemed to be all over but 
the funeral, rains materialized and kept the crops alive, 
until now they are beyond danger from drouth. 

Reports from traveling men are reassuring. From 
all quarters comes news of improved conditions and 
restored confidence in the trade. Farmers once more 
are making inquiry of the retailers and the latter in 
turn are making inquiry of the wholesalers. Not only is 
the situation in the agricultural sections much improved 
so far as prospects are concerned, but the local situa 
tion is full of encouragement. Building plans seem to be 
more numerous than usual in St. Louis and trade ought 
to open up in a lively manner early next month. 

Although there is a slightly better than seasonable 
volume of buying, it is 5f a small-lot kind for quick 
delivery. In fact, this has been a remarkable feature 
of the market for the last week or two. In some in- 
stances where it has been impossible to comply with 
this request the orders have been withdrawn and placed 
elsewhere, evidencing that stocks everywhere are low 
and broken, 

Another significant feature connected with last week’s 
doings is that some of the orders presented were the 
identical ones offered a month or so ago and which were 
refused because the prices were not in accord with cur- 
rent market prices in this city at that time. It would 
seem that, from the reappearance of these orders, they 
have been traveling up and down the line without find- 
ing takers. They were placed in St. Louis this week at 
prices somewhat advanced over quotations made a few 
weeks ago, when the orders were first received. 

With the demand gradually increasing, a good fall 
trade in prospect, a shortage of stock at yards and 
mills, there comes a threatened shutdown of some of 
the large mills in the South because of walkouts of 
union men. The labor situation has been growing more 
serious and has at last assumed such proportions that 
the sawmill industry of the South is menaced. If the 
mills are tied up a lumber famine and inflated prices 
are bound to result. 


Lumbermen’s Exchange Active. 


Hot weather has utterly failed to put a crimp in the 
activities of the Lumbermen’s Exchange. From his 
watch tower President R. I’. Krebs has been constantly 
on the alert and, strange to say, there has been more 
for him to do this hot weather than ever before has 
fallen to the lot of the leader of this hardwood organi 
zation. Mr. Krebs and his several lieutenants have 
been busy for weeks guarding the interests of the hard- 
wood lumbermen of St. Louis. First one thing and then 
another have demanded instant and vigorous action and 
each emergency has been met in a manner that indicates 
clearly: that President Krebs has his organization well 
in hand and that the latter responds immediately to 
every call to arms. 

Several things that have transpired this year will 
make the annual report of President Krebs a remark- 
able document. The exchange has become a more potent 
factor than ever before in the hardwood affairs of the 
city. The organization has gained in membership, a 
noteworthy gain being the acquisition at a midsummer 
banquet of a number of the retail lumber dealers of the 
city who joined the exchange for the purpose of enjoy- 
ing the inspection privileges. The exchange has been 
instrumental in the adoption of several measures for 
civie improvement. Mr, Krebs recently secured from 
the harbor commissioner a valuable strip of river front 
to be used for loading and unloading lumber. The 
exchange also has taken a firm stand in getting before 
the Interstate Commerce Commission the matter of the 
recent advance of 1 cent a hundred pounds on lumber 
shipped from southern originating points to and 
through the St. Louis gateway, ‘‘Shipper’’ Krebs has 
just piped all hands on deck to repel a boarder in the 
shape of an ordinance which required that lumber shall 
not be piled higher than twenty feet. This is a measure 
that will create untold hardship upon the hardwood 
dealers of the city if passed, 

One of the most important measures adopted by 
the exchange under President Kreb’s administration was 
the establishment recently of a _ traffic department, 
whereby each member of the exchange can have at all 
times the services of a traffic man employed for that 
purpose. Thus the exchange has become a more aggres- 
sive and valuable body than it ever was. 


Hardwood Trade Gossip. 


There never lived before two such twins as call ‘Tom 
Fry ‘‘daddy’’ in their lisping, baby way. Incidentally 
they are giving Papa Fry about all he can do and he 
has a hard time to get away from the babies long 
enough to see that red gum keeps moving along as it 
should. Mr. Fry sleeps with the twins on a screened 
porch and the stories of his nightly adventures would 
fill the pages allotted to Met Saley. Not only are the 
twins so alike in looks that it is necessary to tie a blue 
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S. E. Slaymaker 


SPRUCE, 
HARDWOODS, 
HEMLOCK. 


Office: Fifth Avenue Bldg, ° NEW YORK CITY. 
MILLS: Cass, West Virginia. 










SPRUCE, HEMLOCK 





AND HARDWOODS 





BURNER, W. VA. » 





SPRUCE 
HEMLOCK 


D 


CHERRY 


Wildell 
Lumber Co. 


Office and Mills, 


WILDELL, W. VA. 








Otter Creek Boom & Lumber Company 


SPRUCE, HEMLOCK 
and HARDWOODS. 


Office and Mills, - HAMBLETON, W. VA. 








United States Spruce Lumber Cor pany 


SPRUCE, HEMLOCK 
and HARDWOODS. 
Office and Mills, « MARION, VIRGINIA 


WM. WHITMER & SONS, pritsbecrria, 


INCORPORATED 
Manufacturers and Wholesalers 


W. VA. SPRUCE, WHITE PINE 
AND HEMLOCK. 
Long and Shortleaf Pine and Hardwoods. 














GicFittan, Neitt & Co. 
Spruce and Hemlock 


Office and Mills: MAY, WEST VIRGINIA. 








SPRUCE 


HEMLOCK 
AND 


HARDWOODS 


W. W. DEMPSEY 


Office, 
JOHNSTOWN, PA 
Mills, 
SEEBERT, W. VA. 








Laurel River Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
JENNINGSTON, WEST VIRGINIA. 








Glady Fork Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
Office and Mills: GLADY, W. VA. 








Tygarts River Lumber Company, 
SPRUCE, HEMLOCK and HARDWOODS 





Office and Mills: MILL CREEK, W. VA. 








GEORGE CRAIG & SONS 


SPRUCE, HEMLOCK 
AND HARDWOODS 


OFFICE, = PHILADELPHIA, PA. 











Cherry Riv. Boom & Lumber Company | 
SPRUCE, HEMLOCK 
AND HARDWOODS 


MILLS : Richwood, Camden-on- 


Office, 
SCRANTON, PA. Gauley and Holcomb, W. Va. 
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The CarDal Lumber Co. 


MANUFACTURERS 


Yellow Pine 


General Office: Heyworth Bldg., Chicago. 
Millis: Pinebur, Miss. 


Our specialty timbers and kiln dried 1” stock. 
































Louisiana Red Cypress 


Inquiries Solicited. 


FRANKLIN GREENWOOD, 


Railway Exchange Bldg., CHICAGO. 








Established 1881 


W. B. CRANE AND COMPANY 
MANUFACTURERS OF 
HARDWOOD LUMBER, TIMBER AND TIES 
CEDAR POSTS, YELLOW PINE, FI.! TIMBER 
Specialty: OAK TIMBER, PLANK, ETC. 


General Office, bee and Planing Mills: 22nd, Sangamon ow Morgan Sts. 
Long Distance Phones Canal 3190-3191 


Mills at Falcon, Miss. CHICAGO 





G6@8Oee@nee. ~ 





Pilsen Lumber Company 


WHITE PINE, 
HEMLOCK, 


Quick shipments from our 
mills or from a large stock in 
our seven acres of yard at 


Laflin and 22nd Streets, YELLOW PINE, 
CHICAGO. LATH & SHINGLES. 
STRAIGHT OR MIXED CARS. 








PAXTON & LIGHTBODY CoO. 


613 Monadnock Block, Chicago, IIL. 








Manufacturers of Jobbers of 
HEMLOCK HARRISON mE YELLOW PINE 
and CEDAR Fir& Red Cedar 











G. LIGHTBODY, Pres. 


MILLS AT MATTOON, WIS. C, E. CONKLIN, Sec'y.& Treas. 











J. L. LANE & COMPANY 
Commission Lumber 


Send me any Items you wish to Sell. 
108 LaSalle Street 33 CHICAGO, ILL. 














Lurya-Foster Lumber Co. 


Old Colony Bldg., CHICAGO. 


We Manufacture all 


NORTHERN WOODS 


and Wholesale all 


SOUTHERN WOODS 











Frank I. Abbott Lumber Co. 
Mixed Cars of 


Pine and Kiln Dried Hardwoods 


of all Kinds. 


2244-2252 Laflin Street, - CHICAGO. 




















\ 
ribbon on one and a pink on the other to distinguis. 
them, but their habits are alike. When one gets hungry 
that would ereate untold hardship upon the hardwood 
the other does. Both empty the bottle in the same time. 
Both weigh the same. Both—but Tom well tell you 
the rest. 

It’s a high old time that William Lothman is hav- 
ing over in old Fatherland. Mr. Lothman, contrary to 
all tradition, became affected by the heat to such an 
extent that he actually decided to take a vacation this 
year. So he shipped his automobile ahead and followed 
with Mrs. Lothman on a trip to his old home in Ger- 
many. He writes that he is having a fine time and has 
no intention of coming home until the cypress market 
picks up. 

Kk. W. Bloomer, sales manager for the Lothman 
Cypress Company, says that business is fair. There 
seems to be an improvement in the feeling of the trade 
since the recent rains, with, as a result, better inquiry 
and some improvement in sales. All the orders received 
are for quick shipment. Prices are fairly well main- 
tained. 

Jake Mosberger, of the Mosberger Lumber Company, 
states that he is having a fair run of business, 

Thomas Powe, archenemy of the cent freight advance, 
says inquiries are more numerous and there is some 
slight improvement in sales. 

Joseph Hafner, in charge of the lumber department 
of the Hafner Manufacturing Company, says that trade 
with him is seasonably normal. He judges from the 
volume and tone of inquiry that there will be a good 
fall trade. Henry Hafner, manager of the sash and 
door department of this conctrn, is on his vacation. 

Another member of the local hardwood fraternity 
who has thrown care to the four winds is George 
Hibbard, of the Steele & Hibbard Lumber Company. 
He is on his annual vacation. L. M. Borgess has come 
in from the road to assist in looking after the office 
while the chief is gone. 

‘* Billy’? Dings, of the Garetson-Greason Lumber 
Company, wires from Denver, where he is spending the 
heated period, that he is in perfect accord with the move 
ment of lumbermen to annul the 1-cent freight advance 
which went into effect last January. 

Henry Quellmalz of the Quellmalz Lumber & Manu 
facturing Company, states that the market is somewhat 
quiet on wagon and handle stock, although a good in- 
quiry is coming in. 

George Cottrill, of the American Hardwood Lumber 
Company, says his trade has been holding up well. 
Inquiries last week were somewhat heavier than usual 
and prices on sales made were fairly satisfactory. 

Capt. C. F. Liebke says business with his company is 
quiet, but no more so than is usual at this time of year. 
Indications for fall business are bright. 

I. H. Luehrmann, of the Charles F. Luehrmann Hard 
wood Lumber Company, reports that his trade is hold 
ing up well this month. He looks for an earlier than 
usual revival of business this fall, basing his opinion 
upon the amount of inquiries coming in. 

Waller Wiese, of the Vaughn Lumber Company, says 
trade with him is quiet, but that there is a better run 
of inquiry and less disposition on the part of the buyers 
to haggle over prices, 

The Milne Lumber Company is getting a fair run of 
business for this time of year. 

The site of the Huttig Sash & Door Company’s works 
is one of the busiest spots in St. Louis. An army of 
workmen, many of them former employees, are clearing 
the wreckage from the ground and putting in new 
foundations. In the office the executive force is work- 
ing methodically. Manager Siegel has toiled like a 
Trojan, ever since the fire and as a result of his great 
activity all of the machinery required has been ordered 
and all plans matured. The work is so planned that as 
fast as one floor of the new factory is completed the 
machinery will be installed, and when the roof is on the 
steam can be turned on. Meantime the Huttig com- 
pany is. operating the Frye factory full capacity ana, 
together with the work it has apportioned among the 
other sash and door factories in and out of St. Louis, 
is getting out its order uninterruptedly. 











THE SOUTHWEST 








IN THE MISSOURI-KANSAS DISTRICT. 





General Rains Restore Confidence in the Lumber 
Trade—Dealers Continue to Limit Purchases to Pres- 
ent Requirements—Railroad Schedules. 


KANSAS City, Mo., July 18.—Some of the manu 
facturers in this market report an improvement in 
volume of sales and inquiry. from country dealers, 
and others state that they can see practically no 
change in conditions. One thing is certain, the general 
rains that have visited this territory have restored 
confidence to a degree and revived faltering hopes. 
Prices remain firm. 

Dealers continue to buy in small lots and there is 
only a small percentage of straight car orders. The 
mills have no trouble in handling mixed orders, and 
if there were more of them everything would be 
satisfactory. Retail stocks are not heavy and, al- 
though the recent rains undoubtedly will add to the 
buying movement, it is expected that sales will not 
be very active until there has been sufficient rain 
to positively insure the crops. Hopes are hanging 
on the late crops, and corn for the most part is very 
promising, while the yield of cotton will be remark- 
ably good provided there is no more prolonged dry 
pare The city trade is still light. 


Several railroads are in the market with big sched- 
ules, and the report has gained currency that many of 
the "roads, especially the eastern ones, are preparing 
for extensive improvements, This consuming source is 
expected to furnish an outlet for large quantities of 
lumber, and unless indications prove misleading, the 
yellow pine trade this fall will be heavy enough to 
make up in a large measure for the comparatively 
light demand that has prevailed all summer. 

P. Westmacott, of the Kansas Lumber Company, 
Hutchinson, Kan., was in this city this week placing 
orders for stock. 

George X. Wendling, president of the Weed Lumber 
Company, of Weed, Cal., and the Wendling Lumber 
Company, San Francisco, paid a brief visit this week to 
W. A. Anderson, of the W. E. Thomas Lumber Com- 
pany, who represents the Weed interests in this ter- 
ritory. Mr. Wendling was on his way to Chicago. 

J. E, Evans, of Emporia, Kan., was one of the dealers 
to visit this market the last week to place orders. 

Thompson ge ee president of the Glen Lumber 
Company, Mrs. Gunter and their two children, have 
~~ to Colorado Springs, Colo. 

H. Welty, of the Central Lumber Company, was 
in “this city this week on his way to his home in 
Downs, Kan., after visiting the western yards of that 
concern. The company operates from Downs and has 
an office in Denver, Colo. 

J. N. Daniels, manager of the Kansas City yard of 
Dascomb & Daniels, is home from his vacation. 

Duval Jackson, president, and J. Lee Carlton, treas 
urer of the Southwestern Lumber Company, are mak 
ing a tour of the company’s retail vards. 





FROM A BIG EAST TEXAS MILL POINT. 


Seasonable Movement of Lumber and Fair Volume of 
Inquiry—Firmness of Prices a Subject of Com- 
ment—Building Situation Active. 

Beaumont, TEx., July 15.—Trade has entered upon 
the second midsummer month and, considering that this 
is the season of the year business is naturally 
quiet, there is a good movement and a fair volume of 
inquiries. The outlook is considered favorable. On 
account of the providential rains of late much hope 
has arisen among the lumbermen. ‘The firmness of 
prices is much commented upon, and there is evidence 
of advances in values as soon as the fall trade sets in. 

The building season is active, and indications are 
for its continuance. The sash and door trade is‘ busy 
and most dealers are looking forward to the fall 
with much encouragement. The crop reports and the 
approach of easier times for the farmers herald an im 
proved demand from the country trade. Retail stocks 
are reported to be low and when fall buying begins they 
are sure to be heavy. While there is a good amount 
of railroad business, some improvement in movement 
is expected in a short time. Many deals are being 
promoted for the construction of railroads in this state, 
and, of course, the building of railroads calls for a 
vast amount of ties, bridge timbers, piling and stringers. 

A large amount of lumber is going to foreign ports. 
Shipments are being made through Port Arthur, Sabine 
Pass; Port Bolivar and Galveston, and an improvement 
is looked for very soon as reports from the leading 
Kuropean centers indicate a general revival in business. 

R. M. Hallowell, vice president and general manager 
of the Industrial Lumber Company, Elizabeth, La., was 
a recent visitor and left on a weck’s trip to St. Louis, 
Mo., and Chicago. Among other visitors were C. 8S. 
Vidor, president of the Miller-Vidor Lumber Company, 
Galveston; S. A. MeNeely, manager of the tie depart 
ment of the Kirby Lumber Company, Houston; J. H. 
Baber, with the Tyler County Lumber Company, War 
ren, and KH. K. Blair, with the Kirby Lumber Company, 
at Jasper. 

The steamer Honduras arrived at Port Arthur Tues 
day. A return cargo, mostly lumber, was assembled. 
Thursday it was reported that the steamer Hohenfeldc 
was on its way to Port Arthur to finish loading with 
lumber for Hamburg. The Pruth left Port Arthur for 
Bordeaux, France, this week with a cargo of timber, 
lumber and staves. ‘The tug Chief arrived at Orange 
from Niblett’s Bluff the middle of the week with a tow 
of twelve circular booms of timber for the Lutcher 
& Moore Lumber Company, of Orange. The tug Cap 
tain Woolford has arrived at Orange from Niblett’: 
Bluff with a tow of ten circular booms of timber, con 
signed to the Lutcher & Moore Lumber Company. The 
schooner Martha left Sabine Pass for Mexico today with 
125,000 feet of lumber from the Lutcher & Moore Lum 
ber Company. 


RATES ISSUED BY TEXAS RAILWAY 
COMMISSION. 

Austin, Tex., July 15.—The state railroad commis 
sion has‘ just issued the following cireulars: 

In approval of the application by the Orange & North- 
western: Railroad Company an.amendment was ordered to 
commodity tariff No. 30-A, applying on shipments of fence 
posts, logs, poles ete., to read as follows: 

“Pine logs, carloads from Bunker Hill and intermediate 





points to Orange, and from Bunker Hill and intermediate 
points to Newton, when loaded on flat car, $5 per car; and 
when loaded on logging cars, $4.50 per car. 

“When one carload of lumber, produced from logs trans 
ported at the rate above authorized, is delivered to the 
railroad company for shipment to final destination, refund 
of the freight chareee will be made on three and ‘one-halt 
cars of logs when loaded on flat cars, or four cars of logs 
when loaded on logging cars; it being understood that th 
amount so refunded shall not exceed the joint proportion o! 
the Orange & Northwestern Railroad Company and_ thi 
Beaumont, Sour Lake & Western Railway Company, of th 
through rate on the one car of lumber.” 


The commission approved the application of the 
Groveton, Lufkin & Northern Railway Company and 
the Orange & Northwestern Railroad Company to app! 
to carload shipments of lumber and articles taking lum 
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ber rates from points on the Orange & Northern rail- 
road, except Orange to Houston (via Beaumont, Sour 
Lake & Western and Orange & Northwestern), the 
Orange rate plus 1 cent a hundred pounds, provided the 
rate so made shall not exceed 8% cents a hundred 
pounds. Circular 2686 is also amended to provide that 
on shipments to main line points, east of Houston to 
the Sabine river, 1 cent shall be added to the current 
rate applicable from Orange to same points, provided 
that the rate so made shall not exceed 814 cents a hun- 
dred pounds, 


SOUTH ATLANTIC COAST 


FROM THE MARYLAND METROPOLIS. 

















Local Wholesaler Compares Trade Conditions of the 
East and Middle West—Yellow Pine Operator Notes 
Slight Price Stiffening. 


BALTIMORE, Mb., July 17.—Thomas Hughes, wholesale 
dealer in hardwoods, returned last Saturday from a busi- 
ness trip to Chicago. He reports that the tone of the 
market in the middle West seemed somewhat stronger 
than in the Kast, the demand being more active and 
buyers showing greater freedom in the placing of orders. 
Mr. Hughes, who operated the Iron Mountain Lumber 
Company for several years, running three saw mills in 
the vicinity of Troutdale, Va., and who returned to Bal 
timore to engage in the wholesale business exclusively, 
having sold his mills and the greater part of his timber 
land, has decided that it is advisable for him to engage 
again in manufacturing, if he is to have at all times an 
adequate supply of lumber. Accordingly he has erected 
on a tract of his own timber at Sugar Grove, Va., a saw 
mill of a capacity of about 10,000 feet a day, which 
began operations last Wednesday. He also has decided 
to take up the export business, putting E. E. Price in 
charge of this department. Mr. Price condueted foreign 
business on his own account for a number of years, with 
an office in the Continental building, but abandoned 
that line about two years ago, and has not been espe 
cially active since then. Mr. Price will give his entire 
attention to the export department. 

R. N. Jackson, of the EK. E. Jackson Lumber Company, 
yellow pine manufacturer at Riderville, Ala., is in Maine, 
on a vacation. Later on it is his intention to take a trip 
to Europe. The members of the company state that busi- 
ness has picked up somewhat of late, and that the current 
month is running ahead of June and previous months of 
the present year. A slight stiffening in prices is reported 
to have taken place. 

A race track will be built at Laurel, in the construe 
tion of which about 1,000,000 feet of yellow pine will be 
used. This lumber will be shipped by the Cummer Lum 
ber Company. ‘The first cargo, of 700,000 feet, is being 
loaded on the Cook-Cummer Steamship Company’s 
schooner barge Southland at Jacksonville, Fla. The 
schooner barge Julia Rollins will follow. The lumber 
will be transferred in Baltimore to cars of the Baltimore 
& Ohio railroad. Laurel is midway between Baltimore 
and Washington. 

M. 8S. Baer, of the well known hardwood firm of 
Richard P. Baer & Co., Keyser building, has typhoid 
fever. The attack is not especially virulent, and there 
is every prospect that recovery will be rapid. Mr. Baer 
is the second member of his family to be stricken, a sis 
ter having been very ill and still being in a very much 
weakened state. 


~~ 


FROM CENTRAL VIRGINIA. 


Business Good with Some Dealers and Not So Good 
with Others—Increase in Volume of Shipments— 
General Improvement in Building. 
LYNCHBURG, VA., July 18.—A few days of dull busi 

ness are being experienced by some of the dealers. 

Others state that their business 1s holding well up to 

the record set by the recent spurt, the most encourag 

ing of the year, so far. The failing off in the num- 
ber of inauiries and orders noted by some of the deal 
ers is ascribed chiefly to the vacation season and the 
extremely hot weather of the last three weeks. This 
falling off has not been confined to any one line, but 
is experienced in pine and hardwoods. Prices continue 

firm. ; ° 
Shipments for July will show a decided increase over 

June. Demand is good for all kinds of dimension stock, 

chiefly, however, for smaller stuff. Oak and _ poplar 

continue in good demand from furniture manufacturers 
and builders. 

the seope of building operations has increased in 
the last two weeks. A number of expensive residences 
are being erected and several large buildings will he 
under course of construction before fall. Building opera 
tions in the nearby towns also are reported active. 

Railroad demand has been chiefly for ties and neces 

Sary repair material. Collections are reported as fair 

generally, and in some instanees poor. 








WESTERN FLORIDA TRADE. 


Export Demand Slackens—South American Business 
Holds Up Well— Outward Movement for Fiscal 
Year—Interior Trade Fairly Active. 


_Prensacoia, Fia., July 17.—The export lumber and 
timber markets are not as active as they were two weeks 
ago, although demand is sufficient to keep all of mills 
cutting full time, combined with the business that is 
being done with the interior. The falling off in the 
export demand became noticeable about the first of this 
month, when the volume of inquiries began to diminish 
and the sales likewise dropped off, until now a normal 
Summer business is being done. That the heavy outward 


movement from Pensacola during June had an effect on 
the foreign markets is the belief, for this lumber and 
timber, aggregating over 60,000,000 feet, was taken to 
the principal Jumber centers of the world and replenished 
stocks that had begun to dwindle until the buyers were 
forced into the market. The outward movement still 
continues good, but as a rule it is confined to old busi 
ness. Several cargo lots, however, will go out during the 
latter part of the month that have been sold recently. 

South American business continues to hold its own 
better than any other, and the number of schedules sub- 
mitted show that the stocks there are still considerably 
depleted. It is expected that this business will continue 
wuitil the end of the year, as buyers have been cautious 
for some time and have not bought heavily. 

The interior markets continue fairly active, but not 
much is expected of them at this season of the year. A 
general improvement is looked for by the middle of Sep 
tember, when the building season will be on and the 
harvesting over. Railroads are not in the market for 
bridge or car material to any extent and but little of 
this trade is expected, as many of the roads have rele 
gated timber for bridges to the background as well as 
lumber for building cars. But even with this the demand 
is as good as the manufacturers expected for July. 

Several of the large mills have closed for annual 
repairs and will be shut down for the remainder of the 
month, 

Exports from Pensacola for the fiseal year ended June 
31 totaled over 275,000,000 superficial feet of lumber 
and timber, a considerable increase when compared with 
the business of the previous fiscal year. 





IN NORTHEASTERN FLORIDA. 

JACKSONVILLE., FLA., July 15.—A fair amount of 
business is offered, one schedule of over 1,000,000 feet 
of factory flooring having been placed, as well as timber 
sizes. The flooring schedule will assist the mills in dis 
posing of their small cutting to advantage. The in- 
terior mills are well booked and few are seeking busi 
ness. The dressed market is stronger than for some time 
and, although higher grades are moving slowly, the lower 
grades are going freely and commanding better prices. 

N. B. Gaskill, representing William Whitmer & Sons, 
Philadelphia, Pa., was in this city this week, renewing 
acquaintances. From Jacksonville he will travel through 
southern Florida, thence westward through Louisiana. 

The creosoting plant of the Eppinger & Russell Com 
pany is running full time, with plenty of orders on the 
files. 





TIMBER LAND SALES 











GOVERNMENT TIMBER SALE. 

There will be offered at publie sale, under direction 
of the Secretary of the Interior, on October 31, 1911, 
at Bokhoma, McCurtain county, Oklahoma, sixteen 
sections of Indian lands, together with the pine and 
hardwood timber thereon. These lands are in one 
body, within two miles of railroad, and aggregate 
about 10,000 acres, containing about 44,000,000 feet 
of pine and considerable hardwood. The lands and 
timber will be offered together at not less than a 
stipulated price. Bidders may submit offers: (1) for 
each section separately; (2) in groups of three con 
tiguous sections, one of which shall be accessible to 
the railroad; (3) for the entire tract. Persons may bid 
on as many sections as desired. Lands are suitable 
for agriculture after removal of timber. Ten percent 
deposit will be required at time of sale, balance within 
sixty days after approval of sale by the Secretary of 
the Interior. For detailed information apply to the 
Commissioner to the Five Civilized Tribes, Muskogee. 


The Shevlin-Carpenter Lumber Company, of Minne 
apolis, Minn., which owns over 45,000 acres of timber 
limits near Campbell river, on the east coast of Van 
couver island, British Columbia, recently sold 7,813 
acres near Grief Pcint to the Larson Lumber Company, 
of Bellingham, Wash. A standard gage railway will 
be built to Haslam lake. 

The Henderson Lumber Company, of Sanford, Ala., 
recently sold to the Lacy Lumber Company, of Carriere, 
Miss., 16,000 acres of yellow pine timber land, con 
taining about 126,000,000 feet, located near DeFuniak 
Springs, Fla. 

N. J. Dolph and D. G. Cregi, of Spokane, Wash., 
July 7 bought at a delinquent tax sale thirty-six tracts 
of timber land in Shoshone county, Washington. 


G. X. Wendling and associates of San Francisco, Cal., 
have made first payment on a timber land purchase of 
thousands of acres located in Lane county, Oregon, 
Over $1,000,000 is involved in the transaction, 

The Upper Michigan Timber Company, with offices 
in the Adams building, Sault Ste. Marie, Mich., recently 
bought the timber rights and holdings of the Western 
Land Securities Company, of St. Paul, Minn. 





BIG CUT FROM BIG LOGS. 

REVELSTOKE, B. C., July 10.—On July 8 the double 
cutting band mill of the Dominion Saw Mills & Lumber 
Company, at Three Valley, B. C., in ten hours cut from 
191 white pine logs 105,287 feet of lumber, an average 
of 551 feet to the log. This mill is expected to cut dur 
ing this season about 1,500,000 feet, which is said to run 
50 percent one and two clear. 


An Economical 
Hoisting Device 










The McGarry Patent Safety Piling and Lowering Machine 


meets the demand for economical handling of lumber. With it you 
can pile anything from 1 inch to 10x 10 Inch, 60 to 60 M per day at o 
cost of 12 to lhc. per M. No yard is too small to afford It. Descriptive 
circulars and testimonial letters sent on request. Address 


JOHN A. McGARRY, 2400 South Lincoln St., Chicago, th. 


Sole Patentes for the United States and Canada. 
WII! dispose of Patent Rights for Pacific Coast at Low Figure. 








. Diarrord|upberompany. 
Grechipay Wis. 

Hemlock and Lath and 

Hardwood White Cedar 


Lumber Shingles 


LET US QUOTE YOU 


oF, 


on the next car of Hemlock Lumber, White Cedar 
Shingles, Hemlock and White Pine Lath, 


Large Stock, Straight or Mixed Cars. 


Prompt Shipments Guaranteed. Give as a Trial. 








Long Fir Timbers 


FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84. 
Band resaws and large surfacers :: :: 


ROGERS-RUGER LUMBER Co. 


Telecode SUPERIOR, WISCONSIN Long Distance 

























— =hcCoauc 30050: 


Sawyer Goodman Co. 
Make Prompt Shipments of 

WHITE PINE AND BASSWOOD 

BEVELED SIDING, FINISH in all 

Thicknesses, and SHOP LUMBER 


Marinette, 2 3 
cc 200C00C —— 





Wisconsin 











LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange, NEW YORK. 12 Great St. Helens, LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight con- 
tracts and effecting quickest despatch from seaboard. We 
handle all classes of cargo and have Special Department 
handling Export Lumber Shipment. 








IN FOREST LAND 


The humor, sentiment and philosophy of the lumber business 
interpreted by ‘the lumberman poet” in a volume handsomely 
rinted, illustrated in tint, bound in silk cloth and gold stamped. 
deal for gift or library. Price, postpaid, $1.25. 
AMERICAN LUMBERMAN 


431 So. Dearborn St., - CHICAGO, ILL. 
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Special— 


2x6-18 
2x10-18 


HEMLOCK 


Rough or Dressed 
1S&1E Dry. 


E.V. Babcock & Co. 


PITTSBURGH, PA., U. S. A. 
ch 


WM. SCHUETTE & CO. 


(INCORPORATED) 


Manufacturers and Wholesalers 


NORTH CAROLINA AND WHITE PINE, C 
POPLAR, MAPLE AND CAK FLOORING 
AND PACIFIC COAST PRODUCTS 


PITTSEURG, PA. 


Mills, New Nork Office, 
Belhaven, N.C. No. 1 Madison Ave. 




















White Pine Branch 
Minneapolis, Minn. 











North Carolina Pine 


White Pine, Poplar, Hemlock 
and Spruce, Lath and Shingles 





Our Stocks are complete and can give prompt service 


WILLSON BROS. LUMBER CO. 


PITTSBURG, PA. 





THE LUMBERMAN’S ACTUARY 


Shows at a glance the cost of any number of feet of lumber be- 
tween 2 and 29,000 feet at any price from $6 to $75 a thousand; also 
lath and shingles from 85 cents to $6 a thousand. Price, postpaid, 
bound in leather. $4.00. In cloth, $8.50. 


AMERICAN LUMBERMAN 
431 South Dearborn Street, - . CHICAGO, ILL. 
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BAND SAWED 


West Va. Yellow Poplar 


Our new dimension mill is now completed 
and we are prepared to furnish glued-up 


Dimension Stock 


in the white surfaced and sanded ready 
for varnish—Table, Dresser and Chiffon- 
ier Tops; Book Cases, Sanitary Work 
and all kinds of small cabinet parts in 


Oak, Poplar, Basswood, Chestnut, 
Maple, Birch, Walnut and Cherry. 


Submit us a list of your requirements and 
we will quote you prices. 


Big 4 Hardwood Co. 


Dry Kiln Capacity: Toledo, Ohio Band Mills: 
100,000 ft. per day Charleston, W. Va. 








SHAFFMASTER & STEPHEN 


Wholesale Lumber . 


Yellow Pine, Poplar, Cypress, 
Hemlock and Hardwoods 


TOLEDO, 33 33 $3 OHIO 
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CRESCENT CITY NEWS. 


Reports of Continued Quiet Trade Coupled with 
Prophecies of Excellent Fall Business—State Board 
of Equalization in Session. 

NEw ORLEANS, La., July 17.—‘‘ Not yet, but soon,’’ 
is the commonest answer just now to the question 
whether there has been any marked improvement in 
trade conditions. The reports of continued quiet de- 
mand in most cases are coupled with prophecies of ex 
cellent fall business ar comments on the cheerful outlook. 
Looking back over the hot weather siege, lumbermen find 
fairly good cause for congratulation. If demand has 
been seasonably dull, prices have been maintained some- 
what better than for years and mill stocks have been 
kept down better, many believe, than ever before. With 
retailers’ stocks generally low and no heavy surplus of 
summer cut to be worked off by the manufacturers the 
predictions of healthy trade conditions in the fall can 
only be belied, it would seem, by nation wide financial 
and industrial depression, or by general and disastrous 
crop failures—contingencies regarded as extremely re 
mote. The cypress people note a larger interest on the 
part of railroads for ties and other railroad and car 
material, about the same volume and character of de 
mand for general run of Jumber as was reported last 
week,- and an increase of inquiries for factory stock. 
The call is commonly for mixed cars. Shingles continue 
to sell well and demand for lath is somewhat stronger 
than is usual at this season. Rumors of slight price 
concessions on some items of uppers are still heard, but 
are of less frequent occurrence. Speaking generally, 
the price is rated reasonably firm. Reports touching the 
volume of yellow pine demand vary and in some in 
stances are rather contradictory. Adding them all up 
and striking an average it would appear that there 
may be « little better call right now for yard stock 
and a slightly increased movement of export stock, Im 
provement in the demand for railroad and car material 
seems to be unmistakable. The price is holding up well 
and, thanks to the conservative cutting of the mills, 
there is said to be no unduly heavy aceumulation of 
stock in manufacturers’ hands. 

Commissioner Bruner, of the state bureau of «agri 
culture and immigration, has asked the codperation of 
parish police juries and commercial bodies of the state 
in secing that Louisiana is adequately advertised at 
the Chieugo Land Show this fall. The Louisiana Devel 
opment League, with headquarters in New Orleans, is 
working toward the same end, The police jury of 
Acadia parish has led off, so far as the parish juries 
are concerned, with a contribution of $100 for the pur 
pose. It is expected that other parishes will make 
equally generous response,, and it is predicted that the 
Louisiana exhibit at the Chicago show will be larger 
and finer than that sent up last year. 


Belt Amendment Opposed. 


The New Orleans Board of Trade, at its monthly 
mecting last Wednesday, adopted resolutions opposing 
the amendment of the Public Belt ordinance so as to 
provide representation for the Lumbermen’s Club. The 
board takes the view that the Public Belt commission 
aus now constituted is representative of all interests, 
and that ‘‘it would be unwise and injudicious to tamper 
with or make any changes in the organic law creating 
it.’’ Members of the Lumbermen’s Club, while dis 


appointed over the narrow view taken by the Board 


of Trade, are by no means disheartened, and will Keep 
up their fight for representation on the ground that 
the lumber industry furnishes a larger proportion of 
the tonnage handled by the belt than all the other 
industries contribute together. The Progressive Union 
and other local commercial organizations probably will 
be asked to assist the club in securing the representa- 
tion to which it believes it is fairly entitled. 

The state board of equalization, which met at Baton 
Rouge last Wednesday, will continue in session for some 
time. Last week the clerical force completed the check 
ing of the abstracts sent in by the parish assessors. 
During this week and next, the board will hear those 
who desire to come before it to make complaint or to 
offer suggestions regarding the assessments. The fol 
lowing committees have been appointed to look after 
the various branches of the board’s work: Timber 
lands, E. H. MeLendon, T. C. Glynn and R. W. Rior 
dan; agricultural lands, T. C. Glynn, ©. W. Payne and 
J. A. Gaudet; personal property, A. M. Martin, C. W. 
Payne and E. H. MeLendon; town and city lots, R. W. 
Riordan, J. W. Gaudet and A. M. Martin;  eapital 
stock of corporations, J. K. Gaudet, T. C. Glynn and 
E. If. MeLendon; mineral, mining and oil lands, C. W. 
Payne, A. M. Martin and R. W. Riordan. 

The Great Southern Lumber Company, at Bogalusa, 
has equipped its big plant with a modern fire alarm 
system and is organizing «a fire company among its 
employees, who are to be provided with special quar 
ters. The company has ordered additional machinery 
for its planing mills from the Berlin Machine Works, 
of Beloit, Wis. It is rumored that a plan is under con 
templation to increase the daily eapacity of the saw 
mill from 600,000 to 1,000,000 feet. If this increase 
is authorized, the Bogalusa plant will be in position 
to claim the distinetion of being the largest in the 
world. There are only one or two other American 
suwmill plants that equal it in capacity. 

The directors of the Iberia, St. Mary & Eastern rail 
road, at a meeting in New Iberia last Friday, passed 
resolutions authorizing the president to contract for 
construction of the road from New Theria to Berwick. 


The survey follows the public road between the two 
points, touching all the intermediate towns. Most of 
the right of way has been secured and tax bonuses 
totaling $345,000 have been voted, $81,000 of which 
is in aid of the construction of the first twelve miles 
between New Iberia and Jeanerette. Lumbermen oper 
ating in the Teche country are directly interested in 
the project, since the proposed line will provide a 
number of mills with the competitive rail route that 
has long been desired. 

Ii, is announced from Baton Rouge that papers were 
signed there a day or two ago by representatives of 
Denham Springs, giving to the Lake Maurepas & North- 
ern railroad free right of way through the Denham 
Springs ward of Livingston parish, a 5-mill tax for 
five years, and 100 acres of land to be used as a rail 
road terminal and sawmill site by the McKenzie Lum 
ber Company, an allied enterprise. 8. P. McKenzie, of 
Adrian, Minn., is the promoter of both enterprises, and 
with his associates is said to own thousands of acres of 
timber land in Livingston parish. 

The plant of the Waddell-Williams Company, build- 
ing at Rhoda, near Morgan City, is nearing completion 
and will be placed in operation about September 1. 

The Bertha Lumber Company, which has been oper 
ating a yard at Jennings for several years, has decided 
to remove its general offices to that city from New 
Roads. KE. E. Foster, who will have charge, is moving 
his family to Jennings. 

The Napoleon Cypress Company, Napoleonville, which 
closed its plant about three weeks ago pending the 
shift of its logging camp into new timber, resumed 
operation Wednesday. Its logs are now taken from a 
Lafourche parish swamp and hauled over the Texas & 
Pacific railroad to the mill. 

Frank B. Williams, of the F. B. Williams Cypress 
Company, left for the East last week, accompanied by 
Mrs. Williams. En route to New York Mr. Williams 
stopped over in Washington, D. C., to discuss several 
problems in Louisiana polities with the President and 
other Republican leaders. From New York Mr. and Mrs. 
Williams will sail next Wednesday for Europe, where 
they will spend the remainder of the summer. 

W. A. Seott, of the Rees-Scott Company, left with his 
wife and family last Wednesday night for Chatham, 
Ont., where Mrs. Scott and the children will remain until 
fall. Mr. Scott will return to New Orleans after a 
fortnight’s vacation. 

H. A. Smith, of Meridian, Miss., lumber agent of the 
Mobile & Ohio, was in New Orleans last week. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 





Fall Demand for Yellow Pine Expected to Be Un- 
usually Brisk—Mills Running Four Days a Week— 
The Cypress Situation. 


LAKE CHARLES, LA., July 18.—With most of the mills 
in southwestern Louisiana operating four days a week. 
prices not what they should be, and the demand hardly 
brisk, the yellow pine situation is not exactly what. the 
manufacturers would be pleased to have it. Tt has been 
a great deal worse, however, and, the season taken into 
consideration, those who are in close touch with the 
market are not surprised that business is no better. Not 
withstanding the lack of activity, a spirit of optimism 
is prevalent, and irost of the manufacturers and thei 
sales agents believe that the coming fall will bring with 
it not only better prices, but a stronger demand for 
all grades of yellow pine than has been experienced 
hy the mills of Louisiana and Texas at any time within 
the last five years. The reasons given for this beliet 
ure many, the strongest of which is that the crop situa 
tion generally in the western states is excellent, and a 
good demand, it is believed, can not help arising as a 
natural result. 

Almost all of the mills along the Kansas City Southern 
hetween Lake Charles’ and Shreveport and on tie 
Iron Mountain between Lake Charles and Alexandria are 
operating on a 4-day schedule, and many of them are 
closed altogether, with a view of making needed repairs 
hefore reaction in the market makes it necessary for 
them to run interruptedly. 

The export demand also is active, but is eonfined to 
three or four cf the larger mills along the Gulf. tha: 
make a specialty of cutting timber for Mexican and 
South American trade. More than 2,000,000 feet of 
export timber will go out of Sabine Pass alone during 
this month, and Galveston and Texas City also. will 
make Jarge shipments. 

News from the eypress belt indicates that the fine busi 
ness which has been done by the southern Louisiana 
mills for the Jast eight months is hardly as brisk as it 
has been. Prices, however, are well maintained and, like 
the yellow pine dealers, the cypress men have strong faith 
in the coming fall and winter outlook. 

The Producers’ Turpentine Company, one of the largest 
turpentine companies in the South; with big. stiils in 
different parts of Caleasieu parish, employing over 40 
men, is preparing to use the refuse of a number of. the 
north Caleasieu mills. It is estimated that the big will 
of the Industrial Lumber Company, at Elizabeth, dumps 
about 400 Joads of waste a day. D. M. Corbett, man 
ager of the Producers’ company, states that a load ot 
waste will average about four gallons of turpentine, and 
the waste from this mill alone would make 1,600 gal 
lons a day. 

Word has been received from Mrs. H. J. Lutcher aud 
her party, who are inaking the trip from Orange, Texas, 
to Denver, Colo., in the big Lutcher ear. Mrs. Lutcher 
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states that they have safely crossed Texas and have 
traveled over 1,200 miles since leaving Orange. 

The Green Bros. Lumber Company, of Rayville, is 
making many new improvements and its mill is cutting 
25,000 feet of lumber daily. A locomotive has been one 
of many recent purchases. Some time ago this com- 
pany bought the Hickory mill, having converted it into 
a band. 

Lafayette Parker, one of the oldest timber men on the 
Caleasieu river, spent a day in Lake Charles this week, 
and said that hundreds of thousands of logs are being 
floated down as a result of the rise brought about by 
the heavy rains. Mr, Parker says that within the last 
two days over 10,000 logs were moved out of Barnes’ 
creck. Most of this timber will be floated to Lake 
Charles and: Westlake. 

The Waddill-Williams Lumber Company, at Rhoda 
three miles east of Morgan City, will begin operating 
its new s2w mill about September 1. It will be a ey 
press mill. 

The large dry kiln of the Covington Saw Mill Com- 
pany has been completed. The mill was constructed 
last year by August Stoff, of New Orleans, and was re 
cently taken over by Benjamin T. Toomer, of Hatties 
burg, Miss. Since Mr. Toomer took possession of the 
mill many alterations have been made and it is now con 
sidered one of the most modern saw mills in the state. 
This company does a large export business through New 
Orleans and Gulfport, and shipped over 300,000 feet 
last week. 

Capt. George Lock, of Lock, Moore & Co., is interest- 
ing himself in the building of a bridge across the Cal 
casieu river, and it is likely that the bridge will be 
built. 





ON MISSISSIPPI SOUND. 


Comparison of Conditions on Which the Foreign Situa- 
tion Is Based—Sawn and Hewn Timber Values 
Upheld. 

GuLFport, Miss., July 17.—Transactious have been 
in smaller volume than those closed during the previous 
week and inquiries are of less number, the former con 
lition being accounted for, perhaps, by the fact that 
reduced consumption and consequent reduction in 
specifications submitted lately have brought to pass a 
very insignificant basis for closures, and the latter 
through the faet that supplies of sawn and hewn stocks 
lately shipped have proved about equal to the percent- 
age of consumption at the principal European timber 
ports. It is the yeneral impression, in fact, such has 
heen reported, that the European markets are firm in 
their sawn and hewn timber values to their local con 
sumers. ‘There is a fair basis for comparison of the two 
livsimilar, yet relative, conditions by which an idea of 
the near future condition of this market at the Kuro 
pean ports may be drawn; first, that consumption is, 
for the moment, of limited extent (one result of the 
fact that former supplies were furnished at somewhat 
lower figures than now quoted—advantage of which was 
apparently duly taken), and that the prices at which 
dealers are holding their stocks are not attractive to the 
consumers, which fact goes far toward proving that the 
trade is now under no distressing need of further sup 
plies; second, that there seems to be no prospeet, in 
the imme-late future, of a lower level of quotations 
c. i. f. from the exporter. The first condition will 
upparently from the certitude that present supplies on 
the importers’ hands will prove sufficient for the 
market needs for an appreciable period in the future, 
possibly result in continued weak demand until fall. On 
the other hand, it might possibly be to the advantage of 
the dealers to buy additional stocks at current prices, 
rather than risk the chance of increasing their stocks at 
such time as demand shall strengthen. This same view 
may be taken by the consumer as regards the purchase of 
additional stocks from the importer. Closely related to 
ihe conditions of the immediate future of the timber 
market is a third condition which has, for nearly the 
entire year, proved a considerable factor in this busi 
ness—that of ocean freight rates. It 1s predicted, on 
good authority, that ocean rates for fall movement of 
stocks to practically all of the trades will reach a 
sligitly higher level than that current; this promises to 
be « certainty, as a large quantity of tonnage is being 
taken from the Atlantie trade through time charters for 
Oriental wnd Pacifie trades, which will leave the early 
fall market more nearly bare of transportation than it 
now is, 

Sawn and hewn timber values at the loading ports 
continue to be upheld, based on a smaller production of 
timbers than herctofore, ranging now from 22 to 24 
vents 4 cubie foot on a basis of 40-foot average, with 
some transactions noted at about these prices. Hewn 
timbers now range in price at near the values for sawn 
stocks, being from 21% to 22% cents a eubie foot, 
usual basis. Very little stock is immediately availabl 
and the manufacturers are not apparently inclined to 
increase their output or to book orders for far ad 
vanced delivery. 

Very little is heard from the Continent and but few 
‘onsignments are destined for its markets. The volume 
of inquiries has fallen off considerably and there ap 
nears no little difficulty in meeting on a common ground 
in the matter of prices and terms. Ou the s-hedules 
now coming into exporters’ consideration some shopping 
is necessary in order to secure supplies at such prices 
that the total costs will leave only u small margin un 
covered and, on account of the rigidity of specification, 
care is necessary to eliminate the possibility of reclama 
tion. Prices for primes range from $31 to $33.50 for 
|- to 3-inch stock, eleven inches and wider, and $27 to 
$29 for stock of the same thicknesses and nine inches 
and wider. At these figures primes are somewhat high 
in view of the slackness of demand. Saps in 1x 4’s 


and 1x 444’s are quoted at from $17 to $18 a thousand 
feet, while 6-inch saps are offered at from $19 to $20 
at loading ports. 

West Indies. 

From some ports of these islands, inquiry is fair and 
trom others it is surprisingly good. The balance of this 
trade is not promising. Of the first are the importers 
of San Domingo, Hayti and Trinidad and Cuba; of the 
second are those of Porto Rico, and of the last those 
of Jamaica. The Porto Rican trade has been of very 
good volume and the prospects are for a continued large 
volume pf trade well up into the early fall months, at 
which time, it is expected that there will be a lull in 
trade with this particular island, as larger quantities of 
stocks than usual already have been taken by this island. 
Lately an increase in demand has been reported from 
San Juan and Ponee, well divided between lumber, 
creosoted and plain, and creosoted cross arms and poles. 


Week’s Outgo. 

Only a small quantity of stock went forward during 
the week, amounting altogether to 2,131,531 feet valued 
at $33,561. Of this quantity 1,063,000 feet valued at 
$17,000, went to South America, and the balance, 
1,068,000 feet, to Porto Rico. 





FROM THE ALABAMA IRON CENTER. 


Lumberman Bemoans Necessity of Presidential Elec- 
tions — Saw Mill Changes Location — Rebuilding 
Flant Destroyed by Fire—Returns from Trip. 


BIRMINGHAM, ALA., July 15.—‘‘ Sometimes I wish that 
we had kings in this country who would have life-long 
jobs, instead of having to elect a new president, or 
reéleect an old one, every four years,’’ sighed H. B. 
Wood, of the Standard Lumber Company. ‘‘Here we 
are with most alluring prospects for business for this 
fall and next spring, in fact better than at any time 
since the panie of 1907, and on top of that is the elec- 
tion of a new president next year, with all the political 
turbuleney that goes with it. And that will kill busi- 
ness next year. No matter how good the prospects, 
polities, such as attend the elections of presidents, in 
variably kill them. There is no real reason why the 
people should stop and watch for the outcome, but 
nevertheless they do it—every time.’’ 

A. Leslie Fulenwider, vice president of the Acme 
Lumber & Coal Company, also president of the Bir 
mingham Transfer & Traffie Company, has been elected 
president of the Peoples’ Home Telephone Company. 

John L. Kaul, president of the Kaul Lumber Com 
pany, who was lately made president of the city park 
commission, has returned from an extended trip through 
out the Kast and North, in the course of which he in 
spected various city parks and gathered date concern 
ing them. 

‘The saw mill and wood product plant of the Ten 
nessee Coal, Tron & Railroad Company has been moved 
from MeAdory, a small town near Bessemer, which is 
fourteen miles from Birmingham, to Henry Ellen, which 
is situated about ten miles below Bessemer. The re 
moval was brought about by the fact that the timber 
sereage around McAdory owned by the Tennessee com 
pany has been cut out, and also because manufacturing 
facilities are better and cheaper at Henry Ellen 
than at McAdory. 

V. B. Long, president of the Long Lumber Company, 
has returned from an extended trip through the North 
and middle West. He reports that conditions in the 
sections through which he traveled were such as to indi 
cate to him that prospects are favorable to an extremely 
lively fall trade. 

The I. EK. Hood Lumber Company will erect a mill 
at Corey, Ala., a suburb of Birmingham. A_ tract 
of land of two and one-half acres, with 306 feet frontage 
on the Atlanta, Birmingham & Atlantic railroad, has 
been bought and work on the new plant, which will 
be of large capacity and modern construction in every 
way, will be started in the near future. A spur from 
the main track of the Atlanta, Birmingham & Atlantic 
is being constructed. Houses for employees will be 
built near the mill. 

Work on rebuilding the mill of Townsend Bros., at 
Brockwood, about forty miles from Birmingham, on the 
Louisville & Nashville railroad, which was burned to 
the ground about a month ago, has started. This mill 
wil! be as fireproof as it is possible to make a saw mill, 
The -entire output of Townsend Bros. is handled by the 
Acme Lumber & Coal Company, of Birmingham. 

The plant of the Lawley Lumber Company, at Sterett, 
Ala., about thirty miles from Birmingham, on the Cen 
tral of Georgia railroad, owned by W. B. Lawley, was 
hurned to the ground last week. The loss is about 
$4,000, with no insurance. Mr. Lawley sturted work on 
rebuilding at once, and neighbors all gave a day’s work 
to Mr. Lawley by helping him clear away the ruirs 





WOOD BLOCK PAVEMENT IN PORTLAND. 

PORTLAND, ORE., July 15.—Portland’s new administra 
tion is being interested in a more general use of wooder. 
block pavements and it is believed that the campaign 
recently started by the local lumber manufacturers is 
going to result in a more general use of wooden blocks 
instead of asphalt and other hard surface pavements. 
Portland is expending annually immense sums for the 
improvement of its streets and it is figured that since the 
wooden block makes an ideal pavement and is used ex 
tensively in cities where much more expensive, there is 
no good reason why it should not be used here. This 
week a contract was let for the paving of one of the 
main thoroughfares on the east side of the river for 
wooden blocks, and it is expected that this will be fol 
lowed by other contracts. Demonstrations and experi 
ments have proven beyond a doubt that Oregon fir iv 
splendidly adapted for paving purposes. 
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We Aim At Quality— 
That is our first thought in the production of lumber. 


Then comes the question of service. In that, too, we 
excel. 


Southern Yellow Pine 


In this wood we have especially timbers and piece 
stuff. We also manufacture West Virginia Hemlock. 
Spruce and White Pine. 


Flint, Erving, Stoner & Co. 


PITTSBURG, PA. 











Forest Lumber Company 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce 
Hemlock and Hardwoods 


Saw Mill, 
Konnarock, Va. 


Pittsburg, Pa. 














THE INTERIOR LBR. CO. 


PITTSBURG, PA. 
Is in the market for 


HEMLOCK LATH 











- 


L. L. Smith & Company 


Manufacturers and Wholsalers 


North Carolina and Long Leaf 
Yellow Pine, Hemlock, Cypress 
Oak and Gum 


KILN DRIED N. C. PINE JOHNSTOWN, PA. 


OUR SPECIALTY. 
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J. L. LYTLE LUMBER COMPANY, 
PITTSBURG, PA. 
Manufacturers and Wholesalers 


WEST VIRGINIA HARDWOODS 











Hotel Cumberland 


S. W. Corner Broadway 
at 54th St., Near 50th 
Ss Subw 





Ideal location. Near theatres, shops and Central Park. 
New, Modern and absolutely Fire-proof. Coolest Summer 
Hotel in New York, all outside rooms. Transient rates, $2.50 
with bath, and up. Special rates for summer months. 


SEND FOR BOOKLET 
HARRY P. STIMSON R. J. 
Formerly with Hotel Imperial Formerly with Woodward 








aticaeraind 











58 


AMERICAN LUMBERMAN 


JULY 22, 1911. 

















we CLEVELAND “@a| 


THE ALPHA LUMBER CO. 


WILL MAKE PROMPT SHIPMENTS OF 


White and Yellow Pine, Hemlock 
and Hardwoods, Shingles 
Lath, Posts, Etc. 


709-710 Williams Building, CLEVELAND, OHIO. 














The Fisher & Wilson Co. 


CLEVELAND, OHIO. 
MANUFACTURERS OF 


WHITE PINE 


YARD AND DOCK, 
West 3rd Street. 














General Offices, 
ROCKEFELLER BLDG. 








Get Our Prices on 


SPECIAL TIMBER BILLS 
Any Size—Any Length— Shipped Quick 


YELLOW PINE, HEMLOCK, OAK 


We have full stocks of Yellow Pine 
for Shed and Yard, 


THE HARWOOD LUMBER CO.,““oitto 











The American Lumberman’s 
“Curiosity Shop” 


A refcrence work containing hundreds of practical questions 
about the lumber business. To each question there is a full 
and appropriate answer, which, in many cases, embodies 
illustrations, In saw or planing mill, the wholesale or re- 


river, this book will prove the most satisfactory and handy 
reference volume ever published. 


Price, postpaid, $2.00. 


American Lumberman, 
431 South Dearborn St., CHICAGO 











Resawed Fables 


By DOUGLAS MALLOCH 
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A new book by “ the lumberman poet.” 

A prose book, full of humor. 

The funniest book ever written about the 
lumber business. 

(Or any other business.) 

Wisdom, in the garb of wit. 

Wit, in the guise of wisdom. 

Shows the sunny side of lumbermen’s troubles, 

Just hard sense and laughs. 

Price—one dollar, even, postpaid. 


(A dollar bill will do.) 


Published by the 


AMERICAN LUMBERMAN 
431 So. Dearborn St. CHICAGO. ILL. 


tail office, in big and small yard, in the woods or on the So 
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WITH THE MEMPHIS TRADE. 


Prominent Millman Distinguishes Self in Public Serv- 
ice—Burned Mill to Be Replaced—Mill Machinery 
Men Report Active Demand. 

MEMPHIS, TENN., July 18.—J. A. Reichman, presi 
dent of the Reichman-Crosby Company, has resigned his 
position as commissioner of fire and police in order that 
he may give more of his time to his business affairs. 
Reichman has served the city with distinetion during 
the Jast year and a half, first as commissioner of reve 
nues and then as fire and police commissioner. During 
a large part of the time he acted as mayor, taking the 
place of the incumbent, Kh. H. Crump, who found it neces 
sary to be at Nashville a great deal. Mr. Reichman 
instituted a number of reforms, including mounted police 
and traflic squads. The Reichman-Crosby Company, of 
which he is the head, has a large mill supply business 
and he will in future devote the greater part of his time 
to its affairs. Much regret generally has been ocea 
sioned by the announcement of his resignation, which 
becomes effective August 1. 

The Kimball-Lacy Lumber Company, of Arkansas 
City, Ark., is figuring upon the building of a mili at 
that point to take the place of the one burned several 
months ago. Plans have not been definitely completed, 
but it is regarded as highly probable that they will be 
at an early date. This concern, with which C. A. Lacy, 
of this city, is connected, is engaged principally in the 
manufacture of cottonwood. It owns extensive timber 
interests in the territory tributary to Arkansas City and 
has a large quantity of logs ready to be cut. 

The Boeuf River Land & Lumber Company, announce 
ment of the formation of which was published in the 
AMERICAN LUMBERMAN several weeks ago,, has been 
organized for operation near Monroe, La., beginning 
about the first of next year. It is planned to establish 
a saw and shingle mill on the Boeuf river, near Monroe, 
under the active management of Ed Sims, who is presi 
dent of the concern, The capital stock of the company 
is $100,000. Mr. Sims formerly was president of the 
Shreveport Cottonwood Company, affiliated with Hale & 
Keiser. James L. Hale is vice president. 

In this connection it may be noted that Hale & Keiser, 
with headquarters at} Memphis, mills at Osceola, Ark., 
have surrendered their charter and the property owned 
and operated by the firm will be the exclusive possession 
of J. L. Wale. It is understood that he will begin opera 
tion about August 2. 

Much interest has been manifested in the steel barge 
Kdward KE. Green on its return trip from New Orleans 
to St. Louis, as it marks the beginning of new service 
to be established on the Mississippi river by the Missis 
sippi Valley Transportation Company. Jt is the first of 
the steel barges to be put in service, but it will be fol 
lowed as promptly as possible by two similar vessels. 

J. W. Gladding, Memphis manager for HK, C. Atkins 
& Co., is authority for the statement that there is un 
usual activity in manufacturing circles, as measured by 
the volume of business in saws done by that firm. He 
says that the business has shown a substantial increase 
over the corresponding period Jast year. W. N. Taylor, 
of the Memphis Machine Works, also is authority for the 
statement that there has been an active demand for saw- 
mill equipment and particularly for plants of smal 
capacity. THe attributes this to the fact that so much 
land has been cut over that the supply of timber avail 
able is small, making the small mill all the more desir- 
able. At the same time this latter concern has closed 
several large transactions recently, involving some of the 
heaviest machinery it has ever put out. 

A shingle mill, with a capacity of 100,000 shingles a 
day, has just been completed near Trezevant by Mingle 
& Hearn. This plant is located near a fine brake of 
cypress, which will afford raw material for several years. 
The owners of the mill have had considerable experience 
in the timber business in Obion county, west Tennessee. 

J. B. and Robert York, owners of the York Lumber 
& Manufacturing Company, have bought the Eagle Lum 
ber Company. The yards of the latter are at Rozell 
street and Evelyn avenue, and it is announced by the new 
owners that they will continue to operate the business of 
the Eagle Lumber Company under the same name as here 
tofore. The latter concern heretofore has done a general 
lumber business, with particular attention paid to hand 
ling building materials. 

J. W. Thompson, of J. W. Thompson & Co., left last 
night for Chicago, where he will spend several days in 
connection with the new plan for business under the 
above name. 

W. EF. Nickey, of the Green River Lumber Company, 
has recently returned to Memphis after a stay of several 
months in Europe. During his absence he visited Ham 
burg, Berlin, Vienna, Paris, London, Liverpool and other 
important business centers. He says that business on the 
other side is fairly good. 

George D. Burgess, of Russe & Burgess, Incorporated, 
will sail for Europe within the next few days. He will 
be accompanied by Mrs. Burgess. His travels will be 
confined largely to the northern part of Europe. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., July 18.—The midsummer quiet is 
in evidence, but with the small stocks in the hands of 
most retailers and consuming factories, with the promis 
ing erop prospects and with the indications of early 
as well as extensive purchases from railroads, it ‘does 
not appear that orders of large proportions will be much 
longer delayed. ‘Phere is an increase in inquiries which 


adds strength to this position, practically every branch 
of the purchasing end now feeling the market. It has 
been proved that the manufacturers will not make im 
portant, if any, concessions in order to increase the 
volume of their sales, and when this fact is still further 
shown to the satisfaction of the buyers it is expected 
the latter will begin to make known their wants. 

Wide poplar is showing an improvement and _ there 
are continued good sales for red gum and cottonwood. 
Plain oak, especially red, is in continued call, 
(QWuartered oak is still a little slow. There been 
some improvement in cypress. 

During the remainder of the heated term the regular 
weckly sessions of the executive committee of the Nash 
ville Lumbermen’s Club will be discontinued. The last 
meeting, held in the grill room of the Hotel Hermitage, 
was not well attended, comparatively little trading was 
done, and much time was devoted to a discussion of 
the success of the Fourth of July outing. A majority 
of those present reported that midsummer trade was 
slow, although others showed no inclination to com 
plain of conditions. Most of the members will soon 
leave on their annual vacations, and this fact, together 
with the hot weather, would have made it difficult to 
secure a good attendance had the weekly meetings and 
luncheons been continued during the summer season. 
The next meeting probably will be held early in Octo 
ber. ¥ 
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WEST TENNESSEE NOTES. 
JACKSON, TENN., July 17.—Lumber mills in and 
around Jackson have been having a quiet trade, but 


local retail yards have found demand good so far this 
month. 

The Jackson Lumber Company has been doing a good 
business on furniture veneers since it started at the 
plant. 

The city of Jackson will vote. on July 25 as to the 
issuance of $100,000 worth of bonds as an aid for the 
extension of the New Orleans, Mobile & Chicago rail 
road from its terminus, Middleton. This proposed ex 
tension will open up a fine hardwod section. 

The Southern Seating & Cabinet Company is restoring 
plant, which was destroyed several 


new 


its 
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A shingle mill of 100,000 shingles a day capacity has 
jusi been completed by Mingle & Hearn. This mill 
is located near a large body of eypress timber, near 
the Obion river, 


days ago by 





QUEEN CITY TRADE FEATURES. 


New Commercial Organization Induces Box Company 
to Locate—Box Making Situation Briefly Reviewed 
Stage of Ohio River Improved. 

CINCINNATI, Onto, July 17.—The Superior Box Com 
pany, of Superior, Wis., has been induced to locate in 
this city by the new Cincinnati Commercial Associa 
tion. A long lease was taken Saturday on a factory 
building in West Sixth street. As this is the first plant 
to be brought to the city by the new association, 
much interest is being taken in its success, and those 
who knew of the wants of the new company are com 
menting upon the activity displayed by several of 
the railroads in securing business of the neweomer. 
The Superior Box Company is owned by C, L. Clark 
and J, H. Watters, of Superior, Wis., and the Cin- 
cinnati factory will be in charge of A. E. Rieckhoff. 
The proprietors are the owners of considerable stands 
of large white pine, which is cut at their mills. The 
lumber for the Cincinnati box factory will be eut into 
suitable dimension stock and box shooks at the Wis 
consin plant, and shipped to Cincinnati, where the boxes 
will be assembled. The management states that about 
$30,000 in stock will be carried and employment will 
be given at once to twenty-five men. The company 
will own a number of delivery teams, and expects to 
be in operation in about ten days. 

The box making industry in Cincinnati for the last 
few years has been overworked by competition and a 
most unsatisfactory condition exists. There is an un 
limited supply of low grade lumber of all kinds and 
the price is so very low that lumbermen for a long 
time have been in a quandary as to its disposition 
without ereating a loss. Low grade poplar, gum, 
tupelo, eypress, buckeye and all other hardwoods are 
being used in the manufacture of boxes. The box 
manufacturers say there is absolutely no profit in the 
manufacture of boxes under present conditions. 

The wickets of the big dam at Fernbank will be 
raised for the first time Saturday, July 22. The water 
in the Ohio river is below seven feet in depth and 
the raising of the wickets will secure a stage of nine 
feet for twenty-five miles. Tests of the lock gates 
have been made and the working has been reported 
satisfactory. The Ohio river system of dams when 
completed will add greatly to the prestige of Cin 
cinnati as a distribution center for the hardwoods 0! 
the South. 

8S. G. Boyd, of C. C. Boyd & Co., left today for 4 
trip north. He will visit Chicago and Grand Rapids 
and the manufacturing cities of Michigan. The Boyd 
saw and veneer mill at North Bend is the oldest plant 
of its kind in the Ohio valley. 

B. F. Dulweber, the hustling head of John Dulwebe1 
& Co., is always on the job when it comes to getting 
business. There is always something doing at the 
Dulweber yards. 

Robert E. Becker, well known lumberman, is a ¢it! 
didate for council from the twenty-first ward. 
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The plant of the Snook-Veith Company, at St. 
Bernard, is rapidly nearing completion. 

The mill of the Francke Lumber Company, head- 
quarters in Berlin, Germany, at St. Bernard, Ohio, is 
cutting walnut and oak for export. The mill has a 
good supply of selected hardwood cutting. 

Dr. C. A. Schenck, of the Biltmore Forest School, 
spent last Thursday in Cincinnati, accompanied by a 
elass of thirty-four forestry students. He called at the 
headquarters of thé Hardwood Manufacturers’ Associa- 
tion of the United States and introduced the students to 
Lewis Doster, secretary of the association, who explained 
the workings and objects of the association. The stu- 
dents were greatly interested in the large collection of 
photographs of officers, past and present, of the asso- 
ciation. The students were taken to the hardwood plant 
of C. Crane & Co., in the East end, and to the mahog- 
any plant of the Maley, Thompson & Moffett Company 
in the West end. In the evening they left for Hamilton, 
Ohio, to visit the great plant of the Champion Fibre 
Company. ‘They left Hamilton for Cadillac, Mich., 
where they will spend three weeks in the pine forests, 
thence will journey to Oregon, where they will remain 
until fall, after which they will travel in Canada. The 
winter months will be spent in Germany. 

T. J. Moffett, president of the Maley, Thompson & 
Moffett Company, says mahogany business during June 
was very good and better than June of last year. The 
hardwood trade has not been as satisfactory. <A searcity 
of logs at the Cincinnati mill has compelled the working 
of the plant on short time. 

Charles Minshall, of Terre Haute, Ind., president of 
the Kentucky Lumber Company, spent Saturday at the 
office of the company in this city. Secretary McCracken 
says work is progressing at the company’s new holdings 
in Tennessee, which will supply the Williamsburg mill. 
The mill at Burnside, Ky., is running full time, with a 
good supply of logs on hand. 

F. J. Lowe, of Charleston, W. Va., was in this city 
the early part of the week. He says that the mill plant, 
located at Porter, W. Va., is being removed to Blue 
Creek, W. Va., where his concern has timber holdings, 
principally oak and chestnut. The plant is a_ single 
band. <A narrow gage logging road will be built to 
connect the new timber tract with the Kanawha & West 
Virginia railroad. The new plant will be in operation 
about September 15, according to present plans. ; 

Walter Quick, of Richey, Halstead & Quick, is making 
an extended trip to the Pacific coast for health and 
pleasure. ; 

EK. Grearhunt, of the Fairfield Lumber Company, Fair 
field, Ky., called at Hardwood headquarters Monday. 
A. P. Steele, sales manager for the Carrier Lumber Com 
pany, of Sardis, Miss., also dropped in to -pay his re 
spects. Secretary Doster says that his eye is improving 
after a light operation last week; another will be neces 
sary. He is being attended by Dr. Eric Sattler, the 
eminent oculist. A permanent cure will result. A meet 
ing of the executive board of the association was held 
at headquarters last Thursday. The regular monthly 
meeting of the board for August has been canceled on 
account of the hot weather. The next regular meeting 
will be held the first week in September. 

Floyd Day, of the Swann-Day Lumber Company, Clay 
City, Ky., was at the local office of the company, in 
the Second National Bank Building, last week for a 
short conference with Manager C. M. Clark. 

W. Hopkins, of the New River Lumber Company, 
returned Saturday from the tournament of the Lumber 
men’s Golf Association. He was winner of ‘‘half a 
cup,’’ according to Lewis Doster, who averred that ‘‘ the 
other half’’ belonged to him. 

Fred Duling, representative of the Graham Lumber 
Company, started Monday on a trip through the middle 
West. Business was fair during June, according to 
Mr. Graham, but not as good as for the same month 
last year. Buying is on conservative scale. — 

Chester F. Korn, president of the Farrin-Korn Com 
pany, manufacturer of hardwood specialties and dimen 
sion stock, says business at the Winton Place plant is 
good and was very good in June. The outlook is bright. 





FROM THE BUCKEYE STATE CAPITAL. 


Demand for Lumber Improving—Prices Well Main 
tained—Optimistic Predictions Concerning Fall 
Trade—Cypress Department Added. 


CoLuMBus, Ont0., July 18.—The weather having be 
come slightly cooler and heavy rains having fallen, the 
lumber market shows an improvement in every depart 
ment. Demand is better and sales are in larger volume. 
Stocks in the hands of the retailers are small and better 
buying is expected as soon as the building operations 
have consumed the lumber still in the yards. 

Prices have been well maintained in every variety and 
grade. Factories are buying more liberally, especially 
those engaged in making furniture, implements and 
vehicles. 

One of the best features of the trade is the disposition 
of retailers to buy in larger quantities. Active building 
operations have caused a good demand in certain sec 
tions and considerable stock is moving. Dry stocks in 
the hands of mill owners are not large and on the whole 
the tone of the market is good. Collections have im- 
proved in certain parts of the state recently. 

The H. R. Allen Lumber Company, which has offices in 
the Union National Bank building, has added a cypress 
department to its line and has employed L. E. Winn, 
formerly Ohio representative of the Louisiana Red 
Cypress Company, as manager. The company has been 
handling cypress for some time, but hitherto has made a 
Specialty of that variety of wood. The company reports 
r steady demand for yellow pine with prices ruling 
irm. 


W. Granville Taylor, of the W. M. Ritter Lumber Com- 
pany, reports an increase in orders and inquiries for 
hardwoods both from the yards and from factories, and 
prices are ruling firm in every variety and grade. 

W. L. Whitacre, of the Whitacre Lumber Company, 
reports a quiet market in yellow pine, but the prospects 
for that wood are good. He says prices have been well 
maintained in the face of a slow trade. 

Sales Manager Buskirk, of the General Lumber Com- 
pany, reports a better trade from factories for hard 
wood stocks. 

J. K. Sowers president of the Sowers-Leach Lumber 
Company, says trade is satisfactory, with indications of 
an improvement in the near future. He reports prices 
strong in every section covered by the traveling repre 
sentatives of this company. 

H. D. Brasher, of the H. D. Brasher Lumber Company, 
says trade is quiet, although prices have not suffered to 
any degree. He believes there will be a better demand 
in the near future. The shingle market is steady, with 
indications of an advance in quotations. 

John R. Gobey reports a satisfactory trade in cypress 
and yellow pine. Mr. Gobey looks for a better trade in 
the fall. 


FROM SOUTHWESTERN INDIANA. 

KVANSVILLE, IND., July 20.—Trade is as good as or 
better than it was at the corresponding period of last 
year and indications are that during August it will 
be more active than it was during the corresponding 
month of last year. Mills are running on good time 
and the demand for the better grades of hardwood is 
strong. J. H. Moeller, of J. H. Moeller & Co., Mt. 
Vernon, lumber and stave manufacturers, was in this 
city one day last week on his way to Vanatta, Ohio, to 
arrange for a big shipment of logs to Mt. Vernon. 
Mayor Moeller says the stave business has been fairly 
active so jar this summer. 

T. B. Wright, mayor of Mt. Carmel, Tll., and one 
of the best known lumber dealers in southern Illinois, 
has been elected director in the Mt. Carmel Commercial! 
Club, which was recently organized. 

EK. S. O’Hara, of the Evansville Sash & Door Com 
pany, who is traveling through central and southern 
Illinois in the interest of his company, reports business 
good. 

Kimer D. Luhring, of the Wolflin-Luhring Lumber 
Company, says that business is better than at any other 
time since the company began business. The new planing 
mill is being operated on regular time. 

Handle manufacturers are running their plants full 
time and trade with them has been active all summer. 








FROM THE HOOSIER METROPOLIS. 


Retailers from All Over the State Attend Buyers’ 
Meet and Receive Royal Entertainment—Forestry 
Board Compiles Timber Information. 

INDIANAPOLIS, IND., July 17.—The Indianapolis ‘Trade 
Association held its second midsummer buyers’ meet 
last week, members of the organization keeping open 
house for the retail merchants. Between 800 and 1,000 
retailers of the state, ineluding many lumbermen, were 
in this city for the occasion, About fifteen lumber 
concerns are members of the association. Wednesday 
evening a smoker, followed by a vaudeville entertain 
ment, was held at the German house. Many of the 
visitors attended the grand cireuit race meet at the 
Indiana State Fair grounds. A number of substantial 
orders were placed with manufacturers, wholesalers and 
jobbers by the visitors. 

Charles C, Deem, secretary of the state board of for 
estry, is compiling information from about 700 retail 
lumber dealers of the state as to the advance in the 
price of Indiana grown timber in the last thirty years 
While detailed figures are not available, the report will 
show that some grades of lumber, especially oak, hickory 
and maple, have advanced from 33%, percent to 150 
percent in the last thirty years. 

R. P. Wenderson, for many years sales manager for 
the Parry Manufacturing Company, has sent in his resig 
nation, to become effective October 1. He will join the 
force of the Henderson Motor Sales Company. 

A contract will be let within the next few days for 
the Fletcher building, which will be twenty-one stories 
high and the highest building in the city. The present 
highest. building is fifteen stories. 

Charles O. Rogers is celebrating the birth of a son. 
Mr. Rogers is secretary and manager of the Adams-Carr 
Company. 

The Miller Lumber Company has recently moved from 
the eleventh to the fifth floor of the State Life building. 
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KENTUCKY HARDWOOD NOTES. 








Hearing on Rate Complaint Postponed —~ Company 
Formed to Deal in Mexican Timber Lands—Pros- 
pective Waterways Inspection Trip. 

LOUISVILLE, Ky., July 19.—A complaint of the Wood 
Mosaic Company, which has saw mills in Louisville and 
New Albany, Ind., across the river, was to have been 
heard in this city last week but, owing to the inability 
of ©. C. MeChord, a member of the Interstate Commerce 
Commission, to be present, the hearing was postponed 
until September. The Wood Mosaic Company has com 
plained against rates of the Louisville & Nashville on 
logs into Louisville from the South, and has asked for a 
reduction. 

The Clouderoft Lumber & Land Company, the organi 
zation of which was reported in last week’s issue of the 
AMERICAN LUMBERMAN, was formed for the purpose of 
buying New Mexico timber lands, the company already 
having about 3,000 acres. The timber in that part of the 
country consists of fir, spruce and western yellow pine. 
The company does not intend to operate. Officers have 
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John R. Gobey & Co. 
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W. L. WHITACRE. D. W. KERR- 


WHITACRE LUMBER CO. 


WHOLESALE 


YELLOW PINE 
CYPRESS and HARDWOODS 


Office and $ Sh . 
‘is W.Broal'st ~=©6 Columbus, Ohio. 











For Quick Shipment“ 24.530, 


C-Ls 8-4" 1s and 2s Plain White Oak, one year dry 
C-Ls 8-4" No. 1 Com. Plain White Oak, one year dry 
C- 





Ls 4-4"’ No.1 Com. Chestnut, one year dry 
Ls 4-4" No,2 Com. Poplar, shipping dry 


Write Us For Hardwoods and Poplar. 


THE GENERAL LUMBER CO. 


Columbus, Ohio 


YELLOW PINE 
CYPRESS and HARDWOODS 


POWELL & ROWE 


COLUMBUS, OHIO 
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Wholesale Lumber 








H. C. CREITH & COMPANY 
WHOLESALE LUMBER 
Yellow Pine, Cypress, 
Hemlock, Poplar, Oak 


Our representatives covering territory as below: 


Chas. H. Sorrick, Northwestern Ohio Chas. E. Lyons, Northeastern Ohie 
Racer W. Boutelle, Southern Ohio 








THE SOWERS- LEACH LUMBER CO. 


Office 1019-20 Cols. Sav. & Trust Bldg. 


We make Rush Shipments from 
Storage Yards at 483-549 Neliston Street 


WE ALWAYS HAVE CARS IN TRANSIT. 








YELLOW PINE 
CYPRESS and POPLAR 


Rush orders filled from our Wholesale Yard 
at Columbus, Ohio. 


H. H. GIESY & BRO’S, Lancaster. orto 








; Why mot write us for prices 

Poplar, Oak, Chestnut 
Basswood, Ash, Maple 
and Red and Sap Gum 


IMPERIAL LUMBER COMPANY 


Wholesale and Manufacturers, COLUMBUS, OHIO. 
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J. M. Hastings, President. 


Davison Lumber Co., Limited 


Manufacturers of NOVA SCOTIA 


SPRUCE, WHITE PINE, 
HEMLOCK, HARDWOODS | 




















C. 0. Shepherd, Managing Director. 








SAW MILLS: Springfield, Nova Scotia; Bridgewater, Nova Scotia. 
Capacity 100,000,000 Feet Annually. 
Cargo Shipments Year Around from Nova Scotia Mills. 





CAR SHIPMENTS PENNSYLVANIA HEMLOCK 
WEST VIRGINIA SPRUCE and HEMLOCK. 


Office and Sales Dep’t. 
No. 1 Madison Ave., 
NEW YORK CITY 


Operating Department. 
Bridgewater, 


NOVA SCOTIA 








-_ —~ 
Do You Sell Lumber 
in New York? 


IF SO, 


REMEMBER, That we would like to have you 


send your N. Y. C. inquiries to our representative, 


WM. GRIFFIN, 


1331 Pacific St. BROOKLYN,N. Y. 
Telephone, 4734 Bedford. 





SPRUCE, All sizes. 

HEMLOCK, All sizes. 

N. C. PINE, Especially Box and Roofers. 
YELLOW PINE, Flooring. 





| NORWOOD MFG. CO., Utica, N. Y. 
_, 








The Transfer Lumber & Shingle Co. 


NORTH TONAWANDA, VN. Y. 


PACIFIC COAST LUMBER PRODUCTS 


Eastern Storage Yards: 
East Chicago, Ind. North Tonawanda, N.Y. Newark, N. J. 














JAMES A. LACY 
Wholesale Lumber 


CORONA, NEW YORK CITY. 
Desires Good Southern Mill Connections 
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Locations for 


Furniture Factories and 
Woodworking Plants 


on the 


ILLINOIS CENTRAL 


and 


YAZOO & MISSISSIPPI 
VALLEY RAILROADS 
There are thousands of acres of timber 


Properties tributary to the above lines 
awaiting development. 











Fo. full information addresa 


C. J. CLAIR 


Industrial Commissioner Mlinois Central R. R. 


No. 1 Park Row - CHICAGO 
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been elected as follows: T. B. Longwell, president; 
W. A. Bellins, vice president, and C. M. Pate, secretary 
and treasurer, The company has a capitalization of 
$10,000. Mr. Pate, its active manager, is an authority 
on timber, and is an officer of the Chess & Wymond Com- 
pany, of Louisville. 

Articles of incorporation filed by the J. F. Hillerich 
& Sons Company indicate that new interests have entered 
the company, which is one of the best known in the coun 
try. The concern has been operating a basebal! bat fac 
tory in Louisville, making the famous ‘‘ Louisville Slug- 
ger’’ sticks, as a partnership, and the incorporation will 
not affect the operation of the plant. The articles of 
incorporation show, however, that F. W. Bradsby and 
W. F. Goessling, of St. Louis, hold 750 shares of stock 
in the company, which is capitalized at $125,000. The 
remaining interest is held by J. A.*Hillerich. It is 
expected that officers of the company will be elected in 
a few days. 

It is understood that the Adams Fire Fighting Instru 
ment Company, which was incorporated in Louisville last 
week with a capitalization of $100,000, intends to spe 
cialize in the manufacture of appliances to be used in 
fighting forest fires. C. M. Pate, well known cooperage 
man, is actively interested. 

It is reported that the Crescent Manufacturing Com 
pany, which has a large plant for the manufacture of 
store fixtures in this city, is contemplating the erection 
of an extensive addition. 

Lumbermen are interested in the approaching visit of 
members of the committee on rivers and harbors of the 
Ifouse of Representatives, who will reach Louisville July 
27, according to present plans. Inasmuch as the improve 
ment of the rivers, and especially of the Ohio, is regarded 
as of special importance to the lumber trade, the lumber 
men will do their share toward impressing the congress 
men with the needs of inland waterways. Many improve 
ments already have been made at Louisville, and the big 
work now under way is the broadening of the channel. 
When the 9-foot stage from Pittsburgh to Cairo is an 
accomplished facet, as it will be in the course of a few 
years, the pools being extended constantly down the river, 
the Ohio, it is believed, will carry large cargoes of lumber 
which it is impossible to ship by water at present. 

At a recent meeting of the Louisville Hardwood Club 
the consensus of opinion was that the condition of the 
crops will determine fall business to a greater extent 
than usual. At present conditions in this respect seem to 
be favorable, and it is believed that, if the corn and cot 
ton crops prove to be as good as they are expected to be, 
the lumber business, in common with other industries, will 
receive a much needed impetus. Members of the club 
believe that an investigation should be made of the 
switching situation with a view to obtaining as nearly 
universal switching arrangements as possible. The Belt 
line furnishes the necessary facilities for the western 
part of the city, but in other sections various roads, 
principally the Louisville & Nashville, control the situa 
tion and the shippers are at their merey. The Louisville 
& Nashville, for example, refuses to switch cars coming 
from points on other roads where it might have secured 
the business, using its terminal facilities here as a clu 
to compel lumber to be routed over its lines at pro 
ducing points. It is generally believed that putting the 
question to a test would result in an order by the court 
compelling the road to accept cars for delivery on pay 
ment of a reasonable switching charge. Charges for 
switching ears are said to be higher than they should be, 
and this is another point which it is declared should be 
gone into. 

If. J. Gates, of the Louisville Point Lumber Company, 
has returned from a trip to the eastern markets. Con 
ditions in the lumber trade are beginning to improve, he 
says, although business is seasonably quiet. 

J. G. Brown, of the sales department of W. P. Brown 
& Sons, is in the East. Business with his concern has 
been exceptionally good, and he reports that the outlook 
is much brighter. 

A. N. Struck, of the Struck Company, local retailer, 
is one of the incorporators of the St. Johns’ Hospital 
Association, which plans the erection of a Masonic hos 
pital in Louisville. 

The extension of the Lexington & Eastern into eastern 
Kentucky is being earried forward rapidly, and the grad 
ing will be completed by December 10. The road, it is 
expected, will be in operation early in 1912.) An addi 
tional line of seven miles will be built from Potters Fork 
to Wrights Fork, giving the line access to the holdings 
of the Consolidation Coal Company And opening up addi 
tional timber land. 

It is reported that a railroad will be built up Beaver 
creek in the timber district of eastern Kentucky. W. F. 
Hite, of Prestonsburg, is said to be interested in this 
project. The mouth of Steel’s creek will be the terminus 
of the new road, it is reported. 

The Waller Manufacturing Company, furniture maker, 
Lexington, is contemplating the erection of an addition 
to its plant. 

«. C. Hinton, of Madison, Ind., who recently opened 
a yard al Bowling Green, this state, for the handling of 
cedar logs and lumber, is equipping a mill for manutac 
turing the material. The cedar industry at Bowling 
Green is reaching respectable proportions, it is reported, 
and there is a heavy movement of logs down the Green 
river to Evansville, Ind., which is a good consuming 
point. 





IN NORTHEASTERN TENNESSEE. 





Marked Improvement in the Lumber Trade Expected 
in Few Weeks—Export Demand Holds Up Well— 
New Band Mill. 

BristoL, VA.-TENN., July 18.—Trade conditions in 
this section are only fair. The outlook is considered 
good and it is thought that trade will pick up sharply 
within the next few weeks, according to G, E. Goodell, 


an expert on foreign hardwood trade, who is connected 
with J. A. Wilkinson. 

Trade is very dull on wagon oak plank, but otherwise 
the export trade seems to be good. 

I. W. Nave, well known lumberman of Butler, Tenn., 
was in Bristol this week. He reported activity in the 
trade in Johnson county. 

James McCain, of the Peter-McCain Lumber Company, 
has gone to Johnson county, Tennessee, on business. His 
company has a yard at Neva, in that county, on which 
several million feet of stock is piled. 

The Whiting Manufacturing Company is operating on 
an extensive seale in western North Carolina, where the 
company owns about 125,000 acres of hardwood timber 
land. A band mill is being installed, in addition to the 
present extensive operations. 

O. H. Vial, lumber manufacturer, has been appointed 
postmaster at Patterson Mill, Tenn., where he operates 
a band mill. 

A movement will be started at once for the construe 
tion of the Bristol & Kingsport railroad, which was 
projected several years ago. This road would connect 
with the Carolina, Clinchfield & Ohio railroad at Kings 
port, Tenn. The survey was made and estimates taken 
four years ago by a syndicate headed by former Governor 
John I. Cox, of Bristol. 

The Massee & Felton Lumber Company, well known in 
this section, is going forward with the installation of a 
band mill at Macon, Ga., where the company has a 
large yellow pine manufacturing plant. The new mill 
will cut 40,000 feet of stock daily. The machinery con 
tracts have been let and work is being rushed in order 
that the mill may be put in operation as quickly as pos 
sible. 


A HARDWOOD CENTER OF MICHIGAN. 


New Mill and Logging Operation in the Upper Pen- 
insula—Well Known Northern Michigan Lumberman 
Disposes of Holdings. 

CADILLAC, Micu., July 18.—J. S. Weidman, of Mt. 
Pleasant, was in Cadillae this week on his way home from 
his new operations in the upper peninsula. Mr. Weid 
man ealled on several Cadillac lumbermen and stated that 
work was progressing rapidly at his Trout Creek mill. 
He will build five miles of railroad this fall and ex 
pects to have his mill in operation by November. 

Murphy & Diggins and the Cummer-Diggins Company 
have bought practically all the logging equipment of A. 
I’, Anderson at South Boardman, ‘his includes logging 
cars, steel loader and skidder, and three and one-iialf 
miles of steel rails. Mr. Anderson still retains his loco 
motive, for which he is looking for a purchaser. 

Jerry Sullivan, one of the leading lumbermen of north 
ern Michigan, is closing up his business and with his 
family will move to California in a short time. M. A. 
Culver & Son bought his mill and timber at Cedar City, 
where twenty years ago Mr. Sullivan began lumbering, 
starting in as a mill boy. He is now the owner of a 
string of mills and lumber companies extending across 
the state. Although he had made a fortune ten years 
ago and could have retired at any time he remained at 
his mills, managing them in person, until the lumber sup 
ply ran low and one by one his lumber yards closed. 
Mr. Sullivan has large holdings of resort, timber and 
farm lands along the Michigan coast, and will dispose of 
his holdings as fast as possible. He has large timber 
holdings in the West. 

The Lowell Specialty Company has bought additional 
ground at Lowell and is contemplating erecting a fae 
tory 32x105 feet, and two or three stories high, of brick 
or cement. This proposed building is the outcome of the 
growing business of the company, which has needed more 
room for some time and has been obliged to turn down 
orders on account of the inability to eare for them. 
The Specialty company has grown from a small industry 
to a large manufacturing plant. 

The Grayling Wood Product Company, of Grayling, 
has broken ground for a chemical plant which will be the 
largest in the state. ‘The company has a nominal capital 
stock of $50,000, but is backed by large Detroit and 
Chicago interests. The new factory will be located south 
of the flooring mill and will equal in size the chemical 
plants at Hast Jordan, Cadillac and Boyne City combined. 
Three hundred men will be given employment. Wood al 
cohol, turpentine, acetate of lime, charcoal, wood oils, tar 
ete. will be manufactured, Both deciduous trees and 
pine stumps will be utilized. The buildings will be com 
pleted by fall. 





eo 





WESTERN NEW YORK TRADE. 

BurraLo, N. Y., July 19.—J. N. Seatcherd spent part 
of the hot weather period recently at his farm in Canada. 
The activity of the firm at present is largely centered 
in the hardwood mill at Batavia. 

I’. M. Sullivan has in a cargo of maple this week and 
the trade at the yard is mostly in hardwoods. Pacific 
coast stock is quiet, but prospects are considered good 
for early fall trade. 

I. N. Stewart & Bro. have lately been adding to their 
lumber stocks, including some cherry, which just now 1s 
quiet. There is, however, a fair demand for wide panel 
poplar. ' 

I, W. Vetter has been busy in connection with the 
outing of the lumbermen who will visit Cleveland this 
week, but has found time to look after sales of oak, maple 
and poplar. 

A. Miller states that trade is quiet, with stocks not hav- 
ing been replenished as liberally as in some other summer 
seasons, but there is a fair prospect of improvement 
within the next month or two. 

M. 8S. Burns, of Palen & Burns, will start this week on 
his vacation to the Lake of Bays, north of Toronto. He 
states that one of the most restful and recreating ‘* exert 
cises’’ that he knows of is to sit at the shore end of 4 
fish pole, 
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FROM THE METROPOLITAN MARKET. 


Buying Continues on Hand-to-mouth Basis—Prices Well 
Maintained—Wholesalers Refuse Futures at Current 
Quotations—Underwriters Meet. 

New York, July 18.—Taking the season into con 
sideration the market is holding up as well as can 
be expected. The rule of buying continues on a 
hand-to-mouth basis. It is evident that as soon as 
any kind of a change occurs in consuming sources 
trade will be stimulated. 

Prices are usually well maintained and there is 
very little desire by wholesalers to accept future 
business at prevailing prices as they believe that 
by fall demand will strengthen to such an extent 
that higher prices will result. 

The number of projected buildings last week in 
Manhattan was twenty, to cost $1,179,500; Bronx, 
twenty-seven, $400,000; Brooklyn, eighty-five, $464,- 
000; Queens, eighty-three, $495,600. Alterations ag 
gregated $936,300. Since January 1 permits total 
7,193, as against 7,540 for 1910, with values $97,- 
829,100 and $128,897,000, respectively. 

The Appleton & Sewal Company, Incorporated, 
Bangor and Old Town, Me., has opened an office in 
the Presbyterian building, 156 Vifth avenue. The 
company has an extensive business in forestry and 
surveying lines. C. O. Shepherd, local manager of 
the Davison Lumber Company, Limited, 1 Madison 
avenue, which company owns over 200,000 acres of 
timber land in Nova Scotia, has made arrangements 
for a cruise by this concern, The cruising party is 
in charge of Kenneth N. Clark, a graduate of the 
Harvard Forest School. The work is being done in 
order to facilitate its future operations along system 
atic lines. The Davison Company handles a large 
domestic and export trade and has several mills in 
Nova Scotia, two of the largest being at Bridgewater 
and Springfield. 

The Lumber Underwriters held its semiannual meet 
ing July 12. Matters and reports relative to the 
husiness of the organization were presented and dis- 
cussed and all financial reports showed progress in 
all departments. The business is constantly increas 
ing and by the excellent protection afforded by the 
policy issued an extensive patronage has been created. 
Those present: 

Lewis Dill, Lewis Dill & Co., Baltimore, Md. 

Robert C. Lippincott, Philadelphia, Va. 

— W. Higbie, Robert W. Higbie Company, New York 

* F. R. Babcock, E, V. Babcock & Co., Pittsburgh, Pa. 

I. W. Cole, New York city. 

G. F. Craig, George F. Craig & Sons, Philadelphia, Pa. 
— C. Laidlaw, R. Laidlaw Lumber Company, Toronto, 

H. S. Lee, Mixer & Co., Incorporated, Buffalo. 

- + C. Rice, Rice & Lockwood Lumber Company, Springfield, 

Mass. 

*. F. Perry, manager and attorney-in-fact. 

The plant of the Doscher-Gardener Company, at 
Jacksonville, Fla., which was destroyed by fire several 
months -ago, will be rebuilt at an expenditure of about 
$16,000. Modern machinery will be installed. It 
is hoped to have the new plant in operation within 
sixty days. The Doscher-Gardner Company conducts 
a wholesale cypress and North Carolina pine business 
and maintains an office at 11 Broadway. 

M. J. k. Hoban, of the Hoban-Hunter-Feitner Com- 
pany, cypress wholesaler, of 1105 Metropolitan ave 
nue, Brooklyn, will spend his week-ends this summer 
at Seagate, L. I. He has already quartered his family 
there. 

The family of FE. D. MacMurray, of Lawson & 
MacMurray, lumber retailers, of Hoboken, N. J., has 
taken residence at Green Pond, N. J., for the summer. 
Mr. MaeMurray will spend his week-ends there, 

A. W. Godfrey, of the L. N. Godfrey Company, 
Boston, Mass., and L. H, Snodgrass, of the Buck & 
Snodgrass Lumber Company, Johnson City, Tenn., 
were recent visitors. 

George H. Storm, of George H. Storm & Co., lumber 
retailers, Seventy-second street and Hast River, is 
spending week-ends during July at Monmouth Beach, 
N. J., with his wife. They will spend August on Lake 
Placid, in the Adirondacks. F 

The local office of LL. Wetherhorn & Sons, manufac 
turers and wholesalers of cypress doors, sash, blinds 
and moldings, of Charleston, S. ©., has been moved 
from 146 Broadway to the Singer building, 149 Broad 
way. The office is in charge of T. W. Schwarz. 





FROM THE TWO TONAWANDAS. 


Ground Broken for Tonawanda’s Greatest Industry 
Lumber Shipments Via Erie Canal—-Lumberman’s 
Son Severely Scalded at Play. 

NortrH TONAWANDA, N. Y., July 17.—Ground was 
broken today for Tonawanda’s largest industry, the 
$1,000,000 fibre factory which the J. 8. Spoulding & 
Sons Company will erect. A foree of 100 men was put 
to work exeavating for the foundation, The building 
Will be rushed, as it is desired to put a part of the mill 
Mm operation before snow flies. 

Lumber shipments over the Erie canal from the Tona- 
wandas during the second week of July were brisker 
than for several weeks previous, but they failed to reach 
the figures of the corresponding period of last season. 
For the second week of this month 3,335,000 feet went 
forward as against 3,545,000 feet a year ago. 

lhe better tendencies of trade is eausing the Haines 
Lumber Company to bring forward stock by vessel 


more briskly than before. The company has the 
steamer Aloha unloading at the dock on Tonawanda 
island, and the steamers MacGregory and Pawnee are 
on their way down the lakes with cargoes. The com- 
pany is doing a fine export business. 

Robinson Bros. are keeping their fleet busy this sea 
son bringing down stock from upper lake ports, bui 
the lumber carried is not always for the owners. The 
steamer Green and barges Genoa and Our Son are on 
their way down with consignments for both Smith, 
Fassett & Co. and Robinson Bros. 

Assemblyman MacGregor, of the Tonawanda district, 
has notified the Business Men’s Association that the 
state engineering department has prepared a_ prelimi 
nary estimate of $30,500 for the projected deepening 
of Ellicott creek in connection with the barge canai 
work. The deeper channel is desired by the Eastern 
Lumber Company and other concerns on the creek in 
order that boats of the barge canal type can get to 
their docks, 





IN THE ADIRONDACKS. 

Minckiey, N. Y., July 15.—So many criticisms have 
been leveled at water power projects in this state that 
Governor Dix has felt obliged to explain his attitude 
with regard to the new plan of conserving the state’s 
resources of forests, water, fish and game. Although 
Governor Dix has indicated repeatedly the broad lines 
along which he is working, the attitude of some of the 
water power advocates has made his position uncom 
fortable. He is in favor of building storage reservoirs 
within the forest preserve, and indicates that measures 
are pending to enable the construction of dams in the 
Adirondacks wherever needed for generating power. 
Some of the best sites are at Fulton chain, in the Ra 
quette Lake country, at Saranac lakes, Schroon lakes, 
Piseco lake. There seems to be little or no opposition 
to the forestry plans of the new commission. The faet 
is that until the constitutional prohibition against cut 
ting timber on state lands is removed, the departments 
scope of usefulness is limited to fighting fires, planting 
trees and preaching the doctrine of forestry work gen 
erally. 

The newspapers are taking a good deal of space rela 
tive to woods fires on the east side of the mountains, 
notably near Lake George, but conditions do not seem 
to have warranted any great alarm. There has been 
much hot weather, but it is early in the season for 
Adirondack fires to become a very serious menace. <A 
fire near Luzerne, burning where there was some danger 
to a few summer cottages, another near Lake George, 
und some seattering cutover land fires cover the situa 
tion. 

Much alarm is felt because of the raids on the elm 
trees by beetles which move in armies. ‘‘ Boil ’em,’’ is 
the advice given by the state, or use torches, 
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FROM WESTERN NEW YORK. 


Some of the Lumbermen Who Will Attend the Forest 
City Outing—Increase in Estimated Value of Build- 
ing Permits. 

Burra.o, N. Y., July 19.—The Lumber Exchange trip 
to Cleveland is assured, but it will not be known until 
the boat leaves Wednesday night as to the exact num 
ber of people who will go. Among those who have sig 
nified their intention of attending the outing are I’. W. 
Vetter, I. N. and H. A. Stewart, KE. L. Anthony, C. 
W. Betts, I’. M. Sullivan, John McLeod, I’. A. Beyer, 
W. A. and Charles Perrin, R. D. McLean, A. Miller, 
O. KE. Yeager, A. W. Kreinheder, J. M. Briggs, G. J. B. 
Rose, M. M. Wall, A. A. Mason, A. J. Chestnut, J. W. 
Trounce, H. C. Mills, J. Newton Seatcherd, A. EK. Davy 
enport, A. G. Hauenstein and H. T. Trotter. So far 
eight guests of the exchange have accepted invitations. 

The fleet of Graves, Manbert, George & Co. is in with 
about 3,000,000 feet of white pine. One of the barges 
is delivering its cargo at Tonawanda. 

This market learns with regret that the mills of the 
If. M. Loud’s Sons’ Company, at Au Sable, Mich., were 
among the property destroyed in the forest fires in 
that vicinity. This concern for a long time had a 
yard in Buffalo and still ships considerable lumber to 
this port. It is stated that its mills will be rebuilt, 
but on a smaller scale, as the timber is giving out in 
that district. 

Montgomery Bros. & Co. have received about 8,000,000 
feet of lumber by lake so far this season and have 
arranged for the additional shipment of twice that 
amount. About two-thirds of the lumber received is 
white pine and the balance is hemlock. 

B. H. Hurd, of Hurd Bros., will leave this week for 
a two weeks’ trip to upper Canada. The yard is in 
receipt of two cargoes of white pine and hardwoods. 

Ashton MeNeil has been in Bayfield, Wis., for about 
two weeks arranging for a shipment of hemlock, which 
arrived this week. Peter McNeil has returned from an 
automobile trip to Lakewood, on Chautauqua lake. 

The plant of the Salamanca Veneer & Panel Company, 
which was burned last month, will be rebuilt, and work 
of construction will be started at once. The work will 
be earried on under the general direction of H. A. 
Ostrander, manager of the plant. The building will 
be erected on the site of the former factory and the 
sume general lines of construction will be followed. The 
company is capitalized at $80,000 and its operations 
will continue to constitute one of the largest industries 
of the town. 

The Iroquois Door Company reports a good run of 
orders lately, many of them from the Jocal trade, it 
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TONAWANDA INSPECTION. 


We Cater to the Box Trade. 
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= 16 FT. =— 
SPRUCE +> HEMLOCK 


J.E. HARROUN & SON, 


Watertown, $ $ New York. 





Cherry For Sale 


One million feet of dry stock 
ready for immediate shipment 
from our Jamestown yard, all 
thicknesses and grades. : : : 


Warren Ross Lumber Co- 


Jamestown, N. Y. 








WHITE PINE 


The R. Laidlaw Lumber Co. 








BUFFALO, - NEW YORK. | 
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Surry Lumber Company 
BALTIMORE, MD. 


MANUFACTURERS OF 


North Carolina Pine 


LUMBER 
and Box Shooks 


MILLS AT 








R. K. Hartwell & Co. 


Wholesale Lumber 





Hardwoods, C press, N.C. Pine, Yellow Pine, 
Cedar & Cypress Shingles, Cypress & Pine Lath, 


MIXED CARS A SPECIALTY. 


Cypress & N. C. Pine Mouldings, Finish, etc; Oak: 
Qtd., Plain, Red & White; Ash, Poplar, Chestnut. 


610 Keyser Bldg., BALTIMORE, MD. 











Dare Lumber Co. 


Elizabeth City, N. C. 








| PINE PLANED 
GUM DIMENSION 
HARDWOODS CEDAR SHINGLES 
Tank Plank and Boat Boards. _|l 














LEWIS DILL & CO., Baltimore, Md. 


—WHOLESALE— 


“cgi” YELLOW PINE 
wae- NEWARK, N. J. “Qe 


Seruce—N. C. Pine—White Pine 
Cypress 


We charge only what is necessary to 
bring the best to you at a proper busi- 
ness profit--no more. We want your 
future business just as much as we 
would like the first order. 


STONE, 
HERSHEY & GIBSON 


776 Broad St.. NEWARK, N. J. 
NEW YORK OFFICE, - 18 Broadway. 
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Spruce, Hemlock, N. C. Pine, 
white Cedar Shingles, 


Y. P. Timbers. 
PEALE, CORYELL LUMBER CO. 


Rooms 871! and 873 5th Ave. Bldg., 
NEW YORK CITY. 





Franklin Bank Bldg., Philadelphia. 












not having been inconvenienced by the planing mill 
strike. 

Manager Anderson, of the David Gilmer Door Com 
pany, states that the door trade in the East shows im 
provement so far as volume of business is concerned, 
but there is the usual keen competition in prices. 

The Chamber of Commerce is making a canvass of 
its members on the terminal commission bill, which was 
vetoed by the mayor. Vice President Yeager states 
that further action .on the bill has not been decided 
upon, 





FROM THE FOREST CITY. 


A Few Bright Spots in Yellow Pine and Hardwood 
Prospects—Narrow Escape from Death by Forest 
Fire. 


CLEVELAND, On10, July 17.—Dealers find trade with- 
out’ feature, with the exception of a few bright spots 
in yellow pine and hardwoods. ‘The volume of stock 
being received by water is slightly below the average, 
but much stock is being brought in all rail, which 
makes the balance. 

Cleveland dealers were interested in the news of the 
forest fires in Michigan as, for a time, it was feared 
that some of the Cleveland dealers had stock in the 
burned district. The Alpha Lumber Company shipped 
a vargo from Au Sable a few days before the fire de- 
stroyed that town and Potter, Teare & Co., who had a 
large stock of norway and white pine on dock there 
this spring, fortunately had it shipped early. 

H. A. Hall, assistant secretary of the Cleveland 
Builders’ Exchange, had a narrow escape with his 
family from the forest fire at Au Sable. They own 
a cottage in the woods about four miles from Au Sable 
and lost all of their effects in addition to the cottage. 

The Martin-Barriss Company received a fine ship 
ment of fifteen cars (75,000 feet) of African mahogany 
logs last week, The stock will be sawed into boards 
and veneers. 

The stork arrived at the home of Stephen P. Cramer, 
secretary of the Glenville Lumber Company, July 15, 
and left a fine 84%-pound son. 

I’. L. Henderson, formerly in the sash and door 
business in this city, after an extended trip to the 
Pacifie coast and various points of interest in the West, 
has returned and taken an interest in the firm—Wil- 
liam Zeitz & Son. This firm will extend its business, 
particularly along the line of sash and doors in con 
nection with its regular millwork. 

W. W. Rathbun has been finding an exeeptionally 
good trade in yellow pine. Reeently he placed orders 
for over 1,500,000 feet and has prospects for some 
fine business in the near future. 

A. B. Webb, of the Advance Lumber Company, left 
last week for an extended trip through the South. He 
will visit several mills with which his company is 
connected and will look over yellow pine and hardwood 
conditions generally. 

Oliver DuBroy, formerly well known in the sash and 
door business, has reéntered that field under the name 
of Oliver DuBroy & Son, and will handle several lines 
on commission. They have space in the Builders’ Ex 
change. 

The Kuelid Avenue Lumber Company’s business is 
improving, due to the number of fine residences being 
erected in its vicinity. 
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QUAKER CITY NEWS. 


Prices Hold Firm Throughout Dull Period—Slight Im- 
provement Noted—Status of Various Woods As to 
Demand and Price. 


PHILADELPHIA, Pa., July 17.—After being blown up 
by the Fourth of July celebration and baked by the 
torrid weather, the scattered lumber trade of this 
city is getting together and showing evidence of re 
turning vitality. Much more activity was reported 
during the last week than was shown the preceding 
week, and in many cases business last week was re 
ported the best for several weeks. One very en 
couraging feature of the lumber market is that during 
the inactivity of the last few weeks prices have held 
firm, and are still holding firm except on a few items. 

The better grades of hardwoods are on a satis- 
factory price level and more in demand than for 
some time, plain oak, maple and birch being the 
leaders. In the lower grades there seems to be 
more stock in sight than for some time, demand hav- 
ing fallen off, although few instances of serious price 
cutting have been reported. Quartered oak is plen- 
tiful and firm in price, while poplar is off in price 
to a greater degree than any other of the hardwoods. 
White pine is inactive but firm in the good grades, and 
the low grades show encouraging signs of activity. 
Cypress is selling steadily, with prices well main- 
tained, and show a steady growth in popularity. 
Yellow and North Carolina pine are moving more 
slowly than a few weeks ago, although better than 
last week, with prices holding firm. Box and roofers 
ean be had in fairly prompt shipment, and prices 
have returned to a normal level. Hemlock is strong, 
with boards in good demand and few if sight. New 
and higher price lists are being issued by some 
concerns. 

Building lumber continues in active demand, and 
building is seasonably above normal. Last week 224 


permits were issued, covering 377 operations, to cost 
$941,305. Of this dwellings represent about $800,000. 

Lumber trade conditions are much better than those 
of many other lines, general trade being quiet, al 
though last week showed a slight improvement. 

In the interests of this port, the Chamber of Com- 
merce has organized a tour of the important ports 
of Europe, and N. B. Kelly, freight commissioner of 
that body, has joined the body of trade expansionists 
who sailed for Southampton last week. 

Governor Tener is taking a personal interest in the 
fight against the chestnut blight. The trees of Dela- 
ware have become infected with the blight also, and 
the board of agriculture of that state has decided 
to begin a strong fight against it before it spreads. 
Delaware last week suffered from a worse enemy than 
the blight, having lost about 1,700 acres of timber 
in a forest fire which started near Prime Hood, and 
spread through valuable tracts of white oak, cypress, 
gum and pine. 

William P. Betts, manager of the Buffalo (N. Y.) 
office of the Charles M. Betts & Co., with his wife 
and boy, drove his Pierce-Arrow car on a very sue 
cessful auto tour across New York state to Albany, 
continuing through parts of Massachusetts, Connecticut 
and New Jersey, arriving at the summer home of his 
brother, C. L. Betts at Atlantic City, Sunday evening 
without having ocasion to use the air pump. 

Owen M. Bruner, P. Elmer Weitzel, Herbert E. 
Weitzel, Leonard Weitzel and sixteen builders and 
allied business men were guest4 of Samuel Shoemaker, 
the builder, on an automobils trip, in five machines, 
from this city to the Egypt Mills Club, on the Dela 
ware river in Pike county, last Friday. 

Julius Byrd, commissary manager for the Evergreen 
Lumber Company, of Evergreen, N. C., is spending 
his vacation in this city in company with Jacob Eisen- 
berger, the superintendent. It was Mr. Byrd’s first 
trip north and he saw Atlantic City at its best, ar 
riving there on the day of the Elks’ parade. H. B, 
Tomb, president of the Tomb Lumber Company, is 
at his summer home at Tomb’s run, above Williams- 
port. I. R. Whiting, of the Whiting Lumber Company, 
has left for a ten days’ visit to the company’s new 
mill at Judson, N. C. Herbert P. Robinson, of Miller 
Robinson & Co., is spending a week with a sister at 
Brooklin, Me. James W. Anderson, of Wistar-Under- 
hill & Co., is spending his vacation in the Poconos. 
John J. Rumbarger, of the John J. Rumbarger Lumber 
Company, is on an extended tour of the mills of West 
Virginia. 

Among recent visitors were J. M. Paris, of 
Paris & Williams, Marlinton, W. Va.; G. C. Adams, 
from the main office of the Forest Lumber Company, 
Pittsburg; I’. L. Seott, of the Virginia-Carolina Lum- 
ber Company, Lynchburg, Va.; L. H. Snodgrass, of the 
Buck & Snodgrass Lumber Company, Johnson City, 
Tenn., and W. 8B. Beyer, of Marlinton W. Va. 





SMOKY CITY TRADE NOTES. 


Steel Industry Steadily Increasing Output Despite 
Dullness in Other Lines—Marked Fall Activity Pre- 
dicted by Lumbermen. 


PirTsBURGH, Pa., July 17.—Many of the Pittsburgh 
lumbermen are away on vacation trips and those at home 
have been giving about as much time to keeping cool as 
to selling lumber. The general lethargy that has 
dominated trade all over the country has had no effect 
on the steel industry, which is making gains in the way 
of new tonnage that are in pleasing contrast to reports 
of other lines of trade. Building operations have be 
come more active the last week. Municipal improve 
ments are assuming better shape and with the sale of 
city bonds at the highest record price the assurance is 
given of a more active building season this fall. 

The Forest Lumber Company notes a fair movement of 
lumber and A. J. Diebold, of this company, reports a 
good outlook for the fall. Mill operations are satis 
factory and prices are holding firm. 

The Germain Company is hopeful of the outlook and 
sees much to encourage fall and winter trade. 


Bemis & Vosburgh find combinations much better than 
accorded by current reports. ‘Trade is normal and 
promises better things as the season advances. Stocks 
are low and buying, when once started, will likely be 
conducted on a large seale. 

J. L. Lytle, who has been spending much time at the 
mills in West Virginia, says that operations have been 
very satisfactory and a good record is being made in 
sawing. Demand remains fair and prospects are good. 

The Morlan-Ricks-Hughes Company reports that un 
less some unfavorable situation arises trade should be 
brisk in the fall. The company is getting its share of 
the eurrent trade. 

The Breitwieser & Wilson Company says interest ap 
pears to be on the increase among buyers. Stocks are 
in good shape for the fall trade. 

Kk. V. Babeock & Co. are having a fair run of trade 
and orders are being booked in seasonable number. ‘The 
indications, judging from the inflow of inquiries, point to 
a fine run of fall business. Mills of this company are 
making a fine record. 

The W. H. Schuette Company finds business quiet, 
but a betterment appears more than probable with the 
general resumption of activities in steel and railroad 
cireles. : 

The Kendall Lumber Company’s mills are making 4 
good run and are getting out a fine grade of Jumber un 
der most favorable conditions. Interest among buyers 
is on the inerease and a number of the larger ones are 
beginning to make active inquiry for stock. 
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CANADIAN TRADE NEWS 


FROM THE CANADIAN NORTHWEST. 














Withholding of Freight Charges During Harvest Fa- 
vorably Regarded by Traffic Department—Secures 
Control in Hardwood Finishing Mill. 

VANCOUVER, B. C., July 15.—It looks as if the request 
made by lumbermen that the Canadian Pacific railway 
withhold collection of freight charges on lumber shipped 
to the Northwest from the middle of September until 
November will be favorably regarded. Word has been 
received from David MeNicholl, vice president of the 
Canadian Pacific, that the traffic department offers no 
objection provided satisfactory assurances are given that 
the charges will be paid November 1. Millmen expect 
that, if negotiations are successfully concluded, lumber 
shipments to the prairie provinces will be heavy during 
the remainder of the summer. 

The British-Canadian Lumber Corporation, which has 
already extensive mill properties in British Columbia, 
— erecting a mill at Prince Rupert, and has set 
aside $500,000 for this purpose. 

T he South Paeifie Lumber Company, in which J. 8. 
Emerson, this city, is largely interested, has secured a 
controlling interest in a hardwood finishing mill at Port- 
land, Ore., and the raw material will be obtained from 
the Fiji islands. Several months ago it was announced 
that Mr. Emerson had taken holdings in the Fiji group, 
and the first cargo soon will be brought north. Sailing 
tonnage will be used. The South Pacific Lumber Com- 
pany will engage in trading among the islands, thus 
assuring cargoes both ways. 

The Canadian Western Lumber Company purposes 
spending $300,000 in extensions, among which will be a 
sash and door factory and a shingle mill. The electric 
crane operating on the wharf of this company has com- 
pletely filled all expectations. It is capable of lifting 
7,500 pounds at the extreme end of its 105 feet and 
carries 350,000 feet daily, distributing the lumber to and 
from all parts of the wharf and loading car skids. 
Three men now do the work of eight or ten. 

The value of timber limits on Vancouver island wili be 
enhanced by the withdrawal from the market of the 
holdings of the Esquimalt & Nanaimo railway. The 
timber owned by this company is advantageously situated 
and is extensive. 

George D. MeKay, provincial timber inspector, has re 
turned from his annual inspection of the northern in- 
terior. Hitherto only a portion of this vast district has 
been inspected by the timber department annually, but 
with the construction of the Grand Trunk Pacific, the 
country is being developed rapidly and it has been found 
necessary to include all of it in the annual trips. R. 
Trender, deputy timber inspector for the Okanagan and 
Cariboo districts, will look after this district. 

Frederick Weyerhaeuser, of Minneapolis, Minn., has 
heen in this city this week in company with R. M. Weyer 
haeuser, his son, his daughter and her husband, Dr. W. 
B. Hill, Mr. and Mrs. William Wentworth, Dr. Eben 
Clapp, and J. K. Rhodes, private secretary to Mr. Weyer- 
haeuser. He has large holdings in British Columbia, 
and a year ago sold limits in the Comax district to the 
Canadian Western Lumber Company for $3,000,000. 
While in this city the party was entertained at luncheon 
by Robert Kelly. Among the guests were J. D. MeCor 
mick, of the Canadian Western Lumber Company, who 
was manager for fourteen years of the Rutledge Lum 
ber Company, a Weyerhaeuser concern at Rutledge, Wis., 
and Edward Douglas, of Vancouver, who was connected 
with the Weyerhaeuser interests for over thirty years. 





FROM THE CANADIAN METROPOLIS. 

MONTREAL, QuE., July 15.—The extremely dry weather 
and the excessive heat have had the effect of lessening 
the water supply. As a consequence the various pulp 
and paper mills throughout the province are curtailing 
their output. Business in all lines of pulp and paper is 
age but steady. The indications are that prices will 
be higher in the fall. 

The terrible disaster at Porcupine in which over 300 
lives were lost, thousands of people rendered homeless, 
and millions of dollars’ worth of property destroyed, has 
excited a great deal of interest in Montreal. A subse rip 
tion list has been opened, to which mining operators and 
lumbermen especially are expected to contribute. Vast 
quantities of pulp forests were destroyed by the fires 
— Rye x over several townships. 

Hunt, M. P., of Compton, has closed a deal with 
an " toatieh syndicate for the sale of his timber limits 
in the Lake St. John region. It is stated that the pro- 
posed company will erect a pulp mill on the limits and 
proceed at once with active development. 

nH. #. MacLean, M. P., of St. Johns, N. B., and 
others will ineorporate the Nachws 1ak Lumber Company 
with $5,000,000 capital to .% over the property of the 
Alexander Gibson Raflway & Manufacturing Company, 
at Marysville, N. B. This property comprises lumber 
mills and extensive areas of valuable timber lands. 





NOTES FROM MANITOBA. 

WINNIPEG, MAN., July 15.—Demand for lumber is re 
ported moderate by milimen Retail dealers do not seem 
to be ordering as freely as indications for fall busisess 
should wi rant, and it is feared that this delay in stock 
ing up at prairie points will result in supplies heing 
Scarce after the harvest, when almost all the available 
cars will be used to move grain and haul fuel from the 
mines in which operations have been suspended owing 
to a strike. It is estimated that stocks of lumber at 
country points are small on an average, and there should 


be a brisk demand from retail sources in the near 
future. The mills of Idaho, Montana and Washington 
are shipping considerable low grade lumber to the west- 
ern provinces, and Canadian millmen continue to com- 
plain of this competition. 

Building permits in Winnipeg passed the $9,000,000 
mark this week, and other cities of western Canada are 
building even more briskly than Winnipeg in proportion 
to size. Building operations have been active since 
spring. 

Saskatchewan is witnessing the greatest period of rail- 
way building known in the history of this country. It 
is stated that 1,000 miles will be added to the railways 
of the province in 1911. The Canadian Northern is con- 
structing 330 miles, the Canadian Pacific 348 miles and 
the Grand Trunk Pacific 340 miles. It is estimated that 
at the end of the year there will be in Saskatchewan 
4,752 miles of railway track. 





NORTH ATLANTIC COAST 











NEW ENGLAND TRADE NOTES. 

Boston, Mass., July 15.—W. H. Baldwin & Son, of 
Lee, are building a lumber shed, 90x26 feet, at their 
plant in Lee and will erect other sheds. 

Ki. J. Davis & Co. have removed their lumber business 
from East Boston to Arlington, 

Arthur I. Pieree, of Huntington, whose plant was 
destroyed by fire a few months ago, has rebuilt his saw 
mill and woodworking plant. 

The Connecticut Valley Lumber Company is meeting 
with considerable delay in getting its logs down to Mount 
Tom, owing to the low water in the river. Unless heavy 
rains come soon it will be late in the summer before 
the end of the drive arrives. This year’s drive contains 
about 45,000,000 feet, being 3,000,000 feet larger than 
that of a year ago. 





FROM THE NEW JERSEY LUMBER CENTER. 

NEwakk, N. J., July 18.—Reports from local lumber 
men show a condition of lower prices and something of 
a letup on orders for lumber for building purposes, 
both for timber and trim. Local dealers are content 
with the situation, however, us they say they have 
been getting as much business as dealers elsewhere in 
this section. Some complaints have been made that 
collections are slow. 

With the Fourth of July holiday period over with 
there are encouraging signs of better business for the 
local yards and mills. ‘The permits issued for the 
week by the city building department and the state 
tenement house board show a considerable gain over 
the previous week. There were fifty-three city per 
mits issued for $231,000 worth of construction work, 
and twenty-six tenement permits for buildings to 
cost $213,000 were taken out, against thirty-two city 
and nineteen tenement permits the previous week. 
The gain in values for the last week was nearly 
$200,000. 

After a long struggle the advocates of wood block 
paving have scored a success. The plank road boule 
vard connecting Newark and Jersey City will be 
paved its entire length of five miles and half its hun 
dred feet width with this material, The other half 
will be Jaid with granite block. Contracts were made 
by the joint boards of freeholders of Essex and Hud 
son counties. The laying of both kinds of pavement 
is the outcome of a compromise between the advocates 
and opponents of the creosoted block pavement. 

The destructive elm leaf beetle is working havoe in 
the northern counties of New Jersey. ‘The authorities 
have decided to institute systematic warfare against 
the pest with the hope of exterminating it before it 
can destroy the trees. This is the second year this 
beetle has appeared in that section. 

Mollowing out the provisions of a law enacted at 
the last session of the New Jersey legislature, Com- 
missioner Lewis T. Bryant, of the state department 
of Jabor, has notified all owners and lessees of fae 
tories and workshops that are over two stories in 
hight, that they are required to install fire signals, 
to be connected with the regular fire alarm systems 
where such exist. 


A TIMBER EXPLORATION PROJECT. 

Bancor, Mr., July 12.—Frank C. Hinckley, a Bangor 
forestry expert, left on Wednesday for St. John’s, N. 
I’., where he will complete outfitting and make final ar 
rangements for an important exploration trip in Labra 
dor for the Anglo-American Development Company, a 
corporation recently formed in London by Charles D, 
Stanford, of this city. Mr. Hinckley is to make a tim 
ber map of 4,500,000 acres of spruce lands owned by 
the company in Labrador in a region extending 100 
miles along the Labrador coast and seventy-five miles 
inland, the location being about 200 miles north of 
Hamilton inlet. A thorough exploration of the region 
will be made, not only for the purpose of mapping the 
timber, but for getting information as to logging con 
ditions and data concerning the water powers of the 
Fraser and other rivers. Aretic conditions prevail dur 
ing a considerable part of the year in this region, there. 
being at times but one hour of daylight, while the 
temperature often 1uns as low as 60 or 80 degrees below 
zero, Game is scarce, except for the large Arctic rab 
bits, and nearly all food supplies must be carried in, 
the transpertation being effected by means of Labrador 
canoes up the rivers, with numerous ‘‘carries’’ around 
the falls and rapids. Mr. Hinckley is taking one or two 
Maine lumbermen with him, but will rely chiefly upon 
the natives of Labrador. 





(<== HARDWOODS. 








If Dry Stock and Quick Shipments of Good 


HARDWOODS 


will interest the man who is buying what he needs and 
needs quick, we are “There with the goods.”—A 
few of the items we have are:— 


4/4 to 8/4 1 & 2, Sel., No. 1 Com., No. 2 Com., 
No. 3 Com. Poplar. 

4/4 and 5/4 1 & 2, No. 1 Com. and all grades 
Wormy Chestnut. 

4x4 4 8/4 No. 1 Com., No. 2 Com. Plain White 
Oa 

4/4 and 6/4 1 & 2 and No. 1 Com. Qtd. White Oak. 

4/4 and 8/4 Hemlock, all grades. 

4/4 and 5 /4 White Pine (log run). 

4/4 1 & 2 No. 1 Com. and L. R. Basswood. 

4/4 and 6/4 1 & 2, No. 1 Com., No. 2 Com., No. 3 
Com. Ash, 

4/4 1 & 2 No. 1 Com. Red Gum. 

4/4 and 6/4 No. 1 Com. Sap Gum. 

8/4 1 & 2 Red Gum. 


We operate our own Mills and market our stock to the trade. 


KENTUCKY LUMBEx CO., “Sine*™ 








When a Customer 
Inspects Lumber 


he appreciates a stock 
which shows care in manu- 
facture and grading. 





Order some of our 


POPLAR 


Bevel siding, Drop Siding, Ceiling, 
Casing, Shelving, Corner Boards, 
Base, Door and Window Jambs, etc. 


and you will have a stock that will satis- 


factorily meet the demands of the most 
critical customer. Write for prices. 


SWANN-DAY LUMBER CO. 
SALES OFFICE: 2nd Nat'l Bank Bidg,, CINCINNATI, O. 








THE KOSSE, SHOE & SCHLEYER CO. 


CINCINNATI, OHIO. 
We Want To Buy 


Output of two good Band Mills producing 
largely Plain and Quartered White and 
Red Oak and Poplar. We always want 


WALNUT LUMBER 


TERMS: SPOT CASH. 
Main Office: 410-411 Provident Bank Building. 
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C. Crane & Company, 


CINCINNATI, O. 


“ HARDWOOD LUMBER 
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Himmelberger-Harrison Lumber Co, 


Red Gum 
Specialists 


Mills at: Sales Office: 


MOREHOUSE, MO. CAPE GIRARDEAU, MO. 
0 — 


OUR PLANING MILL IS 

RUNNING ENTIRELY ON BASS woo D 
We offer: ec cars 1x4 Gound Strips. 4 cars 1x6 & wider 
—_——— No.2Com. 3 cars 1x5 & wider No. 1 Com. 











SANFORD & TREADWAY : MENOMINEE, MICH. 











AMERICAN LUMBERMAN 


Juty 22, 1911 





We 
: prororey. i 1) y 
; Lan | 


Special Prices 


For quick movement on the following 


10,009 
5,090 
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215,009 
35,000 
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Band Sawed Lumber. 


POPLAR. 

81s & 2s. 

8 No. 1 Com. 2 

4 No. 1 & Panel 18” & up. 

41s & 2s. 

1 Box, 13 to 17”. 

} Clear Bright Saps. 

+ No. 1 Com. 

4 No. 2 Com. 

1 No. 3 Com. 

+ Qtd. Com. & Btr. 

CHESTNUT. 

1s & 2s. 

No. 1 Com. 

Shop. 

S. W. & No. 2 Com. 

No. 3 Com. 

S. W. & No. 2 Com. 
OAK. 

1s & 2s. 

No. 1 Com. 

No. 3 Com. 

Sound Wormy. 

Step Plank 11 to 14” 

Sound 10” & up. 


Sales Agents of The Haddock-France Lumber Co. 


MONARCH LUMBER Co. 


15th and Market Sts., PHILADELPHIA, PA. 











Dry Band Sawed 
Stock for Quick 


Shipment. 


100 M ft. 6-4 1st & 2nd Sap Gum. 

100 M ft. 5-4 lst & 2nd Sap Gum. 
30 M ft. 4-4 No. 1 Com, Sap Gum. 
30 M ft. 4-4 Box Boards 13 to 17” 
35 M ft. 6-4 1st & 2nds Red Gum. 
40 M ft. 5-4 1st & 2nds Red Gum. 
30 M ft. 4-4 1st & 2nds Red Gum. 
50 M ft. 4-4 No. 1 Com. Red Gum. 
25 M ft. 4-4 1st & 2nd Plain White Oak. 
15 M ft. 4-4 No. 1 Com. Plain White Oak. 
15 M ft. 12-4 1st & 2nd Plain White Oak. 


Low Prices and Prompt Attention. 


Send us your Inquiries. 


White Bros. Lumber Co. 


1261 Monadnock Block, CHICAGO, ILL. 








GEO. D. EMERY COMPANY 


SPANISH CEDAR 
MAHOGANY AND CEDAR VENEERS 


Office, Mill, Yard and Salesrooms: 
Nos. 1 to 41 Broadway, CHELSEA, MASS. 











Chapin’s Lumber Reckoner. 


Reduces to board measure lumber, scantling, square timber and 
saw logs; contains over 200,000 figures that can be relied on. 


Price, postpaid, in morocco binding, with lap and pocket, $83.00 
ir nibdniiniknenanckaagiukexeuashan comadene 2 


AMERICAN LUMBERMAN, 431 S. Dearborn St., CHICAGO 














MICHIGAN 


THE SAGINAW VALLEY. 











Mill Company Crippled by Heavy Fire Loss Makes 
Valiant Effort to Continue Operation—Farmers Lose 
Heavily by Fires. 


Bay Crry and Saginaw, July 18.—It was thought at 
first that the destruction of nearly 3,000,000 feet of 
logs belonging to the Richardson Lumber Company, of 
Alpena and Bay City, would force the Alpena mill to 
shut down, at least a portion of the season, but F. L. 
Richardson says an effort will be made to continue oper- 
ation, The company has a larger stock of logs than at 
first caleulated and the Fletcher Paper Company has 
made a tender of logs if needed. ‘The Bay City mill 
will continue. Only a small portion of the logs burned 
were destined to come to Bay City. 

The destruction of a large quantity of lumber at 
points north of the Valley is calculated to stimulate the 
local trade, and it is expected it will materially brighten 
up. A number of cars of lumber are being shipped to 
build homes for the fire sufferers in the fire swept 
region. Aside from the lumber and timber losses more 
than one hundred farmers lost buildings and crops. 

North of Quick, in the vicinity of Vanderbilt, the 
Henry Lord shingle mill and a number of buildings 
were destroyed, involving a loss of several thousand 
dollars. 

The H. M. Loud’s Sons Company has not made an 
announcement as to its future intentions, but inasmuch 
as it has some 60,000,000 feet or more timber available 
and a considerable quantity of cedar, it is believed it 


will erect « small mill to manufacture the timber. This 
company began business at Au Sable in 1865. It is in 


terested also in the Loud & Hoeft Lumber Company at 
Rogers City, operating a saw mill and owning several 
thousand acres of heavy timber Jands which were not 
disturbed by the fire. 

The Stephens Lumber Company, at Waters, was 
cleaned up of lumber entirely. Last year the company 
manufactured 23,395,492 feet of lumber, of which 11, 
694,460 feet were pine. 

Ii, C. Mershon, of the W. B. Mershon & Co., mill 
machinery builders at Saginaw, left Saturday on a trip 
through Canada for pleasure and business combined. The 
firm is running its plant full force and booking orders 
freely. Before leaving, Mr. Mershon presented the local 
anti-tuberculosis society with a check for $1,000 to 
assist it in its crusade against the white plague. 

The Mershon-Nddy-Parker Company is booking a lot 
of orders and is seasonably busy. The company is 
bringing over a lot of lumber from the Georgian Bay 
district of Ontario. 

The steamer Cherokee, recently bought by Shannon & 
Garey, of Saginaw, and cut down into a lumber carrier, 
has arrived. It will carry nearly a million feet and 
will tow the 7. S. Fassett and another large lumber 
barge. 

The Kneeland-Bigelow saw mill at the foot of Nine- 
teenth street closed down today for two weeks, as usual, 
for repairs. 





MENOMINEE RIVER NOTES. 


Forest Fire Menace Dispelled by Rain—Upper Penin- 
sula Due for Banner Agricultural Crop—Lumbermen 
of Good Cheer. 

MENOMINEER, Micn., July 17.—The danger of forest 
fires in the upper peninsula of Michigan has been re- 
lieved to a great extent by rain, and the apprehension 
that existed a week ago has been to a great extent al 
layed., There never has been « season when the upper 
peninsula has been so blessed with rain at eritical 
periods as this year. The result is seen, not only in 
the preservation of the forests, but in the bountiful 
crops that are being harvested. The upper peninsula 
will reap its banner agricultural crop. In view of the 
general development movement, in which the lumber 
men are playing an important part, the prospect of 
good crops is particulariy encouraging, and it is ex 
pected that a building boom will result, and which will 
have a marked effect on the local lumber trade. 

Locally, the lumber business is in the throes of mid 
summer dullness and the lumber carriers are beginning 
to feel the results of the early opening of navigation 
in a somewhat flagging trade. ‘There are many in- 
quiries from good sources, however, and, although not 
many actual transactions are reported, the lumber- 
men can see enough business in sight to keep them in 
good cheer, If the harvest fulfills its promise they 
look with confidence to improved business conditions. 

The steamer 7'empest loaded maple at Marinette for 
Buffalo; schooner Quickstep, hemlock at Rapid River 
for Michigan City, Ind.; propeller R. W. Stephenson, 
white pine at the docks of the I. Stephenson Company, 
Wells, for Tonawanda, N. Y. 

The Von Platen Lumber Company, of Tron Mountain, 
expects to operate cars over a portion of its new logging 
railway in the Pentoga district within two weeks. When 
completed the railroad will be four miles in length and 
of standard gage. The railroad will tap a large tract 
of hardwood timber owned by the company. Manager 
Fox announces his intention of enlarging operations in 
the woods. A second logging camp will be started and 
the two will employ about eighty-five men. Notwith- 
standing the dull lumber market, the Iron Mountain 
mill is operating with a full crew of men. 

J. O. Blixt, of Tron Mountain, has taken a contract to 
furnish a large manufacturing concern with between 
1,500 and 2,000 cords of basswood and poplar bolts. 


FROM THE FURNITURE CITY 


GRAND Rapips, Micu., July 15.—Conditions this week 
have heen somewhat quiet, due largely to the hot weather, 
All are agreed that the prospects for the fall are for 
a brisk business. 

Ernest LL. Ewing, traffic manager of the Grand Rapids 
Lumbermen’s Association, has just returned from Mil- 
waukee, Wis., where he was in attendance at a meeting 
of the Western Classification Committee. 

Dr. C. A. Schenck, of the Biltmore Forest School, 
was in this city Friday with forty-five students of his 
school. They went through the plants of the Fuller & 
Rice Lumber & Manufacturing Company, the Macey 
Company, the Grand Rapids Veneer Works and_ the 
Perkins Machine Company. They left in the evening 
for Cadillac, where they will spend three weeks at the 
Cummer-Diggins Company’s camp, whence they will go 
to the Pacific coast to spend the balance of the sum 
mer in lumber camps in Oregon. They expect to have 
as guests while in camp Dr. Hermann Von Schrenk, the 
noted cypress expert, and Ernest ‘Thompson Seton, the 
novelist. 





SOUTHWESTERN MICHIGAN NOTES. 

Boyne Crry, Micu., July 19.—Forest fire conditions 
in this section are decidedly improved after the big 
conflagration of last week in which so much property 
was endangered. The district immediately surrounding 
Boyne City was never in very great danger, as the state 
fire warden had been on the ground constantly for two 
weeks before taking care of the smaller fires. At head 
quarters camps fifteen families were burned out, but 
managed to save their household goods. About 5,000 
cords of wood were burned in that section. Cobbs & 
Mitchell’s camps in the Thumb Lake section were de 
stroyed, as was also Camp Six of the Boyne City Lum- 
ber Company. ‘Two of the Boyne City, Gaylord & Alpena 
trains were hemmed in on the Thumb Lake division by 
fire ahead and behind them, but they got out safely. 
The mills were closed down here to allow the men to get 
out and fight fires during the high winds which pre 
vailed. 

The steamer Three Brothers cleared this morning with 
900,000 feet of lumber. This is the biggest load it has 
taken out of here this season. Other clearances were 
Niko and J. O. Nessen, Chicago. 


LUMBERMEN ACTIVE IN RELIEF WORK. 

MENOMINEE, Micit., July 17.—J. W. Wells, this city, 
has been appointed by Governor Osborn a member of 
the State Fire Relief Committee. The other upper 
peninsula members of this committee are Senator Otto 
Fowle, of Sault Ste. Marie, and A. T. Roberts, of Mar 
quette. Mr. Wells has already organized his forces and 
opened subseription lists and it is expected that the 
contributions to the relief fund from this city will 
be worthy of Menominee. Immediately upon learning 
of the distress in the northern counties of the lower 
peninsula Mr. Wells sent a consignment of flour for 
ward at his own expense, 


WISCONSIN 


CREAM CITY TRADE NOTES. 

MILWAUKEE, Wis., July 17.—The annual meeting of 
the Neenan-Oregon Land Company, held in Neenah re- 
cently, resulted in the election of the following officers: 
President, D. C. Van Ostrand, Phillips; vice president, 
S. I. Shattuck; secretary, L. J. Pinkerton; treasurer, 
W. G. Brown, the three latter being residents of 
Neenah, The company has large timber holdings in 
Oregon. 

A movement is under way at Fond du Lae for the 
organization of a company to engage in the manufae- 
ture of a new storm window recently patented by 
Charles Bruederle, of Fond du Lae. 

The mill of the Dells Lumber Company, of Hau 
Claire, narrowly escaped destruction by fire recently, 
a blaze having started in a pile of logs near the plant. 

The big new plant of the Hardwood Products Com 
pany, at Neenah, which had been under construction for 
nearly a year, has been placed in operation. The com 
pany will manufacture hardwood finishings, the lumber 
to he shipped from the company’s mill in Mississipp!. 
John Conant, of South Milwaukee, is heavily interested 
in this company. 




















ON THE MENOMINEE. 

MARINETTE, WIs., July 17.—The steamer John Schroe- 
der loaded at the N. Ludington docks for Muskegon, 
Mich., last week. The steamer Marlow brought a corgo 
of lumber to the Republic Lumber Company from Owen 
Sound, Ont. The tug Satisfaction towed two barges to 
Wells, Mich., last week to load lumber for the N. & M. 
Box Company, of this city. The schooner Connors 
loaded at the Sawyer-Goodman docks. 

The Hollister-Amos log drive on Wolf river passed 
through New London last Saturday. There is 5,000,000 
feet in this drive. Two million feet was dropped off at 
Shawano for the Shawano Lumber Company. It is ex 
pected that this drive will reach Bay boom on Lake 
Poygan in a week. ' 

The C. L. & B. Co. has opened its mill at Chippewa 
Falls for a short run, The company has about 500,000 
feet of logs that were hauled from Holeombe by rail. 
This is the last of its pine. 

John A. Humbird, for over twenty years president and 
manager of the White River Lumber Company, at Mason, 
Wis., is seriously ill at his son’s home in Spokane, W ash. 
Mr. Humbird left St. Paul, Minn., May 1 for the Pacific 
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coast for a month’s visit. Mr. Humbird is a lumber- 
man and also a director of the German American Na- 
tional Bank, of St. Paul, Minn. 





ON THE FOX RIVER. 

APPLETON, WIs., July 15.—Local manufacturers have 
finally become actively interested in the matter of set- 
tling a long perplexing water works question that has 
been in litigation twelve years. At a meeting of manu 
facturers a few days ago it was voted to request the 
council to take immediate steps toward the building of a 
competing waterworks system. Increased insurance rates, 
due to lack of fire protection for their plants, caused 
the manufacturers to take hold of the proposition. The 
new plant of the Appleton Chair Company has been at 
war with the city and water company for a number of 
months and is absolutely without fire protection, except 
such as it is able to furnish for itself through a system 
of private water reservoirs. Although water mains ex- 
tend to the plant, the water company refuses to make the 
connection ‘to its main, five blocks distance, fearing that 
such action might complicate cases now pending. 

The new plant of the Hardwood Products Company. of 
Neenah, started operation Jast week and before another 
week expires every department of the mill will be turn 
ing out product. The company is capitalized at $400,000, 
and its officers are: W. C. Wing, president; D. L. Kim 
herly, vice president; C. B. Clark, seeretary; E. D. 
3eals, treasurer. The main factory building is three 
stories high, of brick and conerete. The whole plant is 
as nearly fireproof as it is possible to build. The plant 
has a floor space of about 90,000 square feet. The 
main building is 100x196 feet and three stories high. 
The boiler and engine room are 50x50 and the warehouse 
60x120. The dry kiln is 45x100 feet. While operating 
at full capacity 800 finished doors besides other interior 
finishing can be turned out daily. The full crew will 
number about 200 men. H. W. Pritz, formerly of Osh 
kosh, has been appointed superintendent of the plant. 

Water power users of Wisconsin plan to attack in the 
courts the recently passed waterpower law, announce- 
ment of this having been made here a couple of days 
ago. ‘The law, they claim, is unconstitutional. It was 
considered useless to make a fight before the legislature 
against the proposed bill, but most of the local water- 
power men believe they have a good case and feel con 
fident the newly passed law will be declared uncon 
stitutional. 

The plant of the B. Heinemann Lumber Company, 
about three miles west of Antigo, was burned last 
Wednesday night. The loss is estimated at $40,000, 
covered by insuranee. It is estimated that 40,000 feet 
of lumber and 10,000 feet of lath in process of manu 
facture were destroyed. The lumber in the yard sur- 
rounding the mill was saved. The mill had closed for 
some time and resumed operation only two days before 
the fire and was being operated day and night. A ear 
load of new machinery that had been spotted near the 
mill and was to have been installed the following day 
was ruined by the fire. The mill was built eleven years 
ago and has been in almost constant operation ever since 
It employed about 150 men. 

A log jam at New London, on the Wolf river, held 
up the Hollister-Amos Company drive Jast week for 
several days, but it is now expected the logs will reach 
Oshkosh the latter part of this week. The drive contains 
upwards of 7,000,000 feet of lumber. The water in the 
Wolf is unusually low this summer and the current is 
slow, making the work of floating the drive unusually 
slow and difficult. 


MINNESOTA 


THE MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., July 19.—The C. A. Smith saw 
miil resumed operations yesterday and will run ten hours 
a day for the remainder of the season. Some logs are 
running in and the lower drive has passed Elk river, 
but is coming slowly because of the low water. Another 
drive is making fair progress below Little Falls. 

Dry weather is threatening the corn’ crop. Most of 
North Dakota, Montana and northern Minnesota will 
raisc a good crop, but farther south drouth has caused 
considerable damage. 

Building permits for the first six months of 1911 
humbered 3,216, for a total estimated cost of $8,494,385, 
During the first haif of 1910, which was the banner year 
up to that time, 3,438 permits were issued, with a total 
estimated cost of $8,118,490. June permits came to 
$1,818,865, compared with $1,548,145 for June of last 
vear. 














If. R. Gardner, formerly a local wholesale lumberman, 
now retired and living with his son at Spokane, was 
in this city last week and left to attend the G. A. R. 
encampment, ~* 

Kdgar Dalzeli, of the C. A. Smith Lumber Company, 
has left on an extended trip to the west coast to study 
conditions and look after special matters for the com- 
pany, 

James (. Melville. of the Melville Lumber Company, 
has returned from Rochester, N. Y., where he atvended 
the Shriners’ convention. 

R. W. Hunting, a commission dealer in lumber at 
Cedar Rapids, Towa, was in Minneapolis last week. 





THE NORTHERN MINNESOTA SITUATION. 

MINNEAPOLIS, MINN . July 19.—On account of the dry 
condition of the timbered regions in northern Minnesota 
there is considerable apprehension lest fires break out 
like those which caused so much damage last year and 
the year before. W. T. Cox, state forester, has taken 


measures to suppress the small fires which are reported 
from widely different localities. His rangers are hunt- 
ing them down and impressing settlers and railroad and 
logging crews into service to put them out. The rail- 
roads have been notified to patrol their tracks all through 
the threatened territory, placing a patrolman for every 
eight miles of track, equipped with a speeder. Special 
warnings have been posted in the woods against leaving 
fires burning. Mr. Cox, at a meeting of the Minnesota 
board of the American Red Cross, held for the purpose 
of voting money for the Ontario and Michigan fire 
sufferers, declared that Beaudette, Minn., is in greater 
danger of fire now than it appeared to be before 
it was swept last fall. He urged an allowance of 
money to build a fire break around the town. 





TIMBER CUT ON INDIAN LANDS IN MINNESOTA. 

DuLutTH, MINN., July 19.—Some interesting data that 
will be contained in the forthcoming report of Capt. 
William O’Neil, superintendent of logging on the ceded 
Chippewa lands of Minnesota, are available. The figures 
are especially interesting to the general publie, which 
usually is concerned in the Indians’ getting a fair deal. 
That they have gotten it may be readily understood when 
it is stated that the total expense attached to the work 
of scaling, brush burning, fire fighting, trespass and all 
other expenses, including the office of the superintendent 
at Cass Lake, has been only 4.3 percent of the gross 
receipts. In addition to that is the important fact that 
the work, which is being done under the Morris law, 
which requires a bank seale, has thus far shown an over 
run of 312,578,136 feet above the government estimate 
on all timber cut since the work began in 1903-4, 

The total cut since that date to July 1, 1911, has heen 
903,389,213 feet, and the total receipts to same date have 
been $5,891,052.86. 

The cut during the fiscal year just ended wag 80,666, 
600 feet, and there remains to be cut about 350,000,000 
feet. The forest reserve has taken about 100,000,000 
feet of the Indian pine, for which the Indians will be 
paid. Their money draws 5 percent from the government, 
which is their banker. 





IN AND AROUND CLOQUET. 

CLOQUET, MINN., July 19.—Orders are not coming in 
at the rate that conditions seem to warrant, and ship 
ments for July this far are somewhat lower than were 
looked for earlier in the season. 

Prices do not change materially, but the demand for 
stock is less than has been generally looked for. 

The King Lumber Company, with headquarters at 
Grand Rapids, Minn., operating a line of lumber yards 
on the Mesaba range, has acquired three more yards on 
the Cayuna range at Deerwood, Crosby and Cayuna. The 
last three yards formerly were operated and owned by 
the Mahlum Lumber Company, of Brainerd, but now, 
added to the King Lumber Company interests, make it 
one of the strongest retail lumber companies in this 
state, being represented in well established as well as 
new towns that are all coming rapidly to the front. The 
King Lumber Company, now a corporation, began busi 
ness with only one yard at Grand Rapids, but by shrewd 
management and good business principles has become 
one of the largest concerns of its kind in the northern 
part of the state. FE. E. King, with headquarters at 
Grand Rapids, has general management of the company. 

The stockholders of the Cloquet Box Company, which 
has operated a factory at Cloquet for a number of years, 
have sold their interests to the Rathborne, Hair & Ridg 
way Company, of Chicago, which will continue the opera- 
tion of the plant at this place. O. H. Maatch will have 
charge of the plant and C. R. Stafford will act as his 
assistant. Both have been conneeted with the new 
owner at Chicago, where they have had a_ thorough 
training in the box business. 

I’, J. Cronkhite, of the Diamond Match Company, was 
in Cloquet last week. 

D. C. Culver, general manager of Skillings, Whitneys 
& Barnes Lumber Company, Ogdensburg, N. Y., called on 
Cloquet concerns last week. 

C. A. Stafford, of the Rathborne, Hair & Ridgway 
Company, Chicago, is in this city attending to matters 
for his concern in connection with the transfer of the 
Cloquet Box Company. 
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FROM THE CANADIAN CAPITAL. 

Orrawa, Ont., July 15.—A_ special meeting of the 
Aylmer council was held Thursday to take steps pro 
hibiting the piling of lumber within the town precincts. 
Aylmer was the scene of the big Ritchie fire last Satur 
day, when over 15,000,000 feet of lumber was burned. 

Fire gripped the saw, clapboard, shingle mills and 
offices of the Riordan Paper Company at Calumet on 
Wednesday. Calumet is half way between Ottawa and 
Montreal. A number of the workmen’s cottages were 
consumed. The fire started from the overheating of 
a band saw and spread to the lumber yard, where 
several thousand feet of lumber was quickly destroyed. 
The damage is estimated at $250,000. The loss on lum 
ber is covered by insurance, but only $60,000 insurance 
was earried on the mills. 

Building permits issued in Ottawa during June show 
an increase over the same month of last year. Build 
ing permits compiled from twenty-eight cities in Canada 
present a decidedly satisfactory increase over the same 
period last year, being equal to $4,233,475, or 39.4 per- 
cent. In percentages some remarkable figures are 
shown, Moose Jaw leading with 700 percent. Kingston 
follows with 403 percent; Medicine Hat, 393.8 percent ; 
Windsor, 306.5 percent; Guelph, 301.4 percent, and 
Saskatoon, 301.1 percent. Other cities recording over 
100 percent increase are Prince Albert, Halifax, Cal 
gary, Port Arthur, Regina and Hamilton, Ottawa’s 
increase is 33.2 percent. 
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MANUFACTURERS OF 
Poplar, Oak, Ash, 
Chestnut and Hickory 

“over” 20,000,000 Ft. 


READY FOR QUICK SHIPMENT. WRITE US. 











Buy your 
Lumber of 


J. A. Wilkinson 


-We Have Thick Poplar. 


You can always get from us a choice supply. of i: 
THICK YELLOW POPLAR (All Grades.) 


We make this our specialty and carry a large stock of 


2'4" and 3' Poplar 
We also have on hand a good supply of 
RED AND WHITE QUARTERED OAK. 
Write us for Quotations. 


Faust Bros. Lumber Company 
PADUCAH, KENTUCKY. 


én 











OAK FLOORING 











Everything in 
Southern Hardwoods 


Band Sawn and Equalized. 


Gum, Cottonwood, Ash, Red and White, 
Plain and Quartered Oak. 


Write for Quotations. 


ANDERSON-TULLY CO., - Memphis, Tenn. 
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What Makes a 
Paint Efficient? 
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Combinations of oil and 
pigment that tend to their 
own destruction do not lead 
to prolonged efficiency. 


In Dixon’s Silica-Graphite 


Paint an inert pigment 
leads to longest life of the 
That’s why 


Dixon’s supplies long-lived 


oil vehicle. 


efficiency. 
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Joseph Dixon Crucible 
Company, JERSEY CITY, 


“ ie. 


INTER-OCEAN STEEL CO. 

















Manufacturers For 
Locomotive [wc Logging 
Tires a Roads 


Office, Railway Exchange, Chicago. Works, Chicago Heights, Ill, 














Warren Axe & Tool Co. 


Sole Manufacturers of the Famous 


SAGER PATENT AXES 


And Highest Quality 
Bull Dog Line Lumbermen’s Tools 
RIGHT QUALITY+Rhig at PRICES, 


Write us. WARREN, PA., U.S. A. 




















par BAY CITY, MICH. “2G 














Richardson Lumber Co. 


Mills and Sales Offices: 
BAY CITY and ALPENA, MICH. 


WE OFFER THE FOLLOWING DRY STOCK:— 
40 M ft. 4-4 No. 3 Birch. 
75 M ft. 4-4 Balm. 
60 M ft. 1x4 White Pine No. 3 Com. & Better. 
400 M ft. 4-4 Pardwood No. 3. 
100 M 4-4 Mer. Hemlock Sides. Rail or water shipment. 


Complete Stock of HEMLOCK for Rail Shipment. 
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WHITE PINE 


LUMBER, SHINGLES AND LATH. 


Our stock is large and complete 
It will pay you to get our prices 


Bradley, Miller & Co., 


WATAD, 


q 
q 





WEsT BAY ciTy, 
MICHIGAN. 


VATA, 



















FROM THE PACIFIC NORTHWEST 








PUGET SOUND NOTES. 


Timber on Watershed Subject to Condemnation by 
City—All Ready for Carnival—Loggers Hold Organ- 
ization Meeting. 

SearTLe, WasH., July 15.—Acecording to a decision 
made this week by Superior Court Judge Albertson, all 
timber on the Cedar River watershed is subject to con 
demnation by the city. Timber owners have offered to 
give the land free provided they were allowed a specified 
time in which to take off the timber, but this right the 
court denied, as it was found that the timber owners 
wanted from thirty to fifty years in which to get their 
timber off; and as the object in the condemnation pro 
ceedings is to abolish all human habitations from the 
watershed for the purpose of keeping the water of Cedar 
river, from which Seattle receives its water supply, pure 
the court decided the time desired was too long, and 
ruled that the timber should be condemned. Millions 
of dollars’ worth of timber is involved in the proceed 
ings. 

Shipping News. 


The demand for lumber earriers in the west coast 
and Australian trade has been so strong that there is 
no disengaged tonnage on the Sound. Recent fixtures 
are steamer Washington, Columbia river to San Fran 
cisco, $4; schooner Hndeavor, Puget sound to San Pedro, 
$4.50; schooner Oliver J. Olson, Grays harbor to Guay- 
mas, $6. The schooner Columbia, now in dry dock, will 
carry 1,000,000 feet of lumber from Anacortes to Callao 
as soon as it is overhauled. The Hornby Castle, a big 
freighter from Liverpool, is at Everett and will load 
luinber at the Weyerhaeuser mill for Australia. The 
S. G. Wilder arrived this week from San Francisco and 
will load a cargo of lumber for California. It will take 
on approximately 700,000 feet at the Stimson mill at 
Ballard. Another charter is that of the French bark 
Maz, which will take a lumber cargo from Puget sound 
to Valparaiso at 46s 3d. 

The city of Seattle is now all ready for its first an 
nual carnival—the ‘‘Goltlen Potlateh’’—whiech will be 
held all next week. The streets and publie places have all 
been decorated and the whole city is in gala attire. Next 
to the Alaska-Yukon-Pacifie Exposition, this will prob 
ably be the greatest public event Seattle has ever given. 
The program of events includes daily parades, aerial 
flights, boat racing, concerts, balls ete. 

A visitor in Seattle this week was Frank H. Morton, 
who represents the B. EF, Salzer Lumber Company, of 
Kverett, Wash., in Denver. He will remain on the 
Sound for some time, visiting the mill at Everett and 
other points. 

R. A. Long, of the Long-Bell Lumber Company, Kan- 
sas City, Mo., has been visiting in Seattle and here- 
abouts for several days. His company’s western oflice 
is at Seattle and Mr. Long has been spending some time 
here with R, LL. Fifer, manager of the western depart- 
ment. Mr. Long came to the Coast the first of July 
for the purpose of attending the national meeting of 
the Christian chureh at Portland, Ore., the first of the 
month. While at this meeting he made a large donation 
to the churech’s Kansas City hospital, which, providing 
certain other funds are raised as an endowment fund, 
will make his total donations to this charity amount to 
$1,000,000. 

T. J. Butcher, president of the United States Lumber 
Company, a wholesale concern of this city, left Wednes 
day for Ifunter’s Hot Springs, Mont., where he will at- 
tend the annual meeting of the Montana Retail Lumber 
men’s Association Saturday. Mr. Buteher’s company 
caters to the retail trade of Montana and has salesmen 
in that territory. Before his return to Seattle Mr. 
Butcher will visit several parts of the state. 

The Clark Bros. Company, of Belmont, N. Y., manu- 
facturer of sawmill machinery, has purchased a site at 
Georgetown, a suburb of Seattle, from the Oregon & 
Washington Railroad & Navigation Company, where it 
will soon begin the construction of a large warehouse. 
A complete line of the company’s products will be ecar- 
ried, and a plant will be erected for the manufacture of 
some of its lighter lines. J. O. Brandney, assistant to 
the president of the company, has been in this city for 
some time investigating conditions. He will remain here 
until the plant is completed. KE. F. Mitchell, who has 
been in charge of the Seattle office of the company for 
some time, remains in that capacity, but Mr. Brandney 
will manage the western affairs of the company until the 
new plant and warehouse are completed and in operation. 

A second meeting of the Puget sound loggers within a 
month was held Saturday in the assembly hall of the 
Henry building, and steps were taken toward the organi- 
zation of a permanent loggers’ association. D. KB. Skin- 
ner, of the Port Blakeley Mill Company, acted as chair- 
man, and on motion of J. F. Ives, Ballard, Wash., ap- 
pointed a committee of five loggers, who will meet in the 
near future and perfect plans for the organization of a 
loggers’ association. Those who attended the meeting 
were enthusiastic about its organization, believing that 
were the loggers to get together oftener to talk over 
trade conditions business would become more stable in 
this line. It was also decided that the logging camps 
of the Sound will remain closed until about August 15, 
thus further eurtailing the output of logs. Some surplus 
logs are now in the water and these will be sold before 
operations will be resumed. The next meeting, at which 
the committee on permanent organization will report, 
will be held in Seattle July 29. 

Announcement was made Saturday of the consolida- 
tion of the Pacifie Lumber Inspection Bureau and the 


Oregon & Washington Lumber Inspection Bureau. These 
bureaus have both been very successful and the combina 
tion will make a very strong organization. Fred W. 
Alexander, manager of the Pacific Lumber Inspection 
Bureau, stated Saturday that the details of the consolida 
tion not all have been worked out, and will probably not 
be until definite action toward consolidation is taken by 
the Pacific Coast Lumber Manufacturers’ Association 
and the Oregon & Washington Lumber Manufacturers’ 
Association, which will probably occur soon. 


A Prominent Visitor. 


Frederick Weyerhaeuser, head of the Weyerhaeuser 
timber interests, was a visitor in Seattle this week. He 
came to the Coast primarily for the purpose of attend 
ing the annual meeting of the stockholders of the com 
pany, held in Tacoma Friday. Mr. Weyerhaeuser states 
that he is confident of an increase in business soon and 
says that the crop situation is good as a whole. He was 
accompanied to the Coast by several stockholders of the 
Weyerhaeuser company, among them being his son, R. 
M. Weyerhaeuser, Horace Irving, secretary of the Thomas 
Irvine Lumber Company, St. Paul, and J. E. Rhodes, 
Mr. Weyerhaeuser’s confidential secretary. 

J. K. Rhodes, formerly secretary of the Northern Pine 
Manufacturers’ Association, and for the last two years 
secretary to Frederick Weyerhaeuser, accompanied Mr 
Weyerhaeuser’s personal party to the north coast this 
week, in Mr. Weyerhaeuser’s private car. While in 
Seattle, Mr. Rhodes called at the AMERICAN LUMBERMAN 
headquarters and renewed acquaintances of many years’ 
standing. From observations made on his outward trip, 
and from recent travels through Minnesota, Wisconsin, 
Illinois and other sections of the middle West, Mr. 
Rhodes is of the opinion that the crop yield and quality 
this season are turning out very satisfactorily, and that 
the country is in most excellent shape, all of which 
bespeaks a very fair fall demand for lumber. 

Lester W. David, president of the Lester W. David 
Lumber Company, with headquarters in Seattle, left this 
week for New York, whence he will sail July 19 on the 
Lusitania for London. He will be absent until Septem 
ber 1. He was accompanied by his 14-year-old son Ken- 
neth and before their return they will visit Paris and 
other cities of interest on the Continent. Mr. David is 
at the head of two large timber and pulp properties in 
British Columbia, and has British capital interested 
with him, and it is in conneetion with his business in 
terests that he is making this trip. 





WESTERN WASHINGTON NOTES. 


‘*Sitting Tight and Waiting for Something to Turn 
Up’’—The Cargo Situation—Rain Prevents Fires 
and Assures Crops. 


TACOMA, WASH., July 15.—According to reports, Maj. 
Everett G. Griggs, president of the National Lumber 
Manufacturers’ Association, who has just returned 
from a brief business trip to Alaska, is much interested 
in the attitude taken by the federal government in in 
dieting members of the Lumber Secretaries’ Bureau of 
Information. Major Griggs asserts there is absolutely 
no such thing as a lumber trust, that it can not exist 
under the conditions that prevail in the lumber business 
and that much injustice is being done not only by the 
government but by those newspapers which are taking up 
the popular but mistaken ery about a lumber trust. : 

The Eatonville Lumber Company, in the personnel of 
which a number of changes were made a few months 
ago—K. R. Wheeler and associates of the Far West 
Lumber Company taking an interest with H. HK. Salsich 
and associates—is operating the mill steadily and 1s 
doing a fair volume of business. The company’s sales 
offices are at the mill at Eatonville. Speaking of the 
lumber market, Harold 8. Wheeler, vice president of the 
Far West company, says it is largely a case of ‘‘sitting 
tight and waiting for something to turn up.’’ Mr. 
Wheeler looks for considerable improvement in the mar 
ket in the near future and for a brisk volume of railroad 
buying in the Pacifie Northwest for carrying out the 
projects, terminal and extension, which the transcon 
tinental lines have long had mapped out. 

The Lindstrom-Handforth Lumber Company finds the 
market improved, with prices firmer. T. J. Handforth, 
of this company, says: 

When the millmen make up their minds that lumber 4s 
worth more than they are getting for it today they will 
get more for it. Although there has been an improvement 
in the market recently and prices are firmer, I look for DO 
further improvement until the crops are past all danger 
from drouth and then there will be a jump in the demand 
for lumber. 

The Paeifie National Lumber Company is loading the 
ship Aeme with big timbers for Bath, Me. So infrequent 
ly is a modern steel sailing vessel flying the Stars and 
Stripes seen on the Pacifie that the arrival of the Acmé 
oceasioned a great deal of comment. It is a steel vessel 
of 2,987 tons register. 

The French bark Maz, which a few years ago sank the 
steamer Walla Walla off San Francisco, when many lives 
were lost, has been chartered by the Charles Nelson Com 
pany to load at the St. Paul & Tacoma Lumber ate 
pany’s mills for South America. The Maz, which has 
been idle on the Sound, will secure a rate of 43s 9d for 
a direct nitrate port, with option of Valparaiso and @ 
nitrate port at 46s 3d. Its lay begins July 15. I reight 
rates to Guaymas have advanced from $5.50 to $6, at 
which latter figure the schooner Oliver J. Olson was 
chartered by the E. K. Wood Lumber Company this week 
to load on Grays harbor. The rate for the Honolulu 
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voyage is now $5.75, an advance of 25 cents in the last 
week or so. 

Forest Supervisor Allen has sent a construction gang 
to Ashford to build a trail from Ashford north twenty- 
one miles to a point four miles beyond Fairfax on the 
Carbon river. The trail will cost about $1,500 and will 
be of valué as a fire patrol as well as a means of com 
munication. It will pass through heavy timber. 

8. B. Marvin, secretary-treasurer of the Calpenham 
Lumber Company, this city, is on a two or three weeks’ 
trip in the middle West. He will visit points in South 
Dakota and Nebraska and then go to Denver, where he 
will be joined by his wife. The Calpenham Lumber 
Company operates a saw mill at Calpenham, near Kapow- 
sin, on the Tacoma Eastern railroad. The company’s 
sales offices are in the Savage Scofield building, this city. 

D. C. Scott, of Scott & Howe, Tacoma, will return the 
latter part of this month from a three months’ visit, 
most of it at Ironwood, Mich., where Scott & Howe have 
large interests. This concern maintains offices in Taco- 
ma and has large timber interests on this Coast, but at 
present is not operating and confines its activities to 
timber land deals. In Michigan, however, the company 
has mills and retail yards. Scott & Howe’s business in 
Michigan is run under the name of the Scott & Howe 
Lumber Company, and it manufactures white pine, bass 
wood, birch, elm ete. 

Buchanan & Dolge, a company incorporated last De- 
cember, is manufacturing lumber on the water front, at 
what is known as Oldtown, Tacoma. The company does 
both rail and cargo business, and has recently made some 
very heavy export shipments. The officers of the company 
are J. C. Buchanan, president, and Ernest Dolge, secre- 
tary and treasurer. Mr. Dolge manufactures a consid 
erable amount of spruce at Tacoma and has made a con- 
siderable reputation for the quality of his spruce stock. 
For a number of years Mr. Dolge has represented several 
large concerns as a buyer in the coastwise and foreign 
trade. John C. Buchanan is also the president of the 
North End Lumber Company. 





ON BELLINGHAM BAY. 


Logging Company Enters Into Government Contract 
—Automatic Sprinklers Save Mill Plant from De- 
struction—City Wins Injunction Suit. 


BELLINGHAM, WAsH., July 15.—Announcement is 
made by the local office of the Forest Service that the 
Beleom-Vanderhoof Company, operating mills in Bal 
lard and logging camps in this section of the state, 
has entered into a contract with the Service for the 
logging of approximately 28,000,000 feet of timber 
from the reserve uear Glacier, this county. The tract 
to be logged off covers an area of 300 acres. The log 
ging company has contracted to pay the government 
$1.50 a thousand feet for fir logs, of which there is 
estimated to be about 30,000,000 feet; 50 cents for 
larch and hemlock and $2.10 for cedar. The contract 
provides that the work shall start as early as pos 
sible next spring and that the area shall be logged off 
within ten months. The short time allowed in which 
to remove the timber will require the working of a 
big crew. If the logs are all removed it is estimated 
that the investment will amount to approximately $101,552. 

The same company contracted with the government 
some time ago to remove the timber from the same 
tract. At that time the company took out about 6, 
000,000 feet of timber and then abandoned the work. 
The first contract provided that the logging company 
should pay at the rate of $2.43 for fir, $1 for larch 
and hemlock and $2.10 for cedar. After the logging 
operations were started the price of lumber and logs 
dropped so low that the company decided to cancel its 
contract with the government. The figures of the new 
contract show a decrease of 93 cents on fir stumpage, 
50 cents on Jarch, while the cedar prices remain the 
same. The forestry office announces that the area 
to be logged off will be replanted with Douglas fir and 
eastern hardwoods. The area logged off under the 
first contract with the Beleom-Vanderhoof Company 
already has been replanted. 

Automatic sprinklers probably saved the. mill plant 
of the Morrison Mill Company Tuesday of this week. 
A spark from one of the stacks found its way through 
a ventilator into the dry kiln and was fanned into 
flames. Just as the fire was getting a good headway 
the automatie sprinkling system began to work and 
the kiln was flooded with water before the city fire 
department arrived. The loss to the company in 
scorched mill products is said by Manager Morrison to 
be considerable. 

Douglas fir seed is now being gathered by the forest 
rangers in this district. The crop of this season will 
be as light as last year. 

After celiberating five weeks Judge E. E. Hardin, 
of the Whateom county superior court, has ruled in 
favor of the. city in the injunction suit ‘started by the 
E. K. Wood Lumber Company, the Earles-Cleary Lum 
ber Company, the Puget Sound Mills & Timber Com- 
pany and other corporations to prevent the collection 
of certain taxes. The state legislature of 1909 passed 
4 special law extending the corporate limits of cities 
located on bays, streams or lakes to the middle of 
such bodies of water. This law was held to affect the 
corporations doing business on Bellingham bay and 
formerly outside the city limits. The county assessor 
imposed the city tax on these companies’ ‘properties 
ast year and the corporations this spring resisted pay- 
ment in the court. Judge Hardin has ruled that the 
corporations must pay taxes for city purposes only 
So far as the indebtedness created since the limits were 
extended is concerned. They will not be required to 
pay taxes on the old indebtedness of the city. The 
attorneys for the corporations contended that the new 


law is special legislation, that it was for the purpose 
of extending police powers only, that there is an es- 
tablished procedure for extending city limits and that 
the law is unconstitutional. They have announced their 
intention of going to the supreme court of the state 
with the case. 





NORTHERN WASHINGTON NOTES. 


Visiting Lumberman Breathes Word of Cheer Into 
Ear of Local Trade—Railroad and Lumber Com- 
pany Reach Agreement. 


EvereTT, Wasu., July 15.—Frederick Weyerhaeuser 
of St. Paul, Minn., was in this city Monday on a trip 
of inspection and cheered the local trade with optim 
istic views as to the outlook. Mr. Weyerhaeuser and 
party left for Vancouver, B. C., where the Weyer- 
haeuser Timber Company recently acquired additional 
holdings. 

Monday evening Mr. Weyerhaeuser and the male 
members of his party were guests of W. H. Bonner, 
manager of the Weyerhaeuser company, at an informal 
dinner at the Country Club. The forenoon was spent 
in inspecting the company’s large saw mill, planing 
mill and other holdings and in the afternoon a visit 
was paid to the Ferry-Baker Lumber Company’s mill 
to view the successful operation of the big plant with 
electricity as a motive power. The Ferry-Baker plant 
began operation Monday with its new system and it 
iS a great success. 

After some litigation and delay in construction, the 
Chicago, Milwaukee & Puget Sound railway and the 
Eelipse Mill Company have reached an agreement in 
regard to right of way along the Snohomish river 
toward the Sound water front. The line will pass 
west of the mill, instead of between the mill and the 
river, so that the mill company will not be hampered 
in handling logs. ‘The Milwaukee is now rushing work 
all along the line and it will be possible for lumber 
shippers to reach a large, new territory within a few 
weeks. 

That Everett will have the finest fresh water harbor 
on the coast at an early date was made more certain 
today when Maj. C. W. Kutz, of the Board of Engi 
neers for Rivers and Harbors, issued a eall for bids for 
the work of dredging and diking the Snohomish river 
from Steamboat slough to the river’s mouth. Five miles 
will be added to Everett’s already extensive water front 
when this big contract, involving an expenditure of 
$280,000, is completed. 

The Weyerhaeuser Timber Company is cutting 1, 
000,000 feet, the Canyon Lumber Company 2,000,000 
and the Verry-Baker Lumber Company 500,000 feet 
of lumber to form a joint cargo for shipment to Port 
Pirie, Australia. 

The Canyon Lumber Company next week will make 
a shipment of 1,000,000 feet of lumber. The steam 
ship Yitania has completed the loading of 3,500,000 
feet of lumber at the Weyerhaeuser dock and cleared 
for Port Erie, Australia. The steamers Lahme and 
Bee have each loaded 500,000 feet of lumber and 
cleared for San Francisco. The steamer Charles Nelson 
is loading 500,000 feet of lumber at the Crown and 
Clark-Nickerson mills. The schooner General Hubbard 
has arrived at the Clark-Nickerson plant to load 2,000, 
000 feet of lumber for Pearl Harbor, Hawaiian islands. 
The schooner Aurora is loading 1,500,000 feet of lum 
ber for the west coast at the Crown company’s plant. 
The Strathbeq has cleared for Buenos Aires with 1, 
600,000 feet of lumber. 


—_— 


IN THE GRAYS HARBOR COUNTRY. 

ABERDEEN AND Hoquiam, WASH., July 15.—Steamer 
Navajo is taking on lumber for the Atlantic seaboard 
via the Vanama canal. The Navajo belongs to the 
California-Atlantic Steamship Company’s fleet and is a 
steel vessel of 2,755 tons gross register. This vessel 
will be placed regularly on the run between Grays har 
bor and Panama. 

The Norwegian tramp steamer Thyra has taken on 
2,000,000 feet of lumber from the Donovan Mill Com 
pany for Adelaide, Australia, and is under charter to 
the J. J. Moore Company. 

The J. J. Moore Company has also charterel the 
Norwegian tramp steamer Tordenskjold for a lumber 
eargo from Grays harbor to Australia. The entire cargo 
of this steamer is to be taken on at the Union Mill 
Company ’s docks and it is expected that the vessel will 
arrive in Grays harbor about August 5. 

W. E. Eastman, stockholder of the Western Cooperage 
Company, Portland, Ore., is in Aberdeen on business, 
Mr. Eastman was formerly a resident of this city. 

W. N. Sine, of Chieago, is on Grays harbor to buy 
lumber. 








IN SOUTHWESTERN WASHINGTON. 


CENTRALIA, WASH., July 15.—A slight improvement in 
the receipt of orders has been noted by miilmen, al 
though prices have not advanced. A number of de 
sirable inquiries have been floating around, and the 
outlook is better than at any other time for two months, 

J. J. Jennelle, jr., formerly of Seattle, but now 
manager of the Lumber Manufacturers’ Agency, this 
city, is out among the millmen getting acquainted, and 
hopes to have business enough for all of them within 
the near future. He is a man of wide acquaintance 
among lumber buyers and will prosecute an active 
campaign for business. 

The small saw mill owned by Napoleon promoters, near 
Raymond, has been burned. The plant was designed 
to furnish the lumber needed in the town, and had 
also accumulated a stock which would have been shipped 
by ve, to San Francisco had the fire not occurred. 

Mrs. F. Hubbell, wife of the well known lumber and 
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30,000 ft. Shorts 4’-8’ long 
22,000 ft. 8-4 No. 1 Box 





Salling Hanson Company, 


GRAYLING, MICHIGAN. 








Johannesburg Mfg. Co. 





WE HAVE IN STOCK: 


100 M ft. 5-4 No. 2 Com. and Better Basswood, 
100 M ft. 5-4 No. 3 Common Maple. 
100 M ft. 8-4 No. 3 Common Maple. 
100 M ft, 1x4 Hemlock. 

100 M ft. 1x6 Hemlock. 

100 M ft. 1x8 Hemlock. 

50 M ft. 1x10 Hemlock. 

150 M ft. 2x4—-10' to 18’ Hemlock. 
200 M ft. 2x6 —-10' to 18’ Hemlock. 
500 M ft. 2x8--10' to 18’ Hemlock. 
300 M ft 2x10—10' to 18’ Hemlock. 
100 M ft, 2x12—10' to 18’ Hemlock. 
200 M ft, No. 3 Hemlock. 











Write for Prices. 


Johannesburg, Mich. 

















Look at These Items 


200,000 ft. 5-4 No. 3 common beech and maple. 
30,000 ft. 8-4 No. { common and better birch. 
150,000 ft. 5-4 No. 2 common and better basswood. 
50,000 ft. 6-4 No. 2 common and better grey elm. 
200,000 ft. 8-4 C. and better hemlock. 

40,000 ft. 8-4 No. | common and better basswood. 
100,000 ft. 4-4 No. 2 common and better birch. 
100,000 ft.. 5-4x7 and wider Ist and 2nds maple. 


We can fill orders for any of 
the above stock promptly. 


The Kneeland-Bigelow Co. ficuicni 




















We Can Ship Mixed Orders’ 


) — without unnecessary delay as we own and = ({% 
operate our own mills, and by carrying 
well assorted stocks can ship in addition to 


White Pine Lumber, 
Dimension, Shingles, 
Worked Mouldings, 
Maple Flooring, K.D. 
Frames, Box Shooks. 


D Prices on Request Re 
E. B. Foss & Company | 


RAY cHTY,  MICRIGAN 
¥stablished 1877 Telecode Used 
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Interior Finish 


Moulding and 
FLOORING 


Also a complete stock of 
well manufactured 


HEMLOCK 
LUMBER 


Let us know your needs 
and we'll quote on either 








regular or specially cut 
stock. 


We can ship promptly and 
guarantee satisfaction 


North Western 
Lumber Co. 


STANLEY, WISCONSIN. 
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LUMBER 


Chippewa 


Lumber&BoomCo, 
Chippewa FalisWis. 








We Want To Move: 


16 M ft. 5/4 No. 1 Shop. 

50 M ft. 5/4 No. 3 Shop. 

75 M ft. 6/4 No. 3 Shop. 

20 M ft. 8/4 No. 8 Shop. 

20 M ft. 8/4 “D" Select. 

60 M ft. 6/4x12” No. 2 Common. 

20 M ft. each 5/4, 6/4 & 8/4 No. 3 Common. 
50 M ft. 6 4 No. 4 Common. 

10 M ft. 5/4 No. 1 Common. 

10 cars 4” & wdr., 6’ & up, No. 4 Boards. 
5 cars 4” & wdr., 6’ & up, No. 5 Boards. 


Write for Prices. 


RUST-OWEN LUMBER CO., P*mmona. 














TELEGRAPH BILLS REDUCED {{301,u:'2¢ American 


For further particulars address American Lumberman, Chicago, Il. 





shingle man of Montesano, was seriously injured in an 
automobile accident a few days ago, and there is slight 
hope for her recovery. The machine was overturned 
on a rough piece of road, and she was pinned under 
the wreckage. 

A great deal of work is going on at the various coal 
mines in this section, and several new ones are being 
opened up, preparatory to the heavy fall and winter 
trade, which will doubtless begin within a few weeks. 
The larger companies are installing much new ma 
chinery, and the new plants are getting their develop 
ment work as far along as possible before the wet 
weather starts. 

J. W. Kleeb contemplates the erection of a box fae 
tory. He believes this is one of the most profitable 
branches of the lumber business, owing to the inereas 
ing output of fruit in this as well as other sections of 
the country. 


INLAND EMPIRE 














IN THE WESTERN PINE COUNTRY. 


Commendable Work of Forest Conservation Associa- 
tion in Preventing Spread of Fires—Preliminary 
Six-Mile Flume Survey—Crop Situation. 

SPOKANE, Wasu., July 15.-Commendable work is 
being done by the Western Forestry & Conservation 
Association and subordinate bodies in protecting the 
vast timber areas from fires. Not a single damaging 
fire has started in the woods of Oregon, Washington 
or Idaho. Beginning July 15 the association will 
double its patrol force of 500 men. This will eall for 
the expenditure of thousands of dollars during the 
danger season. The forest telephone lines are proving 
of decided advantage to the association. If the 15-mile 
ground telephone jine installed by the Potlatch asso- 
ciation proves practical, similar lines will be Jaid in 
the Coeur d’Alene and St. Joe districts. Judge Flewel- 
ling expresses great satisfaction with the work accom- 
plished under this codperative plan of forest protee- 
tion. Never before was the association better equipped 
to fight fires than at present. 

The Milwaukee Land Company has started prelim 
inary survey for the construction of a 6-mile flume from 
its mill site at St. Joe to Rochet gulch. As soon as 
the flume can be built, it will be used for the convey 
anee of logs from the burned-over district. It is esti 
mated that there is 20,000,000 feet in this section. 
A. L. Flewelling, manager of the company, says that 
practically all of this timber will be saved. The mill 
at St. Joe is cutting an average of 70,000 feet a day. 

According to Associate Vorester Potter, of Wash- 
ington, D. C., and state officials of Idaho, that state 
may have a forest reserve of its own. The differences 
between the federal government and the state have 
been practically adjusted. Idaho secured title to ap 
proximately 75,000 acres of the best timber land in 
the Clearwater national forest and the foundation is 
laid for the complete settlement of all phases of the 
school Jand question that has vexed the state for years. 
A meeting will be held at Boise, Ida., today, at which, 
it is expected, a full agreement will be reached under 
which the state will be enabled to relinquish all its 
scattered school sections, and select in lieu thereof land 
of equal value in compact bodies. This action, accord- 
ing to Forester Poiter, will eliminate four and one-half 
townships from the Clearwater national forest. This 
will give Tdaho the first state forest in the West. 

One of the biggest crop yields in several years is now 
assured in the Inland Empire. Reports from Wash- 
ington, Oregon, Idaho and Montana state that the 
grain and fruit crops will be above the average. Al 
though some sections of the country have been hit by 
the hot wave and drouth, others report conditions most 
gratifying. A report received at the office of Judge 
A. L. Flewelling states that the condition in Towa is 
hopeful. Rain, however, is needed there the next week 
or two in order to save the crops. Nebraska has been 
hit by a drouth and a small yield will be the result. 
Reports from the northern part of North Dakota and 
the southeastern corner of South Dakota are that grain 
is in fine condition. Southern and eastern Minnesota 
report conditions excellent. As these sections are em- 
braced in the distributing territory of the Western 
Pine Manufacturers’ Association it is believed the mar- 
ket will show considerable strength shortly. 

I’. A. Blackwell, president of the Panhandle and 
Blackwell lumber companies, has given an option on 
all property at the south end of Lake Pend d’Oreille 
to Charles F,. Soderling, manager of the Kootenai 
Orchards Company. The price involved in the transac- 
tion is $40,000. Mr. Soderling, who is representing a 
Chieago syndicate, purposes to clear the entire tract, 
irrigate it and plant it to fruit. The project will call 
for the expenditure of from $150,000 to $200,000. 

Twenty-two deeds covering 4,000 acres of timber 
lands along the boundary have been filed in the office 
of the recorder of Latah county, Idaho, by the Menasha 
Wooden Ware Company. 





FROM WESTERN MONTANA. 

MissouLaA, Mont., July 17.—William H. Tarbox, 
buyer, and J. H. Taylor, lineyard manager for the 
C. L. Colman Lumber, Company, La Crosse, Wis., were 
in Missoula several days last week and looked over the 
lumber plants at Bonner, St. Regis and Hamilton, as 
well as the mill of the Polleys Lumber Company, this 
city. They are in the West for the purpose of secur- 
ing 2 buying market from which to draw supplies for 
the extensive yard system of the Colman Lumber Com- 


pany in Minnesota and the Dakotas. They will go to 
the Coast. 

‘The rains have ceased in western Montana and the 
hot season is on. Fine crops are assured and market 
prospects for lumber are good, especially for local 
trade. 

Among the lumbermen passing through Missoula en 
route to the convention at Hunter’s Hot Springs were 
George Barline and EK. A, Showell, of the Washington 
Mill Company, Spokane. 





IN THE FLATHEAD VALLEY. 


Certainty of Bumper Crops Assures Active Demand 
for Lumber—Damage to Machinery Compels Band 
Mill to Close. 


KALISPELL, Mon’r., July 15.—Demand for lumber from 
eastern Montana during the remainder of the year should 
be active, weather conditions having been sue ‘has to ws ir 
rant a bumper grain crop, Stocks in this valley have 
been increasing rapidly during the last. six hee and 
are in good shipping condition, being well balanced as 
to grades, lengths ete. Mining timbers and thick shop 
have been in good demand practically since the begin 
ning of the year, in fact most of the stoek shipped ‘has 
consisted of these classes of material. 

Owing to the disabling of its band mill the Eureka 
Lumber Company has closed its plant, which will remain 
closed for at least a month or six weeks. The company 
has had a successful run so far this year, on a day and 
night shift, and expects to manufacture 25,000,000 feet 
of lumber, The company’s planing mill will be kept in 
operation. 

The Enterprise Lumber Company, of Kila, closed its 
mill for the season yesterday. It has several million feet 
of logs in its pond, which will be carried over for next 
season’s run. Sufficient Jumber is on sticks to supply 
its trade for the balance of the year. It is reported that 
crop conditions throughout the Dakotas and Minnesota 
are the cause of closing the mill so early in the season. 
The mill is one of the largest in this district, having a 
10-hour capacity of 75,000 feet. 

W. FF. Jellison, of the Jellison Lumber Company, who 
has been visiting the trade in Alberta and eastern Mon 
tana, returned the fore part of this week. He states the 
crops throughout the distriet are looking fine, and in 
his judgment there will be a heavy demand for lumber 
from that district as soon as the harvest is over. 

The Jessup Lumber Company has closed its mill at 
Deer Park for at least six weeks for repairs and to ex 
tend its logging railroad into its timber holdings. It 
expects to begin operation at its Blaine Lake plant about 
August 1 and will saw 3,000,000 feet. Its plant at Mill 
Creek has not been operated this season, a large con 
crete dam having been under construction to hold the 
water for the log pond. 

T. D. Farrow has began operation at his new mill on 
Lake Five, near Belton. He will manufacture mining 
timbers and railroad material. 

The first forest fire of the season occurred this week 
in the vieinity of Marion, twenty miles west of Kalispell. 
The fire was quickly placed under control by one of the 
patrols of the Northern Montana Forestry Association. 





OREGON 


ON THE COLUMBIA RIVER. 








Box Factory to Be Moved to Water Front—Good 
Demand for Lumber in Southern Oregon—Timber 
Land Negotiations. 


PortLaANdD, ORE., July 15.—T. H. Gildersleeve and 
George H. MeCaulou, of Toledo, Ore., have bought from 
MeDonald & Christiansen the Toledo box factory and 
will move the plant to the water front, where they will 
have better shipping facilities and also be nearer the 
saw mills from which their lumber is secured. A 50x70 
building will be erected and considerable new machinery 
will be added. 

The Oregon Lumber Company, at Dee, is doing a good 
deal of business and is steadily improving its plant. 
The lumber in the yards is being overhauled and repiled. 
A donkey engine was added to the company’s equipment 
last week. 

W. C. Green, of Medford and Grants Pass, was in 
Portland this week. Mr. Green reports demand in south 
ern Oregon sufficient to keep several mills steadily in 
operation. He says the two cities are forging alead 
rapidly, especially because of their large orchard districts, 
which bring in much wealth every year. 

It is reported from Medford that the Grand Rapids 
Lumber Company, of Grand Rapids, Mich., has bought 
the holdings of the Trail Lumber Company in the vicinity 
of Medford for a consideration of about $1,000,000. 
The tracts are said to contain 50,000 acres of timber 
on Trail and Elk creeks. Roy Harrison, now in Med 
ford, is representing the buyers. Interested with the 
Trail Lumber Company in the transaction are L. EF. 
Wakeman and George L. Davis, both of Medford. The 
new owners decline to make any announcement at this 
time as to future development of the property. A number 
of small mills included in the deal will continue in 
operation. 

The Multnomah Trunk & Bag Company has bought a 
tract of eight acres near the Monarch Lumber Company 
on the peninsula and will locate a large box factory 
there. The main building will be 72x200 feet. D. ©. 
Pelton and 8S. KE. Wrenn are the principal stockholders 
in the company, which until recently operated a box fac 
tory at Seaside, but the lumber manufacturing company 
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there failed and this left the factory without a source 
of supply. ; 

The steamship line between Portland and the Orient, 
operated by the Portland & Asiatic Steamship Company, 
subsidiary to the Hirriman lines, has been taken over 
by Frank Waterhouse & Co., operating a line from 
Puget sound by way of Portland. It is understood that 
the transaction will mean more frequent service out of 
Portland. The company, it is understood, expects to 
maintain a 20-day schedule. The liners convey large 
quantities of lumber. 

A British syndicate is figuring on buying a tract of 
16,000 acres of excellent fir timber from a syndicate 
headed by P. L. Willis, this city. It is said the deal 
has advanced so far that the abstract to the land is now 
being examined. The timber lies on both sides of Wilson 
river and will be tapped by the United railways of the 
Hill system, now about to be extended from Banks, in 
the Tualatin valley to Tillamook, on the Coast. It is 
estimated that the tract contains 1,500,000,000 feet of 
timber. The land is in township 2 N. R. 7 W. It is 
about thirty-five miles from Portland and the eut ean 
be marketed either in this city or at Tillamook when the 
railroad is completed. The United railways has spurs 
to a number of saw mills in Portland, and when the im 
mense body of timber along the Coast is thrown open 
other large mills undoubtedly will be located along this 
line. 

The forest fire season has arrived, but so far this 
state has escaped any serious conflagrations, a few slash 
ing fires only having been reported. CC. 8S. Chapman, 
manager of the Oregon Forest Fire Association, states 
that, although he believes Oregon in better shape to con 
trol fires this summer than ever, the only way to abso- 
lutely prevent their oceurrence is through the cooperation 
of all the people in the wooded sections. Mr. Chapman 
states that about 500 men will be employed this summer 
in Oregon guarding against forest fires and he is sending 
out all the notices possible to warn campers against the 
danger of leaving fires unattended in the woods. 

J. E. Rhodes, of St. Paul, Minn., secretary to Frederici 
Weyerhaeuser, was in Portland this week, and attended 
the regular monthly meeting of the Oregon & Washington 
Luinber Manufacturers’ Association. 

Labor Commissioner O. P. Hoff has started a move 
ment to compel saw mills in this state to install blower 
systems. The first arrest for non-compliance with the 
law was made this week. 

J. J. Moore & Co. has chartered the British steamer 
Coulsdon to earry a eargo of Jumber from this port to 
Australia. The St. Helens Lumber Company, at St. 
Helen, will supply a major portion of the cargo, which 
will measure about 3,300,000 feet. The British steamer 
Kumeric, of the Frank Waterhouse line, is at Kalama 
loading a part cargo of lumber at the mills of the 
Mountain Timber Company. The vessel will finish load- 
ing on Puget sound. The cargo is destined for a Chinese 
port and will measure about 3,500,000 feet. 

The logging camps in the Columbia River district are 
idle and in all probability will remain so until the latter 
part of August or early in September. Enough logs are 
in sight to supply all wants until that time. 

Two well known lumber manufacturers in Portland 
this week are A. W. Miller, Galveston, Tex., and George 
M. Duncan, Houston, Tex. Mr. Miller recently sold his 
interests in the Miller & Vidor Lumber Company, and 
Mr. Dunean until recently was connected with the Carter 
Lumber Company. 


Lower Log Rate Campaign. 

Lumber manufacturers of Baker have submitted to the 
Baker Commercial Club a letter asking that a campaign 
be started for lower rates on logs over the Sumpter 
Valley railroad so, that they will be enabled to compete 
with mills elsewhere. They ask for a rate from Austin 
to Baker of $3 a 1,000 feet, log scale, and a rate of 
$3.25 between Prairie City and Baker. It is explained 
that. with this rate secured, the lumber industry of Baker 
would be stimulated and other manufacturing plants 
would be established. The Sumpter Valley has in force 
a £2.50 rate on logs from points between Whitney and 
taker, but it is stated that this rate can be taken ad 
vantage of only by a few operators who have timber of 
their own. It is further set forth in the letter that there 
is no likelihood that any new mills will be attracted to 
saker unless logs can be secured from the government 
and from privately owned tracts of timber beyond 
Whitney. 





IN THE COOS BAY REGION. 


MARSHFIELD, OrE., July 15.—Reports that the Hill 
interests will build a railroad to Coos bay this year 
has started much activity in lumber and other business 
interests. Francis H. Clarke, this city, who promoted 
the Coes Bay, Oregon & Idaho railroad, has transferred 
the rights of way of the company from this city to 
Roseburg to the Coos Bay & Oregon Central railroad, 
The latter is said to be a Hill interest and reports 
have been circulated that the Hills intend to build across 
the state to Coos bay. .It is also expected that the 
Southern Pacific will make some move toward starting 
its branch road from the main line to Coes bay, a 
project which was begun four years ago and afterward 
abandoned. 

G. X. Wendling, the San Francisco lumberman, has 
been securing rights of way from Eugene down the 
Siuslaw river to Florence and it is said that he is asso- 
ciated with others in a plan to build a railroad to 
Mlorence. It is also reported that Mr. Wendling has 
secured options on large tracts of timber in the Siuslaw 
valley and has contracted for the purchase of the Sau 
bert mill at Aeme, on the Siuslaw river. 

red Webber, one of the pioneer millmen in this 
part of the state, has arrived from Portland to visit 
old friends. He had not been in Coos county for twenty 
years, 
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FROM THE GOLDEN GATE. 


Expectations Incline to Heavy Fall Buying—Strong 
Building Movement—Mill Plant Construction—New 
Shipping and Commission House. 

San Francisco, July 15.—The San Franeiseo Clear 
ing House Association reports the clearings for the 
week ended Thursday, July 13, as $50,813,000, a gain 
of 7.1 percent. Oakland’s bank clearings for the same 
period aggregated $3,704,000, a gain of 1.4 percent. 

Local Jumber dealers are getting down to business 
after the usual stagnation incident to the Fourth and 
are planning for a busy fall season. The volume of 
business now transacted through San Francisco agencies 
is large in the aggregate, although conditions are not 
wholly satisfactory in some branches of the trade. In 
the interior valleys, for instance, the warm weather and 
the handling of the erops prevent much building work 
from being done. Lumber stocks in the country have 
been allowed to run down, accordingly, but heavy fall 
buying is expected, the state being prosperous 


Building and Realty. 


During the last week conditions were healthy in 
real estate with a large. number of transfers placed on 
record. Releases of mortgages were almost as numerous 
as the number of mortgages, loans and renewals, and a 
fair showing was made in the building line. There were 
230 deeds recorded. The mortgages numbered 138 for 
the week and amounted to $911,678 in value. Deeds 
of trust recorded aggregate forty-six and amount to 
$158,623, making the total of loans and renewals on 
real estate in the last six days $1,070,820. 

Thirty-four building contracts were filed for record, 
representing an outlay of $208,818. Unrecorded con- 
tracts are not included in this total, although it is 
known that many were entered into for residences and 
smaller werk, According to the building inspectc>’s 
report fur the week there is a strong upward movement 
in construction work. Permits were taken out to the 
number of 101, with a total estimated cost of $624,959, 


Shipping News. 


Robert Dollar, the head of the Dollar Steamship 
Company, this city, is quoted as saying that while a 
bill has been drafted in China and will no doubt be 
passed, providing for a ship subsidy and agreement 
under which his steamers will fly the Chinese flag, the 
reported completion of the negotiations to that end is 
premature. His steamers, which carry Pacific Coast 
lumber to China, now fly the British flag. 

Schooner O. J. Olson has been chartered for a lum- 
ber cargo from Hoquiam, Wash., to Guaymas at $6 by 
the EK. K. Wood Lumber Company. The steamer Court- 
field has been chartered by the American Trading Com- 
pany to load a part cargo of clear redwood lumber at 
Humboldt bay mills for Australian ports. The steamer 
Henrik Ibsen has been chartered by the Australian 
Mail line for Jumber and merchandise from this port 
and Puget sound to Australia. 

I. §S. Bullock, president of the Standard Tumber 
Company, says that three of the company’s four saw 
mills in the mountains above Sonora are in operation, 
and the aggregate cut is about 254,000 feet a day. The 
big sash, door and box shook plant at Sonora is oper 
ating at a normal rate under the management of D. H. 
Steinmetz. 

Charles R. MeCormick has bought a lot of machinery 
for the, woodworking plant of the Charles R. MeCor 
mick Lumber Company that will be erected in San 
Diego in connection with the company’s proposed lum 
ber yard on the water front. Orders have been placed 
with the 8S. A. Wood Machine Company, through George 
Youle, this city, for a large part of the planing mill 
machinery. A 500-horsepower Corliss engine has been 
bought from the Allis-Chalmers Company. 

“he Wendling Johnson Company is going ahead with 
its plans involving the construction of mills on the 
watershed of the Siuslaw river that will cut more than 
200,000,000 feet of lumber a year. During June twenty- 
eight vessels loaded at the saw mills in the Siuslaw 
River district. Their cargoes amounted to 7,887,230 
feet of lumber. In addition to these one raft con 
taining 6,000,000 feet of piling and another contain- 
ing 7,000,000 feet of logs were towed out of the river 
en route to California, 

It is announced that Arthur I’. Thane has organized 
a shipping and commission business in conjunction with 
the Pacifie Lumber Company, under the firm name of 
Arthur F. Thane & Co., with offices at 216 Pine street. 
The head of the firm, Arthur I. Thane, formerly was 
with W. R. Grace & Co. and more recently with G. W. 
MecNear & Co., this city. 

‘red M. Fenwick, manager of the Yosemite Lumber 
Company, who arrived in this city today after spending 
three weeks at Merced, where ground was broken last 


Monday for the company’s saw mill. Fifty acres are 
available for a millsite at. Merced falls, leaving 150 
acres for townsite purposes. The company’s standard 


gage railroad line will be completed by November. 
There is a drop of 2,000 feet in the double-track stand 
ard gage incline, which, when completed, will be more 
than a mile in length, Contracts have been closed 
with the Allis-Chalmers Company for the complete saw- 
mill equipment, including one double-band and one 
single band, making the capacity 140,000 feet in ten 
hours. Machinery for operating the 36-foot flat cars 
on the ineline will be constructed by the Williamette 
Iron & Steel Works, of Portland, Ore. A tract of 15, 





The 


Home 


Of Quality 


Pacific Coast 
Forest Products. 








Our reason for existence is based on our ability 
to render prompt and efficient service to dealers 
who handle West Coast Products. “Efficiency” 
is our Motto—haven't time for a longer one, but 
we can prove that we know the exact meaning 
of this one when it comes to shipping: 


Old Growth Yellow Fir 


Flooring, Finish, Factory Stock 


Soft Odorless Milk White 


Spruce for Yard or Factory Purposes. 


Red Cedar Siding and Finish, Premium Brand 
Red Cedar Shingles, Spars, Piling, Timbers, Silo 
and Tank Material, Sash and Door Cut Stock, 
Box Shooks, Veneered Products, Turned Stock, 
Lath and Moldings 


From Associated Mills: 


GRAYS HARBOR LUMBER CO., 
Hoquiam, Wash. 
NATIONAL LUMBER & BOX CO,, 
Hoquiam, Wash. 
HOQUIAM LUMBER & SHGL. CO., 
Hoquiam, Wash. 


WILSON BROTHERS & CO,, 
Aberdeen, Wash. 

A. J, WEST LUMBER CO., 
Aberdeen, Wash. 
SYVERSON LUMBER & SHOL. CO., 
Montesano, Wash. 


FEDERAL MILLS CO,, KLEEB LUMBER CO.. 
Aberdeen, Wash. South Bend, Wash, 

WESTERN LUMBER CO, COLUMBIA BOX & LUMBER CO., 
Aberdeen, Wash South Bend, Wash. 


HULBERT MILL CO,. 
Aberdeen, Wash. 
DONOVAN LUMBER CO., 
Aberdeen, Wash. 

S. E. SLADE LUMBER CO., 
Aberdeen, Wash. 
AMERICAN MILL CO 
Aberdeen, Wash 


CREECH BROS, LUMBER CO.. 
Raymond, Wash. 
QUINAULT LUMBER CO., 
Raymond, Wash. 
WILLAPA LUMBER CO., 
Raymond, Wash. 
CLERIN & HAMILTON LUMBER CO. 
Raymond, Wash, 








Combined Annual Capacity: 


1,000,000,000 Feet Lumber, 
225,000,000 Pieces Lath, 
300,000,000 Shingles. 


Send us your orders 
Pacific 
Lumber Agency 
General Sales Office 


Aberdeen, - Wash. 











DISTRICT SALES MANAGERS: 


J. SINE, ° : : 


Marquette Bidg., Chicago 
G. CRULL, - 


A. 

Sc. Securities Bidg., Des Moines, la, 
M.T.OWENS. 530 Lumber Exchange., Minneapolis, Minn; 
T.W.SANBORN, Long Bidg., Kansas City, Mo: 
J.J. BONEKEMPER, Little Block, Lincoin, Neb. 
Cc. H. DITEWIG, P. O. Box 1269, Spokane,Wash. 
T. P. WHITE, 903 First Nat’! Bank Bidg., Denver, Colo: 
T. W. TEBB, - : P.O. Box 267, Tacoma, Wash. 
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PACIFIC COAST. = 3 
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WE MANUFACTURE 


FIR 


(Oregon Pine) 
Ceiling, Drop Siding, 
Flooring 

Cargo and Rail Trade 


Shipment via all lines 














Our large mill plant has been entirely rebuilt 
and modernized and our mill work is unexcelled. 





Bellingham Bay Lumber Co. | 


BELLINGHAM, WASH. 


FRED K. BAKER, Manager 








Eastern Representative, H. S. THOMPSON, 
Minneapolis, Minn. 





903 Plymouth Building, - ° 














FIR ==" | i | CEDAR 
Lee Taner Jl, Path ed 
Dimension, etc. Shingles 














We have the following stock on hand: — 
1,000,000 feet—Western Pine 1" Selects and better 
1,000,000 feet 6-4 Shop No. 3 and better 
250,000 feet 5-4 Shop No. 3 and better 
250,000 feet 8-4 Shop No. 3 and better 
Mixed Cars a Specialty 


Wallace-Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 











“‘Pickaway’’ Brand RED CEDAR 


SHINGLES 
© @ me e 
Ibepl(S2 Cedar Siding 


Mixed Cars 
eSeattie CEDAR 


AND FIR 























Washington Fir 
Cedar and Spruce 


California Redwood 
Red Cedar Shingles 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE 


H. B. WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 








000 acres of timber land near the entrance to the 
Yosemite valley is owned by this company. It consists 
largely of sugar and yellow pine. 

Fred L. Webster, who has been manager of the 
Seattle office of the Allis-Chalmers Company for the 
last three years, has removed to San Francisco and will 
be Pacifie coast manager in future. W. 8. Heger, who 
has been California manager of the company for the 
last year, has resigned and retired from business. He 
will make his future residence in Marin county. 





FROM A SOUTHERN CALIFORNIA PORT. 

San Diego, Cau., July 15.—The first of the big rafts 
of the Benson Lumber Company reached this port last 
Wednesday after an uneventful passage from the 
Columbia river. Seventeen days were occupied in tow- 
ing the raft from Clatskanie to San Diego bay. This 
raft, which makes the sixteenth brought to this port 
by the Benson company, contains 6,000,000 feet of lum- 
ber. Three months were required for its construction. 

A lumber company is being organized to conduct a 
yard at Escondido, this county, with B. L. Kemper in 
charge. Mr. Kemper has had experience in the lumber 
business at Pullman, Wash. The new concern, of which 
Mr. Kemper will be president, will also deal in hay and 
grain, cement, paint, doors, windows ete. 

The report of the collector of port shows that dur- 
ing the year ended June 30 a total of 263 vessels en- 
tered from foreign ports, as compared with 217 for 
the corresponding period the year before. Two hun- 
dred and twenty-one vessels cleared for foreign ports, 
as compared with 192 the previous year. From domestic 
ports the arrivals were respectively 142 and ninety-five 
for the two years, with the clearances for domestic 
ports sixty-eight and forty-four, respectively. TF oreign 
exports for the last year nearly doubled those of the 
previous twelve months, while the domestic exports also 
showed a large gain, 





MUCH LUMBER BROUGHT INTO LOS ANGELES. 


los ANGELES, CAL., July 15.—Indicative of the growth 
of building operations in Los Angeles and the tributary 
region in the last fifteen years, and also of the increase 
of the business which passes through Los Angeles harbor, 
are figures of lumber imports here since 1896, which have 
been compiled by the harbor commission. 

The imports of lumber in 1910 were more than nine 
times as much as in 1896, The increase in the last year 
alone was more than the total imports fifteen years ago. 

The figures compiled by the harbor commission are 
taken from the customs reports, and include the last 
seventeen years, or since 1894, but the increase has been 
since 1896, that year having been less than the two pre- 
ceding. 

It should be remembered in this connection that steel 
and conerete as building materials have had their rise 
in the time covered by these figures, and now practically 
all of the big buildings in Los Angeles are put up with 
searcely a stick of timber in them. 

The use of shingles, apparently, has grown much more 
rapidly than that of lumber, for the shingle imports in 
1910 were 2,238 percent greater than in 1894. There 
were 10,430,813 shingles brought in through San Pedro 
seventeen years ago. In 1902 the figures passed the 
100,000,000 mark, and last year they aggregated 243, 
595,000. 

The lumber import figures by years since 1894 are as 
follows, given in feet: 


YrAR— No. of feet. YEAR— No. of feet. 
| eae 83,7¢ 1600 ME e.stranwaree 309,921,716 
Re 108,180,000 ME. wa. eeaedalen 337,801,000 
eee 63,819,000 ae: 441,594,000 
eS re 95,289,696 res 402,655,000 
Sr rr 90,758,569 , Serres 466,225,000 
BD -oleasinace ole 97,281,233 ee 386,528,000 
NS Sang A elorereerert 110,994,062 | aeerre 513,212,140 
aaa 163,914,497 er er 579,309,761 
DE Seaseacaan 242,095,076 


All this has been domestic lumber except a small 
amount in the last two years. In 1909 there was 128,140 
feet brought in from foreign countries and in 1910 there 
was 167,761. 

Only in the last three years have there been any 
exports, but they are beginning to grow. Starting with 
62,000 feet in 1908, last year there was 417,000 feet of 
lumber exported. 





{ Holland-Cook Manufacturing Co. ) 
TACOMA, WASHINGTON 


BUILT-UP PORCH COLUMNS 


BEST ON EARTH 
also Porch Post, Porch Rail, Flooring and Finish 3 














California White Pine 
California Sugar Pine 
and Arizona Soft Pine. 











Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, 


Room 708-712 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILLINOIS. 
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Laubender-Bruner. 


SAN BERNARDINO, CAL., July 12.—The wedding of Miss 
Gertie Bruner, of Long Beach, and W. G. Laubender, of 
Rialto, occurred June 28 in this city, the —— being 
performed at high noon by Rev. Father Brady. Mr. Lauben- 
der is manager of the Hayward Lumber Company, of Rialto, 
and is a popular young lumberman. The bride is a daughter 
of Mr. and Mrs. W. R. Bruner, and is a talented musician. 
Fred H. Dill, manager of the San Bernardino branch of the 
Hayward Lumber Company, acted as best man, and the 
bride was attended by her sister, Miss Mertie Bruner. After 
a short wedding trip the young couple will return to Rialto, 
where they will make thelr home. 





Brodenbach-Smith. 


EVANSVILLB, IND., July 20.—Miss Estelletta Smith, daugh- 
ter of Mr. and Mrs. J. N. Smith, and George Brodenbach 
were united in marriage at the Central Methodist Episcopal 
chureh in this city a few days ago. The groom is con- 
nected with the Evansville Veneer Company, and is well 
known to the lumber trade. 





Boyle-Cooksley. 


New ORLEANS, LA., July 20.—Edward L. Boyle, Texas 
representative of the Louisiana Red Cypress Lumber Com- 
pany, of New Orleans, and Miss Annie Cooksley were 
united in marriage recently by Dr. J. Y. Allison, at the 
Presbyterian parsonage, Lake Charles. 





FOREIGN TRADE NEWS 


FROM THE WORLD’S METROPOLIS. 
[Special correspondence to the AMERICAN LUMBERMAN.] 


LONDON, ENGLAND, July 5.—The last month has been 
a very broken one for business. First of all came the 
Whitsun holidays, and these were so soon followed by 
the coronation period that it has been practically a 
holiday month from beginning to end. Impetus was 
given the softwood trade by the demand for timber for 
coronation seats. A large quantity of the wood thus 
sold, however, has gone back into stock. The market 
for forward selling has been inactive, and in view of a 
possible high back-end shipment local importers are not 
inclined to enter into fresh engagements except for 
special lines. Dock stock is down to a normal level and 
compares favorably with that of June last year, which 
is a hopeful sign. The labor disturbance in the ship- 
ping trade has fortunately passed off without a strike. 
Freights are still firm all around, and are expected to 
continue so for some time. 

The status of dock stocks July 1 was as follows: 











1911, pieces. 1910, pteces. 





ee ERS rer rere 5:0 bene 608,168 983,111 
NS 5G oa nese aud lalavelo aia 1,461,494 1,323,659 
8 Se ee reer 4,040,027 3,676,028 
I decease so iasebin haces hcl ore ,284,053 4,485,880 
DL AG LORS asaievek ab Biko 6 wiewecan een ink 3,455 565,739 
RY bake ae bene ewww es 447,222 466,882 
Pitch pine deals 38,198 28,096 

EE sanid aca aiackn gia athe ee ace 11,332,617 11,529,395 


The chief feature is the low stock of deals, which, at 
present rate of consumption, is only sufficient to last one 
and one-half months. The stock of flooring also is 
below the usual figure, but the stock of rough boards 
is larger than usual. The amount of pine and spruce 
deals in the docks, although comparatively small, is 
sufficient to meet all demands. The stock of pitch pine 
deals has increased and at the present rate of consump 
tion is sufficient to last seven months. 


Pitch Pine. 

Business in sawn timber is anything but brisk. The 
stock in London is somewhat larger than is usual in 
the middle of the year and the price may be put at $26 
a thousand feet. Timbers of 40-foot average, which 
have been more sought after than the smaller sizes, are 
in less urgent request. ‘The Huropean demand generally 
is dull, practically the only market with any life being 
the River Plate. For lumber Jll-inch and up $41 a 
thousand has been paid at Rotterdam and $35 is about 
the price for flooring. Freights are still very firm and 
few carriers are available. The current rate from the 
Gulf to two ports United Kingdom or Continent is $32 
a thousand feet. 

Mahogany. 

Three auction sales were held during June, at which 
the higher prices of the May sales were well main 
tained, and there is prospect of a further advance in the 
near future. The arrivals have been small, consisting 
of 440 logs of Tabasco, 750 logs of Cuba, 200 of Santo 
Domingo and 1,100 of African. The bulk of the wood 
cleared at auction has, as usual, consisted of Honduras, 
nearly 150,000 feet of which average in price just over 
13 cents a foot, while 97,000 feet of Cuba also brought 
13 cents and 150,000 feet of Laguna wood average 124% 


cents—excellent returns for the shippers. The miscel 
laneous pareels of African wood also brought better 


prices. The stock in first hands July 1 consisted of 

7,000 logs, representing a marked increase over recent 

figures. As, however, 5,600 logs consist of Cuba wood, 

it will be seen that the stocks of all other varieties are 

much below the average, and the outlook, especially for 

Honduras, Tabasco and Nicaraguan is excellent. 
American Hardwoods. 

June has been a disappointing month in this branch 
of the trade, which must be chiefly attributed to the 
holiday season, accentuated this year by the coronation, 
and no material improvement in the demand is expected 
before September. 

Black walnut continues slow. Inch boards in firsts 
and seconds are bringing $110 a thousand feet, but the 
chief demand continues to be for select No. 1 common, 
which is bringing $70, wood of ordinary specification 
being worth $65. No. 2 common is almost unsalable on 
account of the heavy stock and is quoted at $40. 

In quartered oak only a small business is possible at 
the prices demanded by shippers or their agents. Tirsts 
and seconds are worth $85 a thousand feet. The heavy 
consignments of No. 1 common has spoilt the markel 
for these goods, which are not salable above $52.50. 
There is still a steady demand for plain oak planks, 
but it is difficult to transport them in good condition 
during the hot weather. For good 3- and 4-inch timber 
with a fair percentage of 12-inch widths the ruling 
price is $42.50 a thousand feet. Firsts and 
inch boards are quoted at $60, but it is difficult to do 
business at this figure. Good selects, however, at about 
$52.50 are always salable. Demand is fair for No. } 
common at $40, but No. 2 common at $25 to $27.50 Is 
not wanted. 

Whitewood is weak, consequent chiefly upon substi 
tutes such as New Zealand white pine and Russian 3-p!y 
wood having taken its place. Inch boards, firsts and 
seconds, planed to %-ineh, are selling at $60 to $62.50, 
saps at $47.50 to $50 and No. 1 common at $40. 

Satin walnut also is weak. For firsts and seconds 
there has been little demand for some time, although 
the lower grades were in better request until recently. 
Current prices are $40 for firsts and seconds and #30 
for No. 1 common. 


seconds 
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Miscellaneous. 

W. O. King, of W. O. King & Co., Chicago, is visit- 
ing the chief cities of the United Kingdom and of the 
Continent; E. H. Heaps, of E. H. Heaps & Co., Van- 
couver, is in this city, and Robert Gillespie, president 
of the Mill & Mine Supply Company, Seattle, Wash., 
is at his old home in Ireland. 

It may interest members to know that there are 
twenty-four members of Hoo-Hoo in the United King- 
dom. A determined effort was made a few years ago 
to obtain a firm footing in this country for the order, 
but it failed, and its membership on this side is prac- 
tically confined to members of the trade living in Lon- 
don, Bristol, Liverpool and Manchester, who visit the 
United States on business from time to time. 

This week 50,000 7 percent participating cumulative 
preference shares of $100 (£20 11s) par value of the 
Dominion Saw Mills & Lumber Company, Limited, have 
been offered for subscription at the net price of 97% 
percent. This company was formed in May last year to 
acquire timber limits in British Columbia, and since its 
incorporation £460,000 has been expended on other tim- 
ber limits, plant ete. The present issue is being made 
to provide the balance of the purchase price of these 
properties and for additional working capital. The 
preference shares are entitled to an additional non- 
cumulative dividend of 3 percent after 10 percent has 
been paid on the ordinary shares. 





PAPER MILLS FOR MEXICO. 

PEARSON, Mexico, July 17.—What is known as the 
Pearson syndicate, headed by Dr. F. 8S. Pearson, of 
New York, has adopted plans for the erection of paper 
mills and other industrial plants that will cost up- 
ward of $3,000,000. This was the authoritive an- 
nouncement made by Dr. Pearson on the oceasion of 
his recent visit of inspection to the syndicate’s ex- 
tensive lumber manufacturing interests at Pearson 
and Madera, Mexico. 

The first of the projected paper mills will be erected 
here and will cost about $750,000, gold. The second 
and much larger paper mill will be located at El Paso, 
Tex., and, according to Dr, Pearson, it will involve 
an expenditure of between $1,500,000 and $2,000,000, 
gold. As allied industries there will also be erected 
a box factory and a sash and door factory to cost 
about $500,000. 

The construction of the paper mill will begin im- 
mediately and work on the one at El Paso will be 
started as soon as a suitable site can be obtained, 
which will be not later than the first of the coming 
year. The Pearson interests, operating under the 
name of the Madera Lumber Company, are erecting 
large lumber mills here. It already has three large 





DR. I’. S. PEARSON, OF NEW YORK; 
lead of Mexican Development Syndicate. 


lumber mills at Madera. It draws its timber supply 
from a 3,000,000-acre tract of pine timber that it 
owns, situated adjacent to Pearson and Madera. Steps 
have been taken to install large pulp mills which will 
prepare the raw product for the use of the paper mills. 
The refuse of the lumber mills will be used for the 
manufacture of wood pulp. High grade wrapping 
paper will be manufactured by the local mill and the 
one at El Paso. The product of the Pearson plant 
will go to supply the trade of Mexico while that of 
the one at El Paso will find a market all over the 
Southwest. Dr. Pearson said. 

The product of the mills is known to the trade as ‘“kroft’ 
paper, from the German word meaning strength. It is called 
this because of its toughness. It is double strength and very 
hard to tear. It is made from pine fiber instead of spruce, 
as are the papers that are now being largely used by the trade. 
Paper made from this pine plp one-half as thick as the 
ordinary wrapping paper will have the same or greater 
strength. This will make it possible for the merchant to 
use paper of lighter weight and much more durable than 
that he is now using. Our papers will be too good for print 
papers as it will be of the same general quality as book 
paper, but we expect to manufacture it in such large quanti 
tles and sell it at such cheap prices that it may be used 
extensively by the newspapers of the Southwest. 

The syndicate of which Dr. Pearson is the head owns 
the Mexico Northwestern railroad, which runs from 
El Paso to Pearson, Madera and Chihuahua. The 
same interest also owns the great Necaxa hydroelectric 
plant near the City of Mexico where more than 
$44,000,000 gold have been invested during the last 
Several years in developing electrical power and trans- 


mitting it to the capital of the republic and other 
cities and industrial centers of that region. It also 
owns the extensive electric street railway system in 
the City of Mexico and the federal district. Besides 
these several large industrial enterprises, it recently 
began the construction of a system of irrigation near San 
Antonio, Tex., to cost about $5,000,000. 





THE LUMBER TRADE IN GERMANY. 


All the German lumber papers, without exception, 
report that there is a good feeling among the lumber 
dealers in Germany. Traffic in American lumber has 
increased to greater proportions in the last few weeks 
than there was several months ago, but it is not large 
enough to give general satisfaction. All kinds and al! 
quantities of American tumber of good quality find a 
ready market and a good price. 

The demand for American oak blocks continues, but 
the supply is not satisfactory. White oak is $60 a 
thousand feet for first class, and $46 for No. 1 com- 
mon. Cottonwood is 44 cents a cubic foot, first class, 
and 40 cents for No. 1 common. Ash tree blocks are 
being shipped more freely. 

The price situation remains steady. White, hard, 
fresh lumber will find a good market, as the present 
need is still growing. 

There is a great demand for hickory and larger 
shipment is still recommended. Pine lumber also is 
in demand. Lots of nut tree blocks have been brought 
on the market and quickly sold. The demand for this 
lumber is increasing. The import does not satisfy the 
needs. 

The only items calling for carefulness are second 
class lumber and poorer boards, which are selling for 
low prices and sometimes even with a deficit. But on 
the whole the call for good American lumber is increas- 
ing and the prices are better than they ever have been. 

Among the other kinds of lumber interest centers 
chiefly in ‘‘okoumé.’’ This wood has conquered the 
European market. It has been known ten or twelve 
years. At first the lumber dealers called it African 
mahogany, probably because it has some likeness to that 
wood. It is neither African mahogany nor is it the 
fine mahogany of the west coast of Central America 
or the West Indies. 

Okoumé grows on the west coast of Africa in the 
forests around the Kongo river. It costs, free Ham 
burg, just about half as much as African mahogany. 
It is a good substitute for cedar and the box factories 
chiefly need it. It is to be noted that the European 
import has been more than 40,000 tons in 1909. In 
1910 the traffic had grown to 66,500 tons. Of the 1910 
import Germany took 45,000 tons by itself. 

HENRY PAUL, 
Waco, Tex. 





RECEIPTS OF LUMBER BY WATER. 

During the week ended July 15 twenty-three ves 
sels brought 6,924,000 feet of lumber, 49,400 ties and 
24,000 posts to the port of Chicago to be distributed 
among the lumber yards. ‘The largest individual 
cargo—775,000 feet—was consigned by Campbell & 
Co., of Duluth, Minn., to the Rathborne, Hair & Ridg- 
way Company. The next largest cargo—750,000 feet 
was carried by the schooner Robert L. Fryer, and 
consigned by D. C. Thompson, of Duluth, Minn., to 
the Pilsen Lumber Company. 

Arrivals by days and vessels for the week were: 


JULY 10. 

Steamer Louis Pahlow, Marinette, Wis., N. Ludington Com- 
pany to the Edward Hines Lumber Company, 425,000 feet. 

Steamer /. Watson Stephenson, 1. Stephenson Company to 
Upham & Agler, 400,000 feet. 

Steamer Joses, Arthur Bay, Mich., Roper Lumber Com- 
pany to the Herman H. Hettler Lumber Company, 114,000 
feet. 

Steamer Philetus Sawyer, Cheboygan, Mich., M. D. Olds to 
the South Side Lumber Company, 350,000 feet. 

Steamer Mathew Wilson, Big Bay, Mich., Lake Independ- 
ence Lumber Company to the Chicago Packing Box Com 
pany, 310,000 feet. 

JULY 11, 

Schooner Delta, Ford River, Mich., Edward Hines Lumber 
Company to the Edward Hines Lumber Company, 400,000 
feet. 

JULY 12, 

Schooner U. H. Hackley, Marinette, Wis., Republic Lumber 
Company to the Estabrook-Skeele Lumber Company, 200,000 
feet. 

Steamer Helen C., Drummond Isle, Mich., Watson & Gilpin 
to Watson & Gilpin, 9,000 ties and 24,000 posts. 

Steamer John Schroeder, Cornucopia, Wis., Upham & Agler 
to Upham & Agler, 350,000 feet. 

Schooner George A. Marsh, Nahma, Mich., Nahma Lumber 
Company to the International Harvester Company, 200,000 
feet. 

Steamer Sidney O. pom, Manistee, Mich., J. O. Nessen Lum. 
ber Company to the Keith Lumber Company, 250,000 feet. 

Schooner Resumption, Escanaba, Mich., Stephenson 
Company to the Soper Lumber Company, 350,000 feet. 

JULY 13. 


Steamer F. W. Fletcher, Boyne City, Mich., J. O. Nessen 
Lumber Company to the Rittenhouse & Embree Company, 
400,000 feet. 

Steamer Kalkaska, Duluth, Minn., D. C. Thompson to the 
Pilsen Lumber Company, 750,000 feet. 

Schooner Robert L. Fryer, Duluth, Minn., Campbell & Co., 
to the Rathborne, Hair & Ridgway Company, 775,000 feet. 

suLy 14. 

Steamer (C. H. Starke, Rogers, Mich., Herman Hoeft & 
Son to B. W. Ripley, 12,200 feet. 

Steamer Jhree Brothers, Charlevoix, Mich., W. H. White 
& Co. to the Lord & Bushnell Company, 580,000 feet. 

Steamer V8. O. Nef, Manistee, ich., J. O. Nessen Lumber 
Company to the Edward Hines Lumber Company, 250,000 
feet. 

" JULY 15. 

Steamer Rhoda Ww. Copper Harbor, William Schlosser to 
the Lord & Bushnell ony 14,000 ties. 

Schooner Rouse Simmons, Ford River, Mich., Ford River 
Lumber Company to MacGillis & Gibbs Company, 6,200 ties. 

Steamer Lucia A. Simpson, Vans Harbor, Mich., MacGillis 
& Gibbs Company to the Wabash railroad, 8,000 ties. 

Steamer 8. M. Stephenson, Thessalon, Ont., consigned to 
the Thornton-Claney Lumber Company, 620,000 feet. 

Steamer Belle Brown, Boyne City, Mich Von Platen to 
the Estabrook-Skeele Lumber Company, 200,000 feet. 
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FLOORING TIMBERS 
FINISH DIMENSION 
SIDING SHIPLAP 
CEILING TOWER STOCK 
MOULDINGS LATH 
- CEDAR : 
) by 
SHINGLES BEVEL SIDING | 
handling mixed orders | 





WAGNER & WILSON, 


(Incorporated ) 


MONROE, - - = WASH. 




















SIDING, Clear “A” and B, in straight carlots or mixed 
with RED CEDAR SHINGLES. We can also ship 
promptly RED CEDAR FINISH, Mouldings, Lath and 


other stock. FIR 


We furnish FIR in any form. We make a specialty of 
FIR SILO STAVES in caslots. 

We give our usual quick dispatch and our stock will be 
sure to suit you. 

Wire us for prices on anything from the Coast by night 
letter, at our expense. 


Alaska Lumber Co., 


fl SEATTLE, WASH. 
Sa 


We invite your inquiries for RED CEDAR BEVEL y 














For Immediate Shipment 


V.G. FIR FLOORING 


Consisting of 1x3, 1.423, 1x4 and 1x4; also 
Red Cedar Bevel Siding and Red Cedar Shingles 


DAY LUMBER COMPANY, Seattle, Washington 











Western Pine Lumber 
In All Forms For Yard Trade. the 





SPOKANE LUMBER COMPANY | 4, en 


} MILAN, WASHINGTON 


» PACIFIC COAST LUMBER; 


HIGH FINISH, FLOORING, ETC. 


SPECIAL STOCK, 
GRADE | FACTORY LUMBER. 


Fir, Spruce, Cedar, Western Pine. 


P. C. LEONARD LUMBER CO., Seattle, Wash. 




















The American Lumberman Telecode. 


A systematic and practical arrangement of telegraphic words to 
represent phrases, sentencesand each size of each grade of each 
article of lumber manufactured. Adapted toall branches of the 
lumber trade; 412 pages; 6x9 inches; 61,427 words, 

Price, postpaid, $5.00. 
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Long and Shortleaf 


Yellow Pine 


Annual Capacity 


200,000,000 Feet. 
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YELLOW PINE 


KILN DRIED 
FLOORING AND CEILING 
ROUGH AND DRESSED 
TIMBER AND PLANK 


Shipments by 
RAIL, SAIL OR STEAMER. 


CUMMER LUMBER CO. 


JACKSONVILLE, FLA. 


Northern Sales Offices: 1 Madison Avenue, New York City, 
and 1402 North American Building, Philadelphia, Pa. 
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Kirby Planing Mill Co. 


Incorporated. 
THOMASVILLE, GA. 


Manufacturers and Wholesalers 


Yellow Pine 


LUMBER. 


Dressed Stock, Railroad 
and Car Material. 


SOUTHARD’S CODE. 

















< J 














LOCAL AND PERSONAL 








Ki. A. Lang, sales monager for the Paepcke-Leicht 
Lumber Company, of Chicago, spent a few days in St. 
Louis this week, 


W. H. Hatten, president of the Hatten Lumber Com 
pany, New London, Wis., was in Chicago this week 
calling on the trade. 


A. J. Schultz of the Schultz & Cowen Company, Old 
Colony building, Chicago, is this week taking a swing 
around the northern tircuit. 

W. G. Staples, of the Northwestern Cooperage & 
Lumber Company, Gladstone, Mich., was in Chicago 
this week, calling on the trade. 


LL. 13. Moses, vice president and general manager of 
the I*ullerton-Moses Tie Company, Ava, Mo., was in Chi 
cago Friday of last week on business in the interest of 
his concern, 


John H. Kirby, president of the Kirby Lumber Com 
pany, Houston, Tex., spent Thursday and Friday of Jast 
week in Chicago in conference with Ray Weiss, manager 
of sales in this territory. 


The National Wood Products Company, of which 
H. BP. Lueas is president and general manager, of 
Norfolk, Va., will start its plant about August 1, after 
a shutdown of several months. 


P. 8. Gardiner, general manager Mastman, Gardiner & 
Co., Laurel, Miss., writes that he had just finished read 
ing the AMERICAN LUMBERMAN on July Ll, in a lumber 
office in’ London, Mngland. 


The Washington Cedar Products Company, of Seat 
tle, Wash., has secured the services of HK. S. Crull as 
a yeneral representative. Mr. Crull’s headquarters 
will be in Webster Groves, Mo, 


W. My Carpenter, president of the CarDal Lum 
ber Company, manufacturer and wholesaler of yel 
low pine, with offices in the Heyworth building, Chi 
cago, has just returned from a business trip to the 
Pacific coast. 


The MeShane Lumber Company, of Omaha, Neb., 
which has been operating a Chicago branch for sey 
eral years, will discontinue that office August 1 and 
all matters in this territory will be handled there 
after by the home office. 


Ili Wiener, of Keltys, Tex., well known manutfae 
turer of yellow pine, was in Chicago early this week, 
and while in this city called on the AMERICAN 
LUMBERMAN. He seemed optimistic over the outlook 
for southern pine and is confident of a general better 
ment of trade this fall. 


Ii. ©. Sherwood, who was formerly New York man 
ager for Hyde Bros. & Co., of Pittsburgh, Pa., has 
opened an office in the Hudson Terminal building, 
50 Church street, New York, and will handle steel 
rails, track supplies and a complete line of railroad 
and contractors’ equipments. 


©. A. Sutherland, head of the Covington Lumber 
Company, of Kent, Wash., spent a day or two in 
Chicago last week on his way to the Kast. Mr. Suth 
erland noticed that the crops looked remarkably well 
in the West, and he feels sure that the lumber business 
will be much better a little later. 


Francis J. Pike, of the Pike-Dial Lumber Company, 
Chicago, returned yesterday from two weeks spent at 
Nantucket, Mass. Mr, Pike stated that while the 
temperature was 102 in Chicago the mercury was down 
to 66 on the hotel veranda at Nantucket. He was 
accompanied by his wife and family, and = reports 
having had a most enjoyable time. 


Krnest Gilmore Gardner and Robert W. Swan have 
joined forces for the buying and selling of -timber lands, 
with offices at GO Wall street, New York. Mr. Gardner 
is well known in the Eastern field, while Mr. Swan oe 
cupies a position of equal importance in the Canadian 
provinces. It is their intention to extend their endeavors 
and deal in Southern and Northwestern timber. 


Among the out-of-town lumbermen who were in Chi 
eago this week were Martin Mueller, of Mueller Bros., 
Medford, Wis.; A. KE. Chapman, manager of the Cedars 
Manufacturing Company, Cedars, Miss.; W. 8. Walker, 
treasurer and manager of the Portsmouth Veneer & 
Panel Company, Portsmouth, Ohio; H. L. MeGee, of the 
Kischer Lumber Company, Kewanee, Mo., and William 
S. Winegar, general manager of the Vilas County Lau 
ber Company, Fosterville, Wis. 


John D. Mershon, of the John D. Mershon Lumber 
Company, Saginaw, Mich., visited the office of the 
AMERICAN LUMBERMAN Wednesday of this week, in 
company with EF. D. Tatum, who has opened an office 
for the John D. Mershon Lumber Company at 1657 
Monadnock block, Chicago. The company is eastern 
sales agent for the Pacific Lumber Company, of Los 
Angeles, Cal, manufacturer of Humboldt air dried 
redwood. The Chicago office will conduct a vigorous 
campaign for the introduction and better apprecia 
tion of the Pacific company’s air dried redwood lum- 
ber in contiguous territory. Mr, Tatum is a western 
man, and is making many new acquaintances in the 


central states. The redwood stock that he is handling 


is all air dried, and is therefore particularly attractive 
to dealers, 

H. 8S. Childs, secretary of the Northern Pine Manu- 
facturers’ Association, with headquarters in Minne- 


apolis, Minn., is sending out notices to the trade call 
ing attention to the fact that a new edition of the 
association’s freight rate book under date of June 1, 
1911, is ready for distribution. The book covers the 
same territory as the preceding book of March 10, 
1910. Subseribers will be furnished with copies of 
amendments as they occur from time to time, showing 
changes in rates, stations ete. Mr. Childs states that, 
owing to the necessary expense of compiling and 
printing these books and keeping subscribers notified 
of changes, the railroad committee has decided that a 
charge of $1 a copy should be made to cover the cost. 
Those who wish the book should order through H. 8. 
Childs, secretary, Lumber Exchange, Minneapolis, 
Minn. 


R. M. Martin, an old timer in the Chicago hard 
wood trade, and at one time connected with the yard 
firm of Holmes & Smith, in this city, was a welcome 
caller on the AMERICAN LUMBERMAN early in the week. 
Many years ago he was with Boardman & Keep, hard 
wood dealers, of Chicago, and was a buyer in south 
western Michigan and further north for years. Of 
late years he has been in the hardwood business in 
the lower Mississippi valley. Ill health foreed him 
to retire for a while, but he thinks that he is again 
ready to tackle any good job as manager, salesman 
or uptaker of lumber that may come his way. What 
Mr. Martin does not know about hardwood lumber 
is not worth mentioning and, besides, he has deep 
insight into the business from ‘‘way back’? as well 
us a long distance view of its future. 


Martin A. Leach, who has been manager of the 
Madera plant of the Madera Company, Limited, Ma 
dera, Chihuahua, Mexico, has been promoted recently 
to the position of general manager of the Madera 
company in Mexico. This places Mr. Leach in charge 
of two white pine plants which, when the Pearson 
plant shall be completed, will have a combined capac 
ity of over 25,000,000 feet a month. The new plant 
is expected to be in running order by the first of 
next year. The Madera plant is now cutting about 
10,000,000 feet a month. The appointment of Mr. 
Leach to this important position is another example 
of what energy, ability and pluek will do for a man. 
Seven months ago he was an entire stranger to the 
Madera company and, practically during the entire 
term of Mr. Leach’s administrations, his task has 
been one of great difficulty, for that town was the 
hotbed of the revolutionists. 





YOUTH AT THE HELM. 

The CarDal Lumber Company, of Chicago, has secured 
the services of R. A. Darling to act as sales 
agent. This selection places another young man at 
the head of a department, and it seems to be the 
policy of putting young men at the helm of this rap 
idly growing business, for E. S. Hough, secretary and 
treasurer, KE. C. Borgeson, general manager, and the 
new acquisition, Mr. Darling, are all young men and 





Rk. A. DARLING, OF CHICAGO ; 
Sales Agent for CarDal Lumber Company. 


hustlers from the word go. The CarDal Lumber 
Company previously to last May handled yellow pine 
exclusively. Since that time, however, it has branched 
out and now caters largely to the manufacturing 
trade, in addition to the general yard stock, handling 
oak, chestnut, gum, west coast lumber and shingles. 

R. A. Darling was born December 28, 1886, in Big 
Rapids, Mich. September 5, 1903, to December 25, 
1906, he served as an apprentice in the United States 
navy, having been assigned to the Kearsarge. After 
obtaining his honorable discharge he took a short 
business course and entered the employ of the Grand 
Rapids Show Case Company, Grand Rapids, Mich., 
where he worked himself up from stenographer to 
buyer. In the spring of 1908 he came to Chicago and 
entered the employ of the Marbury & Spear Lumber 
Company, which at that time had a northern office 1" 
the Fisher building. In the fall of 1908, after this 
office had been closed, he entered the employ of the 
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Kirby Lumber Company as assistant to R. L. Andres, 
covering northern Illinois and Indiana for this con- 
cern. Owing to the sickness of his wife he left Chi- 
cago, going to Boyne City, Mich., where he became 
connected with the W. H. White Company, handling 
the sales of maple, beech and birch flooring by cor- 
respondence. In the fall of 1909 he returned to Chi- 
cago as agent for Ward Bros., Big Rapids, Mich., 
manufacturer of hardwood flooring, and he also sold 
northern and southern hardwoods on a commission 
basis in conjunction with the A. E. Darling Lumber 
Company. In the fall of 1910 he entered the employ 
of the Stearns Company, in Grand Rapids, handling 
the hardwoods for that concern. 

During these changes he has learned many things 
and has consequently fitted himself to fill acceptably 
his new position with the CarDal Lumber Company. 


eee 
BUSINESS OUTLOOK. 

Robert A. Long, of Kansas City, Mo., president of 
the Long-Bell Lumber Company, who is one of the 
best known and most active members of the Christian 
church, was recently in Portland, Ore., attending the 
meeting of the American Christian Brotherhood, of 
which he was president. During his stay in that city 
he was interviewed on July 8 by the Oregonian and, 
in speaking of the outlook throughout the middle 
West, said that everything was in a great measure 
dependent upon corn and cotton. With large yields 
of these staples times are good; with partial failures 
times are hard. Just now, he said, everything is ‘‘up 
in the air’’ waiting for rains to mature the crops and, 
if there are good rains within the next two weeks, 
then there will be good yields. If the rains are gen- 
eral, as it now seems probable from all reports, Mr. 
Long thought that there will be larger yields than 
the farmers ever have had, 

*“And,’’ said Mr. Long, ‘‘the financial outlook de 
pends upon business conditions, and business conditions 
upon the crops.’’ 

‘*Money is easy, say the financiers. But,’’ said Mr. 
Long, ‘‘many times ‘easy money’ does not mean that 
the country is in the best condition, for ‘easy money’ 
is an indication that capital is not seeking invest- 
ment, and there must be a reason for it, which is 
usually a stagnation in business. And this is caused 
by a shortage of crops, or an expected shortage. So 
after all the condition of the country is dependent 
upon the agriculturist and not upon the financier.’’ 





UNIQUE LAKE VOYAGE. 

If. W. Thorp, general manager of the Goodrich Transit 
Company and its fleet of ten boats trading out of Chi 
cago, personally invited about 200 of his friends to a 
reception on board the steamship Alabama for Wednes 
day afternoon of this week. About that number of 
guests were received by Mr. and Mrs. Thorp at the gang 
way of the ship and at 2:15 she let go and put out into 
the lake. The succeeding voyage of three hours covered 
a cireuit of the city front and proved a notably enjoy 
able function. There was a collation in the sumptuous 
dining cabin, while an invisible orchestra discoursed 
floods of melody. Of course, there was a close inspec 
tion of the ship, the premier of the fleet and only a year 
afloat. The saloon, dining and other main deck apart 
ments were found to have been finished in various rare 
tropical cabinet woods, including white and highly fig 
ured mahogany and all more or less elaborately inlaid 
with floral and other pictorial designs, 

The ship is 270 feet long and has 136 rooms, a series 
of which on the main deck forward contain sleeping 
appointments and furnishings generally, ineluding baths, 
of very exceptional elegance and beauty. The machinery, 
dynamos, ice plant, filtering apparatus and other engine 
room equipment is also of the most maturely advanced 
of modern design and construction. Mr. Thorp, who 
has been in the service of the line twenty-eight years, 
is very fond of the Alabama and found peculiar satis 
faction in pointing out her fine points to admiring guests. 

The Goodrich line dates from a period when it was 
said the cost of new boats was returned in profits the 
first season. That for two reasons is not so now—the 
traffic rates were higher then, the boats more costly vow. 
The Alabama plies regularly between Chicago and Grand 
Haven, and Muskegon, Mich., and crosses the lake daily 
the year ’round. The affair was an unqualified success. 





A WINNING CARRIAGE CREW. 

Not often does the woman beautiful participate in 
the manufacturing end of yellow pine and cypress. 
The carriage crew of the Greenville Yellow Pine 
Company, of Greenville, Fla., however, is a thing of 
beauty and a joy forever. Reading from left to right, 





A FLORIDAN COMBINATION OF 


the carriage crew is made up of Mrs. Vickers, wife of 
the office manager; Miss Gammage, Miss Passmore, 
Mrs. Watson, wife of the superintendent, and Miss 
Usry. That the picture was taken on a Sunday and 
the sawyer is a widower probably account for these 
ladies being found in the saw mill. 

The Greenville Yellow Pine Company, which is of 
ficered by J. S. Betts, president; C. W. Evans, vice 
president and general manager, and George T. Betts, 
secretary and treasurer, is credited with having one 
of the fastest mills in the South. This mill was de- 
signed by the Filer & Stowell Company, of Milwau 
kee, Wis., well known maker of uptodate sawmill ma 
chinery. It was built four years ago and has been 
in operation continuously since. It is equipped with 
single band and gang. The concern for three 
years cut nothing but pine, averaging 60,000 feet a 
day. Owing to the uncertainty of the market, it dis 
continued cutting pine November last, und has been 
sawing nothing but cypress since that time, averag 
ing about 40,000 feet a day. It states that its cypress 
runs 40 percent firsts and seconds, clear and tank 
stock. 





A BEQUEST IN HOMAGE. 

In a paleface tepee near Grayling, Mich., lives Shop 
penegons, long a conspicuous figure at meetings of the 
Michigan Retail Lumber 
Dealers’ Association. Shop 
penegons was once a power 
ful chief of the Chippewa 
Indians, and second in im 
portance among the tribes 
of Michigan only to Pontiac. 
Now he is ninety years old, 
the last of his tribe; and 
with the passing of his fol 
lowers the old man has re 
nounced his right and title 
of ‘‘Chief.’’ For without 
a tribe there can be no 
leader, he claims. ‘‘Me no 
big chief, me,’’ he is wont 
to exclaim. ‘* Me just man.’’ 
And as ‘‘just man’’ he is 
now connected with the an 
tique department of Salling, 
Hanson & Co., of Grayling. 

The Detroit Museum of 
Art has recently been given 
a painting of this famous 
Indian, through the gener 
osity of a lumberman, 
Charles Willis Ward, of Detroit, Mich. The painting is 
a full length standing figure, with simple background, 
and it pictures the chief about to embark in a canoe. 
His attitude is of reminiscence and interrogation, as if 
he were questioning what—at the gloaming of a long, 
varied life—he might expect the future to contain. The 
painting is an exeellent piece of portraiture, and is the 
work of Kk. A. Couse, N. A., the noted painter of the 
red man. It bears an inscription, ‘‘Shoppenegons, Chief 
of the Chippewas.’’ 

Mr. Ward in presenting the gift is merely adding to 
a much appreciated list of benefactions. He is a 
naturalist and philanthropist well known in many states. 
To Louisiana he has recently given 25,000 acres of jland 
to serve as a feeding and breeding ground for migratory 
birds, and is now interested in a similar gift to Canada, 
to be situated near Lake Nipigon. His writings on floral 
culture have become standard, and his lectures on forest 
preservation and protection from fire have done much to 
further the cause of conservation. 





eer 


RECENT TRADE PUBLICATIONS. 

‘The J-M Packing Expert’’ is the title of a folder 
sent monthly to packing users by the H. W. Johns 
Manville Company, of Cleveland, Ohio. The publica 
tion is devoted to the disseminating of information 
regarding packing in general and the products of that 
company in particular, Incidentally a little spice is 
interspersed among the more serious matter, 

lor several years the Norfolk & Western Railway 
Company has published an annual directory of the 
business concerns and a guide to the opportunities for 
investment along its lines. The 1911 edition of this 
hook comprises 355 pages and contains much informa 
tion regarding the industries and resources of the 
states traversed by that system. For the information 
of shippers an alphabetical list of stations has been 
compiled, with which is ineluded information as to 
the location of agencies, junctions, coupon ticket offices, 
stock pens, telegraph offices ete. 
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UTILITY AND BEAUTY. 
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Hazelwood 





Veneered Doors 





And Interior Trim 


to match as manufactured by Massee & Felton 
Lumber Co., Macon, Ga., are the handsomest 
doors on the market today. 


They Are “Beauties.” 


Send for illustrated catalogue and price folder. 


Massee & Felton Lumber Co. 


Macon, Ga. 











M. GRAHAM, Pres. & Gen. Mgr. We Use 
J. POPE, Vice Pres. American Lumberman 
A. McINTOSH, Sec. & Treas. Telecode. 
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STUART LUMBER CO. 


BRINSON, GA, 


MANUFACTURERS OF 


Long Leaf Yellow Pine 
LUMBER 


Rift Flooring and Car Decking 


OUR SPECIALTY. 























Ocmulgee River Lumber Co. 
LUMBER CITY, GA 


Manufacturers of 


RED GUM 


Extra Wide Panel. 


YELLOW PINE 


We Use Band Sawn Lumber. 


American Lumberman 
Telecode. 


Complete Planing Mill. 
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YELLOW PINE 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln Dried D. & M. Flooring, Ceiling, etc, 


SOUTHERN PINE CO., OF GEORGIA, 


N. Y. Correspondents, Savannah, Ga. 


The Haviland Lumber Co., 62 Pine &t. 
The Coalier’s Actuary. 


Shows at a glance the amount of any quantity of coal 
from 5 pounds to 1,100 tons, at prices from 25 cents to 
$15 aton, and applies to either gross or net tons. Price, 


postpaid, bound in leather, $3.00 In cloth, $2.50. 
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“R op er” 
Products 


_ have long been famous for quality and 
dependability. They are known to be high 
grade and the standard does not vary. 
Some retailers won't handle any others 
because they want their customers to be 
satisfied with the lumber they buy and the 
retailers know from past experience that 
“Roper” will please. 
We make a specialty of 






Dressed and Rough Cedar Shingles, 
Boat Boards, Tank Plank, Pattern 
Lumber, and Cross Arms for Tele- 
graph and Telephone Poles... .. 














and constantly carry a large stock on hand. 
Our daily output is 500,000 feet and we 
ship by either rail or water. 


John L. Roper Lumber Co. 
1865 Norfolk, Va. 1911 


BRANCH OFFICES: 
Franklin Bank Bldg., - - PAGE -PHIA, PA. 
18 Broadway, . EW YORK. 
Prudential Building, - “BUFF FALO, N. Y. 
170 Summer Street, “- - - BOSTON, MASS. 
Cable Address 
“ROLUMCO” NORFOLK. 
A. B. C. Code and 
American Lumberman Telecode. 


SAR 
N. C. PINE 


In Car or Cargo Shipments. 



































































Our equipment enables us to 
carry a good stock of kiln dried, 
rough and dressed lumber, and 
we have shipping facilities that 


guarantee prompt service. 
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FOSBURGH LUMBER CO. 


MANUFACTURERS 


EASTERN SALES OFFICE: NORFOLK, VA. 


Flat Iron Bldg., New York, 

















Peavy -Byrnes Lumber Co. 


Manufacturers Band Sawed 
Steam Kiln Dried Lumber 
from Kinder, Calcasieu Par- 
ish, Louisiana. 
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BUSINESS CHANGES. 


Arkansas. 
Rector—-The Hickory Handle Company has been succeeded 
by the Kelly-Duffield Handle Company. 





California. 
, Chico—-The Cooney Lumber Company is still in business 
ere, 

Colorado. 

Fort Collins—W. H. Esworthy has been succeeded by the 
W. Hf. Esworthy Lumber Company. 

Florida. 

Jacksonville—-The West-Coffee Company has changed its 

style to the West & Reaves Lumber Mills. 
Iinois, 

Beecher—-Wilke & Weichen have been succeeded by Ruge 
& Bockelman. 

Benson-— Eckhart & Co. have been succeeded by the Ben 
son Lumber Company. 

Ifumrick-—Paul Kuhn & Co. have been succeeded by D. H. 
Dawley & Son, headquarters Dana, Ind. 

Mason City —The Mason Lumber & Coal Company has been 
succeeded by Weber & McHarry. 

Monmouth—-The coal and lumber interests of the Sipher 
Lumber, Coal & Ice Company have been sold to G. C. War- 
field, of Waterloo, Iowa. 

Indiana. 

Indianapolis— An increase in capital stock from $12,000 
to $30,000 hus been made by the Jose-Kuhn Lumber Com- 
pany. 

Rochester Ilendrickson Bros. & Co. have been succeeded 
by QO. M. Hendrickson & Co. 

St. Bernice—Paul Kuhn & Co. have been succeeded by 
I). Hl. Pawley & Son, headquarters Dana 

lowa. 

Cedar Rapids. The Voss Lumber Company is out of busi- 
ness. 

Stennett—W. KE. Draper has been succeeded by H. IE. 
Moore, 

Victor—-The Voss Lumber Company has been succeeded by 
J. W. Schultz, jr. 

Kansas. 

Lincoln—-The Home Lumber Company has been succeeded 
by the Burgner-Bowman Lumber Company. 

Smith Center--The Smith Center Lumber Company has 
been succeeded by the Hardman Lumber Company. 

Kentucky. 

Louisville—-The Blue Grass Lumber Comgany has increased 
its capital stock from $50,000 to $100,000. 

Louisville-—-The Norman Lumber Company has increased 
its capital stock from $50,000 to $75,000. 

Nebraska. 

Neligh —The Galena Lumber Company has been succeeded 
by the Farmers’ Blevator Company. 

Sprague—The Baker-Crowell Grain Company has been 
succeeded by the Farmers’ Grain & Lumber Company. 

New York. 

Brooklyn —The Empire House Wrecking Company has been 
succeeded by the Empire City Lumber Company. 

Brooklyn—G, A. Hawkins & Co. have been succeeded by 
G, A. Hawkins. 

New York—E. Lieberman has been succeeded by E. Lieber 
man & Sons. 

Roehester— George VP. Bortle has been succeeded by the 
G. VP. Bortle Company. 

North Carolina. 

Garland—-Herring & Hall have been succeedgd by the 
South River Lumber Company. 

Morgantown— Huffman & Bumgarner have been succeeded 
by Mace & Bumgarner, 

Winston-Salem—-The Globe Veneering Company has 
changed its name to the Sheppard Veneering Company. 

Ohio. 
Cincinnati George J. Wellman is out of business 
Oklahoma. 
Tyrone —-W. N. Wright has sold out to the Big Jo Lumber 
Company, of Wichita, Kan. 
South Dakota. 
Eagle Butte-O. W. Bonzer is out of business 
Tennessee. 

Union City——-C. T. Moss & Co. have been succeeded by 

the ¢. T. Moss Lumber Company. 
Texas. 

Gilmer—-The Commercial Lumber Company is closing out 

Madisonville—E. BE. Day, Jim Day, John McAdams and 
BL. T. Pool have formed a stock company and bought the 
lumber yard of the J. A. Hensarling Lumber Company. 

Vermont. 

Richford—-The C. C. Manuel & Sons Company has been 

succeeded by the Escanaba Manufacturing Company. 
Washington. 

Tacoma—-The Canal Timber Company has increased its 

eapital stock to $200,000 
Wisconsin. 

Cambria—-The Hughes Bros. Company has sold out to the 
Cambria Lumber Company. 

Hixton-—-The MecDirmid-Miller Lumber Company has been 
succeeded by the Chapple Hardware & Lumber Company. 

Wyoming. 

Casper—-The Casper Coal & Lumber Company has sold out 
to the Bingenheimer Lumber Company. , 

Riverton—The Hale & Neff Lumber Company is out of 
business. 





INCORPORATIONS. 





Alabama. 

Tuscaloosa—The Elledge Lumber Company, authorized 
capital $5,000. 

Delaware. 

Dover—-The North American Timber Holding Company, 
authorized capital $15,000,000; W. C. Brown, president of 
the New York Central Railroad Company, New York; E. C. 
Kinkbiney Des Moines, Iowa. 

Wilmington—-The American Timber & Coal Company, au- 
thorized capital $1,000,000; E. C. Buck, Thomas M. Stewart 
and George H. Black, all of Cincinnati, Ohio. 

Illinois. 

Chicago——The Birch Woodenware Manufacturing Company, 
authorized capital $2,500; Walter D. Cummings, Mary B. 
Cummings and others, 

Mazon—The Mazon Elevator Company, authorized capital 
$15,000. 

Indiana. 

Salem—'The Stout-Mehornay-Duckwall Company (wood 
material manufacturer), authorized capital $3,000; A. L. 
Stout, W. €. Shanks, C. F. Mehornay and others. 


Kentucky. 
_ Ifazard-——The Hazard Lumber Company, authorized cap- 
ital $5,000; T. S. Ward, H. C. Minich, W. S. Ward and 
others. 

Louisiana. 

Lake Charles—The Lake Charles Planing Mill Company, 
authorized capital $50,000. 

Maine, 

Ellsworth—-The Frye Pulpwood Company, authorized capi- 
tal $100,000; Edwin M. Frye, of Harrington; Henry WwW, 
Cushman, of Bangor, and others. 

Massachusetts. 

Boston——The Thulin-Murphy C meng (carved woods etc.), 
authorized capital $10,000; W. Thulin, Cambridge, preside nt 
and treasurer, 

Worcester—-The Griffin Flooring Company, authorized capi 
tal $10,000; A. P. Bliss, president; W. E. Griffin, treasurer, 
and A. T. Bliss. 

Michigan. 

Muskegon-—The Robert K. Mann Lumber Company, author 
ized capital $20,000. 

Minnesota. 

Cohassett—-The Superior Woodenware Company, authorized 
capital $150,000. 

Duluth—-The Gary Lumber Company, authorized capital 
$50,000. 

New York. 

New York-—The Indiana Flooring Company, authorized 
capital $20,000; William Threlkeld, 570 West One Hundred 
and Wighty- third street; Jerome H. Koehler, 47 Cedar street, 
and others. 

New York—-The Troy Brush Company, authorized capital 


$35,000. 
Ohio. 

Cleveland-——The Cleveland Column Company, authorized 
capital $10,000; A. F. Wagner, John F. Vosper, jr., Fred © 
Acker and others. 

Toledo—The Rib River Lumber Company, authorized capi 
tal $50,000; George F. Wells, E. Horton, P. F. Zerger and 
others. 

Oklahoma. 

Hleavener——The Judd Retail Lumber Company, authorized 
capital $6,000. 

Oklahoma City—-The Sawyer Furniture & Casket Manufac- 
turing Company, authorized capital $100,000; W. D. Clark, 
of this city, president; J. V. Cabell, vice president; LP. K. 
French, of Memphis, Tenn., secretary-treasurer. 

Pennsylvania. 

Vittsburg-—-The Cheat River Development Company (coal 
and timber lands etc.), authorized capital $50,000 ; Charles 
W. Held, William L. Hyatt, John M. Gleason, Frank P. 
Weaver and Glenn Hunter, all of Morgantown, W. Va. 

Union City—-The Caflisch Lumber Company, authorized 
capital $250,000; A. L. Caflisch, president; G. H. Miller, vice 
president, and others. 

South Carolina. 

Landrum—The Finger Lumber Company, authorized capi- 
tal $6,000; H. K. Finger, W. A. Anthony, R. L. Bunkhead 
and others. 

Orangeburg—The Orangeburg Lumber & Supply Company, 
authorized capital $10,000. 

Texas. 

Waco—The Durango Land & Timber Company, authorized 
capital $570,000. 

San Antonio—The Christian-Wathen Lumber Company, 
authorized capital $15,000; T. B. Wathen, Edward A, Chris- 
tian, sr. and others. 

Virginia. 

Norfolk—The International Butter Dish Corporation, au- 
thorized capital $100,000. 

West Virginia. 

Charleston—The Olive Hill Fire Brick Company (coal and 
timber lands etc), authorized capital $400,000 ; S. B. Chilton, 
W. G. McCorkle, J. E. Chilton and §S. Hess, all of this 


city. 

Carleston- -The General Refractories Company (coal and 
timber lands, lumber manufacture etc.), authorized capital 
$1,500,000. 

Eikhurst—-The Standard Lumber & Manufacturing Com- 
pany, authorized capital $50,000; F. W. Crane, H. T. Newell, 
of Pittsburgh; D. L. Arnold, of Jane Lew. 


BRITISH NORTH AMERICA. 
Manitoba. 
Winnipeg—T. D. Robinson & Sons (lumber and general 
building supplies), authorized capital $1,000,000. 
Ontario. 


Ottawa——The International Land & Lumber Company, au- 
thorized capital $2,000,000; R. H. Simmonds, 8. A. Hunting- 
don, A. H. Armstrong and T. A. Beament. 





NEW VENTURES. 





California. 
Merced—The Yosemite Lumber Company recently began 
Lusiness. 
Taft—-The Producers’ Lumber Company recently began 
business. 
Florida. 
Key West-—-The Key West Cigar Box Factory recently be 
gan business. - 
Illinois. 
Canton—-The Canton Sash & Door Company recently be 
yan business. 
Chicago—Samuel A. Spry, People’s Gas building, has en- 
tered the commission lumber trade. 
Michigan. 
Cadillac—The b ouenteetion of the Cadillac Chair Company 
has been com 
Dowagiac 
business. 


he Phillips Lumber Company recently began 


Mississippi. 
Byram—The Byram Veneer & Lumber Company recently 
began business. 
New York. 


Canisteo—The Hiowassee Lumber Company has been organ 
ized: H. P. Jack, W. P. Goff, of Addison; ¢. H. Hallett and 
M. H. Bennett, of Hornell, and D. Cc. Hunter, of Jasper. 

North Carolina. 
Hickory—-The Southern Desk Company recently entered 
the school desk manufacturing business. 
North Dakota. 
Moffit—S. White recently entered the retail lumber trade. 
Oklahoma. ; 

Mannsville—The Aylesworth Lumber Company recently 
entered the retail lumber trade. 

Pennsylvania. 

Harrisburg—The Harrisburg Bag & Box Company, 
Vernon street, has been organized. 


1528 
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South Carolina. 
Charleston—The Whipple Lumber Company is being or 
vanized. 
Tennessee. 
Nashville—F. L. Estes & Co., Incorporated, will engage in 
saw mill and wood working machinery business. 
BRITISH NORTH AMERICA. 
Alberta. 
Calgary—-The Coéperative Lumber Company has started a 
retail lumber business here. 
Pincher Creek—The South Alberta Haygrowers’ Company, 
Limited, has started a lumber business here. 
Medicine Hat—The New Lumber Company, Limited, has 
vagaged in the retail lumber business. 





NEW MILLS AND EQUIPMENT. 


wre 
Alabama. 
Jacksonville Louis Carson will establish a heading mill 
at this point. 
lowa. 
Keokuk-— The Taber Lumber Company will) rebuild mill 
recently destroyed by fire 
Maine. 
Portland S$. H. & A. R. Doten, lumber dealers, have made 
extensive improvements at their plant 
Ohio. 
Cincinnati The Kentucky Lumber samnpene 
build a standard gage railroad seven miles 


plans to 
ong in Tennes 
Oklahoma. 

Sawyer ‘The Sawyer Furniture & Casket Manufacturing 
Company, recently organized at Oklahoma City will establish 
a factory here. - 

Virginia. 

Suffolk---The Montgomery Lumber Company will) rebuild 

plant recently destroyed by fire. 
Washington. 

everett James J. Hill will erect a railroad tie mill at 

this point, also will establish a plant to treat railroad ties. 
Wisconsin. 

Antigo—The mill of the B. Heinemann Lumber Company 
will be rebuilt. 4 ; ; 

Kau Claire—A. C. Ikern will establish a factory for manu 
‘acture of faney and hand carved furniture. 





CASUALTIES. 


; Idaho. 

Valley— ‘The Brooks-DeLong Lumber Company's yards were 

burned; loss covered by insurance, 
Louisiana. 

Bogalusa-—The saw mill, which at one time belonged to 
Code & Bushong, afterward bought by the Bank of Bogalusa, 
was totally destroyed by fire July 14; loss $3,000, no in 
surance, 





Michigan. 
Labranche -The mill of the Wisconsin Land & Lumber 
Company was destroyed by fire recently ; loss $8,000, 
Mayfield—Mrs. J. 1 Gibbs’ shingle mill was burned 
July 10. 


New Jersey. 

Perth Amboy— lire destroyed the planing mill of the Perth 

Amboy Dry Dock Company July 11; damage $1,200. 
New York. 

Brooklyn—-Fire did $15,000 damage to the South Brooklyn 
Packing Box Company’s plant at foot of Twenty-first street. 

Brooklyn—FVire recently damaged the 2-story frame mold 
ing mill of KE. ’.. Pease & Sons, Sixty-second street and 
Twenty-third avenue; loss $5,500; insured 

North Carolina. 

Lane——-The sawmill plant of the Racoorda Lumber Com 
pany was destroyed by fire July 7; loss between $15,000 
and $20,000, with no insurance. 

Virginia. 

Suffolk—-The saw mill and planing mill plant of the 
Montgomery Lumber Company was burned July 9%; loss 
$40,000. 

Washington. 

Bellingham—-D. H. DeCan’s shingle mill at Alki was 
burned to the ground July 13; loss $5,000, $1,500 insurance. 

Colville—Vire in the lumber yard of B. F. Blair recently 
destroyed 700,000 feet of lumber; loss $10,000, insurance 
$7,300. 

Friday Harbor—The plant of the Western Mills & Lum 
her Company was destroyed by fire recently; loss $10,000, 
partly covered by insurance, 

Lyle—The Western Pine Lumber Company's saw mill at 
Wright's station was burned recently. 


Wisconsin. 
Antigo--The B. Heinemann Lumber Company's saw mill 
was burned last week; loss $40,000, covered by insurance. 


4 Crosse—Fire destroyed $5,000 worth of timber in the 
yards of the Smith Manufacturing Company July 17. 

_ Peshtigo—The Bird & Wells Lumber Company's construc 
tion train, and about 1,000,000 feet of lumber were destroyed 
by fire recently ; loss about $6,000. 

BRITISH NORTH AMERICA. 

British Columbia. 
! lire recently destroyed two dry kilns and shin 
gle mill of the Ladysmith Lumber Company; loss $18,000, 
Insured, 

Port Moody—Four dry kilns, some lumber and a boarding 
house of the Emerson’ Lumber Company were burned re 
cently ; loss $20,000, fully covered by insurance. 

Quebec. 
_Calumet-——The lumber mills owned by the Riordon Paper 
Company, with 8,000,000 feet of lumber, were destroyed by 
fire July 13; loss over $200,000; insured. 


TROUBLE AND LITIGATION 


BIRMINGHAM, ALA., July 16.—An interesting arbitration 
proceeding, the Lockland Lumber Company, of Cincinnati, 
Ohio, vs. the Autauga Lumber Company, the Oden-Elliott 
Lumber Company and Oden & Elliott, of Alabama, involving 
$12,000, is being heard in the circuit court, with Col. T. O. 
Smith, vice president of the Birmingham Trust & Savings 
bank, acting as referee, The Alabama concerns were shippers 
of lumber to the Cincinnati concerns, and a dispute having 
‘risen as to a settlement between them, growing out of 
the quality of lumber shipped, they decided to submit the 
matter to a board of arbitration for adjustment. 


Nanaimo 














, LINCINNATI, OHIO, July 16.—The United States court of 
seals set aside the judgment for $4,000 in favor of 
praintitr recently rendered by the United States court at 
Marquette, Wis., in the case of Leaper vs. Huebel. Leaper, a 
“seing contractor at Green Bay, Wis., sued C. J. Huebel, of 
Menominee, Mich., for alleged breach of contract in fafling 
to take consignment of logs. 


BEMIDJI, MINN., July 20.—A verdict has been returned 
by a Crookston jury against the Canadian Northern Rail- 
road Company awarng twelve farmers and one insurance 
company damages for loss sustained during the Baudette 
and Spooner forest fires. The verdict for the lumber writers 
is important owing to the fact that the balance of the 
insurance companies are combining their losses, amounting 
to $825,000, preparatory to starting a suit against the 
Canadian Northern company. 


HATTIESBURG, Miss., July 19.—The plants. of the Rich 
Lumber & Manufacturing een and the Hattiesburg Ice 
& Coal Company were sold recently by Judge N. C. Hill, as 
trustee, to the First National Bank of Commerce. The 
companies will be reorganized under a new charter and a 
new name. 

OTTAWA, ONT., July 18.—When the assets of the Imperial 
Paper Mills of Canada, Limited, and the Northern Sulphite 
Mills, of Sturgeon Falls, were offered for sale at auction 
before Chief Justice Falconbridge July 14 there were no 
bidders. The liquidator, Mr. Clarkson, has been instructed 
to dispose of them privately. 


Burra.o, N. Y., July 17.—Charles H. Shepard, lumber 
dealer of this city, has filed a bankruptcy petition; Habili- 
ties $15,976, assets $3,697. 

WINNIPEG, MAN., July 16.—Dunn Bros., lumber and 
builders’ supply agents and dealers, have made an assign- 
ment. 


ATLANTA, GA., July 15.—The Sears & Clark Lumber Com- 
pany has gone into receiver’s hands, W. B. Garner being 
named receiver, 

PRINCESS ANNE, VA., July 18.—The saw will plant of 
the Princess Anne Manufacturing Company was sold at 
auction July 6 to William Dean for $1,785. 


GREENSBURG, Ky., July 16.—L. P., 
has filed a petition in bankruptcy. 


tardin, lumber dealer, 


SHREVEPORT, LA., July 15.-—The MeCarty Lumber Com- 
pany; receiver appointed. 


MEMPHIS, TENN., July 17.—-The N. Butler Haynes Timber 
Company; receiver appointed. 


CINCINNATI, OnIO, July 16.—In the involuntary bank- 
ruptey proceedings against the Columbia Carriage Company 
evidence was heard in the circuit court July 17. The credit- 
ors filing the suit object to a proposed settlement of 60 
cents on the dollar, alleging that the concern has assets 
over $400,000. 


The creditors, representing claims of $143,000 of $172,000 
liabilities of the Vollmar & Below Company, Marshfield, 
Wis., met in that city last Saturday, July 15, and appointed 
George Chapman, of Stanley, Wis.; A. R. Owen, of Owen, 
and B. F. McMillan, of MeMillan, trustees to carry on the 
affairs of this concern until such time as all the creditors 
shall have been paid. This was a friendly assignment, and 
the Vollmar & Below Company has the sympathy of all of 
its creditors and they will endeavor to so conserve the assets 
as to leave something to enable the concern to start in 
business again. 

New ORLEANS, LA., July 19.—Creditors of the Indiana 
Manufacturing & Lumber Company, of Jackson, Miss., have 
nade application for appointment of a receiver. 


OBITUARY 


William F. Chrystal. 


MUSKEGON, Micu., July 17.—One of the best known 
machinery manufacturers in America passed away in the 
death of William F. Chrystal, secretary of the Rodgers Iron 
Manufacturing Company, of this city, who, in that capacity, 
had made the acquaintance of lumbermen throughout the 
country, and, it might well be said, throughout the world. 
Hlis life was a remarkable example of devotion to a par 
ticular occupation and particular interests. For forty-six 
years he had been a resident of Muskegon, and for forty-five 
years he had been identified with the Rodgers concern, 

“ Mr. Chrystal was born in Ayrshire, Scotland, October 17, 
1843, and educated at Cheltenham, England, and Dublin 
and Cork, Ireland. He came to the United States in 1865 
and very shortly thereafter located in Muskegon. He was 
first employed as a bookkeeper by the old lumber firm of 

















WILLIAM F 


CHRYSTAL, DECKASED 


Ryerson & Morris. The late Alexander Rodgers, senior, had 
established the Rodgers Manufacturing Company in 1858, 
In December, 1865, Mr. Rodgers employed Mr. Chrystal and 
soon put him in charge of the books; ever since, for a 
period of forty-five years, they had been under Mr. Chrys- 
tal’s personal care In the early seventies he became a 
stockholder, when the Rodgers concern was organized as a 
stock company, and he was at that time elected the com- 
pany’s secretary. 

Mr. Chrystal’s service with the Rodgers company was the 
longest example of continuous service in this city, and 
undoubtedly one of the longest in the state. His faithful 
adherence to one business, and industrious study, gave 
him a most intimate knowledge of sawmill machinery and 
made him an influence in its development. During the 
twoscore years and more that Mr. Chrystal was with the 
Rodgers concern that company originated and placed on the 
market many new sawmill devices. Mr. Chrystal had a 
vreat deal to do with designing and perfecting this machin- 
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ery to conform to the changing requirements of lumber 
manufacture, and he thus contributed no small part to the 
advancement of the lumber industry. 

Mr. Chrystal was married in 1864 in Cork, Ireland, to 
Miss Kate Bowan. He is survived by his widow and three 
children, Mrs. E. H. Rand, Robert B. Chrystal and William 
B. Chrystal. 

Mr. Chrystal was a member of Muskegon lodge No. 32, 
Knights of Vythias, Royal Arcanum and Court Iron 899, 
, OF His death occurred at Hahneman hospital in 
Chicago, Saturday, July 15, and was due to Bright's 
Olsease. 


Frank J. Irwin. 


GosuHeEN, INpD., July 15.—Frank J. Irwin, bachelor, aged 60 
years, head of the Salem bank and the Goshen Lumber Com- 
pany, died July 9 in a Chicago hospital, following an opera- 
tion. Mr. Irwin was the son of John W. Irwin, an earl 
settler of Elkhart county. He was a graduate of Cornell 
University. During his Ife he manifested a keen Interest 
in theatrical affairs and for years he was actively engaged 
in theatrical management. Upon the death of his father 
fifteen years ago, he became head of the Salem bank. Also, 
he had control of the Haseall-Irwin Lumber Company. His 
sole survivor is his sister, Mrs. Francis E. Baker 





rr 


Edward Decker. 


Maninetre, Wis., July 16.—Edward Decker, of Casco, 
aged 84 years, well known Wisconsin lumberman, banker and 
railroad promoter, died July 9. He was born in Maine 
May 2, 1827, and moved to Boston, Mass., at the age of 16 
years. In 1845 he came to Wisconsin and was one of the 
first lumbermen to locate along the Wolf river. In 1855 he 
went to Kewaunee county, where he held offices of county 
clerk, register of deeds, a and clerk of the court. He 
engaged In the banking business in Green Bay in 1872, in 
which be continued until 1875. He served in the upper house 
of the Wisconsin legislature in 1860-61. Since his retirement 
from active business Mr. Decker had resided at Casco. 








Robert Meighen. 


MONTREAL, Quz., July 15.—This week the death of Robert 
Meighen, capitaiist and manufacturer, occurred. Mr. Meighen 
was a director of the Canadian Pacific Rallroad Company, of 
the Bank of Toronto, president of the Lake of the Woods 
Milling Company and the New Brunswick Central ——- 
Also he was one of the largest holders of timber and pulp 
areas in the province of New Brunswick. 


~~ 





— 


F. 8S. Sprague. 


CENTRALIA, WASH., July 14.—F. 8. Spragne, for years 
engaged in the mercantile business in this city, died this 
week In San Jose, Cal. Of recent years Mr. Sprague'’s 
attention had been directed to timber land operations. 





Joseph Milner. 


MusKkeGcon, Micn., July 10.—Joseph Milner, a_ pioneer 
saw mill man, died recently at the age of 89 years. For 
years he directed the work of the Wileox Bros. and the 
Thayer Lumber Company's saw mills and was well known 
to western Michigan lumbermen. 





Z. A. Kay. 


CINCINNATI, Onto, July 17.—Z. A. Kay, a retired lumber 
dealer, died at his home in Hyde Park, July 138, at the age 
of 52 years. A widow and one child survive. 





THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 26. 





Since the settlement of the brick strike new build 
ing in Chicago and suburbs has increased materially, 
with the result that it has acted as a bolster to the 
local movement of lumber. This new business is com 
ing in steadily and, as a result, many of the yards re 
port a satisfactory trade so far as volume is concerned. 
Competition, however, is so keen that some of the 
yardmen are not getting what they believe should 
be their proportion of orders. Country trade is some 
what quiet and is likely to remain so until after 
harvest. Crops from all reports will be large and 
dealers are more hopeful than ever of a strong de 
mand toward fall. 

Lumber receipts at Chicago during the week ended 
July 15 were 40,026,000 fect, against 50,687,000 feet 
for the corresponding week in 1910. Total receipts 
from January 1 to July 15 amounted to 1,049,252,000 
feet, against 1,403,631,000 feet for the corresponding 
time in 1910. Shipments of lumber during the week 
ended July 15 were 16,066,000 feet, against 18,226,- 
000 feet for the corresponding week last year. Total 
shipments from January 1 to July 15, 1911, aggregated 
416,169,000 feet, a decrease of 154,710,000 feet under 
those of the corresponding period last year. Re 
ceipts of shingles show increases over the correspond- 
ing periods last year. 

Chicago Lumber Receipts and Shipments. 

Reported by George I", Stone, secretary of the Board 
of Trade. 

RECEIPTS —-WEEK ENDED JULY 15, 1911. 





Lumber. Shingles. 
ni .. ee ae ee ; 40,026,000 10,966,000 
1910. > 50,687,000 9,827,000 
SINS, 5.51 03e wia'a5 0.0 ca . eee 1,139,000 
Decrease BGiGGAGOO 2 keceeces 
TOTAL RECEIPTS JANUARY 1 TO JuLY 15, 1911. 
Lumber. Shingles. 
1911 . 1,049,252,000 246,517,000 
1910 3 1,4038,631,000 238,016,000 
NINES Sc lire. duoc tae bade ee ee 


Decrease ons “et 354,379,000 ~=....... 
SHIPMENTS WEEK ENDED JULY 15, 1911 


Lumber. Shingles 


heoaa . . 16,066,000 6,042,000 
1910 . ‘ 18,226,000 9,435,000 
Decrease 2,160,000 3,393,000 
TOTAL SHIPMENTS JANUARY 1 TO JULY 15, 1911. 
Lumber. Shingles. 
1911 ; a 416,169,000 193,413,000 
Beno ... ‘ .. 570,879,000 236,672,000 
Decrease 154,710,000 43,259,000 
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Camp Manufacturing Co. 
FRANKLIN, VA. 
Selling also output of Marion County Lumber Co., Marion, N. C. 


Saw Mills, 600,000, 


| ; MILLS: FRANKLIN, VA.; ARRINGDALE, VA.; BUTTERWORTH, VA.: WILMINGTON, N. C. 


\ EASTERN SALES OFFICES: () 


NEW YORK: | Madison Avenue, GEO. W. JONES, Manager, Telephone 982 Gramercy, 
PHILADELPHIA : Real Estate Trust Building, E. D. WOOD, Special Agent. 
PITTSBURG: Frick Building, J. D. HOLLIHAN, Manager. 


If It’s Made—We Make It. 











Planing Mills, 400,000. 



































RECEIPTS BY WATER. 
Week ended July 15, 1911, 7,254,000 feet. 
Permits issued by the Chicago building department 
during the week ended July 19 were: 


CLass— No. Value. 
Cnder S1000 on ccececs. aataans 10 $ 6,675 
$ 1,000 and under $ 5,000.... ‘ 1138 315,050 

5,000 and under 10,000... 47 291,100 

10,000 and under 25,000... ich 36 496,800 

25,000 and under 50,000. . 7 225,000 
50,000 and under 100,000..... sede 5 320,000 
if. A. Stange and William Schaller, 4-story 

GOS, n.6 0 0.0. 0:0-0'w016. 6:6 0:0-0.0:0 6-00 100,000 
G. O. Gordon, 3-story brick apartment.... 1 160,000 


Rogers & Hall Company, &-story concrete 
mercantile building ....... Serer ere 
Rothschild Company, 17-story brick depart 


175,000 







RTE ove SW biere elec a ws Wis 40k We wee 3,000,000 
Totals for week... ..-. 222 $ 5,089,625 
Average value for week a , oes 22,926 
Totals previous week........... - 210 1,938,790 
Average valuation previous week. é ee 9,232 
Totals corresponding week 1910. ae 1,138,250 


1 2: 
5,057 50,768,210 
4,110 47,705,300 


Totals January 1 to July 19, 1911 5 
Totals corresponding period 1910. 6 
Totals corresponding period 1909. 5 
Totals corresponding period 1908.....4 
Totals corresponding period 1907... ..4,7: 
Totals corresponding period 1906 4 
Totals corresponding period 1905. 3 
Totals corresponding period 1904. 5 
Totals corresponding period 1908 2 





Northern Pine. 








Chicago. Reports emanating from primary points 
are to the effect that prices are fairly well main 
tained. Stocks are small and the cuts of mills are 
said to be contracted for in most cases for the 
season. Prices in this market at wholesale are 
strong. Retail prices are disposed to weakness be 
cause of competition in figuring on local bills, which 
may be said to be a condition always prevalent in 
the Chicago retail market. Common grades of north 
ern pine are moving fairly well, with prices steady. 


eee 


Minneapolis, Minn. Demand is below a seasonable 
normal. Locally it runs about half of last year at 
the corresponding period, but that is due mainly to 
the fact that there are fewer shippers, and that stocks 
of dry lumber are low. By another month supply 
will be better, as June cutting will be in condition to 
ship. Retailers are buying conservatively. ‘They are 
waiting to see what their prospects are for fall trade 
before loading up. Crop damage from drouth seems 
to be heavy in southwestern Minnesota, South Dakota, 
a part of North Dakota and in Iowa and Nebraska, but 
in the more northern territory crops are first class 
and business should be good. 


eee 


Bay City and Saginaw. local business has been 
somewhat disturbed during the week by the fires to 
the north. Manufacturers and dealers here report 
a fair volume of business, with a steady and fine 
range of prices. Receipts of lumber by water during 
the week have been light, and rail receipts have been 
more or less interrupted. The market presents no 
new features and there will be little of especial inter 
est to the trade for a month, when the summer rest 
is over and the fall business comes on. More build 
ing is in progress through the state and in the cities 
than last year and this is absorbing a good quantity 
of lumber. 





North Tonawanda, N. Y. Trade is showing signs of 
improvement and dealers have been much encouraged 
over the improved prospects. The volume of business 
being transacted is still below normal, but the activity 
that has characterized the market of late gives promise 
of bringing about a stronger tone than is usual at this 
time of year. Sales in New York territory during the 
last week have been more frequent and of greater size 
than for several weeks, and the shipment of stock 
for export trade has added considerably to the amount 
of business being booked. 


—eeeeereer 


Buffalo, N. Y. ‘Trade is fair, but not as snappy 
as it might be. Export demand is comparatively sat- 
isfactory and is more active than domestic. A number 
of yardmen state that foreign orders have held up 
well when domestic business has been inclined to drag. 
The lower grades have moved more rapidly as a rule 
than the higher, as the lines of industry calling for 
the latter material have not been in need of stock 
recently. 





Pittsburgh, Pa. In view of the extreme heat that 
marked the opening of July, the fact that there is no 
particular activity in the business has not caused 
disappointment. The current run of orders, however, 
appears to be fair and the prices show no ghange. 
Good stocks are not plentiful and lower grades are 
fairly well sold up. 


Eastern Spruce. 








Boston, Mass. Business is still light in this market, 
retailers having few large orders in sight. There 3s 
some uneasiness regarding prices. The general price 
asked for frame, 9-inch and under, is $23.50. Man) 
buyers believe that prices will be easier unless there 
is a marked improvement in demand, but manut 
turers and dealers are talking a possibility of a high’ 
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level of values within a few weeks. No one looks 
for an immediate advance, but some state that by 
early fall prices will show considerable more strength. 
They base their ideas of higher prices later on on 
the fact that many of the mills will be short of logs, 
due to the low condition of the rivers and streams. 
Random is in quiet call and demand for spruce cover- 
ing boards is light. 
nnn nnn 

New York. Cargo shipments are about as slow as 
they ever have been at a corresponding period and, 
although car orders show up well in the aggregate, 
business lacks snap. Prices are well held and, con- 
sidering the difficulty in moving logs to mills, would 
be much higher with a normal demand. Yards carry 
sufficient supplies that take care of their customers 
and doing little replenishing. 





Buffalo, N. Y. Demand is light on account of the 
impossibility to°sell at prices below hemlock and yel- 
low pine. Like a good many other kinds of lumber 
spruce is mostly in favor this summer with the buyer 
who thinks he is getting under the market price. 





Pittsburgh, Pa. Little change is noted in demand. 
Dealers and millmen report a steadier tone to prices. 
Clear spruce is in good demand. 


White Cedar. 


Chicago. A fair volume of business is reported 
for cedar products. The call for posts is somewhat 
light, but fully as good as it is expected to be at 
this season of the year. Telegraph and _ telephone 
poles are being absorbed by rural companies, which 
are coming into the market from time to time for 
this material. 








eee 


Minneapolis, Minn. The post is dull market. Some 
orders are being placed for fall delivery on the theory 
that a better assortment can be secured at this time, 
the large rounds being comparatively scarce, and they 
are certain to advance in price this fall. Pole business 
is spasmodic. Minnesota producers are doing very 
little in the woods this summer, and are more inter- 
ested in the prevention of forest fires than in anything 
else. 





Hardwoods. 


PPPS 


Chicago. Wholesalers and representatives of mills 
report that trade has been slightly more active the 
last week and, although the factories are not buying 
as heavily as they did earlier in the year, piano and 
interior mill concerns have bought stock amounting 
in the aggregate to fairly large proportions. The im- 
plement and furniture factories seem to be play- 
ing a waiting game, buying only such stuff as they 
really must have. Plain oak is not any more plenti- 
ful than it has been and prices are, therefore, firmly 
maintained. Quarter sawed white oak remains prac- 
tically unchanged, both as to price and demand. Quar 
ter sawed red oak displayed slightly more animation 
and prices have not advanced. Red gum is in good 
demand and is selling at list. Cottonwood offerings 
are being absorbed more readily and prices are 
frm. Among the northern woods birch is as active 
as ever in all thicknesses and grades. Basswood 
is said to have regained a little strength, but not 
enough to bring it anywhere near its former demand 
or price. 





Minneapolis, Minn. Values are firm, with good pros- 
pects of an early fall trade. The supply of northern 
hardwood is heavy and new stocks are in shipping 
condition, but with the big demand that has ruled 
for birch and maple dealers have no fear that prices 
will soften. Oak is selling steadily in small lots. 

St. Louis, Mo. Local business is still irregular, but 
there is unquestionably a better tone in the market. 
Inquiries are more plentiful and their volume and 
tone indieate a restoration of the confidence which 
fled at the prolonged drouth which has just been 
effectually broken in all sections of this territory. 
Sales are fitful, but all the dealers are getting some 
business, although in small lots. A feature of the 
buying this week is the fact that all orders are for 
tush shipment. Stocks in St. Louis are full, but the 
same is not true of the milling district. In producing 
territory stocks are low and broken. Prices are said 
to be fairly well maintained. The best movement this 
week is in low grade stock, with red gum the leader 
by several lengths. 





Nashville, Tenn. Most of the local manufacturers 
report business quiet and a few state that they have 
no cause for complaint. Inquiries are more numerous 
and prospects are that the buyers will not remain 
much longer out of the market. Improvement is re- 
ported in wide poplar and red gum continues to sell 
well. Plain oak is in active call, especially red. Quar- 
tered oak is quiet. Cypress shows some improvement. 

Louisville, Ky. Business remains quiet, although in 
some cases a quickening of the demand is reported. 
Prospects are reported to be good. Local interests are 
shipping a normal volume of lumber on contracts, but 
orders are being booked for immediate delivery in 
less number than usual. Plain white oak continues 
to sell well, and poplar is also moving in good volume. 


Ash is in better demand. Quartered oak is, selling 
somewhat better, and red gum continues to move 
briskly. 





Baltimore, Md. At least outward evidences of real 
activity in the hardwood trade are wanting. Many 
of the hardwood men admit that the trade current 
is sluggish and that there is nothing especially at- 
tractive in the present situation. At the same time 
they also concede that while orders are not received 
in such volume as to keep a concern going for any 
length of time, they continue to come in fast enough 
to keep the wheels moving. Information from the 
mills is still to the effect that stocks do not exceed 
moderate proportions. Here and there additions to 
assortments may have been made, but in the main 
the manufacturers are fairly well sold up. Oak, ash 
and other woods are being called for somewhat more 
freely by the furniture factories, which are approach- 
ing their busy season, and the only really unsatis- 
factory feature in the trade is the lack of ‘call for 
sound wormy chestnut. Some apprehension is being 
expressed about the export business in wagon oak 
planks, shipments of which lately have exceeded the 
foreign needs, with the result of a return of some 
of the conditions complained of last season. 

i i i i i el 

Cincinnati, Ohio. Plain white oak is receiving some 
attention, although the great bulk of the trade is in 
red oak, and red and white mixed, both quarter-sawed 
and plain, for manufacturers’ grades. Heavy oak tim- 
bers, car stock and oak ties are in good demand at 
the mills. Call for chestnut for the eastern building 
trade is fair and manufacturers’ grades are receiving 
fair attention, with some inquiry for rough heavy 
stock; low grade stuff slow. High grade red gum is 
in good demand, with inquiries active for saps and 
common; low grade gum is moving fairly well. Tupelo 
is attracting increasing attention. Manufacturers’ 
grades of ash are in demand, with movement noted 
in the demand from the carriage and wagon industry. 
Hickory wheel and shaft stock continues to move 
fairly well and the inquiry for hickory boards con- 
tinues. Birch in furniture grades is receiving some 
attention. Buckeye, basswood, cottonwood and other 
hardwoods are moving well. Foreign demand for 
manufactured lumber is lighter. Walnut logs for 
export are in good demand. 





Columbus, Ohio. Improvement is reported in the 
demand and prices have been well maintained in every 
variety and grade. One of the best features of the 
market is the better buying of manufacturing estab- 
lishments and there is also an increase in the demand 
from yards. Building is active and the retailers have 
been doing a good business for that reason. Dry 
stocks are not large and collections are easy. Quar- 
tered oak is in fair demand, Ohio river prices being 
as follows: Firsts and seconds, $77; No. 1 common, 
$50. Plain oak is selling well at these quotations: 
Firsts and seconds, $50; No. 1 common, $33, and No, 2 
common, $21. There is a good demand for chestnut 
at the following figures: Firsts and seconds, $50; 
No. 1 common, $36; sound wormy, $15. Basswood also 
is in good demand. 

New York. Plain oak, ash and chestnut are strong 
in price, but offerings of ‘quartered oak are large and 
the demand is unusually dull. The best market is for 
birch and maple, in which prices are strong and well 
held. Local factory trade is quiet and millworkers 
see little to encourage them to anticipate their wants. 
A great deal of buying on a small seale is being done 
in mixed lots for quick shipment. 

OOOO 


Buffalo, N. Y. Hardwoods continue to sell more or 
less slowly, as is to be expected at this season. The 
aggregate volume of business compared favorably with 
that of last year, however. Prices in most woods 
continue firm, although quartered oak is not very 
strong. Plain oak is still one of the leading woods 
at most yards, and others selling comparatively well 
are maple, birch and chestnut. Receipts by lake have 
been fair lately and the assortments in the yards are 
more complete than they were a month ago. 


—_—eeaee 


Pittsburgh, Pa. Hardwoods of the higher grades are 
in demand and prices are firm. In the low grades the 
situation is somewhat less favorable, as offerings have 
increased and prices have shown a tendency to soften 
in a few isolated instances. Oak is in fair demand. 
Poplar is moving better and chestnut sales are said 
to have been larger the last ten days. Maple flooring 
is in fair demand and new business is expected to 
appear within a few days. In good grades of hickory 
the demand remains strong and the tone of inquiry in 
dicates that buyers are in need of supplies. Prices 
are firm. Good ash is in a fair position on both sides 
of the market. 


eee? 


Boston, Mass. This market has ruled less active 
during the last two weeks. Prices are steady, except- 
ing in quartered oak, which is still being offered by 
some manufacturers at concessions. Plain oak is 
well held and offerings smail, as a rule. Call for 
maple has been fair and birch continues to attract 
attention. Brown ash is also firm and offerings are 
small, 





Hemlock. 


Chicago. The hemlock outlook is bright. Whole- 
salers do not display overanxiety to sell and the re- 
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sult is that, while occasional concessions are heard 
of, the market on the whole is in fairly good condi- 
tion. Stocks in the North are assorted none too 
well. 

Pittsburgh, Pa. Although hemlock is not moving 
rapidly there is enough new business to hold prices 
steady, while the trade appears to be confident that 
conditions will shape themselves satisfactorily during 
the early fall. Mills report steady operations and 
satisfactory shipments. Eastern buying is encouraging 
and inquiry is fairly active. 


~~ 





Buffalo, N. Y. Receipts by lake have been increas 
ing, so that stocks are in good shape. Trade is fair 
and would be better were it not for the planing mill 
strike. 

Cincinnati, Ohio. ‘There is a fair movement of 
manufacturers’ grades, with some improvement noted 
in the buying for the carriage and wagon industry. 
Low grade stock is receiving a fair attention. 





Poplar. 





Chicago. ‘This wood, although in sufficient supply 
to meet the wants of the trade, is being disposed of 
without difficulty. ‘Trade seems to be gathering 
strength and in a short time is expected to be in 
excellent shape. Manufacturers’ representatives 
state that, while the yard trade in Chicago is some- 
what quiet, they are disposing of large amounts of 
lumber in adjacent territory. 





Baltimore, Md. Poplar is about holding its own, 
with the mills able to dispose of their common stuff 
fast enough to prevent accumulation. Higher grade 
lumber is always in fair request, and no pronounced 
difficulty is experienced in marketing it; and, with 
the lower grades no longer difficult of disposal, mill 
owners feel that they are doing*well. It is not to be 
supposed, however, that the market has developed any 
decided eagerness to absorb supplies. Energetic work 
is required to find takers. Poplar has been shipped 
freely to foreign markets, and some apprehension has 
been expressed that this business is in danger of 
being overdone. Demand from domestic buyers shows 
indications of improvement, furniture and other con- 
suming factories finding it necessary to augment their 
stocks so as to be in a position to increase their output. 

Columbus, Ohio. Demand remains steady and prices 
are firm. Wide sizes are in request at from $80 to 
$130. Ordinary sizes are quoted as follows: Il irsts 
and seconds, $57; No. 1 common, $36; No. 2 common, 








$23, and No. 3 common, $15.50. 
eo 
Fir, Spruce and Cedar. 
Chicago. A seasonable and not unexpected lull is 


being felt by wholesalers and mill representatives 
handling West Coast products. ‘The market lacks 
snap and the demand for fir is confined practically to 
small rush orders for repair work. Spruce yard stock 
continues in fair demand with prices steady. 
ee 

Tacoma, Wash. Millmen are finding the fir market 
gradually improving and prices some firmer, although 
prices have not advanced any and are still consid 
erably below the fair profit. Dimension is in demand 
for quick shipment and has stiffened. Railroads are 
doing no buying except for repair work. Crop condi 
tions in this locality are very favorable. Cargo trade 


remains healthy, with a large amount of foreign 
shipping being done. Local trade is about normal for 
July. 


oe oe 


Seattle, Wash. Demand for yard stock continues 
light. There is, however, a good demand for manu- 
factured specialties, tank stock and the like, and good 
prices are obtained for such lumber. Cargo business 
is good, both foreign and coastwise, and most of the 
cargo mills ure loaded with orders. The continued 
curtailment of lumber is beginning to show effects in 
a slight stiffening in all grades of lumber. 


—oOeoenurrr™” 


Portland, Ore. There is a good local demand, with 
«a fair amount of rail business, and considerable ‘ma- 
terial is going foreign. ‘The mills are in operation, 
but the logging camps are closed and probably will 
not resume operations until September. Manufacturers 
complain mostly against the prices obtainable, the 
volume of business being fair. 

Buffalo, N. ¥. Trade is reported dull in both fir and 
spruce and dealers state that their information is to 
the effect that sections further west are experiencing 
the same state of dullness. They point to the foreign 
trade by way of contrast, saying that it is much more 
active. The lack of railroad buying still affects the 
domestic dealer. Red cedar siding is selling well. 





Western Pine. 


Chicago. Demand for both California sugar pine 
and white pine is fair. Shipments continue coming 
in at a fair rate and wholesalers are now offering 
better stock to select from, Inland Empire white pine 





is moderately active also, with larger offerings, s‘ocks 
heing in better assortment. 

Spokane, Wash. General opinion among manufac- 
turers is that the market will remain quiet until 
after the presidential election. Reports from middle 
western territory are that yard stocks are broken, 
but, owing to the light demand and the uncertainty 
of the money market, retailers are not placing any 
large orders, 





Southern Pine. 


Chicago. lkecent rains in the South and West have 
assured bountiful harvests and yellow pine men pre- 
dict an active fall demand. Labor troubles in the 
South may force the mills to shut down and should 
this happen southern pine prices will assuredly ad 
vance, as there would not be enough stock to supply 
the fall trade. Some operators claim that they are 
now able to sell stock at the large centers at improved 
prices. While there is no tangible evidences of big 
business the tendency is in the direction of a firmer 
market. Yard demand has not improved greatly, but 
inquiry is better than for some time. 





a 

Kansas City, Mo. This market, so far as price is 
concerned, is unchanged, and demand is holding its 
own, with a more encouraging outlook for improve- 
ment on account of the benefit to crops by rains. 
Very encouraging crop reports are being received from 
nearly all sections of this territory, and there is a 
yood prospect for fall trade. There is an entire ab- 
sence of pressure so far as the requirements of the 
retail trade are concerned. Manufacturers are not 
inclined to let prices decline, and many conservative 
lumbermen who have watched conditions carefully for 
months are of the opinion that there will be no 
slump in prices this fall. Mill stocks have increased 
slightly, but they are not heavy. The activity of the 
railroads is very gratifying to manufacturers and if 
the schedule for railroad material now in the hands 
of lumbermen result in orders there will be more 
activity in the market than has been evidenced for 
many weeks. The export trade is not heavy, but 
prices are firm. 


St. Louis, Mo. ‘This market shows u tendency toward 
revival, which is surprising considering the fact that 
this is the quiet time of year. Inquiry is continuous 
and indicates a desire of the trade to keep hold of the 
market pulse. There is also a great shortage of 
stocks in buyers’ hands, as indicated in the rush 
orders, which are for small lots and do not aggregate 
any considerable volume, but they show that the 
country is short of stock. Stocks at distributing points 
are low and broken and are not being accumulated 
in any great proportion in exeess of the demand, 
owing to the labor disturbances in the sawmill terri- 
tory of the South. Prospects from a consuming stand- 
point are encouraging. Recent rains have broken the 
drought and reinstated confidence. 

BBL DI I 

Baltimore, Md. Manufacturers state that they are 
receiving plenty of orders, or at least enough to keep 
them going, and that there is no need to make price 
concessions. The competition at points of demand 
is apparently as keen as ever, there being a number 
of bidders for every order, and prices are shaved. It 
frequently happens, in fact, that the .concessions of- 
fered reduce the return to the seller below the figure 
which would enable him to make a margin of profit. 
The leading Georgia pine men feel that they must 
have ample stocks on hand to meet possible wants, 
and the receipts have been free. But such assort- 
ments are selected largely with a view to meeting the 
special requirements of certain classes of consumers. 
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New York. Although the demand is quiet prices 
hold up well and there is less irregularity in some 
lines than a month ago. Local stocks are more or less 
broken. An improvement in the situation is expected 
by fall. 





Cypress. 


New Orleans, La. Some improvement in inquiries, 
particularly for ties and other railroad stock, is noted. 
The call for upper grades has improved slightly; 
otherwise the situation seems to be without change 
or feature. Demand is seasonably quiet. Prices, by 
some accounts, are slightly off in spots, but are rated 
firm generally. Mill stocks, are not unduly heavy, 
nor any too well assorted, though the character of the 
business offered, and its somewhat limited volume, 
permits prompt shipment in most cases. Millmen re- 
gard the outlook encouragingly and a good demand is 
expected by or before early fall. 

i 

Chicago. Demand for factory and tank stock is 
active and it is reported that sales of cypress in 
this territory are confined largely to these items, 
there being little call at this time for yard material. 
Inquiries received, however, lead wholesalers to be 
lieve that prospects for a steadily improved demand 
before fall are well grounded. Stocks at the mills are 
reported to be in fairly good assortment and ship 
ments therefore are coming along promptly. 








St. Louis. his market was stimulated this week 
by the rains which fell generally throughout the sur 


rounding territory. The trade records in consequence 
a better volume of business and inquiries are coming 
in more freely. The sash and door factories are tak 
ing considerable stock, for they are very busy, espe 
cially since the big fires a few weeks ago. Shop 
stock is in fair call for this time of year. Prices are 
well maintained. 


ere 
Kansas City, Mo. The cypress market is sharing 
the general lightness of demand, but there is a fair 
run of mixed orders for small lots. Straight car orders 
are few. Prices are firm with no indication of any 
change for the present. The call for factory stock is 
only moderate. 
BE 


New York. Cypress possesses little or no snap and 
there is little opportunity to stimulate the demand by 
forcing prices. This season there has been little at- 
tempt to move stocks on an unstable market, and as a 
result prices have continued steadier, even in face of 
a dull demand. Local stocks are broken among con 
sumers and most business is supplied by distributing 
yards, rather than direct car business. 

Ere 

Baltimore, Md. The movement keeps up sufliciently 
well to impart firmness to the quotations, which, while 
considerably below the lists put out by the manu 
facturers, are not subject to such pronounced fluc- 
tuations as may be noted in other divisions of the 
lumber trade. Local wants are not urgent, nor do 
they exceed in volume a normal movement, but the 
absence of large accumulations enables the yards to 
maintain quotations at a level which makes the busi 
ness fairly profitable. Many of the yards depend 
upon the wholesalers for the supplying of any wants 
out of ordinary. They had rather pay a little more 
than carry liberal supplies, even though such stock 
might be secured at a concession in price. 

eee 

Cincinnati, Ohio. Conditions favor a marked im 
provement, the outlook for fall trade being considered 
unusually bright. There is a good inquiry for tank 
stock, especially thick stuff. Short stuff is readily 
disposed of to washing machine manufacturers. 


Shingles and Lath. 


Chicago. The red cedar shingle situation in this 
territory shows a slight improvement over ten days 
ago. Prices have stiffened a little, clears now 
bringing $3.12; stars, $2.59, Chicago basis. White ce 
dars are in much better demand than their cousins 
from the Coast. Extras are exceedingly scarce, at 
prices ranging from $3.10 to $3.15.. Standards are 
comparatively less active, but manufacturers are dis 
posing of considerable quantities of that commodity 
by asking that some standards be taken when extras 
are ordered. The lath amrket is unchanged, and any- 
thing in the shape of a lath commands a ready sale. 

i i i 

Minneapolis, Minn. There is not much _ business, 
but dealers are holding steadily to the prices formerly 
quoted, as supplies from the Coast are light. The 
stocks in terminal yards are small and there seems 
every reason for a steady market, though predictions 
are generally vain in the shingle trade. 

~ 

Tacoma, Wash. Red cedar shingles are in more 
active demand and prices firmer, advances being re 
ported in some quarters. Stocks are low both at the 
mills and in transit. Stars range around $1.55 to $1.60 
to the East. Millmen expect no marked activity be 
fore fall buying sets in, however. 














Seattle, Wash. ‘The advance in the price of shingles 
last week is still holding, and a good volume of busi 
ness is reported at these prices. Many of the shingle 
mills are closed and will remain so indefinitely, or at 
least until the market will warrant their resuming 


operation. 
BABII IOI 


Kansas City, Mo. ‘The red cedar shingle market has 
advanced 10 cents, making a mill basis of $1.55 for 
stars and $1.95 for clears. Many of the mills are 
still closed and a few will remain down until the 
market becomes firmer. There has been more buying 
since the mills decided to close and it is evident that 
many dealers do not propose being caught without 
sufficient stock to take care of their trade. 

—eeeeee 

Buffalo, N. Y. Shingle prices are still low and mid- 
dlemen say there is very little profit in this trade. 
They had not looked for such an extreme drop 1 
prices, nor had the retailer, and the weakness of 
quotations causes buyers to hold off in the expectation 
of getting their supplies cheaper still. Receipts by 
lake are still large. 


Boston, Mass. The shingle inarket continues to rule 
quiet and manufacturers are foreed to accept lower 
prices than they expected to be able to get at this 
time. For cedar extras the top price for business 
today appears to be $3.40. Most buyers are not inter 
ested at better than $3.35. The market for lath is also 
quiet. Few sales of any importance have been made 
of late. For 15¢-inch prices range from $3.70 to $3.79 
and for 1%4-inech from $3.40 to $8.50. 

Columbus, Ohio. The market for shingles is strove 
and the volume of business is fair. There are indica 
tions of an advance in prices. Red cedar shingles are 
quoted as follows: Clears, $3.25; stars, $2.80; Kurekas, 
$3.80. Lath are firm. 
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Advertisements will be inserted in this department at 
the following rates: 


For one week, - ° ° 26 cents a line. 
For two weeks, - - - 46 cents a line. 
For three weeks, . - - 60 cents a line. 
For four weeks, - . ° - 765 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 

be in this office not later than Wednesday morning In | 
order to secure insertion in regular department. All adver- | 
tisements received later will be placed under heading Too 
Late to Classify. 


Too fate To Classify | 
ie * 


NOW IS A GOOD TIME 
lo advertise if you wish help or a situa- 
tion. Changes are being made every 


day, and there is no better time than the 
present. 














DON’T WAIT. 
There are plenty of good opportunities. 
If you desire to buy or sell anything, ad- 
vertise now. Your advertisement inserted 
in the Wanted and For Sale Department 
would carry your message to the people 
who are interested. The American Lum- 
berman goes everywhere and brings quick 
returns at a small cost. Send your classi- 
fied advertisements to us. We can help 
you. 
AMERICAN LUMBERMAN, Chicago. 

















dl 





ATTENTION ! 


Is called to advertisement, “G. 120,” on page 5. 


MONEY TO LOAN ON TIMBER. 

Reputable lumber manufacturers desiring to borrow money 
upon timber, please communicate, giving details, amount of 
timber, where located, how many feet to the acre, quality, 
how much money wanted. We are in a position to take on 
loans if security is right. 

Address “B. 180,” care AMERICAN LUMBERMAN. 








WAGONS-FOR THE RETAIL YARD. 


We want every lumber dealer to know about Milburn 
Ilollow Axle Patent Wheel Wagons. Send for Milburn 
way, which tells about construction. 

MILBURN WAGON CO., Toledo, Ohto. 





WANTED-BY RELIABLE WHOLESALE FIRM 
Exclusive sales of yellow pine mill manufacturing first class 
stock or will buy outright the output of such mill. 

Address “KF. 106,” care AMERICAN’ LUMBERMAN. 





FOR SALE 

800 acres of fine creek bottom land, 500 acres in cultiva- 
tion. Four tenant houses, with barns etc., 14 roomed resi- 
dence, all modern; private telephone, on good road and six 
miles from a town of three thousand people, in eastern 
Oklahoma, Price $40.00 per acre; half cash. 

4,500 acres in N. EK. Texas of fine bottom land above 
overflow, all level and will cut 37% million feet of hard- 
wood; 1% miles from Ry. A bargain at $15.00 per acre. 
Terms. Write me for other bargains, 

J. R. GRAHAM, Box 1072, Muskogee, Okla. 


AN ACTIVE PINE SALESMAN 
Who knows requirements castern territory; thoroughly ex- 
perienced; good references; wants opportunity to demon- 
Strate ability with Pacific coast concern. Can give good 
reasons and make immediate change. 
Address “G. 118,” care AMERICAN LUMBERMAN. 


WANTED- YELLOW LOCUST. 
We are in the market for yellow locust. Any information 
48 to where we could locate same will be greatly appreciated. 
Address “G. 124,” care AMERICAN LUMBERMAN. 











WANTED-POSITION BY 
Al saw mill superintendent; southern pine or cypress pre- 
ferred; best of reference. 
, ~—_, 


Address 125,” care AMERICAN LUMBERMAN. 





TO SELL MORE, ADVERTISE MORE. 
Want to sell second-hand machinery ? 
Want to sell locomotives, cars, rails ete. ? 
You surely have something to sell; advertise in the Wanted 
For Sale Department of the AMERICAN LUMBERMAN. 
Want to sell boilers, engines and equipment ? 
Want to sell electric machinery? 
Want to sell timber land? 
Want to sell a lumber yard? 
Want to sell a saw or planing mill? 
Want to sell a factory? 
We can help you to ‘secure a position. Filers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors, salesmen, bookkeepers, 
Stenographers, clerks, shipping clerks, estimators, sales man- 
agers, yard foremen, mill superintendents, managers of de- 
partments, if you want a situation or would like advance- 
Ment, advertise in the AMPRICAN LUMBERMAN and get re- 
turns. _Now is the time. We reach the people. 
pAMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
earborn St., Chicago. 


m 








| Too fate To Classify | 


| Wanted:Employees | 





GOVERNMENT TIMBER SALE. 

There will be offered at public sale, under direction of 
the Secretary of the Interior, on October 31, 1911, at Bok- 
homa, McCurtain County, Oklahoma, sixteen sections of 
Indian lands, together with the pine and hardwood timber 
thereon. These lands are in one body, within two miles 
of railroad, and aggregate about 10,000 acres, containing 
about 44,000,000 feet of pine and considerable hardwood. 
The lands and timber will be offered together at not less 
than a stipulated price. Bidders may submit offers (1) for 
each section separately. (2) in groups of three contiguous 
sections, one of which shall be accessible to the railroad. 
(3) for the entire tract. Persons may bid on as many 
sections as desired. Lands are suitable for agriculture after 
removal of timber. Ten percent deposit will be required at 
time of sale, balance within sixty days after approval of 
sale by the Secretary of the Interior. For detailed infor- 
mation apply to the Commissioner to the Vive Civilized 
Tribes, Muskogee, Oklahoma. 


WANTED-—POSITION AS YARD FOREMAN. 
Have had eight years’ experience in lumber. Will go 
anywhere in Pacific Northwest. Can furnish Al reference. 
ress “G. 117,” care AMPRICAN LUMBERMAN, 


YARD MANAGER OF TEN YEARS’ EXPERIENCE 
Wants position August Ist. Married; age 35; best refer- 
enees. Address R. J. PATTISON, Correctionville, Iowa. 


WANTED-RETAIL LUMBER YARD 
With annual sales of not less than $25,0u00. Location Ohio, 
Indiana, Illinois or southern Michigan. Give full particu- 
lars in first letter. Address 
“RETAILER,” care AMERICAN LUMBBERMAN, 


FOR SALE-ONE CLEMENT BAND RESAW 
Figure 501, $750. One 40,000 capacity American Blower 
Co. dry kiln, 7-foot fan, $900. One No. 26 Hoyt matcher, 
$600. One 6x18’ tubular boiler, $600. Excellent condition. 
JULIUS C. HINE, Bay City, Mich. 


WANTED POSITION AS STENOGRAPHER 
And general office assistant, by married man, experienced in 
lumber business. Competent to handle invoice, order and 
correspondence departments with or without dictation. 
Understand bookkeeping. At present employed. High class 
references. Address “G,. 122,” care AMERICAN LUMBERMAN., 




















WANTED—FIRST CLASS HOTEL MANAGER 
For lumber camp in northern Mexico. Must thoroughly 
understand business and be a hustler. Location very healthy. 
Give references and ve 7 desired, first letter. 

Address A. G. NELSON, Box 181, El Paso, Tex. 


WANTED—YARD FOREMAN. 

We want a first class yard foreman for Wisconsin yard. 
Must be a hustler and capable man of practical experience 
handling hardwood and hemlock and working men to advan- 
tage. rite fully, giving former experience and references. 

Address “I, 119,” care AMERICAN LUMBBRMAN, 


WANTED- ESTIMATOR FOR CHICAGO 
Sash and door factory. Experience on plans necessary. 
Also man to enter orders for millwork from plans. 

ddress “F, 125,” care AMBPRICAN LUMBERMAN. 


WANTED-—FIRST CLASS MAN AS FOREMAN 
For a hardwood flooring plant; all new machinery; will pay 
good salary to a man who can produce results. 

Address “I, 105,” care AMBRICAN LUMBERMAN. 














WANTED ENTRY CLERK 
For wholesale sash and door house; one who thoroughly un- 
derstands the business and is able to correctly enter orders 
on the typewriter; state salary wanted and give references. 
Address “RB. 100,” care AMERICAN LUMBBRMAN. 





WANT—HIGH CLASS COMMISSARY MANAGER 
Thoroughly conversant with purchasing details, keeping 
stock and handling help to the best gevaeieee, Must under- 
stand Spanish. Location northern Mexico and very healthy. 
Address with references and state salary desired, first letter, 
to A. G. NELSON, Box 181, El Paso, Tex. 


WANTED—SASH AND BLIND FOREMAN. 
Active man of good character and with experience in 
handling men to take charge of department in wholesale fac- 
tory. Must be capable of laying out work and Intelligent 
management of his department. Give references, salary de- 
sired and full particulars of previous employment. 
Apply to “C, 128," care of AMBKICAN LUMBBRMAN. 


WANTED-—AN EXPERIENCED DETAILER 
for interior finish. Good wages and steady employment to a 
‘ompetent man. CURTIS & YALE CO. Wausau, Wis. 














[_ Wanted-Employees _] 





Wanted: Mill Mechanics 





MANAGER FOR HARDWOOD DEPARTMENT 
Wanted, Good live party who has acquaintance of consum- 
ing trade and posted in purchasing of hardwoods. Good 
salary on results produced. State experience, territory ete. 

Address “G. 112,” care AMERICAN LUMBERMAN,. 





WANTED 


Healthy, active, trustworthy land and timber man, expe- 
rienced in yellow pine. Whoever = should write full 
as to experience, qualifications, and give references, with 
copies of testimonials in first letter. Say how soon can begin 
work, and salary required. No time for long correspondence ; 
no drinkers considered; steady employment; healthful loca 
tion. Address 

“G, 109,” care AMERICAN LUMBERMAN, 





WANTED BOOKKEEPER @ STENOGRAPHER 
At our mill at Ladysmith, Wis.; also young man to act as 
bookkeeper and assistant in retail yard at Menasha. Prefer 
those who have had some experience in lumber business. 

Address MENASHA WOODEN WARE CO., 
Menasha, Wis. 


AN EXCEPTIONAL OPPORTUNITY 

An established wholesale yellow pine corporation nine 
years in business is desirous of securing the services of a 
man thoroughly conversant with the office end of the busi- 
ness, and also experienced in selling lumber on the road to 
the retail trade. 

We want a man not afraid of work and one who is willing 
to do anything that comes to hand which will further the 
interest of the company. ‘To just the right man we would 
sell practically one-fourth interest if desired. We will pay 
salary commensurate with results obtained. , 

RAMSEY-WHEELER CO., Bainbridge, Ga. 


WANTED—FIRST CLASS LUMBER GRADERS 
For dry lumber and green lumber; also grading behind the 
machines in planing mill. 

THE VIRGINIA & RAINY LAKE CO., Virginia, Minn. 


WANTED--GENERAL MANAGER 
For sash, door and wood working factory, or will sell an 
interest in same and let purchaser take full charge. 
ddress L. A. WRIGHT & CO., Clio, Mich. 














LUMBER INSPECTORS 


And cargo tallymen on the Pacific coast are paid $5 a day 
and up. ‘the Practical Lumberman,” by Bernard Brereton, 
a well known expert, contains all the necessary information. 
Correct methods of sawing timbers and octagon spars, how 
to figure all kinds of Pacific coast lumber, log rules, grading 
rules, standard-weights and finish sizes etc. in Oregon pine, 
spruce, hemlock, cedar and shingles. Flexible cloth, 119 
pages, pocket size (4x6). Sent prepaid for $1. 
AMERICAN LUMBERMAN, Chicago, III. 





WANTED-STENOGRAPHER AND BOOKKEEPER 
For Chicago wholesale office Reply in own handwriting, 
giving references. Address 

“G. 119," care AMERICAN LUMBERMAN. 


WANT PRACTICAL MILLWORK MAN 
Who is familiar with office end of the business and has a 
little to invest in a business in growing Chicago suburb. 
Excellent opportunity for hustler. Answer at once, as or- 
ganization is nearly complete. 
Address “G. 121,” care AMERICAN LUMBERMAN. 


WANTED-SUPERINTENDENT FOR SAW MILL 
Operation, by concern operating in hardwoods and hemlock 
in southwestern Virginia. Must be capable to run proposi- 
tion from stump to car, understand grading and be able to 
handle men, all white labor. Married man preferred. Give 
reference and state salary expected. Must positively be free 

e of liquor. 
ee ae , “G. 123,” care AMERICAN LUMBERMAN, 

















WANTED NON-UNION BENCH HANDS 
On hardwood finish, stickers, planer and matcher hands 
Address, giving outline of experience, salary wanted, 
G. ELIAS & BRO., Buffalo, N. Y. 


A: THOROUGHLY UP TO DATE ENGINEER 
Wanted. One capable of taking full charge of a large power 
plant, including electric generator. Must furnish good refer- 
ences from previous employers; state age and salary ex- 
pected, CURTIS & YALE CO., Wausau, Wis. 


WANT-—SAW MILL ENGINEER & MACHINIST, 
Capable of caring for machinery in mill throughout; north 
ern Michigan. Address “G. 103,” care AMERICAN LUMBERMAN, 


WANTED FIRST CLASS BLACKSMITH AND 
Horseshoer. Want a man capable of doing wagon repair 
work as well as horseshoeing. Wages $2.75 per ten hour 
lay, and 27% cents an hour for overtime. Apply at once 

TABER LUMBER CO., Keokuk, lowa. 














WANTED EXPERT GRAIN DOOR MAKERS. 
Apply to ATWOOD LUMBER MFG. CO.,, 
Park Falls, Wis. 





WANTED 
lirst class sawyer for large cypress mill. Must be sober, 
swift, and a good grader; also A No, 1 sober sawmill fore- 
man. Healthy location and steady work, Send references in 
first letter. Address 
“BE. 106,” care AMPRICAN LUMBERMAN, 





WANTED-—AN ALL AROUND MACHINE MAN 
For planing mill and circular saw mill; must be able to keep 
machines in order and get out interior finish, frames and 
general millwork. Address 

MEYERS & DEVILLE, Waldron, Mich. 


Wanted = Salesmen 


WANTED-SALESMAN 
To handle Washington red cedar shingles on liberal com 
mission basis. Address 
“G. 100,” care AMERICAN LUMBERMAN. 


EXPERIENCED TRAVELING SALESMAN 
Wanted, to represent an Ottawa wholesale lumber firm in 
New York and New England states or any points where 
orders can be secured; give reference and experience. 

Address “G. 106,” care AMERICAN LUMBERMAN, 


WANTED.LUMBER SALESMEN 
Traveling in Oklahoma and Texas to handle a line of cypress 
shingles. Answer, giving references and territory you are 
now working in. R. T. PIERCE, Marked Tree, Ark. 


WANTED-—TRAVELING SALESMAN 
For Kentucky and Tennessee by wholesale sash and door 
house, located south of Ohio river; preference given to one 
familiar with the trade; state salary wanted and give refer- 
ence, Address “I. 101,” care AMERICAN LUMBERMAN. 


WANTED-SALESMEN, 
Traveling in middle west and Indiana, Obio and Illinois, to 
sell western and Idaho white pine on commission, 
Address “i, 121,” care AMERICAN LUMBERMAN. 





























WANTED—-MACHINERY SALESMAN 
or lumbering industries. State experience. 
Address “FF, 130,” care AMBRICAN LUMBEBRMAN, 








CLIMAX TALLY BOOK. 

The best book made for tallying cars of hardwood lumber. 
Thousands sold. Permanent record. Convenient to use. 
The device of an old inspector. Stiff leather covers; thumb 
and finger straps on covers for holding book. Price, post- 
paid, 75 cents a copy. ddress 

AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
431 South Dearborn St., Chicago. 
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Wanted = Salesmen 
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[ Wanted:Employment | 


Wanlefunber Shingles 





WANTED-EXPERIENCED SALESMAN 
To sell white pine and hardwoods; one who is thoroughly 
familiar with the trade in N. Y., Pa., Md, N. J., Del. and 
the eastern cities. If you have not had experience with 
the trade in this Cyerrery do not apply for position. 
Address “BE. 104,” care AMERICAN LUMBERMAN. 





AGENTS WANTED 
To sell lubricating oils, belts, hose, paint, varnish, to lum- 
bermen, mills, factories, auto owners, stores, threshers etc. 
Exclusive territory to right party. Oil ex erience unnec- 
essary. MANUFACTURERS’ OIL & GREASE CO., 
Cleveland, Ohio. 


EXPERIENCED TRAVELING SALESMAN 





Wanted. Sash and doors. Wisconsin territory. Give refer- 
ences and experience in first letter. 
Address “L. 24,” care AMERICAN LUMBERMAN. 





LUMBER SHED CONSTRUCTION. 

Met L. Saley’s latest book for retail lumbermen on the 
construction of lumber sheds, offices and other buildings, 
with plans, Some very handy and useful “Shed and Yard 
Conveniences” are also illustrated and described. $1.50 post- 


paid. aS ; 
AMERICAN LUMBERMAN, 431 8 


[ Wanted:Employment | 


Dearborn St., Chicago. 








WANTED-—POSITION AS BOOKKEEPER 
In a retail yard. West preferred. Two ears’ experience. 
ddress ALBERT A. FINNIGAN, Beloit, Kans. 


WANTED -BY BAND RESAW FILER POSITION 
By all round box shop filer on horizontal or upright ma- 
chines; open for position at once; references. 

dress “KB. 126,” care AMERICAN LUMBERMAN. 





WANTED-—-GUM. 
cars 4/4” 1s & 2s Red Gum. 
car 5/4” 18 & 2s Red Gum. 
cars 4/4” 1s & 2s Sap Gum. 
car 8/4” No. 1 Common Red Gum. 
car 6” No. 1 Common Red Gum. __. 
DUHLMEIER BROTHERS, 
Wade St. & McLean Ave., Cincinnati, Ohio. 


~ 


eho eb 





EXPERIENCED SALES MANAGER 
Wants situation as sales manager or salesman. Young man 
of ability, who thoroughly understands all branches of the 
lumber business. Well acquainted with the trade. Lest of 
references. Address ‘I’, 128," care AMERICAN LUMBERMAN. 


YOUNG MAN, RETAIL YARD MANAGER, 
With 7 years’ experience wants position in the West. At 
present employed, but desires change. 

Address “I, 129," care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION. 
Eleven years’ experience North and South. Al reference. 
State what you have and wages in first letter. Address 
ROOM SIX, 1117 Morrison Ave., North Pittsburg, Pa. 


WANTED-POSITION AS SUPT. OR MANAGER, 
Lelliow pine or Pacific coast plants, 75 M and up, 12 years’ 
experience in South, two years in the North. Worked and 
systematized all mill and sales department successfully 
irom stump to consumer; age 36; married. Al reference; 
now employed, 
ddress 











“RY, 127,” care AMERICAN LUMBERMAN, 





POSITION WANTED AS MANAGER 
Of a retail yard by a — Swede; six years’ experience in 
lumber; can give the best of reference. 
Address “G. 110,” care AMERICAN LUMBERMAN. 


WANT POSITION AS MANAGER OP 





Bookkeeper in retail yard. New England or Maine pre- 
ferred, or salesman wholesale house, 
Address “G, 116," care AMERICAN LUMBERMAN, 





WANTED SITUATION AS RETAIL OR 
Wholesale yard manager. By a man with fifteen years’ ex- 
yerlence in yard work and buying and selling. East coast 
florida preferred. Can furnish Al references, 

Address “G. 318,” AMERICAN LUMBERMAN. 


WANTED POSITION AS FOREMAN 
In planing mill detailing, billing in and laying out work. 
Twenty years’ experience. 
Address “Gq, 114,” care AMERICAN LUMBERMAN, 


WANTED-POSITION AS MANAGER OR 
Bookkeeper in a retail lumber yard. Two years’ experience. 
“G 


Address }. 115," care AMBRICAN LUMBERMAN, 


care 











WANTED POSITION -YARD FOREMAN 
Or white pine and hardwood inspector. Ten years’ expe- 
rience. Best reference. Now employed. Can respond 
promptly. Address “D. 120,” care AMERICAN LUMBERMAN. 


EXPERIENCED COMMISSARY MANAGER 
With good reterences wants permanent position with good 
firm; will go anywhere; married. Address 

BOX 158, Beaumont, Texas. 


WANTED POSITION AS MANAGER OR 
Assistant manager by practical man; fifteen years’ exper- 
lence, stump to consumer. Will go anywhere. 

Address “BE. 124,” care AMERICAN LUMBERMAN, 


YOUNG MAN WANTS POSITION 
In retail yard; have had some experience in yard and office; 
can furnish good reference. 
Address “EK. 127,” care AMERICAN LUMBERMAN. 


BAND FITTER WANTS POSITION 
Single or double cut band; kindly state wages; can give ref- 
erence. Address “IF, 109,"" care AMERICAN LUMBERMAN, 


MANAGER OR GENERAL SUPERINTENDENT. 
Thorough lumberman in hardwoods, white or yellow pine 
etc.; experience in large mills, planing mills, up to date 
logging ; 22 years’ experience; a hustler with best references. 

ddress “C, 124,” care AMERICAN LUMBERMAN, 

















WANTED-—POSITION AS MANAGER OR 
Superintendent of yellow pine mill, either long or short leaf. 
Am familiar with both export and interior requirements. 
luxperienced in every department, and can produce results. 

Address “C. 120,” care AMERICAN LUMBERMAN. 





WANT POSITION AS CIRCULAR SAW FILER . 
Or sawyer in the South. Long experlence. Sober, hard 
worker and a good millwright. Can keep up a mill. . 

Address GEO. W. CONGDON, Prescott, Ark. 


BAND SAW FILER WANTS POSITION. 
Married. Strictly temperate. Best of reference. 
i. W. THOMAS, Burdette, Ark. 








WANT RESPONSIBLE POSITION 
With some good lumber concern in the northern central 
states or Northwest. Experience from stump to market and 
expert office man. Age 33. Al references. 
Address “G. 101,” care AMERICAN LUMBERMAN, 


AN EXPERIENCED COMMISSARY MAN _ 
Desires to locate in some lumber town as manager of a 
commissary. Has had eight years’ practical experience and 
will give references as to character and ability. 

Kadress “G. 102," care AMERICAN LUMBERMAN. 








POSITION AS GENERAL SUPERINTENDENT 
Sawmill, logging and railroad wanted; 15 years’ experience ; 
best of references; 39 years old, at present employed; plant 
shuts down Aug. 1. Prefer 150,000 capacity, 10 hours. 

Address “G. 104,” care AMERICAN LUMBERMAN. 


WANT-—PERMANENT BUSINESS CONNECTION. 
Have wide experience handling yellow ony and west coast 
products. Willing to demonstrate ability as purchasing 
agent, sales manager or representative. 
Address “FR. 116," care AMERICAN LUMBBRMAN. 


WANT-—POSITION BY LUMBER BOOKKEEPER 
lv years’ experience, in all details of lumber office. Least 


considered $100.00. Address 
“C, 128,” care AMERICAN LUMBERMAN. 


POSITION AS PLANING MILL FOREMAN 
Wanted, by an expert, familiar with high speed machines. 
Sober and a hustler; none but best mills need write. Can 
report after July 15. Address 

“BR, 117," care AMBPRICAN LUMBERMAN. 


WANTED BY RETAIL YARD MANAGER 
Position.‘ Single. Age 31. Good habits. Good salesman 
and collector. Understand advertising. Will go anywhere. 
11 years’ line yard experience with present employer. Can 
come August References. Address 

T. L. SHAY, Early, Iowa. 


BAND SAW FILER WANTS POSITION. 
Have filed for pine, hemlock and hardwood. Sober and 


reliable. Can come at once, 
dress “RK, 115," care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER 
Of retail yard; five years’ experience; Al references; mar- 
ried. Address “F, 110,” care AMBRICAN LUMBERMAN, 


EXPERIENCED OFFICE MAN 
Desires situation. Young man an@ a hustler. Good book- 
keeper, cashier and all around oftice man. Would like situa- 
tion with a first class lumber company. Best of references. 
dress “RF, 113," care AMERICAN LUMBERMAN, 


WANTED A LIVE COMBINATION 
1—Thoreugh lumberman. 
1—Sawyer. 
1— Machinist. 
1—lDlaning mill man and yard foreman, 
We want to log and saw your mill by contract or take 
entire charge from Gone to market. 
Address “F, 108,” care AMERICAN LUMBBRMAN. 
































GENERAL MANAGER OR SALES MANAGER, 
Fifteen years in lumber business as salesman, office man- 
ager, sales manager and general manager of yellow pine 
plant wants to make a change. Now employed, but can 
come August 1 or 15. Can furnish best of reference and 
better still can make good, 
“Dp. 


Address 105,” care AMERICAN LUMBERMAN. 





WANTED-POSITION AS OFFICE MANAGER, 
Buyer or roud salesman, by yellow pine man, thoroughly ex- 
perlenced. Seven years as oflice manager and salesman. 
fully posted on the business from stump to consumer, with 
a wide acquaintance among the mills and with the trade. 
Now employed, but desiring immediate change. Best reasons 
and references. Address 

“DPD. 117,” care AMERICAN LUMBERMAN. 


A PRACTICAL LUMBERMAN 
Of 30 years’ experience in the lumber business in all of its 
branches from the. stump to the car, will be open for a 
position after July 15. Will go South or West, I location 
is healthy and satisfactory. Address 
“D. 106,” care AMERICAN LUMBERMAN. 





YOU READ THESE ADS. 

So do many thousand others. Each week the eyes of the 
lumber world read this paper. Why don’t you advertise? 
Write to the Wanted and For Sale Department and we will 
be pleased to answer your letter. It costs only a penny or 
two. Write at once, 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago, III. 


WANTED--WHITE OAK SQUARES 
5 cars 144x2—46” clear oak squares at least shipping 
dry ; quote best price, stating how soon you can ship. 
AMERICAN LUMBER & MFG. CO., Pittsburg, Pa. 


WANTED-BASSWOOD, CHESTNUT @& OAK. 
cars 1x12” and wider 1s & 2s & No. 1 Common Basswood. 
cars 1” No. 1 Common Chestnut, 50% 14 & 16 ft. 
cars 1” 1s & 2s Chestnut, 50% 14 & 16 ft. 

1 car 14%” No. 1 Common Quartered White Oak. 
DUHLMEIER BROTHERS, 
Wade St. & McLean Ave., Cincinnati, Ohio. 


WANTED. PRICES 


On maple dimension for dressers. 








Shore 





y LUGER FURN. CoO., 
i73 Western Ave., Minneapolis, Minn. 


WANTED- BLACK WALNUT EXPORT LOGS. 
14 inches and up in diameter, 8 feet and up long. Inspec- 
tion and payment at shipping point. 
FRANZ GERTIG, 148 Mason St., Cincinnati, Ohio. 


WANTED-BLACK WALNUT LOGS. 
500 cars good black walnut logs, 10” and up in diameter. 
Will inspect at shipping point and pay cash. 
GEO. W. HARTZELL, Dayton, Ohio. 











CHICAGO-REJECTED AND TRANSIT 

Cars handled promptly. Send us memorandum of any re- 

jected cars of northern or southern lumber you have in Chi- 

cago and get quick action. Also quote best cash price de- 

livered Chicago on anything you desire to sell, ncluding 

transit cars. SMITH & ANDERSON,, 

Manufacturers’ Agents, 505 Chamber of Commerce, a 
ll. 





WANTED FOR CASH-WALNUT SQUARES. 
We are in the market for walnut squares in sizes from 
14%4x1% to 4x4, 12” and over long. Apply for specifications 
of sizes, P. O. BOX 1569, New York. 


[ Wanted Tinber finder Lands | 











WANT TO Buy. 


I am in the market to buy stumpage of rock elm suitable 
for square timber for the Quebec market; also white pine 
to make waney board timber. I will either buy stumpage or 
timber manufactured and delivered on cars. 

THOMAS DENTON, Saginaw, Mich. 


WE WOULD LIKE TO HELP YOu 

When you want employment, employees, lumber, shingles, 
machinery (new or second hand), timber, timber lands, saw 
mills, planing mills, lumber yards, factories, locomotives, 
cars, rails etc. If you don’t want anything, you may have 
something to sell. A cheap and our way to get what 
you want or sell what you don’t want is to advertise in the 
Wanted and For Sale Department of the AMERriIcAN LuM- 
BERMAN. Published every Saturday—goes everywhere. 

Write us. AMERICAN LUMBERMAN, 

Manhattan Bldg., 431 South Dearborn St., Chicago. 











DO YOU WANT A GOOD POSITION ? 

We can a—- you to secure a position. Filers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors, salesmen, bookkeepers, 
stenographers, clerks, ayes clerks, estimators, sales man- 
agers, yard foremen, mill superintendents, managers of de- 
partments, if you want a situation or would like advance- 
ment, advertise in the AMBRICAN LUMBERMAN and get re- 
turns. Now is the time. We reach the people. 

AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn St., Chicago. 


- 
s 
Wanted-fiumber x Shingles} 
WANTED-GUM LUMBER. 
Will buy anywhere from one to one hundred cars log run 
or No. 1 and No. 2 common gum, any thickness; or contract 


for cuts of mills, log run preferred. 
KANSAS CITY PACKING BOX CO., Kansas City, Kan. 














WANTED-—TO BUY LUMBER AND TIMBER. 


We want to buy for cash, hemlock and spruce in framing 
sizes, also dressed N. C. pine. Would contract with respon- 
sible parties for a block of lumber, or would take on the 
output of a small mill. Send us your lists, 

SOMERSET LUMBER CO., 
801 Union Bldg., Newark, N. J. 


| Wanted-Second Hand Machinery | 


WANTED GASOLINE ENGINE 
40, 50 or 60 horsepower, first class condition. 
foot flat R. R. car. One tank car. All second hand. 
price and address 
GLENWOOD SAW MILL CO., Glenwood, Pike Co., Ark. 


WANTED-—FOR CASH 
One right hand double cutting band mill carrying 10” saws, 
with filing room go complete; this machinery must 
be modern and good as new; delivery about Nov. 1. 
Address “RK. 107,” care AMERICAN LUMBERMAN. 


WANTED-—TO BUY SECOND HAND 
Lidgerwood overhead skidder, must be in good condition and 
cheap for cash. WILSON & COCHRAN, Maringouin, La. 


WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as quickly for you. Buyer and seller 
brought together quickly through the medium of this de- 
partment at small cost. Send in your ad and let us estt- 
mate its cost. 

AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 


|] Wanted-Logging?y Equipment | 





One 60- 
Quote 




















WANTED~—YELLOW PINE PILING, 
Philadelphia delivery. 
G. ELIAS & BRO., Buffalo, N. Y. 


WANTED-—TO CONTRACT 
To manufacture one hundred thousand feet 3” southern soft 
elm from virgin timber on band mill. 
Address “KF. 133,” care AMERICAN LUMBERMAN. 


WANTED TO CONTRACT 
With responsible mill men cutting cottonwood and gum. 
Will take output, make monthly advance on lumber manu- 
factured and put on sticks, balance paid when shipped. 
National Hardwood Lumber Association inspection. 
ILLINOIS BOX CO., Alton, IIL. 











NOW IS THE TIME TO BUY. 

A great many people have second hand machinery, rails, 
locomotives, logging cars, engines, boilers and numerous 
other things which they will sell cheap. A small advertise- 
ment would bring you in touch with the sellers and save 
you considerable peed, should you be in the market. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


YOU MAY BE MISSING SOMETHING 
If you do not read the classified ads each week. If you 
have something to sell or exchange, insert small advertise- 
ment in the Wanted & For Sale Department. When in need 
of an employee or employment write us. : 
AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn St., Chicago. 
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Wanted:Business()pportunilies | 


| for Sale=fiumberShingles| 





forSale Pacific Coast Timber fands| 





CASH FOR YOUR YARD OR BUSINESS. 

No matter where located. If you want to buy, sell or 
exchange any kind of real estate or business anywhere, at 
any price, address. FRANK P. CLEVELAND, 

1507 Adams Express Bldg., Chicago, III. 


THE WANT GETTER 
Quick returns at small cost. Do you want something? Of 
course gu do. Advertise in the AMERICAN LUMBERMAN. DU 
iT NOW. 


WANTED-—LEGAL INFORMATION. 

Consult “The Law of Lumbering and Lumber Sales,”’ the 
only work of its kind. A comprehensive, uptodate edition of 
“Law for Lumbermen,” published in 1902. New issue will 
be out in August. Price $3, but orders accepted in advance 
of publication at $2.50, payable on delivery. Order now at 
the reduced price. AMERICAN LUMBERMAN, Chicago. 


| Wanted=Miseellaneous | 


RETAIL LUMBER DEALERS. 

A copy of “Bungalowcraft” in retail lumber offices, to 
show to prospective builders, will increase sales. The best 
book on bungalow building. Shows many views of charming 
bungalows, floor plans, interior arrangements, cozy corners, 
mantels, fireplaces, furniture etc. Canvas binding, post- 
aid, $1.50; paper, $1. Return privilege. Illustrated circu- 
far on request. 

AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 




















for Sale:Retail fiumber Yards 














FOR SALE-GOOD PAYING RETAIL YARD 
In central Missouri. About $12,000 in stock. No real 
estate. Address “FR. 135,” care AMERICAN LUMBERMAN. 


FOR SALE A SMALL LUMBER YARD 
In eastern lowa; invoice about $3,500 to $4,000. Real estate 
and sheds $2,000. Coal and grain can be added by the 
right party. Has been handled as a side issue. Will lease 
real estate and sheds if you mean business. 
Address “W. 27,” care AMERICAN LUMBERMAN. 


FOR SALE-LUMBER YARD, 
1861—John Bulmer Lumber Yard—1911 
PALMYRA, N. Y. 

Sales—$30,000 to $40,000. 
Yard—612 by 90 ft. 

Stone-mill, machinery and six sheds. 

To be sold at auction October 2. 

Write for particulars to 
JOSEPH E. WOOD, EXC., Gloversville, N. Y. 











FOR SALE SMALL RETAIL YARD 
In good northern Indiana town’; lumber sheds $1,200 only 
investment ; stock reduced to suit purchaser. 
Address “F, 103,” care AMPRICAN LUMBERMAN. 





FOR SALE—-LUMBER YARD, 
New and fresh stock; good growing business; in two-yard 
town; stock about $4,500, and will lease sheds for five years ; 
good reason for selling. 
Address “S. B.,” care AMERICAN LUMBERMAN. 


FOR SALE—LONG ESTABLISHED LUMBER YARD 
In Davenport, Iowa; city of 45,000 population; this is a 
growing city with three Letorurban lines; a great manufac- 
turing center. The real estate is for sale; now under lease 
at good rental; present lessee has been in the lumber busi- 
ness on said property for eight years; best location in the 
city; paying proposition, with better prospects in sight. 
Reason for ceiling real estate, moving south. If interested 
write Cc. W. MAJOR, Davenport, Iowa. 


FOR SALE—OLD ESTABLISHED LUMBER YARD 
In one of the best towns in central Illinois; reason for sell- 
ing old age of owners. 

MILLS LUMBER CO., Decatur, II. 




















SALE OF LUMBER, LATH AND SHINGLES. 
Menominee Indian Reservation, Neopit, Wis., July 15, 
1911. Proposals in writing will be received by the Menominee 
Indian Mills up to 6 P. M. August 12, 1911, and each Satur- 
day thereafter until further notice, for the lumber etce., 
manufactured by this mill. ‘The inventory of July 15, 1911, 
showed quantities unsold to be as follows: White Pine 3,- 
716,519 feet, Hemlock 11,477,725 feet, Soft Elm 235,606 
feet, Rock Elm 1,695,785 feet, Maple 2,128,733 feet, Ash 
58,735 feet, Basswood 1,106,762 feet, Oak 73,865 feet, Birch 
632,737 feet, Maple and Birch mixed 207,833 feet, Norway 
182,465 feet, Lath 1,275,900 and Shingles 2,756,000. 
sales are made weekly, so above amounts can not be 
guaranteed. If interested in any of the items shown above, 
write the Menominee Indian Mills, Neopit, Wisconsin, for 
any information as to amounts unsold, terms of sale ete. 
The stock may be seen in the yard of the Menominee Mills 
at Neopit. Payment will be required for stock purchased 
when stock is ready for shipment. The right to reject any 
and all bids is reserved. 
THE MENOMINEE INDIAN MILLS. 


WANT TO SELL 
lo some reliable wholesaler who has a yard and can handle 
3,000,000 feet soft western pine, No. 2 and better, graded 
on Mississippi valley grades, 4” and wider, and also about 
one-half million feet of 4” and 6” lap siding. This will be 
an ideal assortment of stock for some large wholesale yard 
who ship in mixed cars with other lumber. If you are in- 
terested send for list of stock. 

Address “G. 105,” care AMERICAN LUMBERMAN, 


FOR SALE-BAY POPLAR & SAP GUM 
63,500 ft. 4/4 1st & 2nd Box Boards included. 
78,000 ft. 4/4 No. 1 Common. 
100,000 ft. 4/4 No. 1 Common Sap Gum. 
Address “RW, 134,” care AMERICAN LUMBERMAN, 


POPLAR, OAK, SOUTHERN PINE, ROUGH OR S2S 





















FOR SALE—MILL WORK. 
We are in position to take contracts for regular delivery 
of millwork in carloads; send specifications; figures cheer- 
fully furnished. 
ELKINS LUMBER & MBG. CO., Elkins, W. Va. 


CAN FURNISH OAK, ASH & COTTONWOOD LBR. 

Buy and sell on commission basis. Cover Texas, Arkansas 

and Oklahoma. Guarantee grade. Give me a trial. 
Address “KY 114,” care AMERICAN LUMBERMAN, 








FOR SALE WESTERN WHITE PINE 
Factory and yard stocks. Also Idaho white pine. 
Address “EF, 123,” care AMERICAN LUMBERMAN. 





BAY POPLAR FOR SALE, 

500 M feet 1x6” and wider Ist and 2nds, thoroughly dry 
and straight; 400 M ft. 1x4” and wider No. 1 common sap 
gum, thoroughly dry and straight. ‘This stock is band sawn 
and trimmed, ‘lengths piled separately at our Ayden, N. C., 
mill. Write for prices. 

AMERICAN LUMBER & MFG. CO., Pittsburg, Pa. 





POPLAR BEVEL SIDING AND LATTICE 
Also 
500,000 ft. 6/4 No. 1 common and No. 2 common poplar, 
good widths, fine lengths. 
GAMBLE BROS., Highland Park, Ky. 





SUGGESTIONS FOR HOME BUILDERS. 

“Craftsman Homes” is decidedly the most complete and 
best book of plans and helpful suggestions for the home 
builder and those planning additions or changes in their 
homes. It has plans for all kinds of dwellings ranging in 
cost from $1,000 to $15,000, interior decorations, furnish- 
ings ete. 205 pages, bound in linen crash; postpaid, $2. 
Descriptive circular for the asking. 


WRITTEN FOR THE BUSINESS MAN 
“Science of Organization and Business Development,” by 
Robert J. Frank, of the Chicago Bar. The Law and Pro- 
‘edure of Organization. Financing and Development of 
Business Corporation in ONE BOOK. Write today and get 
a copy for your desk or library. Morocco binding, $2.45 
sent postpaid. AMERICAN LUMBERMAN, Chicago, Il. 


For Sale-Tinber inher Lands | 


FOR SALE. 

Department of the Interior, General Land Office, Wash- 
ington, July 8, 1911. Notice is hereby given pursuant to 
the provisions of the Act of Congress approved June 27, 
1902 (32 Stat., 400), as modified by Section 27 of the Act 
of June 25, 1910 (36 Stat., 855), that the pine timber on 
certain ceded Chippewa Indian lands in the State of Minne- 
sota, will be offered for sale to the highest bidder by sealed 
bids for separate sections, and in addition thereto for groups 
of ten sections. The offering will include 90 per cent of 
the ag timber on certain subdivisions in Ts. 144 146, 147, 
N., R. 28 W.; Ts. 144, 145, 146, 147 N., R. 20 W.; T. 146 
N., R. 30 W., embracing land in the Minnesota National 














Forest, and all of the pine timber on certain subdivisions in 
T. 64 N 4 B.; Ts. 683, 64 N.. BR. & B.; T. 64 N., BR. 6 


— 5 N., 
K.; Ts. 49, 50, Rs. 17, 18 W.; T. 51 N., BR. 18 W.; T. 49 
N., R. 19 W.; Ts. 65, 66, R. 21 W.; T. 65 N., Rs. 22, 23 W.; 
T. 64 -N., Rs, 23, 24 W.; Ts. 146, 147 N., R. 25 W.; Ts. 145, 
146, 147, 148, 158 N., R. 26 W.; Ts, 148, 157, ibs N., R. 
27 W.; Ts. 148, 159 N., R. 28 W.; T. 159 N., BR. 29 W.; 
Ts. 146, 147, 153, 154, 158, 159, 160 N., R. 30 W.; Ts. 144, 
152, 1538, 161 N., R. 31 W.; Ts. 143, 150, 153, 157, 158, 159, 
160 N., R. 32 W.; Ts. 150, 160, 161, 168 N., R. 33 W.; Ts. 
157, 158, 159, 160, 163, 167 N., R. 34 W.; Ts. 148, 149, 
150, 156, 159, 160, 161 N., R. 35 W.; Ts, 148, 149, 150, 156, 
158, 159 N., R. 36 W.; Ts. 143, 144, 145, 146, 148, 150, 159 
160, 161 N., R. 87 W.; Ts. 149, 160 N., R. 88 W. Printed 
lists giving description of the lands on which the timber 
to be sold is located, and copies of the rules and regulations 
for the sale and removal of the timber, may be obtained on 
application to the register and receiver of the district land 
office at Cass Lake, Minnesota, or upon application to Mr. 
William O'Neil, Superintendent of. Logging, Cass Lake, 
Minn., or to the Commissioner of the General Land Office, 
Washington, D. C. Bids for the timber will be opened at 
the district land office at Cass Lake, Minn., commencing at 
10 o'clock: a. m., on October 21, 1911. In order to receive 
consideration, bids must be filed at said district land office 
before the hour fixed for the opening of bids. A deposit in 
the form of cash or a certified check equal to twenty per 
cent of the amount of the bid must accompany each bid, 
which deposit will be retained and credited as part payment 
of the purchase price should the bid be accepted and the 
agreement and regulations be complied with, or be forfeited 
if the bid is accepted and the required bond and agreement 
is not furnished within ten days from notice by telegraph 
of the acceptance of the bid. The right Is reserved to re- 
ject any and all bids. FRED DENNETT, Commissioner. 
Approved: July 8, 1911. SAMUEL ADAMS, First Assistant 
Secretary. 





ATTENTION ! 
Is called to advertisement, ‘‘G. 120,” on page 5. 





FOR SALE-TWENTY-FIVE MILLION FEET 


Virgin pine, long and short leaf, on tide water. Ocean ves- 
sels land on property; $5 rate to New York; fifteen year 
timber rights. Dandy proposition for investment, $50,000. 
No. agents; principals only J. O. RALBY, Cheraw, 8. C. 





FOR SALE—LARGE TRACT OF NEW MEXICO 
White pine timber land. A bargain. 
Address “BK, 122,” care AMERICAN LUMBERMAN. 





VEST POCKET READY RECKONER. 
72 pages of tables showing contents of any number of 
pieces of dimension lumber 1x8—10 to 12x20—40, weights 
of lumber, shingles, lath, different log scales etc. Twenty- 





Boards or dimension. D. B. MURPHY, London, Ky. 


five cents a copy. | AMERICAN LUMBERMAN, Chicago. 


FOR SALE-ON EASY TERMS 

3 sections yellow pine timber. Land estimated to cut 25 
million ft. saw timber; located right on the railroad in the 
center of the most promising mining district in British Co- 
lumbia. New towns building on both sides on ad ~~ 
lands. Good local market, lumber sells at the mill for $2 
per thousand and up as fast as it is sawed, 

Address Fr. L. CHURCHILL, Rossland, B. C, 


FOR SALE-40 MILLION FE€T FIR AND CEDAR, 
3%4-mile railroad to salt water, locomotive, donkeys; 
$150,000 mill, all for $160,000, easiest terms; any amount 
more timber available, in tracts of all sizes. 
SALIN, Stokes Bldg., Everett, Wash. 
FOR SALE-REDWOOD &@ PINE TIMBER LANDS 
in iots to suit from 160 acres to 10,000 or more acres, 

A large tract of redwood timber land, with railroad and 
shipping point; all in running order, with mill; best oppor- 
tunity on the coast for investment; paying a big interest. 

ROTHERMEL & CO., 247 Russ Bidg., San Francisco, Cal. 











BRITISH COLUMBIA TIMBER LANDS. 
For timber lands, farm lands and mill sites, address 
F. L. CHURCHILL, Rossland, B. C, 


FOR SALE-BILLION FEET FIR AND CEDAR 
Near Vancouver. Water transportation to all markets. Best 
location for lumber or pulp plant. Address owner, 

8. S. ROGERS, 300 Loo Blk., Vancouver, B. C. 








WE CAN OFFER FOR QUICK SALE, 
650 million feet cedar, spruce and hemlock, held on Van- 
couver island under provincial license. Price $200,000. 
Terms. We will be pleased to treat with bona fide parties, 
FRANK BEB. GROFFMAN & COoO., 
319 Pender St., Vancouver, B. C. 





LOOK AROUND 
And see if you have any second hand machinery, engines 
boilers or something you would like to sell or exchange. All 
you have to do is place your advertisement in the AMMRICAN 
LUMBERMAN to reach the by | people who would be inter- 
ested. Try it. AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 South Dearborn 8t., Chicago. 


PACIFIC COAST TIMBER LANDS. 


lor timber lands or mill properties in Washington, Oregon 
and British Columbia, address 
Ww 


V. I. EWART, 826-7 Henry Bldg., Seattle, Wash. 
3! LIMITS, 19,840 ACRES 


Cutting over 600 million on Kootenal Lakes, B. C. A bar- 
gain for operator or Investor, Direct from owner, 
Address HOWARD SUTHERLAND, Elkins, W. Va. 











BRITISH COLUMBIA TIMBER LANDS 
Six sections containing 65,000,000 feet of first class tim- 
ber on Vancouver Island; cruised 1910; close to salt water; 
55 per cent cedar. Wurther particulars on application, 
THE ROYAL BUSINESS EXCHANGE, LTD., 
413 Hastings Street West, Vancouver, B. C. 


BRITISH COLUMBIA TIMBER. 
Investments of all sizes. Correspondence solicited, 
V. L. KEATE, Crowe Wilson Bidg., Vancouver, B. C. 








BRITISH COLUMBIA, WASHINGTON & OREGON 


Timberlands, mills and logging chances. 
MASON & LEHMAN, 
209 Sullivan & Considine Bldg., Seattle, Wash. 





PACIFIC COAST LAND AND TIMBER 
Use our land timber department for land, timber and mills. 
ROBERT 8S. WILSON, 
1036 Henry Bidg., Seattle, Wash. 





BRITISH COLUMBIA TIMBER. 


We have several large tracts of high class timber placed 
in our hands for sale. 

We are the owners of 3,000,000,000 feet of British Colum- 
bia timber. 

We furnish detailed reports of amounts of stumpage with 
maps showing topography and elevations of the land, 

We have in our employ competent and experienced Pacific 
coast timber cruisers, and can furnish holders of British 
Columbia timber accurate crulse and maps of thelr holdings. 

We guarantee our estimates are reliable. 

VANCOUVER TIMBER & TRADING CO., LTD., 
Capital $5,000,000.00. 
Incorporated 1905. 
Reference-—Dominion bank, and Bradstreets, 
Vancouver, B. C. 





BRITISH COLUMBIA TIMBER 


Several fine tracts on Vancouver island and mainland. Bona 





fide buyers solicitors. Satisfaction guaranteed. 
. T. FRAMPTON, Mahon Bidg., Victoria, B. C. 


‘ 
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[TorSaleSouthern limber fands| 





for Sale: Hardwood Timber 











forSale-ElectrieMachinery. 





ATTENTION 


- 


Is called to advertisement, “G. 120," on page 5. 





FOR SALE-VALUABLE TIMBER. 

Tract of timber, 10,000 acres, with new mill in N. C. 
Something good and bargain. Write quick if you are in- 
terested. BRANCHVILLE TIMBER CO., 

Branchville, Va. 


FOR SALE—42,000,000 FEET VIRGIN 

L. L. Y. pine in southern Alabama, within few miles of rail- 
road; price, $75,000. ‘This I now own and can pick up_over 
a 100,000,000 feet more —— to same at about $1.50 to 
$1.75 per M, including land in fee. 

Want capital. Whole tract will then be cheap at $3.50 per 
M for an operation. 

Address “FR, 102,” care AMBPRICAN LUMBERMAN. 


DESIRABLE TRACTS IN W. VA., GEORGIA @ 
Florida personally investigated. Several | ames for quick 
action in L. L. pine. All properties dire 

Address HOWARD SUTHERLA ND, alkins, W. Va. 


FOR SALE-18 TO 20 MILLION FT. 
(Cruiser’s report) Virginia hardwoods; about 20 percent 
white pine, at $2 per M’, pay when shipped. 

Six ft. band mill with locomotives, log loader, cars, teams 
etc., now in operation. Gilt edged proposition at low price. 
Owners. Address “HW, 117,” care AMERICAN LUMBERMAN, 


ASK THE CURIOSITY SHOP 
It is a reference work containing hundreds of practical 
questions about the lumber business, with full and appro- 
priate answers, which, in many cases, embody illustrations. 
$2 a copy, postpaid. Index to contents on request. 
AMERICAN LUMBERMAN, 431 8. Dearborn St., Chicago. 


STUMPAGE FOR SALE. 

Virgin timber on 11,000 acres in Louisiana, Swe 
River Delta. Will approximate 100,000,000 feet Yor 
million feet Gum, large percent Red. Twenty- -five malities 
feet Oak, good quality. Fifteen million feet Cypress. Twenty 
million feet Ash, Hackberry, Elm, Cottonwood, Hickory, 
Pecan, Honey Locust. Two miles from railroad, also nav- 
igable river connecting with Mississippi for barge shipments. 
Good mill sites on river or lake bank, Ridge running 
through property, can be utilized for tram seal bed. 
able logging conditions. Will allow ten years for removal 
of timber. Terms one-fourth cash, balance in ten annual 
installments, with interest at 6 peréent. Proposition will 
bear closest investigation Aesired. 

Address “KEK. 112,” care AMERICAN LUMBERMAN, 

















Favor- 





FOR SALE-—75 MILLION FEET SPRUCE 

Near So. Ry., 30 miles from Asheville ; $3.00 per M stumpage. 

300 million ft. spruce 20 miles from Asheville, 5 miles 
from So Ry., $2.50 per M stumpage. 

2,100 acres hardwood $10 acre. 

1,900 acres hardwood $20 oe 

1,156 acres hardwood $15 

_ 8 MONTGOME RY. SMITH, Asheville, N. C. 


THOUSANDS UPON THOUSANDS 
Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMAN, 
Your ad inserted in this paper would be read by _ nearly 
everyone interested in the lumber world and its allied indus- 
tries. Don't wait, send your advertisement at once to the 
AMERICAN LUMBERMAN, Manhattan Rldg., Chicago. 








2,000-ACRE BARGAIN, HARDWOOD. TIMBER, 
Rich bottom land, two railroads, sidetrack; near town. 
Need money quick. Sacrifice. No trade. 
J. L. FARLEY, Owner, De Soto, Mo. 


FOR SALE 2000 ACRES W. VA. HARDWOOD 
Cruising about 7,000 feet white oak and about 1,500 feet 
poplar and chestnut. JOHN F. HOGAN, 

130 Shelby St., Detroit, Mich. 


FOR SALE-4800 ACRE BARGAIN 
Tie, hickory and saw timber. Iron ore and phosphate. 
Address R. A. KIMBL KE, Linden, Tenn. 


TIMBER LAND BOUGHT AND SOLD. 

There is no better medium published than the AMERICAN 
LUMBERMAN for bringing the buyers and sellers of timber 
lands together. Your ad in this department would be a 
business bringer. Don’t wait but advertise now 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


forSale-Engines «Boilers | 


@ . REBUILT ENGINES AND BOILERS. 


ENGINES—CORLISS. 
20x48 Wheelock, 18x36 Ohio Heavy Duty, 14x42 Hamilton, 
14x36 Vilter, 13x36 Allis ete. 
ENGINES—AUTOMATIC. 
15x14 Erie, 144%4,x16 Buckeye, 11x16x12 Buffalo Compound, 
134%x15 Taylor, 13x16 Erie, 13x12 Harrisburg-Ideal, 13x12 
Phoenix, 12x14 Green, 12x12 Armington & Sims, 1116 
Atlas, 104x114 Buckeye, 10x14 Noyes, 9x12 Russell, 7x10 


Atlas ete, 

ENGINES—THROTTLING. 
16x22 H. S. & G., 14x18 Sinker-Davis, 14x14 Lewis Vertical 
12x16 Reed, 12x14 Gibbs, 12x12 Wells, 10x16 Bass, 10x13 
Oil Well, 9x12 Ball, 9x12 Reed, 84x12 Leffel, 7x10 O. & B., 
6x8 Industrial ete. 

BOILERS—STATIONARY. 
72x18 high pressure, 72x18 standard, 72x16, 66x16, 60x16, 
60x14, 64x16, 54x14, 48x14, 44x14, 44x12, 42x12, 36x16, 


36x12 etc. 
BOILERS—FIRE BOX. 
100, 80, 60, 50, 40, 35, 80, 25, 20, 16 12, 10 and 8 H. P. ete. 
‘BOILERS—-VE RTICA AL. 
50, 40, 35, 30, 25, 20, 16, $=, 
HBATIO RS 
All sizes, open and closed. 
PUMPS. 
All sizes, Single and pa ex 
{ISCELLANEOUS. 
Saw Mills, Lath Milim Edgers, Cut-off Saws, Re-Saws, Blow- 
ers, Exhaust Fans, Tanks etc. Write for list 
Iso full assortment of new machinery. 
Sole manufacturers of the celebrated ‘Leader’ 
and Jet Pumps. Send for circular. 
THE RANDLE MACHINERY CO., 
1820 Powers St., Cincinnati, Ohio. 


FOR SALE 
One—16” x42” L. H. Reynolds Corliss (Allis)...175 H.P. 
One— 6” x &” Center Crank Automatic (VP ‘ayne) . 15 HP. 
One—16” x20” L. H. Slide Valve ‘‘Wickes”..... 100 HP. 
One-—13" x2v” R. HL. Slide a “McDonald & 























), 8, 5 and 3 H. P. etc. 


Injector 





in cidiaec.c oot oe 50 IL.P. 
One—12” x20” R. H. Box Bed. Top Slide Valve... 50 H.P. 
One—13"220" Li. BH. BUGS VRlWe 26.0.0. ccc ccececce 50 ILD. 
One—-12” x16” L, H. Tangye Bed Side Slide Valve 60 HLP. 
One—101%,"x14"” K. H. Box Bed Side Slide Valve.. 40 H.P. 
One—i0" SiG" B. EH. Bie VAC... 0 ccecevcces 35 H.P. 
One— 6” Bis” EB. Wi. BUGS VOlve...icccssccccscs 12 BP. 
ee ee ee ee eee 15 H.P. 
One—14” x18” Center Crank Slide Valve....... TO HLP. 
One—10" x12” Center Crank Throttling Governor 35 H.P. 
One—14” x20” R. H. Automatic “Atlas”........ 100 ILP. 
One—11” x15” R. H. Automatic “Atlas”........ 50 IL.P. 
One—10” x18” KR. H. Automatic “Buckeye”...... 60 ELP. 
One— 7” x 8” Automatic “Climax” ......ccccccese i6. B.P. 
One—12”" & 22”x56”" Poppet Valve Compound 
:  ... arr 200 ILP. 
One— 9° nll Vertical Compound........ 125 H.P. 


One—Vair Ee Direct Acting Klevator Engines... 10 H.P. 
One ca. power plant, consisting of Nordberg ‘Tandem 
compound 200 H. P. engine and Sterling water tube 200 
li. P. boiler and one Hughes Duplex inde pendent air pump 
and condenser. A. F. BARTLETT & COMPANY, 
Saginaw, Mich. 


FOR SALE—THREE (50 H. P. RP. ERIE BOILERS 
In good re. ull particulars upon request. 
ONAWANDA BOARD & PAPER CO., 
‘Tonawanda, N. Y. 


WANT TO SELL? SOLD. 

When you have anything you want to sell advertise in the 
AMERICAN LUMBERMAN, We sell everything that is salable. 
We reach the people. Let us be your salesman. By adver- 
tising you wou vd =e an easy way to make a sale. A trial 


will convince 
AMERICA *LUMBERMAN, Manhattan Bldg., Chicago. 
ENGINES AND GENERATORS 


2—-30x48 Cooper Corliss engines. 

1—22x32 Buckeye engine. 

1— 24x48 Corliss engine. 

3—-Phoenix tandem 12 & 20x16 engines. 

1—Allis Corliss tandem 22 & 42x48 engine. 

Also other sizes and large. stock of generators, both direct 
connected and belted. Locomotives and cars. 

THE DORNER RAILWAY EQUIPMENT CO., 
332 So. Michigan Ave., Chicago. 


BARGAINS FOR IMMEDIATE DELIVERY. 
Automatic Engines. Corliss Engines. 
21”x22” McEwen. 30"x48" Whitehill, H. D. 
17”x24” Russell 4-valve. 26”x42” Brown, H. D. 
15”x16” N. Y. Sa ety. 24x42" Hamilton, H. D. 
14”x24” Armington-Sims. 22”x48” Hamilton. 
13”x21” Buckeye. 20"x48" Allis. 
13”x18” Erie City 4-valve. 16”x42” Cooper. 
12”x14” Atlas. 14”x36” Allis, 
9”x10"” Ames. 12”x30"” Murray. 
8”x12” Skinner. 
Tubular Boilers. 


1—-60”x16’, ited 1— 66” x16’, 1—6o"x18", 3 
ater Tube Bol 
3—250 H. P. ah, 5 7 


500 H. P. Stirling, 
d for our Power List 
PFANNMUELLER ENGINE i RING ‘COMPANY, 
3701-3-5-7 S. Ashland Av., Chicago, Ill. 


ASK THE CURIOSITY SHOP 
It is a reference work containing hundreds of practical 
questions about the lumber business, with full and appro- 
riate answers, en, in many cases, embody illustrations. 
2a copy pores index to contents on request. 
AMERIC UMBERMAN, 431 8. Dearborn St., Chicago. 
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OUR NEW PLANT NOW COMPLETED 

With all the advantages given us by our new ‘plant, the 
saving in cartage and handling on the immense tonnage we 
— is enough to pay a reasonable dividend on our capital 
stock. 

Although we now have by far the largest establishment 
of its kind in this country, we prefer to be known as the 
BEST rather than as the LARGEST. 

We now have the largest and best equipped factory build 
ing in Chicago devoted to the handling of heavy electrical 
and steam machinery of any kind. 

With the system of shop economics, etc., we have in prac 
tice, we have eliminated every possible expense and are in 
a position to do business on a smaller margin than ever 
before. 

We own our own buildings, have our own switch track 
running directly into our works, and can handle carload 
shipments and smaller with equal facility and promptness. 

Our customers get the benefit of all of these savings in 
the way of better service and better quality. We handle 
only the best makes. We sell you the best at prices others 
cannot meet on inferior types. 

FOR SALE, 250 VOLT DYNAMOS 


, Speed 
1 6 Mortinerm, BAP, COM. 000 cccescccccvcs ‘ . 900 
1 81% Gen. E lee., MP, type CE, comp. Eidicdcata alee ermdtace THO 
1 10 Holtzer-( ‘abot, er Some, Css PD osc aes 1475 
1 12 Fairbanks-Morse, MP, vee Pash Aalelwiew-boadevarers 900 
3 12% Colonial, MP .. © A Ce eee 1200 
1 12% Ideal, MP, type 1, ‘comp. Pe ee ee 1100 
1 13% Gen. Elec., MP, form H, comp.............. 850 
1 15 Crocker-Wheeler, type CCD, comp., direct 


connected to No. 4 Terry 25 H.P. steam 


ere RE er eye ee 2500 
1 20 Commercial, MI’, comp Se eee, 
1 20 Northern, MP, comp... oases ‘ . to 
! 25 Northern, MP, comp.... Se ee , 650 
l 25 Gen, Elec., MP, form H, comp ‘ .. 1050 
1 25 Allis-Chalmers, MP, type Hl, comp... ia eiea a 
1 30 Western Elec., MP, type KIK5, comp........ 950 
1 30 Allis-Chalmers, MP, comp... oie eal sreys ae 
1 30 RE, Se Ras es ORD: ¥5< 5) Caw atnawiaes 750 
1 30 Ideal, MP, type D, comp., new............. 600 
1 30 Crocker-Wheeler, MP, form I), comp........ 800 
1 35 PE, ES. UID 5.00 0.0 6 6.6 6i 0s 010, e000 006.0% 1000 
1 35 Cc. & C., comp, type FP....... a b:iq-aipare: ae 
2 35 Western Elec., MP, comp, type 4P...... «oe SOO 
1 40 A ae eae ee 
1 45 a an cst nw se madd swe. 900 
1 45 Westinghouse, MP, type S, comp........... 690 
1 45 Western Elec., 6-pole, type L, comp......... HOU 
1 50 a ee, OR eee 650 
1 50 Western Elec., 6-p., type L2G, comp........ 950 
1 100 Western Elec., 6-p., type L344, comp........ 750 
1 100 Jenney, 6-pole, comp., direct-connected to 

16x15 in. Allfree center-crank, auto., self 

eae are ia: aoe 250 
1 200 Gregory-Vincent, comp., interpole...... ooo SE 
1 225 Crocker-Wheeler, MP, comp., 3 bearing. -- 450 

500 Volt Generators, 

1 = Triumph, MP’, comp., with extra arm........1100 
1 voy ee re ee oo 050 
1 100 Gen, Electric., 6-pole, form H, comp......... 600 
2 200 Westinghouse, 6-pole, comp................. 510 
America’s Headquarters for Second-Hand Electrical Machinery 


GREGORY ELECTRIC COMPANY, 
16th and Lincoln Streets, Chicago, Illinois 


For Sale-Second Hand Machinery | 


FOR SALE 
ENGINES AND BOILERS. 

20”x48”" Reynolds Corliss Engine. 

14”x42” Frazer & Chalmers Corliss Engine 

14”x36” Weisel & Vilters Corliss ‘engine. 

16”x24” Atlas Slide Valve Engine. 

-14”x18” Irie Slide Valve Engine, 

11”x16” Atlas Slide Valve Engine. 

190 H. P. Internal Fired Boiler—115 Ibs. 

160 H. VP. Horiz, Tub. Boilers—100 Ibs. 

100 H. P. Horiz. Tub. B. 8. Boilers—125 Ibs. 

- 70 H. P. Horiz. Tub. B. 8. Boilers—125 Ibs. 

— 40 H. P. Horiz. Tub. B. 8. Boilers—125 Ibs. 
MISCELLANEOUS. 

200—1000 to 8000 Gal. Capacity Tanks. 

150—-High Grade Vault Doors. 

All material overhauled and rebuilt before shipment and 
guaranteed to be in first class operative condition. We can 
furnish amything in the line of Pulleys, Shafting, Belting and 
other transmission supplies, all at about one-half the usual 
price. Send for our Machinery Book No. 79. 

CHICAGO HOUSE WRECKING COMPANY, 
35th and Iron Sts., Chicago, iil. 


WILL SACRIFICE TO CLOSE ESTATE 

1—40’ Stearns carriage; 1—40’ live roll table; 1—75’ 
live roll table; 1—Thurber lath mill & bolter; 1—Pawling 
& Harnischfeger twin engine; 1—5’ circular saw; 1—30” 
cut-off saw; 1— pair grindstones 40”x6144"; 2—66”x18’ 
tubular boilers; 1—Giddings & Lewis three saw trimmer; 
1—-66” inserted tooth saw; 1—175 H. PL. steam éngine. 

200 pulleys, split and solid. 

Large lot of leather belt; send for complete list. 

McCOY & BRANDT, 410 House Bldg., Pittsburg, Pa. 


FOR SALE-SILSBY FIRE PUMPS, 
Also hose pipe, nozzles, ete., all in first class order. Tart 
équipment of saw mill disbanded. Cheap to close out. 
Address BOX 17, Hockman, Va. 


SECOND HAND MACHINES. 
Matchers, 6 Roll. 
tlobe 30x12” Sizer. Woods 15x6” No. 27. 
Rogers 15x6”. Witherby, Rugg & Richardson 24x6”. 
Glen Cove, Holmes and Woods 14x6”. 
Double Surfacers. 
Berlin 30x12” No. 175. G len Cove 30x12”, 
Fay & Egan, Clement, 27x7" 
Smith 24x8”. Buss 26x6” and 30x6”. 
Stock sheet covering over 1,000 machines now ready 
Send for it. CHICAGO MACHINERY EXCHANGE, 
1219-1227 Washington Blvd., Chicago, III. 


FOR SALE OR EXCHANGE. 
I will sell or exchange for lumber or box shooks the fol 
lowing machinery: 

One 18x48 Whetlock Corliss engine. 

One 140 H. P. tubular boiler, 

One 150 H. P. tubular boiler. 

One 72-inch Buffalo fan. 

Address 
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R. A. ROOD, Columbus, Obio 


DISMANTLING MILLS NORTH AND SOUTH 
From the large double cutting bands to portable mills. We 
have practically everything in the sawmill and woodworking 
line. Our warehouse and yard are filled and we are selling 
at rock bottom prices. We can make immediate shipment 
on complete — mills. Write us for prices. 

T. SIMONSON & CO., N uskegon, Mic! 
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Fr Sale:Sernnd Hand Machinery | 


[i Sale ngging ty Cy 





FOR SALE 
110-125 Volt Generators. 


100 IK, W., 2000 Lt., Triumph 
75 K. K., 1500 Lt., Eddy. 
45 K. W., 900 Lt, C. & C. 
40 K. W., 800 Lt., Card. 
20 K. W., 400 Lt., Weston. 
15 K. W., 300 Lt., Triumph. 
74%" K. W., 150 Lt., Triumph 
5 K. W., 100 Lt., Western. 


leeds. 


2 12”x16” Beck twin engine rope feeds 
10”x16” Filer & Stowell twin engine. 

9”x42’ Garland, fitted with Allis end valves 
8”x54’, 8”x48’, 8”x42’, 8”x36’, 8”x32’ Prescott 


Edgers. 


76” QR. H., six-saw Murray. 

66” R. H., four-saw McDonough 

62” L. IL, five-saw Rodgers. 

54” R. H., three-saw Allis. 

45” R. H., three-saw American Sr., new 
40” L. H., four-saw Bartlett. 


32” KR. H., three-saw, double roll, American Jr., new 
Locomotives. 


Porter four-wheel connected saddle tank, 8”x14” cyl., 36” 
gauge, 28” drivers. In Jersey City, $850. 

Porter four-wheel connected saddle tank, 9”x14” cyl., 36” 
yauge, 28” drivers. In Pittsburg, $1,200. 

12-ton Dickson four-wheel connected’ saddle tank, 36” 
gauge, $850. 

Band Resaws. 

7’ Mershon, Style D, wheels 9” face, fine condition, $1,000. 
66” Mershon “Saginaw,” wheels 8” face. 
60”"x5144" Giddings & Lewis, horizontal, will saw 22” wide, 
8” thick. 

Send for monthly stock lists of sawmill machinery, boilers, 
engines, pumps, machine tools ete. 

WICKES BROTHERS, 
Seattle Office, Saginaw, Mich. 


410 White Bldg., Seattle, Wash. 





SERVICEABLE SECOND HAND MACHINES. 
Boring Machine, 6 spindle, vertical, Andrew, nearly new. 
Combination Saw, foot treadle, American No. 7%. 
Dovetailer, nine spindles, Alexander Dodds 
Dovetailer, table leg, Alexander Dodds. 

Grinder for cutter heads, Shimer. 

Jointer, 24” Clement, almost new. 

Lath Mill and Bolter, Abbott. 

Matcher, “Happy Thought,” 24”x6”, four side. 
Matcher, 24”, four side, Witherby, Rugg & Ricbardson. 
Matcher, 24”x6”, four side, Goodell & Waters 


2 Matchers, 30”x8”, four side, Goodell & Waters, and Woods. 


Matcher, 24”, three side, H. B. Smith. 


2 Mortisers, No. 3 Houston and No. 2 Rowley & Hermance. 


2 Moulders, 7”, four side, Colloday and Rogers. 
Moulder, 14”, New Hermance, 1906 ‘‘Wide Open.” 
Moulder, 12”, four side, Fay & Egan, No. 184. 
Moulder, 9”, four side, Fay. 

Moulder, 8”, four side, J. A. Fay. 

Moulder, 6”, three side, Smith. 

2 Panel Raisers. 

Planer, 24” cabinet, Clement No. 4. 

Planer, 24” cabinet, Berlin No. 152. 

Planer, 26”x8”, single, Rowley & Hermance “Peacemaker.” 
Planer, pony, 12”. 

Planer, pony, 20”, Lehman. 

Planer, 24”, single, endless bed. 

2 Resaws, Smith, 36” and 42”. 

Rip Saw, band, self feed, 42”, Amevican 

Rip Saw, self feed, U. 8S. Machine Works 

Sander, 48” three drum, Milwaukee. 

Sander, 30” two drum, Fay & Egan 


Shaper, Carver and Dovetailer, Boult’s Combination Machine. 


Sash Sticker, single head. 
Tenoner, with copes, and cut-off saw, Smith. 
Variety Lathe, Wilder, 36”, 12 rings. 
HERMANCE MACHINE CO., 
Williamsport, La. 





REBUILT WOODWORKING MACHINERY. 
L. Power & Co.’s 24”x6” Champion Planer & Matcher 
Hoyt No. 19 14”x4” six roll Planer & Matcher. 
Graham 14”x6” six roll Planer & Matcher. 


facer. 

L. Power & Co.’s 26”x14” Endless Bed Double Surfacer. 

Greaves & Klusman 24”x6” Single Surfacer. 

Gleason 26”x8” Endless Bed Single Surfacer 

Connell & Dengler 55” Band Re-Saw. 

L. Power & Co.'s 36” Circular Re-Saw. 

8S. A. Woods Hollow Chisel Mortiser. 

American R. & H. 12” four side Moulder 

Fach, 10”, 9”, 8”, 7”, 6” four side Moulders 

42” Young Bros.’ Triple Drum Sander 

40” Invincible Triple Drum Sander 

30” Egan Double Drum Sander. 

Pioneer No. 1 Moulding Sander. 

Clement No. 2 Universal Sander. 

Fay & Egan No. 180 Band Rip Saw 

Pryibil Rosette Cutter. 

Berlin Double Spindle Shaper. 

Frank No. 4 Double Spindle Shaper 

Hayes 6-track Nailing Machines. 

Swift 6-track Nailing Machines, 

1 Cross Single-Color Box Board Printer 

Write for complete stock list 
FRANK TOOMEY, INC., 
127-131 North Third St., 

Philadelphia, Pa. 


el le ele 


Sentell & Margedant 26”x14” Endless Bed Double Sur- 





FOR SALE—THE FOLLOWING MACHINERY 
In good condition : 

2 Mansfield Boilers, 54”x14”. 

2 Sets Hollow Blast Grate Bars. 

1 80 H. P. Mansfield Engine. 

1 Wheland Double Cireular Mill complete with Extension 
Mandril, rope feed, capacity 20,000 ft. 

3 Saws, 52”, 53”, 58”. 

2 Top Saws. 

1 Atkins Overhead Log Turner. 

1 Murray Steam Log Turner. 

4 48” Steel Head Biocks with Dogs. 

1 3” Waters’ Governor. 

1 Log Haul-up with 300 ft. wire cable. 

1 5 Saw Lath Mill and Bolting Machine. 

1 5 ply Rubber Belt, 19”x60’. 

1 Frick portable mill with engine and boiler, capacity 
10,000 ft. 

All necessary shafting; belting, pulleys etc. 

RED RIVER LUMBER CO., Clarksville, Tenn. 





FOR SALE-MACHINERY. 
One McDonough 44” resaw, carries 5” blade. 
One Fay & Egan Band —? Saw, 3” blade. 
Band saw sharpening outfit. 
HARDMAN P. C. & B. CO., South Zanesville, Ohio. 


FOR SALE — SOUTHERN EDGER AND TRIMMER 
lor 25M capacity mill. Edger used but little and trimmer 
not at all. Bargain for cash. 

R. T. PIERCE, Marked Tree, Ark. 


FOR SALE-32” DEFIANCE SPOKE LATHE. 
Address “A. 47,” care AMERICAN LUMBERMAN. 


FOR SALE—-CHEAP 
A second hand twenty-four inch planer in good condition. 
Address STREATOR LUMBER CO., Streator, Ill 


FOR SALE—TWO HORIZONTAL BAND RESAWS, 
Viler and Stowell make, 6 ft. wheels, using 10” 16 gauge, 
35 ft. saws. Used but little and in good condition. Write 
for particulars. 
STEARNS & CULVER LUMBER COMPANY, 
Bagdad, Florida. 


FOR SALE—ONE 37 SAW WILKIN STEAM GANG, 
Cylinder 14”x14” with 14-inch stroke. This machine has 
recently been put in first-class repair, and will be sold at a 
bargain. Address “C, 104,” care AMPRICAN LUMBBRMAN, 























FOR SALE-—OBER NO. 10 HANDLE LATHE. 
Address “A, 48," care AMERICAN LUMBERMAN. 


A BARGAIN. COMPLETE SAW MILL. 
Equipped with practically new eight ft. Stearns Band 
Mill, Wilkins Gang, Clark Kdger, —~ Trimmer, Lath and 
Wood Mills. Capacity ten thousand ft. per hour. In ex- 
cellent condition. Price very low to move quickly. 
JAMES B. WEED & CO., Binghamton, N. Y. 


FOR SALE—HEAVY DOUBLE SURFACER. 
1—26”x6” J. S. Graham & Co. 6-roll, weight about 8,000 
lbs. A rare bargain. Address 
. “L, 28,” care AMBRICAN LUMBERMAN. 


FOR SALE—-WOODWORKING MACHINERY. 
One Hoyt endless bed double surfacer No. 4, 26 in. 
One No, 9 Fay band resaw. 
One 42 in. Berlin Invincible sander. 
One Frost automatic engine, 14x18. 
One Fay self feed rip and one Dodge swing saw. 
One Smith 155 B. 8S. & D. sticker, plowing attachment. 
One Smith 510 B. 8. & D. clamp. 
One Houston panel raiser, and one Eureka sander. 
Pulleys, hangers, shafting, all equipment first class, never 
in fire. Address MARTIN-CULBERTSON CO., 
Des Moines, lowa. 

















FOR SALE—UP TO DATE MACHINERY. 
Bolter—8’ Worthington, power feed, 44” saw. 
Band Resaw—60” Atlantic Works. 
Drag Saw—William EK. Hill Steam. 
Kdger—382” Tower, three-saw. 
Knife Grinder—36” Hall & Brown Automatic. 
Lathe—Spoke and handle, 44” Ober No. 2. 
Moulder—4-side, 9” Houston, 7” Hall & Brown. 
Mortiser and Borer—Upright, Cordesman. 
Planer and Matcher—4-side, 14”x6” Glencove. 
Planer and Matcher—3-side, 26”x7” Cordesman. 
Matcher—Flooring, 6”x2” hogers, 8-roll. 
Rip Saw—Defiance No. 2 and Hoosier. 
Resaw—Circular and siding, 24” Hall & Brown. 
Surfacer—Double, 26”x6” Graham, 6-roll. 
Tenoner—Single end, Williamsport, double copes. 
ddress “C, 101,” care AMBRICAN LUMBERMAN. 





REBUILT AND GUARANTEED 
Woodworking Machinery. Write for our “Guaranteed Ma- 
chinery List,” listing nearly a thousand machines, for all 
purposes. 

Sanders—(3 drum) 48” and 30” Berlin “Royal Invin- 
cible,” 60”, 54”, 42”, 36” and 30” Berlin “Invincible,” 48” 
Columbia, 42” Egan, 42” Perry; (2 drum) 24” Berlin 
“Boss,” 24” Berlin “Economist,” two 24” Fay; (1 drum) 24” 
Berlin “Boss,” 18”, 20” and 24” hand feed. (Other sanders) 
Moore No. 8 double belt, Moore rubbing and polishing ma- 
chine, Buss 2-spindle —t Redin-Ekstrom belt, 34” 
B. & M. horizontal disc, Empire belt, 14” + | & Egan No. 8 
belt, Ober belt, Buss belt. ecial sanders for all purposes. 

We also manufacture the best hollow blast grate on the 
market. 

Get our prices on new and rebuilt machinery. 

HANNA-BRACKENRIDGBE CO., Fort Wayne, Ind. 


WIRE ROPE FOR SALE-SECOND HAND 


50,000 feet 5” and %” wire rope, in excellent condition, 
suitable for hauling logs etc. ; lengths 100 to 1,000 feet each. 
Also 14%”, 1%” and 1%” plough steel cables any length. 
Exceedingly lew prices. 

MARINE MBTAL & SUPPLY CO., 
167 South St., New York City. 





WILL EXCHANGE MC GIFFERT LOG LOADER 
And logging cars for lumber in furniture factory grades. 
FOREST CITY LAND & LBR, CO., Hollandale, Miss. 





EXTRAORDINARY PROPOSITION LOG CARS. 

Kussell 50,000 Ib. capacity standard gauge, automatic 
couplers, airbrakes, 26” wheels, strictly first class condition 
in every respect. Phenomenal bargain, immediate shipment. 
Write or wire. One 84x10 cylinders McGiffert log loader, 
one 40-ton American type, 6 driver, switcher locomotive. 
Large tonnage relayin rails, all sections. 

DULUTH IRON & METAL CO., Duluth, Minn. 


FOR SALE—FIRST CLASS 
Logging locomotive, pote fatrantect. 
Address “B. 100,” care AMBRICAN LUMBERMAN. 


LOCOMOTIVES RAILS—EQUIPMENT. 
R. K. PAPIN & CO., St. Louis, Mo. 


FROGS, SWITCHES, STANDS, CROSSINGS, ETC. 
CINCINNATI FROG & SWITCH CO., Cincinnati, Ohio. 


FOR SALE 
3 J Shay Geared 15 ton and a number of rod engines all 
36” gauge locomotives. 
36” gauge No. 2 Russell logging cars, rebuilt. 
Stationary engines and boilers of all kinds. 
2 Russell ski ding machines. 
1 Gilbert log loader, never been used 


H. W. MARSII, Manistee, Mich. 


ForSale: focomotives«Cars | 


FOR SALE-LOG CARS. 
_30 standard gauge heavy Russell log cars 
o70.00 each, and 10 cars of same design with 
65.00 each. F. O. B, Hibbing, Minn. 
JOSEPH LIPH, Manistee, Mich. 


























26” wheels, 
24” wheels, 





LOCOMOTIVES AND RAILS 

Vifty excellent, modern Industrial Locomotives; thor- 
oughly overhauled ; immediate shipment. 
Also twenty standard gauge Logging Cars and ten miles 
35 and 40 Ib. Relaying Tat 8, located in Alabama; imme- 
diate shipment; excellent condition. : 

BIRMINGHAM RAIL & LOCOMOTIVB CO., 
Birmingham, Ala. 


EQUIPMENT BARGAINS. 


25, 45 and 65-ton standard Shay locomotives, fine condition. 
25 and 30-ton heavy skeleton standard logging cars. New 
cars built to sult. 

25, 30 and 40-ton 41’ 0” rebuilt and new logging flat cars. 
60-ton small driver, short wheelbase, standard Consolidation 
locomotives, 

Quick shipment. Rigid inspection. 

Every item a bargain, 

Also other locomotives, acrs and coaches, 
FITZ-HUGH, LUTHER CO., 

Railway Equipment. 
1648-1651 Monadnock Block, 
Chicago, Ill 


141 Broadway, 
New York. 





FOR SALE. 


45 ton mogul locomotive, now in service; perfect fire- 


box; a remarkable bargain; immediate delivery. .$3,000 
One passenger coach; good condition............6e. 850 
Two cabooses with baggage and passenger ends, each. 750 


25 flat cars; also 20 box cars, 50,000 capacity, each. . 175 
Write for particulars. 


NATIONAL RAILWAY EQUIPMENT CO., 
McCormick Bldg., Chicago. 





FOR SALE-6O-TON SHAY STANDARD GAUGE 


Also 20 and 30 ton Climax standard gauge, and many others 
of various type 


8. 
SOUTHERN IRON & EQUIPMENT CO., Atlanta, Ga. 


LOGGING TRUCKS FOR SALE. 
10 log cars, 36” pause. 


20 log cars, standard gauge, all 30,000 pounds capacity, 
in good order, for sale che 


ap. 
TRINITY COUNTY LUMBER CO., Groveton, Texas. 


For Sale: Steel Rails 




















FOR SALE—SHERMAN FLOORING END 
Matcher. P 
Address “A, 49,” care AMERICAN LUMBERMAN. 

FOR SALE OR WILL TRADE 

Modern uptodate band saw mill for Florida land, either cut 

over or partially timbered; west coast or —— bay a 

ferred, partly fronting on water; no swamp land wanted, 
Address “DP, 119,” care AMERICAN LUMBERMAN, 


FOR SALE—FLOORING MACHINE BARGAIN 
1—6x2 Rogers No. 188 “Special” 8-roll, boring attach- 
ment, weight 11,400 lbs., recently rebuilt, In Al condition. 

Address “G, 16,” care AMERICAN LUMBERMAN. 














KNOW THE LAW 
Which governs your business, “The Law of Lumbering and 
Lumber Sales,” to be published in August, will be the most 
complete work of its kind. About 400 pp., bound in buckram, 
Price now $2.50, payable on delivery. After publication $3. 
Write for particulars. 
AMERICAN. LUMBERMAN, Chicago. 





RELAYING RAILS 


For main line or side track construction at lowest prices. 
Je also cut rails to lengths for construction purposes. 
We solicit your patronage. 
G. MATHES IRON & METAL CO., 
General Offices St. Louis, Missourt. 





RELAYING RAILS. 
All weights. Frogs and switches. Logging cars and loco- 
motives. re. C. SHERWOOD, 50 Church St., New York. 


100 TONS GO LB. RELAYING RAILS. CHEAP. 


JOHN J. CAINE 
North American Bldg., Philadelphia, Pa, 


350 TONS 30 LB., 400 TONS 6O LB., 
Relaying rails. Also 20's, 25's, 40's, 56's, 70's etc. ; and new 
rails, al weights | switches; frogs; 2d-hand locomotives; log 
cars, ROBINSON & ORR, 419 Wood 8t., Pittsburgh, Pa 
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WRITE FOR PRICES. 

Relaying rails, new light rails, frogs and switches. 
GEORGE M. NEWHALL ENGINEERING CO., 

Philadelphia. 


NEW RAILS IN STOCK 
Also all sections of relaying rails, frog and switch mate- 
rial. Quick shipment our specialty. 
M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 








NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and spikes. 
Also standard sections, relaying rail. 
CHARLES A. RIDGELY & CO., 
1200 Old Colony Bldg., Chicago, III. 


20 LB., 25 LB., 30 LB., 40 LB., 56 LB., 
60-lb. relaying with splices; quick shipment; low price. 
New rails, 8-!b. to 100-lb., splices, spikes ete. eres switches, 
crossings. L. B. FOSTER COMPANY 

Pittsburg, Pa. 








RELAYING RAILS 
All weights, frogs and switches, log cars and locomotives. 
HYDE BROTHERS & COMPANY 
1405 Commonwealth Building, 
Pittsburgh, Pa. 


FOR SALE—RAILS OF ALL WEIGHTS. 
Also splices to fit all kinds of rails. Switches, frogs and 
crossings. Prompt shipment from _ stocks. 
it. MITSHKUN CO., Detroit, Mich. 


NEW AND RELAYING RAILS. 

We buy and sell gi | rails of all sections; also have 
complete stock of new light rails in Birmingham. We are 
southern agents for the Central Foundry Co., “Universal’ 
cast iron pipe. Thew automatic steam shovels. 

SHOOK & FLETCHER, Birmingham, Ala. 


RELAYING RAILS. 
1,500 tons No. 1 35-lb. relayers with angle bars. 
locomotives. 80 logging cars. Minnesota delivery. 
MERCHANTS’ STEEL & SUPPLY_COMPANY, 
Marquette Bldg., Chicago. 


e eg0e 
LJ 
-DUSINESS 
FOR RENT—-OFFICE 
Two rooms, east front, Fisher Bldg., Chicago, in the Loop. 
60 per month. A very desirable location for a lumber office. 


Modern, up to date building. 
Address “iW, 112," care AMERICAN LUMBERMAN, 











Two 














FOR SALE -TO CLOSE AN ESTATE 
A well equipped Indianapolis planing mill and yard. 
MILLER LUMBER CO., Indianapolis, Ind. 


WANTED A PARTNER, 

Man 35 to 45 years of age, who has knowledge of retail 

yard business in good town of 1,200. Must have $4,000.00 

and be competent to take full charge of yard in neighborhood 
of Cincinnati, Ohio. Address 

“BUSINESS,” care of AMERICAN 


ATTENTION ! 


4 @, Is called to advertisement, “G. 120,” on page 5. 


JNO. L. WAGGONER & SON. = 
Real estate, timber lands, farms and city property, pine 
lumber, saw mills and lumber yards, coal mining lands and 
grazing lands in E. Okla. McAlester, Okla. 


FOR SALE 
Timber and timber lands, saw and shingle mills ete. 
Some 2,000 acres, greatest part virgin timber, situate on 
Temiscouata railway, township Withworth, P 





LUMBERMAN. 








ce tad 





Eighteen miles from Riviere du Loup, station on Inter- 
colonial railway. 
These lots of lands consist of white and black spruce, 


hemlock, maple, birch, cedar, ties and thousands of cords of 
pulpwood ete., with saw and shingle mills actually in opera- 
tion and in complete order. 

These are crown granted lands, including about 30 acres 
cultivated land and divided by half each side, face to face, 
by Temiscouata railway, with siding two hundred feet from 


the mills; dwelling houses, other buildings. No export 
duties to be ps Apply to 
M. DESCHINES, Fraserville, P. Q., Canada. 





FOR SALE—RETAIL LUMBER YARD 
And interior finish plant, strictly modern, all new machinery. 
Located in heart of city of 30,000. $35,000 stock. ‘Total 
investment $80,000, including real estate and _ buildings. 
Reason for selling, owner has other interests. 
Address “G. 107,” care AMERICAN LUMBERMAN, 


STOCK SASH & DOOR FACTORY. 

For sale, controlling stock in established business in fir 
and spruce doors and sash, on tracks of three transconti- 
nental railroads and tide water in Washington. Profitable 
business, will bear closest investigation. 20,000 cash re- 
quired. Address “G, 108,” care AMBRICAN LUMBERMAN. 


FOR SALE—-SAW MILL, 20 M CAPACITY 
Also planing mill, 6 to 16 million ft. stumpage, two retail 
lumber yards located in adjoining towns with no competi- 
tion and in one of the best and most prosperous grain, 
stock and fruit raising districts of the Northwest. Each 
yard doing $45,000.00 to $50,000.00 business annually. Will 
sell collectively or separately. Reason for selling, owners 
have other interests. For information write 
CAMBRIDGE LUMBER CO., Cambridge, Idaho. 


FOR SALE—CIRCULAR SAW MILL 

25 Hf. P., in condition for operating. Will sell cheap and 
take either cottonwood or gum lumber in exchange. Can 
make contract with responsible parties for million feet or 
more and apply ten percent of monthly cut on mill account. 
Will make monthly advance on lumber cut and put on stick, 
balance when shipped. Mill in Arkansas on Iron Mountain 
north of Texarkana. ILLINOIS BOX CO., Alton, IIL. 


SUGGESTIONS FOR HOME BUILDERS. 

“Craftsman Homes” is decidedly the most complete and 
best book of plans and helpful suggestions for the home 
builder and those planning additions or changes in their 
homes. It has plans for all kinds of dwellings ranging in 
cost from $1,000 to $15,000, interior decorations, furnish- 
Ings etc. 205 pages, bound in linen crash; postpaid, $2. 
Descriptive circular for the asking. 

AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 




















RECEIVER'S SALE. 


Notice is hereby given that, pursuant to decree entered 
on the 6th day of June, 1911, in a sult pending in the Circuit 
Court of the United States for the Western District of Mich- 
igan, Northern Division, in equity, in which Fred EK. Rowley 
and others are complainants, and the Ontonagon Lumber & 
Cedar Company and others are defendants, The Michigan 
Trust Company, receiver of said Ontonagon Lumber & Cedar 
Company, will on Tuesday, the first day of August, 1911, 
commenerns at ten o’clock in the forenoon of said —_ at its 
oflices in the Michigan Trust Company Building, in the City 
of Grand Rapids, Kent County, Michigan, offer for sale in 
one parcel to the highest bidder all of the property and 
assets of said Ontonagon Lumber & Cedar Company excepting 
lumber and other forest products, cash, accounts and bills 
receivable, and contracts for property heretofore sold, 

The following is a general description of the property to 
be sold at said sale, viz. : 

That plece or parcel of land upon which is situated the 
saw mill plant of said lumber company, described as: The 
south % of Lot Seven (7) and that part of Lot Six (6) 
lying north of the Ontonagon and Montreal River State Road 
in Section Twenty-five (25), Township fifty-two (52) north, 
of range forty (40) west, and also a parcel of land begin- 
ning at a point in Lot Six (6) of said Section Twenty-five 
(25) where the south line of the Ontonogan and Montreal 
River Swamp Land State Road intersects the Ontonagon 
River, running thence westerly along the south line of said 
road thirty (80) rods to a stake; thence eer in a 
direct line to a point where the south line of Lot Five (5) 
in said Section Twenty-five (25) intersects the said Ontona- 
gon River, thence northerly along the west bank of the said 
Ontonagon River to the place of beginning, all in Lots Five 
(5) and Six (6) of said Section Twenty-five (25), Township 
Fifty-two (52) North, of Range Forty (40) west, together 
with all the buildings, improvements, machinery and fixtures 
situated thereon. The Receiver reserves the right to store 
lumber and other forest products now on said mill a oy 
until it shall be shipped in the regular course of business. 

Also that plece or parcel of land on which the office build- 
ing of the said Lumber Company is situated, being described 
as follows: 

Lot One (1) of Block Twelve (12) of the village of On- 
tonagon, according to the = plat thereof; reserving and 
excepting all that part of said lot conveyed to the Ontonagon 
and Brule River Railroad Company by deed bearing date 
July 11, 1881, together with all the buildings, improvements 
and fixtures situated thereon. 


All the timber on the following described pieces or parcels 
of land which the said Lumber Company has the right to 
remove, at any time prior to the dates set opposite each: 

W. % of w\% of Sec. 4, Town. 48 N., Range 38 W.; to 
be removed by August 18, 1913. 

Kk. % of n. w. 4, w. % of n. e. % Sec. 31, Town. 50 N., 

June 8th, 1912. 

> % of Sec. 5; e. % of Sec. 5; ne. Y 
Town. 50 N., Range 44 w.; to be removed by duly 27, 1921. 
S.ec. 4% ofn.e. 4%; w. % of ne. % of nie. % of Sec. 22, 


K. % of s. e. % of Sec. 9, Town. 52 N., Range 38 W.; 
to be removed by October 28, 1913. 
N. % of 8s. w. % of Sec. 27, ‘Town. 52 N., Range 38 W.; 
to be removed by October 31, 1913. 
Iso the following described pieces or parcels of land: 


EK. % of s. w. %& and n. w. &% of 8. e. %, Sec. 4, Town. 
48 N., Range 38 W. 
S. % of 3 e. % ands. e. % of s. w. %, Sec. 12, Town. 


_ 
50 N., Range 40 W. 

N. e. 4 of Sec. 13, Town. 50 N., Range 40 W. 

Kk. % of e. % of Sec. 9, ‘Town. 51 N., Range 38 W. 

EK % of Sec. 8 and w. iy of n. e. 4% of Sec. 22, Town. 51 
N., Range 40 W. 

S. % of s. % of Sec. 31; and e. 4% of w. % of Sec. 34, 
‘Town. 61 N., Range 41 W. 

S. w. 4 of Sec. 5; n. % of SB ec. % ands.e. % of se. % 
of Sec. 6; w. % of 8s. e. 4of Sec. 9; s. % of Sec. 15; s. w. 
“4 of Sec. 17; n. % of Sec. 18; 8. w. of Sec. 23; n. w. 
Y,w. %& of ne. 4%, e % of s. w. % and w. % of 8s. e. % 
of Sec. <6; e. % of n. e. % of Sec. 27; all in Town. 52 N., 
Range 38 W. 

The towing described pieces or parcels of land, reserv- 
ing, however, the Right of Way by wagon, tram or railroad 
over and across said lands as the same has been heretofore 
reserved, and 

Reserving and expressly cnecnting therefrom all ores 
metals, minerals and sandstone in and upon said lands, an 
the right to enter upon said lands or any part thereof for 
the purpose of exploring for ores, metals, minerals or sand- 
stone, and to mine, quarry and remove the same, and the 
right to occupy so much of the surface of said land as may 
be necessary or convenient for such purposes, according to 
the reservations and exceptions heretofore made in con- 
veyances affecting said lands or any part thereof. 


BE. % and e. ey of n. w. 4 ; Section 33; entire Section 34; 
entire Section 35; entire Section 36; all in Town. 52 N., 
Range 39 W. 

Entire Section 1; n. 4%, n\& of s. w. 4, 8s. e. % of 8. w. 
¥% and s.e. 4 Sec. 2; n. e. »n. % of n. w. %, Be. 
of n. w. 4% andn.e. 4 of s. e. 4% of Sec. 3; ne %, n. e. 
% of n. w. 4, 8. % of n. w. and s. % of Sec. 11; entire 
Section 12; all in ‘Town. 61 N., Range 39 W. 

Also all the personal property, goods and chattels, machin- 
ery, logging and lumbering outfits, booms, office furniture 
and all other personal property used by said lumber com- 
pany in conducting its business; excepting lumber and other 
forest products, cash, accounts and bills receivable and con- 
tracts for property heretofore sold. 


Also one thousand shares of the capital stock of the 
Ontonagon & Flint Steel Railway Company of par value of 
ten thousand ($10,000) dollars, being all of the stock of 
said company issued and outstanding. 

The above described property has been appraised at $299,- 
935, and, under the provisions of said decree, no bid of 
less than seventy-five percent of said appraised value shall 
be accepted by the receiver at said sale, but if the high- 
est bid made for said popeerty: shall be less than seventy- 
five per cent, and not less than sixty per cent of sald 
appraised value, the receiver shall, with the written con- 
sent of the highest bidder, report said bid to the court and 
ask instructions as to whether or not said bid shall be 
accepted. 


Ten per cent of the amount bid must be pald to the re- 
celver when the property is struck off, and the balance, 
with interest at six per cent from the date of sale, must 
be paid within thirty days after notice to the bidder of 
confirmation of sale. The ten per cent payment made when 
the property is struck off shall be forfeited to the receiver 
to cover any loss sustained by it in case said sale shall be 
confirmed and the bidder shall fail to pay the full amount 
of his bid according to the provisions of said decree: and 
shall be returned to said bidder in case said sale shall not 
be confirmed by the court. 

Any further information desired will be furnished by the 
receiver on application. 


Dated June 16th, 1911. 
THE MICHIGAN TRUST COMPANY, Receiver, 
By F. A. Gorham, Its Vice President. 
NORRIS & McPHERSON, Solicitors for Receiver, 
Grand Rapids, Mich. 





YELLOW PINE TIMBER & MILL FOR SALE. 

1,200 acres in northern Arkansas. Estimated cut 3 to 4 
million feet. Additional stumpage adjoining. New saw and 
planing mill, which cannot be replaced for less than $10,000 
Steam dry kiln. Everything in first class shape to cut 20,000 
to 25,000 feet per day. Good reason for selling. If taken at 
once 300,000 feet of nice lumber goes with the plant. Price 
$16,000 cash, and a rare bargain. One and a half miles 
from railroad. Address OX 141, Searcy, Ark. 


PLANING MILL FOR SALE. 
lully equipped, nearly new planing mill in best timber 
section in W. Va.; good railroad facilities and rates east and 
west; two railroads; best location possible for permanent 
paying business; low price, reasonable terms, no commission. 
Address HOWARD SUTHERLAND, Elkins, W. Va. 


WANTED-MAN WHO WILL BUY 
A first class sash and door plant with good business, or one 
to invest $15,000 with privilege of buying outright. Can 
have management. Object to settle estate. 
Ek. T. DANKWARDT EST., Sash & Door Factory, 
Burlington, Iowa. 


WANTED-PARTY TO JOIN ME 
In established wholesale lumber business with $15,000. 100 
cars average monthly sales to best cash consuming trade in 
central states. Mill connections sufficient to promptly fill 
all orders. Minimum profit $35.00 per car. ‘horough in- 
vestigation solicited. 
Address “7. 











118,” care AMBRICAN LUMBERMAN, 


FOR SALE-—6 FT. BAND MILL, COMPLETE, 
With logging outfit, consisting of 2 eighteen-ton Climax and 
1 ten-ton Shay engines, 1 merican loader, 3 miles steel 
rails, 18 log cars, all practically good as new; will sell 
cheap. Con give possession in short time. This mill can be 
seen running, and is a bargain. Address 

J. 8. WALKER LUMBER CO., O'Keeffe, W. Va. 


FOR SALE BY OWNER. 
A well established lumber yard and planing mill, doing a good 
business, located in a town of 4,000; junction of two rail- 
roads; two-story mill building, with complete machinery, 
large sheds filled with a good and carefully selected stock of 
lumber; cement block-making plant; six-room dwelling, one 
and one-half acres of land; buildings and machinery in 
first class condition; $12,000 buys entire plant and stock ; 
big bargain for little money; must sell on account of ill 
health. Address F. PRESTON JONES, 
Basic City, Va. 











FOR SALE 

Complete lumber manufacturing plant, consisting of two 
band saw mill, planing mill, box factory, oak flooring plant, 
dry kiln, office, store, blacksmith shop and thirty-five Swell. 
ing houses, besides sheds, barn, corn crib, ice house etc., 
about forty to forty-five acres of river bottom land exclusive 
of the buildings. Situated at the crossing of the Kentucky 
river and L. & N. railroad. Parties quitting business for 
private reasons and will sell at a remarkable bargain price. 
For full particulars address 

THE BURT & BRABB LUMBER CO., Ford, Ky. 


TIMBER & MANUFACTURING PROPOSITION. 
Experienced operator owning $10,000 mill equipment and 
some capital desires —————- with right party having 
ready money. Can buy virgin hardwood tracts mixed with 
pine at $1.50 stumpage. Low freight rates to market. 

H. G. BANNING, 809 8S. Broome St., Wilmington, Del. 


FOR SALE-A WELL EQUIPPED SASH, DOOR & 
Blind factory and planing mill and retail lumber yard in a 
growing city of 45,000 people in lower Michigan; will be 
sold at a bargain; business has been established a long time 
and its reputation for manufactured goods sold throughout 
the state is first class; owners wish to retire from business, 
but would retain a part interest, if need be, for a short time. 
If interested, inquire for further particulars of 
“BK. 123,” care AMERICAN LUMBERMAN. 











FOR SALE—CHAIR FACTORY 
At St. Marys, Elk County. Best location in northwestern 
Pennsylvania. Good railroad facilities. Raw material avail- 
able without long freight haul. Full tg on ap- 
plication. KAUL & HALL LUMBER CO., 
St. Marys, Pa. 


FOR SALE-PLANT IN OPERATION, 

Established trade, new band saw and planing mill. Located 
on trunk line and large navigable river. omplete plant, 
nice small town, ten million feet of pine goes with the plant; 
can buy additional timber as wanted, fifty million or over. 
Can railroad logs, good market, close to large city. Price 
of plant and timber, $60,000, half cash, balance one and 
two years, or will take lumber. Owners want sell for divi- 
sion and retire. Good place for young men. Good water, 
no swamps. Address fF. H. LATHROP, Birmingham, Ala. 








COTTONWOOD AND BAND MILL PROPOSITION 
We are offering for sale our entire pent. consisting of 
band mill and river equipments. An ideal Cottonwood propo- 
sition, and by adding a box factory it will make one of the 
best locations in the South. For further information address 
SHREVEPORT COTTONWOOD CO., LTD., 
Shreveport, La. 


OFFERED FOR SALE. 

The Southern Carolina Lumber Company, of Marion, 8. C.. 
offers for sale and solicits bids for the purchase of its 
manufacturing plant, logging railroad and equipment, tim- 
ber and timber lands at or near Marion, South Carolina. 

Briefly stated, the property includes a mill site of twenty 
acres with ample railroad facilities, band saw mill, capacity 
50,000 feet day run, dry kiln, planing mill, stave mill, elec- 
tric light plant, store building, store goods and stock of 
merchandise, office building, boarding house, five large dwel- 
ling houses, about fifteen employees’ houses, about 6,122 
acres of timber lands in fee, about 30,602 acres of timber 
with time limit to cut, having thereon approximately 86,337 
thousand feet short leaf pine, 31,608 thousand feet of 
cypress, 45,311 thousand feet of hardwood, about ten miles 
of logging railroad and rails, logging equipment, including 
locomotive, 25 logging cars, log loader and skidder. 

Further detailed information will be furnished upon appli- 
cation to John H. Rademaker, treasurer, Manistee, Michigan. 
Sealed bids will be received up to August 1, 1911, addressed 
to Charles F. Ruggles, president, at Manistee, Michigan. 
Envelopes should be endorsed, “Bid for South Carolina Lum 
ber Company property.” 

The bids will be opened at a meeting of the Board of 
Directors of said company, to be held at Marion, S. C., on 
August 7th, 1911. The right is reserved to reject | and 
all bids. CHARLES F. RUGGLES, President, 

OHN H. RADEMAKER, Treasurer, 

Dated June 15th, 1911. Manistee, Mich. 


WANTED-GOOD MEN 
Who are looking for positions to advertise in the Wanted 
Employment columns of the AMERICAN LUMBERMAN. 
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FOR SALE—-YELLOW PINE LUMBERING PLANT, 
Consisting of 50,000 capacity saw mill, dry kilns and plan- 
ing mill complete to take care of output; also logging outfit, 
consisting of railroad, new 48-ton straight connected engine 
and 22 Russel logging cars, also one steam skidder and log- 
ging outfit, everything complete, and entire plant running 
to full capacity at present time. Plant has been in opera- 
tion about four years and is practically new. Also about 
100 million feet of standing timber, mostly pine. 
Address “C, 122,” care AMERICAN LUMBERMAN. 








FOR SALE-—BEST EQUIPPED 
Sash and door factory on eastern seaboard; no labor 
troubles; 10 year’s successful business; principal stock hold- 
er wishing to retire. Address 
“E. 103,” care AMERICAN LUMBERMAN. 





SAW MILL FOR SALE. 

We offer for sale our sawmill, dry kiln, land, buildings, 
three miles of railroad, locomotive, nine million feet yellow 
pine timber. All in ag 18 miles from the best sea- 

a. Fifteen million feet adjoining can 
be bought. Address “T. 12,” care AMERICAN LUMBERMAN. 


FOR SALE-30,000 ACRE TRACT OF 
Farming land well adapted for colonization located on two 
trunk lines R. R. Will cut in 10,000-acre tracts or sell as 
whole at $6.00 per acre. Terms easy. Adjoining lands sell- 
ing in small lots at $35.00 to $40.00 per acre. othing bet- 
ter in Alabama. “MINGE,” 2113 ist Ave., Birmingham, Ala. 


FOR SALE—HALF INTEREST IN MILL AND 
Timber proposition in Louisiana. 40 million feet longleaf 
pine, 40 M capacity saw and planing mill with tram road, 
all in operation and in good condition; object in selling to 
secure capital to —— 25 to 35 million adjoining timber. 
Do not reply unless you have cash to make the purchase. 
Might consider selling outright. 

Address “DPD. 103,” care AMERICAN LUMBERMAN. 











FOR SALE—-LARGE CIRCULAR SAW MILL. 
In good condition, on river at railroad station; plenty timber 
available. Will sell cheap as a whole or one-half interest to 
good man, on account of other business. 
BOX 28, Jackson, Tenn. 


LUMBER SHED CONSTRUCTION. 

Met L. Saley’s latest book for retail lumbermen on the 
construction of lumber sheds, offices and other buildings, 
with plans. Some very handy and useful “Shed and Yard 
~~ aaa are also illustrated and described. $1.50 post- 
paid. 

: AMERICAN LUMBERMAN, 431 8S. Dearborn St., Chicago. 


[Tire = Misocllaneous 


FOR SALE SAW HANDLES. 
1,000,000 pairs Ely’s Dandy Saw Handles; 23 patterns. 
If your dealer cannot show them, write us for catalog. 
THEO. J. ELY MFG. CO., Girard, Pa. 


HAY FOR SALE. 
Tenders wanted for 1,000 tons of hay, more or less, f. 0. b. 
cars or vessel on Georgian Bay ports. Apply to 
A. G. McDONALD, Bruce Mines, Ont., Canada. 


FOR SALE-SIX HEAVY LUMBER WAGONS 
lor use in hauling lumber from mill to yard. These wagons 
were designed especially for distributing lumber from saw 
mill to yard, and for unloading the entire load at once. 

Address “«’, 105,” care AMERICAN LUMBERMAN. 


NOW IS THE TIME TO BUY. 

Want a new stock of lumber, shingles etc.? 

Want new or second hand machinery? 

Want engines, boilers and equipment? 

Want electric machinery of any kind? 

Want locomotives, cars, rails etc.? 

Want a retail yard or manufacturing plant? 

Want anything? Write to the Want For Sale Depart- 
ment of the AMERICAN LUMBERMAN. We can help you and 
would be pleased to hear from you. 
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ALABAMA : FLORIDA : TEXAS 
wwe LIME 
ERVEY 
OTELS 


Operated by the Hervey ‘‘Boys’’. 
CAWTHON HOTEL THE SAN CARLOS 
Mobile, Alabama Pensacola, Florida 


HOTEL BIENVILLE HOTEL BRISTOL 
Mobile, Alabama Houston, Texas 
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“I Forgot to Charge It!” 


@ Sounds familiar does'nt it > 
@ Wonder how many dollars it has cost you? 
@ Alas you will never know. 


@ Somebody else perhaps, is riding in the 
Automobile to-day which those same “I 
forgots” would have bought for you. 

@ But there is a way to prevent them in the 
future. 

@ Globe Register Systems for Lumber 
Merchants insure all charges being made. 
@ Besides they simplify your Book Keeping, 
Save Time and Labor and give you that 
protection which you should have. 


@ Send us sample of your present bills, or 
Delivery tickets, and let us suggest a Sys- 
tem that will suit your business. 


@ There will be no obligation to buy. 


The Globe Register Company, 
Dept., L-6. CINCINNATI, OHIO. 


P.S. If you are already using some other kind 
of register, you owe it to yourself to learn 








about the improved features of the we 








WANTED TO BUY 


ALWAYS IN THE MARKET FOR 
Yellow Pine and Oak 
Railroad, Car and Track 
Material and Ties 











ANGUERA LUMBER CO. 
Fisher Building CHICAGO 
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Digging Asphalt from Trinidad Lake for Genasco. 


Genasco 


the Trinidad-Lake-Asphalt Roofing 


You know the value of Trinidad Lake 
Asphalt as a waterproofer. Its natural oils 
keep it full of life. They have given it 
power to defend itself against the sun and 
storms of ages. 

In Genasco it gives the same lively re- 
sistance to sun, rain, wind, heat, cold, fire, 
alkalis, and acids, and makes Genasco per- 
manently waterproof, 

This is what we are continually telling 
prospective customers through the leading 
magazines and agricultural papers of the 
country. 

We show them why Genasco is different from 
ordinary ready-roofing made of manufactured so- 
called asphalts, coal-tar, and ‘compositions’ 
which soon lose their life, and crack, leak, and go 
to pieces. So they, too, know the value of 
Genasco, the Trinidad-Lake-Asphalt Roofing. 

Think how easy it is to sell what you and 
your customers already know is the genuine 
lasting roofing. 

We are helping your jobber. to make selling 
still easier for you in many other ways. 

Order Genasco from your jobber, and ask 
him for advertising helps. 


The Kant-leak Kleet makes a weather-proof joint at 
roofing laps without cement, and prevents nail-leaks. Ask 
your jobber for Genasco with Kant-leak Kleets packed 
in the roll, 


THE BARBER ASPHALT 
PAVING COMPANY 


Largest producers of asphalt, and 
largest manufacturers of ready 
roofing in the world. 


PHILADELPHIA 





avon OF New York San Francisco Chicago 





Cross-section, Genasco Smooth-surface Roofing. 
es Tied Fake Asphalt 


‘ = Asphalt-saturated Wool Felt 
Trinidad Lake Asphalt 


























S. D. CHILDS & CO. 
enoraAvens STATIONERS printers 
CHICAGO 
LOOSE LEAF SYSTEMS 


Do you know that the “Twin- 
lock” is th Best Loose 
Leaf Ledger on the Market? 


Embossed Letter Heads Our Specialty 
CORRESPONDENCE SOLICITED 








‘ Hotel Hattiesburg 


HATTIESBURG, MISS. 


European plan, $1 per day and up. Strictly first class in 
every detail. Nice clean rooms—Cafe service unexcelled. 











Prices as reasonable as any in the State 


BAND AND 
GANG SAWED 
LUMBER 
DUBUQUE, IOWA 


Prices on request 


Standard 
Lumber 








GENERAL ELECTRIC COMPANY 


Principal Office: 
SCHENECTADY, N. Y. 1765 


CHICAGO OFFICE Sales Offices in NEW YORK OFFICB 
Monadnock Bldg. all Large Cities 30 Church Street 














3 
On Your Way to the Southlan 


Stop off at Vicksburg, Mississippi, and visit the beautiful his- 
toric National Military Park. Sixty two miles of automobile 
driveway, and over two millions of dollars in monuments. 
Stop at the NATIONAL PARK HOTEL 
one of the best Hotels in the Great South. Opened July 4, 
1911, under the management of Mr. Gaston Saux, formerly of 
The Grunewald, New Orleans. Conducted upon the modi- 
fied European plan. 




















Company 
MESS TENTS, COOKING 


T E N T TENTS, STABLE TENTS 


Write for Prices and Estimates to 


Missouri Tent & Awning Co. 


210 Chestnut St., ST.LOUIS. DALLAS. MEMPHIS. 




















THE WALSH & WEIDNER BOILER CO. 


Chattanooga, Tennessee 


BOILERS 


STACKS, BREECHENS STEEL CASINGS, ETC 
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The alphabetical letters following a firm narfie in 
this index refer to its other classifications as 
indicated by the similarly lettered headings. 








A—NORTHERN PINE. 


B—SPRUCE. 
C—HEMLOCK. 
Allegheny Lbr. Co. . aci 


Alpha Lumber Co... .aceiz 
Amer. Lbr. & Mfg. Co—cejk 


Atwood Lbr. & Mfg. Co. .ci 
Babcock & Co.,E.V.. acegk 
Badger Co., A. S.....-... a 


Barker & Stewart Lbr. Co..c 
Bemis & Vosburgh...abciz 
Bradley, Miller & Co..... az 
Brooks & Ross Lbr. Co. .aci 


Brown Bros., Lbr. Co.. .aci 
Buswell Lbr.& Mfg.Co. . .aci 
Central Penna. Lbr. Co. . .cz 


Cherry RivBoom & LbCo.ci 132-53 


Chippewa Lbr. & Boom Co.a 
Cloquet Lumber Co....... a 
Coale Lbr. Co., Thos. E.abcefi 
Conroe Lbr Oo. ....cse06 ac 
Craig, Geo. & Son...... bei 
Crookston Lbr. Co........ a 
Cummer-Diggins Co. . .. . .cij 


Cuyahoga Lbr. Co....... al 


Davison Lumber Co... .abe 
Dempsey, W. W.......- bei 
Donges Lbr. Co., J.C... . bei 
Eastern Lbr. Co., The. .aij 
Fisher & Wilson Co....... a 
Flint, Erving & Stoner Com- 

PONY ...cseeeeees abcegz 
Ford River Lbr. Co. .. .acdej 
Forest Lumber Co.... .acik 
Foss & Co., E. B........ al 
Foster-Latimer Lbr.Co. .acij 
Gibbs & Son. R. F...... adi 
Gilfillan, Neill & Co...... be 


Gillespie Lbr. Co., John.acei 
Glady Fork Lbr. Co....bei 
Gobey & Co., John R. .cefik 
Goodman, B. J.......- aci 
Goodyear Lbr. Co., C.A.. .ai 
Graves, Manbert, George 
Aer ree Le a 
Griffith & Co., Geo D. .acei 
Harroun & Son, J. E.....™ 
Hettler Lbr. Co., H. H.acdelj 
Hines Lbr. Co., Edw.... @ 
Hudson Lbr. Co.....-..eci 
Interior Lumber Co., The a 
Iron River Lbr. Co. .- @ 


Johannesburg Mfg. Co ..ci 
Johnson Lumber Co. eae 
Johnson-Wentworth GC: ,.az 
Kentucky Lumber Co.. %k 


Kneeland-Bigelow Co.. c¢ 
Lacy, James A 
Laidlaw Lbr. Co., 
Lane & Co., J. L.. 
laurel River Lbr. Co... . bei 
Lippincott, Robert C..acgj 
Lurya-Foster Lbr. Co..abcefi 
Lytle Lbr. Co., J. L....abel 
Mead & Speer Co....... aci 
Mortenson Lbr. Co., Jacob.c 
Neils Lbr. Co., J 


The R...a 
abcefhi 


Nichols-Chisholm Lbr. Co. .a 
Northern Lumber Co...... a 
Northland Pine Co........ a 


North Western Lbr, Co. .acij 
North Wis. Lbr. Mfg. Co...a 
Norwood Mfg. Co.....bceg 
Otter Creek Boom & Lbr. 

Co. . bei 
Paepe ke- ‘Leic htLbr.Co.. acij 
Palmer & Semans Lbr. Co. .a 


Paxton & Lightbody Co. 

sig nee Re Ok Oe Ee cdeh 
Peale-Coryell Lbr. Co..abcdg 
ONO, Bis Bic cec cc cc cesnes a 
Pilsen. Lb. OG...0.0600: acez 
Pine Tree Mfg. Co........ a 
Pocahontas Lbr. Co...... bi 
Rainy River Lbr. Co...... a 
eee ac 
Righter, Joseph C.... .aceg 


Ritter Lbr. Co., W. M.ceijk 


Rust-Owen Lumber Co....a 
Salling, Hanson & Co..... a 
Sanford & Treadway..... ai 
Sawyer-Goodman Co..... aci 
Schofield Brothers ....... ai 


Schuette Co., Wm. H....ag 
Shaffmaster & Stephens.cefik 
Sherman Lbr. Co., A....bez 
Sheviin-Carpenter Co..... a 
Shevlin-Mathieu Lbr. Co.. 
Slaymaker & Co., 8. E..be 
Smith Lumber Co.,C. A... 
Standard Lumber Co...... a 
Stearns Lumber Co.,J.S..adj 
Stephenson Co., The I..acdej 
Stewart Lbr. Co., Alex....a 
Stdne, Hershey &Gibson.abfg 
Thornton - Claney Lumber 

Co abceh 
Transfer Lbr. &ShgleCo.aeghz 
Tygarts ‘River Lbr. Co..bci 
U. 8. Spruce Lbn Co... . bei 
Virginia & Rainy Lake Co..a 


Wheeler & Dusenbury .. .az 
Whitacre Lbr. Co...... aefik 
White Co., Wm. H..... cedej 
White River Lbr. Co...... a 


Whitmer & Sons, Wm. .abc 
Wildell Lbr. Co........ bei 
Willson Bros. Lbr. Co. .agz 
Wis. Land & Lbr. Co. . acdijz 


a 
22 
a 


Wistar, Underhill & Co. 
Worcester Co., C. H 
Yawkey-Bissell Lbr. Co. ..a 


aj 


58 POLES. 

p. Chapin Co., E. T... d 

” | Crawford Cedar Co..... .d 
‘ 


Gibbs & Sons, R. F 
Hettler Lbr. Co., H.H.acdeij 
McCormick & Co., C. R.dgho 
Northwestern Cooperage Lbr 
errr ares. acdiz 

Polleys Lbr. Co........ dho 
Wagner Lbr. & Shingle Co. 

6 ARS rere djz 
White Marble Lime Co. . .dz 
a Wis. Land & Lbr. Co.acdijz 


3 


127 


IDAHO CEDAR. 


1! Chapin Co., E. T 
Humbird Lumber Co..... 7) 
,|Sand Point Lbr. & Pole Co., 





p Eee ager o 
57 
- E—YELLOW PINE. 
67 
F—CYPRESS. 
89 
53 
Alexandria Lbr. Co....... e 
53] Alger-Sullivan Lumber Co..e 
59] Allen & Co., .H R.......- ef 
89] Allison Lumber Co., The. . .¢ 
Amer. Lbr. & Mfg. Co..aceik 
Anguera Lumber Co...... el 
61]Antrim Lumber Co... .efhz 
PEP Asse OO occ 60 ccescs ei 
61} Austin Lbr. Co........-+- e 
22] Babcock & Co., E. V. acegk 
Baker-WakefieldCypressCo.f 
89] Ball & Bro. Lbr. Co., Ltd.J.F 
SR ear oa 
Beaumont Lbr. Co.......-. e 
67] Behrens Lbr. Co.......... ei 
Bennett Lbr. Co., Alf..... e 
21/ Berthold & Jennings. . .efi 
63] Boeckler Lbr. Co........ ej 
67] Brookhaven Lbr. & Mfg. Coe 
60] Brooks Scanlon Co........ e 
61] Bruner Co., Owen M...... ei 
54] Buchanan, Wm........-- e 
531]Car Dal Lumber Co., The.eg 
132]Carter & Bro., W.T......- e 
54] Carter Lumber Co., C, J...€ 
b7|Ceéentral Coal & Coke Co... .€ 
Chicago Lbr. &Coal Co.defhiz 
Clark Lbr. Co., A. L......- e 
20}Conner Lbr. Co........-- eZ 
20] Consolidated Saw Mills Co. .e 
21/Creith & Co., H. C...cefik 
Crossett Lumber Co... ...ei 
68]/Cummer Lumber Co...... e 
Dantzler Lbr. Co., L. N....€ 
60] Dibert, Stark & BrownCy.Cof 
Dill & Co., Lewis........ eg 
53] Eagle Lumber eee e 
91} Eakin Lbr. Co., J. R...... e 
Edgar Lumber Co........ e 
MEROONS BPGR. . o0ccvccces e 
54] Enochs Lbr. & Mfg. Co... .e 
62) Flint, Erving & Stoner Com- 
Th GE ccacceetes abcegz 
54] Fordyce Lumber Co...... e 
128] Ft. Smith Lbr. Co........ e 
53] Foster Lumber Co........ e 
20] Fourche River Lbr. Co... = 
89] Freeman-Smith Lbr. Co. 
127] Garrett Lbr. Co., T. H..... e 
Gates Lumber Co......... e 
68 Gay, 3 Sere e 
67} Germain Co., The......... e 
63 | Gideon- Anderson Lbr. & Mer 
aera fiA2 
127| Giesy, H. H., Bro’s...... efk 
56|Gobey & Co., John R. .cefik 
56|Graham Lbr. Co........ efz 
61}|Grayling Lbr. Co......... e 
20|Great Southern Lbr. Co...e 
20|Greenwood, Frankiin.. ..f 
-53| Hallowell, Eli. B...... aefi 
Hartwell & Co., lag K. — 
85] Harwood Lbr. Co......... 
Hettler Lbr. he oi. H. pate 
4) Hogg-Harris Lbr. CPisonc 
Holmes & Herrick Lbr. Co.e 
62|Huie Hodge Lbr. Co...... e 
UE Bees SDs o'0-0-0.6-0.0.000 f 
Industrial Lumber Co..... . 
60° Kaul Lumber Co......... 
53 Kerns-Utley Lbr. Co., ae 
GS Hime WEF. OD. oicteccces: e 
18 Kirby Planing Mill Co..... e 
ok Sk SS eee e 
59| Lee Lumber Co........ nol 
2' Long-Bell Lumber Co.. .ehz 
Lothman Cypress Co... .. .@ 


53} Louisiana Lumber Co.....¢@ 
53| Ludington, Wells & Van 
56 
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D—CEDAR POSTS AND 
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LUMBER 








Lutcher & Moore Cypress Cof 
Lutcher & Moore Lbr. Co. .e 


92 
93 


Lyon Cypress Lbr. Co..... f 75 
Manchester Lumber Co....e 93 
Marbury Lbr. Co......... e 93 
EE a ere e 95 
Mississippi Lumber Co....e 131 
Mo. Lbr. & Land Ex. Co..ej 16 
Natalbany Lbr. Co....... e 

Newman Lbr. Co., J. J....e 95 
Nona Mills Co., Ltd....... c 4 


Norris Lumber Co., W. H..ef 
Peavy-Byrnes Lbr. Co....e 


93 
74 


Pickering Lbr. Co., W. R..e 16 
Pine BeltL umber Co...... e 

Pole Stock Lbr. Co........ e 95 
Powell LDF. CO... ccc cces e 92 
Powell & Rowe......... efi 59 
Rice Lbr. Co., J. S.&W.M..e 93 


Righter, Joseph C..... aceg 127 
Sabine Lhbr. Oo... ...... 4% 6 128 
Sabine Tram Co.......... e 93 
Sawyer & Austin Lbr. Co..e 94 
Scotch Lbr. Co....... ekiA2 

Shaffmaster & Stephens.cefik 56 
Ship Island Lbr. Co ..... ez 95 
Southern Lbr. Co ........ e 


Ci 


Southern PineCo.ofGeorgia.e 73 


Southern Pine Lbr. Co....ei 93 
ears LOT. Ce. .00ccccees e 73 
Summit Lbr. Co ......... e 94 
Taylor Lbr. Co., The 8S. K..e 93 


Thornton - Claney Lumber 


RR prechcek te Ee ere abceh 
Tremont Lbr. Co......... e 131 
Twin Tree Lbr. Co........ e 93 

gz) Van Cleave Lbr. Co...... ei 
128 OS” eee ez 95 
59 Virginia-Carolina Lbr. Co. 
O3| cece eeeeecess ae feikA2 
Ward Lumber Co........ ej 
g5| Werner Sawrrill Co., Louis.ei 94 
Whitacre Lbr. Co..... aifik 59 
93 MI a0, 6 or6it. 40008 sace e 95 
95 White Bros. Lbr. Co....ehi 64 
56 Wisconsin & Ark. Lbr. Co..e 15 
g2| Wood Lbr. Co., W.C..... ez 95 
“| Yellow Pine Lbr. Co...... e 95 
92 
93 
04 
= G—NORTH CAROLINA 
94 
95 PINE. 
93 Mbcere EDS. OO... 6. 0.66.000% g 
54 Babcock, Kk. V....acegk 656 
93 Branning Mfg. Co......... g 75 
~ PRD WEIR, OD 6.0.0.0 00.00.00 g 76 
72 Pee LE. CO. ..060008 giA2 62 
Dill & Co., Lewis........ eg 62 
Ellington & Guy. .......eg 75 
.| Flint, Erving & Stoner Com- 
129 Ds conacueaea abcegz 57 
59 Fosburgh Lumber Co..... ge 74 
19 Hartwell & Co., R. K.efgiz 62 
»|Johnson & Wimsatt nadie g 75 
96 Lippincott, Robert C...acjg 132 
92 Roper Lbr. Co., John L....g 74 
62 Schuette Co., Wm. H....ag 56 
“ISmith & Co., L. L...cfgiA2 57 
Surry Lor. Oo... 6.6 ..es gik 62 
94 Willson Bros. Lbr. Co...agz 56 
95 
95 
H—PACIFIC COAST 
57 
19 WOODS. 
94 
15 
19] 1—Fir. 3—Redwood 
€ 
- 2—Red Cedar. 4—Spruce. 
es 5—Western Hemlock. 
6—Cargo Mills. 
59] Alaska Lbr.Co.......... hi 71 
59} Atlas Lumber & Shingle 
94 De carpciesinkasest h 1-2-3-2 3 
92] Bellingham Bay Lbr. Co.h6 70 
20] Bertles & Bertles. .h1-2-40z 
54] Booth-Kelly Lbr. Co... .. hl 12 
Bridal Veil Lumbering Co.ho 
2| Buckeye Lumber Co..hl-4z 70 
58]/Canal Lbr. Co...... hi-2-2 14 
22|Chicago Lumber & Coal 
. ko rere —_ 
95] Crown Lbr. Co. ‘Sa/sig acuasnee 
92] Dallas Lbr. & Logging Co. 
David Co., Lester W..... hz 14 
16] Day Lumber MIDs ackseswcasrh hz 71 
15] Defiance Lbr. Co. .h1-5-6-0 
91] Dempsey Lbr. Co........ hé 10 
93] Ferry-BakerLbr. Co .....hz 
72|Gold Bar Lbr. Co......h-1 
95| Hewitt-Lea Lbr. Co....h2a 
92] Hicks-Hauptman Lbr. €o.h1l 
17| Holland-Cook Mfg. Co..hm 70 
4] Index-Galena Co......h-12 


Larson Lbr. Co....«.hl-2-z 
Leonard Lbr. Co., P.C. h-4-5 71 


Lindstrom-Handforth Lbr. 
| Co 


-h1-2 





Lumber Mfrs. Agency... .hz 
McCormick & Co.,C.R.dh3o0 
Menz Lbr. Co., R. J. .h1245-z 
Mineral Lake Lbr. Co. .h1-5 
North Pacific Lbr. Co. h1-6 
Northwest Lbr. Co...... hz 
North-Western Lbr. Co... .h 
O'Connell Lbr. Co.... 
Pacific Fir Co 
Pacific Lumber Agency.... 

scare cest em ln laud te h1-2-4-5-6 
Pacific National Lbr. Co.h1 


Pacific States Lbr. Co... .h1 
Parker-Bell Lbr. Co. h1-2-3-z 
Paxton & Lightbody Co. 

OR ee edeh1-2 
Peninsula Lbr. Co....... hl 
Polleys Lbr. Co........ dho 


Puyallup Lumber Mfg. Co..h 
Rainier Lbr. & Shingle Co.hz 
Redwood Mfrs. Co. .h3-mnz 
Rogers-Ruger Lbr. Co... .hl 
St. Paul & Tacoma Lbr. 

Company 
Smith Lbr. Co., C.A.. 
Spokane Lbr. Co........ 
Thornton - Claney Lumber 

Co abceh 1-4-0 
Transfer Lumber & Shingle 


Co 
Wagner & Wilson..... h1-2 
Waite Lbr.Co.,H. B.h1-2-40z 
Wallace - Ballord Lbr. Co. 

brane alee acdh1-2-0z 
Weatherby Co., Inc., Geo. B. 
aes ‘hl- 2-4-2 
Wendling Lumber Co. .h3o0z 
Weyerhaeuser Lbr. Co...h6 
Wheeler, Osgood Co..h1-2-m 
White River Lbr. Co.....ho 
Wilson, Robert 8... .h1-2-4z 
Winkleman Lbr. Co..h1-2-4z 
Wuichet, Louis. ........ho 


WESTERN LARCH. 


Anaconda Copper see 
Co 


Bridal Veil Lumbering Co. it 


No 


69 


54 
12 


oo 


7 


= 


1 


—_ 


70 


10 


Humbird Lbr. Co......... 
ME EINE. ODS o.0:0:0.6.0:6:0:08 ; 
Phoenix Lbr. Co........ mo 
Polleys Lbr. Co.....;.. dho 
Potlatch Lbr. Co......... o 13 
Somers Lumber Co....... oO 
O—MONTANA, IDAHO, 

WASHINGTON, OREGON 


CALIFORNIA AND NEW 


MEXICO PINE. 


Anaconda Copper Mining 
EN ore oO 
Blackwell Lbr. Co........ 0 


Bonners Ferry Lbr. Co....0 
California Sugar & White 

Pine Company....... mo 
Cascade Lbr. Co........ 
Craig Mountain Lbr. Co...o 


Dever Libr. Co.......... ho 
Fidelity Lbr.Co.......... Oo 
Grande Ronde Lbr. Co. ... 0 
Humbird Lbr. Co......... oO 
Méboy Ebr. Co........... o 
McGoldrick Lbr. Co....... oO 
Palmer Lbr. Co., Geo... .. . oO 
Panhandle Lbr. Co....... tt) 
Phoenix Lbr. Co....... mo 
Polleys Lbr. Co........ eer 


Potlatch Lbr. Co......... 
Sandpoint Lbr. & Pole ie oO 


Somers Lbr. Co.......... oO 
Spokane Lbr. Co........ ho 
Standard Lbr. Co....... mo 
Washington Mill Co..... mo 
Weed Lbr. Co.......:.. mo 


Wendling Lbr. Co. ...h-30z 
Wuichet, Louis.. 


I—HARDWOODS. 


L—COTTONWOOD. 


Abbott Lbr. Co., Frank I., 

MOOPD LBP. CO ..0.6.00ei cscs 
Allegheny Lbr. @o..... oa 
Amer.Col.& Lbr.@o.ijklmA2 
Amer. Hwd. Lbr. Co... .fik 
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General Lbr. Co., The....ik 59 


Gobey & Co., John R. -cefik 59 


Goodman Lbr. Co......... i 
Goodyear Lbr. Co., C.A...ai 
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ee i 91 
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White Bros. Lbr. Co. ‘ehi 64 
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Willow River Lbr. Co..... i 
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Licking River Lbr. Co... . jk 
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North Western Lbr. Co..acij 68 
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Dare Lbr. Co........- giA2 62 
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Luehrmann” Hard wood§Lb.r 
Cin. GRR Fivaacscct iA2 
Ocmulgee River Lbr. Co.eA2 73 
Paepcke-Leicht Lbr.Co iA2 91 
Valley City Lbr. Co., Ltd.iA2 90 
Williams & McKeithan Lbr. 
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Z—SHINGLES. 


Anson Shingle & Lbr. Co.hz 
Atlas Lbr. & Shingle Co. .hz 


a 


Bertles & Bertles. . h1-2-40z 
Central Penn. Lbr. Co....cz 127 
Day Lumber Co......... hz 71 
Ferry-Baker Lbr. Co..... hz 
Hewitt-Lea Lbr. Co..... hz 


Johnson-Wentworth Co. .az 1 


to 


Rainier Lbr. & Shingle Co.hz 
Redwood Mfrs. Co...hmnz 
St. Paul&TacomaLbCoh1 -62z 
Standard Lumber & Shingle 

DW é5\s awesiene sak h-1-2-z 
Transfer Lumber & Shingle 


Wagne r Lbr. & Shingle Co., 
Oe EE Pa djz 
Waite Lbr. Co., H. B.... hoz 
Wendling Lbr. Co Somiadcs . hoz 
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Willson Bros. Lbr. Co. .agz 
Wilson, Robt. S......... hz 
Winkleman Lbr. Co 


Keo Shingle Co.......... fiz 94 
Pe | 0 Xo ee hz 
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ss ba ke eee hz 
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N—TANK AND SILOS. 


Ation Mis: Co... scccsess m 
Am.Col. & Lbr.Co..ijklmA2 
Boynton &Co........... m 
Caldwell Co., Inc., W. E..n 


California Sugar & White 


Pine Company....... mo 
Cascade Lbr. Co........ mo 
Chehalis Fir Door Co.. ..m 
oe A re m 
Curtis & Yale Co..... m 





Foster-Munger Co....... 


Lockwood & Strickland Co.m 
2| Malta Mfg. Co., 
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Indiana Silo Co.......... n 96 
Lindner Interior Mfg. Co..m 90 


oe m 128 
Massee & Felton Lbr. Co..m 73 


McFeely Bros ......... eim 
Memphis Steel Construc.Co.n 
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Redwood Mfrs. Co..hmnz 8 
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True & True Co......... m 
Washington Mill Co..... = 
Weed Lbr. 

Wheeler, Osgood & Co. mn 


FOREIGN BROKERS AND 
MERCHANTS. 


Bryce, Junor & Jellie 

Bryce, White & Co...... 49 
Burrell & Co., John H... 

Cant & Kemp....... 

Chaloner & Co., Edw ard. 
Leyenaar, Th. iy ijansaces 
Singleton, Dunn & Co..... 
eS > See 
Webster & Brother, James 
Wright, Graham & Co... 





TIMBER LANDS. 


a 51 
General Appraisal Co...... 52 
aS a ee 52 
Metehom, W. P...stvetere 
Lacey & Co., Jas. D........ 2 
Menz, Lbr. Co., R. J....... 50 
Paine Lbr. Co., Ltd...... m 
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i: Gael Wass ceenaseaie 
MISCELLANEOUS. 


Cutting, Frank A...... 


Lunham & Moore...... io 
Mathieson Aikali Works.... 14 
Steele-Hardin-Dillon Co ... 92 
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Ps See Northwestern Stamp Works. Guthman, Carpenter& Telling , " or C r 
Globe Register Co....... 85 
ee ee oy | Padgett Coupon Co., J. M LUMBER CRAYONS Mason Shoe Mfg. Co. . seCacheny Ehaateae Oo aR 
CLOTHING AND DRY National Biscuit Co 9) southern Coupon Co Orr Shoe Co., J. K. ’ 
GOODS. Wilenx Co., W. W | Dixon Crucible Co., Joseph. 66] Rindge, Kalmbach, Logie A 
—s KS AND is , Ui sawrtedceks TENTS AND AWNINGS. 
Bray Clothing Co. . . a a Weimer, Wright & Watkin 
Buckskin Breeches Co. . see UG TRADING CHECKS. LOG STAMPS OVCRALLS. ids >-caannbnoabals Buckeye Tent & Awning Co. 7 
Gauss-Langenberg Hat Co. . ’ ‘ Cc Wertheimer-Swarts Shoe Co. 97 | Little Rock Tent &AwningCo 4 
ue Se Se. & S.... — Kasper Stamp & Seal;Co 97| Finck & Co., W.M 97' Wright & Co., Inc,, E. T Missouri Tent & Awning Co. 85 


Holeproof Hosiery Co..... . 98 


Brecht Co., The. . 
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SAW MILL, PLANING MILL AND LUMBER YARD SUPPLIES 
NICHOLSON FILE COMPANY || DEAW BROS. 


General Offices, PROVIDENCE, R. L INDIA NAPOLIS. 
i on a 2 ane | be "a 
FILES RASPS 


POWER PUMPS 
LARGEST FILE AND RASP PRODUCERS IN THE WORLD. 























Send for Catalogue 55. 
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60 Days’ Free Trial 


No questions asked if you send it back. 


KNIGHTS awd CLASS 
PATENTS 


Class Improved Saw Mill Dog, for quarter 
and plain sawing, made for both large and 
small mills. This dog has no pawls—no 
ratchets—no springs, is positive in every 
movement, with a sure grip, it will hold 
any shape stick or log that can be placed 
on a saw mill carriage. Can we not also 
interest you in the Class Patent Inserted 
Tooth Circular Saw? Ask your mill build- 
er or supply house, or for particulars write 


CANTON SAW CO. 


Canton, Ohio. 


The Bemis Positive-Set Saw Gauge 


is made for hand and power feed saws, also for both wood 
and iron table top saws. 

Your sawyer will like it, because he sets it instantly with- 
out using a rule- he knows he is right and starts ripping 
with confidence. 

If you are buying new saws, eget price first from the manufacturer of saws, then insist price include a Bemis Positive- 
> a and excellent testimonials of those now using Bemis Gauges. Hundreds of Bemis 
Gauges are now in daily use. They are made to a to 12, 18, 24, 30, 36, 42 and 50 inches wide. You can buy them 


from all manufacturers of wood working machinery. ey buy them from me. | 


| THOMAS BEMIS, 73 industria! Bitz, Indianapolis, Ind. | 


We Will Send You FREEa BEFORE BUYING 


Sample of Carey’s Roofing . LOOK INTO THE MERIT OF 
Also a booklet giving practical information and proof as to its quality M cG OWA N Pp U M PS 


and durability The facts presented are based upon 25 years actual 
time-test service of the Roofing itself and our experience in the man- 
ufacture and sale of 


~Ghe CO; 
Cisig Lot 


a 
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CAREYS FLEXIBLE CEMENT ROOFIN: 














YOU WILL BE WELL REPAID FOR YOUR TIME 


Investigate and Learn WHY THE JOHN H. McGOWAN Co. 













































































c CINCINNATI, OHIO. 
Carey's is the best roofing in the world 
—It never cracks or breaks from contraction or expansion. BUILDERS OF ALL TY PES 
—The heavy asphalt cement composition cannot deteriorate. 
—The joints are absolutely water tight. 
—It offers greater resistance to heat, fire, fumes and other severe 
My and proves the most ical of all roof 
eae e e e ost economical of all roofs. , ° 
Write Today— We Will Tell You Why— Use Coupon If You Want The Best, Don e Simply 
Be TM Aaaie a CnC lan alin Aisa ne eM tn 2255 Ask For A Pulley, Specify— 
THE PHILIP CAREY MFG. COMPANY -“ 
52 Wayne Ave., Cincinnati, O. THE AMERIC AN 
Send FREE Roofing Sample and Booklet to W d - All C 
Name .... : All Wrought Steel Split Pulley. It has a twelve or en en ompany 
Gite ase tO) ee a ds sce : years’ history of success, during which period more 
Ee ee ee ee ay ee eee aw By oP than a Million and a Half lO have been 72 W. Adams Street CHICAGO, ILL. 
placed in service and are giving entire satisfaction. 
ane The ‘*American”’ is >) 
The Tally-Meter | better than the ordin- 
Measures Lumber ary cast iron pulley Write Us Regarding 
because of its light- 
the wood passes th (peng ata tint. e . 
your Moulders, drone \%\ i ioe nag + yee Fire Proof Saw Mill Con- 
Rip-sawsand Matchers, ‘3 burst. Itis preferable struction. 
= . to a wooden pulley, 
Saves Time-Avoids Errors because it is not af- Monorail Electric Lumber 
because it is simple, ac- fected by heat or . 
Saat eae moisture, and will hold Transportation. 
firmly to the shaft 
a. without key or set Power Houses and Roofs. 
Ask us for particulars. — Sa screw —Never Slips. 
Tally-Meter Co. PATENTED Every pulley de- Steel Tanks and Towers for 
Dept.'A". NORWICH, CONN. a signed for double belt service and fully guaranteed, Water Supply and Fire 
Made in sizes 6°’ to 60°* diameter. Sold by dealers Protection. 
everywhere. e 
WOODWORKING Catalogue for the asking. NS — 
MACHINERY THE AMERICAN PULLEY CO. CONSULTING AND CONTRACTING 
: ‘ Office and Works, PHILADELPHIA, PA. ENGINEERS 
H. B. Smith Machine Co. WAREHOUSES 
SMITHVILLE, WN, J, NEW YORK, BOSTON, CHICAGO, MANUFACTURERS OF STEEL | 
Branches: New York, Chicago, 203 Lafayette St: 165 Pearl St. 124 S. Clinton St. STRUCTURES 
Atlanta, Memphis I ~ —— 
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The New Hoosier Band Mill. 








. eee eee + 


ay tt 4S OO 
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sizes. 


yet devised. 


column. 





We are now prepared to furnish our New 
Hoosier Band. Saw Mill in 6, 7 and 8 foot 


It is the latest and best in band mill design. 


Has upper support for upper wheel—elim- 
inating all vibration. 


Roller bearing tension—the most sensitive 


Heavy cast iron double web lower wheel 
and light wrought steel upper wheel—both 
pertectly balanced. 


The Base extends beyond the saw—no 
overhanging the foundation. 


Note the distance from the saw to the 
The seven foot mill will split a 54 
inch log ana will lay down a 36 inch board. 


) The Sinker-Davis Co. 


Builders of HOOSIER Saw Mill Machinery. 
INDIANAPOLIS, INDIANA. 


Write and let us give you 
full particulars. 
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YARD MEN 








ARE REQUESTED TO SEND FOR 
OUR DESCRIPTIVE BOOKLET WHICH 
TELLS ABOUT THE Why ?—because it is cheaper to operate, 
easier to run. Maintained with less ex- 
It is always on the job. 


Write for Catalog No. 749 MX. 


Fairbanks, Morse & Co., 


Wabash Avenue and Eldredge Place, CHICAGO. ILL. 


Books That Will Save You Money pense. 


SEND A POSTAL GIVING NAME AND ADDRESS TO 


AMERICAN LUMBERMAN, 41 SegihDesrbom CHICAGO 


No. 26 








More sold than any 
other Motor Car. 
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TUMBERING 


MANUFACTURING 3 











The American Lumberman Telecode. 


A systematic and practical arrangement of telegraphic words to 
represent phrases. sentences and each size of each grade of each 
article of lumber manufactured. Adapted toall branches of the 
lumber trade; 412 pages; 6x9 inches; 61 427 words. 

Price, postpaid, $5.00. 


AMERICAN LUMBERMAN, 431 S. Dearborn St., CHICAGO 


WEW WANT TO CONTRACT OUR NEXT 
year's cut of about 500,000 feet of White 
Pine No. 2 Common and Better. Manufac- 
turers and Wholesalers of Pine, Hemlock and 


Hardwood Lumber. 


R. F. GIBBS & SON, Iron River, Mich. 








White Marble Lime Co. 
LIME AND CEDAR 


MANISTIQUE (Upper Peninsula) MICHIGAN. 








Cedar Specialties: 
POSTS, TIES AND SHINGLES. 


Our Cedar is all Northern Michigan products carefully 
Inquiries invited. 

















SEND IN YOUR INQUIRIES FOR 


'| White Pine, Tamarack & Hemlock 


all grades of 8-4 and 4-4, Can ship promptly. Mixed Cars. 
Flooring, Shiplap, piece stuff, etc. Two Railroads. Prompt Service. 


B. J. GOODMAN, “ys.Lake: Mich 


The Northwestern Cooperage & Lbr. Co. 


Main Office, GLADSTONE, MICH. 


Minneapolis Branch: 1080 Guaranty Bldg., Minneapolis, Minn. 
Mills at Gladstone, Mich., Escanaba, Mich. 
Manufacturers of and Dealers In 


STAVES, HOOPS, HEADING AND VENEERS, 
LUMBER, LATH, SHINGLES, POSTS 
POLES AND TIES. 


Shipments in car and cargo lots. 
MIXED CARS A SPECIALTY. 


We have what you want—Write us. 














REICHEL BROTHERS, M?EAiG4N- 


We are manufacturers of 


WHITE PINE, NORWAY, HEMLOCK ood ASH 
AND WILL SAW TO SUIT. 
Prompt Shipments — Mixed Cars — State your wants 








HUDSON LUMBER Co. 


GARNET, MICHIGAN 
Hardwood, Hemlock, White Pine 
Kiln Dried Hardwood Flooring, Crating and Box Shooks 





BEST PLANING MILL FACILITIES 
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To Inquire in Grand 1 Rapids Will Cost a Few Cents; 
Not to Inquire May Cost Many Dollars. 





We can Ship Immediately 


Quartered 1st and 2nd full width OAK. 
4-4 No. 3 ELM. 


Also handle all Items in Northern 
and Southern Hardwoods. 


Perkins Lumber Co. 


GRAND RAPIDS, MICH. 





Nichols & Cox Lumber Co. 
Grand Rapids, Mich. 


Headquarters for 


Birch Lumber 


350,000 ft. assorted stock in our Grand Rapids Yard. 

1,200,000 ft. in shipping condition at interior points 
in upper Peninsula of Michigan. 

4,000,000 ft. now being manufactured at upper 
Peninsula point for shipment by/ water. 


We offer a High Grade Stock 


RED GUM 


Selected for Figure. 





We also Carry a Complete Stock of Northern 
and Southern Hardwoods and Crating Lumber. 


Valley City Lumber Co., Ltd. 


GRAND RAPIDS, MICHIGAN. 











Grand Rapids Veneer Works 


Veneers all Thicknesses 
in any Quantity. 


Figured and Plain 
Foreign and Domestic 
also 
Gl ued- up- S tock a 


All made here, low cost, low prices. 


GRAND RAPIDS, 303 te: MICHIGAN. 








Estimates Promptly Given. 


Lindner Interior Mfg. Co. 


GRAND RAPIDS, MICH. 





HIGH GRADE—Specialties:— 


Veneered heage- Interior Finish, Mantels, 
Store, Bank, and Office Fixtures, in 
any kinds of Wood desired. 


OUTSIDE FINISH} £721 and Porch Work, 














A.L. Dennis Salt & Lumber Co. 


GRAND RAPIDS, MICH. 


Michigan Hemlock and Hardwoods 
and National Beech, and 
Maple Flooring 


Our specialty is the manufacture of our National brand of 3-8 
and 13-16 end and side matched Michigan Rock Maple Flooring. 
We also make an extra grade of Clear All White Maple Floor- 
ing made from end dried winter sawn Michigan White Maple. 














WE OFFER THE FOLLOWING 


DRY HARD MAPLE 


From Our Grand Rapids Yard. 


17,000 ft. 4-4 x11’ & wider Ist & 2nds. 
16,500 ft. 4-4 x 8’ to 10” Ist & 2nds. 
3,000 ft. 10-4 Ist & 2nds. 

11,100 ft. 12-4 No. 1 Com. & Better. 
8,080 ft. 16-4 No. 1 Com. & Better. 


Wolf-Lockwood Lumber Co. 


GRAND PAPIDS, MICH. 


We wish orders for— 


100 M 5-8” Beech. 
75 M 5-4 ists & 2nds Hard Maple. 
50 M 4-4 No. 1 Com. & Better Hard Maple 7” and up wide. 
25 M 6-4 No. 1 Com. & Better Hard Maple. Extra wide. 
50 M 12-4 Northern Michigan soft gray elm. Fine stock. 


4 
3 cars 8-4 Rock Elm. Extra good stoc 
1 -4 1sts & 2nds Qrt. Red Oak 10” “i Up. Choice Stock. 


Also all sizes and grades 13-16’’ MAPLE FLOORING. 


DENNIS LUMBER CO. 


Michigan Trust Bldg., GRAND RAPIDS, MICH. 














G. N. WAGNER LUMBER & SHINGLE CO. 
Red Cedar Shingles 


Always In Transit 
Michigan Shingles— Posts—Poles—Maple Flooring. 
All kinds Pacific Coast and Southern Forest Products. 
GRAND RAPIDS, MICH. 








“soon HARDWOODS 


Ask for Quotations 


QUIGLEY LUMBER CO. 


518 Murray Building * Grand Rapids, Mich. 


Van Keulen & Winchester Lumber Co. 


OFFER FOR PROMPT SHIPMENT 


150 Mft.2’’ Hard Maple, practically No. 1 Com. & Bet. 
100 M ft. 1'2"’ Hard Maple, practically No. 1 Com. & Bet. 
50 Mft.2”’ Gray Elm, Ist and 2nds, 
20 Mft.2’’ Gray Elm, No. 1 and No, 2 Com.:on, 
16 M ft. 114" Gray Elm, Log Run. 
65 Mft.2"" Rock Elm, Log Run. 
350 Mft. 1" No. 3 Common Maple. 
200 M ft. 5s"" Log Run Beech. 


‘| Van Keulen & Winchester Lumber Co. 


337-339 Michigan Trust Bldg. GRAND RAPIDS, MICH. 














We Offer at Low Prices: 


3 Cars 5-8 Log Run Beech. 

4 Cars 4-4 Log Run Beech. 

2 Cars 4-4 No. 1 Com. Birch. 

2 Cars 4-4 No. 2 Com. Basswood. 
1 Car 4-4 No. 3 Com. Basswood. 


Send Us Your Inquiries. 


Skillman Lumber Company 
Mich. Trust Bldg., GRAND RAPIDS, MICH. 














We desire particularly to move 
and can promptly ship 


PLAIN RED AND WHITE OAK, Ists & 2nds & Com. 
COTTONWOOD, Ists and 2nds and No. 1 Common. 
ASH, 8-4, 10-4, 16-4 1sts and 2nds and No. 1 Com. 
CYPRESS, 4-4 to 8-4 Ists and 2nds and Selects. 


When you want prompt service and good 
lumber send your orders to 


Felger Lumber & Timber Co. 


529 Michigan Trust Bldg., GRAND RAPIDS, MICH. 








We want to dispose of 
4-4 to 12-4 Rock Elm 
50, ’y of 10-4 Birch 


DUDLEY LUMBER CO., 


Grand Rapids, Mich. | Memphis, Tenn. 
INQUIRIES SOLICITED. ' 


Also have a good stock of 
1st and 2nds White Ash, 
1” to S” thick 











